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CUSTOMERS WITH 
A FULL LINE! 


The return to normal production in office 
supplies means bigger-than-ever sales if you 
stock the Webster line. For the best buyer bait 
is a full line of quality items— built up by prod- 
uct performance, and backed by consistent 
advertising. 

So it’s good news for you and your customers 
that you now can stock all the items shown 
here — as well as other products that have 
made the name Webster an office by-word. 











Silk Star Typewriter Ribbons — 
Once again, silk cloth is available for making these 


top-quality ribbons that give cleaner, sharper im- 
pressions and longer wear. 


MultiKopy Shur Flat Carbon Paper — 

The finest buy in treated-back carbons, Shur Flat ts 
designed to resist wilting and curling under the most 
trying climate conditions. 


MultiKopy Pencil Carbons — 
Guaranteed 100-time minimum use, plus unusually 
sharp, clear impressions every time, makes this new 
carbon paper tops in its field. Available in blue, 
15 Ibs., only. 


MultiKopy Duplicating Supplies — 

Within the Webster line, here’s a full line of dupli- 
cating winners: MultiKopy Spiro-Sets, Master Papers, 
Duplicating Fluid and Star Skin Cleaner. 


And Remember — 

for full-speed delivery and service all along the line 
there are factory warehouses in key cities from coast 
to coast. 





F.S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Mass. 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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possessions and Mexico—one 
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one year, $2.50; two years, 
$4.00; three years, $5.50; 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
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New York or Chicago, post 
office or express money or- 
ders, or in American postage 
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by registered mail. Single 
copies, twenty-five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 


{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
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ADVERTISEMENTS 





customers 


A 


Acco Products, Ine. 
Accurate Parts Mfg. Co. 

Ace Fastener Corp 

Acme Bulletin & D. B. Corp 
Aeme Lite Products Co 
Aeme Staple Co. 

Acme Visible Records 
Adirondack Chair Co 
Adjustable Table Co. 
Advanco Prod. Div. 
Aigner, G. J., Co. 
All-Steel Equipment, 
Allen & Co. 

Allen, R. C., Bus. Mach., Inc. 
Alma Desk Co. 

Amberg File & Index Co. 
Amer. Hair & Felt Co. 
Amer. Mfg. Company 

Amer. Map Company 

Amer. Pad & Paper Co. 
Amer. Photo Laboratories 
Ames Supply Company 
Anderson-Hickey Co., Inc. 


Inc. 


Ine. 


Ard Mfg. Company 

Art Metal Construction Co. 
Art Steel Sales Corp. 
Assoc. Industrial Designers 


Autmtce. Pencil Sharpener Co. 
Autopoint Company 


B 


B-T Company 
Bandes, Julius, & Co., Inc. 
Bankers Box Company 
Barealo Mfg. Company 
Barkley, C. L., & Co. 
Barrett Adding Mach. Div. 
Lanston 
Bates Mfg. Company 
Beach Publishing Co 
Berger Mfg. Div. Republic 
Bickett, L. M., Co. 
Bison Distributing Co. 
Blackbourn Systems, The 
Bonnar-Vawter, Inc. 
Boorum & Pease Co. 
Borg-Erickson Corp., The 
Box Z-302 
Bright Chair Co. 
Browne-Morse Co. 
Brush-Punnett Co. 


Buckeye Ribbon & Carbon Co.. 


Budlew Products Co. 


Cc 


C-Thru Ruler Co. 

Canvas Products Corp. 

Cardinal Sales, Inc. 

Cardinell Corporation 

Cel-U-Dex Corp. 

Central Can Co. 

Century Leather Furn. Co. 

Challenger, Inc. 

Chicago Cash Reg. Parts Co. 

Clarotype Co., The 

Clary Multiplier Corp. 

Codo Mfg. Corp. 

Cole Steel Equipment Co. 
135, 

Collier-Keyworth Co 

Colonial Carbon Company 

Colonial Co., The 

Columbia First Aiders 


Columbia Rib. & Carb. Mfg. Co. 


Columbia Steel Equipment Co 
Consolidated Loose Leaf, Inc. 
Consolidated Stamp Mfg. Co. 
Consolidated Wire Prod. Co. 
Continental Ink Co. 

Cook, The H. C., Co. 

Cooke & Cobb Co. 
Copy-Right Mfg. Corp. 
Corona Typewriter 
Corporation Supply Co. 
Corry-Jamestown Mfg. Corp. 
Cotterman, I. D. 

Cramer Posture Chair Co 
Crofoot, Nielsen & Co. 


Cushman & Denison Mfg. Co 
D 

D & R Mfg. Company 

Daco Card & Index Co 


Darnell Corp., Ltd. 
Dayton Stencil Works 
Dependable Mfg. Co. 
Dick, A. B., Co. 

Dixie Chrome Products 
Dolin Metal Products, Inc. 
Domore Chair Co. 
Doppelt, Chas., & Co. 
iowney, C. L., & Co 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 


for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


offer their services in resolving any disagrecments which result from relations established 
through the journal. 


E 


Eaton Paper Corp 

Ersco Salesbook Makers 

Esterbrook Pen Co., The 
Eureka Spec. Printing Co 
Eversharp, Ine 


Farber, Louis H 

Farin Mfg. Company 
Federbush Co., Inc 
Feldco Loose Leaf Corp. 
Finch & McCullouch 
Force, Wm. A., Company 
Fox, George E., y 
Fresh’nd Aire Co., 
Fulton Specialty Co 


Cory 


G 
Fireproofing Co 


Pencil Co. 
Products Co. 


General 
General 
Glaro Machine 


Globe-Wernicke Co., The 90, 
Graff, George B., Co 
Grand Filing Supply Co., The 
Gregory Fount-O-Ink Co. 
Guide System & Supply Co. 
182, 

Gunlocke, W. H., Chair Co 

H 
Hall-Welter Co. 
Hano, Philip, Company 
Harter Corp 
Hectographia Corp 
Herring-Hall-Marvin Safe Co. 
Heyer Corp., The 
Higgins Ink Co., Inc. 
High Point Bending & Chair 

Co. 


Hunt, C. Howard, Pen Co. 
Hunting-Roberts Co 


I J 


Ideal School Supply Co 
Ideal System Co 

Imperial Desk Co. 

Imperial Leather Furn. Co 
Imperial Methods Co. 

Indiana Desk Co. 

Ink Specialties Co., Inc. 
Inter-Com. System of Amer. 
Int’l Office Appliances, Inc. 


Invincible Metal Furniture Co. 


Jasper Chair Co. 


Jasper Desk Co., The 


Jasper Office Furn. Co 
K 

Karl Mfg. Company 

Keystone Steel Equip. Co 

Kol Sales Div. 


Krueger Metal Products 


284, 2 


81 
159 
248 

91 
268 


166 


199 
190 
220 
196 


294 
276 
264 
319 


Leathercraft, Inc. 
Leopold Company 
Lightning Adding Mach 
Lion Steel Equipment Corp. 
Little, A. P., Inc. 

Lombard Industries 

Lux Co., The 


M 


Manifold Supplies Co 
Markilo Company 
Markwell Mfg. Co. 
Martens Type Cleaner Co 


Masland Duraleather Co., The 
Maso Steel Preducts 
Master-Craft Corp. Div. S.W. 
Mayfair Company, The 
Meier, Joshua, Co. 

Meilicke Systems, Inc 

Meilink Steel Safe Co. 
Melind, Louis, Co. 


Metal Fabricators Institute... 
Metal Office Furniture Co. 
Metal Specialties Mfg. Co. 
Meyer & Wenthe, Inc. 
Michigan Desk Co 
Midwest Naturlite Co. 
Mimeograph, The 
Mitchell Corp. 

Mittag & Volger, Inc 
Monroe Calc. Machine Co. 
Moore Push Pin Co. 
Morgan, C. G., Co. 

Mosler Safe Co., The 
Multistamp Co., Inc. 
Murphy-Miller, Inc. 
Myrtle Desk Co 


N 
National Blank Book Co. 
National Brief Case 
National Desk Co., Inc. 
National Engraving Co. 
Nat’! FiberstoK Envelope Co. 
National Furniture Mfg. Co. 
Nat’] Inter-Comm. Systems 
Nat’l Passbook & Supply Co. 
Nemes S. 
Nestler-Fields Mfg. Co. 
Neva-Clog Products, Inc. 
New Era Light Co 
New Indiana Chair Co. 
Norta Distributing Co. 


Northern States Envelope Co.....2 


Equipment Co 
Products Co. 


Norwood 
Nu-Craft 


oO 


Office Furn. Wholesale Distrib. 


Mfg. Co. 


. 83 
317 
187 


286 


Office Mgmt. Assn. of Chicago..299 
Old Town Ribbon & Carbon Co. 95 


Oxford Filing Supply Co. 


-.253 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 


use of subscribers and advertisers. 


In the execution 


of its various commissions this bureau calls upon 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
pares advertising copy,#furnishes list of desirable 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 
turers, 


S. A. lines, and in many 
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PQ 


Parker Steel Prod., Inc. 263 
Peerless-Imperial Co., Inc. 119 
Peerless Steel Equipment Co.....307 
Pelouze Mfg. Company ...205 
Pengad Mfg. Company 317 
Perfect Rubber Seat Cushion 
OOS Sisadinas 209 
Phillips Process Co., Inc. 306 
Pike, E. W., & Co 206 
Plymouth Rubber Co. 308 
Pronto File Corp. 216 
Quality Park Envelope Co. 158 
Queen Ribbon & Carbon Co. 230 
R 
Regal Typewriter Co. 298 
Remington Rand Inc. 185 
Rex-O-Graph, Ince. 188 
Reyburn Mfg. Co., Inc. 287 
Richards, Henry I. 246 
Rite-Line Sales Co., Inc. 316 
Rite-Rite Mfg. Co. 318 
Rivet-O Mfg. Co. 231 
Roberts Number. Mach. Co. 271 
Roberts, Weldon, Rubber Co 307 


Rockwell-Barnes Co. 191 


Rose Ribbon & Carbon Mfg. 
Co. 312 

Ross-Gould Co. 317 

Rowles, E. W. A., Co. 170 

Royal Metal Mfg. Co. 322 

Royal Typewriter Co. 79 

Ss 
Safeguard Corp. 264 


Sainberg & Company 304 


Schollhorn, William, Co. 275 
Security Steel Equip. Corp. 113 
Seng Company, The 197 
Sengbusch Self-Cl. Inkstand Co. 

ia 175, 176, 177, 178 
Service Prod. Div. Woodall 297 
Shallcross Co., The 194 
Shank Leather Goods Co. 302 
Shaw-Walker Co. 97 
Sheaffer, W. A., Pen Co. 84, 85 
Sheboygan Chair Co. 237 
Sheppard, C. E., Co. 186 
Shipman-Ward Mfg. Co. 295 
Sikes Co., Inc., The 89 
Smead Mfg. Co. 181 


Smith, L. C., & Corona Tws. 77 


Speed-Key Corp. 321 
Speed-O-Print Corp. 165 
Speed Products Co., Inc. 223 
Spencer Rubber Products Co.....312 
Squires Inkwell Co. 309 
Staedtler, J. S., Inc 156 


Standard Industries, Ine. 256 


Stationers Loose Leaf Co. 291 
Stewart, R. A., & Co. 240 
Storms, H. M., Co. 300 
Sturgis Posture Chair Co. 160 
Swan Pencil Co. 300 
x 
Tec Pencil Co. 293 
Technygraph Co., The 247, 303 


7 


Toledo Guild Products, Ine. 279 

Triple “E” Products Co. 305 

Tweeten Fibre Co. 285 
U ¥ 


Underwood Corp. Back Cover 


U. S. Typewr. Ribbon Mfg. Co...289 
Vail Mfg. Co. 257 
Van Dyke Industries 235 
Victor Adding Mach. Co. 195 


Victor Safe & Equipment Co. ..208 


Vogel-Peterson Co. 313 
WwW Y Z 
Wansco Paper Products Co. 301 
Warshaw Mfg. Co. 316 
Weber Office Specialty Co. 321 
Webster, F. S., Co....... 2 
Weis Mfg. Company.................... 
99, 100, 101, 102 
Wells Office Furniture Co. 229 
Western Mfg. Co. 221 
Western Wholesale Stationers..290 
Wick & Rouillot 289 
Wilson Jones Co. 107 
Wolber Dupl. & Supply Co. 233 
Wolcott Steel Products, Inc.......250 
Wonder Lock Co. 821 
Woodstock Typewriter Co. 211 
Write, Inc. . 172 
Yawman & Erbe Mfg. Co. 189 








For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 


are represented. Should subscribers be interested im any article of office equipment not listed here, 


communicate with the service bureau, through which the information will be 


Systems — 


System I 299 


Accounting 
slackbourn 


Eureka Spec Prt cr IRE 
Ideal System Co. 
Adding Machine Parts 
Ames Supply Co 115 
Shipman-Ward Mfg Co 295 
Adding Machines 
Allen, R. C. Bus. Machines, Inc 145 
Sarrett Add. Mach. Div. Lanston_...204 
Clary Multiplier Corp 212 
Monroe Calc. Machine (« 127 
Remington Rand Inc Ls 
Smith, L. C., & Corona Tws 77 
Underwood Corp tack Covet 
Victor Adding Machine Co 195 
Adding Machines, Rebuilt & Used 
Shipman-Ward Mfg. Co 29 
Addressing Machines 
Multistamp Co., Inc 224 
Adhesives (See Inks, Adhesives, etc.) 


Air Circulators & aesiniaeaiee 


Fresh’nd Aire Co. Div. Cory 111 
Albums 

Amberg File & Index Co 157 
Arch & Clipboard Files 

Cushman & Denison Mfg. Co 163 

Federbush Co., Inc. 241 

Globe-Wernicke Co., The 90, 91 

Pengad Mfg. Co 317 

Rockwell-Barnes Co 191 

Service Prod. Div. Woodall 297 

Shaw-Walker Co 7 

Yawman and Erbe Mfg. Co 18v 
Ash Trays & Stands 

Glaro Machine Products Co 248 

Nestler-Fields Mfg. (Co ..320 

Wells Office Furn. Co 229 
Autographic Registers 

Hano, Philip, Ce 192 
Bark Supplies 

Downey, C. L., & Co 275 

Nat'l Passbook & Supply Co s 
Bankers Note Cases 

Art Steel Sales Corp 171 

General Fireproofing Co 8 

Globe-Wernicke Co.. The 90, 9 

Victor Safe & Equipment Co 208 
Billing Machines 

Remington Rand Inc 85 

Underwood Corp Back Cover 


Binders, Catalog & Periodical 


Acco Products, Inc 07 
Amberg File & Index Co 157 
Master-Craft Corp 6 
National Blank Book Co 129 
Sheppard, C. E Co 1st 
Binders, Permanent Storage 
Bankers Box Co 150 
Federbush Co., Ine 241 
Master-Craft Corp 9¢ 
Sheppard, C. E Co 186 
Wilson Jones Co 107 
Blackboards 
Rowles, E A., Co 17( 
Service Products Div 9 
Blank Books 
Boorum & Pease Co 14 
Colonial Co 321 
Corporation Supply Co 287 
Eureka Spec. Prtg. (« 280 
National Blank Book Co ey 
Rockwell-Barnes Co 191 
Wilson Jones Co. 07 
Blue Print & Plan File Cabinets 
All-Steel Equipment, In 149 


Anderson-Hickey Co., Inc 
Art Metal Construction Co 





Art Steel Sales Corp 171 
Browne-Morse Co 261 
Cardinal Sales, Inc 202 
Cole Steel Equipment Co 

one 135, 136, 137, 138 
Columbia Steel Equipment Co 161 
Corry-Jamestown Mfg. Corp 14 
General Fireproofing (Co 81 
Globe- Mihai Co.. The 90, 91 
Invincible Met Furn. Co ) 
Peerless Steel gat Co 307 
Pronto File Corp 21 
Shaw-Walker Co 9 
Yawman and Erbe Mfg. Co 189 

Bond Boxes (See Cash Boxes 
Bookcases 

All-Steel Equipment, Inc 149 
Art Metal Construction Co 121 
Browne-Morse Co coos 
Corry-Jamestown Mfg. Corp 14 
General Fireproofing Co 81 
Globe-Wernicke Co., The 90, 91 
Michigan Desk Co 





Peerless Steel Equipment Co 307 

Shaw-Walker Co. 

Weis Mfg. Co 99, 100, 101, 102 

Yawman and Erbe Mfg. Co 189 
Book Ends 

Browne-Morse Co 26 


Bookkeeping Machines 
Underwood Corp 
Box Letter Files 


Back Cover 


Amberg File & Index ( 157 
Art Steel Sales Corp 171 


Cole Steel Equipment Co 
5 an 137, 138 


3 ‘ 
Globe-Wernicke Co.. TI 90. 9] 
Rockwell-Barnes Co 191 
Weis Mfg. Co 99. 100. 101, 102 
Brief & Zipper Cases 
Doppelt, Charles, & Co 1 
Leathercraft, Inc 267 
Master-Craft Corp. Div. S. W 4 
National Brief Case Mfg. Co 2¢ 
Stationers Loose Leaf Co 29 
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obligation. 
Bulletin Boards Metal Office Furn. ( 
Acn Bulletin B ( S Michigan Desk Co 234 
Rowles, I W \ Cr 0 New Indiana Chair C« 296 
Business Forms Royal Metal Mfg. ¢ 322 
Bi sr- Vawter 0 Shaw-Walker Co 97 
Gr: and Fi Supply ¢ 2 on ‘an ~ 89 
ells Mice urn, ¢ 229 
Business Shows : 
Office Memt. Ass ( ”) Chairs, Tablet Arm 
tage Jasper Chair Co 
Calculating Devices New Indiana Chair ( 204 
( l rhe 3 =! Wells Office Furn. ¢ 229 
ng h. 7 
oe Tee Checks, Stamped Metal 
Mfe Co 0 Dayton Stencil Works 8 
Equipment Ce ana Meyer & Wenthe, Inc 28 
;quipmen 
Calculating Machines Checkwriters & Signers 
Allen, R. C. Bus. Machines, Ine.....145 Hall-Weilter 6 
Ba rrett Add. Mach. Div. Lanston....204 Safeguard Corp ; 
Clarv Multiplier Corp 212 Clipboards 
M. mroe Cale. Machine Co 127 (See Arch_& Clipboard I 
Smith, L. ¢ & Corona Tws 77 Coin Bags, Trays & Wrappers 
Victor Adding Machine ¢ ) Art Steel Sales Corp 17 
Calculating Machines, Used Downey. C. L., & Co “19 
Shipman-Ward Mfg 0 29 Continuous Forms 
Calendar Pads & Stands Hano, Philip, Co io 
"ox, George, E., & Co 284, 28 Copyholders 
Carbon Papers Acco Produc I 20 
See Ribbons & Carbons ee a. wm — 
Copy Right fg. Cory 2¢ 
Card Index Boxes & Trays Hall-Welter Co 116 
All-Steel Equipment, Inc 14 Int'l Office Appliances, I 294 
Art Metal Construction ¢ 12 Richards, Henry | 246 
Art Steel Sales Cort 171 Rite-Line Sales Co., Ir l¢ 
Amberg File & Index ¢ 157 Wells Office Furn. ¢ 
Cole Ste Equipment Co 
135. 136 7. 138 Correspondence Trays ; 
Columbia Steé Equipment 161 Art Metal onstruction a3) 
Corr James wn Mfg. Corp 143 Ar Steel Sales Corp 171 
Farber, Louis H 258 Corry-Jamestown Mfg. ¢ 14 
Ger 1 Fireproofing Ce 8] Farin Mfg. Co. 296 
Globe-Wernicke Co., The 90, 91 Fox, George, E., & C 284, 285 
Vtde & : ‘ 5 General Fire proof ing ¢ 81 
Guide Systen Sur ( 82, 18 c 
Imperi i Met a. 123 Globe-Wernicke Co.. The we 
Invincible Metal Furn. Co 199 Imperial Methods Co 123 
Metal Office Furniture 16! Maso Steel Products 318 
Parker Steel Products. Inc 263 Nu-Craft Products 266 
Peerless St ‘ Eq mant’ Ca 307 Peerless Steel Equipmer ( 307 
Pronto File Corp . 216 Sengbusch Self-Cl. Inkstd Co 
l 2 7; 87.8 
Rockwell- Bar ( 191 j » 7, 8 
‘ A : Service Products, Di Woodall......297 
Security S Equip. Corp a ~ y . 
Sh. veW ke ( or is Shaw-Walker Co .. 93 
: : AY “yng Wells Office Furn. ¢ 229 
Weis Mf Cc 9, 100 0 ‘ 6 
Wells Office Furn. Co a. Weis Mfg. Co ', 100, 101, 102 
Yawman and Erbe Mfg. Go iz) 6s Yawman and Erbe Mfg. ¢ 18% 
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EWANTS AND LOR SALE 


The rate for classified advertisements is ten cents a word, minimum charge $2.00. 


SITUATIONS WANTED 


SALESMAN, 26 YEARS’ experience, 16 with national companies, 10 with 
retail organizations, desires position factory representative or with large 
retail office furniture and equipment company. Thoroughly experienced 
stock and special wood and steel office furniture and equipment, office 
systems, filing supplies, stationers’ goods, also interior decorating. Ad 
dress L-168, care Office Appliances, Chicago 6. 

WOULD LIKE TO HAVE A JOB somewhere in a city under two hun- 
dred and fifty thousand population as adding machine and _ tvpewriter, 
Dictaphone, Ediphone, Mechanic; would like somewhere in the west, 
northeast or Florida; have a good job now but would like to change on 
wecount my head trouble in a city where the climate is not too good, 
best of references; was with the Underwood Elliott Fisher Co. for 16 
Years. L-170, care Office Appliances, Chicago 6. 








RIBBON AND CARBON OPPORTUNITY IN CHICAGO. Manufacturer of 
long established, outstanding quality line of typewriter ribbons and carbon 
paper has desirable opening for salesman to call on large offices, banks, 
utilities, industries, in Chicago and vicinity. Ribbon and carbon experience 
preferred but not essential. Opportunity to establish connection that will 
be permanent and _ profitable Address Z-304, care Office Appliances, Chi 
eago 6 

WONDERFUL OPPORTUNITY FOR EXPERIENCED Office Supply store 
man or outside sales. Growing concern in a rapid growing community 
State your experience and name your proposition titter’s, West Palm 
Beach, Florida 

TOP FLIGHT STEEL FILING and office equipment line now in produce 
tion, require experienced salesmen. All territories. Liberal Commission 
and exclusive territory arranged. Write fully Standard Industries, 327 
So. La Salle St., Chicago 4, Ill. 














SALESMAN WHO FORMERLY OPERATED own business desires to sell 
to dealers for responsible stationery manufacturer. Familiar with all 
types of commercial stationery and office furniture from earlier experience 
as dealer. Capable and dependable. Located in the South but will go 
to any part of country. Will consider any opening which offers suitable 
opportunity. Good references. Address 1-163, care Offiee Appliances, 
Chicago 6. 

SALES MANAGER. SALES EXECUTIVE WITH 35 YEARS’ experience 
in all phases of retail and wholesale marketing, purchasing, merchandise 
promotion and development, is interested in connection as store manager. 
Will consider purchase of interest in business. Convincing references. 
Address L-172, care Office Appliances, Chicago 6 

AVAILABLE, MECHANIG EXPERIENCED on all makes typewriters and 
adding machines. Burroughs factory trained and experienced on full line 
Address L-169, Office Appliances, Chicago 6. 














SALESMEN WANTED 





MR. SALESMAN: Interested in selling an item that brings repeat orders? 
Our patented BUCK-L-BINDER for storing loose-leaf records, once adopt 
ed, becomes part of the user's filing system, insuring repeat business 
Exclusive territory allotted to desirable representatives. Write: The 
RebWal Hunt Co., Box 208, Royal Oak, Michigan. 

SALES REPRESENTATIVE: Large eastern manufacturer, producers of 
one of the top stationery specialty lines, has an opening on its sales 
force for an aggressive representative to cover seven mid-western states. 
We don’t want a “sideline’’ man or a “manufacturer’s representative.” 
Our line is too important and demands the full time of an ambitious 
person who knows how to sell and is not afraid of hard work. 
The man we want should be resident in or near Chicago, own a car, 
and know his way around the stationery trade, wholesale and retail, 
and also the department stores. He will work on a commission arrange- 
ment which should net him over $10,000 a year and he will be guar 
anteed a minimum income of $7,000 with all expenses paid by us. 
Send us a letter stating your full history, background and present 
connections, including a recent photo if possible. We will keep the 
information confidential and will arrange for a personal interview in due 
course. Reply to Box Z-302, care Office Appliances, 600 W. Jackson 
Blvd, Chicago 6. 

EXCELLENT OPPORTUNITY in California for reliable stencil duplicating 
machine and supply salesman with good sales record. Position is per- 
manent, and with well known organization. Write fully. All letters will 
be kept strictly confidential. Address Z-318, care Office Appliances, 
Chicago 6. 

‘OUTSIDE” SALESMAN, EXPERIENCED man with knowledge of office 
supplies and equipment, to represent well established firm in Arizona, 
established territory, no traveling, state age, experience and salary ex- 
pected. Address Z-327, care Office Appliances, Chicago 6. 

ONE OF THE WORLD’S OLDEST and best known calculating machines, 
manufactured in Sweden, is again being imported to this country. Sales- 
men of office equipment, who sell directly to offices, will find it an 
interesting and profitable side line. Write Room 802, 210 Fifth Avenue, 
New York 10, N. Y 

WANT FACTORY REPRESENTATIVE by nationally known midwestern 
manufacturer of office equipment and supplies. Excellent opportunity. 
Must have experience selling dealers; be able to conduct sales meetings; 
evaluate markets; open up new dealerships. The position is full time 
and permanent. Give complete background and details of experience. 
Middlewest territory open. All letters shall be kept confidential. Write 
Z-309, care Office Appliances, Chicago 6. 

STATIONERY SALESMEN: WONDERFUL side line; liberal commission; 




















new typewriter carbon . . . patent pending. Nationally known manu- 
facturer of ribbons and carbons selling to Stationers and Dealers. Also 
available to distributors selling to users. Address Z-310, care Office 


Appliances, 100 East 42nd Street, New York 17, N. Y. 

EXPERIENCED SALESMEN for office upholstered leather furniture. 
Man with a_ following preferred. Residential salesmen permissible, 
lerritories—Texas, Louisiana. Address Z-307, care Office Appliances, 100 
Km. 42nd St., New York 17, N. Y. 
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SALESMAN WANTED—Short line of office desks, southern factory, 
medium priced line. All territories open. Give full information first 
letter. Address Z-324, care Office Appliances, Chicago 6. 








MECHANICS AND REPAIRMEN WANTED 





CALCULATOR AND ADDING MACHINE MECHANIC opening for young 
man with experience in a four man shop, new store, old firm, new equip 
ment, using the famous Zick Cleaning Formula, write post office box 
No. 1196, Bismarck, N. D 

TYPEWRITER MECHANIC WANTED by well established dealer located 
in one of the Rocky Mountain states. Good salary payable weekly and 
bonus or commission, providing income ranging from $3,000 to $4,000 a 
year. A good opportunity for someone with necessary experience and 
ability. Give complete information including references. Address Z-308, 
care Office Appliances, Chicago 6. 

TYPEWRITER AND ADDING MACHINE MECHANIC WANTED by 
Smith-Corona and Allen Wales dealer. Permanent. Good pay and work- 
ing conditions. Typewriter Service Co. 120 North 3rd Street, Albuquerque, 
New Mexico. 

EXPERIENCED COMBINATION ADDING MACHINE and_ typewriter 
mechanic. Good salary and permanent Spokane or Wenatchee position. 
Must be able to assume responsibility. Spokane Office Machine Company, 
918 West Ist Ave. Spokane 8, Wash. 

BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on 
Burroughs Bookkeeping Machines and Moon Hopkins. Permanent position, 
good pay. All applications strictly confidential. Write Z-311, care Office 
Appliances, Chicago 6. 

EXPERIENCED TYPEWRITER MECHANIC WANTED—AII makes. Steady 
position for steady man. Will asssist in obtaining living quarters. Ad 
dress Z-312, care Office Appliances, Chicago 6. 

TYPEWRITER & ADDING MACHINE MECHANIC with sales ability. 
Job averaged $141 weekly the last 35 weeks. Muncie Typewriter Exchange, 
Muncie, Indiana. 






































EXECUTIVES WANTED 





ASSISTANT MANAGER WANTED for prosperous stationery store in 
thriving Wisconsin city. Complete line of office furniture and office sup- 
plies. Business principally commercial. Also includes college trade. An 
excellent opportunity for person with experience and ability. Give com- 
plete information including references. Address Z-305, care Office Appli- 
ances, Chicago 6. 

WANTED: FACTORY REPRESENTATIVE by nationally known mid- 
western manufacturer of safes. Excellent opportunity. Must have ex- 
perience selling dealers; be able to conduct sales meetings; evaluate 
markets; open up new dealerships. Give complete background and details 
of experience. Middlewest territory open. All letters shall be kept con 
fidential. Box Z-326, care Office Appliances, Chicago 6. 

WANTED: MANAGER, STORE & MERCHANDISE, experienced in office 
furniture, filing systems and office supply lines, plus sales training. Ex- 
cellent opportunity. Fine salary plus percentage of store profit. Should 
make first year from $5,000 to $7,000. Location in splendid west coast 
city. Replies confidential. Box: Z-321, care Office Appliances, Chicago 6. 
WANTED—EXPERIENCED MANAGER for office supply departinent— 
old established business in Southern town—population 25,000. Good 
salary—Write fully, giving references. Confidential. Address Z-319, care 
Office Appliances, Chicago 6. 





























EXECUTIVES AVAILABLE 





MERCHANDISING MANAGER. I have specialized in nearly all lines of 
commercial stationery, sales promotion, merchandise development, design, 
packaging, production, advertising. Associated with commercial stationery 
over thirty years Available to manufacturer preparing for sales com- 
petition immediately ahead. Partnership will be considered. Address 
L-171, care Office Appliances, Chicago 6. 
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WANTS AND FOR SALE, Continued from Page 7 


RETAIL BUSINESS FOR SALE 


OFFICE EQUIPMENT, 
lent location, 











STATIONERY, OFFICE SUPPLY 8 


rOR!I Excel 
opportunity for expansion, completely stocked, favorable 














lease. Growing city in mid-west. Will pay for itself in three years 
$10,000.00 will handle Box Z-320, care Office Appliar Chi i 
FIRST CLASS STATIONERY office supply office furniture business 
priced below the market Established over 50 years Located in a fine 
growing city, excellent trade territory. Many nationally known lines and 
franchises Good clean inventory, fast turnover Excellent location 
several years to go on attractive lease. Over $200,000 ime with un 
isual growth and profit possibilitie Will require $60,000 t handle 
Write today for details, this is an exceptional opport Address 
Z-317, care Office Appliances, Chicago 6. 

FOR SALE-—High type stationery and office supply store Established 
over twenty years in the same location. Situated in the heart of the 
largest city in the Pacific southwest. Splendid opportunity for the right 


other busi 
terms to 
Appliances, Chicago 6 


sound, going business. Owner has 
approximately $20,000 to handle; 


Office 


person to acquire a good, 
interests. Will require 
buyer Address Z-325, care 


ness 

qualified 
rYPEWRITER, ADDING MACHINE AND CASH REGISTER BUSINESS 
in one of the largest west coast cities for sale Business established for 
over fifteen years. Valuable adding machine and cash register franchise 
Dealers all over the state Also doing large service business. Owner has 
other interests and must. sell Address Z-322, care Ot Appliances 
Chicago 6 








rYPEWRITER and Office machine sales, repairs, 
Complete shop, office, stock, lease, good invest Si 
Z-323, care Office Appliances, Chicago 6. 


rental and supplies busi 


Calif Address 


ness 


REPRESENTATIVES AVAILABLE | 











CALIFORNIA DISTRIBUTION AVAILABLE desks 
stationery cabinets, transfer cases, folders, trays, typewriter 
Well established distributor contacting dealers from San 


NORTHERN 
chairs, files, 
stands, etc. 


Francisco headquarters is interested in furniture on either dealer or 
distributorship basis, allied or supplementary lines on strict jobbing 
basis. Equipped to do good selling job for two or three non-competitive 


responsible manufacturers. Address L-164, care Office Appliances, Chicago 


6 





interested 
A ddre SS 


WASHINGTON, D. C. SALESMAN with excellent contacts is 
in one additional line Also cover Virginia and nearby Maryland 
L-165, care Office Appliances, Chicago 6 

WASHINGTON, D. C., MANUFACTURERS’ REPRESENTATIVE is in 
terested in new ideas and items suitable for use by government agencies. 








Write Ronald H. Vine, Room 701, Champlain Building, 1424 K. Street 
N. W., Washington, D. C 
FORMER SALES MANAGER for a southern California stationer, wishes 


to secure lines as manufacturer's Address L-167, care 


Office Appliances, Chicago 6. 


representative 








REPRESENTATIVES WANTED 
MANUFACTURER seeks sales representation in the 
following states—Minn., Ohio, Mich., Wis., No. & So. Dak., Va., Wash 
D. C., W. Va., Pa., Ky., Idaho, Montana, and Utah. Wonderful oppor 
tunity for aggressively sales minded and experienced men in the office 
equipment industry who wish to concentrate their efforts on this line 
or carry non-conflicting lines. Write full details immediately Address 
Z-315, care Office Appliances, Chicago 6 





DESK AND CHAIR 








MANUFACTURER OF POPULAR LINE of stationery specialties always 
in demand has opening for representative covering New England Fo! 
years product has been sold as fast as it could be made. Give complete 


information about lines carried and coverage of territory, also references 
Address Z-303, care Office Appliances, Chicago 6 

SALESMEN: MANUFACTURER HAS TERRITORIES open for capable 
men to sell our select lines of desk trays, office costumers, wood files 
etc. Commission basis. Address Z-306, care Office Appliances, 100 E. 42nd 
St., New York 17, N. Y. 





MANUFACTURERS REPRESENTATIVES WANTED for new patented 
fluorescent TYPE-LITER unit; choice territories still available Address 
Box Z-314, care Office Appliances, 100 E. 42nd St., New York 17, N. Y 








MANUFACTURER OUTSTANDING LINE Latex Office cushions opening 
new territories Want sideline representatives thoroughly acquainted 
Stationers and Office Furniture trade Write details Address Z-316, 


care Office Appliances, Chicago 6 





NATIONALLY KNOWN MANUFACTURER of popular office 


device seeks 











experienced salesmen in a number of territories to sell direct to users 
Generous commissions, full or part time Box Z-31 ire Office Appli 
inces, Chicago 6 

EXPORT REPRESENTATIVES AVAILABLE 
EXPORT TO SWEDEN. Desire representations for specialize ft quip 
nent of merit, particularly new ideas and developments. Representative 


located Stockholm. Write Room 802, 210 Fifth Ave New York 10, N. 








ADDING MACHINE PARTS FOR EXPORT 





BURROUGHS MACHINE PARTS ex 


ADDING AND BOOKKEEPING 
ported Foreign inquiries invited Dearborn Equipment ¢ 605 § 
Dearborn St., Chicago 5. 
FOUNTAIN PEN REPAIRING 
WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Per Pencils 


ete tepaired at 
improving We « 
WAHL, PARKER, 
ill other makes. We 


standard prices—time now average t lays, am 
specially feature CONKLIN,” SWAN, WATERMAN 
WELTY, SHEAFFER, MOORE, et but 


feature Gold Pen Points and 


in repall 


Mail all 


Repairing 


makes to ONE place for better service ASK ABOUT NEW WELTY 
PENS, $1.50 $10.00 LIST Welty Pen and Rep ( Est 1904) 
So. State St., Chicagt 
& 


INSTRUCTION MANUALS 





BOOKLET REPAIRING, ADJUSTING & CLEANING Typewriters. Sim 
plified, easy to understand. Only $1.50 cash. Wesley Trout, Publisher, 
sox 575, Enid, Oklahoma 





~ ADDING MACHINE PARTS, TYPE, etc. 





LARGE STOCKS of new and used Adding and Calculating Machine Parts 
Quotations furnished on specific parts upon request. I. A. 
Dehn, Jr., 164 Olst Ave., Oakland, Calif 


ivailable 





“FOR SALE AND WANTED TO BUY, USED EQUIPMENT 








ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding and Calculating 
Machines, Comptometers, Electromatic Typewriters, and fanfold machines, 
bought Appliances Co., 1930 West 21st St 


Chicago & 


ands sole Chicago Office 





BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER. We buy, sell, repair 
rebuild. Comprehensive service for dealers Adding and Bookkeeping 
Machine Grand, Kansas City 6, Missouri 


BURROUGHS, MOON HOPKINS Billing and Bookkeeping Machines, Comp 
tometers, Calculators, ete. Bought and Sold. Dearborn Equipment Com 
pany, 605 So. Dearborn, Chicago 5, III. 

ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Burroughs 
ind Monroe Calculators, Typewriters and all office machines bought and 
sold. Teeter-Warsh Co., 849 N. 3d St., Milwaukee 3, Wis. 


KLLIOTT-FISHER machines, calculating machines, adding machines 
ill office equipment, bought and sold. W. J. Crowley Company, 906-908 
N. Water St Milwaukee 2, Wis. 


Bl RROUGHS, MOON 1OPKIN 


Service ¢ 1307 























HOPKINS, Elliott-Fisher, Remington Accounting 





Machines, and everything in the office machinery line. State model, 
serial number and we will quote highest cash prices. International Office 
Appliances, Inc., 29-31 East 22d St., New York 10, N. Y 





WANTED TO BUY: Late model Elliott-Fisher bookkeeping and _ billing 
machines. Must be over 200,000 serial number Accounting Machine 
Co., 605 W. Washington St., Chicago 6 


Service 





QUANTITY of Monroe and Marchant Calculators, hand or electric, rough, 
complete Inquiries solicited on a%l types of other machines. American 
Business Machines, 135 Grand St., New York 13, N. Y 


DICTAPHON ES—EDIPHON ES—Foremost 
ind purchases of dictating equipment 
Dictating Machine Co., 235 Fifth Ave., New 





specialists in rebuliding, sales 
Write for catalog. American 
York 3, N. Y. 














WANTED—AIl makes calculators and adding machines. State make, 
model, serial number and adding capacity. International Office Appli 
inces Ine., 29-31 East 22d St., New York 10, N. Y 

WANTED TO BUY—Sundstrand bookkeeping machines, Models A, C, and 
D, and 8142P. Give complete model number, serial, size carriage and 


back feed. 
York 10, N. 
HOPKINS, Elliott-Fisher 
makes calculators bought and 
Minn. 


whether front feed or 
29-31 East 22d St., New 
BURROUGHS, MOON 
Comptometers, all 
#3 S. llth, Minneapolis, 


International Office Appliances Ine 





Bookkeeping Machines 
sold. Dorrell-Markel 








BURROUGHS PRODUCTS our specialty, get our higher cash prices fo) 
calculators, bookkeepers, billers, comptometers. A. L. Steen, 60 West 
llarrison, Chieago 5, Illinois. 





BURROUGHS SPECIALISTS. 
machines. Comprehensive dealer service 
537 S. Dearborn, Chicago 5, Illinois 
CASTERS: Special offering of 2” Plastic Wheel Casters for Tubular 
Secretarial Chairs, et« Net prices—100 sets or more, 90c per set; Less 
than 100 sets, $1.10 per set. Shipped Prepaid. Dependable Manufacturing 
Company, 1908 California Street, Omaha 2, Nebraska 


Also buy, sell and rebuild all types office 
Nelson Adding Machine Service, 











FOR SALE (At. special prices—Closing Out Our Niagara Dept.) One 
new Niagara Model 250 Duplicator. One new Niagara Electric Model AF4 
Duplicator. One new Niagara Model B2M Duplicator. Mercer-Hutto 


Kickliter Inc., 216 W. Lafayette St., Tampa, Fla. 

WANTED—TYPEWRITERS, Adding Machines, calculators, from dealers 
or jobbers. Typewriter Parts Company, 407 East Travis St., San Antoni 
», Texas 











bia Trading Corp., 7 Waverly Place, New York 3, 


VISIBLE EQUIPMENT 
rebuilt Kardex, Acme and 


WANTED TO BUY Surplus equipment of all types. Ready buyer. Colum- 





bought, sold and exchanged. We specialize in 
International Visible Factograph cabinets, as 





well as other makes Write and tell us what Visible Equipment you 
need or have for sale. Special prices to dealers. E. H.-Heineman, 4 
North Eighth St., St. Louis 1, Mo 

GUARANTEED REBUILTS, KARDEX, other visible systems, attrac 


for years of additional service, mod 
also bought and exchanged. Universal 
Place, New York 3, N. Y 


KARDEX, ACME, all makes used visible filing equipment. Thousands of 
reconditioned cabinets, panels, books, always on hand. Special service 
ind prices to dealers for purchase or sale. Get our quotations. Chas 
S. Nathan, Inc., 548 Broadway, New York 12, N. Y 


ACME (Insite) 8x5—1l4- and 23-drawer 
Quantity of McCasky Production Panels 
135 Grand St., New York 13, N. 

KARDEX, ACME, POSTINDEX, etc. visible filing equipment of all type 
bought and sold. We specialize in this field and offer full cooperation 
to dealers. Commercial Card System, 135 Grand St., New York 13, N. Y 


tively refinished, thoroughly rebuilt 
erately priced. Used equipment 
Otlice Equipment Co., 7-9 Waverly 














also 6x4 and 5x3 size 
Card System Co 


units ; 
Commercial 








VISIBLE FILES 
KARDEX, ACME, POSTINDEX AND 

WE HAVE ON HAND and offer for immediate 
Dealer inquiries welcomed. Universal Business 

S. Dearborn, Chicago 5 


GLOBE 
delivery all type and 
Equipment ©: 


1Zes 


WANTED 


INTERNATIONAL Visible Factograph cabinet in 6- and 12-drawer &x 
size, complete with card holders. We are also interested in extra §& 
International card holders in any quantity. Advise what you have 


ivailable E. H. Heineman, Box 552, St. Louis 1, Mo 


OFFICE APPLIANCES, November, 1947 











PRS EDS | 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for 25 cents each in cash, postoffice 

money orders or certified check. Stamps and 

versonal checks not accepted. Copies of design 
patents are ten cents each 


2,427,694. Hand-Position Indicator for Typewriters 
Sven Sieurin, Stockholm, Sweden, assignor to Akti¢ 
bolaget Atvidabergs Industrier, Atvidaberg, Sweden, a | 
corporation of Sweden. Application October 3, 1945 | 
Serial No. 620,023. In Sweden, October 10, 1944 } 
Granted September 23, 1947 

2,427,765. Polychrome Printing Plate. Robert G 
Chollar, Dayton, Ohio Assignor to The National 
Cash Register Company, Dayton, Ohio, a corporatior 
of Maryland. Application February 12, 1942, Serial 
No. 430,662. Granted September 23, 1947 

2,427,852. Typewriter Erasing Guard. Mary Golomb, 
Washington, D. C. Application February 8, 1946, 
Serial No. 646,244 Granted September 23, 1947 } 

2,427,904. Printing Press. William Ward Davidsor 
Evanston, JIL, assignor to Davidson Manufacturing 
Corporation, a corporation of Illinois Original ap 
plication May 5, 1939, Serial No 2,053 Divided 
and this application December 7, Serial No 
168,099 Granted September 23 ¢ 


2,427,941. Rear Loading Screw-| Feed Mechanical | 
nor 2,427,941 2,427,976 2,428,002 ? 4280s 





Pencil. Hans A Sauer, Prairie View, Ill., assig: 
to Autopoint Company, Chicago, Ill., a corporatior 
of Illinois Application November 13, 1945, Seria 
No. 628,174. Granted September 23, 1947 
2,427,976. Tax Withholding Chart. Chester . 
Posson, Chicago, Il] Application June 8, 1944 | 
Serial No. 539,343. Granted September 23, 1947 | 
2,428,002. Wire Type Recording and Reproducing | 
Apparatus. Edward L. Barrett, Oak Park, Ill, as | 
signor to Edward L. Barrett and Ann K. Barrett | 





co-partners, doing business as Barrett-Keenan Com | ied) 4 
pany, Oak Bays! lll. Application March 9, 1945 | —zy, } tS 
Serial No 81,853. Granted September 30, 1947 e sehr re } air 
2,428,084. Calculating Machine. Harry L. Lambert a DRE H PHBE 
Enfield, N. Y., assignor to Allen Wales Adding j c-a—L-lal_t (PLY 
Machine Corporation, Ithaca, N. Y Application Oc | ! Las < 
tober 28, 1941, Serial No. 416,833. Granted Sep | a wat: itit 
tember 30, 1947 | eh at i = 
2,428,089. Communication System. Robert E. Mumma | apopen 
ind Francis X. Bucher, Dayton, Ohio, assignors to | a 2,428,211 2.428.267 


The National Cash Register Company, Dayton, Ohio 
a corporation of Maryland. Original application Feb 
ruary 25, 1943, Serial No. 477,096. Divided and this 


| 

application May 30, 1945, Serial No 596,751 | 

Granted September 30, 1947 | 

2,428,206. Carriage Position Control Mechanism. 

Howard M. Dustin, Oakland, Calif., assignor to Mar | 
chant Calculating Machine Company, a corporation of 
California Application August 4, 1941, Serial N« 





105,304 Granted September 30, 1947 
2,428,211. Desk Having an Extensible Support for | 
a Typewriter. Martin Fox, Chicago, Ll., assignor t 
Ihe Seng Company, a corporation of Illinois. Appli Sea = 
cation April 17, 1944, Serial No. 531,434. Granted 2,428,378 2.428.388 
merge Aes 30, 1947 | <a 
2,428,267. Combination Billfold and Coin Purse. 
Charles Doppelt, Chicago, lll. Application March 13 } 

























1944, Serial No. 526,278. Granted September 30 | 
1947. } 
2,428,378. Writing Device. Henry Mossbach, Seat- | . 
tle, Wash. Application January 26, 1945, Serial No »} 2 
574,744. Granted October 7, 1947 ip 
2,428,388. Memorandum _ Holder. Dugald \ | hee. 
Shaw, Aurora, lil., assignor to Lyon Metal Products, a Ug 
Inc., Aurora, Ill., a corporation of Illinois Appli ORM 
cation March 18, 1944, Serial No, 527,111. Granted i/i\4 
October 7, 1947 ff: \\ 
2,428,442. Bill Weight for Cash Drawers. Fletcher } é 
L. West, Alliance, Ohio, assignor to The McCaskey | 2,428,503 2.490,101 
Register Company, Alliance, Ohio, a corporation of se 
Ohio. Application December 5, 1945, Serial No | ) 
632,872 Granted October 7, 1947. 
2,428,449. Magnetic Recording Head. Marvin 
Camras, Chicago, Ill., assignor to Armour Research 
Foundation, Chicago, Ill., a corporation of Illinois 
Application March 2, 1945, Serial No 580,604 + 
Granted October 7 1947 =} f 
2,428,490. Envelope Opener. Walter B. Gough a 
nour, Seattle, Wash. Application December 26, 1944 ’ 
Serial No. 569,772. Granted October 7, 1947 2 
2,428,503. Staple Remover. Henry Ruskin, Chi > . 2 
cago, Ill. Application September 29, 1944, Serial ~ ~ on p Rane = nomesiey 
No. 556,365. Granted October 7, 1947 = ae ~~ _* ? 
2,428,605. Stenographic Machine. Waldemar A ametie 2.0s0ne8 2.000.900 


Ayres, Flushing, N. Y., assignor to International 
Business Machines Corporation, New York, 1! : 
a corporation of New York Application October 21 
1944, Serial No. 559,777. Granted October 7, 1947 
2,428,699. Drafting Instrument. Howard F. Ebert, 
Omaha, Nebr., and Adolf W. Keuffel, Essex Falls 
N. J., assignors to Keuffel & Esser Company, Ho 
boken, N. J., a corporation of New Jersey Appli 
cation October 4, 1944, Serial No. 557,108. Granted 
October 7, 1947 

2,428,707. Combination Billfold and Coin Purse. 
Murray H. Hardy, Belle Harbor, Long Island, N. Y 
Application October 12, 1946, Serial No. 703,035 
Granted October 7, 1947 





8,847. Numbering Machine. Carl Anton Jo Tt . 
hanson, Helenelund, near Stockholm, Sweden, assignor —t —— 
to Aktiebolaget Cryptoteknik, Stockholm, Sweden, a a a 

147,523 147,526 


joint-stock company of Sweden Application May 4 
1944, Serial No. 534,100, in Sweden May 3, 1943 
Granted October 14, 1947 . 

2,428, 854. Writing Instrument. Robert W. Ran 
dolph, Milton, Wis., assignor to The Parker Per 
Company, Janesville, Wis., a corporation of Wis 
consin Application October 1, 1945, Serial No 
619,528 Granted October 14, 1947 

2,428,863. Fountain Pen. Russell T. Wing, Excel- 
sior, Minn Application October 27, 1945, Serial 
No. 624,994 Granted October 14, 1947 

,2:428,960. Writing Instrument. George D. Cloutier 
Chicago, Ill., assignor to Eversharp Inc., Chicago 
Ill., a corporation of Delaware Application July 20 


























1945, Serial No. 606,079. Granted October 14, 1947 
2,429,159. Paper Money Sorting and Ceunting Ma- ices 167.568 ~paeeae ewes 
chine. Thomas E, Hayes = ashington, D. ¢ Appli i 
i 24. 1945 Serial No. 618,18 ' Serial No 25.024. Granted Sept. 23, 194 147,593 Design for a Letter Opener. Joseph G 
ited October 14, 1947 147, 565. Design = a Drafting Instrument. Owen Lipic, St. Louis, Mo., assignor to Jos. Lipic Pen Co 
—  Premo Muskegon Heights, Mich Application St. Louis, Mo., a corporation of Missouri Applica 
DESIGN PATENTS November 1945, Serlal No. 123,487 Granted tion August 30, 1946, Serial No, 132,974 Granted 
147,523 Design for Desk Will - Sep ember 23, 1947 } September 30 194 
Los ‘Angeles, Calif wh een. illian I. Alper 147,582. Design for an Adhesive Tape Dispenser. 147,626. Design for a Portable Autographice Reg- 
Serial No. 128 Sy ( pplication April Pry ye a Donald KE. Dailey Philadelphia, Pa., assignor_ to ister. Walter D. Teague, Annandale, N. J., assign: 
147.596 ey f yranted Fn coger en » 1947. Industrial Tape Corporation, a corporation of New to Moore Business Forms, Inc., Niagara Falls, N. Y., 
R 1 vi g or a Drafting Instrument. Fre lersey. Application March 14, 1946, Serial N« a corporation of Delaware. Application June 15, 
jrown, Dallas, Tex Application December 2¢ 127,489 Granted September 30, 1947 1946, Serial No. 130,761 Granted Octeber 7, 1947 
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A dog-lover strolled into a bar one day, accompanied by 
g y 

two big greyhounds. He selected a stool! at the , sat 

and was promptly joined by the dogs, each perching on a stoo 


at his side. He ordered three Manhattans, each of the dog 
promptly lapping up the drink allotted to him. The next 
day the procedure was repeated. On the third day, the 
dogs came in alone and again perched expectantly on stools 
The bartender, somewhat at a loss, served them their usual 
beverage. The following day the master of the canines again 
came in with his pets and ordered as usual. He paid for the 
drinks and for those served his pets the preceding doy 

Then he added, "In token of appreciation for your con 
sideration in serving the dogs when | was unable to accompany 
them, | want to present you this little gift.’ 

Whereupon he promptly whipped a large live lobster out 
of his overcoat pocket. 

The bartender, obviously surprised, remarked, "Thanks very 
nuch, mister; I'll take him home for supper.” 

"Oh," responded the regular customer, ‘'that 
necessary. He's already had his supper, but he might enjoy 
a good movie.” 


won't be 


One of the highly amusing stories fo come out of the recent 
convention was spun by Gene Flack of Sunshine Biscuits, Inc. 
It seems that the speaker of the evening at a banquet broke 
his upper denture just before he was scheduled to falk. The 
toastmaster, sitting next to him, miraculously pulled an extra 
denture from his pocket and remarked, "Try that for size." 

‘Doo big; doo big", was the unhappy response. 

The helpful dinner companion then produced another “‘up- 
per’, but this one proved to be too smal/. The third effort, 
however resulted in a perfect fit, and the speaker was ready 
for his part on the program. 

After he had finished, he turned to the toastmaster and 
asked, "Say, are you a dentist?" 

No", was the startling response, ‘I'm an undertaker." 

Our steno defines a wolf as a modern dry cleaner. He 
works fast and leaves no ring. 

—cc— 

A small town is a place where everyone knows which men 

beat their wives . . . and which wives need beating. 


Down in Birmingham, Ala., recently, a negro woman hast 
summoned a physician to attend her moaning, groaning hus 
band. 

"I ain't sure what's de matter wif him, doctor," she stated 


doubttully, “but | think he done got hold of some of dat 
good-natured alcohol”. 


—<cc— 


"Well, | see John finally married that fancy redhead.” 
"That so; what got into him?" 
‘Buckshot!"’ 
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"How're we gonna get pictures if they 
come out?” 


NSA programs so good the crowds won't 
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BUSINESS OPPORTUNITIES 


Wanted Abroad 
Agencies for American Products Wanted in Cyprus—P. Lenas, Xanthis 
Xenierou Str. No. 1, Nicosia, Cyprus, is a firm offering its services to 
American manufacturers wanting a sole agent in Cyprus on a com 





mission basis, Products wanted include box letter files, security boxes, 
cash control autographic cash register, duplicators, typewriters, calcu- 
lating and accounting machines, carbon papers, chairs, chair 


folding 

mats, rubber erasers, envelopes, metal filing cabinets, finger pads, paper, 
pencils, pins and punches. Trade catalogs, prices and samples are 
desired along with correspondence leading to appointment as agent. 

Firm in Siam Wants to Represent U. S. Companies—Swasdi Rajatana 
vin, 52 Boripat Road, Bangkok, Siam, is seeking to represent American 
manufacturers of typewriters and all other kinds of office machines, as 
well as equipment. Mr. Rajatanavin was formerly manager in charge 
of Royal Typewriter and office equipment division of the Thai-Vanich 
Company, Ltd., Bangkok. He resigned in February of this year and 
established his own business. 

Firm in Brazil Wants Contacts With Manufacturers—Alcino Correa, 
Avenida Afonso Pena, 599 Belo Horizonte, Brazil, wishes to make con 
tacts with American manufacturers of office equipment and _ supplies 
in order to further his importation business in Brazil and particularly 
for the state of Minas Gerais. 


Wanted at Home 


lowa Firm Seeks Office Supplies Connection—The Ad-Visor Advertising 
Company, Denison, Iowa, operating an office supply store for the past 
21 months, recently lost a source of products when the Carpenter Paper 
Company discontinued line of office supplies. A new supply house is 
wanted, one that could furnish office machines as well as office furni 
ture and equipment. 

New Dallas Firm Seeks Contacts.—Pau! Cohn has opened a new firm at 
4635 Cole Ave., Dallas 5, Tex., for the handling of new and used type 
writers, stationery items, duplicating and stencil machines and supplies. 
Mr. Cohn would appreciate manufacturers and distributors placing him 
on their lists for trade literature and merchandising contacts. 

San Francisco Firm Interested in Folders.—The Adams Loose Leaf 
Products Company, 329 Minna St., San Francisco, Calif., is interested in 
finding a manufacturer who can supply them with manila folders in 
various sizes and, if possible, also redrock folders. 











NEW TRADE LITERATURE 


Copy-Right Manufacturing Corporation, 53 Park PlI., New York 7, 
N. Y., has just issued a new repair manual. Drawings and instructions 
show how any Copy-Right copyholder can easily and quickly be _ put 
into perfect order when it gets out of adjustment, as the result of 
abuse or otherwise. Free copies are available to those addressing the 
manufacturers. 

berhard Faber Pencil Company, 37 Greenpoint Ave., 
N. Y., has just issued the 1947 edition of the Eberhard Faber catalog 
containing a complete listing and description of products including 
pencils, erasers, refill leads, rubber bands, penholders, marking crayons, 
chalk sticks, compasses, pencil lengtheners, point protectors, stamp 
pads and inks, kneaded rubbers, cleaners, finger cots, and steel polish. 

Higgins Ink Company, Inc., 271 Ninth St., Brooklyn 15, N. Y., has just 
reissued the catalog folder along with a revised trade list. The most 
important feature of the folder, states the company, is an upward 
revision of vegetable glue prices. ‘“‘For the past 24 months we have been 
severely hampered in the production of vegetable glue by lack of con- 
tainers and raw materials,’’ declares Tracy Higgins, president, in point- 
ing out that although the cost of the principal raw material has ad- 
vanced 100 per cent since 1940, ‘‘nevertheless the advances in the list 
prices of this product since then aggregate only about 20 per cent.” 

Midwest Naturlite Company, 228 W. Kinzie St., Chicago 10, fll., has 
invited the trade to write for new catalog and prices, inasmuch as this 
new trade literature is ready for distribution. 

Mittag & Volger, Inc., Park Ridge, N. J., has just introduced a new 
M. & V. catalog, following out suggestions offered through a national 
survey of stationers regarding what type of a catalog they preferred 
The features include ‘‘Swing-a-Ring’’ loose-leaf cover, suitability for a 
standard three-ring binder, standard sheets sized 8% x 11 inches, attrac 
tive illustrations and printing in color. The catalog covers the complete 
line of typewriter ribbons and carbon papers plus special items and is 
divided into six sections tabbed and indexed including those for tech 
nical data, promotion plan, prices and bulletins. 

Niemann, Inc., 330 E. Ohio St., Chicago 11, III., has just issued an 
elaborate brochure lavishly illustrated in a brown rotogravure tone for 
the description and picturization of fine upholstered furniture carrying 
out the theme of “luxury in leather.’”’ This trade booklet is accompanied 
by a new price list, as of September 1, and a sample card of Lacka 
wanna full top grain leathers. 

National Fiberstok Envelope Company, Allegheny Ave. at Second St., 
Philadelphia 33, Pa., has just mailed a new catalog, No. 47, to the trade 
It is stated that the company will continue its firm price policy as first 
inaugurated January 15, 1947. All orders accepted on the current list 
will be filled at those prices, even though conditions should require an 
advance in their list before shipment. The prices in the new catalog 
No. 47 are the same as prices in the January 15 price list. - 

Sengbusch Self-Closing Inkstand Company, 15117 Sengbusch Bidg., Mil- 
waukee 3, Wis., has just issued a brochure, lavishly illustrated in color, 
describing the Sengbusch line, including the HP-6 Handi-pen desk set 
now available in plastics. 

Stationers Specialty Corporation, 19 W. 21st St., New York 10, N. Y., 
has just issued a supplement to the No. 46 catalog, providing illustra 
tions and complete data on additional items including desk sets, desk 
pads and a telephone book cover. : ; : z ; 

The Taylor Chair Company, Bedford, Ohio, has just issued No. 9 in 
the series of Taylor Chair Chat, a mailing piece which in a lead article 
tells the Taylor story—131 years of experience. This article tells how 
the modern Taylor chair is the outgrowth of the skill and labor of six 
generations in a pioneer industry began when Benjamin Fitch in 1815 
built chairs for his own log-hewn home. He soon found himself in the 
chair-making business. 

Wells Office Furniture Company, 725-33 §. LaSalle St., Chicago 5, IIl., 
has just issued an attractive brochure replete with information, illus- 
trations and prices on the new 1948 Wells Posture-Rite upholstered 
chairs for executives and junior executives. 
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CORPORATION REPORTS AND 
FINANCIAL NOTES 


Burroughs Adding Machine Company, Detroit, Mich.—Consolidated 
operations during the first nine months of 1947 of Burroughs Adding 
Machine Company resulted in a net income of $4,403,050, or 10.47 per 
cent of sales as compared with $3,420,591, or 11.55 per cent of sales 
for the same period in the last normal peacetime year 1941, and 
$942,063, or 3.46 per cent for the first nine months of last year, John 
S. Coleman, president, announced October 21. During the first nine 
months of this year, gross income from sales amounted to $42,037,853 
(complete sales figures available for parent company only) as compared 
with $29,612,857 for the same period in 1941, and $27,249,896 for the 
first nine months in 1946. 

Royal Typewriter Company, Inc., New York, N. Y¥.—As the result of 
record high production, net income of Royal Typewriter Company in- 
creased to $4,013,000, or $3.40 a share, in the fiscal year ended July 31, 
from $590,347, or 30 cents a share, in the preceding year. The com- 
pany so informed stockholders October 8 in the annual report. Sales 
totaled $35,620,000 against $19,242,000. No unit production figures were 
given, but M. V. Miller, president, and Allan A. Ryan, chairman, said 
that by July 31 production had reached a monthly rate 69 per cent 
above the company’s 1936-39 average. However, because of the large 
backlog of orders, the company will not be able to return to a normal 
distribution basis until next spring at the earliest, they said. (Chicago 
Tribune, October 10, 1947.) 

W. A. Sheaffer Pen Company, Fort Madison, lowa.—Income for the six 
months’ period ending August 31, after estimated provisions for federal 
income taxes of $610,000.00, amounted to $995,416.29, equivalent to $1.23 
per share of common stock compared with $798,964.12 for the same period 
last year, which is equivalent to $1.00 per share on the basis of the 
new common stock. 

L.C.Smith & Corona Typewriters, Inc., Syracuse, N. Y., announced 
on October 5 that on November 1 it would redeem all of its outstanding 
ten-year serial debentures, due November 1, 1948, 1949 and 1950. Pay- 
ment at the redemption price of the principal amount and accrued 
interest, plus a premium of 1% per cent on the principal, was to be 
made at the Chase National Bank, New York City. The report of 
L. C. Smith & Corona for the fiscal year ended June 30, 1947, showed 
$700,000 of the debentures outstanding. (Syracuse, N. Y., Post Standard) 


Underwood Corporation, New York City—Shipments by Underwood 
Corporation recorded a further marked gain during the third quarter of 
1947. This reflected a continued improvement in the supply of materials. 
As a result of an expansion in shipments, net profits for the third quarter 
rose to $2.50 a share from $1.83 in the second quarter and $1.12 in the 
first quarter. Net for the first nine months was $5.25 a share against 
$1.25 a share in the like period of 1946. (Wall Street Journal, October 11). 





———— 


STATEMENT OF TRE OWNERSHIP, MANAGEMENT, CIRCULA- 
TION, ETC., REQUIRED BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, AS AMENDED BY THE ACTS OF MARCH 
8, 1933, AND JULY 2, 1946. 

of Office Appliances, published monthly at Chicago, Illinois, for 

October 1, 1947. 

STATE OF ILLINOIS, County of Cook—ss 
3efore me, a Notary Public in and for the State and County afore- 

said, personaily appeared John A. Gilbert, who, having been duly 

sworn according to law, deposes and says that he is the business 
manager of Office Appliances and that the following is, to the best 
of his knowledge and belief, a true statement of the ownership, 
management (and if a daily, weekly, semiweekly or triweekly news- 
paper, the circulation), ete., of the aforesaid publication for the 

date shown in the above caption, required by the Act of August 24, 

1912, as amended by the Acts of March 3, 1933, and July 2, 1946, 

(section 537, Postal Laws and Regulations), printed on the reverse 

side of this form, to-wit: 

1. That the names and addresses of the publisher, editor, man- 
aging editor, and business managers are: Publisher—The Office 
Appliance Company, 600 West *kson boulevard, Chicago, III. 
Editor—Walter S. Lennartson, 4252 North Avers avenue, Chicago, 
TI. Managing Editor—Walter S. Lennartson, 4252 North Avers 
ivenue, Chicago, Ill. Business Manager—John A. Gilbert, 310 Forest 
ivenue, Glen Ellyn, 

2. That the owner is: (If owned by a corporation, its name and 
iddress must be stated and also immediately thereunder the names 
and adresses of stockholers owning or holding one per cent or more 
of total amount of stock. If not owned by a corporation, the names 
and addresses of the individual owners must be given. If owned 
by a firm, company, or other unincorporated concern, its name and 
address, as well as those of each individual member must be given.) 
The Office Appliance Company, 600 West Jackson boulevard, Chi- 
ago, Ill.; John A. Gilbert, 310 Forest avenue, Glen Ellyn, IIl.; 
Charles H. Everly, 6230 Kenmore avenue, Chicago, Ill.; C. F. Mala- 
testa, 7205 Yates avenue, Chicago, Ill.; Walter S, Lennartson, 4252 
North Avers avenue, Chicago, Ill.; George C. Wheeler, 146 Locust 
ivenue, Scarsdale, N. Y.; Benjamin C, Wallsten, 4641 North Keating 
avenue, Chicago, Ill.; Herbert L. Sime, 5221 Kenwood avenue, 
Chicago, Ill.; R. Mann, 1732 Wallen avenue, Chicago, III. 

3. That the known bondholders, mortgagees, and other security 
holders owning or holding 1 per cent or more of total amount of 
bonds, mortgages, or other securities are: (If there are none, so 
State.) None. 

4. That the two paragraphs next above, giving the names of the 
Owners, stockholders, and security holders, if any, contain not only 
the list of stockholders and security holders as they appear upon 
the books of the company but also, in cases where the stockholder 
or security holder appears upon the books of the company as 
trustee or in any other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting, is given; also that 
the said two paragraphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and conditions under 
which stockholders and security holders who do not appear upon 
the books of the company as trustees, hold stock and securities in 
a capacity other than that of a bona fide owner; and this affiant 
has no reason to believe that any other person, association, or 
coporation has any interest direct or indirect in the said stock, 
bonds, or other securities than as so stated by him. 

_ 4, That the average number of copies of each issue of this pub- 
lication sold or distributed through the mails or otherwise, to paid 
subscribers during the twelve months preceding the date shown 
above is - - - - - (This information is required from daily, weekly, 
semiweekly and triweekly newspapers only.) 

JOHN A. GILBERT, Business Manager 

Sworn to and subscribed before me this 16th day of September, 1947 

[Seal] E. M. F. RUH, Notary Public 

(My commission expires May 19, 1951.) 
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IN NOVEMBER OF 1877, WHEN: 


Cooke & Cobb, New York, N. Y., offered patent memorandum 
books which opened and closed flat and had removable insides. 
. . . John Holland of Cincinnati, Ohio, became known as a gold 
pen manufacturer who provided his customers with pens that 
were copies of their favorite quills. . . . Willy Wallach was re- 
elected president of the Stationers Board of Trade at New York 
City. .. . A new inkstand was made in the shape of a horse's 
hoof. . . . (From files of the American Stationer.) 


IN NOVEMBER OF 1887, WHEN: 


Philadelphia reported ‘The advent of Indian summer found 
the stationery and fancy goods trade in a very healthy condi- 
tion.” . . . H. Fred Sharp of St. Mary’s was re-elected president 
of the Booksellers and Stationers Association of Ontario, Canada. 
. . . The Chicago, Milwaukee & St. Paul Railroad adopted Pom- 
eroy’s modern blue-black writing fluid for use at depots along 
the road. . . . White’s pencil holder was designed for pocket 
use. It had a series of loops in a metal plate. . . . (From files of 
the American Stationer. 


IN NOVEMBER OF 1897, WHEN: 


The S. T. Smith Company, New York, N. Y., issued a new 
catalog of typewriter supplies. . Miller-Bryant-Pierce Com- 
pany, also of New York City, reported many orders from govern- 
mental departments at Washington for its Diamond brand of 
typewriter ribbons and carbons. . . . The Blaisdell Paper Pencil 
Company, Philadelphia, Pa., issued a new fall catalog and price 
list for “Self-Sharpening Pencils.” The stationery trade in 
the South was hit in many areas by the prevalence of quarantine 
for yellow fever, then in epidemic stage. . .. A. B. Dick Com- 
pany, Chicago, offered a Planetary Pencil Pointer. . . . (From files 
of the American Stationer.) 


IN NOVEMBER OF 1907, WHEN: 


Miss Rose L. Fritz won the first International Typewriting Con- 
test for speed and accuracy at Madison Square Garden, New 
York City. Using an Underwood machine she attained net speed 
of 87 words a minute and her percentage of error was only 1.44. 
. . . The present average salary for stenographers is $12.50 per 
week. . . . Berlin had its first business show. American type- 
writers demonstrated included the Smith Premier, Elliott-Fisher, 
Oliver and Blickensderfer. . . . (From files of Office Appliances.) 


IN NOVEMBER OF 1917, WHEN: 


The portable machine of the Fox Typewriter Company, Grand 
Rapids, Mich., was called the “Baby Fox.” ... The 75th anniver- 
sary of the establishment of the blank book and loose leaf busi- 
ness of Boorum & Pease Company, Inc., was observed. The 
company was founded in 1845 by Afthtr.Morrell, an English 
bookbinder. . . . ]. D. Welch became division superintendent of 
the Woodstock Typewriter Company at Portland, Ore. . . . J. H. 
Niedecker of the Niedecker Company, Milwaukee, Wis., was 
elected president of the Wholesale Stationers Association. 
(From files of Office Appliances.) 
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2425 Register for NSA’S Greatest 
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Annual Assembly, Products Show 





HE FORTY-FIRST Annual Convention and twenty- 

second Annual Exposition of the National Stationers 
Association smashed records of every criterion and 
placed heavy emphasis on trained selling in today’s 
market where the salesman is no longer just an order 
taker for scarce goods. 

With Chicago’s Hotel Stevens—the world’s largest— 
housing the convention sessions and the bulk of vis- 
itors, this outpouring of stationers from every state 
of the nation and a number of foreign lands earned 
all of the superlatives bestowed upon it as “the great- 
est in NSA history.” 

The registration for the convention dates of Sep- 
tember 28-October 2 reached 2425, compared to 2071 
a year before. 

Displays grew from the 1946 figure of 126 to 182, 
filling the huge exposition hall, the two foyers of the 
basement level and utilizing the Normandy Lounge on 
the mezzanine floor near the ballroom. 


Provide Well-Balanced Program 


General Manager Paul Burbank and President L. S. 
Crowl were congratulated on every turn for the pro- 
gram which combined information on the industry 
with inspirational addresses and brought to the 
speakers’ platform outstanding exponents of sales- 
manship with a sizzle in a buyers’ market. The result 
was that convention sessions were probably never be- 
fore as well attended from start to finish. 

Heavy advance registration and a carefully-arranged 
program which had sessions starting and ending on 
scheduled times highlighted the convention procedure. 

An advance tipoff on what was in store for the NSA 
in its 1947 conclave came in the peak attendance and 
interest displayed at the Great Lakes Traveler’s Club 
pre-convention luncheon on Friday noon, September 
26. The Chicago travelers were genial hosts as ever 
and wheelhorses on the convention committees han- 
dling the many and often tedious details. 
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Exhibits Grow From 126 to 182; 
Visitors Register Early, Show 
Keen Interest in Program Placing 
Emphasis on Selling with a Sizzle 

in Buyers’ Market; Fred Downs 

of Oklahoma City Elected President 
to Sueceed L. 8S. Crowl 


Elmer Wheeler, effervescent Texan, set the stage 
early for selling salesmanship with a punch. Others 
contributing to this theme of the program were Arthur 
H. Motley, president of Parade Publication, Inc.; the 
ultra-entertaining Gene Flack, sales counsel and di- 
rector of advertising for Sunshine Biscuits, Inc.; Wil- 
liam Rados, sales consultant; and a quartet of Mil- 
waukeeans who staged a visual presentation of sound 
merchandising. Participating were J. E. Dornoff, Pate 
Oil Company; Al Herr, Al Herr Advertising Agency; 
Dick Koehn, New York Life Insurance Company, Inc., 
and Les Falk, Wisconsin Ice and Coal Company. 

The economists were represented by Dr. Neil 
Carothers of Lehigh University; the newspaper in- 
dustry by internationally-minded Grove Patterson, 
editor of the Toledo (Ohio) Blade; the psychologists by 
Dr. Donald A. Laird, Lebanon, Ind.; and the profit- 
sharing adherents by Horace H. Hull, president of the 
Hull-Dobbs Company, Memphis, Tenn. 

Outstanding men in the industry were heard through 
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The Addresses 


Where Are We Now?—By Dr. Neil Carothers, 
Dean, School of Business, Leigh University, 
Bethlehem, Pa. .............. Be Be ; ... 48 


Stationers of Great Britain—By Herbert Holt, 
General Secretary, The Stationers’ Associa- 
tion of Great Britain & Ireland 51 


Sell or Go Bust!—By Arthur H. (Red) Motley, 
President and Publisher, Parade Publica- 
tion, Inc., New York, N. Y. 55 


Let’s Get Out and Sell—By Arthur A. Ploss- 
cowe, Vice-president, Heinrich-Seibold Sta- 
tionery Co., Inc., Rochester, N. Y. 198 


Plans For Your Profit—By John J. Reinecke, 
Executive Secretary, Wood Office Furniture 
Institute, Washington, D. C..............0.00000.00000.... 206 


Securing Results Through Compensation In- 
centives—By Horace H. Hull, president Hull- 
Dobbs Company, Memphis, Tenn. 214 


The Fifth Freedom—By Grove Patterson, Edi- 
tor, Todelo Blade... ee Te ..225 


(The remaining addresses of the convention will 
be published next month.) 
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the appearance on the program of Arthur A. Plosscowe, 
vice-president of Heinrich-Seibold Stationery Company, 
Inc., Rochester, N. Y.; John Reinecke, executive secre- 
tary of the Wood Office Furniture Institute; W LL. 
Stensgaard, president of W. L. Stensgaard and Asso- 
ciates, Inc., Chicago; William Schulhof, editor, The 
Office; and Robert H. Stoddard, vice-president of The 
Gibson Art Company, Cincinnati, Ohio. 

E. P. H. James, vice-president of Mutual Broadcast- 
ing System, New York City, told how the stationer 
can capitalize upon radio as an advertising medium. 


Holt Adds International Flavor 


The international aspect of this 1947 convention was 
heightened by the presence on the program of Herbert 
Holt, general secretary of the Stationers’ Association 
of Great Britain and Ireland. 

The Association advanced Fred Downs, Downs-Ran- 
dolph Company, Tulsa, Okla., from vice-presidency 
of the distributors’ division to the NSA president’s post, 
recognizing the qualities of leadership, devotion to the 
Association and knowledge of the industry possessed 
by the likeable Oklahoman. 

Aiding President Downs in his task of advancing 
NSA to even greater heights are the following division 
heads: 

Distributors’ Division—Vice-president, L. R. Ken- 
drick, The Kendrick-Bellamy Stationery Company, 
Denver, Colo.; vice-chairman, E. R. Kochheiser, The 
Charles Ritter Company, Mansfield, Ohio. 

Manufacturers’ Division—Vice-president, R.A. Jonas, 
Jr., Oxford Filing Supply Company, Brooklyn, N. Y.; 
vice-chairman, E. R. Manning, Stein Brothers Manu- 
facturing Company, Chicago. 

Field Division—Vice-president, Dan MacDougal, Sta- 
tioners Loose Leaf Company, Kansas City, Mo. 

Treasurer—W. E. Stockett, Jr., Stockett-Fiske Com- 
pany, Washington, D. C. 


Regional Governors Elected 


The following regional governors, previously nomi- 
nated at their respective district conventions, were 
also elected: 

District No. 1—Stanley McGar, J. F. Molloy, Meriden, 
Conn. 

District No. 2—Ken Heinrich, Heinrich-Siebold Sta- 
tionery Company, Rochester, N. Y. 

District No. 3—Joseph C. Runnels, Commercial Office 
Furniture Company, Washington, D. C. 

District No. 4—Zac Smith, Zac Smith Stationery 
Company, Birmingham, Ala. Mr. Smith is a holdover. 

District No. 5—Sid Glueck, General Office Supply 
Company, Cleveland, Ohio. 

District No. 6—Maynard Westring, Mid-City Sta- 
tioners, Inc., Rockford, III. 

District No. 7—Arthur Kenworthy, Storey-Kenworthy 
Company, Des Moines, Iowa. 

District No. 8—Ed Shelpman, Shelpman’s, Spring- 
field, Mo. 

District No. 9—Joe Roddy, Mayton & Roddy Office 
Supply Company, Fort Worth, Tex. 

District No. 10—Charles Kendrick, Kendrick-Bellamy 
Stationery Company, Denver, Colo. 

District No. 11—Harper Jamison, Harper Jamison, 
Stationer, McMinnville, Ore. 

District No. 12—Thomas A. Taylor, Schwabacher-Frey 
Company, San Francisco, Calif. 

District No. 13—J. S. Libien, Libien Press, Inc., New 
York, N. Y. 

District No. 14—R. A. Thomas, Grimes-Stassforth 
Stationery Company, Los Angeles, Calif. 
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The Convention, 
Day by Day 


HAT THE FORTY-FIRST Annual Convention and 

Eleventh Annual Exposition of the National Sta- 
tioners Association were to set new marks in interest 
and participation was demonstrated as early as Sun- 
day, September 28. Never in the convention annals had 
the visitors arrived so early or toured the display halls 
in such numbers. Hundreds had already registered 
by mail and were on the scene eager to participate in 
NSA’s greatest assemblage. 

From the time the doors opened at 2 p.m. until they 
closed at 10 in the evening, the booths in the Stevens 
Hotel spacious exhibit hall, the Normandy Lounge and 
the basement lobby were thronged with visitors eager 
to see what another year in an inventive industry had 
wrought. Meanwhile, General Manager Burbank, and 
his NSA office staff, President Crowl and aides, mainly 
from the ranks of the Great Lakes Travelers Club 
of Chicago, were completing the many details behind 
the scenes necessary for smoothly-operating conven- 
tion machinery. 


MONDAY, SEPTEMBER 29 


The well-organized advance registration procedure 
did much to avoid the usual jam about the registration 
desks as the convention started on the Monday, Sep- 
tember 29, program. The Stevens, largest hotel in the 
world, absorbed NSA’s greatest attendance smoothly 
and efficiently and the stage was set for the first con- 
vention luncheon and program in the lavish sur- 
roundings of the Grand Ballroom. President Crowl 
officiated at the annual President’s Breakfast and 
meeting of the executive committee and board of con- 
trol held that morning in the West Ballroom. 

General Manager Burbank welcomed the noonday 
crowd still seated at the luncheon tables and told of 
the thrill he was experiencing in the “marvelous turn- 
out.” He spoke of the international flavor of this con- 
vention in the presence of Herbert Holt, generalissimo 
of the British stationers, a delegation from the Sta- 
tioners’ Guild of Canada, and guests from India, 
Sweden and Australia. Fred Smart, secretary-treasurer 
of the Canadian group, was presented. The NSA throng 
enthusiastically greeted their friend and assistant gen- 
eral manager, Miss Rose Cushman. 


Committees Are Named 


President Crow] swiftly entered into the business 
phases of the convention with the naming of the fol- 
lowing committees: 

Budget—R. A. Maish, Dennison Manufacturing Com- 
pany, Framingham, Mass., chairman; William Stockett, 
Stockett-Fiske Company, Inc., Washington, D. C., R. A. 
Jonas, Oxford Filing Supply Company, Brooklyn, N. Y.; 
C. R. Kendrick, Kendrick-Bellamy Company, Denver, 
Colo.; and Arthur L. King, Ward’s Stationers, Boston. 

Resolutions—Dan Smith, Jr., Smith Printing Com- 
pany, Williamsport, Pa., chairman; Louis M. Brown, 
Eberhard Faber Pencil Company, Brooklyn, N. Y., Wal- 
ter Stevenson, Steve’s Office Supply Company, Ogden, 
Utah; L. G. Morris, Eaton Paper Corporation, Pitts- 
field, Mass.; and A. V. Breard, Monroe Office Equip- 
ment Company, Monroe, La. 

Necrology—William Greenleaf, Bainbridge, Kimp- 
ton & Haupt, Inc., New York, N. Y., chairman; Walter 
Lennartson, OFFICE APPLIANCES, Chicago; and Tom 
Murphy, Geyer’s Publications, New York, N. Y. 

Credentials—A. J. Walker, Farnham Stationery & 
School Supply, Minneapolis, Minn., chairman; Harvey 
P. Rockwell, Yawman and Erbe Manufacturing Com- 
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THE NEW NSA PRESIDENT 














FRED DOWNS 


HE NEW PRESIDENT of the National Sta- 

tioners Association is an Oklahoman and 
could well be referred to by his many friends 
in the industry as a “gocd Indian.” That ex- 
pression, of course, is based upon his personal 
qualities and the background of his state 
rather than his nationality. Texas has claims 
on the new NSA leader, too, for it was in the 
Longhorn State that he had his first job in the 
stationery business. 

Fred speaks modestly of that beginning, de- 
claring that it was about 1910 and the assign- 
ment was largely in the “broom and mop” de- 
partment, except that he didn't sell brooms and 
mops. President of the Dorsey Printing Com- 
pany of Dallas, his first employers, was then 
James A. Dorsey, remembered by many of the 
old-timers in the industry. Mr. Downs declares 
that he fortunately was under the supervision 
of a “grand old gentleman, E. Champion, who 
encouraged and helped me.’ Progressing, he 
was promoted to salesman in the equipment 
department. With the exception of a few 
months since, he has always been in the sta- 
tionery business. 

For a short time, Mr. Downs was with Clark 
and Courts and the M. L. Bath Company. In 
1916 he went to Tulsa, Okla., for D. W. Collins 
of the original Western Bank Supply Company 
of Oklahoma City and became manager of the 
Tulsa branch. 

In September, 1924, the Downs-Randolph 
Company of Tulsa was incorporated and began 
business, a beginning which, in the words of 
Mr. Downs, ‘was very modest.” 

Born and raised in Texas, it was only natural, 
after a short time in the strange state of Okla- 
home, that he should persuade “the grand- 
est girl in Texas” to join him in marriage. The 
Downs’ have one daughter, Gloria. 

Long associated with NSA, the new president 
attended his first convention 28 years ago. 

About his hobbies, Fred declares that he has 
attempted to play golf but has about given the 
sport up, thinking that I might be able to find 
something more fitting.” He enjoys bowling 
but his experience, he modestly declares, “rates 
about with my golf.” Among other things, he 
mows the lawn and cares for a few flowers. 











pany, Rochester, N. Y.; and J. F. Emhardt, Columbia 
Steel Equipment Company, Philadelphia, Pa. 

Nominations—Harold Hampton, Indianapolis Office 
Supply Company, Inc., Indianapolis, Ind.; William C. 
Clegg, The Clegg Company, San Antonio, Tex.; Robert 
D. Latsch, Latsch Brothers, Inc., Lincoln, Nebr.; H. B. 
Van Dorn, Joseph Dixon Crucible Company, Jersey 
City, N. J.; and J. Edward Conlon, Rockwell-Barnes 
Company, Chicago. 


President Crow! Reports 


In his report of stewardship, President Crow] told 
how the forty-first year of the Association had brought 
challenging achievements. He quoted from General 
Manager Burbank’s report showing that the member- 
ship had grown from 1227 on October 1, 1946 to 1545 
on September 27, 1947, a gain of 28.85 per cent. This 
membership he classified as including 910 distributors, 
309 manufacturers and 326 in the field division. He 
also quoted from Mr. Burbank’s report showing, “There 
has been a Satisfactory increase in the tangible net 
worth of the Association. This gain has been experi- 
enced without an increase in dues during a period 
when almost everything has had a marked price in- 
crease. It has been achieved as a result of both the 
increase in membership and the increased number of 
exhibitors in this forty-first convention.” A gain in 
attendance of 35 per cent, from 2099 to 2819, was noted 
for the regional meetings, of which 14 were held in the 
past year. 

President Crowl declared, “Further growth of the 
National Stationers Association will come as the re- 
sult of the growth and development of the individual 
businesses which comprise its membership... . 


“T expect this industry and this Association to con- 
tinue growing. Skeptics may ask, ‘How can it; there is 
only a fixed amount of total business?’ Yes, of course. 
but we are not getting all of it now. Collectively and 
individually, we can learn to do better selling than 
the chain stores do on our products. We will have to 
render services which will outsell the mail order houses 
and we will have to build and train better salesmen 
than those used by manufacturers who sell direct.” 


“Limitations Only in Mind” 


The NSA president, large in both stature and leader- 
ship, told his listeners, “I would like to have the per- 
suasive ability to convince every member of this Asso- 
only 


ciation that the limitations which have any 
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bearing on the development of their own business exist 
in their own minds.” 

As the first speaker from outside the industry, Dr. 
Neil Carothers, dean of the school of business, Lehigh 
University, Bethlehem, Pa., furnished an illuminating 
discussion on “Where Are We Now?” Dr. Carothers 
interpreted the regular cycle of war and post-war 
economic development, saying: 

“We are following the economic course which we 
followed after World War I. The eventual differences 
are in the greater volume of savings at this time, the 
larger government spending, the lower interest rate, 
and the government support of farm prices. The effect 
of these is apparently to prolong our first prosperity.” 

Although predicting grave economic troubles event- 
ually, the speaker said that in the end the United 
States ‘would preserve free enterprise and make a 
better economic world.” 


He Sells the Sizzle 


Next on the program was that noted exponent of 
selling the sizzle instead of the steak, Elmer Wheeler, 
sales consultant from Dallas, Tex. This was the open- 
ing gun of a “back to selling’ convention theme. 

An enthusiastic audience heard the effervescent 
Texan exhort businessmen to sell the tang in cheese, 
the pucker in pickles, the whiff in coffee and the senti- 
ment on a greeting card instead of the commodity itself. 


“If you sell underwear or insurance, if you are a 
plumber or a door-to-door bakery salesman, if you sell 
stocks and bonds, or are a radio announcer, no matter 
who you are or what you sell, you can use sizzles,” he 
asserted. 

A distinguished visitor from across the Atlantic, 
Herbert W. Holt, general secretary of the Stationers’ 
Association of Great Britain and Ireland, was next 
presented to impart a distinct international flavor to 
the 1947 NSA proceedings. Mr. Holt came bearing gifts 

-a gavel made of oak from bomb-damaged historic 
Stationers Guild Hall as a gift to President Crowl, 
a resolution of greetings from the industry in Eng- 
land to that in the United States, and a brochure 
giving the history of the famed Stationers Guild Hall 
which had its origin in the fourteenth century. 


Says British Spirit Will Win 
Speaking frankly of the present troubles of indus- 


try in general in his home country, Mr. Holt asserted, 
“That indomitable spirit which activated the British 
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FAMILIAR FACES AT THE 4I1ST 


NSA CONVENTION 


. Retiring President Les Crowl, Blade 
Printing & Paper Co., Toledo, Ohio 
and President-elect Fred Downs, 
Downs-Randolph Co., Tulsa, Okla. 

. D. O. Row, Buxton & Skinner Sta- 
tionery Co., St. Louis, Mo.; Ed Little. 
Wabash Filing Supplies. Inc.; Bill 
Clegg. The Clegg Co., San Antonio, 
Tex 


ex. 
. Paul Burbank, NSA general manager: 
R. A. Maish, Dennison Mfg. Co.; Floyd 
Kongsvik, Curtis, 1000, Inc., St. Paul. 
— J. S. Sprott. Globe-Wernicke 


°. 

. Elmer Nichols, The Daniels Co., Mus- 
kegon, Mich.; A. C. Harper. Wilson 
Jones Co.; M. E. Hansell IIL F. F. 
Hansell Bro., Ltd., New Orleans, La.; 
Andy Maish, Dennison Mfg. Co.; C. V. 
Sinisgalli, R. P. Andrews Paper Co.; 
Frank Palmer, Eaton Paper Corp. 

. Jess Sutton, Woodbury Book Co., Dan- 
ville, Ill., Homer Jacquin. Jacquin & 
Co., Peoria, Ill.; R. W. Helms, Berger 





Mig. Co.; Kes Downing. Globe-Wer- 
nicke Co.; K. L. Boyer. Newell B. 
Newton Co., Toledo, Ohio. 


. Bill Smith, Ace Fastener Corp.; Fred 


Christiansen, S. E. & M. Vernon, Inc.; 
Jack Miller, Miller Office Equipment. 
Dunkirk, N. Y.: A. J. Walker, Farnham 
Stationery & School Supply Co.. St. 
Paul, Minn. 


. Walker Hall, W. A. Sheaffer Pen Co.; 


A. H. (Red) Motley. Parade Publica- 
tions, Inc.; George Holt. W. A. Sheaf- 
fer Pen Co. 


. Harold Hampton, Indianapolis Office 


Supply Co., Indianapolis. Ind.; Ralph 
Maneval, A. W. Faber. Inc.; Bill Hoge. 
General Fireproofing Co.; Jess Sutton. 
Woodbury Book o.. Danville, IIL; 
Tom Gillice, Rockwell-Barnes Co. 


. Exhibit Hall Committee Chairman 


Fred Schaefer, Sanford Ink Co., and 
his Co-chairman Roy C. Clarke, F. S. 
Webster Co., in the exhibit hall office. 


-. Blake Lockard, secretary, Stationers 


Association of So. California; Dick 
Healy, Santa Fe Book & Stationery 
Co., Santa Fe, N. Mex.; Ed Conlon. 
Rockwell-Barnes Co. 
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AT THE PRESIDENT’S BREAKFAST.—Starting at the left and 
reading clockwise: L. S. Crowl, Blade Printing & Paper Co., 
Toledo, president; Rose Cushman, assistant general man- 
ager NSA; E. B. Healy, Santa Fe Book & Stationery Co., Inc., 
Santa Fe, N. Mex., past president and member executive 
committee; W. H. Patterson, Johnstown Office Supply Co., 
Inc., Johnstown, Pa., governor Third District; M. H. Chute, 
Jr., Bainbridge, Kimpton & Haupt, Inc., governor Thirteenth 
District; Walter Stevenson, Steve's Office Supply, Ogden, 
Utah, governor Tenth District; W. E. Stockett, Jr., Stockett- 
Fiske Co., Inc., Washington, D. C., treasurer; Charles A. Stott, 
Chas. G. Stott & Co., Inc., Washington, D. C., past president: 
G. O. Stevens, Stevens, Maloney Co., Chicago, governor Sixth 
District; Floyd Kongsvik, Curtis 1000, Inc., St. Paul, governor 
Seventh District: Armand Breard, Monroe Office Equipment 
Co., Monroe, La., governor Ninth District; E. H. Wobber, Wob- 
ber’s, Inc., San Francisco, governor, Twelfth District; R. D. 
Latsch, Latsch Brothers, Lincoln, Nebr., past president, member 
executive committee; Fred Downs, Downs-Randolph Co., 
Tulsa, vice-president distributors division (subsequently 
elected president of NSA); H. J. Hampton, Indianapolis Office 


people in 1940 will bring them through their difficul- 
ties in 1947... it is necessary that there be a strong 
Britain and that English-speaking people work hand 
in hand to bring free enterprise to the world.” 

The British visitor presented the thought that an 
international organization for the stationery industry 
should be formulated, asserting that “this friendly 
relationship of the traders in stationery would be good 
for you and for us.” 

President Crowl accepted the tokens of friendship 
from the British organization, as tendered by their 
representative, and declared he was deeply moved by 
the sincere friendship evidenced. 

“How well are we minding our own business?” was 
the challenging question hurled at his audience by 
Arthur H. Motley, president of Parade Publication, 
Inc., New York City, in an address entitled, “Sell or 
Go Bust.” He asserted he would feel a lot better about 
price inflation and other present-day troubles if the 
politicians tended to their own business and let the 
retailers mind theirs. He assailed the “Newberry Plan” 
for price reductions as a “phony”... “They (the poli- 
ticians) should do something about monetary infla- 
tion first. I am not in favor of tax reduction now 
but would feel better if the politicians would reduce 
the cost of government.’ Continuing his “mind our 
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Supply Co., Indianapolis, past president, member executive 
committee; John A. Gilbert, Office Appliances; E. C. Wilson, 
Wilson Stationery Co., Houston, past president; W. Neill 
Stewart, Stewart Office Supply Co., Dallas, past president; 
Merritt Ober, Stationers, Inc., Indianapolis, governor Fifth 
District; P. J. Murrett, Ryan & Williams, Inc., Buffalo, gover- 
nor Second District; R. A. Jonas, Jr., Oxford Filing Supply 
Co., vice-president manufacturers division; R. A. Maish, Den- 
nison Manufacturing Co., executive committee member; Zac 
Smith, Zac Smith Stationery Co., Birmingham, Ala., governor 
Fourth District; W. C. Clegg, The Clegg Co., San Antonio, 
past president; Woodson P. Waddy, Everett Waddey Co., 
Richmond, Va., past president; Ivan Allen, Ivan Allen-Mar- 
shal Co., Atanta, past president; Dorothy Lehman, secretary 
to Mr. Burbank; Paul Burbank, general manager. Present at 
the breakfast meeting but absent when the picture was 
taken were B. J. Bristoll, Koch Brothers, Des Moines, past 
president; Roy Moreland, Schooley Stationery & Printing Co., 
Kansas City, Mo., governor Eighth District; George C. Holt, 
W. A. Sheaffer Pen Co., vice-president manufacturers divi- 
sion, member executive committee. 


own business” premise, he said, “Labor’s primary func- 
tion is to produce. I would feel better if labor would 
tend to its own business which is production and not 
go into retailing. Too many businessmen have been 
riding the gravy train for years. They have not been 
minding their own business well, meaning manage- 
ment and selling. 

“.. If we would create jobs, we must create wants. 
And wants are created by selling—printed or personal, 
retail and wholesale.” 

Developing a selling presentation, declared Mr. Mot- 
ley, needs more than words. “Let’s talk a language 
that all will understand—long on pictures, short on 
words. It is the only way we will sell our best product 

America—for all time.” 

The Monday speaking program concluded, the con- 
vention turned to NSA business which first included 
amendments to the bylaws, as proposed in writing 
to members and mailed on August 27. 

The first amendment related to Article III, Section 
1, Item 4, regarding club or association membership 
classification. It was voted to drop these when Presi- 
dent Crowl explained, “recognizing that many in- 
dividual members of local, state and other types of 
clubs or associations hold individual memberships in 
the National Stationers Association, your executive 
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committee feels that membership of the local associa- 
tion with the NSA is frequently duplicative of individ- 
ual memberships and that it imposes an additional 
membership fee upon the clubs.” 

It was explained, however, that the general manager 
will place such clubs or associations on the NSA mail- 
ing list and they will receive the material of the Asso- 
ciation without the payment of dues formerly required. 

The convention next approved a recommendation 
by the executive committee that those whose principal 
place of business is located in countries outside of the 
United States shall pay $15.00 annual dues instead 
of $30.00. 

It was next moved to revise Article VIII, Section 7, 
referring to district meetings. The provision that 
registration fee at such sessions should include $1 each 
to help defray the traveling expenses of official NSA 
representatives, such as the general manger and the 
president, is now deleted from the bylaws. 


Two other recommended amendments had been re- 
jected by the board of control and could not therefore 
be submitted to the membership, explained President 
Crowl. These related to dues paid by manufacturers’ 
representatives. 


Hear Treasurer’s Report 


W. E. Stockett, Jr., Stockett-Fiske Company, Inc., 
Washington, D. C., next presented his treasurer’s 
report. This, in brief, revealed that the NSA was 
“over $49,000 better off than at the corresponding 
time a year before.” Continued stability of the Asso- 
ciation’s finances was reported. 


Before adjournment—which was only six minutes 
past scheduled time—President Crowl reported that 
poll of the membership on proposed new services by 
the Association revealed interest to be greatest in a 
course in product education. Work on this additional 
service will go forward as soon as possible, he stated. 


OFFICERS AND GOVERNORS OF NSA FOR 1947-1948— 
Seated: Earl Kochheiser, The Charles Ritter Co., Manstield, 
Ohio, vice-chairman, Distributors Division; D. A. MacDougal, 
Stationers Loose Leaf Co., Kansas City, Mo., vice-president, 
Field Division; Fred Downs, Downs-Randolph Co., Tulsa, 
Okla., president; R. A. Jonas, Jr., Oxford Filing Supply Co.., 
vice-president, Manufacturers Division; William E. Stockett, 
Jr., Stockett-Fiske Co., Inc., treasurer. Standing—All Gov- 
ernors: J. S. Libien, Libien Press, Inc., District No. 13; Arthur 
Kenworthy, Storey-Kenworthy Co., Des Moines, Iowa, District 
No. 7; Zac Smith, Zac Smith Stationery Co., Birmingham, Ala.. 
District No. 4; Harper Jamison, Harper Jamison Stationers, 
McMinnville, Ore., District No. 11; Sid Glueck, General Office 
Supply Co., Cleveland, Ohio, District No. 5; Charles Kendrick, 
Kendrick-Bellamy Stationery Co., Denver, Colo., District No. 
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Inspection of the Eleventh Annual Exhibit and at- 
tendance at a number of special parties and recep- 
tions arranged by manufacturers occupied the atten- 
tion of convention visitors on Monday evening, which 
had no formal program arranged. Meanwhile, registra- 
tions for the forthcoming golf tournament on Thurs- 
day and exchange of banquet tickets went forward. 


TUESDAY, SEPTEMBER 30 


While the dealer division was gathered in the Grand 
Ballroom of the Stevens for a discussion of problems 
peculiar to the retail trade, the manufacturers and 
field division members convened in the North Ballroom 
of the hotel for a joint meeting. The two groups 
were called to order by George Holt, W. A. Sheaffer 
Pen Company, vice-president of the manufacturers’ 
division, at 9:45 am. J. F. Emhardt, Columbia Steel 
Equipment Company, vice-president of the field divi- 
sion, also spoke briefly at the opening of the program. 
Following his remarks, Mr. Holt again took the floor 
and introduced the guest speaker of the meeting, 
Grove Patterson, editor of the Toledo Blade, Toledo, 
Ohio, who gave a highly illuminating and authorita- 
tive picture of the trend of international relation- 
ships today. 

Declaring that the hour calls for a fifth freedom, 
the freedom of the imagination, the Ohio editor sug- 
gested three fields into which our imagination must 
penetrate as never before: 

1. “We must see that a workable relationship with 
Russia is all that will make it possible, over the long 
run, to live in one world.” 

2. “In this difficult world we must understand, as 
we never have before, the meaning, the significance of 
a free press and of public opinion.” 

3. “We must have imagination to see the meaning 
of that much-used term, the ‘One World.’ ” 

Declaring that he had no fear of communist in- 





10; Stanley McGar, J. F. Molloy, Meriden, Conn., District 
No. 1; Ken Heinrich, Heinrich-Siebold Stationery Co., Roches- 
ter, N. Y., District No. 2; Joseph C. Runnels, Commercial 
Office Furniture Co., Washington, D. C., District No. 3; Ed 
Shelpman, Shelpman’s, Springfield, Mo., District No. 8: May- 
nard Westring, Mid-City Stationers, Inc., Rockford, Ill., Dis- 
trict No. 6. The following were not present at the time the 
picture was taken: L. R. Kendrick, The Kendrick-Bellamy 
Stationery Co., Denver, Colo., vice-president, Distributors Di- 
vision; E. R. Manning, Stein Brothers Mfg. Co., vice-chairman, 
Manufacturers Division; Joe Roddy, Mayton & Roddy Office 
Supply Co., Ft. Worth, Tex., governor, District No. 9; Thomas 
A. Taylor, Schwabacher-Frey Co., San Francisco, governor, 
District No. 12; R. A. Thomas, Grimes-Stassforth Stationery 
Co., Los Angeles, Calif., governor, District No. 14. 
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filtration, Editor Patterson said, “All we have to fear 
is our own indifference. All we have to fear is the 
vulnerability of our own democratic institutions, which 
can be destroyed only by our own neglect, only be- 
cause we ourselves destroy them. No one from the 
outside can take them away from us if we love and 
care for them.” 


Following this talk, the field division members with- 
drew to a private dining room for their annual meet- 
ing. The manufacturers’ division continued in ses- 
sion, discussing several problems of current impor- 
tance. The meeting closed with the annual election, 
R. A. Jonas, Jr., Oxford Filing Supply Company, being 
named vice-president and E. R. Manning, Stein 
Brothers Manufacturing Company, vice-chairman of 
the division 


Field Division Meeting 
The annual meeting of the field division was a brief 
session, being limited to a discussion of problems con- 
fronting the members of the division, and to the hold- 
ing of the annual election. Named as vice-president 
of the field division was Dan MacDougall, Stationers 
Loose Leaf Company, Kansas City, Mo 


Fred Downs Presides 

Fred Downs, vice-president and incoming president 
of the NSA, one of the owners of the Downs-Randolph 
Company, Tulsa, Okla., presided over the dealers’ di- 
vision. First speaker was Arthur A. Plosscowe, vice- 
president of Heinrich-Seibold Stationery Company, 
Inc., Rochester, N. Y. 

“What is wrong?” he asked. ‘Americans have 19 
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billions in savings, yet everyone complains that he is 
‘broke.’ We have a national income of 190 billions, 
twice that of 1929, yet economists regularly forecast 
depression. The only thing that’s wrong is that we 
salesmen have forgotten how to SELL. Selling and 
salesmanship have never been at such a low ebb. You 
know that we haven’t done any real selling in seven 
years.” 

As a formula for easy selling, the speaker, a vice- 
president of one of the finest retail organizations in 
the East, advised the salesman approaching a pros- 
pect to: 

1. Talk about him and his needs. 

. Make each point register 

3. Look for closing changes 

. Get the order. 
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Presents WOFI Training Book 

A remarkable sales training program for wood office 
furniture dealers was presented to NSA by the next 
speaker, John Reinecke, executive secretary of the 
Wood Office Furniture Institute, Washington, D. C. 
Slides aided much in presentation of the Office Fur- 
niture Merchandiser, a compilation of tested selling 
ideas in a 240-page volume. The WOFI invested many 
thousands of dollars in gathering information for and 
printing this book to help the wood office furniture 
dealers. 

Horace H. Hull, president of the Hull-Hobbs Com- 
pany, Memphis, Tenn., claiming to be the world’s 
largest Ford Dealer, spoke earnestly on the topic, “One 
Way of Saving America from Communism.” An expon- 
ent of profit-sharing as incentive compensation, he 
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told of the plan successfully followed by his organiza- 
tion. 

“Our people are able to buy the things that are 
offered for sale,” he declared. “They are able to buy 
many products sold by men here today that they 
would not have been able to buy but for the incentive 
plan. I maintain that this is the only way to get dis- 
tribution, for distribution is dependent entirely upon 
purchasing power, but many of us have been too sel- 
fish and greedy to evolve and invoke the right methods 
to produce the greatest possible purchasing power.” 


Stockett Steps Aside 


Because time was running out for the forenoon 
session, William E. Stockett, Jr., president of Stockett- 
Fiske Company, Inc., Washington, D. C., graciously 
allowed the removal from the program of his address, 
“Building Stationers.” 

A dealers’ round-table discussion concluded the fore- 
noon session of the distributors. Participating under 
the chairmanship of Harold Hampton, president of 
Indianapolis Office Supply Company, Indianapolis, 
Ind., were: 

Fred Downs, Downs-Randolph Company, Tulsa, 
Okla. 

Miles Fox, Miles Fox Company, Detroit, Mich. 

Morris Hansell IT, F. F. Hansell & Brother, Ltd., New 
Orleans, La. 

Sterley Jerue, McClain and Hedman Company, St. 
Paul, Minn. 


L. G. O’Connor, O’Connor & Raque Company, Louis- 
ville, Ky. 

A frank discussion ensued, with many dealers join- 
ing in from the floor. The problem of discounts was 
particularly evident and strong sentiment was voiced 
for a stand-pat policy against taking any less attrac- 
tive terms from manufacturers. Another common 
grievance was found to be the damage sustained in 
furniture shipments. Vigorous complaints against rail- 
roads mishandling shipments were declared by a num- 
ber of dealers to be in order. 


Stensgaard Discusses Displays 


All divisions met in general convention session on 
Tuesday afternoon with George C. Holt, vice-president 
of NSA, presiding. The opening address was given 
by W. L. Stensgaard, president of W. L. Stensgaard 
& Associates, Inc., Chicago, on the subject, “Proper 
Window Displays for the Stationer.” 

“Display is the only tool that I have found which 
does a related job to sales traffic and turnover,” de- 
clared Mr. Stensgaard, who asserted that he had dis- 
covered that more than 60 per cent of the manufac- 
turers’ helps for the dealer were not used. 

“By your display,’ he told dealers, “people get a 
good picture of whether or not you are alert and what 
kind of a store you operate.” 

A man with a booming voice, a seemingly endless 
supply of cigars to be thrown into the audience and 





SEVEN OF THE TWELVE PAST-PRESIDENTS OF NSA 
WHO ATTENDED THE 1947 CONVENTION.—Seated: 
Woodson P. Waddy, Everett P. Waddey Co., Rich- 
mond, Va., 1927-28; Ivan Allen, Ivan Allen-Marshall 
Co., Atlanta, Ga., 1923-24; A. J. Walker, Farnham 
Stationery & School Supply Co., Minneapolis, Minn., 
1929-30. Standing: R. D. Latsch, Latsch Bros., Lincoln, 
Nebr., 1943-46; Harold J. Hampton, Indianapolis Office 
Supply Co., Indianapolis, Ind., 1937-1939; L. S. Crowl, 
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Blade Printing & Paper Co., Toledo, Ohio; E. C. Wil- 
son, Wiison Stationery & Printing Co., Houston, Tex., 
1930-31. Those not present when picture was taken 
were: E. B. Healy, Santa Fe Book & Stationery Co., 
Santa Fe., 1941-43; Wm. C. Clegg, The Clegg Co.., 
San Antonio, 1936-37; B. J. Bristoll, Koch Brothers, 
Des Moines, 1935-36; Charles A. Stott, Chas. G. Stott 
& Co., Inc., Washington, D. C., 1932-33; W. Neill Ste- 
wart, Stewart Office Supply Co., Dallas, 1926-27. 
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a rapid-fire delivery captivated his listeners in mid- 
afternoon. That was Gene Flack, director of adver- 
tising and trade relations counsel for Sunshine Bis- 
cuits, Inc.,. New York, N. Y. The address was adorned 
with sparkling wit and had an undercurrent of op- 
timism based on what can be done for this nation 
through good salesmanship. 


Along with his cigars, Mr. Flack tossed these re- 
marks to his audience: 
“Let’s remember that the symbol of co-operation 


is the banana. When the banana leaves the bunch, it 
always gets skinned—every time. 


“You know what an economist is—one of God’s 
frozen people. 


“There is an old adage in salesmanship that you 
can’t hit a target unless you can see it, and if you 
and I, no matter what our profession or business may 
be, can’t see that target out there—167 billion dollars 
cash consumer purchasing power—then I say to you 
we are definitely myopic. 


“What has happened during the war? Sales pro- 
motion men became sales prevention men. Salesmen 
became what we dignified by the title of ‘allocation 
engineers.’ Soda clerks became soda jerks, and I mean 
just that.” 


Pounding away at the salesmanship theme, Mr. 
Flack roared at his audience, “The thing that is giving 
me the great thrill as I have gone around the country 
has been to see these individuals, these businesses, 
these industries that were absolutely ‘wiped out of 
business’ at Pearl Harbor, but because they kept their 
eye on that target, in spite of any and of all unpre- 
cedented difficulties, when they had nothing to sell, 
they created something to sell. They bought some- 
thing to sell. They found something to sell. In some 
way or other they bounced back into the picture with 
phenomenal success.” 


A phase of this industry, “Reproduction for Offices” 
was the subject of William Schulhof, editor of The 
Office, New York City, in an address succeeding that 
of Mr. Flack’s. “It took many years for the long-range 
thinking of some of the pioneers in the duplicator 
industry to have its effect, but it is indeed paying 
dividends today,” declared the trade journal editor. 
“A more than $70,000,000 industry, it has its realistic 
attraction to the seller, and the consistent recurring 
supplies business which every machine installation 
generates.” 


1. Stop y for coffee and doughnuts, a convention “‘fixture’’ at the 

- igner Co. booth. J. L. Thomason, Transylvania Printing 

Co., Lexington, Ky., (the gremlins got in the lens and cut him 

out of the picture); Joe Pag Mosler Safe Co.; George J. 

Aigner, G. J. Aigner Co.; G. enny, Transylvania Printing Co., 

Lexington, Ky.; Janice Smith, Park Ridge, Ill.; L. G. O’Connor, 
O'Connor & Roene, Louisville, Ky. 

2. L. G. O’Connor, O’Connor & Raque Co., Louisville, Ky.; Leo Blied, 
Blied’s, Inc., Madison, Wis.; bikes Dunett, MacFarland Office 
Equipment Co., Rockford, Ill.; E. E. Long, Stevens, Maloney Co., 
Chicago. 

3. Chet Smith, Codo Mfg. Co.; Ray Edelstein, Wells Office Furniture 
Co.; eae? Benge, Codo Mig. Co.; Jack R. Cooke, Cooke Office 
Suppl Okmulgee, Okla.; Harry H. Chumley, Woodworth’s 
Book Bagg Chicago. 

4. Earl Norman, . < ome. F K. E. Ingham, S. A. Armstrong, 
J. D. Edwards, R. > Nichols, G. H. Horton, (Sydney. Australia), 
Maurice Owen, R. Graham, Glen Evans, H. N. Pehan, all of 
Columbia Ribbon & one Mig. Co 

5. Flip Dawson. Dawson Bros., Ltd., Montreal, Canada; S. F. Jerue. 
McClain & Hedman Co., St. Paul, Minn.; Louis M. Brown, Eber- 
hard Faber Pencil Co.; Herbert Holt, general secretary. Stationers 
Association of Great Britain and Ireland. 

6. O. C. Steele, H. C. Chase, A. E. Berglund, all of Joseph Dixon 
Crucible Co.; R. C. Nickels, Daniels Co., Muskegon, Mich.; J. N. 
Estabrook, Joseph Dixon Crucible Co 

7. Ebenezer Wallace, Southern California Stationers, Los Angeles; 
W. Neill Stewart, Stewart Office Supply Co., Dallas, Tex.: V. 
Vallet, Southern California Stationers; Folger Fellowes, Bankers 
Box Co.; Walter R. Dolliver, E. L. Morris Co., Providence, R. I. 

8. Harry Nasburg, Coos Bay Stationery Co., Coos Bay, Ore.; Henry 
Rasmussen, Rasmussen Book & Stationery Co., Vancouver, C.; 
J. L. Cooke, Cooke Stationery Co., Salem, Ore.; E. G. Rahe. 
Globe-Wernicke Co. 

9. A. L. Roberson, Standard —- Supply. Inc., Norfolk, Va.: W. J. 
Nickel, Banker's Box Co.; John B. Dwyer, manufacturers’ representa- 
tive, Boston, Mass.; John E. Fellowes and Folger Fellowes, Banker's 
Box Co.: H. S. Storr, Storr Engraving Co., Raleigh, N. 
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FIVE PEOPLE WHO RE- 
CEIVED THE DEGREE OF 
HONORARY MEMBERSHIP 
AT THE BANQUET: Harry 
Nichols, Weis Mfg. Co.; W. 
E. Smith, Ace Fastener Corp.; 
Mrs. Andrew Geyer, Geyer 


ONORARY LIFE MEMBERSHIPS were 
conferred upon six members of the 
National Stationers Association at the annual 
banquet, in tribute to “services unusual, a con- 
structive helpfulness and an unsurpassed loyalty 
to our industry and to this Association.” 

The new honorary members are: 

JAMES ARMINGTON, Eberhart Faber 
Pencil Company,—for his outstanding co-opera- 
tion over the years in generously giving of his 
time and effort to further the cause of the Asso- 
ciation and goodwill among stationers of New 
England and the nation. 

MRS. ANDREW GEYER, Geyer’s Publica- 
tions,—for her active interest in and support of 
this Association; attendance at every national 
convention since the year 1904; a continuing 
contributor to the welfare of stationers through- 
out America. 

HARRY L. NICHOLS, Weis Manufacturing 
Company,—during many years a helpful co- 
operator in multiple ways, giving of himself and 
of his abilities to the Association cause; twice 


HONORARY MEMBERS OF NSA 





Publications. Standing be- 
hind the speakers’ table— 
Ed Wobber, Wobber’s, Inc., 
San Francisco, and Wood- 
son P. Waddy, Everett Wad- 
dey Co., Richmond, Va. In 
the background is Less 
Crowl, retiring president. 


accompanying Association Troupes; unyielding 
in his devotion to the ideal of friendship among 
the members of his industry. 

WILLIAM E. SMITH, Ace Fastener Cor- 
poration,—As a token of the esteem in which 
he is held by the members of the Association 
and the stationery trade as a whole. 

WOODSON P. WADDY, Everett Waddey 
Company, Richmond, Va.;—In sincere appre- 
ciation of outstanding services in many offices; 
as president of the National Stationers Associa- 
tion, governor of District No. 3, vice-president 
of the distributors division, auditor of the Asso- 
ciation, frequent speaker at local and national 
meetings, contributor extraordinary to industry 
goodwill. 

EDWARD H. WOBBER, Wobber’s, Inc., 
San Francisco, Calif.; Retiring from the sta- 
tionery business after years of loyalty to the 
Association, including service and guidance as 
governor of District No. 12; provider of beauty 
at annual banquets through floral tributes from 
California; and for his contributions to happi- 
ness On many occasions. 











In conclusion he declared, “There is much that the 
average stationer and office supply dealer still can 
do to promote and popularize the duplicator as a 
process and machine with the everyday orthodox type 
of prospect. He should make it his business to do so— 
first, because no department of his business can be 
made more profitable, and second, because with the 
advances in the art of duplicating, he will find him- 
self behind the times and suffering in his other de- 
partments if he does not.” 

Four Who Can Sell 

A four-man team furnished the NSA audience in 

the Tuesday afternoon program conclusion a rapid- 


fire demonstration on “Making a Sales Presentation 
Stay Presented.” Collaborating were four Milwaukeeans: 
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the chairman, James E. Dornoff, sales manager of the 
Automotive Division, Pate Oil Company; the “chart 
man,” Al Herr, Al Herr Advertising Agency; the man 
of powerful word pictures, Dick Koehn, assistant 
superintendent of agencies of western division, New 
York Life Insurance Company, Inc.; and the demon- 
strator, Les Falk, merchandise sales manager of Wis- 
consin Ice and Coal Company. 

Vividly, with charts to demonstrate the value of 
action, words to motivate sales through charming of 
customers, and demonstration to mirror the proper 
approach, the four men added much to the “sell and 
sell better” theme of the convention. 

A four-hour session of the exhibits and a gala enter- 
tainment and dancing party concluded a long Tuesday 
program of the convention 
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WEDNESDAY, OCTOBER 1 


President Crowl presided over the final session, em- 
bracing all NSA divisions. This was a varied program 
presenting four speakers: 

Robert H. Stoddard, vice-president, The Gibson Art 
Company, Cincinnati, Ohio, “Your Store—yYesterday, 
Today and Tomorrow.” 

William Rados, sales consultant, New York City, 
“Pick Star Salesmen.” 

E. P. H. James, vice-president, Mutual Broadcasting 
System, New York City, “Behind the Scenes in Broad- 
casting.” 

Dr. Donald A. Laird, psychologist, Lebanon, Ind., 
“Getting Along With People.” 

Robert H. Stoddard set the tempo of his address 
when he quoted a president of a large washing ma- 
chine manufacturing company in a message to his 
retailer customers: “Get out your old, comfortable 
shoes. Shine them up. Put them on and wear them. 
You are going to be spending more time on your feet 
than ever before. Get out of your chair and start 
moving.” 


Time to Hustle 


That rather aptly describes our problems today, said 
The Gibson Art Company official, “We must all start 
hustling.” The speaker advised retailers to view their 
store and displays with a critical eye, take careful 
account of store turnover, write markdowns before 
it is too late and give their business to the manufac- 
turer who is interested in helping them. 

Discussing the selection of star salesmen, William 
Rados, sales consultant, told his listeners to consider 
the parallel between “the men you have and your net 
earning power. There is a relationship between the 
way you pick these men and your profit.” 

“In your product department,” he said, “it is cus- 
tomary for the manufacturer to say, ‘I want to build 
the best product possible.’ Have you ever applied that 
same philosophy in building a sales force?” 

In his listing of what to look for in a salesman, 
Mr. Rados pointed out these qualities desired: 

. Strong desire to be a salesman. 

. Natural ability and apptitude for selling. 
. Personality. 

. Dependability. 

. Intelligence. 

Loyalty. 

. Aggressiveness. 

“Thick skin” to avoid discouragement. 
. Health. 

Employers were advised not to overlook any of these 
four segment’s of a man’s background when consider- 
ing a new employee—work experience, education, war- 
time experience and personal data. 


CONMROPwWHHe 


Endorses Radio Advertising 


E. P. James of the Mutual Broadcasting Company 
advised stationers how they can capitalize upon the 
radio as an advertising medium. He told how pro- 
grams can be tied in with retailers, even in smaller 
cities. 

“Something has happened to selling during and 
after the war. We have lost the human touch and the 
neighborliness,” asserted Dr. Donald A. Laird, the In- 
diana psychologist, in one of the convention’s out- 
standing addresses. “We need to get some of those 
points back to regain the richness of life,” he said, 
and pointed a finger at the boss when he said, “A lot 
of modern clerks have to take the initiative instead 
of imitating it.” 

Some of the ideas which the speaker drove home 
were: 

“Friendliness can take the ice out of price. 

“Make a point of flattering people. 

“It is important for the boss to get out in front; 
not just to do business, but to set a good example. 
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“Flattery is like making love to a widow—you can’t 
overdo it.” 


The Committees Report 


The convention’s speaking program ended with Dr. 
Laird’s address and President Crowl, soon to conclude 
an active year at the helm of a growing NSA, called 
for reports of the convention committees. 

R. A. Maish, Dennison Manufacturing Company, 
Framingham, Mass., reported for the budget commit- 
tee and Dan Smith, Jr., Williamsport, Pa., brought in 
the report of the resolutions group. A resolution told 
of the appreciation felt for the visit of Herbert Holt 
from England, the gift of the gavel and history of 
historic Stationers Guild Hall, and the suggestion of 
an international group. 

The convention listened attentively to the necrology 
report (reported in full elsewhere) by William Green- 
leaf, Bainbridge, Kimpton & Haupt, Inc. 


Fred Downs Elected 


Harold J. Hampton, Indianapolis Office Supply, Inc., 
Indianapolis, Ind., made the nominating report, which 
was unanimously adopted. Elevated to the presidency, 
as told elsewhere in this account, was Fred Downs, 
Downs-Randolph Company, Tulsa, Okla. Mr. Hampton 
escorted the new president to the platform where he 
modestly said, “I have been interested in the work 
of the NSA for a long time but I never thought I 
would receive such an honor as this you have given 
me.” 

With another of the prize distribution such as fea- 
tured other speaking sessions, the forty-first Annual 
Convention program of the NSA was brought to a close 
and the Wednesday evening banquet and Thursday 
golf tournament remained as final highlights of a 
history-making assemblage at the Stevens Hotel under 
the leadership of President Crowl, General Manager 
Burbank and willing aides. 





NEXT YEAR’S CONVENTION 
September 26, 27, 28, 29 & 30 


Stevens Hotel, 
Chicago, Ill. 











ON THE OPPOSITE PAGE. 


1. H. P. Venet, D. W. Sharpe, R. C. Schmutzler and A. Cote, all 
of Reyburn Mig. Co., Inc. 

2. Left background: Bert Soldner, American Lead Pencil Co.; J. N. 
Rosolio, Rosolio’s, Thomasville, Ga.; Alice Rich, NSA Headquarters; 
Mrs. Bert Soldner, Chicago; Ben Allen, American Lead Pencil Co.; 
Del Schwarz, NSA Headquarters, Walter S. Lennartson, OFFICE 
APPLIANCES. 

3. Mr. and Mrs. A. L. Marschall, Mrs. Jim Bradley and Harry Tehan, 
all of Higgins Ink Co. 

4. Louis H. Farber, Louis H. Farber Company. 

5. John Carroll, Temple & Carroll, Wesley Montpas, Park-Sherman 
Co.; S. H. Wolcott and T. J. Kornmann, both Domore Chair Co.; 
Phil Kellstedt, Kellstedt & Son, Peoria, Il. 

6. Roland Biow, Biow Associates, Washington, D. C.; L. H. Wrobel 
and S. J. Zabel, Compco Corp.; B. Harry Brock, Brock Press, Inc.. 
Stamford, Conn. 

7. C. L. Downey, J. Robert Williams, and Mrs. Marie Hawkins. 
all C. L. Downey & Co., Hannibal, Mo.; Charles Weber, M. Glen 
Miller, Advertising, Chicago. 

8. Ernest L. Gass, Gass Printing and Office Supply, Tulsa, Okla.; 
Ray Melind, Louis Melind Co.; Frasier Phelps. Mayes Printing Co., 
Pensacola, Fla.; J. R. Cooke, Cooke Office Supply Co., Okmulgee. 
Okla.; gg | Anderson, E. D. Henschel, Lorretta Burger, Paul 
— Tom Starke, Pat Varner, and Jim Eyman, all Louis Melind 

oO. 

9. Ernest Frisell, Harold Roll, Mrs. Norman Nelson, Mrs. Marvin 
Campbell and M. Campbell, all Dependable Mig. Co. 

10. J. K. Gleason, S. A. Bell and Ernest — all Gregory Fount 
O-Ink Co.; J. W. Ischudin, F. Weber Co., Philadelphia, Pa.; 
Edward M. Sorenson, Gregory Fount-O-Ink Co. 

ll. Beside the Weis wheel of fortune: L. A. Mathews and H. C. 
McPike, Weis Mfg. Co.; Charles Schoenfeld, Keystone Stationery 
Co., Camden, N. J.; Stan Woodruff, Weis Mfg. Co. 
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Entertainment Activities 


ARIETY KEYNOTED the entertainment activities 

of the NSA convention, the program designed to 
be of interest to both men and women. Highlighting 
the lighter side of NSA’s record-breaking conclave 
were the golf tournament at Olympia Fields (a full 
account, with pictures, appearing elsewhere in this 
edition), the annual banquet in the glittering elegance 
of the Stevens Hotel ballroom, and the variety show 
on Tuesday night which attracted several thousand to 
enjoy the entertainment and the dancing. 

The ladies had an early opportunity to become ac- 
quainted with each other when they attended a 
breakfast on Monday morning at the Stevens. Here, 
they were briefed on coming events of their program 
by Co-chairman Glenn W. Chambers, The Weis Manu- 
facturing Company, and Russell E. Ragan, American 
Pad & Paper Company. Tickets for a number of out- 
standing radio broadcasts were distributed at this 
breakfast. 


A Busy Day on Tuesday 


Tuesday’s program for the ladies was a doubleheader, 
including a luncheon at the Red Lacquer Room of the 
Palmer House, followed by a style show; and the eve- 
ning convention party of stage show, music and 
dancing. Outstanding models displayed new clothes 
of the season from Carson Pirie Scott & Company, 
Chicago, at the Palmer House luncheon and the ladies 
received gifts of flowers, flown direct from Hawaii by 
the United Air Lines. 

Ben Allen, American Lead Pencil Company, and 
James Lynch, Browne-Morse Company, chairmanned 
the Tuesday night gala convention party in which 
both the men and women of the convention and many 
guests participated. Freddie Stritt was master of cere- 
monies, presenting the Biltmore Boys; the Mary Taft 
Debutantes; a magician, Prof. Clarence Slyter; tap 
dancing Dorothy Dale; the Ambassadors, Britain’s re- 
venge for the Boston Tea Party; and Fernando and 
Fair, a marionettes program. 

An inspiring address by Dr. Preston Bradley, famed 
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Chicago pastor, featured the Wednesday noon lunch- 
eon for the ladies in the Crystal Ballroom of the Black - 
stone Hotel. 

The forty-first annual banquet in the Stevens Hotel 
Grand Ballroom was a fitting climax to the conven- 
tion. General Manager Paul Burbank served as master 
of ceremonies, presenting a fast-moving program in his 
usually efficient manner. More than 2,000 attended 
and there were places for all, a tribute to the careful 
plans made by Tom Gillice, Rockwell-Barnes Company 
and Edward L. Little, the Wabash Filing Supplies, Inc., 
the latter handicapped in usual activity by his recent 
illness. 

“It is with tremendous gratitude and pride that I 
look out over these banquet tables tonight,’ declared 
Mr. Burbank as he introduced the past presidents and 
others who have served as officers of the association, 
together with those on the program. He paid tribute 
to the grand job which had been done by General Con- 
vention Chairman E. R. Manning, Stein Brothers Man- 
ufacturing Company, and co-chairman Herbert J. 
Walsh, Ace Fastener Corporation. 

A gorgeous display of chrysanthemums from Cali- 
fornia was presented to Mrs. Herbert Holt, who with 
her husband, the general secretary of the British sta- 
tioners’ organization, were special guests. Mrs. Holt 
graciously voiced appreciation for the flowers, a presen- 
tation arranged by Edward Wobber, Wobber’s, Inc., 
San Francisco, Calif., and the orchestra played, “God 
Save the King.” 


“Worked as a Team’’—Crowl 


In his address, Retiring President L. S. Crowl de- 
clared, “Our accomplishments are beyond the scope 
of any individual. It took the work of a team.” 

The new president, Fred Downs, was introduced to 
the assemblage and in brief remarks recognized the 
honor given him “by an industry in which I make my 
living.” 

Harry Nichols, Weis Manufacturing Company, did 
the honors for the Association in a presentation to 


BANQUET FEATURES 


1. Mr. and Mrs. Herbert Holt, 
London, England, with the 
basket of crysanthemums flown 
in from California and pre- 
sented to Mrs. Holt by Thomas 
Taylor, Sch wabocher-froy Co., 
San Francisco. 

2. C. R. Sheaffer, president, 
W. A. Sheaffer Pen Co., ac- 
knowledging receipt of the 
award presented to his com- 
pany as the one having most 
acceptable dealer policies. 

3. Retiring President Less Crowl 
listening with appreciation to 
President-elect red Downs 
making his first speech as head 
of NSA. 

4. Less Crowl delivering his final 
address as president of NSA 
at the annual banquet. 

5. Mortimer Chute, Bainbridge. 
Kimpton & Haupt, Inc., gov- 
ernor of District No. 13, re- 
ceiving the Hansell cup from 
General Manager Paul Bur- 
bank. The cup is awarded to 
the governor of the district 
making the largest gain in 
membership in the past year. 
In the foreground is President 
Less Crowl. 

€. Mrs. Less Crowl displaying the 
toy automobile emblematic of 
the full size car presented her 
by friends in the industry in 
recognition of her contribution 
to her husband’s success as 
chief executive of NSA. In the 
background is Harry Nichols, 
Weis Mfg. Co., who made the 
presentation, 
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Retiring President Crowl, whom he described as a 
“fair, fat and fortyish fellow.” In recognition of his 
constant work for NSA during the past year, a new 
auto was presented. Mrs. Crowl was called upon to 
receive the small replica of the car in which the 
Crowls will be riding in the days to come. 

Sidney Butterfield of Smith & Butterfield Company, 
Evansville, Ind., was called upon to receive the Clegg 
Trophy for the best advertising program during 1946. 


Next came the recognition of the new honorary 


members (their qualifications fully described elsewhere 
in this edition). Recognized were Mrs. Andrew Geyer, 
Woodson Waddy, Edward Wobber, Harry Nichols and 
William E. Smith. James Armington was unable to be 
present personally to receive the plaudits of the Asso- 
ciation. 


For’ showing the biggest percentage of membership 


gain in his district, Governor Mortimer Chute, District 





1, Roy Moreland, Schooley Stationery & Printing Co., Kansas City. 
o., governor, District No. 8; P. J. Murrett, Ryan & Williams, 
Inc., Buffalo, N. Y.; Mrs. Floyd Kongsvik, St. Paul, Minn.; G. O. 
Stevens, Stevens, Maloney Co., governor, District No. 6; Merritt 
Ober, Stationers, Inc., Indianapolis, Ind., governor, District No. 5. 

2. Bernard Willander, Thomas Groom & Co., Inc.. Boston, Mass., 
governor, District No. 1; R. A. Maish, Dennison Mfg. Co.; Mrs. 
Ed Wobber. Wobber’s, Inc., San Francisco; R. D. Latsch, Latsch 

Brothers, Lincoln, Nebr., past president; Mildred Healy, Santa Fe. 
ex. 

3. J. F. Emhardt, Columbia Steel Equipment Co., vice-president. 
NSA field division; Mrs. Ivan Allen, Atlanta, Ga.: President- 
elect Fred Downs, Downs-Randolph Co., Tulsa, Okla.; Mrs. Her- 
bert Holt, London, England; retiring President Les Crowl, Blade 
Printing and Paper Co., Toledo, Ohio. 

4. W. H. Patterson, Johnstown Office Supply Co., Johnstown. Pa., 
overnor, District No. 3; Mrs. Herbert Walsh, Chicago: M. H. 

hute, Jr., Bainbridge, Kimpton & Haupt, Inc., New York, N. Y.., 
governor, District No. 13; Mrs. Roy Moreland, Kansas City. Mo. 

5. Harold Hampton, Indianapolis Office Supply Co., Indianapolis. 
Ind., past president: Mrs. B. J. Bristoll, Des Moines, Iowa: Cliff 
Wilson, Wilson Stationery & Printing Co., Houston, Tex., past 
president; Mrs. William Clegg. San Antonio. 

6. George Holt, W. A. Sheaffer Pen Co., vice-president, manufac- 
turing Division; Mrs. Paul Burbank, Washington, D. C., Ivan 

Allen. Ivan Allen-Marshall Co., Atlanta, Ga., past president: 
Mrs. Arthur Walker, Minneapolis, Minn. 
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7. Woodson P. Waddy. Everett Waddey Co., Richmond. Va., st 


president; Mrs. Cliff Wilson, Houston, Tex.; William Clegg, Clegg 
Co., San Antonio, Tex., past president, W. Neill Stewart. Stewart 
Office Supply Co., Dallas, Tex., past president: Mrs. ° 


a. —_ = 
» Ao f alker, Farnham’s Stationery & School Supply Co.; Mrs. 


Neill Stewart, Dallas, Tex.; E. R. Manning. Stein Bros. Mfg. Co., 
general convention chairman; Rose Cushman, assistant to NSA 
general manager. 


. General Manager Paul Burbank, Washington. D. C.; Mrs. L. S. 


Crowl, Toledo, Ohio; Herbert Holt, general secretary. Stationers 
Association of Great Britain and Ireland, London, England; Mrs. 
Fred Downs, Tulsa, Okla. 


. Blaine Bristoll, Koch Bros., Des Moines, Iowa. past president; 


Mrs. R. D. Latsch, Lincoln, Nebr.; E. B. Healy, Santa Fe Book 
& Stationery Co., Santa Fe, N. Mex.; past president; Edward H. 
Wobber, Wobber’s, Inc., San Francisco, governor, District No. 
12, Mrs. George Holt, Ft. Madison, Iowa. 


. Armand Breard, Monroe Office Equipment Co., Monroe, La., gov- 


ernor, District No. 9: Mrs. G. O. Stevens, Chicago; Floyd Kongs- 
vik, Curtis 1000, Inc.; St. Paul, Minn.. governor, District No. 7: 
Mrs. Merritt Ober. Indianapolis, Ind.; Zac Smith. Zac Smith 
Stationery Co., Birmingham. Ala., governor, District No. 4. 


. William Stockett, Stockett-Fiske Co., Washington, D. C., NSA 


treasurer, Herbert Walsh, Ace Fastener Corp., Chicago, vice- 
chairman of convention committee; Mrs. P. J. Murrett, Buffalo, 
N. Y.; Walter Stevenson, Steve’s Office Supply. Ogden. Utah. 
governor, District No. 10. 
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MANUFACTURER HONORED 
—Craig Sheaffer of W. A. 
Sheaffer Pen Co., Fort Madi- 
son, Iowa, receives the manu- 
facturer’s award from General 
Manager Paul Burbank in 
NSA banquet ceremony. 











GLOBE-WERNICKE CO. AUTHORIZED 
DEALER BREAKFAST, STEVENS HOTEL, 
CHICAGO, SEPT. 30 


In attendance, listed by tables, were: Table 
No. I—Joe L. Cockrell, Von Boeckmann- 
Jones Co., Austin, Tex.; J. A. Collum, Com- 
fort Ptg. & Staty. Co., St. Lou's; George C. 
ae Indianapolis Office Furniture Co.; Mrs. 
Oma C. Hurley, Corbin’s Office Supplies, 
LaSalle. Ill.; John Link, Jr., Lucas Bros., Inc., 
Baltimore; C. A. Netzhammer, Northwestern 
Furniture Co., Milwaukee; S. Romanowsky,. 
Von Boeckmann-Jones Co., Austin, Tex.; L. 
Rowley. Rowley’s Office Equipment, 
Crosse, Wis.; Robert Stampp, Fulton co 
Houston, Tex.; John A. Wagner, Lucas Bros., 
Inc., Baltimore. 

Table No. 2—W. S. Blech, Gustave Fischer 
Co., Hartford, Conn.; Ray Evans, Evans Type- 
writer Co., Findlay. Ohio; Harry H. Hart- 
man, Bardeens, Inc., Syracuse, N. Y.; R. L. 
Hubbard, Hubbard Ptg. Co., Dyersburg, 
Tenn.; Harper Jamison. Harper Jamison-S!a- 
tioner, McMinnville, Ore.; W. M. Putnam. 
W. B. Read & Co., Bloomington, Ill.; Henry 
Rasmussen, Rasmussen Staty. “ Vancouver, 
Wash.; Hugh Reeves, Jacquin & Co., Peoria. 
Ill., James Robertson, Globe Office Equip- 
ment, Cincinnati; Ben H. Vanderford, E. H. 
Clarke & Bro., Memphis, Tenn. 

Table No. 3—O. P. Dix. Powers Co., Inc., 
Mobile, Ala.; O. R. Geuther, Marshall-Jackson 
Co., Chicago; Mark Gill, J. K. Gill Co.., 
Portland, Ore.; Morris E. Hansell Il, F. F. 
Hansell & Bro., Ltd.. New Orleans; Tom 
Hatcher, Hatcher's Office Supply, Fayette- 
ville, N. C.; W. Modene, Marshall-Jackson 
Co., Chicago; Howard L. Pfau, Globe- 
Wernicke Co., Cincinnati; Elmer G. Rahe. 
Globe-Wernicke Co., Cincinnati; C. S. Roland. 
Marshall-Jackson Co., Chicago; R. M. San- 
ford, Sanford-Hall Co., Jacksonville, Fla. 
Table No. 4—F. W. Ahern and J. Sullivan, 
both H. S. Crocker Co., Inc., San Franc'sco; 
K. G. Herrbold and E. A. Napp. both Napp 
Office & School Supply. Manitowoc, Wis.; 
Hal Long, Merve Mowat, George P. Murphy 
and E. A. Tyre. all Mead & Wheeler Co., 
Chicago; M Needham, Needham’s Book 
Store, Salem, Ore. 

Table No. 5S—Walt H. Buthman and Don 
Willis, both Ruthrauff & Ryan, Inc., Chicago; 
Joe Cook and Bill Kraemer, both Cook’s 
Office Equipment. Chicago Heights, Ill.; Ed 
Ericksen and Leif Ericksen, both Ericksen’s. 
Inc., Toledo, Qhio; Charles M. Hayden and 
Wallace D. Hurley, both The Hurley Co., 
Camden, Ark.: Will Hedden, Petery-Hedden 
Co. New Albany. Ind.; Grant Howard, 
Howard & Stofft, Be cg Ariz. 

Table No. 6—Dave S. Bell and Miss Helen 
Krueger, both Graver-Dearborn Co., Chicago; 
Alton Boyd, Boya’s Prtg. & Office Supplies. 
Panama City, Fla.; Floyd Kongsvik. Curtis 
1000, Inc., St. Paul; C. M. Long and William 
V. Simons, both Long Office Supply Co.. 
Miami, Fla.; L. G. Pratt. The L. G. Pratt 
Co., Fargo. N. Dak.; Len Schneider, Globe- 
Wernicke Co., Chicago; Frank Zeller and 
Lauretta N. Zeller, Des Moines Staty. Co., 
Des Moines, Iowa. 


3n 





Table No. 7—Ivan Allen, Ivan Allen-Marshall Paper Co., Washington, D. C. 

Co., Atlanta; J. G. Chesnut, Chesnut Office Table No. 11—J. M. Beck, R. B. Dishman and 

Equipment Co., Gainesville, Fla.; Frank E. Earl F. Keys, Western Bank & Office Supply 

Coss, Don T. Hostettler and Dean Irwin, all Co., Oklahoma City, Okla.; W. R. Cobean, 

Hostettler Typewtiies Co., Ashland, Ohio; Cobean Staty. Co., Roswell, N. Mex.; John 
i 


Harold C. nch, Finch’s Stationery. Boise, L. Magro and W. D. Watson, Ruthrauff & 
Ida.; Arthur R. Frey, Globe-Wernicke Co., Ryan, Inc., Chicago; H. E. Monroe, Bizness 
Cincinnati; Arthur L. King, Ward's, Boston; Equipment Co., untsville, Ala.; Nick T. 
gg R. ag May Office Service, Beckley, Owens, Baker Office Furniture Co., Pitts- 
Va; R. E. Wheeler, Curtis 1000, Inc., burgh, Pa.; A. Elmer Pearce, ey | Moun- 
z Paul. tain Bank Note Co., Pueblo, Colo.; Frank B. 
Table No. 8—Ray Achtner, Office Staty. & Simmons, Simmons Office Supply & Equip- 
Equipment Co., Chicago; George Constantine. ment Co., Springfield, IIl. 
Palace Office Supply Co., Tulsa, Okla.; J. P. Table No. 12—James D. Carter and J. H. 
Glaser, Irving O. Lasner, A. G. Rudolph and Gammon, Norfolk Staty. Co., Inc., Norfolk, 
A. L. Sloan, all Goldsmith Bros., New York Va.: W. R. Diehl, Jr., and John E. Lucks, 
City; Otis G. Hobbs, Oklahoma Office & Bank Diehl Office gy Co., Columbus, Ohio; 
Supply, Shawnee, Okla.; W. G. King. The Russell Humphrey, Humphrey Ptg. Co., Ko- 
Office Equipment Co., Greenville. S. C.: komo, Ind.; E. W. Rampp. Meffert Office 
H. R. Royer, Standard Office Equipment Co., Supply Co., Louisville, Ky., Wm. O. Ritter, 
Ft. Worth, Tex.; Dick Wagner. R. A. (Dick) Cook’s Office Equipment, Chicago Heights. 
Wagner, San Angelo, Tex. Ill.; Vernon H. Vallet and Ebenezer Wallace. 
Table No. $9—Harold Fahrner and Miles Fox. Southern California Stationers, Los Angeles; 
Miles Fox Co., Detroit: Tom L. Ketchings, A. Willis, Atlas Desk & Safe Co., Los Angeles. 
Tom L. Ketchings Co., Natchez, Miss.; James Table No. 13—Russ Davis and W. J. Noonan, 
J. McCabe and L. Pomerantz, A. Pomerantz W. J. Noonan Co., Lima, Ohio; W. M. Fowler. 
& Co., Philadelphia; James Palmer and S. H. Fowler Co., Charlotte, N. C.:; Mrs. Jeftie Ful- 
Pittman, Collins & Pitman, Inc., Terre Haute, ton and Miss Sue Harding, Fulton Co., Hou- 
Ind.; Harry F. Noe, Des Moines Staty. Co., ston, Tex.; C. D. Guion, Mississippi Ptg. Co.. 
Des Moines, Iowa; M. T. Weingaertner, Egyp- Vicksburg, Miss.; Forbes Snyder. Snyder 
tian Staty. Co., Belleville, Ill; Maynard F. Typewriter Co., Holyoke, Mass.; H. I. Tate, 
Westring, Mid-City Stationers, Inc., Rockford, Commercial Dispatch, Columbus, Miss.; E. N. 
; McWilliams, McWilliams Staty. Co., Texar- 
Table No. 10—G. Park Brinson and Ritchie > kana, Tex. 
White, The White Co., Columbus, Ga.; Also attending. but not in picture. were Mr. 
Frederickson, Erlenborn’s, Aurora, Ill.; john and Mrs. A. J. Garrigan, Typewriter Equip 
Hanly, Quality Press, Charleston, W. Va.; ment Co., Springfield, Ohio; Bruce E. Grogg,. 
J. L. Johnson and A. Kutok, Chandler's, Inc., Ft. Wayne, Ind.; J. A. Henderson, J. A. Hen- 
Evanston, Ill.; C. K. Hoffman, Kingsport Office derson, Inc., Bloomington, Ind.; William J. 
Supply Co., Kingsport, Tenn.; C. A. Robbins. Hoefs, Sr., and William J. Hoefs, Jr., Hoefs 
Carolina Office Equipment Co., Rocky Mount, Ptg. & Office Supply Co.. Beaver Dam, Wis.: 
N. C.; Dick Singer. Globe-Wernicke Co.. Mrs. M. M. Kleinkopf. Kleinkopf Stationery. 
Chicago; Charles V. Sinisgalli. R. P. Andrews Burlington, Iowa. 
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No. 13, received the Hansell Membership Cup. 

President Craig Sheaffer of W. A. Sheaffer Pen Com- 
pany, Fort Madison, Iowa, came forward to receive 
recognition bestowed upon his company, voted by deal- 
ers as having policies most acceptable to them in con- 
duct of business. Runner-up was the Wilson Jones 
Company of Chicago. 

The Charles Garvin bequest of $100 to the man who 


provided the best idea for development of the Associa- 
tion was bestowed upon William E. Stockett, Jr., Pres- 
ident of Stockett-Fiske Company, Inc., Washington, 
D. C. 

With the award of these honors the 1947 banquet pro- 
gram came to a close and the conventioners completed 
the evening with dancing under the shimmering chan- 
deliers of the Grand Ballroom. 


Pre-Convention Luncheon Well Attended 


BOUT 200 NSA officers, speakers, travelers, dealers 

and members of the trade press attended the 
annual pre-convention kick-off luncheon sponsored 
by the Great Lakes Travelers Club on Friday, Septem- 
ber 26, at the Hotel Sherman, Chicago. 

Acting as master of ceremonies was Parle Cooley. 
Bates Manufacturing Company, chairman for the af- 
fair. He first introduced NSA President Less Crowl, 
Blade Printing and Paper Company, Toledo, Ohio, who 
spoke briefly on the plans and hopes of the NSA offi- 
cers to make the 4lst annual convention the greatest 
and most successful ever staged by the Association 
That these plans would be realized was indicated by 
Paul Burbank, NSA general manager, who pointed out 
that the advance registration was nearly 50 per cent 
over that of the preceding year, auguring a record 
attendance, and that 184 manufacturers would exhibit 
their products as against 128 in 1946. 

Fred Seymour, vice-president of Horder’s, Inc., and 
Associated Stationers Supply Company, was next in- 
troduced and told briefly of his recent visit to Great 











Upper row, left to right: Dorothy Lehman, secretary to Paul 
Burbank; Walter Lennartson, OFFICE APPLIANCES, GLTC 
vice-president; Ed Manning, Stein Bros. Mfg. Co., general 
convention chairman; Ray Eichenlaub, Service Steel Products 
Corp., GLTC vice-president; Brown Hardison, “Modern Sta- 
tioner,’"GLTC secretary: Russell Ragan, American Pad & 
Paper Co.; GLTC treasurer; Less Crowl, Blade Prtg. & Paper 
Co., Toledo, Ohio, NSA president. Lower row, left to right, 


Convention 


Ackland, A. E., Amberg File & 
Index Company, Kankakee, III. 

Adams, A. H., Adams Office 
Equip. Co., Flint, Mich. 

Adams, John Q., Adams Type- 
writer Co., Peoria, Ill. 


A 

Aaron, Moe, American Stencil Mfg 
Co., Denver, Colo. 

Abbott, Jack L., Ace Fastener Co., 
Chicago, Ill. 

Abelsett, Geeorge, Tacoma Office 
Supply Co., Tacoma, Wash. Addington, L. R., Wabash Filing 

Abernethy, E. A., Southern Sta- Supplies, Inc., Wabash, Ind. 
tioner & Office Outfitter, Atlanta, Ahern, Fred W., H. S. Crocker 
Ga. Co., Inc., San Francisco, Calif. 

Abrams, A. B., The Modern Sta- Ahlin, Jewil L., General Office, 
tioner, New York, N. Y. Inc., Twin Falls, Ida 
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Britain. In closing he introduced Herbert Holt, secre- 
tary of the Stationers Association of Great Britain 
and Ireland, one of the scheduled speakers for the 
convention, who thanked the group for their hospi- 
tality and briefly outlined his plans for the formation 
of an international stationers’ organization. 

Also introduced were W. J. Ferigan, Percy Jones 
(Twinlock), Ltd., Manchester 2, England; G. O. 
Stevens, governor of the Sixth District, NSA; Ed 
Manning, Stein Brothers Manufacturing Company, 
general convention chairman; J. F. Emhardt, vice- 
president of the field division of NSA; Robert D. 
Latsch, Latsch Brothers, Lincoln, Nebr., past-president 
of NSA; George Holt, W. A. Sheaffer Pen Company, 
vice-president of NSA’s manufacturers’ division; and 
W. E. (Bill) Smith, Ace Fastener Corporation, dean 
of the nation’s stationery travelers. 

The luncheon meeting, one of the most successful 
ever held by the Great Lakes group, was adjourned 
at 2:30 p.m., though several of the guests remained 
to renew old friendships and make new acquaintances. 








age 


Paul Burbank, NSA general manager, Washington, D. C.: 
Tom Gillice, Rockwell-Barnes Co., GLTC president; Parle 
Cooley, Bates Mfg. Co.; luncheon chairman; G. O. Stevens. 
Stevens, Maloney & Co., governor NSA Sixth District; Herbert 
Holt, secretary Stationers Association of Great Britain and 
Ireland; Fred Seymour, vice-president Horder’s, Inc., and 
Associated Stationers Supply Co.; Rose Cushman, assistant 
general manager NSA, Washington, D. C. 


Registration 


Aigner, Al, G. J. Aigner Co., Chi- Allen, Claude W., General Fire- 


cago, Ill, proofing Co., Youngstown, Ohio 
ave, J. George, G. J. Aigner Allen, Jr., Mrs. E. ,_ Marshall 
-0., New York, N. Y. Bruce Co., Nashville, Tenn. 


Aigner, George J., G. J. Aigner Allen III, Ernest M., Marshall 
Co., Chicago, Ill. Bruce Co., Nashville, Tenn. 
Ailes, J. E., Beckley-Cardy .Co., x» Allen, Harry, Eaton Paper Corp., 

Chicago, IIl. Chicago, Ill. 
Alexander, J. M., Murray Engrav- Allen, Jr., Ivan, Ivan Allen-Mar- 
aan 2 a Ill. shall Co., Atlanta, Ga. 
en, . . (Benny), American ae 
Lead Pencil Co., Hoboken, N. J. (Zum te gage S66, pice: 
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MANUFACTURER HONORED 
—Craig Sheaffer of W. A. 
Sheaffer Pen Co., Fort Madi- 
son, Iowa, receives the manu- 
facturer’s award from General 
Manager Paul Burbank in 
NSA banquet ceremony. 





GLOBE-WERNICKE CO. AUTHORIZED 
DEALER BREAKFAST, STEVENS HOTEL, 
CHICAGO, SEPT. 30 


In attendance, listed by tables. were: Table 
No. Il—Joe L. Cockrell, Von Boeckmann- 
Jones Co., Austin, Tex.; J. A. Collum, Com- 
fort Ptg. & Staty. Co., St. Lou's: George C. 
House, Indianapolis Office Furniture Co.; Mrs. 
Oma C. Hurley, Corbin’s Office Supplies. 
LaSalle, IIl.; Joka Link, Jr., Lucas Bros., Inc., 
Baltimore; C. A. Netzhammer, Northwestern 
Furniture Co., Milwaukee; S. Romanowsky, 
Von Boeckmann-Jones Co., Austin, Tex.; L 
Rowley. Rowley’s Office Equipment, La 
Crosse, Wis.; Robert Stampp. Fulton Co., 
Houston, Tex.; John A. Wagner, Lucas Bros., 
Inc., Baltimore. 
Table No. 2—W. S. Blech, Gustave Fischer 
o., Hartford, Conn.; Ray Evans, Evans Type- 
writer Co., Findlay. Ohio; Harry H. Hart- 
man, Bardeens, Inc., Syracuse, N. Y.; R. L. 
Hubbard, Hubbard Ptg. Co., Dyersburg. 
Tenn.; Harper Jamison, Harper Jamison-Sia- 
tioner, McMinnville, Ore.; W. M. Putnam, 
W. B. Read & Co., Bloomington, Ill.; Henry 
Rasmussen, Rasmussen Staty. wy Vancouver, 
Wash.; Hugh Reeves, Jacquin & Co., Peoria, 
Ill., James Robertson, Globe Office Equip- 
ment, Cincinnati; Ben H. Vanderford, E. H. 
Clarke & Bro., Memphis, Tenn. 
Table No. 3—O. P. Dix. Powers Co., Inc., 
Mobile, Ala.; O. R. Geuther, Marshall- Jackson 
Co., Chicago; Mark Gill, J. K. Gill Co., 
Portland, Ore.; Morris E. Hansell Il, F. F. 
Hansell & Bro., Ltd., New Orleans; Tom 
Hatcher, Hatcher's Office Supply. Fayette- 
ville, N. C.; W. Modene, Marshall-Jackson 
Co., Chicago; Howard L. Pfau, Globe- 
Wernicke Co., Cincinnati; Elmer G. Rahe. 
Globe-Wernicke Co., Cincinnati; C. S. Roland, 
Marshall-Jackson Co., Chicago; R. M. San- 
ford, Sanford-Hall Co., Jacksonville, Fla. 
Table No. 4—F. W. Ahern and J. Sullivan, 
both H. S. Crocker Co., Inc., San Franc'sco; 
K. G. Herrbold and E. A. Napp, both Napp 
Office & School Supply, Manitowoc, Wis.:; 
Hal Long. Merve Mowat, George P. Murphy 
and E. A. Tyre, all Mead & Wheeler Co., 
Chicago; R. M. Needham, Needham’s Book 
Store, Salem, Ore. 
Table No. 5—Walt H. Buthman and Don 
Willis. both Ruthrauff & Ryan, Inc., Chicago; 
Joe Cook and Bill Kraemer. both Cook's 
Office Equipment, Chicago Heights. Ill.; Ed 
Ericksen and Leif Ericksen, both Ericksen’s. 
Inc., Toledo, Ohio; Charles M. Hayden and 
Wallace D. Hurley, both The Hurley Co., 
Camden, Ark.; Will Hedden, Petery- edden 
Co., New Albany. Ind.; Grant Howard. 
Howard & Stofft, Tucson, Ariz. 
Table No. 6—Dave S. Bell and Miss Helen 
Krueger, both Graver-Dearborn Co., Chicago; 
Alton Boyd, Boyd's Prtg. & Office Supplies. 
Panama City, Fla.; Floyd Kongsvik, Curtis 
1000, Inc., St. Paul: C. M. Long and William 
V. Simons, both Long Office Supply Co., 
Miami, Fla.; L. G. Pratt, The L. G. Pratt 
Co., Fargo, N. Dak.; Len Schneider, Globe- 
Wernicke Co., Chicago; Frank Zeller and 
Lauretta N. Zeller, Des Moines Staty. Co., 
Moines, Iowa. 


2n 


Table No. 7—Ivan Allen, Ivan Allen-Marshall 
Chesnut Office 
gg oo Co., 
Don T. Hostettler and Goan Irwin, all 
Ashland, Ohio; 
inch, Finch‘s| Stationery, 


Arthur R. Frey, Globe-Wernicke Co., 


Office Staty. & 
Equipment Co., Chicago; George es 
Palace Office Supply Co., Tulsa, Okla.; 
Irving O. Lasner, 
A. L. Sloan, all Goldsmith Bros.. 
City; Otis G. Hobbs, Oklahoma Olfice & Bank 
Supply, Shawnee, 


SG. Balsich end 


a , Standard Office "scl i 
. Worth, Tex.: Dick Wagner, R. A. i 

, San Angelo, Tex. 

Table No. 9—Harold Fahrner and Miles Fox, 
Miles Fox Co., it; Tom L. Ketchings. 
Tom L. Ketchings Co., i 


, Philadelphia: James Palmer and S. H 
Pittman, Collins & Pitman, Inc., 
. Des Moines Staty. Co.. 
Des Moines, Iowa; M. T. Weingaertner, 


ne Mid-City Stationers, 
ll. . 
. 10—G,. Park Brinson and Ri tchie = 


se @ Johnson and A. Kutok, leston, |W. 
.; C. K. Hoffman. Kingsport Office 


Carolina Office age Co., 
Globe-Wernicke 
Chicago: Charles V. i i 





Paper Co., ne ae og dD, Cc. 
Table No. 11—J. M. Beck, R. B. Dishman and 
Earl F. Keys, Wcstean Bank & Office Supply 
Co., Oklahoma City, Okla.; W. R. Cobean, 
Cobean Staty. Co., Roswell, N. Mex.; John 
L. Magro and W. D. Watson, Ruthrauff & 
Ryan, Inc., Chicago; H. E. Monroe, Bizness 
Equipment Co., untsville, Ala.; Nick T. 
Owens, Baker Office Furniture Co., Pitts- 
burgh, Pa.; A. Elmer Pearce, Rocky Moun- 
tain Bank Note Co., Pueblo, Colo.; Frank B. 
Simmons, Simmons Office Supply & Equip- 
ment Co., tar Ill. 
Table No. 12—James D. Carter and J. H. 
ee Norfolk Staty. Co., Inc., Norfolk, 
R. Diehl, Jr.. and John E. Lucks, 
Diehl Office Equipment Co., Columbus, Ohio; 
Russell Humphrey, Humphrey Ptg. Co., Ko- 
komo, Ind.; E. W. Rampp., Meffert Office 
Supply Co., Louisville. Ky., Wm. O. Ritter, 
Cook’s Office Equipment, Chicago Heights. 
Ill.; Vernon H. Vallet and Ebenezer Wallace, 
Southern California Stationers, Los Angeles; 
A. Willis, Atlas Desk & Safe Co., Los Angeles. 
Table No. 13—Russ Davis and W. J. Noonan, 
W. J. Noonan Co., Lima, Ohio; W. M. Fowler. 
Fowler Co., Charlotte, N. C.; Mrs. Jeffie Ful- 
ton and Miss Sue Harding, Fulton Co., : 
ston, Tex.; C. D. Guion, Mississippi Pt 
Vicksburg. Miss.; Forbes Snyder, ‘Saya der 
Typewriter Co., Holyoke, Mass.; H. I. Tate. 
Commercial Dispatch, Columbus, Miss.; E. N. 
McWilliams, McWilliams Staty. Co., Texar- 
kana, Tex. 
Also attending, but not in picture. were Mr. 
and Mrs. A. J. Garrigan, Typewriter Equip- 
ment Co., Springfield, Ohio: Bruce E. Grogg. 
Ft. Wayne, Ind.; J. A. Henderson, J. A. Hen- 
derson, Inc., Bloomington, Ind.; William J. 
Hoefs, Sr., and William J. Hoefs, Jr., Hoefs 
Ptg. & Office Supply Co., Beaver Dam, Wis.; 
Mrs. M. M. Kleinkopf. Kleinkopf Stationery. 
Burlington, Iowa. 
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No. 13, received the Hansell Membership Cup. 

President Craig Sheaffer of W. A. Sheaffer Pen Com- 
pany, Fort Madison, Iowa, came forward to receive 
recognition bestowed upon his company, voted by deal- 
ers as having policies most acceptable to them in con- 
duct of business. Runner-up was the Wilson Jones 
Company of Chicago. 

The Charles Garvin bequest of $100 to the man who 


provided the best idea for development of the Associa- 
tion was bestowed upon William E. Stockett, Jr., Pres- 
ident of Stockett-Fiske Company, Inc., Washington, 
D. C. 

With the award of these honors the 1947 banquet pro- 
gram came to a close and the conventioners completed 
the evening with dancing under the shimmering chan- 
deliers of the Grand Ballroom. 


Pre-Convention Luncheon Well Attended 


BOUT 200 NSA officers, speakers, travelers, dealers 

and members of the trade press attended the 
annual pre-convention kick-off luncheon sponsored 
by the Great Lakes Travelers Club on Friday, Septem- 
ber 26, at the Hotel Sherman, Chicago. 

Acting as master of ceremonies was Parle Cooley, 
Bates Manufacturing Company, chairman for the af- 
fair. He first introduced NSA President Less Crowl, 
Blade Printing and Paper Company, Toledo, Ohio, who 
spoke briefly on the plans and hopes of the NSA offi- 
cers to make the 4lst annual convention the greatest 
and most successful ever staged by the Association 
That these plans would be realized was indicated by 
Paul Burbank, NSA general manager, who pointed out 
that the advance registration was nearly 50 per cent 
over that of the preceding year, auguring a record 
attendance, and that 184 manufacturers would exhibit 
their products as against 128 in 1946. 

Fred Seymour, vice-president of Horder’s, Inc., and 
Associated Stationers Supply Company, was next in- 
troduced and told briefly of his recent visit to Great 


ten, Sy & 


Upper row, left to right: Dorothy Lehman, secretary to Paul 
Burbank; Walter Lennartson, OFFICE APPLIANCES, GLTC 
vice-president; Ed Manning, Stein Bros. Mig. Co., general 
convention chairman; Ray Eichenlaub, Service Steel Products 
Corp., GLTC vice-president; Brown Hardison, “Modern Sta- 
tioner,”"GLTC secretary: Russell Ragan, American Pad & 
Paper Co.; GLTC treasurer: Less Crowl, Blade Prtg. & Paper 
Co., Toledo, Ohio, NSA president. Lower row, left to right, 


Convention 


Ackland, A. E., Amberg File & 
Index Company, Kankakee, III. 
Adams, A. H., Adams Office 
Equip. Co., Flint, Mich. 
Adams, John Q., Adams Type- 
writer Co., Peoria, II. 
Addington, L. R., Wabash Filing 
Supplies, Inc., Wabash, Ind. 
Ahern, Fred W., H. S. Crocker 


A 

Aaron, Moe, American Stencil Mfg. 
Co., Denver, Colo. 

Abbott, Jack L., Ace Fastener Co., 
Chicago, Ill. 

Abelsett, Geeorge, Tacoma Office 
Supply Co., Tacoma, Wash. 

Abernethy, E. A., Southern Sta- 
tioner & Office Outfitter, Atlanta, 
Ga. Co., Inc., San Francisco, Calif. 

Abrams, A. B., The Modern Sta- Ahlin, Jewil L., General Office, 
tioner, New York, N. Y Inc., Twin Falls, Ida 
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Britain. In closing he introduced Herbert Holt, secre- 
tary of the Stationers Association of Great Britain 
and Ireland, one of the scheduled speakers for the 
convention, who thanked the group for their hospi- 
tality and briefly outlined his plans for the formation 
of an international stationers’ organization. 

Also introduced were W. J. Ferigan, Percy Jones 
(Twinlock), Ltd., Manchester 2, England; G. O. 
Stevens, governor of the Sixth District, NSA; Ed 
Manning, Stein Brothers Manufacturing Company, 
general convention chairman; J. F. Emhardt, vice- 
president of the field division of NSA; Robert D. 
Latsch, Latsch Brothers, Lincoln, Nebr., past-president 
of NSA; George Holt, W. A. Sheaffer Pen Company, 
vice-president of NSA’s manufacturers’ division; and 
W. E. (Bill) Smith, Ace Fastener Corporation, dean 
of the nation’s stationery travelers. 

The iuncheon meeting, one of the most successful 
ever held by the Great Lakes group, was adjourned 
at 2:30 p.m., though several of the guests remained 
to renew old friendships and make new acquaintances. 





UNCHEON, SHERMAN HOTEL, SEPTEMBER 26 


Paul Burbank, NSA general manager, Washington, D. C.; 
Tom Gillice, Rockwell-Barnes Co., GLTC president; Parle 
Cooley, Bates Mfg. Co.; luncheon chairman; G. O. Stevens, 
Stevens, Maloney & Co., governor NSA Sixth District: Herbert 
Holt, secretary Stationers Association of Great Britain and 
Ireland; Fred Seymour, vice-president Horder’s, Inc., and 
Associated Stationers Supply Co.; Rose Cushman, assistant 
general manager NSA, Washington, D. C. 


Registration 


Aigner, Al, G. J. Aigner Co., Chi- Allen, Claude W., General Fire- 


cago, Ill. proofing Co., Youngstown, Ohio 
os J. George, G. J. Aigner Allen, Jr., Mrs. E , Marshall 
-0., New York, N. Y. Bruce Co., Nashville, Tenn. 


Allen III, Ernest M., Marshall 
Bruce Co., Nashville, Tenn. 
.Allen, Harry, Eaton Paper Corr, 


Aigner, George J., 
Co., Chicago, Il. 
Ailes, J. E., Beckley-Cardy .Co., 


G. J. Aigner 


Chicago, IIl. Chicago, III. 
Alexander, J. M., Murray Engrav- Allen, Jr., Ivan, Ivan Allen-Mar- 
ing Co., o, Ill. shall Co., Atlanta, Ga. 


er 
Allen, A. M. (Benny), American 


ane 
Lead Pencil Co., Hoboken, N. J (Furs so gage S66, piece) 
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Page Mr. Ripley! Fine 
Weather Greets NSA 


Golf Tournament 


E KNEW IT WOULD happen if we waited long 

enough. And we finally got it—perfect golf 
weather for an NSA tournament. A light breeze and 
fast greens just can’t be used as excuses for this year’s 
tournament scores. The 123 golfers who teed off late 
in the morning and early in the afternoon of October 
2 had to find some other alibi, such as “convention 
fatigue,” to account for high scores, some of which 
soared to the upper 120’s. 

Following the completion of the 18 holes, and the 
usual time devoted to the elbow-bending nineteenth in 
the locker-room, the weary golfers adjourned to the 
private dining room reserved for the occasion, where 
a tasty roast beef dinner was served to 141 at 7:15 p.m. 
After the tables had been cleared, the distribution of 
prizes got under way. George Tapner, Industrial Tape 
Corporation, chairman of the golf committee, was 
scheduled to handle this chore, but having become an 
overnight victim of laryngitis, turned the task over to 
two of his committeemen, Eldon Just, Just and Son, 
and Clark Roland, Marshall-Jackson Company, both 
of Chicago. 

The trophy and accompanying automatic toaster for 
the low dealer gross was won by Paul Strauch, Kessler 
Office Supplies, Grand Rapids, Mich., who fashioned a 
neat 79 on the Olympia acreage. Low net was cap- 
tured by Hy Linden, Ace Fastener Corporation, whose 
converted gross score left him with a 69 and a beau- 
tiful portable radio. Other low net scores included 
Earl Opie, Weber Costello Company; H. C. McPike, 
Weis Manufacturing Company, and Harry Hofherr, 
Kendrick Furniture Company, Chicago, all of whom 
ended the round with net 70’s. Seven prizes were dis- 
tributed to non-registered golfers and a like number 
to non-players. 

NSA officers present for well-earned relaxation in- 
cluded General Manager Paul Burbank, Past Gov- 
ernor G. O. Stevens, Stevens, Maloney & Company, 
and Governor-Elect Maynard Westrinzg, Mid-City Sta- 
tioners, Rockford, both of District No. 6. 


The 1947 tournament, pronounced by many the most 
enjoyable ever staged, came to an Official close at 
9 P.M., aS the diners separated into two groups, one 
beginning the homeward trek, the other adjourning to 
card tables in one of the near-by recreation rooms. 


CONVENTION TOURNAMENT SHOTS 


1. M. W. Drake, The Drake Co., Shreveport, La.; Bob Needham, 
Nedham’‘s Book Store, Salem, Ore.; Ed Conlon, Rockwell-Barnes 
Co.; Les Handt, Lincoln Office Supply, Waterloo, Iowa. 

2. C. M. Long. Long Office Supply Co., Miami, Fla.; Howard Dear, 
Standard Stationers, Jackson, Miss.; W. V. Simons, Long Office 
Supply Co.; George Slater, Eberhard Faber Pencil Co. 

3. Bob Sainberg. Sainberg & Co.; George Morgan. manufacturers’ 
representative; Lou Tavernier, Fulton Specialty Co.; Jack Kemp. Jr., 
Ever Ready Calendar Mfg. Co. 

4. George Tapner, Industrial Tape Corp.; Earl Duke. Duke Ptg. & 
Office Supply. Wichita, Kans.; Ben Willander, Thomas Groom & 
Co., Boston, Mass.; John B. Dwyer, Cook’s Inc. 

5. Dan Benner, Kessler Office Supplies, Grand Rapids, Mich.; Jack 
Crow. Hall's, Topeka, Kans.; Paul Strauch, Kessler Office Sup- 
lies; K. M. Wiggins, guest of Jack Crow. 

6. Mel Isaacson, E. Greenway. Harold Gould and Rudy Janovsky,. 
all of Wilson Jones Co. 

7. Harry Balch, Quality Park Envelope Co.; Elmer Long. Stevens, 
Maloney & Co., Chicago; Lafe asley and Ray Johnson, both 
of Quality Park Envelope Co. 

8. Harold Nelson, Just & ll Chicago; Jay Elwart. Stevens, Maloney 
& Co., Chicago; James Petrak, Just & Son; John Stuercke, Rogers 
Loose Leaf Co. 

9. Hy Linden, Ace Fastener Corp.; Roscoe Benge, Codo Mfg. Corp.: 
— Walsh, Walsh Staty. Co.; Chicago; Jack Abbott, Ace Fastener 

orp. 

10. Frank Nash, Standard Office Supply Co., Pittsburgh, Pa.; H. C. 
McPike. Weis Mfg. Co.; W. R. Diehl, Diehl Office Equipment Co.. 
Columbus, Ohio: W. C. Clegg, The Clegg Co., San Antonio, Tex. 
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NSA GOLFERS LINE UP FOR CAMERA AT OLYMPIA FIELDS, OCTOBER 2 


- Rudy Mueller and Bill Lashbrook, both Esterbrook Pen Co.; Fred 
A. Meier, Fred W. Meier Sons, Monroe, Mich. 

. Parle Cooley, Bates Mfg. Co.; Walter Lennartson, OFFICE APPLI- 
ANCES; Merrill Hasty, Sengbusch Self-Closing Inkstand Co. 

- George Tapner, Industrial Tape Corp.. golf committee chairman, 
flashes his best smile for registrants at the Stevens. 

- Joe Meyer, Standard Office Supply Co., Pittsburgh. Pa.; Lee 
Hausam, Hutch-Line, Inc.; Bill Walther, Walther’s Office Equip- 
ment Co., North Platte, Nebr. 

- Clark Roland, Marshall-Jackson Co., Chicago, and Eldon Just. 
Just and Son, Chicago, both golf committee members, team up 
with Ray Hammond and Walter Waldvogel, both National Blank 
Book Co. 

- Low gross winner among dealers was Paul Strauch. Kessler 
Office Supplies, Grand Rapids, Mich., whose 79 won the trophy 
and an automatic toaster. 

- Front row, left to right: J. M. Dollens and J. D. Horne, both Eber 
hard Faber Pencil Co.; Bill Robertson, Hampton Roads Paper Co., 
Norfolk, Va. Back row: John Smythe, Geyer Publications; N. L 
Pearce and J. Love, both Eberharci Faber Pencil Co. 


. Guest of Honor—NSA‘s General Manager Paul Burbank. 
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. Chief Moore, Goldsmith Book & Staty. Co., Wichita. Kans.; Earle 


Opie, Weber Costello Co.; Ralph Sleeper, Office Supply & Equip- 

ment, Topeka, Kans.; Brewster Towne and Walter Kane, both 

a lank Book Co.; C. J. Maurer, Goldsmith Book & Staty. 
°. 


. Hy Linden, Ace Fastener Corp., carries off a portable radio with 


his low net of 


. John Amato and Luke Brennar, both Sears, Roebuck & Co.; Ralph 


Maish, Dennison Mig. Co.; George Maines. A. C. McClurg & Co. 
R. J. Urmston, J. S. Staedtler, Inc., and Harry Yager. David 
Kahn, Inc. 

G. O. Stevens, Stevens, Maloney & Co., Chicago; Gordon Kickels, 
C. L. Barkley & Co.; John Whalen and Rus Ragan, both American 
Pad & Paper Co. 


. George Aigner and Joe Canzoneri, both G. J. Aigner Co. 
. Bob Warner, Gregg Publishing Co., and James D. Headley, Seattle. 


Wash. 


. Harry Rafferty. Industrial Tape Corp., and Walter Glassman. 


Graver-Dearborn Corp., Chicago. 


. Gerrit Jansen, Cardinal Sales, Inc., and Harry Hofherr, Kendrick 


Furniture Co., Chicago. 


* 


33 




















MORE FAMILIAR FACES AT THE 41ST ANNUAL NSA CONVENTION 


. George Holt, W. A. Sheaffer Pen Co.; Sidney Butterfield, Smith 
& Butterfield Co., Evansville, Ind.; Craig Sheaffer, W. A. Sheaffer 
Pen Co. 

. J. A. Johnson, Globe Furniture & Staty. Co., Chicago; Mrs. John- 
son; Ham Warnock, The Globe-Wernicke Co.; E. Lilgjegren. 
Stockholm, Sweden. consulting engineer; Richard Singer, The 
Globe-Wernicke Co. 


3. Alvin B. Bresler, Gulf States Sales Corp., Birmingham, Aila.; 


Harold D. Duffy, S. G. Adams Co., St. Louis, Mo.; W. A. Mc- 
Nichols, B. I. Amberg. K. E. Ackland and O. L. Seaver, all of 
Amberg File & Index Co. 


- Jess Haralson, Steve Stout and Arthur Bingham, all of Boorum 
& Pease Co. 


. G. R. Celusta and A. B. Gustafson, A & E Supply Co., Duluth, 
Minn.; Walter Ludwig, Gregory, Mayer & Thom, Lansing, Mich.; 
T. Carl Smith, Columbus Blank Book Mfg. Co., Columbus, Ohio. 


. E. Fooks, W. H. Smith & Son, Ltd., London, England; R. H. Whid- 
den, W. A. Sheaffer Pen Co.; C. Hudson, W. H. Smith & Son 
Ltd.: J. H. Asthalter, W. A. Sheaffer Pen Co. 
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J. L. Waugh, Halsey & Griffith, Inc., West Palm Beach, Fla.: 
Art Genuske and H. G. Baer, both General Fireproofing Co.; Ray 
Blied, Blied, Inc., Madison, Wis.; J. P. Duskey, J. P. Duskey 
Office Furniture Co., Wausau, Wis.; Charles Hoffhine, Blied, Inc.: 
H. A. Brainard, General Fireproofing Co.; Henry Moore, The Steck 
Co., Austin, Tex. 


. Ray Dykema, Dykema Office Supplies, Kalamazoo, Mich.; Bill 


Small, Johnson Chair Co.; A. Pieritz, Seng Co., Chicago. 


. H. B. Speicher, R. P. Lewis Co., Flint, Mich.; Paul Burbank. 


NSA general manager, George Holt, W. A. Sheaffer Pen Co.; Willis 
Lowe, E. L. White & Co., Ft. Worth, Tex.; R. H. Whidden, W. A. 
Sheatfer Pen Co. 


. Ed Bergman, Art Steel Sales Co.; Mr. and Mrs. Henry Kroll, 


Kroll Office Equipment Co., Chicago; Charles Jones, Charles E. 
Jones & Associates, Inc., Chicago; Joe Burger, Art Steel Sales Co. 


- Pete Masterson, Bill Boyd, Jerry McEvoy, Frank Selway and Bill 


Wintrich, all Acco Products, Inc. 


. Bill Schmiederer, Buxton & Skinner Printing & Stationery Co., 


St. Louis, Mo.; Harry Fellowes, Bankers Box Co.; Eldon Just, 
Just & Son, Chicago. 
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Record Number of Exhibits at 


1947 Convention 





rW.HE WORLD’S Largest Stationery Show in the 

World’s Largest Hotel! The 11th Annual Exhibit 
at the 41st Annual NSA Convention more than lived 
up to that advance billing, and was pronounced by the 
hundreds of visitors the best ever held by the Associa- 
tion. Of the total number of exhibitors, 142 were ar- 
rayed in the main Exhibit Hall, 15 others being con- 
veniently located in the basement lobby outside the 
main hall, and the balance in a group on the mezza- 
nine floor in the beautiful Normandy Lounge. 

Visiting hours, which extended from Sunday through 
Thursday, were as follows: 
Sun.—2 p.m. to 10 P.M. 
Mon.—9 a.m. to 12 Noon Wed.—1 P.M. to 6 P.M. 

5 p.m. to 10 P.M. Thur.—9 a.m. to 12 Noon 

As in 1946, no special entertainment features or at- 
tendant prizes were given at the show, the exhibition 
being closed on Tuesday night during the party held 
in the Grand Ballroom from 9 p.m. until midnight. 

Among the traditional features of the exhibit were 
the distribution of coffee and doughnuts by the G. J. 
Aigner Company, flowers by the Industrial Tape Cor- 


Tues.—5 P.M. to 9 P.M. 


184 Manufacturers Present Products 


at Stevens Hotel Show 


poration, notebooks by Wilson Jones. Co., apples by 
Dennison Manufacturing Company, and pencils by 
the various manufacturers in the field. Orange and 
tomato juice were served by the Louis Melind Com- 
pany, handy pocket notebooks were distributed by 
Standard Diary Company, and silver dollars presented 
to the lucky winners in a unique contest sponsored by 
the Weis Manufacturing Company. Convenient desk 
memo pads were presented to visitors at the Eaton 
Paper Corporation booth. 

Well-deserved credit goes to Fred Schaefer, Sanford 
Ink Company, manager of the exhibit, and to his fel- 
low committeemen, for the excellent handling of the 
crowds and the dispensing of information from the 
Exhibit Hall headquarters. 


DESCRIPTIONS OF EXHIBITS 


(Pictures on following five pages) 


Acco Products, Inc., Ogdensburg, N. Y.—Exhibited was the company’s 
line of Acco binders, punches, clamps, paper fasteners, stenographic 
notebook holders and catalog covers. G. L. McEvoy, secretary of the 
company was in charge, assisted by Bill Wintrich, Pete Masterson and 
Bill Boyd, regional representatives. Frank Selway, Canadian manager, 
was also in attendance. 

Ace Fastener Corp., Chicago 13, Ill.—A representative showing of the 
company’s line of staplers, staples and staple removers was made. W. E. 
Smith, sales manager, was in charge, assisted by other sales personnel. 

Acme Visible Records, Inc., Chicago 3, I!l.—The entire line of Acme 
visible record units was on display, with the package line in the featured 
role. Emphasis was on store merchandising of visible record equipment. 
D. R. Pinney, sales manager, was in attendance, assisted by sales per- 
sonnel from the Chicago office. 

Aigner, G. J., Co., Chicago 7, Ill.—As usual, the feature of this ex- 
hibit were doughnuts and coffee, served by Misses Dorothy Allen and 
Janice Smith. On display was the Aico desk pad demonstrator, two 
models of the proposed Aico Grip merchandising dispensers, and a 
Service Steel Products shelf unit with eight wing panels and sliding 
drawers for displaying merchandise. Ample sales literature was also 
available. In attendance were G. J. Aigner, Al Aigner, C. W. Clemen 
and Joe Canzoneri. W. J. Dalton and Ray Eichenlaub were also on 
hand to explain the advertising helps and demonstration equipment. 

Allied Carbon & Ribbon Mfg. Corp., New York 13, N. Y.—Central dis- 
play piece was a background featuring Flagship carbon papers. In charge 
were W. F. Hoefer, president; W. E. Bradley, chairman of the board, 
and W. A. Wentworth, general sales manager. 

All-Steel Equipment, Inc., Aurora, Wl.—This exhibit was limited to 
various styles of the 5000 Line of filing cabinets, storage cabinets, unit- 
robes and lockers. The booth was under the direction of J. H. Hartman, 
field manager equipment division, assisted by Howard Frederick of the 
home office and a number of regional representatives. 

Almac Plastics, Inc., New York 1, N. Y.—Displayed were many of the 
company’s items of Lucite, Plexiglas, Catalin and Polystyrene construc- 
tion. Included were book ends, bud vases, perpetual calendars, candle- 
stick holders, candy dishes, cigarette boxes and cases, fruit bowls, 
fountain pen writing sets, letter openers, rocker blotters, memo pad 
sets, napkin holders, paper weights, powder boxes, picture frames, playing 
card boxes, wall brackets, dip pen and fountain pen writing sets, com- 
plete desk sets, display stands for windows, signs, individual name plates 
and display cabinets. M. J. Lewis, president, was in charge, assisted 
by Charles Lewis. 

Amberg File & Index Company, Kankakee, III.—Principal items on 
exhibit were a complete line of filing supplies, including transfer cases 
and metal equipment, a complete line of scrapbooks and albums, and 
presentation binders, brief covers and other loose leaf products. The 
booth was under the supervision of Bert Amberg, president, and Gilbert 
W. Amberg, vice-president. 

American Lead Pencil Company, Hoboken, N. J.—Featured was the new 
Venus hooded pen and Venus ‘‘President’”’ pen, along with a general 
line of woodcased Venus pencils. Len Hehner, advertising manager, 
was in charge, assisted by regional salesmen. 

American Pad & Paper Co., Holyoke, Mass.—Against a silver and black 
color scheme was displayed the company’s line of commercial stationery, 
typewriter papers and school and college products. Also included in 
the exhibit were loose leaf fillers, cross section and quadrille papers and 
pads, columnar pads and work sheets, stenographers’ notebooks, and 
various printed commercial forms. In attendance were J. J. Whalen, 
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sales manager; Robert V. Reid, western representative, and Russell E. 
Ragan and Stanley E. Golon, Chicago representatives. 

American Stencil Mfg. Co., Denver, Colo.—Featured was the company’s 
new film stencil, the Sure-Rite Shooting Star. Included in the display 
were other items of the American Stencil line, such as the new plastic- 
back carbon, duplicating supplies and the company’s typewriter ribbons 
imprinted the full length. In attendance were Moe and Stan Aaron, 
J. W. MacFedries and Sol Jacobs. 

American Writing Paper Corporation, Holyoke, Mass.—Central point 
of the display was the company’s line of Eagle-A typewriter and boxed 
papers, distribution of this line being graphically illustrated. The exhibit 
also displayed various dealer helps and other marketing features. Sales 
Promotion Manager Shel Bradley was in charge, assisted by Graham 
Olson and Ralph Burnett, Chicago representatives. 

Art Metal Construction Co., Jamestown, N. Y.—Combined under the 
Art Metal banner were Art Metal and Wabash “Better Filing’ displays, 
flanked by Postindex merchandising display units. The Art Metal con- 
ference desk was also given a prominent spot. The entire exhibit was 
under the direction of C. W. Simpson, advertising and sales promotion 
manager. Also in attendance were E. A. Keeling, view-greditant Art 
Metal wholesale division; Roy E. Wells, Postindex vice-president; L. R. 
Addington, vice-president and general manager of Wabash Filing Sup- 
plies, Inc., assisted by R. G. Milne, district manager, and George Vin- 
ton, special representative for Art Metal. 

Art Specialty Co., Chicago, Ill.—In this booth were featured Flexo 
adjustable fluorescent lamps for factory or office, Litemaster office and 
institutional lamps, and Flexarm fluorescent desk lamps. Arthur and 
Robert Natenberg were in charge. 

Art Steel Sales Corp., New York 51, N. ¥Y.—Shown was the company’s 
usual line of Futura filing equipment, storage cabinets, card cabinets, 
Multiple junior filing systems. Rotarian plastic letter trays, Tidy Desk 
Masters and a new line of plastic-and-steel combination office neces- 
sities. In attendance was Joseph Burger, president; Ed Bergman, 
executive vice-president, and the following regional representatives: Wil- 
liam J. Boyd, O. D. Mann, Larry Damon, Leon Banov and Charles R. 
Barry. 

Associated Stationers Supply Co., Chicago 6, 11.—This booth featured 
the World-Wide line of business forms for office, factory, traffic and 
general business purposes. Supervising the display was ©. H. Malody, 
sales manager; G. B. McCaleb, assistant sales manager, and the follow- 
ing sales representatives: B. L. Wheeler, A. C. Burton, H. M. Cooper, 
M. A. Dillon, W. T. Leineweber and H. J. Stephens. 

Atlas Stencil Files Co., Cleveland, Ohio.—Several types of cabinets for 
duplicator stencils, duplicator plates and masters were shown, in addi- 
tion to a new table and storage cabinet, the latter adapted either to 
the duplicator field or as general office storage. K. C. Wallace was in 
attendance. 

Automatic Pencil Sharpener Company, Chicago 2, I11.—A limited line 
of pencil sharpeners and B. D. clips were exhibited. Frank W. Hughes, 
E. C. Smith and Joseph C. Strauss were in —. 

Autopoint Company, Chicago 40, I11.—First display of new Autopoint 
pens and Autopoint pen and pencil gift sets. Also Autopoint better 
pencils, the vari-purpose Autopoint Index, unique Autopoint Calendaire, 
handy Autopoint desk memo cases, Autopoint letter openers, and other 
plastic specialties. In attendance ‘were Messrs. Dressel, Barrett, R. 
Johnson, Naud, Laymon, Huette, Miller and L. Johnson. 

Avery Adhesive Label Corp., Pasadena 1, Calif.—Highlighted was 
the company’s line of Kum Kleen pressure-sensitive gummed labels, in 
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addition to a showing of industrial masking tape, die-cut labels and 
dumbbell-type labels. C. J. Lee, Chicago representative, was in charge, 
assisted by David Mulcrone of the Chicago office. 

Bainbridge, Kimpton & Haupt, Inc., New York 8, N. Y.—Displayed 
were the lines handled by this company, including Rite-Fit chair cush 
ions, Globe and New Era fluorescent desk lamps, New Dandy envelope 
sealers, Hold-the-Phone, Merriam metal and cash boxes, Fieldston ball 
point pens and Fibrean waste baskets and receptacles. Vice-president 
Melville G. Wheeler was in charge, assisted by Franklin E. Rising, Jr., 
Charles C. McDaniel, William J. Schroeder and Robert F. Hallinan. 
Also in attendance at the convention were Mortimer H. Chute, Jr., 
president and treasurer, and William H. Greenleaf, advertising manager. 

Bankers Box Co., Chicago 5, IIl.—Four products—the Liberty storage 
box, Liberty storage binder, Liberty. string binder and ~ Liberty copy 
holder—were on display. Present were Harry L. Fellowes, president; 
W. J. Nickel, secretary-treasurer; Folger Fellowes, vice-president and 
sales manager, and John Fellowes, vice-president in charge of production. 

Bates Mfg. Co., New York 7, N. Y.—On display was the full line of 
Bates products, including numbering machines, staplers, perforators, 
Munkee stamp pads, eyeleters, eyelets, list finders, Dialists, Pressalists 
and telephone indexes. In charge were Stanley M. Babson, vice-president 
and sales manager, and Parle Cooley, Chicago representative, assisted 
by Kenneth Moak and Keith Chandor 
Beckley-Cardy Co., Chicago, Il.—Shown in this booth were the com 
pany’s lines of portable blackboards, cork bulletin boards, blackboard 
erasers, Little Giant electric eraser cleaners and gelatine duplicating 
devices. 

Best, Richard, Pencil Co., Springfield, N. J.—Exhibited was the com 
pany’s line of Futura, Royal Scot and Ronecor pencils, water-soluble 
Vivichrome colored pencils, the inexpensive Lafayette and Yellowstone 
lines, Damascus drawing pencils and blueprint pencils in colors. Shown 
also were the new Futura rubber erasers In attendance were Harry 
M. Heath from the factory, Tom F. Hancock, southern representative 
and Dan Consodine, Chicago and midwestern representative. 

Binney & Smith Co., New York 17, N. Y.—Featured were the com 
pany’s Crayola crayons, Artista water colors, powder paint and tempera 
paint, Shaw finger paint, Staonal marking crayons, Firma-Grip whit 
paste, An-Du-Septic dustless crayons, and Gloama block printing ink 
H. J. MacNeill, sales manager, was in charge, assisted by R. T. Gemmell 
Philadelphia; George Fielding, Chicago, and Charles Rainier, Minneapolis 
Boorum & Pease Co., Brooklyn 1, N. Y¥.—-On display in a_ specially 
constructed booth was the B. & P. line of loose leaf and blank books 
C. H. Law, Chicago manager, was in charge, assisted by a group of 
regional salesmen. Also in attendance at the convention ‘were Donald 
F. Marsh, executive vice-president, and Arthur W tsingham, treasurer 
Browne-Morse Co., Muskegon, Mich.—Shown was the Modern American 
line of equipment and filing supplies. L. M. Lowe, sales manager, was 
in charge. 

Brush Development Co., Cleveland 14, Ohio.—Exhibited and demon 
trated was the Professional Mail-A-Voice magnetic recorder-reproducer 
which utilizes coated paper in disc form. In attendance were H. D. Hill 
and ©. O. Novorska from the factory, B. F. Foulds, director of sales, 
was also present during the first two days of the convention. 
Bureau Stationery Co., Bloomington, I1l.—Highlighting this booth was 
the “Picture. of the Month” for window displays. Also shown were vari 
ous types of gift wraps. Attending were President E. D. Olinger, Mrs. 
Olinger and Mrs. Harlan Diebel. 

Business Efficiency Aids, Skokie, Ii.—Central point of interest was 
the new Spin-Dex rotary-type file, and the Time Saver deskside file 
in its modern 1948 design. In charge was E. A. Dahl, Sr., president, 
assisted by. E..A. Dahl, Jr., and R. C. Elliott 
C-Thru Ruler Co., Hartford, Conn.—Exhibition consisted of ruling and 
drawing devices such as rulers, protractors, stencils, slide rules, naviga 
tional plotters, French curves, plastic adjustable T-squares, fixed head 
T-squares, lettering guides, triangles, ellipses and computers. Those in 
attendance included Miss Jennie R. Zachs, Herbert M. Finklestein, Harold 
P. Reinke, Carl: W. Draper, Paul J. Reinke, Charles H. Hucke, J. Gross 
man and “Bart’’ Fulton. 

Cardinell Corp., Montclair, N. J.—Displayed was a complete line of 
drafting equipment and drawing material, and office supplies such as ink 
eradicator, stamp pad inks and adhesives. In charge of the exhibit was 
J. D. Cardinell, president, assisted by Ted Reichard, sales manager 
Carter's Ink Co., The., Boston, Mass.—Shown in this exhibit were Car 
ter’s Stylewriter writing sets and Cube-Wells, in addition to a full dis 
play of carbon papers and typewriter ribbons, writing inks and ad- 
hesives, Karl H. Kiesel, Chicago manager, was in charge: with S. D 
Wonders, general manager, Boston; W. M. Fletcher, sales manager, 
Boston: A. R. Waterbury, J. J. Stuckart and K FE. Henderson in 
attendance. 

Charvoz-Roos Corp., New York 3, N. Y.—Designed for drafting rooms, 
the Charvoz-Roos products on display included drawing sets, drawing 
instruments, slide rules, T-squares, triangles, protractors, French curves 
isometric stencils, dimetriec stencils and hatching stencils. J. G. Jack 
son, district manager, and H. D. Gladstone, general sales manager, 
were in attendance. 

Codo Manufacturing Corp., Coraopolis, Pa.A full line of ribbons 
and carbons for every purpose was shown, in addition to register rolls 
master units, duplicator fluid and cleansing cream In charge was 
President F. S. Cooper, assisted by Roscoe Benge and Chet Smith. 
Columbia Ribbon & Carbon Mfg. Co., Inc., Glen Cove, N. Y¥.—Built 
around the theme, ‘‘A Trip Through Our Factory,’’ this display featured 
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l. Eureka Specialty 9. Kisco Co., Inc. 
Printing Co. 10..Miami Systems 
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3.Eberhard Faber 11. Minnesota Mining & 
Pencil Co. Mig. Co. 
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8. Jasper Chair Co. Corp. 
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12 photographs of the various manufacturing departments, each photo 
being mounted on glass and backed up by diffused lighting. A repre- 
sentative showing of the company’s lines of merchandise was made. In 
attendance were Frank R. Nichols, president; Henry B. Holmes, vice- 
president; Ralph W. Graham, sales manager; Thomas G. Duggan, 
assistant sales manager; Sam A. Armstrong, Chicago branch manager; 
Glen Evans, Kansas City branch manager, and Earl Norman, south 
western district manager. 

Columbian Art Works, Milwaukee 9, Wis.—An indirect-lighted, three- 
dimensional display incorporated the deluxe line of Success calendars 
in a striking manner with the theme, ‘“‘The Choice of Smart Executives 
and Secretaries all Over America.’ The .company’s new 50,000-square 
foot factory was introduced as the hub of the map. In charge were 
T. W. Norris and Harry L. Short, vice-president and sales manager, 
respectively. 

Compco Corp., Chicago, Itll.—Featured was the new Compco high- 
quality circline fluorescent desk lamp, Compco sand urns, time-saving 
sand sifters and all-steel ash trays with solid brass ash receivers. In 
charge was S. J. Zagel, president and sales manager, assisted by L. H. 
Wrobel. 

Continental Mfg. Co., New York, N. Y.—On display was the company’s 
line of patented perpetual calendars, desk accessories, and desk 
sets with Eversharp pens. In attendance was President Louis M. Kottle 
and John Henn, Chicago representative. 

Cook’s, Inc., Camden, N. J.—Displayed were Ful-Vu systems for sta 
tionery display, Ful-Vu photo albums and Four Square leatherware. In 
attendance were Carl B. Cook, president, and Manny Goldberg, Chicago 
representative. 

Cooke & Cobb Co., Brooklyn 11, N. Y¥.—Displayed was the Favorite 
line, including Multi-Point pencil sharpeners, expanding envelopes, ex- 
panding files and desk classifiers. Homer Weber was in charge. 

Corry-Jamestown Manufacturing Corporation, Corry, Pa.—This booth 
contained a comprehensive showing of the company’s post-war line of 
Steel-Age steel desks and steel filing cabinets. In charge of the exhibit 
was David A. Hillstrom, president and general manager; D. Armour 
Hillstrom, secretary and assistant general manager; R. E. Larson, vice- 
president in charge of sales; W. Bruce Ellsworth, manager stock sales; 

. C. Anderson, vice-president and Roy A. Edgren, vice-president. 
Harold W. Edgren, Charles Blad, Maurice Cowan, Henry Clark and 
P. K. Hillstrom represented the company’s regional offices. 

Cramer Posture Chair Co., Inc., Kansas City, Mo.—The Cramer dis 
play consisted of advanced models of tubular steel and of aluminum 
in posture seating for office and factory. J. E. Guthrie and J. A. Lang 
represented the factory, assisted by S. C. McKee, F. C. Charles, George 
S. Long, Alex Patterson and L. P. Kent, sales representatives. 

Cushman & Denison Mfg. Co., Inc., New York 11, N. Y¥.—Featured was 
the Cado Flo-Master Fountnbrush, Cado inks in all colors, Ke-Master 
key filing systems and L.E.B. binder clips. In attendance were R. E 
Gooley, secretary of the company, and R. E. Wright 

D & G Mfg. Co., St. Paul, Minn.—Offered nationally after a success- 
ful introduction in the Midwest were the D & G chrome sectional chairs 
in straight and arm models. Also on exhibit was the new D & G 
plastic-top table. In charge of the booth were Harry J. Grossman 
and Bob Silvers. 

Dennison Manufacturing Company, Framingham, Mass.-_Motion and 
color dramatically highlighted the home, school, and office markets in 
which stationery dealers sell Dennison goods. Juicy red McIntosh apples 
were presented to callers at the booth as in past years. In attendance 
at the exhibit were Andy Maish, J. S. Keir, H. E. Gorton, F. H. Doris, 
K. S. Bullard, L. L. Dorsey, R. H. Lewis, C. W. Feige, W. F. Somer 
ville, J. H. Bond, and Ralph A. Maish, Jr. 

Dependable Mfg. Co., Omaha 2, Nebr.—On display were a dozen of 
the company’s best-selling furniture units, with emphasis on office pos 
ture seating. In attendance were Ernest Frisell, president; Norman 
Nelson, secretary; Marvin Campbell, sales manager, John Bullock, sales 
representative; Harold Roll, advertising manager, and Una Nelson and 
Ruth Campbell, secretaries. 

Dick, A. B., Co., Chicago 6, Ill.—-Central theme, shown through chang 
ing panoramic views of the modern office, was the advantage of the addi- 
tion of a Mimeograph duplicator installation in an initially upset con 
dition. In charge of the booth was M. G. Stolp, sales promotion 
department. Also present were Harry Anderson, vice-president in charge 
of sales; Jack Beadle, general sales manager; John Hanley and Jack 
Crook, assistants to the general sales manager, and a number of re 
gional sales managers. 

Diebold, Inc., Canton 2, Ohio.—Theme of the exhibit was the complete 
Diebold line of fire-resistive products and systems equipment. Products 
shown included Flofilm reader-printer, Tra-Dex vertical visible filing 
cabinet, Flex-Site Two-Way Shift binder, Multi-Flex rack and stand 
with five binders, motorized Cardineer rotary card files and Reveldex, 
and V-Line vertical visible trays. John Jepson, dealer department sales 
manager, and W. K. Wilson, systems division sales manager, were pres 
ent throughout the entire show. 

Ditto, Inc., Chicag> 12, Ill.—Featured was the newest Ditto D-15 
duplicator. C. H. Ward, dealer sales manager, was in charge, assisted 
by the following district sales managers: P. Owens, R. G. Thompson 
and L. C. Jones. 

Dixon, Joseph, Crucible Co., Jersey City, N. J.—Included in the Dixon 
exhibit were the Dixon Pencil Pointer, Ticonderoga, Eldorado, Best, 
Anadel and Thinex pencils, lumber crayons and allied items. The mer- 
chandise display was supported by an exhibit of Dixon point-of-sale 
displays. Horace B. Van Dorn, manager of Dixon's pencil sales depart- 
ment, was in direct charge of the booth, assisted by Joseph P. Temple- 
ton, Charles P. Mueller, Otis G. Steele, William B. Allen, William J 
Becker, Arnold E. Berglund, Robert W. Vater and Howard Chase. T. H. 
Wright and R. R. Rosier of Rite-Rite Mfg. Co. were also present. 

DoMore Chair Co., Inc., Elkhart, Ind.— Posture chairs in both executive 
and clerical models and a new model, of composite construction, known 
as the Debonaire were exhibited. The booth was in charge of T. I 
Kornmann, H. S. Walcott, vice-president, and other members of the 
DoMore sales organization. 

Downey, C. L., Co., Hannibal, Mo.—An attractive exhibit, featuring 
mechanically-moving parts, created unusual interest Shown was the 
standard line of coin-handling products, plus a new machine for im 
printing coin wrappers and billstraps after the coins or money have 
been packaged. In attendance were President C. L. Downey, assisted 
by his daughter, Mrs. L. Craig Jackson; Paul Strebel, vice-president 
in charge of production; J. Robert Williams, warehouse supervisor, and 
Fred Linn, manager of the Cincinnati warehouse 

Eagle Pencil Co., Inc., New York 9, N. Y.—AIl pencils, penholders, 
steel pens, mechanical pencils and other items manufactured by Eagle 
were shown. One entire corner of the booth was devoted to the display 
and demonstration of the Eagle Orbic ball-point pen. In charge of the 
booth was Herman Price, vice-president and general manager, assisted 
by Harold Seelig, assistant director of marketing; David E. Price, 
assistant sales manager; Frank Craig, manager fountain pen department; 
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B. Overend, Chicago manager; and salesmen A! Andersen, Car! 


Lobert 
Ben Brohm, E. L. (Tommy) Thompson, and Samuel P. Van 


Schutz, 
Arsdall. 

Early Paper Co., New York, N. Y.—Social stationery was on exhibit, 
including decorative types, hand-engraved items, special gift notes and 
greeting cards. Lawrence Lichtig, sales representative, was in charge. 

Eaton Paper Corp., Pittsfield, Mass.—On display was the company’s 
line of Berkshire typewriter papers, ineluding air mail! specialties for 
business use, Eaton’s fine writing papers and the Nascon line. In charge 
of the display were L. G. Morris, Frank Palmer, W. G. Oliver and 
Edward Rohrs. 

Engineering Manufacturing Co., Sheboygan, Wis. 
line of drafting, drawing, artist, engineer and navigation equipment 
were drawing kits with transparent-edged parallel rules, drafting tables, 
T-squares, parallel rulers, triangles, compasses, dividers and pencil point- 
ers. Supervising the booth were E. H. May, Peter McCoy, W. A. Wend- 
land and G. S. Weygant. 

Esterbrook Pen Co., Camden, N. J.—Merchandise which drew attention 
to the Esterbrook booth included Esterbrook fountain pens, the new 
“Elevator” desk pen set, other fountain pen desk set models, Dip-Less 
writing sets, steel pens, lettering pens and art and drafting styli. A. G 
Frost, president, and R. N. Wood, vice-president in charge of sales, 
were in attendance. 

Eureka Specialty Printing Co., Scranton, Pa.—In addition to the regu- 
lar line of gummed labels and seals, a number of new products were 
displayed, among which were Presto-Contact pressure adhesive labels, a 
line of loose leaf albums and scrapbooks in various sizes, an assort- 
ment of special occasion seals in the Book-Pak styling of packing, and 
several other new products As has been Eureka’s annual custom for 
several years, a bottle of Coca Cola was given to each visitor at 
the booth. Those in attendance were A. K. Howes, director of mer 
chandising; Stanley V. Linham, assistant sales manager; Al Knox, Bob 
Warner, F. A. Hauser, R. G. Crossette, Mrs. L. M. Decker and G. 1 
Genereux. 

Ever Ready Calendar Mfg. Co., Jersey City 3, N. J.—Featured was a 
single all-gold Ever Ready calendar on an attractive counter-type back 
ground. Samples were also available for inspection in the booth. In 
ittendance were John B. Kemp, Jr., and Edward T. Kemp 

Eversharp, inc., Chicago 3, Ill.—Featured was a dramatic 
of the new Eversharp Skyline pens, ‘“‘CA’’ pens, and Repeater 
The exhibit was under the personal management of Tom Emerson, vice 
president in charge of domestic sales, assisted by his regional manager 
and salesmen. 

Faber, A. W., Inc., Newark 4, N. J.—Featured on new-style shelving 
was the complete line of A. W. Faber-Castell pencils, erasers, rubber 
bands and other products. Individual packages were interspersed with 
quantity stocks, just as they would appear on the dealers’ shelves. Pres 
ent were H. U. Bittmann, Charles Wyer, R. V. Maneval, B. J. Powell 
and C. E. Vieth. 

Faber, Eberhard, Pencil Co., Brooklyn 22, N. Y. 
attractively arranged to simulate two stationery store windows, one of 
which featured Mongol pencils and colored pencils, the other Eberhard 
Faber Paper-mated erasers. In a showcase at the extreme right, foun 
tain pens, mechanical pencils and ball-point pens were. shown The 
heoth featured an original oil painting from which the company’s latest 
Mongol signs were made and was well illuminated, a portion of the 
light being provided by a replica of a street lamp-post In charge was 
4. C. Van Horne, Chicago district manager, assisted by C. Musser, 
J. Love, L. M. Brown, N. L. Pearce, J. Horne, 8S. Kosteling, R. Kane, 
M. Dollens and G. Slater. 

Faries Mfg. Co., Decatur, Ill. 


Included in the Esco 


presentation 
pencils. 


This exhibit was 


The complete line of Faries commercial 
desk lamps was shown, with emphasis on the new executive and circline 
models. In attendance were R. R. Evans and J. V. Everard 

Fibre Forming Corporation, Olean, N. Y.—Formed-fibre, seamless, water- 
proof waste paper receptacles were displayed in four brown, 
green, red and gray. Miniature waste baskets were distributed to visi 
tors at the booth. In charge was J. J. Blum, vice-president, and Ora 
G. Foote, secretary. 

Finch & McCullouch, Aurora, Il.—The display 
stork delivering their new baby, the attractive Tel-E-Dex list finder 
with fingertip control and pop-up pencil ready at hand. This is the new 
addition to the company’s line of stationery items sold under the trade 
name of “‘Memory Masterpieces,’’ including desk sets, desk pads, letter 
trays, rocker blotters, envelope or stationery holders, desk sets with 
pens, memo sheet holders, spherical cigarette boxes with automatic selec 
tors, telephone memo pads, Important Telephone Numbers books, memo 
books, desk calendars, weekly, monthly, perpetual, five-vear and wall 
calendars, book ends and ash stands, made in leatherette and selected 
grained American black walnut. The trade-name ‘Memory Master 
pieces,’’ was featured in a facsimile of a large picture frame with items 
revolving within the picture to depict the reproductions of a master 
In attendance were A. J. Thill, W. H. Watson, W. S. Kyler, 
Douglass, Stanley T. Poole, R. L. Smith, O. Clinton Martin and W. L 
MeCullouch 


eolors 


featured a trustworthy 


George 


Frankel Carbon & Ribbon Co., Denver 2, Colo.—Showing the company’s 
Klean-Write line of stencils, duplicator supplies, office machine ribbons 
and carbon paper. In attendance was H. G. Frankel, assisted by sales 
representatives from the Chicago office 

Fulton Specialty Co., Elizabeth, N. J.Stamp pads and marking 

assistant 


devices comprised this exhibit directed by Raymond Fritz, 
general manager, and LL. H. Tavernier, sales manage! 
Gibbons, Thomas H., & Co., Chicago 6, Iil.—Featured in 
was the Gibbons line of men’s and women’s lugg I 
cowhide, genuine rawhide, and canvas Also a ce 
hide and pigskin brief cases, club bags, brief bags, 
diaries with 


this display 
e in smooth topgrain 
mplete line of cow 
bowling bags, and 


locks, ad 


i 


o 


executives’ cases A ‘complete line of five-year 

dress books, memo books and desk diaries, all leather bound, billfolds 
and other personal leather goods was also shown In charge of the 
exhibit were Thomas H. Gibbons, president; Campbell Ryan, genera 
manager; T. H. Gibbons, Jr., manager mail order department, and the 


following sales representatives: Earl Kinney, Ray Anul and E. W. Rain 


water. 

Gibson Art Co., Cincinnati, Ohio.._Displaved were the company’s greet 
ing card fixtures, greeting card selling helps, stock control material and 
promotional items The exhibit was in charge of Elmer W 


+ 


special 
Johnson. 

Globe-Wernicke Co., The, Cincinnati, Ohio. Completene of The G/W 
line was the theme of The Globe-Wernicke exhibit It displaved wovc 
and steel office furniture, office accessories, filing supplies, visible record 
equipment and bookcases. Those in attendance were H. L. Pfau, vicé 
president in charge of sales; E. G. Rahe, sales manager, Arthur R. Frey 
manager filing supplies and systems division; W. K. Downing, 
promotion manager, and Ham Warnock, Dick Singer, and Mel Schneider 
all of the Chicago office. 

Graff, George B., Co., Cambridge 40, Mass.—Set 
booth was the company’s line of signals, maptacks, 


] 
sales 


forth in the Graff 
index tabs, high 


40 





speed rulers and allied items, with a background of colorful construc 


tion. In charge were Roger B. Thurber and Charles W. Lipman. 

Gregg Publishing Co., New York 16, N. Y.—On display was the com- 
pany’s line of office stationery items, including spiral steno notebooks, 
index cards, accounting paper, report binders and typing paper. Robert 
D. Warner and Arthur G. Rennet were present. 

Gregory Fount-O0-iInk Co., Los Angeles 41, Calif.._Displayed in a show 
ase against a specially-designed background was the familiar line of 
Fount-O-Ink writing sets, plus a number of new items. A new feature 
it the booth was the showing of the sound film, ‘It Could Happen To 
You,”’ on a continuously operating projection machine. F. M. Soren- 
son, sales manager, supervised the exhibit, assisted by S. A. Bell and 
Ernest High. 

Gunn Furniture Co., Grand Rapids, Mich.—On display was the Stat 
line desk in oak, presenting many new features. Also shown was a 
Space-Saver wastebasket and a new removable stationery rack for 
secretarial desks. A ‘‘view box’? emphasized the light reflection con 
trast between the various desk finishes. In charge was M. C. Vaught, 
merchandising manager. F. M. Deane, president, was also present dur 
ing the convention 

Haldon Manufacturing Co., Los Angeles, Calif._H. R. Udkoff, presi- 
dent and inventor, was present to demonstrate the new Magic Mailer 
for moistening and sealing envelopes ‘“‘in one quick stroke.’’ Attending 
the display also were representatives Fritz Gregg, Southwest; Joe D. 
Hale, Pacific Coast; Elmer Krumwiede, Chicago; H. O. Atwood, New 


York, and John Emerich, Southeast. 


Snap-A-Part forms 


Hano, Philip, Co., Inc., Holyoke, Mass.-—Showing 
and holders, continuous forms, lithographed forms, and Hano auto 
graphic registers and forms. In charge were Luther R. Hanna and 


Norman L. Hanna. 

Harter Corp., Sturgis, Mich.—Shown in this exhibit were Harter’s 
No. 700 executive chair, No. 65 and 66 executive posture chairs, No. 56-S 
Comfit typists’ chair and E-15D stenographers’ posture chair, all mounted 
on a permanent display stand. In charge of the exhibit were E. S. 


Harter, president; J. A. Sweeney, sales manager; Bob Carver, sales 
department, and R. F. Runyan, advertising manager. 
Herring-Hall-Marvin Safe Co., Hamilton, Ohio.—A versatile display 


record file, an electrically-operated 
door insulated file, a burglar- 
fire-resistive safe and four 


consisting of a table model rotary 
model rotary record file, a receding 
resistive money chest, a two-hour class 
models of H-H-M’s popular one-hour class HCT safes. Herring-Hall-Mar- 
vin representatives at the booth included R. C. Hutzelman, manager 
of dealer sales; N. Carter Hammond, manager Herring-Hall-Marvin 
Chicago district office; George Metzler, manager of district dealer sales, 
Herring-Hall-Marvin New York office, and Andrew Parks, Robert Wolgast 
and Jesse H. Moses of the Chicago office. 

Heyer Corporation, Chicago, IIl.—Exhibited a full line of stencil and 
gelatin duplicators and supplies for all duplicators. Several models of 
Lettergraph stencil duplicators, and the Super-Efficiency, Efficiency and 
Junior Efficiency hektograph and Ideal gelatin duplicators were shown. 
In attendance were T. A. Heyer, president, T. R. Heyer, A. J. Heyer 
ind §. E. Gregory 

Higgins Ink Co., Inc., Brooklyn 15, N. Y.—Featured was a custom 
built exhibit with a full display of drawing inks, writing inks, adhesives, 
sealing wax and art books. Tracy Higgins, president, was in charge, 
assisted by Harry Tehan, second vice-president and sales manager, and 
Jim Bradley and A. L. Marschall, midwestern and southern repre- 
sentatives. 

Hotchkiss Sales Co., Norwalk, Conn.—Showing a full line of Hotchkiss 
staplers, staples and Hotchkiss tackers. Shown for the first time 
was the new model of the 5L stapler with steel base. Decks of cards 
were presented to visitors at the booth. In charge were David Me- 
Gilvray, president; James J. Grecco, vice-president and sales manager, 
ind A. E. Johnson, vice-president. 

Hunt, C. Howard, Pen Co., Camden, 
Boston Ranger pencil sharpener, return of the Boston Self Feeder, Speed 
ball pens, and Hunt artist pens, pens and clips. John Kolb was in 
charge. Geo. E. Bartol III, Charles Stoner, J. D. MacMorris and A. E. 
Eadon were also on hand to greet callers. 

Industrial Tape Corp., New Brunswick, N. J. 


N. J.—Featured was the new 


Texcel cellophane tapes. 


gift tapes, drafting tapes, tape dispensers and a _ special stationers’ 
counter display assortment were shown. Flowers were presented t 


booth was J. B 
George Tapner, 
Chisholm and 


callers throughout the business show. Supervising the 

McLaughlin, midwest division manager, ably aided by 
Harry Rafferty, R. T. Hamilton, L. E. Barnes, George 
John Scherer. 

Jasper Chair Co., Jasper, Ind.—On display were the company’s new 
posture chairs, featuring the spring back. In charge were Louis 1 
Koerner, president and general manager; A. A. Barth, secretary, and 
the following sales representatives: S. H. MacDonald, R. J. Freeman, 
Lester Brown, Fred Deutsch, J. 8. Fowls and George A. Litchfield. 

Johnson Chair Co., Chicago 39, Ill._-Shown was the regular line of 
vood office chairs and pos-chairs in oak and walnut, as well as a new 
upholstered executive chair. Clemco Desk Manufacturing Company dis 
played a modern-design executive desk in light finish, W. M. Small, 
director of sales, was in charge, assisted by four district representatives 

Kahn, David, Inc., North Bergen, N. J.—The standard line of Wear 
ever pens and pencils were on display. Especially featured was a new 
cabinet provided to dealers with a stock of four dozen pens and one 
half dozen pen and pencil sets. The walnut cabinet has a supply space 
for extra merchandise. In attendance were Julius Kahn, president, 
Harry Yager, vice-president, and L. T. Goldberg. 

Ken-Ro-Bil Corporation, Van Buren, Ohio.—Costimers and wall racks 
were on display at the booth directed by R. A. Glenn, president; Mrs 
Glenn, secretary-treasurer, and John Gronlund, sales manager 
Featured were Kerr Changepoint 


Kerr, W. K., Pen Co., Tulsa, Okla. 

fountain pens in gem colors with colored transparent barrel sections 
Formerly these pens were offered only in black. Attending the display 
were William K. Kerr, president; Miss Millicent Avery, secretary 
treasurer, and Charles J. Wright, representative for New York and 


New England. 

Kingsley Stamping Machine Co., Hollywood, Calif.—This 
tured the Kingsley machine for stamping names or monograms on foun 
tain pens, leather goods and writing papers right in the store Miss 
Kingsley, vice-president, and J. E. Carrters, sales manager, were 
in charge 
Kisco Co., Inc., St. Louis 10, 
round was shown the Kisco winged 
‘Successor to the Fan In addition to the company’s standard 

Whirlaway and Airspray—two new models were in 
stationery trace The booth was manned by J. W 

assisted by members of the sa'es department. 

Koh-I-Noor Pencil Co., Inc., Bloomsbury, N. J.—The regular line of 
Koh-I-Noor drawing pencils, Mephisto copying pencils and Navigato 

(Turn to page 188, please) 
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NSA PRODUCTS EXPOSITION 


1.Old Town Ribbon & America. 


Carbon Co., Inc. 6. Victor Safe & Equip- 
2.Rand McNally & Co. ment Co., Inc. 


3. Scripto, Inc. 7.L. E. Waterman Co. 


4.Security Steel Equip- 8. Wilson Jones Co. 


ment Corp. 9.Wood Office Furni- 
5. Stationers Guild of ture Institute. 


(Photos courtesy Oscar & Associates) 
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Hands across the sea... . 

“It was a pleasure to meet so many 
friendly people.” In this manner, Herbert 
W. Holt, general secretary of the Sta- 
tioners’ Association of Great Britain and 
Ireland, voices his reaction to the NSA 
conveniton which was graced by the 
presence of both himself and Mrs. Holt. 

Asked to tell about his impressions of 
the sessions, Mr. Holt writes for OFFICE 
APPLIANCES: 

“I was impressed by the excellent way 
in which L. S. Crowl presided over the 
proceedings. He was calm, cool and 
collected and never in want of the right 
word when introducing and thanking the 
various speakers. Mr. Paul Burbank is 
to be congratulated on the result of his 
efforts. His quiet manner and the lack 
of fuss throughout plainly indicated that 
much preliminary work had been well 
done. Then there were those others of 
the Chicago convention committee under 
the chairmanship of E. R. Manning who 
did so much to make things run smooth- 
ly. . . . The great galaxy of talent ob- 
tained to speak on the various subjects 
was most impressive and I have learned 
a great deal which will be most useful 
and of interest to the members of my 
organization. 

“The resolution passed at the close 
of-the convention was most encouraging 
and. I earnestly trust that it will not be 
long before an international association 
is an accomplished fact. 

“One of the highlights of the proceed- 
ings to Mrs. Holt and myself was the 
toast to us at the banquet followed by 
the playing of the national anthem and 
the presentation of the magnificent 
chrysanthemum blooms from the Cali- 
fornian stationers. It was indeed a most 
moving occasion. .. .” 





* 
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FROM THE 
CONVENTION 
NOTEBOOK 


Those genial gentlemen of Ace 
Fastener Corporation, lavish hosts al- 
ways, again furnished one of the con- 
vention highlights in the form of a 
cocktail party on Sunday evening, Sep- 
tember 28. A good time was had by 
many participants in this hospitality. 

€ 

Ed and Herb did their work well and 
many benefited. The efforts of the co- 
chairmen, Ed Manning and Herb Walsh, 
was reflected in the smooth workings of 
the convention. They deserve the plaudits 
of the Association for the painstaking 
way in which they handled many pre- 
liminary details so necessary for a gath- 
ering of this magnitude. 

@ 

The Stationers’ Guild of America cele- 
brated its twenty-fifth anniversary at the 
convention. 

A well-appointed private dining room 
in the Stevens Hotel was the scene of 
a gathering of some 40 Guild members 
and their guests for a most pleasant 
evening. Dan Smith, Jr., of the Smith 


Printing Company, Williamsport, Pa., was ° 


the master of ceremonies and after the 
tables had been cleared following an 
elaborate menu, he called upon Al Wil- 
liams to welcome those present as the 
guests of this ‘years turned to silver’ 
organization. In addition to the many 


- 





CAUGHT BY THE CAMERA AT THE GENERAL FIREPROOFING COMPANY DINNER DURING THE NSA CONVENTION 


Guild members, there were also present 
representatives of manufacturers, and of 
the press. 

Richard Pomerantz of A. Pomerantz & 
Company, Philadelphia, Pa. reviewed 
the formation and progress of the organ- 
ization, paying tribute to his father, A. 
Pomerantz, who was the first president 
and whose tireless efforts made possible 
this great attribute to the stationery in- 
dustry. 

General Manager J. W. McCormick, 
Jr., told of the future plans of the Sta- 
tioners’ Guild for development along 
lines that will greatly add to the present 
benefits derived by the members. 

e 

The fine merchandise prizes awarded 
at the close of various convention ses- 
sions were eagerly sought by those at- 
tending. Those who contributed toward 
this feature deserve the thanks of the 
Association, to say nothing of those who 
carried the prizes home with them. 

& 

Eversharp, Inc., issued many invita- 
tions on Sunday, September 28, to a pre- 
broadcast cocktail party in honor of 
Garry Moore, new star of ‘Take It or 
Leave It.” This sparkling convention 
highlight was staged in the North Ball- 
room of the Stevens Hotel. 

e 
An advertising man tells what he 
thinks of the Chicago convention. 

Writes Harold E. Roll, representing 
Dependable Manufacturing Company: 

“Your business was my business dur- 
ing the National Stationers Convention in 
Chicago. 

“You came in hundreds; you came 
with an inquiring mind; you looked; you 
asked questions. Sometimes you bought. 

"IT talked to many of you and it was 
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then that you answered questions. And 
it was then that your business became 
my business. 

“I wanted to know what you thought 
of manufacturers’ sales promotion helps 
and particularly what you thought of 
plans and ideas my client, Dependable 
Manufacturing Company, had for your 
consideration. Believe me, you taught 
me much! 

“I have attended many conventions 
and although none were political, they 
were mostly pretty wet and largely de- 
void of sincerity. But not this National 
Stationers Convention! 

“You men and women renewed my 
faith in conventions. Most of you seemed . ee. 
to know where you were going and were : ALL OVF® AMERICA 
desirous of the right bunch of blue — ' 
prints to get you there. Most of you 
seemed intent on ‘minding your own 
business’ with the determination of a 
‘Red’ Motley speech. (And can he be de- 
termined!) 

“Maybe you won't sell the sizzle in 
every steak, but you will sell steaks. 
And all because you know the time is 
here again to make blue prints for ag- 
gressive, creative selling. ... 

“My look at your convention told me 
you stationers are still business men and 
women. You want dealer helps, you 
want sales plans, you welcome blue 
prints for aggressive, creative selling. 


TRE chOrEeE OF 


“Now, may I preach for a minute? 
The manufacturers’ ‘helps’ are ‘tools’ 
that must be wisely used. You will do 
well to ‘think into use’ each tool offered 
before you take it. The ‘tools’ cost the 
manufacturers money and they will 


HERE AND THERE AT THE 
41ST NSA CONVENTION 


1. C. A. Kennedy, William J. Kennedy Sta- 
tionery Co., St. Louis, Mo.; NSA Presi- 
dent Les Crowl, Blade Printing & Paper 
Co., Toledo, Ohio; Howard Sanders, sec- 
retary, Stationers & Publishers Board of 
Trade, New York, eh ¢ 

2. C. K. Richardson, Spencer Rubber Prod- 
ucts Co.; Louis Fusz, Wait Jones Co., 
St. Louis, Mo.; W. R. Spencer and Mrs. 
Ruth J. Spencer, Spencer Rubber Prod- 
ucts Co.; Joseph eiskopf, Elmer Krum- 
wiede & Associates, Chicago. 

3. President-elect Fred Downs, Downs-Ran- 
dolph Co., Tulsa, Okla. 

4. W. J. Becker and Arnold Berglund, wear- 
ing top hats emblematic of their relation- 
ship with the sales staff of Joseph Dixon 
Crucible Co. 

5. Harry Short, T. W. Norris, Neil Short, 
all of Columbian Art Works, Inc. 

6. Joseph C. Strauss, Automatic Pencil 
Sharpener Co.; M. L. McCabe, Beckley- 

ardy Co., Chicago; and James 
Brown, Automatic Pencil Sharpener Co. 

7. Frank Morse, Jr., Lee Lowe and B. 
Lynch, all of Browne-Morse Co. 

8. Roy Schumacher, National Blank Book 
Co.; re Kongsvik, Curtis. 1000, Inc., 
St. Paul, Minn.; George Schumacher, 
Siekert & Baum Stationery Co., Mil- 
waukee, Wis. 

9. Charlie Lipman, George B. Graff Co., 
and the “twins,’’ Harry Short, Columbian 
Art Works, and Harry Sanner, Sanner 
Office Supply Co., Erie, Pa. 

10. Del Schwarz and Alice Rich, NSA Head- 
quarters. 

ll. Jess Peck, Springfield Stationery Co., 
Springfield, Ill.; Mrs. Peck; Duncan Conk- 
lin, Boorum & Pease Co. 

12. Leonard Wilcox, Roberts Printing & Sta- 
tionery Co., Hutchinson, Kan.; Roy More- 
land, Schooley Stationery & Printing Co.. 
Kansas ‘- Mo.; Fred Downs, Downs- 
Randolph Co., Tulsa, Okla. 

13. Harold Quest. Quest Mfg. Co.; Jugal 
Kishore Jain, New Delhi, India; William 
Cox, Quest Mfg. Co. 

14, Hal Johnson and Virginia Wiesner, Gun- 
vir Industries, Inc. 
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DISTANCE RECORD-HOLDER AT CONVENTION.—Jugal Kishore Jain, stationer of 


Delhi and New Delhi, India, with Ira Cole, vice-president of Mittag & Volger, Inc. 
Mr. Jain is holding a box of M & V Eureka carbon paper, a brand his firm has 


make you money only when rightly used. 
The manufacturers will offer many 
‘tools’ but they expect our friends in 
South Carolina to select the ‘tools’ best 
fitted for their problems; our friends in 
Greeley, Colo., must choose with like 
discrimination. End of preachment.” 
6 

A feature of every national convention 
of NSA is the dinner given’ by The Gen- 
eral Fireproofing Company to its dealers. 
Like the one a year ago, the dinner held 
on the evening of September 30 set a 
new record for attendance. A total of 
348 participated in this happy event. 
W. E. Hoge, manager of dealer sales, 
was master of ceremonies as usual. Of- 
ficials of the company have referred to 
the event as Bill Hoge’s party. While no 
speeches were delivered, Mr. Hoge did 
introduce several officers of the company 
and of NSA who were guests and made 
brief remarks. The dinner program closed 
early enough in order that all who cared 
to might attend the NSA party which 
started later the same evening. 


A new feature at the Gregory Fount- 
O-Ink booth was the showing of their 
sound production film, “It Could Happen 
to You,” on a continuous operating pro- 
jection machine. A _ real Hollywood 
production, this was a salestraining and 
salesmaking film. 


Most of the Sales Staff of Smith & Butterfield, 
Evansville, Ind., Who Came By Chartered 
Bus to See the Exhibits. Back row: Bill Pol- 
lard, Helen Puckett, Jean Powell, James Mc- 
Fall, Paul Turpin, Paul Stopka, James McCoy, 
George Rall, Earl Guill, Henry Schornhorst: 
Wilbur Keeney. Second row: Sidney Butter- 
field, president Smith & Butterfield: Walter 
Reine, Mrs. Louise Hamby. Dick Bohn, Jean- 
netta Hagman. Betty Lou Simon, Charlotte 
Taylor, Marie Taylor, Marie Addison. Gene 
Hudson. Front row: George Holt, vice-presi- 
dent, W. A. Sheaffer Pen Co.; Taluta Sechrest, 
Virginia Seiler, Olive Turner, Fern McCutchan, 
Pauline Allgood, Bonnie Hutcheson, Clay Horn. 


aa 


handled in India for the past 30 years. 


The thirsty and the hungry conven- 
tioners found several opportunities to 


-enjoy hospitality of NSA display firms. 


It was “doughnuts and coffee’ again 
at the G. J. Aigner & Company booth. 
Apples by the thousands were given out 
by Dennison & Company and these were 
real eastern fruit of the tree. Louis 
Melind Company offered the choice of 
either orange or tomato juice, served by 
one of Chicago's prettiest models, Pat 
Varner. Needless to say, many went back 
for seconds, or thirds. 


© 
Alan Connelly and Glen Wilkie of 
Reliable Office Supply Company, Evans- 
ville, Ind. ,came to the convention in 
Alan's airplane. 


Art Carrow, Speed Products Company 
ambassador of good will, provided a real 
treat in the form of a pro football party 
for the Chicago Cardinals and Detroit 
Lions game at Comiskey Park on Sun- 
day afternoon, September 28. Those at- 
tending, taken to the game in special 
busses, were: 

Mr. and Mrs. J. K. Lemons, Carpenter 
Paper Co., Fort Worth, Tex.; Mr. and 
Mrs. Gene Glasgow, Carpenter Paper 
Co., Oklahoma City, Okla.; Hans Renfro, 
Carpenter Paper Co., Houston, Tex.; Jess 
Beck, Bob Dishman, Earl Keys, Western 
Bank & Stationery Co., Oklahoma City, 


Okla.; Mr. and Mrs. Dewey Mayton, 
Mayton Roddy Co., Fort Worth, Tex.; 
Mr. and Mrs. Tom Powell, T. H. Payne 
Co., Chattanooga, Tenn.; Mr. and Mrs. 
Ned Sondock, Delta Office Supply Co., 
Harlingen, Tex. 

Mr. and Mrs. Pat Harkins, Rankin- 
Harkins Office Supply Co., Jackson, Miss.; 
Barrow Castle, Castle Printing Co., 
Shreveport, La.; Dick Wagner, R. O. 
(Dick) Wagner Office Supply Co., San 
Angelo, Tex.; Marvin Drake, Drake Co., 
Shreveport, La.; Edgar Jordan, P. J. Jor- 
dan, Sam Futrell, Edgar Jordan, Jr., 
Standard Printing Co., Alexandria, La.; 
E. O. Joyner, Joyner-Hogan Co., Nash- 
ville, Tenn.; Ted Vaughn, Marshall-Bruce 
Co., Nashville, Tenn. 

Fred Berry, Dick Lowe, Stationers Dis- 
tributing Co., Fort Worth, Tex.; J. C. 
Boswell, E. R. Connor Co., Fort Worth; 
Mr. and Mrs. Cecil Moses, Democrat 
Printing Co., Little Rock, Ark.; Mr. and 
Mrs. H. I. Tate, Commercial Dispatch 
Co., Columbus, Miss.; John Wright, Wiley 
Wood, Story Wright Co., Tyler, Jackson- 
ville, and Lufkin, Tex.; Charles Guion, 
Mississippi Printing Co., Vicksburg, 
Miss.; Theodore Oliver, Oliver Office 
Equipment Co., Knoxville, Tenn.; Lyston 
Tabb, Lake Charles Office Supply Co., 
Lake Charles, La.; Armand Breard, 
Monroe Office Equipment Co., Monroe, 
La.; Mr. and Mrs. Albert Trotter, Hat- 
tiesburg Office Supply Co., Hattiesburg, 
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Miss.; J. P. Ford, Apex Stationery Co 
Dallas, Tex. 

Norman Morehead, Clarke & Courts 
Co., Houston, Tex.; Homer Royer, Stand- 
ard Office Equipment Co., Fort Worth, 
Tex.: Arthur Hopkins, Clarke & Courts 
Co., Dallas, Tex.; Gordon Bannister, Mc- 
Comb Office Supply Co., McComb, Miss.; 
and Earle Bazsinsky, Southern Printing 
Co., Vicksburg, Miss. 

2 


Frank Von Ritter, Stationers Loose Leaf 
Company, Milwaukee, Wis., made the 
convention trip part of his forty-third 
wedding anniversary celebration. He an- 
nounced proudly that his 19-year-old 
granddaughter had been married short- 
ly before the convention. 

e 

The William Clegg Trophy, won by 
Smith and Butterfield’s, Evansville, Ind., 
for their advertising program, -thrilled 


the employees of the store when they 
had opportunity to be present for the 
presentation. 

This silver pitcher, donated by Wil 
liam Clegg, San Antonio, Tex., Stationer, 
and former president of the NSA, was 
formally presented to President Sidney 
Butterfield by George Holt, Fort Madison, 
Iowa, sales manager of the Sheaffer Pen 
Company, and vice-president of the 
manufacturers’ division of NSA. This 
ceremony at the store was attended by 
106 Smith & Butterfield employees. 

In presenting the award, Mr. Holt 
pointed out that the advertising was 
judged on the basis of the good will it 
created for the industry rather than its 


* promotion of any particular product. He 


said that contestants for the award in- 
cluded some of the leading stationers in 
the country and including those from 
such metropolitan centers as Boston, Los 
Angeles and Seattle. 


Mr. Butterfield pointed out that the 
prize-winning advertising was not the 
effort of any one man, but represented 
the combined efforts of several. He said 
that advertising policies are determined 
in conference with himself, Leo Wittgen. 
his co-partner; and department heads. 
Frank Schimmel and Mrs. Enid Paul are 
members of the company advertising 
staff. 

@ 

Jugal Kishore Jain, stationer of Delhi, 
and New Delhi, India, was pleased no 
end, upon arriving in Chicago, to find 
that the NSA convention was proceed- 
ing. His beaming smile was thereupon 
a convention fixture. 


Genial George Tapner, Industrial Tape 
Corporation, donned his golf clothes and 
displayed a set of clubs in some profit- 
able high-powered promotion of the NS 
tournament. : 





ABOARD THE R.M.S. “QUEEN ELIZABETH.”—En route to the National Stationers 
Association convention in Chicago, the Holts and Seymours relax in the ship’s 
spacious lounge. Left to right: Fred P. Seymour, vice-president of Horder’s, Inc., 
and Associated Stationers Supply Co., Chicago; Herbert Holt, general secretary 
of the Stationers Association of Great Britain and Ireland; Mrs. Holt, and Mr. 
Seymour's two sons—Fred P. Seymour, Jr., and William Horder Seymour. 


THE 1947 WINNER.—George Holt (left) 
presents Sidney Butterfield (center) 
with the silver William Clegg Trophy, 
awarded annually to the stationery 
store having the best advertising pro- 
gram in the country. Leo Wittgen, co- 
partner in Smith & Butterfield, looks on. 
Mr. Holt is sales manager of W. A. 


Sheaffer Pen Co., Ft. Madison, Iowa. 
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CONVENTION ADDRESSES 


Presented in Their Sequence on the N.S. A. Convention Program 
(Lack of space prohibits publication of all addresses in this issue. Those omitted will be presented next month. ) 





THE PRESIDENT’S REPORT 


By L. S. Crowl 
Blade Printing & Paper Co., 
Toledo, Ohio 


S THE FORTY-FIRST annual convention takes its chrono- 
logical place in the history of the National Stationers Asso- 
ciation, it marks another milestone beside which we should 
pause to review that which has been accomplished in the past 
year. This forty-first year has been a challenging and fasci- 
nating experience, as is demonstrated to a degree by the fol- 
lowing report from our general manager: 
September 25, 1947. 
Dear Mr. President: 
Please accept this brief report on “The State of the Associ- 


ation’’: 
Membership 
October 1, 1946 ; 1227 
September 27, 1947.. lescatiliiacaane 1545 
Percentage gain LEE St ORD 28.85% 
ES CORBBITICIRTION : TDUOI I akin sees cence ows ieee 910 
Manufacturers seecdapeciee eacoon wevvee OOD 
Field . A Se eee es 326 
Finances 
During 1947 the executive committee ordered a change in 
the Association’s fiscal year ending, from September 30 to 


June 30, to permit more efficient handling of year-end reports. 
The former year ending on September 30, immediately preceding 
our annual convention, made it almost impossible to have 
audited figures ready for the annual meeting. Consequently 
the treasurer’s report will include nine months of audited oper- 
ation, closing with June 30, and approximately three months 
of continued operation without audit. The report will be given 
in full by the treasurer, but it is worthy of note here that 
there has been a satisfactory increase in the tangible net worth 
of the Association. 

This gain has been experienced without an increase in dues 
during a period when almost everything has had a marked 
price increase. It has been achieved as a result of both the 
increase in membership and the increased number of exhibitors 
in this forty-first convention. 

Regional Meetings 

During the year 14 meetings were held in the 13 regional 
districts of NSA. Two meetings were held in District 12 (Cali- 
fornia and Arizona)—one in Los Angeles and one in San Fran- 
cisco, 


Attendance at regional meetings in 1946 2099 
Attendance at regional meetings in 1947 2819 
Percentage gain 35% 


Annual Convention 

Exhibitors—124 in 1946. 

Exhibitors—182 in 1947 

Total registrations—2000 in 1946. 

Total registrations—2440 (to date). 

National Stationer 

The official publication of the association has been completely 
redesigned and present indications are favorable for an increase 
in the amount of advertising which it will carry during the 
new year. 

Weekly Desk Sheet 

The character of the material included in this weekly service 
has been strictly factual and its issuance has been made uni- 
formly regular. It has been placed in the mail each Friday 
afternoon. Numerous expressions of approva) have been re- 
ceived from the membership over the change made in this 
association service. 

Statistical Reports 

A great increase has been achieved in the number of reports 
from distributor members following the end of each month, 
indicating increases or decreases in the volume of business. 

The quality of other statistical reports has been improved 
by the graphic presentation of trends. 

A new report on current methods of compensating inside and 
outside salesmen is now being prepared. 

In about one month work will begin on a new Cost of Oper- 
ations report. Members are urged to co-operate by promptly 
completing the questionnaire asking for their percentages of 
the sales dollar charged to the various items of cost. 

As always, the end of any period of experience stimulates 
an increased tempo of thinking and a desire for new accom- 
plishments. As we enter this forty-second year of the opera- 
tion of the Association, we do so with many plans for improve- 
ment and with sincere confidence that much more can be done 
than has already been achieved. Perhaps the hardest task of 
all is the establishing with each individual member the real 
necessity of his participation and co-operation if the full meas- 
ure of success which each of us wants is to be realized. 
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If nothing more is accomplished in the approaching year, this 
Association can be extremely improved if each of its members 
will consider his participation in each project which NSA un- 
dertakes as an obligation of primary importance. 

Respectfully submitted, 

Paul E. Burbank, Secretary-General Manager. 

in Paul Burbank’s report are of interest to 
every member of the Association. While I have related them 
with a feeling of pride, that feeling is based simply on m) 
status as a member and not as an officer of this Association 
It is the same pride that each of you wandoubtedly experiences 
over being a part of a vital, growing, successful National Sta- 
tioners Association. Please do not infer that I am attempting 
to establish any personal credit for the record of growth which 
is illustrated by these statistics. Paul Burbank and I are of 
the belief that NSA has enjoyed these advances during the 
past 12 months because of a number of favorable influences 
which happened to converge into a tide, still on the ascendancy 

I shall not enumerate those influences. The question of impor 
tance is: How much more growth will the National Stationers 
Association experience before a “‘leveling off’’ becomes appar- 
ent? Obviously a trade association can be no greater than the 
industry which it represents. 

Hanging in the reception room of an office which I 
sionally visit is a sign reading, ‘‘Business growth comes as 
the result of the growth and personal development of the indi- 
viduals who conduct the business.’”’ By paraphrasing this state- 
ment, we can create an excellent motto for NSA. Here it is, 


These figures 


OoCcCa- 


“Further growth of the National Stationers Association will 
come as a result of the growth and development of the indi- 


vidual businesses which comprise its membership.” 


“It a Personal Business” 

If we are to intelligently predict the additional growth to 
which NSA can rightfully aspire, we should spotcheck the indi 
vidual firms which now comprise this association. If we were 
to employ a competent firm of business engineers or manage- 
ment consultants to undertake such a survey, | have an idea 
that their first observation would be that ours is a_ personal 
business. And so it is. The great majority of the distributor 
members of this Association are firms which are owned, con- 
trolled and managed by one individual. As such, they are 
mirrors of his personal ambition and ability. Some businesses 
would rate words of praise, because our industry is blessed 
with numerous men who are not lacking in the desire to go 
places and the ‘‘know how” to get there. Many have “arrived.” 

When I first came into the industry about ten years ago, I 
frequently heard stationers say, “It’s a great business, but no 
one ever gets rich at it.’’ That is not true In almost every 


ON THE OPPOSITE PAGE: 


1, Harry Rafferty, Jr., Jim McLaughlin and George Tapner, all of 
Industrial Tape Corp.; Mr. and Mrs. Howard Austin, Office Sup- 
pice Inc., Muskegon, Mich. 

2. H. H. Kiehn, Security Steel Equipment Corp.; J. E. Vanderploeg, 
Haskell’s, Sterling, [ll.; H. C. Olson, Security Steel Equipment 
Corp.; James Haskell, Haskell’s; H. Tough, Security Steel 
Equipment Corp.; Al Marschall, manufacturers’ representative. 
New Orleans, La. 

3. Mrs. Jacobs and Mrs. Aaron with their husbands, Sol Jacobs and 
Moe Aaron, American Stencil Mfg. Co. 

4. C. W. Carlmark, Ben Watchtel, Don R. Dayhoff. J. W. G bb. 
James N. Black and J. F. Crawley, all of Parker Pen Co. 

5. Ivan Rood, Bixby Office Supply Co., Grand Rapids, Mich.; C. H. 
Malody. Associated Stationers Supply Co., Chicago: James C. 
Bangs, James C. Bangs, Stationers, Pocatello, Ida.; A. C. Burton 
and B. L. Beeler, Associated Stationers Supply Co.; Cloy Hill, 
James C. Bangs, Stationers. 

6. R. L. Sheppard, Minnesota Mining & Mig. Co.; G. Schmidt, F. 
DeKleine’s, Lansing, Mich.; Elmer Appalhaus, Chicago visitor: 
J. J. Bennison, Minnesota Mining & Mfg. Co. 

7. Ben or and Don Swan, Townes and Erbe Mfg. Co.; Joel 
F. Hanes, Yelland & Hanes, Mason City, Iowa. 

8. Harry Schockley, Bramwood Press, Indianapolis, Ind.; John Krue- 
ger, F. S. Webster Co.; Rose Cushman, assistant to NSA general 
manager; Ted Coswell and George Tynan, both F. S. Webster Co. 

9. George Sloan, Ed Shapiro and Julius Eddman. all Esco Sta- 

tionery Store, Chicago. 

Gene Biggs, Mrs. William Lipner, Mrs. Gene Biggs and William 

Lipner, all Koh-I-Noor Pencil Co. 

ll. R. B. Thurber. George B. Graff Co.; Gene Mitchell, manufacturers’ 
representative; C. ref Martin, George B. Graff Co.; Mrs. Charles 
Lipman, New York, N. Y.; George Abelsett, Tacoma Office Supply 
Co., Tacoma, Wash.; Charles Lipman, George B. Graff Co. 

12. K. S. Bullard, Harry Deutsch, J. H. Bond, Ralph Maish and R. A. 
Maish, all Dennison Mfg. Co. 

13. A. S. Jansky, Bill Fletcher, Jack Donahue, Ken Henderson, Austin 
Waterbury and S. D. Wonders, all Carter’s Ink Co.; Roy S. Evans, 
James A. Head, Inc., Birmingham, Ala.; Karl Kiesel, Carter’s Ink 

°. 

14. R. J. Freeman, Lester W. Brown, A. J. Barth, all of Jasper Chair 
Co.; Mr. and Mrs. Nelson Waters, Potomac Engineering Corp.. 
Chicago: Mr. and Mrs. George Litchfield, Mrs. Guy Lambert. 
i a S. H. MacDonald and Louis T. Koerner, all of Jasper 
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market in this country there are men with comfortable accu- 
mulations of this world’s goods, aj] acquired out of their par- 
ticipation in the stationery business. From meager beginnings 
they have built their companies to fit the plans for which 
their ambitions are the only architects and they are still 
building. I'd like to tell you some of the amazing stories about 
the great business institutions in our industry, but neither time 
nor proper regard for the rights of privacy will permit. How- 
ever, I do want to emphasize one common trait. As I met 
men of this type on the regional tours this spring, I was im- 
pressed by the uniformity of their attitudes. Everyone of them 
asked questions about some phase of our business in general 
or about my own operation in particular. When I retaliated 
with questions of my own they either gave me the answers 
or found them for me. Not one of them made any apologies 
for his own business, or expressed any fear of competition 
within or without our industry, or made any dire references 
to the generally predicted recession which was being so widely 
publicized Jast spring. To a man, their visits with me could be 
summed up in these words, ‘‘This is what I am doing, this is 
how I do it, and this is what I am going to do.’ They talked 
about better reports from their accounting departments, about 
the selection of better employees through aptitude testing, 
about better sales meetings, about better sales compensation 
plans, about the store remodelling they had done, were doing 
or planning. 

I shall always be grateful to these 
taught me. I would like to have the persuasive ability to con- 
vince every member of this Association that the only limita- 
tions which have any bearing on the development of their own 
businesses exist in their own minds. 

Someone tells the story about taking a bicycle into the back- 
woods and giving it to a boy of ten. This youngster had never 
seen a bicycle and the donor did not show him how to ride it. 
When the donor went back several months later the boy had 
lost interest in the bicycle—he had been unable to learn to 
ride it and since he had never seen one ridden, he had no 
confidence that it could be done. The donor then rode the bike 
for a few minutes and left again. Two days later he returned 
and found the young mountaineer riding the bike with great 
satisfaction. When he knew it could be done, he did it. 


men for the lessons they 


Some Set Sights Too Low 
There are in our Association, some who have their sights set 
low. In their unhappiness they seek to place the cause for 
the unsatisfactory character of their businesses with others 
Some say their markets are too small, some say their competi- 
tors are unethical, some say that certain manufacturers have 
discriminating policies and, believe it or not, some blame the 
National Stationers Association. 

If they wil] but interest themselves wholeheartedly in the 
activities of NSA they, like the mountain boy who learned to 
ride the bicycle, will soon be convinced that a successful sta- 
tionery business can be built in almost any community. What 
is more, they will find it easy to secure abundant help and 
advice, just by asking their NSA friends. 

During the years when ‘Nations Business’ was edited by 
Mere Thorpe, it contained as a regular monthly. feature, an 
article by William Feather, a distinguished printer in Cleve- 
land, entitled ‘‘What I’ve Been Reading.’ 

During the past year as I have written articles for each issue 
of the ‘‘National Stationer,’’ they have been patterned after the 
writings of William Feather, except that my expressions could 
have appeared under the heading of ‘‘What I’ve Been Thinking.”’ 

Similarly I chose to develop two additional trains of personal 
thought in the talk which I delivered at our regional meetings, 
emphasizing: first, that the stationer, because of the very 
nature of his operation, is one of the few men in any com- 
raunity with a well-rounded business experience, and as such 
is an important citizen. Second; that there are five basic 
human interests: Life, Love, Comfort, Personal Importance, 
and Sensory Experience I suggested that we learn to sell 
more of our merchandise by appealing to one of more of these 
basic interests. Since the time of the regionals I’ve been 
thinking about the problem of efficiency measurement which 
every firm in this Association faces if it wants to know two 
things:. First, how its sales compare with the total volume of 
business available in its market, and second: How the sales of 
each of its outside salesmen compare with the total volume 
of stationery purchases made by the accounts on which he 
calls. 

Confident of your interest, and hoping that I may present a 
suggestion which will prove helpful I will further define the 
problem and submit a method of solution for your consideration. 


too 


The serious student looks forward to grade card day. He 
wants to see how he is measuring up against his potential]. As 
our schooling we sometimes miss a yardstick by 


we finish 
which our performance can be measured. As 
ators we Jook at our balance sheets and our profit and loss 
statements in comparison with our volume of sales. None of 
them begins to tell us what percentage of the available busi- 
ness is being sold by our firms. 


business oper- 


A Formula for Measurement 
We*divide accounts among several salesmen. From month 
to month we know how many dollars of sales each one is bring- 
ing in, but how can we tell which one is doing the most efficient 
job—getting the biggest percentage of the actual stationery 
dollar volume represented by his accounts 
To solve this problem of efficiency measurement, let me 
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suggest this formula. Determine by actual census on the part 
of your salesmen, or from your Chamber of Commerce, if they 
know, how many office workers are employed in the area which 
you consider your market. Next, list every account that you 
have, which for one reason or another buys all of their sta 
tionery requirements from you and determine the total dollar 
volume which all of those purchases amounted to in a year 
Then, by asking, find out the total number of office employees 
working for those companies which buy exclusively from you. 
Divide the year’s dollar volume from your exclusive customers 
by the total number of office employees which those same 
accounts employ and you will have a fairly accurate potential 
annual number of office workers in your market and you will 
have the approximate amount spent for the products of ou: 
industry in your market in one year. Your own sales will tell 
you what share you are getting. Similarly you can measure 
the productive efficiency of each of your salesmen. 

Business conditions vary from year to year. The figures you 
will obtain by this formula will be for 1946, 1947 or parts of 
both. But by keeping a running record of your sales to your 
exclusive accounts and periodically checking the number of 
office workers employed by them separately and together with 
all other employers in your market, you will be able to main- 
tain a usable figure, year in and year out. 

I expect this industry and this Association to continue grow- 
ing. Skeptics may ask, “How can it; there is only a fixed 
amount of total business?’ Yes, of course, but we are not 
getting all of it now. Collectively and individually we can 
learn to do better selling than the chain stores do on our 
products, we will have to render services which will outsell 
the mail order houses and we will have to build and train better 
salesmen than those used by manufacturers who sell direct. 

If we are honest with ourselves, we will admit that in most 
of our operations there is still room for improvement. We 
should be thankful, for therein is our great opportunity for 
further growth. So it’s “On the move, NSA, up, up and up 


again 





WHERE ARE WE NOW? 
By Dr. Neil Carothers 


Dean, School of Business 
Lehigh University, Bethlehem, Pa. 


HE SPEAKER emphasized the fact that there is a regu’ar 
ak of war and post-war economic development. He 
reviewed this cycle or pattern of war-time developments, divid- 
ing it into six parts: 

1.—There is first the war period, characterized by a conversion 
of civilian industry to war production, an extraordinary demand 
for labor and materials, a rapid rise of prices, high wages, 
large profits, and an unusual volume of savings. The war pro- 
duction is financed by high taxes and bonds, resulting in a 
huge government, expanded bond credit and a general and 
inflationary development. 

2.—The end of the war brings the second stage of reconver- 
sion, of cancellation of war contracts, of reorganization of 
industry, of reconversion to peacetime production. It is a 


ON THE OPPOSITE PAGE: 

1. C. L. Downey. C. L. Downey & Co., Hannibal, Mo.; A. C. David- 
son, Los Angeles Stamp & Stationery Co.; Mrs. V. R. Church, 
C. L. Downey & Co.; Fred Jones, M. Glen Miller Advertising, 
Chicago; Mrs. L. C. Jackson, C. L. Downey & Co. 

2. Sterling Lord, Everett Barker, Burnett Smith, Georgianne Conant 
and Jack Conant, all Leopold Co. 

3. Larry D. Hill, Brush Development Co.; Kenneth Gilpins, Business 
Specialties Engineering Co., Chicago; Harry W. Olson, American 
Typewriter Co., Minneapolis, Minn. 

4. Seated: E. R. Harrington, Heinze, Bowen & Harrington, Phoenix, 

Ariz. Standing: B. Goldsmith, S. Fowler and Lou Obstfeld, all 

Markwell Mfg. Co. 

Mrs. M. B. Coup and Mrs. K. C. Wallace, both Atlas Stencil Files. 

Ralph Rose, The Raymond Co., Chicago, and Leon Jaffe, Artistic 

Desk Pad Co. 

7. Duncan Conklin, Boorum & Pease Co.; P. J. Murrett. Ryan & 
a Buffalo, N. Y.; John Duncan, Advocate Store, Newark, 

°. 

8. B. Matthews, L. Hendrickson and R. L. Carver, all Harter Corp.; 
E. Simon, Morristown Typewriter Co., Morristown, N. J. 

9. Sidney Gassenheimer, Mercantile Paper Co., Montgomery, Ala.; 
J. W. Murray and John F. Burke. Maso Steel Products. 

10. W. H. Oliver, Oliver Office Equip. Co., LaCrosse, Wis.; William 
A. Wendland. ee Mtg. Co.; E. W. Spangenberg, William 
Meyer, and E. . Spangenbera, Jr., E. W. Spangenberg Co., 
Milwaukee, Wis.; Peter McCoy, E. H. May, Engineering Mfg. Co. 

ll. David C. Neuhaus, manufacturers’ representative, Kansas City. 
Mo.; Henry Deutsch, manufacturers’ representative, Dallas, Tex.; 
John Henn, John Henn & Associates, Chicago; E. R. Manning. 
Stein Bros. Mig. Co.; Mr. and Mrs. R. H. Hanson, Hanson Printing 
Co., Stoughton, Wis. 

12. J. M. Kesslinger, J. M. Kesslinger & Associates; Mrs. B. J. Powell. 
Burras Stationery. Oak Park, Ill.; R. E. Maneyal and Jim Cooper. 
Jr., A. W. Faber, Inc. 

13. W. A. Reid, F. M. Sargent. S. J. Graff, J. G. Ryan, Sig Rest. 
J. C. Archey and Bernie Hamill, all of Speed-O-Print Corp. 

14. Sam Clayton, Koh-I-Noor Pencil Co.; J. E. Renton, A. Blanco, 
Inc., New Orleans, La.; F. Willis, ““Sales’’ Co., Billings, Mont.; 
pene Biggs, Koh-I-Noor Pencil Co.; H. C. Angell, Fred Harvey 

ystems. 
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period of confusion and disorganization. It will last six months 
or a year or even longer. 

3.—The third stage is the first post-war prosperity. Rebuild- 
ing of plant and equipment and revival of civilian production 
create prosperity. The dammed-up consumer demand results 
in extraordinary retail sales. The large savings of the war 
period pour into consumption. Prices rise feverishly. There are 
widespread labor troubles. The final result is an abnormal 
prosperity. This stage may last a year and a half, two years, 
or even longer. 

4.—The first post-war depression. The time comes when rising 
prices stop the growth of sales. Demand for new equipment 
stops. Investment in new enterprises ceases. The swollen 
inventories fall in value and are sold at a loss. There is a short 
and violent collapse of trade, prices and employment. The 
depression is severe but it is short. It may last two years or so 

The Fifth Stage Develops 

5.—But it moves into the fifth stage, the long post-war 
prosperity. The depression wipes out the unsound enterprises, 
squeezes the water out of promotions. Enterprise, the sur- 
vivor, starts on a lower and sounder foundation. A long pros- 
perity ensues. It may last five or six years or longer. 

But this long prosperity eventually develops unhealthy condi- 
tions, ending in a boom. It finally collapses into the sixth stage, 
the long post-war depression, which prostrates and paralyzes all 
trade and production. 

This pattern has in general been the pattern after all great 
wars in the United States and everywhere else. The conditions 
are not identical after any two wars. But there is no reason 
whatever to doubt that we shall follow the pattern after World 
War II. We are now in the first post-war prosperity. And we 
are following the economic course which we followed after 
World War I. The eventual differences are in the greater 
volume of savings at this time, the larger government spend- 
ing, the lower interest rate, and the government support of 
farm prices. The effect of these is apparently to prolong our 
first prosperity. 

Dr. Carothers said that inflation is a matter of degree. ‘“‘It 
may mean a spasmodic rise of prices. That type of inflation 
we already have. The tax, debt and bank credit conditions 
are all inflationary now. There is further inflation which 
destroys the value of money, raising prices to astronomical 
heights. Such an inflation destroys savings, life insurance, 
and ail fixed incomes. Such an inflation comes out of the bank- 
ruptcy of government. We are far from such inflation now, 
and there should be no such inflation in the future. 





A Danger in High Wages 

“High wages are the finest of all social achievements. But 
excessive and unearned wages for a minority of workers not 
only exploit all other workers but they so unbalance produc- 
tion and consumption that they lead directly to breakdown 
and depression. And when depression comes uneconomic wages 
prevent recovery.”’ 

The world is now divided into two camps—dictatorship 
on the one side, democratic free enterprise on the other— 
declared wr. Carothers. He said that before we are done we 
shall have grave economic troubles. 

That in the end the United States would preserve free enter- 
prise and make a better economic world was the speaker’s 
conclusion 


CONVENTION FLASHOTS 


l. President-elect Fred Downs, Downs-Randolph Co., Tulsa, Okla. 


2. Claude Allen, General Fireproofing Co.; Mrs. and Mr. W. A. Sut- 
ton, Rossen & Son, Yakima, Wash. 


3. J. H. Brackbill and J. W. Kisling, both Kisco Co., Inc. 


4. Roland Kyle. Mosler Safe Co.; O. E. Stanfield, Business Furniture 
Co., Indianapolis, Ind.; Dan Smith, Jr.. Smith Printing Co., Wil- 
liamsport, Pa.; John Mosler, Mosler Safe Co.; Armand Breard, 
Monroe Office Equipment Co., Monroe, La. 


5. Mrs. and Mr. Arnold Neustadter, A. C. Hauser, Martin Glaub- 
inger, Joyce Thoresen and Milton Wolf, all Zephyr American Corp. 


6. David C. Neuhaus, manufacturers’ representative. Kansas City. 
Mo.; E. Fubusch, Polycraft, Inc.; N. Tanzman, Ace Rubber Stam 
& Office Supply Co., Cleveland, Ohio; Charles Dwyer and Ralp 
Maneval, both A. W. Faber, Inc. 

7. Fred Smart, secretary, Stationers Guild of Canada; Herbert Holt. 

eneral secretary, Stationers Association of Great Britain and 
reland; M. R. Perrin and Ray Wagner, both All-Steel Equipment, 
Inc.: James Preston, Preston-Nolting, Ltd., Canada; George Long, 
All-Steel Equipment, Inc. 

8. Bill Wintrich, Acco Products, Inc.; Mrs. William Vogel, Milwaukee. 
Wis.; R. E. Gooley, Cushman & Denison Mfg. Co., Inc.; Mrs. 
A. F. Sengbusch, Milwaukee, Wis.; Bill Vogel and A. F. (Heinie) 
Sengbusch, both Sengbusch Self-Closing Inkstand Co. 

9. C. Guy Lowe, Office Supply Co., Jackson, Miss.; Wilson Partlow. 
Office Su ly Co., Laurel, Miss; Joe Stevens, Office ~~ Co., 
Jackson, Miss.; William G. Kimball, Greenville, Miss. r. Lowe 
is head of the varent company and each of the other men is 
manager of the branch store in his city. 

10. Harold Atwood, Ben Rabut, Bert M. Morris, Lee Schaeffer, and Bill 
Putnam, all Bert M. Morris Co. 
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STATIONERS OF GREAT BRITAIN 
By Herbert Holt 


General Secretary 
The Stationers’ Association of 
Great Britain & Ireland 


HAVE THIS DAY accomplished a very clever ambition, 
I and that ambition was to come to the United States and 
attend one of your great conventions, and I believe this is 
the greatest convention that you have ever held. Thus, I am 
doubly privileged to address you. 

I have experienced that wonderful hospitality which you 
people so generously > to visitors across the sea. I do thank 
you on behalf of my wife, and the other delegates who are in 
attendance from the association in Great Britain. 

You no doubt remember other members of our association 

















who have had the good fortune to attend your conventions, and 
we are all delighted at the friendly spirit which one finds. 

And it is my great privilege today to present to your presi- 
dent from our association, a token in commemoration of this 
memorable occasion. It is a gavel made from the oak beams 
of the historic Stationers Hall which suffered bomb damage in 
May, 1941. The inscription thereon reads, ‘“‘Made from the oak 
beam of the Stationers Hal] destroyed By enemy action 1941 
Presented to the National Stationers Association of the U. 8S. A. 
by the Stationers Association of Great Britain and Ireland, 
1947.” 

It is my pleasure, therefore, Mr. President, to present to you 
this gavel which I know you will use in preserving order at 
your various meetings. You will observe there is a sharp edge 
on one side which you may use on occasions perhaps to keep 
some of the members quiet. 

And, secondly, it is my pleasure to convey to you a message 

















WORKERS AND SPECTATORS AT THE 11TH NSA EXHIBIT 


1. A. D. Hubert, Jr., and R. W. Garrison, John H. Harland Co., 
Atlanta, Ga.; Joe Revholz, Northern States Envelope Co.; J. H. 
Patrick, Oxford, Mich. 

C. B. Horr, Horder’s, Inc.; W. Brewster Towne, National Blank 
Book Co.; E. J. Mitchell, manufacturers’ representative, St. Louis, 
Mo.; Ray L. Hammond, National Blank Book Co. 

Sam Jason, Reliable Printing Co., Montreal, Canada; William 
canye . Gorman, and Leslie Res. all Office Equipment Co., Louis- 
ville, 4 

- Joe L. Cockrell, Von Boeckmann-Jones Co., Austin, Tex.; O. F. 
Richardson, Minnesota & Mining Mig. Co.; John M. H. Nichols, 
John M. H. Nichols, Inc., Milwaukee, Wis.; R. C. Sullivold, Minne- 
sota Mining & Mfg. Co.; Roy Klein, Yawman and Erbe Mfg. Co. 

- J. L. Mann, Sturgis Posture Chair Co.; Joseph Brenner, Brenner 
nome Co., Newark, N. J.; Tracy Van Buren, Sturgis Posture Cha'r 


°. 
- Ernest A. Dahl, Jr., Business Efficiency Aids: Charles E. Jones. 
Charles E. Jones & Associates, Inc., Chicago; R. E. Elliott, Busi- 


OFFICE APPLIANCES, November, 1947 


ness Efficiency Aids; F. A. Chindgren, Watson Mig. Co.; William 
Stewart, Business Efficiency Aids; J. Worth Baker and E, M. 
Abbott, J. Worth Baker Co.; Indianapolis, Ind. 

. Walter Keller, Cramer Posture Chair Co.; J. Worth Baker, J. Worth 

Baker Co., Indianapolis, Ind.; J. E. Guthrie, Cramer Posture Chair 
o.; H. J. Miller, Miller Office Equipment Co., Piqua, Ohio; 
John K. Coffin, J. Worth Baker Co.; R. A. Cramer, Cramer Posture 

Chair Co.; Mrs. Miller; Lang. Cramer Posture Chair Co.: 
Calvin Long. manufacturers’ representative, Cincinnati, Ohio. 

SG Lar meaty, Quality Park Envelope Co.; Charles Reed and 
Harry Buice, Ivan Allen-Marshall Co., Atlanta, Ga.: Merrill Thomp- 
son and Ray C. Johnson, Quality Park Envelope Co. 

- Bob Ball, R. F. Ball Co., Ann Arbor, Mich.; John Luke, Sengbusch 
Self-closing Inkstand Co.; J. H. Muhn, Blade Printing & Paper Co., 
Toledo, Ohio; B. F. Girardot, Welch Mig. Co. 

- Harold Nelson, Just & Son, Chicago; Stanley E. Golon, American 
Pad & Paper Co.: James Petrak and Roy Kasten, both Just & 
Son, Chicago. 
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Worshipful Company of Stationers 
It is in the following words: I have been directed to extend to 
you a copy of the following resolution which was carried 
unanimously by the Worshipful Company of Stationers meet- 
ing in Stationers Hall in the City of London on July 29, 1947 
“We send fraternal greetings to the members of the National 
Stationers Association of the United States of America, and, 
request Herbert Holt, the General Secretary of the Stationers 
Association of Great Britain and Ireland, to be the bearer 
thereof.”’ 

And, with this resolution, sir, I present to you a brochure 
giving a brief history of the Stationers Hall. The Worshipful 


and a resolution from the 


Company of 


Stationers, you might be interested in knowing 


had its origin in the year 1403, and in 1556 was granted 


charter by 
Elizabeth in 1559. It has had three halls, the 
somewhat damaged, was built in 1670, and has remained the 


which was confirmed by 
last one, 


Phillip and Mary 


seat of the Guild of Stationers of the City of London. 


The stationers, at one time, 
destroy 
church; and, 


seditious literature against the crown or 


of the hall 


Now, 
heen asked of me 


of the 
other 


ladies and gentlemen, one 


more than anys since my 





A CIRCLE OF NSA FRIENDS AT CONVENTION TIME 
7. 


1. M. V. Follin and Jim Davison, manufacturers’ representatives; 
Humberto Casilla Salas, Saltillo, Mexico, and his son. 

2. Ed M. Hansen, Miller-Davis Co., Minneapolis; V. A. Hanson, 
Brown & Saenger, Sioux Falls, S. D.; es —— Miller-Davis 
Co.; Arthur Grayston, Thomas & Gra es, Minneapolis. 

3. Cliff Talty, Gallup Map & Stationery 3 al City, Mo.; E. - 
Mitchell, manufacturers’ saguenanialives. ‘Ralp h Maneval, A. 
Faber, Inc.; W. R. Spencer and Charlie adieedoon: Spencer Rub: 


ber Products Co. 

4. Russ Thompson, Marshall-Smith, Inc., Cleveland: Joe Simmer, 
Wilson Jones Co.; E. R. Manning, Stein Bros. Manufacturing Co.; 
M. S. Dimmitt, Wilson Jones Co.; H. H. Roeder, -Marshall-Smith, 
Inc.; Jack Luke, Sengbusch Self- Closing Inkstand Co. 

5. W. H. McNiff, Shaw-Walker-—Master- Craft Corp.; Al Rader, Rader 
Office Equipment Co., Omaha. 

6. Part of the group attending from Koch Brothers: G. W. Parde- 
kooper: B. J. Bristoll: William Koch. Jr.; V. Kepford; Roy 


Umpleby: R. B. ““Buck’’ Snow. 
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- Jack Whitley. A. Whitley Ltd., 


. Paul Cheney, Southworth Co.; R. M. Pound, Jr., 


. Stanle 


Floyd Kongsvik, Curtis 1000, Inc., St. Paul, past governor Seventh 
District; A. G. Kenworthy, Seadey-tteneveciey & Des Moines. 
Floyd‘s successor. 
Windsor, Ontario; Sam Jason, 
Montreal; George G. Carter and A. Whitley, A. Whitley Ltd., 

Usher, Commercial Priters Ltd., Regina, Sask. The elder 
Mr. Whitley is president of Canadian Office Machine Dealers 
Association. 


. W. F. Hoefer, president Allied Carbon & Ribbon Manufacturing 


Co. presenting Lord Elgin wrist watch to Ed Dawson of Koch 
Brothers, Des Moines. Mr. Dawson was winner in a contest at 
~ Allied booth. Reading left to right: P. F. McLaughlin and 

Hoefer of Allied; Mrs. McLaughlin; Walter Wentworth, Allied: 


Mr. Dawson. 

Pound & Moore 
Co., Charlotte, N. C.; Gordon Frost, Southworth Co. 
D. Llewellyn, Rhys rn Rhys Llewellyn. Jr., R. H. 


Llewellyn Co., Manchester, 
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this country, is that of the economic crisis in Great Britain 
The time, however, is too short for me to deal adequatels with 
that subject. 

Dr. Carothers has told you something concerning the eco- 
nomic crisis which affects Great Britain This crisis is the 
result of the great efforts which we made from 193% onwards 
freedom, and our present difficulties are the 
results of our superhuman efforts in defending a great cause 
But believe me when I say that we in Great Britain have 
eome through many crises—we faced one in 1940, and it was 
the words of Winston Churchill, whom you all heard, which 
rallied the nation and brought us through those difficult days. 
and. I firmly believe that it is that indomitable spirit which 
activates the British people, and which brought them through 
the crisis in 1940, and which will bring then through their 
present diffic ulties in 1947. 

I will say that it is necessary that Great britain remain a 


in the cause of 


strong country; that it is necessary that the English speaking 
people of the world be strong in order that they may walk 
hand in hand, and bring freedom and free enterprise to the 
people of the world. 

I have listened with great interest to the report of your 
secretary and general manager, Paul Burbank. Our association 
in Great Britain is constituted on the same line as your Asso- 
ciation in the U. S. A. We have manufacturers, wholesalers, 
retailers, field members, persons whom we call representatives 
and associate members who are employees of the stationer 
firms. We have at the present time a membership of 5,000. 
That, to you, may seem to be a great number. We have more 
than 3,000 retail members, more than 200 manufacturers, and 
more than 200 distributors; the others are made up of repre- 
sentatives and associated members 

Tells About Industry in England 

Probably our stationers trade in Great Britain is a little 
different than yours. A good deal of merchandise is sold 
through the stationer. We have those who sell all kinds of 
stationery goods to commercial establishments, and those sta- 
tioners who sell personal stationery. So, probably for that 
reason, we have a greater membership than you have in Amer- 
ica. Some of our people are small, but we have also the large 
stationers. 

Our endeavor has been the same as yours. During the past 
six years we have attempteu to serve the interest of the trade, 
and we have had many difficulties, and I presume you have 
had the same difficulties. We have many acts and restrictions 
imposed by the government of today, and we are attempting 
to carry out those orders and acts in the interest of the trade. 
We have successfully helped the trade throughout these diffi- 
cult years, and, indeed, without that help they would have 
been sadly at a loss. 

I know from reading your own National Association Journal, 
and from the desk sheets issued from Washington, of the help 
which your Association has given to its members. We, on our 
part, have endeavored to do the same. 

Price maintenance, as you know, has been one of our prin- 


EXHIBIT HALL “SHOTS” AT THE NSA CONVENTION 


1. Ray Hammond and Robert Bauer. National Blank Book Co.; 
W. H. Miller, Otto Ulbrich Co., Inc., Buffalo, N. Y.; Reed Ferguson, 
National Blank Book Co.; C. L. Williams, Ryan & Williams, 
Buffalo, N. Y.; Edgar F. Brown, Richardson, Inc., Baltimore, Md.; 
Mr. and Mrs. H. D. Wharton, Swan Prtg. & Staty., Buffalo, N. Y.7 
P. B. Buckwalter, National Blank Book Co. 

2. R. W. Brotemarkle, Kendrick Furniture Co., Chicago; L. G. Taylor, 
Thomas J. Fox, H. P. Frederick and W. P. Magez, all of 
All-Steel Equipment, Inc.; Mrs. Galen Seal, Office Supply & 
Equipment Co., Topeka, Kans.; Joe Hartman, All-Steel Equipment, 
Inc.; C. R. Sleeper, Office Supply & Equipment Co. 

3. H. G. Reeves, Jacquin & Co., Peoria, Ill.; S. M. Babson, Bates 
Mig. Co.; Mrs. Fred L. Johnson; L. E. Cress, Clark Office Supply 
Co., Phoenix, Ariz.; G. E. Keithley, Jacquin & Co.; Fred L. 
Johnson, Western Stamp & Stencil Ge.; Omaha, Nebr.; Kenneth 
W. Moak, Bates Mfg. Co.; M. C. Lederer, Acme Stamp Co., 
Cleveland, Ohio; Parle Cooley, Bates Mfg. Co. 

4. R. B. Reed, Dorothy Christian, Howard Huxster, Pete Welch, 
B. I. Girardot, W. W. Welch, Jr., Charles Ottinger, and Harry 
Richards, all of W. W. Welch Co.; C. C. Rochow and F. M. 
Piggott of F. M. Piggott Co., Bay City, Mich. 

5. Thomas Utt, Blade Printing & Paper Co., Toledo, Ohio; S. E. 
ae ant 5 — Corp., Chicago; Earl Wilkie, Blade Printing & 
Paper Co.; W. Pollard, Smith & Butterfield, Evansville, Ind.; 
W. E. Baker, Blade Printing & Paper Co.; Art Heyer and John 
Opager, both of Heyer Corp. 

6. Dan J. Consodine, Richard Best Pencil Co.; Mr. and Mrs. T. 
Marsh, Ball & Thrasher, Ann Arbor, Mich.; Harry M. Heath and 
Thomas FF. Hancock, Richard Best Pencil Co. 

7. F. S. Ring and W. A. Hoffman, Modern Business Forms Co.; 
Mrs. Hoffman; B. Lander and Leo Lieberman, Actor & Lieberman, 
Milwaukee, Wis.; Norman Hanna, Philip Hano Co., Inc.; Mrs. 
Blied and Leo J. Blied, Blied’s, Madison, Wis.; L. R. Hanna and 
David yom Philip Hano Co., Inc. 

8. W. R. Jack Harper, General Office Supply Co., Albuquerque, 
N. M.; Ben Levy, Majestic Stationery Co., Philadelphia, Pa.; John 
J. Whalen and Russell E. Ragan, American Pad & Paper Co.; 
E. E. os and William H. Vose, St. Paul Book & Stationery 
Co,. St. Paul, Minn.; Bob Reid, American Pad & Paper Co. 

9. Mr. & Mrs. M. G. Patterson, Speed Products Co.; John Murphy, 
CrP hy 8 Bookstore, Kewanee, Ill.; and Jim Welch, Speed Products 

xs icago. 

10. Carl W. Draper, manufacturers’ representative, Los Angeles, Calif.: 
L. Ostrove, Union Stationery Corp., New York. N. Y.; J. D 
Cardinell and Theodore W. Reichard, Cardinell Corp.; R. R. 
Lightstone, “a | Office Supply, Detroit, Mich.; William Koch, Jr., 
Koch Brothers, Des Moines, lowa. 
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cipal policies; the maintenance of prices fixed by the manufac- 
turers and protected through the association. That has served 
the members of the stationery trade for 42 years; in fact, we 
have the support of the Government Price Regulation Com- 
mittee in respect to those prices because they have risen com 
paratively speaking less than any other article for which the 
price was not fixed by the manufacturer. 

We have our educationa) plans for the education and training 
of assistants. Through training and examinations we have 
attempted to train the staffs of our members in order that 
they might more efficiently sell the goods which their employer 
stocks. And, that has proven to be a valuable service to our 
members, and to the trade in general. 

During the war, we thought it would be a splendid idea to 
examine the stationery trade and see whether improvements 
might be made in the trade. So a committee was appointed, 
the Stationers Trade Investigating Committee. We sent out 
questionnaires, we interviewed many representatives of many 
firms personally, and after 22 meetings we drew up a report 
which we sent to the trade. We found the stationers to be 
in good health financially. 

Brings Suggestion From Swiss 

I have been charged with a particular duty, and that duty is 
to bring our suggestion or plan to you. Three months ago |! 
was asked to attend the convention of the Swiss Stationers 
Association. And, it was at their suggestion that there should 
be formed an international Stationers Association. 

Now, I think you will agree that an Association in the 
stationery trade in the U. S. A. is necessary; that an associa- 
tion in all trades is necessary for the good of that particular 
trade or industry. And, if this is so nationally, could it not 
also be made international; and, what we as a trade have 
agreed to nationally, can that not be translated internationally 
and so cement good fellowship and good relations between 
the various countries of the world? Can we achieve something 
perhaps that the politicans have not been abije to achieve, by 
good relationship between the trades of the various countries? 

And, therefore, the idea that the Swiss Stationers wanted 
to put over was that there should be formed an international 
Stationers Association. 

Sees Gain Through Association 

I think, and probably the manufacturers present will agree 
that it would be a good idea in respect to the export of their 
products to the various countries to which they desire to 
export; also for market research, market investigation, and so 
on and so forth. I think that is good also for retailers in the 
various countries because I found articles in Switzerland being 
sold at very immense prices to what they are in other countries, 
I mean things of American production, and I do not think 
that is satisfactory to the producer or to the consumer. 

Therefore, there is, I think, the germ in the idea of an in- 
ternational Association of Stationers which would be good for 
all the countries concerned, and it would help to knit together 
in friendly relationship the trades concerned in stationery work 
or any other industries. 

I, therefore, submit for your serious consideration the ques- 
tion of forming such an organization. I believe it would be 
good for you, it would be good for us, and for the other sta- 
tioners associations operating throughout the world. 

I thank you for the time you have given me to address you. 
1 am delighted to be here. | am sure I shall further enjoy the 
friendly goodwiil amongst you. Thank you very much. 


ee 


IN AND OUT OF THE EXHIBIT HALL 


b.| rated = | 1. John F. Sullivan, H. S. Crocker Co., San Francisco; Roy Moreland, 

\ a COFFE}; Schooley Stationery & Printing Co., Kansas City, Mo.; Fred W. 

IF S « —_— H. S. Crocker Co.; Jack Kennedy, Trussell Manufacturing 

“ 

2. M. S. Dimmitt, Wilson Jones Co. 

3. J. J. Paleski, A. C. McClurg & Co.; E. J. Kuch, Hotchkiss Sales 
Co.; Dean Irwin and Frank Coss, Hostettler Co., Ashland, Ohio. 

4. Walter Nichols, Lionel Colomb and Stanley Woodrutf, wes Man- 

ufacturing Co.; Dorothy Fargo, Tec Pencil Co.; H. C. McPike, 

Weis Manufacturing Co.; Jack Crow, Hall's, Topeka. 

All-Steel Equipment, Inc. (Names to be furnished by Joe Hartman.) 

. Tom Hancock, Richard Best Pencil Co.; Walter S. Purvis, Utica. 
N. Y.:; Harry M. Heath, Richard Best Pencil Co.; Austin Waterbury. 
The Carter's Ink Co.; Jim Crowther, John W. Graham Co., 
Spokane; Dan Consodine, Richard Best Pencil Co. 

7. Part of the St. Louis delegation: Chester A. Kennedy, Wm. J. 
Kennedy Stationery Co.; William Schmiederer, Buxton & Skinner 
Printing & Stationery Co.; Hugh Alexander, Skinner & Kennedy 
Stationery Co.; Walter Ruedy and Harold Duffy, S. G. Adams 
Co.: E. J. Mitchell, manufacturers’ representative: Walter C. 
Weihe, S. G. Adams Co.; Al Bartens, Shallcross Printing & Sta- 
tionery Co. . , , 

8. Virginia Crenshaw, Southern Stationer; George Martin, Martin 
Office Equipment Co., Jacksonville, Fla.; Bart Fulton, manufac- 
turers’ representative: Ben McGinty. Yawman and Erbe Manufactur- 
ing Co.; Mrs. McGinty. 

9. Lee Lowe, Browne-Morse Co.; Eunice yor Frank Jerry, Brown- 
Morse Co.; Mrs. Joseph Horness; Joseph Horness, Browne-Morse 


ow 


°. 
10. Mrs. James Anderson; Ed Wobber, Wobber’s, Inc., San Fran- 
cisco: Mrs. Wobber; Rolly Mann, Wobber’s, Inc.; Anne Mann; 
Jim Anderson, S. E. & M. Vernon, Inc.; Alice Christopherson, 
Wobber Brothers. é 
11. Fred Christensen, Murray Vernon and Jim Anderson, S. E. & M. 
Vernon, Inc.; Jim Neary, Geyer’s Topics. 
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SELL OR GO BUST! 
By Arthur H. (Red) Motley 


President and Publisher 
Parade Publication, Inc., New York, N. Y. 


USINESSMEN, big and little, are currently devoting a 

tremendous amount of time and energy to worried dis- 
cussion about our foreign policy and the settlement of world 
affairs. Intelligent realism forces the conclusion that the 
best we can hope for will be good compromises plus an 
association of world powers which may assure us peace for 
100 years. 

While these discussions go on, domestic issues—always 
with us—remain unsolved. The war did not solve these 
issues; it merely ended them temporarily. Therefore, it 
would appear that business might with great wisdom devote 
its time now to the solution of these domestic problems 
which will have to be solved if we are to continue strong 


; 
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Boyd Johannes and Thor Marsh, both Ball and Thrasher, Ann 
Arbor, Mich.; R. A. MacDonald, MacDonald & Stingel, Saginaw. 
Mich.; Bob Ball, Ann Arbor. 

2. W. G. Oliver, E. W. O’Leary, Ed Rohrs and L. G. Morris, all 
Eaton Paper Corp. 

3. L. F. Caufield, k. W. DeLur, Walter T. Moreland, all of L. E. 
Waterman Co. 

4. Don L. Barnard, W. H. Zaiser Specialty Co., Des Moines, lowa; 
Parle Cooley and Kieth Chandor, both Bates Mig. Co.; Bill 
Pershing, W. H. Zaiser Specialty Co.; R. W. Helms, Berger Mfg. 
Division of Republic Steel Co. 

3. Homer Weber, Cooke & Cobb Co.; O. E. Earnshaw, Roth Office 

Equipment Co., Dayton, Ohio: Harry Balch, and L. H. Wasley, 

both Quality Park Envelope Co. 
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HOW A TEMPERAMENTAL CAMERA CAN SPOIL GOOD PICTURES 


enough as a world power to assert any real influence for 
future peace. And the most paramount of all domestic 
issues is the creation and maintenance of high-level em- 
ployment. 

In spite of some success to date, there is still a large 
segment of American business and industry that does not 
believe this can be done and, therefore, has made no prog- 
ress toward the solution of its own problems which, in 
the aggregate, make up our national problems 


Some Afraid of Problems 


These businessmen are afraid afraid in spite of the 
fact that this young and still vital country of ours has 
met equally great challenges in the past and met them 
successfully. As recently as five years ago, they doubted 
our ability to out-produce the world, a thing which we 
unquestionably did 

Let’s take a look at the problem and see what is re- 
quired for its solution. We must have plans, good plans, 
bold plans. But plans are not enough. Plans do not make 








6. J. E. Lombardi. Patrick & Moise, Inc., San Francisco; Jack Polster. 
Wilson Jones Co.; Louis C. Riddell, Smith Book & Stationery Co., 
Vallejo, Calif. 

7. Ben 5S. Grayson, Ace Fastener Corp.; Louis Caracci, Nor-Wood 
Co., New York City; Robert L. Lewis, Gramercy Stationery Co.. 
New York City. 

8. Harry Nichols, Weis Mig. Co.:; Walter Ludwig, Gregory, Mayer 
& Thom Co., Lansing, Mich.; Sam Jason, Advanco Products: War- 
ren Mosman, Herring-Hall-Marvin Safe Co. 

9. Three people—two businesses: Matt Bowen and Herbert Bowen. 

Bowen Supply Co., Plant City, Fla.; A. R. Bowen, Eastern Office 

ra Co., Ahoskie, N. C. 

E. C. Vevier. Vevier Loose Leaf Co.; Mrs. H. J. Vevier, R. E. 

Lambert, Reliable Textile Co. 


10. 








4. 


jobs. Nor will the 150 billion dollars in savings which we 
have in this country be enough to assure high-level em- 
ployment. Surveys run on a national scale show that 50 


per cent of the owners of these savings have no intention 
of spending them. This should be no surprise to thoughtful 
people who will recall that only through American thrift in 
the form of insurance, systematic savings, and so forth, 
have we been able to so quickly finance this great plant that 


is America—the factories, the homes, the highways and 
all the other things we have. 

The intelligent businessman accepts the fact that this 
enormous backlog of savings does not assure him a large 
post-war market. He knows that the sense of security 
which millions now have because of these savings may 
enable him to persuade the public to spend a larger per- 


centage of its current income but he very definitely accepts 
the fact that the size of his post-war market depends on 
post-war income, not on savings 


New Products Are Not Enough 


The intelligent businessman approaching this problem of 
higher levels of employment realizes that products, 
even though new, wonderful, and less expensive will not be 
enough. Businessmen should not be misled by our academic 
funnymen who glibly say, “Since we employed everyone in 
the production of tanks, guns, and airplanes during the 
war, we can, of course, employ everyone in the production 
of automobiles, sewing machines, and baby now 
that - 


come 


too, 


Carriages 


peace has 








production for use is a fallacy 
business offered Americans 


Businessmen Know that 
They remember that American 
the finest air transportation system in the world and they 
recall that the planes flew over our cities half empty. Howe 
invented the sewing machine: Kelvin discovered the prin- 
ciples behind electric refrigeration; Ford discovered the 
principles of mass production, and each of them waited 
years for his reward because—and this as paramount- 
nothing happens until somebody sells something. 

No, products will not ove enough; they never were. Sav- 
ings will not be enough, nor will plans. We can only be 
prepared to keep our increased productive capacity going, 
with consequent high-level employment, if we are equipped 





to sell 
Must Create Wants By Selling 
People work only hard enough to satisfy their wants 
Certainly our experience with strikes and absenteeism 


during the war years—difficulties which were not prevented 
by the highest wages in history—prove the truth of that 
statement Therefore, if we would create jobs, we must 
create wants And wants are created by selling—printed 
or personal, retail and wholesale. 

Therefore, in addition to the best and boldest of planning, 
the largest accumulated savings in our history and the 
greatest productive capacity ever known, we are going 


to require a minimum of ten million good sales people. Our 
problem is exactly the same as was industry's problem in 
1941-42 when called upon to produce more than it ever 


A FEW OF THE MANY REGISTRANTS AT THE CONVENTION 


James Flotte, Hanson-Flotte Co., New Orleans, La.; W. E. Eldridge. 
Stationers Association of New Orleans; A. H. Adams, Adams Oftice 
Equipment Co., Flint. Mich.; Ray Eichenlaub, Service Steel Products 


orp. 
Henry L. Guth, manufacturers’ representative, Wescoeville. Pa., 
ogers. Midwest Naturlite Co.; 


almost escaped the camera; C. J. 
Mrs. Rogers: Miss D. J. Stebbins and W. F. Gigliotti, Midwest 


Naturalite Co. 

William Langston, W. B. Gregory & Son, Detroit, Mich.; Mrs. 
Langston; W. A. Wentworth. Allied Carbon & Ribbon Mfg. Co.; 
Mrs. Peter McLaughlin, W. E. Bradley. W. F. Hoefer, Wiley Hayes 
and P. F. McLaughlin. all Allied Carbon & Ribbon Mfg. Co. 
Steve Ebsary. American Lead Pencil Co.; W. C. McClenathan, 
McClenathan Printing Co., Duluth. Minn.; Ben Allen, American 
Lead Pencil Co.; J. C. Alford. Commercial Stationery Co., Chicago. 


56 


7. Ray Hammond, National 


5. S. L. Anderson and Don F. Brown, both Latsch Bros., Lincoln, 
Nebr.; S. C. McKee, Hedges Mig. Co.; Robert F. Brown, Midland 
Stationery & Supply Co., Jefferson City, Mo.; George C. Brown, 
Wilson Jones Co.; Art Pfister, Smead Mfg. Co. 


6. Charlie Helwig, Charlie Helwig, Inc., Portland, Ore.; Will Wimmes, 


Will Wimmes Co., Cincinnati, Ohio; Al Garrigan, Typewriter & 
Equipment Co., Springfield, Ohio; George S. Long, George S. 
Long & Son, Cincinnati, Ohio. 

Blank Book Co.; L. P. Carlson, and 
George C. Redeker, both Redeker & Dick, Cincinnati, Ohio; E. F. 
Dodge, Johnson Chair Co.; Matt Dillon, Associated Stationers 
Supply Co., Chicago. j 
R. Hamill, J]. T. Dessereau and F. P. Martens, all Royal Typewriter 
Co.; A. H. Kellstedt, Peoria Typewriter Co., Peoria, Ill. 
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produced before. They found they had neither the plants 
nor the personnel with which to do this gigantic job. We 
ean well prepare for the challenge ahead by remembering 
lessons learned from the war 

These lessons number four: Recruitment, Selection, Train- 
ing, and Indoctrination 


Recruitment: Since we require from three to four million 
more sales people than we ever employed in our history, 
we must, as industry did, change our methods and sources 
for recruiting that sales personnel. Industry did not hesitate 
to take street car conductors, beauty parlor operators 


teachers, or people from all walks of life and put them 
through a training-within-industry program which, for the 
most part, turned out good workmen 

Those of us charged with selling and distributing more 
merchandise than we ever did must, if we are to success- 
fully recruit this huge army of sales personnel, look to 
new sources. Perhaps these sources lie in our accounting 
departments; perhaps in our shops. The people found there, 
with proper training, can become a qualified part of this 
sales army recruited to win the battle of distribution 


Need of Scientific Recruitment 


Selection: This great new army must be recruited scien- 
tifically. We cannot permit the old hit-or-miss system, 
which some of our managers still insist on employing, to 
continue in use. Based on the science of psychology, we are 
accumulating a mass of vital and valuable information 


which is reducing the margin for error in selection and 
placement of personnel. 
Training: We accomplished the production miracle in 


industry and the fighting miracle on the battle fronts be- 
cause of better training. We shall win on the sales front 
by the same method. The raw recruits of selling, whether 
they come from the factories or the battle fields, have been 
accustomed to training and will expect it from us. But it 
is equally important that management make sure it has so 
completely restudied old methods that the training given 
this sales army will be modern enough to meet the chal- 
lenge of greater sales volume 

Restudy old methods and remember the way you did 
it before may not be the best way. None of us, no matter 
how long we have sold or how expertly, is smart enough 
to remember all we know Therefore, in all our training 
programs we must go back, as did industry and the military 
arms, and start with fundamentals if we are to take 
advantage of the sum total of past sales knowledge and 
put it to work for greater sales volume through this in- 


creased army of sales personnel 

Indoctrination: And last but by no means least, we must 
indoctrinate this sales army. Belief and understanding in 
the importance of our function is fundamental. This great 
sales army must be indoctrinated on the importance of its 
job 


Men Who Know How Are Needed 


Who is going to do this vital job of recruiting, of 
scientific selection, or training and retraining, of indoc- 
trination? It can be done only by men who know how No 
master plan evolved in Washington or anywhere else 


produced the miracle of war production. This miracle was 
achieved by hundreds of thousands of individuals working 
in plants and cities, big and small, people who were trained 
and indoctrinated into doing the job better and faster than 
ever before. 

And having recruited, selected, trained, and indoctrinated 
this huge sales army, we must remember that nothing hap- 
pens until somebody sells something. The American people 


SEEN AT THE NSA CONVENTION 


1. Seated: Steve Stout, Boorum & Pease Co.; A. W. Williams, Sta- 
tioners Guild of America; H. B. Van Dorn, Joseph Dixon Crucible 
Co.; Dick Pomerantz, A. Pomerantz & Co., Philadelphia; Joe Mc- 
Cormick, Stationers Guild of America; A. C. Van Horne and 
- C, Musser, Eberhard Faber Pencil Co. Standing: J. E. Love, 
Eberhard Faber Pencil Co.; R. C. Schmutzler, len Manufac- 
turing Co.; Richard Jonas, Oxford Filing Supply Co.; T. W. Daw- 
son, Moore Pen Co.; J. E. Conlon, Rockwell-Barnes Co.; Lou 
Brown, Eberhard Faber Pencil Co. 

2. Standing: Lou Wingert, Jr., General Pencil Co.; Frank Curtiss. 
Neva-Clog Products, Inc.; Bill Cole, Lou Wingert and Bill Wingert, 
General Pencil Co. Seated: Robert S. Gill, Gill Printing & Sta- 
tionery Co., Mobile, Ala.; Arthur S. Edelhoff, General Pencil Co.; 
Cy Herrema, Economy Office Supply Co., Grand Rapids, Mich. 


3. A Speed Products Company Group.—Seated: Earl Howe, Paul 

Prentzel, Jack Linsky, arl Kaufman. Standing: Joe D. Hale, 

- G. Patterson, J. M. Clark. H. J. Welsh. Art Carrow, Jim Kemp, 
Frank Karge, F. S. Webb, Ralph Hilburn. Mr. Prentzel and Mr. 
Koulman are holding samples of Speed Products’ Swingline adver- 
ising. 

4. Seated: Otis Steele, Joseph Dixon Crucible Co.; Stanley Woodruff, 
Weis Manufacturing Co.; Zac Smith, Zac Smith Stationery Co., 
Birmingham, Ala. Standing: Homer Weber, Cooke & Cobb Co.:; 
Walter Nichols, Leonard A. Matthews and H. C. McPike, Weis 
Manufacturing Co. 

5. Seated: Guy Boyd, Shaw-Walker Co.; Norman Watts, Office 
Equipment Co., Louisville; J. A. Shields and W. T. Martin, Shaw- 

alker Co,- Standing: F. C. Kuenzie, Shaw-Walker Co.; Fred J. 
Wolf, Felton & Wolf Co., Lincoln, Nebr.: W. H. McNiff. Master- 
Craft Corp.; Don Stewart, Office Equipment Co. 
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need a lot of things but needs do not make jobs. A need 
must be converted into a want and that must be sufficiently 
strong to not only persuade a person to sacrifice dollars 
in return for goods and services, but to work hard enough 
to earn the necessary dollars with which to buy. 

Needs are not important. They never were important. 
If need were all-important, then China ought to be the most 
prosperous country in the world because she has the most 
needs. 


Is a Matter of Wanting 


It is not as simple as that, of course. Think about it 
this way for a moment. A child needs an education. Does 
that guarantee that he will get it? How many times have 
we seen a child go to school with a silver spoon in his 
mouth, a big allowance, and come out uneducated? He 
needed an education but he didn’t get one. Why? Because 
he didn’t want one. The child who wants an education, even 
though he comes from the wrong side of the tracks and has 
to work his way through school as a night watchman will 
get an education beca’.se he wants one. 

The world has needed the principles of Jesus Christ 
since the beginning of time and never more than now. 
The need is there. No one can deny that. But what are 
millions of brave men and women doing today as they have 
done over a period of the last 1900 years? They are going 
out as missionaries and preachers and priests to do what? 
To fill that need? No. The need is there. Then what are 
they trying to do? They are trying to make people want 
those principles enough to live them, to act on them, to 
do something about them. 

It is the same in commerce as it is in education or 
religion. Wants are the only things that count. Again, 
nothing happens until somebody sells something. Nothing 
in education, nothing in religion, nothing in commerce. And 
you, as want-creators, have a terribly important role to play. 

Political and economic problems, arising out of the war 
and accentuated by it will place an increasing burden of 
responsibility on all channels of communication. In the very 
important field of national and international politics, this 
responsibility, which is both a challenge and an opportunity, 
arises out of the necessity for a better-informed public as 
well as a better-informed world. The present domestic as 
well as the international scene is proof of the lack of a 
well-informed people. A wider dissemination of information 
is indicated and to classes which heretofore have not been 
reached. William Benton, our assistant secretary of state, 
has said, “In an atomic age, understanding, not bombs, is 
the last best hope of earth.” 


Understanding of Issues Is Vital 


A more complete understanding of more issues, domestic 
or international, is absolutely essential if we are to learn 
to live together as “one world.” There is no other medicine. 

Scientifically-conducted surveys have proved conclusively 
that the people who have the most information on any 
subject are the people who always have the most opinions. 
And, invariably, these opinions are moderate. It is only the 
ill-informed who are extreme in their view, either left or 
right. 

Newspaper circulations will continue to grow, not alone 
because of increased readership brought about through war 
interest, not alone because the level of literacy in America 
continues to rise, but because people want more information 


MORE EXHIBIT HALL PHOTOS 


l. Tom Gillice and M. E. Zook, Rockwell-Barnes Co., Miss Dorothy 
Lowell and Virginia Sanabria, American Television, Inc. 

2. M. D. Hasty, Sengbusch Self-Slosing Inkstand Co.; D. L. Keeney, 
Jr., Keeney Office Equip. Co., Dallas, Tex.; C. G. Ferrell, Office 
Accessories, Dallas, Tex.; W. H. Silliman, manufacturers’ repre- 
sentative, Houston, Tex.; Mr. and Mrs. A. F. ‘‘Heinie’’ Sengbusch, 
Sengbusch Self-Closing Inkstand Co.; John S. Marshall, John A. 
Marshall Co., Kansas City, Mo.; John A. Marshall, John A. Mar. 
shall Co., Kansas City, Mo. 

3. Fred C. Schaefer, Maurie Mann, Norm Bickel, C. F. Evans, N. Bur- 
gess, C. W. Lofgren, W. J. DeGraft, all of Sanford Ink Co.; H. W. 
Jacobsen, Art Craft Co., Gary, Ind. 

4. R. D. Layman, J. E. Naul, Roy Johnson, R. H. Potter and L. E. 
Johnson, all Autopoint Co. 

5. O. E. Stanfield, Business Furniture Co., Indianapolis, Ind., E. H. 
Knapp, Roy Skibbe, Allen Murray and F. F. Leonhard, all Victor 
Safe & Equipment Co. : 

6. D. G. Fuller, S. C. Toof & Co., Memphis, Tenn.; Jack Kennedy, 
Trussell Mig. Co.; A. J. Taylor, S. C. Toot & Co.; Barnett Palley, 
Palley Office Supply Co., Worcester, Mass.; C. H. Carlson, 
Horder’s, Inc., Chicago. 

7. Jack Johnstone, Wallace Pencil Co.; Clarence Bousches and Ben- 
jamin Rose, both of Art Steel Sales Co.; Gus Solomon, Durand 
Mig. Co., Stewart Rose, Art Steel Sales Co.; E. R. Pecora. 
Durand Mig. Co. 

8. Kenneth Barr and W. I. Mackey, both Cooke & Cobb Co.; T. C. 
Walsh, Hollingsworth & Vose Co.; Ben Josephson, Cooke & Cobb 
Co.: A. R. Meth and B. Weinberg, McCloy Co., Pittsburgh, Pa.: 
Frank Burst, Sentinel Printing, Inc., Indianapolis, Ind. 

9. Norman Pearce, Eberhard Faber Pencil Co.; D. E. McCullouch, 
Parken Printing & Stationery Co., Little Rock, Ark.; William Durch- 
slag, Stevens, Maloney i. Chicago; Robert Kane, Eberhard 
Faber Pencil Co. . . 

10. Harry Svarrer and John Henn, John Henn & Associates, Chicago: 
William Kucick, J. L. oy Co.; Mrs. G. H. Bailey, Bailey's Type- 
writer & Office Supply Co., Ottumwa, Iowa; Martin Brown and 


Frank May, J. L. May Co. 
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AMONG THE CROWDS AT 


. Joe Wallis, Wallis Office Supply Co., Fort Worth, Tex.; Ralph 
Nelson, Robert J. Wolgast and Gos H. Moses, Herring-Hall-Marvin 
Safe Co.; Elmer Thiessen, Thiessen’s Office Supply Co., Kewanee, 
Ill.; Warren Mosman, Herring-Hall-Marvin Safe Co.; Harold Cramer, 
Cramer's, Kansas City, Mo.; Joseph A. Guest, Herring-Hall-Marvin 
Safe Co.; Edgar Brown, Richardson, Inc., Baltimore, Mae: George 
Metzler, Basil T. Lawrence, R. C. Hutzelman, and N. C. Hammond, 
Herring-Hall-Marvin Safe Co. 


2. A. S. Schefers, Ihling Bros., Everard Co., Kalamazoo, Mich.; R. A. 
Jonas, W. N. Glenn, Larry e.g W. R. Kane and Bob Reynell, 
all Oxford Filing Supply Co., W. R. Manthei. M. F. Emmons, and 
D. Ethridge, all Emmons Stationery | & Office Supply Co., Stevens 
Point, Wis.: D. W. Heck, Sylvester & Nielsen, Inc., Appleton, Wis. 


3. Rudy Janovsky, Wilson Jones Co.; Saul Hurtig, Mrs. Hurtig, Martin 
Hurtig and Mrs. R. Wilson, all of Acme Stationery Co., Chicago; 


problems not 
affect 


on more subjects. Because they Know that 
directly touching their lives nevertheless directly 
their futures. 

No one can deny that America is facing the most critical 
period in her history, a period during which will be deter- 
mined whether the system which has made America the 
greatest country in the world is to continue or not. In 
this critical period we cannot look to Washington for 
leadership. But then it wasn’t our government that made 
America the greatest producer in the world. It was Amer- 
ican industry, made up of American management and 
American labor. If the so-called capitalistic system is to 
continue, industry must assume a position of leadership 
and sell the American way of life to the American public. 
To date, industry has not done this. Industry’s greatest 
failure lies in its lack of communication; its inability to 
get facts before people. Therefore, it would seem logical 
that the primary problem is to get information to the people 
who need it most. 


A Poor Job in Selling Ideas 


We have learned how to sell products through the use of 
the printed word but when it comes to the sale of ideas, 
whether they be the American way or free enterprise, we 
do a mediocre job. Let’s take that apart. The first thing 
we do when we want to sell a product is to research that 
product. And even though we know that it is not perfect, 
we go ahead and advertise it. An automobile manufacturer 
knows his next year’s model will be better. But that doesn’t 
stop him from selling his current model. All of us are 
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THE 11TH NSA EXPOSITION 


Katherine Dochnah] and Hazel Hoven (at desk), both of Blied’s. 
adison, Wis. 

4. Mrs. James Haskell (seated), Haskell’s, Sterling, Ill.; Ray Edelstein, 
Wells Office Furniture Co., Chicago: W. Morley, Branwood Press. 
Indianapolis, Ind.; Gustave Lefcourt, Roger Lambert. Joseph W. 
Pritchard, John Klein, Scott Parnham and Don Taylor, all of Wells 
Office Furniture Co. 

S. a Grossman, D & G Mfg. Co.; W. O. Wilson, Harold D. Hart 

Ty. Worth, Tex.; Bob Silvers, D & G Mfg. Co.; H. F. Gordon. 
whe, Supply Co., Pulaski, Tenn. 

6. Paul Jones, Don Nolds and James Sefcik. all of Nold’s, Berwyn, 
Ill.; Mr. and Mrs. W. J. Langston, W. B. Gregory & Son, Detroit. 
Mich.; Paul J. Reinke, Harold P. Reinke & Associates, ge 
Miss J. R. Zachs, C-Thru Ruler Co.; M. R. Thieberger, M. R. 
berger Co., New York. N. Y. 


smart enough to know that fine advertising won't sell a 
bad product. Having found the “product’’—the idea which 
they want to sell—imperfect, industry frequently decides 
not to talk about it at all Instead, they talk glittering 
generalities. Products are not sold by talking generalities. 
Why should we believe we can sell ideas that way? 

Before we advertise a product, we usually do some re- 
search to determine where the market for the product lies. 
Who needs it? Where must the description of its benefits 
be told in order to make sales? But when we appoach the 
sale of an idea, we seem to forget this research function 
We shouldn’t. The approach is the same. The product— 
in this case our operation, its economic, social, and political 
significances—should be reseached. It should be perfected 
wherever possible, even though research shows that the 
idea and its execution can be bettered later on, we should 
go ahead with the sale of the idea. 


At “Parade”, we believed we could do something about all 
this and so we decided to try. We researched the “market”; 
we tried to determine who, today, was a prospect for the 
sale of free enterprise—the American way. Obviously, it was 
a mass sale. Who are the people that are seemingly most 
dissatisfied with the “product”? American Labor, organized 
and unorganized, the man in the street. Certainly, it isn’t 
the manufacturer, the professional man, the middle-class 
families who live in small towns and rural areas who have 
to be sold. These people know the advantages of the 
American system. They don’t have to be sold on them. 
When you talk to these people, it’s just like talking to 
yourself in a mirror. We should be talking to labor, both 

(Turn to page 197, please) 
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Over 100 Exhibitors Feature Products 
at 39th National Business Show 





UGE CROWDS SHOWED intense interest in the 
large variety of office machines and equipment 
displayed and demonstrated at the 39th National Busi- 
ness Show, held in Grand Central Palace, New York, 
N. Y., during the week of September 29 to October 4 
New developments of office machines, techniques, 
systems for office management and office equipment 
of every description were featured, some of which were 
shown for the first time. The show stressed automatic 
equipment designed to eliminate waste, errors, delay 
and fatigue, thus reducing costs per unit of work. In 
addition, exhibitors offered many new ideas to visitors 
who were looking for faster and more efficient appli- 
cation of their present equipment. 


Record Crowd Attends 


A record crowd, taking advantage of the opportunity 
to see such a display, found the show both colorful 
and instructive. Sales of business machines and equip- 
ment at the show this year, it was said, were well 
ahead of last year’s volume, and exhibitors attributed 
the gain to greater attendance of persons authorized 
to make purchases. 

As Frank E. Tupper, president of the National Busi- 
ness Show Company, gave the signal for the opening 
of the exposition, an eager crowd surged forward and 
entered the exhibition hall. From that moment on, 
a steady stream of business people filled the spacious 
aisles throughout the entire week. 

Purchasing agents, office managers, business execu- 
tives, their secretaries, dealers, salesmen and business- 
men from all parts of the world, as well as from every 
corner of the country, were in constant attendance 
daily, many of whom found it to their advantage to 
spend a number of days to absorb the information they 
required. They came from far-off China, India, Africa 
and European countries, as well as countries in the 
Western Hemisphere, from Canada to Mexico and 
South America. 

No less than 36 foreign countries were repre- 
sented at the business show during the first three 
days. The foreign visitors totaled 146 for this same 
period of time. 

Exhibitors noted that a substantial increase in in- 
quiries for business machines and equipment over last 
year was shown by representatives present from firms 
overseas. 

Look to United States 


New office machines are badly needed in countries 
of war-torn Europe, in order to restore the efficiency of 
their business operations. France, for example, was 
stripped of office machinery by German occupation. 
Many of those countries bought machines from Ger- 
man manufacturers before the war, but since those 
plants are no longer in operation, they look to the 
United States to supply the badly-needed machines 
and equipment to meet their rehabilitation needs. 

Many of the exhibiting companies are almost ready 
for aggressive selling both at home and abroad, having 
reduced their backlog of orders to a point where de- 
liveries can be made in 60 to 90 days, it was said. 

Upon entering the exhibition hall, visitors were im- 
mediately impressed by the size: and splendor of the 
show as a whole. They were forced to pause and 
admire the vividly colorful and tastefully arranged 


60 


displays to be seen on every hand. The hum of hun- 
dreds of machines gave an efficient businesslike at- 
mosphere and they were impressed by the pleasant 
courtesy of hundreds of the country’s authorities on 
systems, procedure and methods who were on hand 
to answer specific questions and offer their counsel, 
striving earnestly to be helpful to the interested 
visitor. 

It certainly was very evident that visitors this year 
were vitally interested in the wide variety of ma- 
chines, systems and equipment designed to facilitate 
and accelerate the operation of their businesses. The 
large number of improved products shown was ample 
evidence that manufacturers were well aware of their 
needs for some time and have planned toward that 


end. 


Gives Speed Demonstrations 


At the International Business Machines Corporation 
exhibit, Miss Stella Pajunas, world champion typist, 
gave demonstrations of speed typing doing an easy 190 
words a minute. She has done 216, and that’s really 


ON THE OPPOSITE PAGE: 


1. Seated: Charles Serfer, Seco Typewriter Co., Philadelphia; Mrs, 
J. I. See, Siehe Typewriter & Adding Machine Co., New York 
Soap my J. S. Gladney, Dictating Machine Service Co., 
Philadelphia; John DiPaul, Paul Typewriter Co., Philadelphia; 
Bob Brown, executive secretary, NOMDA of New York, Inc; 
S. S. Schaffran, Schraffran Machine Co., Philadelphia; H. E, 
Stencke, Upper Darby. Pa.; Al Spaide, Philadelphia; G. M. 
ohan, Seco Typewriter Co., Philadelphia; E. C. Wick, Wick & 
Rouillot, Norristown, Pa.; R. H. Koch, secretary NOMDA; A. 
Esposito, Ever Ready Typewriter Co., Philadelphia. 

. Frank E. Tupper signs the guest book. 

. Seated: Sidney Kurlan, W. I. Lampel and Sam Katz, all Art Steel 
Sales Co. Standing: G. D. White, Art Steel Sales Co.; Arthur 
Palley, Palley Office copety, Co., Worcester, Mass.; I. M. Levy, 
Art Steel Sales Co.; Mrs. Palley, and Arthur Burger, Art Steel 
Sales Co. 

4. Sam Jason, Montreal, Que., Canada; Louis H. Mory, Universal 
Business Machines Co., New Haven. Conn.; H. C. Van Zant, 
Van Zant Typewriter Co., Dayton, Ohio. 

5. Ed Schriven, Ted Cochran and A. J. Hines, 
cator Co.; J. B. McMahan, president Koller & Smith 
Gene MacFarland, Niagara Duplicator Co. 

6. Seated: —oy ’ Ames and Sally Bills, both Ames Supply Co. 
Standing: Ben Snyder, Jr., U. S. Typewriter Mig. Co.; Bud Bills, 
Ames Supply Co. 

7. oo _— C. Richard Smith and Russell Carson, all Operadio 

g. Co. 

8. E. E. Peck, Peck’s Office Appliance Co., Oakland, Calif.; Irving 
R. Ritchie, Addressing Machine & Equipment Co., New York City; 
J]. T. Lafferty, Underwood Corp. 

9. William Schultz and Russell W. Karber, both American Automatic 
Typewriter Co. 

10. Nils E. Anderson, Anderson Co., Bridaeport, 
Hayes, Thomas Groom & Co., Boston, Mass. 

ll. B. A. Strang and John W. Emerick, both Gregory Fount-O-Ink Co, 

12. W. E. Morgan, asst. sales manager, and John L. Stewart, executive 
vice-president and treasurer, both Burroughs Adding Machine Co, 

13. W. W. Davidson and Walter Strain, both Davidson Mig. Corp. 

14. Arnold Scheinman, Mortimer Kazan, Sidney Gelder, Victor Schein- 
man, S. Scheinman, B. M. Blatt, Herbert Bernstein, S. Chapman 
and O. Lewin, all Cole Steel Equipment Co. 

15. W. E. Thomas and J. E. Gilmore, both Thomas Mechanical Collator. 

16. J. W. Stallings, Clary Multiplier Corp. 

17. Three Jonas generations—Edward F., 
Jonas, Sr., Oxford Filing Supply Co. 

18. Seated: Jessie I. Taylor, Globe Typewriter & Adding Machjne Cow 
New York City; Arthur Lyons, Reliable Typewriter & Adding Ma- 
chine Co., Chicago. Standing: R. H. Koch, NOMDA executive 
secretary; I. Meizner, Mercury Business Machines Co., New 
City: Bob Brown, executive secretary of NOMDA of New York, Inc 

19. A. Lorne Colpitts, R. R. Colpitts & Son, Ltd., Moncton, New 
Brunswick. 

20. Seated: Albert J. Rend and Adolf Rose. both Rose Ribbon & Car 
bon Mfg. Co. Standing: H. L. Shallcross, The Shallcross Co. 

21. Maxwell V. Miller, Royal Typewriter Co., Inc. 

22. James E. Gardner, Business Equipment Co., Inc., senator-elect t@ 
Virginia legislature; Thomas ©. Laird, Thomas O. Laird, Incw 
Charleston, W. Va. 

23. Sidney Scheinman, Cole Steel Equipment Co. 

24. John Gilbert, OFFICE APPLIANCES, and A. S. Hustwitt, Toronto 
Canada. 


Qn 


all Niagara Dupli- 
Co., Incy 


Conn.; George Rk. 


Paul Edward and R. A. 
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fast. After the show, she was scheduled to go on a 
tour for IBM, telling other girls how it is done. One 
of the features of the company’s exhibit was the IBM 
wireless translating system, embodying Filene-Finlay 
patents, a radio deviee which provides translation of 
speech into as many as seven different languages 
simultaneously with the speaker’s delivery, a device 
that is currently facilitating the work of the General 
Assembly of the United Nations by enabling listeners 
to hear the speaker of their choice. Among an exten- 
sive line of business machines was shown an electric 
typewriter equipped with a remote control keyboard 
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suitable for use by the bedridden and physically handi- 
capped. Five miniature rooms, encased in glass cab- 
inets, depicting in faithful detail colonial and early 
American places of business and trade in contrast 
with the modern scene, attracted considerable interest. 

A large crowd continually packed the Dictaphone 
Corporation exhibit, where a voice contest was in 
progress. A number of booths were provided, in which 
contestants listened to “Five Famous Voices,” among 
which were to be heard such celebrities as Bob Hope, 
Fred Allen, Jimmy Durante, Gracie Allen, Ed Gardner 
and Kate Smith, via Dictaphone electronic recording. 
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. Blue Robin Corp. 
. Burroughs Adding 
Machine Co. 
-Clary Multiplier 
Corp. 
4. Craig Machine, Inc. 
5. Diebold, Inc. 
6.Domore Chair Co. 
7.Friden Calculating 
Machine Co., Inc. 
8. General Electric Co. 
9. Gregory Fount-O- 
Ink Co. 
10. Itkin Bros., Inc. 


a 


11. Kee Lox Mfg. Co. 
12. Marchant Calculat- 
ing Machine Co. 
13. Monroe Calculating 
Machine Co., Inc. 

14. Ozalid. 

15. Peirce Wire Re- 
corder Corp. 

16. Pitney-Bowes, Inc. 

17. Robotyper Corp. 

18. Simplex Time Re- 
corder Corp. 

19. Wassell Organiza- 
tion. 
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On the mezzanine floor, the Dictaphone Theatre 
played to capacity audiences, featuring an exciting 
Kodachrome film entitled, “Hello Business.” 

The Burroughs Adding Machine Company’s exhibit 
commanded attention, backed by a brilliant specially- 
constructed exhibit towering 17 feet above the floor, 
with a large illuminated “B” as the center motif. 
Particular interest was shown the Burroughs electric 
duplex calculators dramatically demonstrated on the 
extreme right of their exhibit. 


Vault Withstood Atomic Bomb 


At the Mosler Safe Company’s exhibit, particular in- 
terest was shown in the small door of the bank vault 
that withstood the atom bombing at Hiroshima, Japan. 
Despite the havoc wrought by the bombing, the doors 
were still in working order and the contents of the 
vaults were completely intact, it was said. 

At the Wheeldex Manufacturing Company’s exhibit, 
lively interest was shown in a large circular desk that 
was stacked with files on wheels, in the center of 
which was a newly designed radius chair permitting 
the operator to swing around to any angle with easy 
adjustment forward or backward on a 23-inch radius 
bar. On display were models of wheel files of from 
1,000 to 15,000 card capacity. 

At the Thomas Mechanical Collator exhibit, interest 
was shown in a new mechanical collator which permits 
gathering of from five to 16 pages together as fast as 
the hands can reach for them. 

A new leather-covered office chair was shown for 
the first time at the Koller and Smith booth, called the 
“Barca Lounger,” a smooth-action chair adjustable to 
all positions from the vertical to the horizontal. 

The new typewriter “SpeedEraser”’ was demonstrated 
at the Blue Robin Corporation booth. This is an in- 
strument that operates by a gentle pushing movement, 
erasing without tearing or roughing of paper. Erasures 
are made without the necessity of rolling up paper, 
thereby eliminating smudging of carbon copies, it is 
claimed. 

On demonstration at the Charles Bruning Company’s 
booth was the new and improved hollow shaft electric 
erasing machine, a convenient office tool which assures 
quick, clean erasures. Also shown was the company’s 
line of black-and-white copying equipment. 

In the parade of new products too numerous to 
detail were those by Advanco Products, American 
Automatic Typewriter Co., Art Steel Sales Corp., The 
Bassick Co., Bates Accounting Forms Company, Inc., 
Clary Multiplier Corp., Cole Steel Equipment Co., Inc., 
Ralph C. Coxhead Corp., Craig Machine Inc., Cummins 
Business Machines, Cushman & Denison Mfg. Co., 
Davidson Manufacturing Corp., Derby Sealers, Inc., 
Detecto Scales, Inc., Diebold, Inc., DoMore Chair Co., 
Inc., Eastman Kodak Co., Elliott Addressing Machine 
Co., Executone, Inc., Fandex, Inc., Filing Equipment 
Bureau, Inc., Fototype Co., Friden Calculating Machine 
Co., Inc., Gray Mfg. Co., Gregory Fount-O-Ink Co., 
Guide System & Supply Co., Heyer Corp., Holbrook 
Microfilming Service, Inc., Hush-A-Phone Corp., Itkin 
Bros., Inc., Kalmus-Golden, Kee Lox Mfg. Co., Mar- 
chant Calculating Machine Co., Monroe Calculating 
Machine Co., National Blank Book Co., New York 
Telephone Co., Niagara Duplicator Co., Ohmer Corp., 
Operadio Manufacturing Co., Oxford Filing Supply 
Co., Parker Steel Products, Inc., Paymasters Inc., Peirce 
Wire Recorder Corp., Pitney-Bowes, Inc., Pronto File 
Corp., Rand McNally & Co., Rex-O-Graph, Inc., Robo- 
typer Corp., Rockwell-Barnes Co., Safeguard Corp., 
Standard Manifold Co., Staunch Sales Co., Tiffany 
Stand Co., Uarco, Inc., Victor Adding Machine Co., 
Wassell Organization, Inc., Western Manufacturing 
Co., and Wolcott Steel Products, Inc. 


Office Week Forums Conducted 


During the entire week, at morning, afternoon and 
evening sessions, office week forums were conducted. 
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These were sponsored by Office Executives Association 
of New York Inc., the New York chapter of National 
Office Management Association in collaboration with 
Transcription Supervisors Association of New York and 
Filing Association of New York. Cochairmen were 
Herbert B. Roth, Continental Casualty Company, gen- 
eral chairman, National Office Management Associa- 
tion; D. E. Griesemer, The Babcock and Wilcox Com- 
pany, president of the New York chapter, National 
Office Management Association; Mrs. Mae C. Turbush, 
Firemen’s Fund Indemnity Company, president Tran- 
scription Supervisors Association; Mrs. Elizabeth G. 
Lee, Standard Oil Company of New Jersey, president, 
Filing Association of New York, and E. J. O’Neil. Con- 
solidated Edison Company of New York, ticket com- 
mittee chairman. 

And so, after a long and busy week, the final whistle 
blew promptly at 10 o’clock on Saturday night, and 
as the last visitors were leaving the exhibition hall, 
tired but contented exhibitors began pulling up stakes. 
With the grand finale, the 39th National Business 
Show took its place in the pages of history as one of 
the largest and most successful shows ever staged 
by the National Business Show Company. 

Credit for a job well done in a very satisfactory 
and workmanlike way goes to Frank Tupper, Edwin 
O. Tupper and William Tupper. To the manufacturers 
who made the show a success, the industry is grateful. 

To Apeda Studios, Inc., to whom we are indebted for 
the fine pictures of the booths shown on the accom- 
panying pages, OFFICE APPLIANCES wishes to express 
appreciation. And to Art Steel Sales Corporation goes 
this journal’s gratitude for the equipment loaned to 
our exhibit at the show. 





A FOREIGN VISITOR’S IMPRESSIONS 
OF THE NEW YORK BUSINESS SHOW 


By Virginio Svidercoshi 
Milan, Italy 


HAVE VISITED this year the New York Business 

Show and I have certainly found that considerable 
progress has been made as compared with last year’s 
show, which I had visited then. 

Although it is not possible to make any comparison 
between the products shown by the various companies, 
inasmuch as quite a few of them were absent, it is a 
fact that exhibitors did everything required so that 
the types of machines already known could be 
equipped with new features, rendering those machines 
faster and more automatic. 

Naturally, some absolutely new items were displayed. 
This is a certain sign that American manufacturers 
have put forth further efforts for the purpose of pro- 
ducing more perfect equipment. 

As a foreigner I cannot fail to notice, as I have said 
above, the efforts of everyone concerned in order to 
put out better and more perfect products. Unfor- 
tunately this is accompanied by an increase in prices 
which cannot but represent a source of concern fora 
European importer such as myself, on account of the 
well known and all around shortage of dollar currency. 
I believe that American manufacturers should give due 
consideration to this important factor. The best solu- 
tion would be that of supplying more simple machines, 
without too many automatic features, at an accessible 
price. 

I cannot terminate this brief note without com- 
menting about the extreme courtesy and patience 
which I found on the part of all exhibitors whom I 
approached. They were all very kind in supplying 
me with explanations and data and. I am therefore 
anxious to extend here my sincerest thanks. 
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WATCHES PRESENTED TO WINNERS.—W. E. Bradley 
(left), president of Copy-Craft, Inc., congratulates Miss 
Emily Dubois, secretary to Mr. McGuire, of Wickes, 
Riddell, Bloomer, Jacobi and McGuire, New York law 
firm, and David T. Scadden, salesman at Loughlin 


Typewriter Exchange, Paterson, N. J., winners of 
Longines watches in Copy-Craft contest at New York 
Business Show. 


———— oe eo 


NEW YORK BUSINESS SHOW EXHIBITS 


Advanco Products, New York 11, N. Y¥.—Displayed was the company’s 
line of Suspendo folders, personal desk file, adjustable steel frame for 
filing drawers and initial showing of their new File-Desk as well as index 
systems and supplies under the trade name of Advanco Products. Jack 
L. Silver and M. Nitzburg were in attendance. 

Allsteel Scale Company, Inc., New York 7, N. Y¥.—On display were all 
models of Triner mail and parcel post scales, both automatic and beam 
balance types. The exhibit was under the direction of Vice-president 
A. P. O'Neil, assisted by B. Waring, G. Pickering, G. McAnerny, A. Acker, 
€. Monroe and R. Lutz, district representatives. 

American Automatic Typewriter Company, Chicago 22, I1!..-On display 
were all models of the Auto-Typist with the Push Button Dual Selector 
Auto-Typist featured. In attendance were President Otto Schulz and 
members of the eastern sales staff. 

Apeda Studios, Inc., New York 19, N. Y. 
commercial photographs, counter and window displays, photography, 
photo murals, full color copies and prints, Kodachrome and Ansco 
color film originals were shown. Allan D. Newman was in charge 

Art Steel Sales Corporation, New York 51, N. Y.—The display con- 
sisted of the Steelmaster line of junior filing systems and cash, boud 
and office boxes with new plastic trays, the Moldmaster line, open 
shelve storage cabinets, receiving desk, the Tidy Deskmaster, plastic 
letter trays, and a law blank cabinet with plastic drawers. Also shown 
were the new headrest couch with the ‘‘magic-lift’’ pillow, stenographer 
and executive posture chairs, and Chippendale side and revolving chairs 
In charge were Joseph Burger, president and Irving M. Levy, vice- 
president and sales manager, assisted by the following territorial repre- 
sentatives: Charles R. Barry Associates, Pacific coast; O. D. Mann, 
Southwest: Bi'l Bovd. Northwest: Larry Damon, South; Leon Banov, 
New England and William I. Lampel, Samuel Katz and Gerard D. White, 
metropolitan New York. 

Autopen Company, Washington 1, D. C.--On display was the standard 
Autopen for letters, checks and personal mail, in addition to the special 
new Autopen for signing of stocks, bonds and insurance policies. Con- 
tinuous demonstrations were made. In charge were R. M. DeShazo, 
general manager, assisted by A. E. McWilliams, sales representative. 
The Bassick Co., Bridgeport, Conn.—Displayed and demonstrated was 
their new Flo-Tile chair control embodying the torsion principle which 
eliminates all springs and squeaks. Also shown was the Floating Hub 
eastor with the new shock absorbing principle which permits a vehicle 
to ride over bumps without lifting the load. Wheeler Parrott, sales 
engineer and Richard Benson, advertising and sales manager, were in 
attendance. 

Bates Accounting Forms Company, Inc., New York 18, N. Y¥.—Featured 
were the Wage-O-Matic payroll computer and the Taxmeter for wage 
deduction, both employing the use of pre-calculated charts mounted on 
rollers. Also shown were the Ever Ready Time-Saver payroll svstem 
and the newly-developed Payroll Denominator. Jack Hirsch was in charge. 
_Beck Duplicator Corporation, New York 11, N. Y¥.—The display con- 
sisted of a flat-bed automatic gelatin duplicator taking sizes up to 18 x 
35 inches and a new 14 x 17 inches electric rotary duplicating machine. 
Owen Morris, general manager, was in attendance. 

Bircker Company, Inc., Rochester, N. Y.—On exhibit were five different 
models of Lightning letter openers and two models of the Lightning 
mail sealer. In attendance was R. U. Reed, sales manager, assisted by 
R. J. Ludlow and D. W. Manz, New York representatives. 

_ Blue Robin Corporation, New York 1, N. Y.—Exhibited the Speed- 
Eraser, the typewriter eraser that eliminates smudging of carbons. In 
attendance was President Nicholas Reisini. 

Bruning, Charles, Company, Inc., Chicago 41, Il.—Shown were the com- 
pany’s lines of B. & W. office copying equipment and drafting and 
artist supplies, and the seven inch core-fed electric erasing machine. 
E. G. Davison was in charge of the exhibit, assisted by Allan Halstead 
and R. D. Ridgeway of the New York office. 


Advertising displays and 
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Brush Development Company, Cleveland 14, Ohio.—Showed the Pro 
fessional Mail-A-Voice dictating and transcribing unit. In attendance 
were C. L. Wheeler, S. L. Pelgar and C. O. Novorska of the factory sales 
force. 

Burroughs Adding Machine Company, Detroit 32, Mich.—A_ brilliant, 
speeially-constructed exhibit towering 17 feet above the floor and dom 
inated by a giant, illuminated “‘B’’ featured this exhibit, which is 150 
feet long and 18 feet deep. On display was the complete line of Bur 
roughs products, with special emphasis placed on the Burroughs electric 
duplex calculators dramatically demonstrated on the stage at the extreme 
right. A staff of about 100 specialists from Burroughs headquarters and 
branch offices demonstrated machines to visitors. 

Clary Multiplier Corporation, Los Angeles 12, Calif.—On display was 
the new Clary Speed-o-lectric adding machine. In charge of the exhibit 
was J. W. Stallings, general sales manager, assisted by Owen A. Sloan 
and Eugene R. Irvine, home office representatives Also attending the 
show were President Hugh Clary, William R. Petit, chief engineer; 
A. J. Hall, factory superintendent; R. E. Boyden, assistant chief engi 
neer, and L. W. Alguire, general service manager 

Cole Steel Equipment Company, iInc., New York 17, N. Y.--The full 
Cole Steel line of new steel filing cabinets, desks, storage cabinets and 
chrome furniture was on display, along with the products of the Pronto 
File Corporation. S. T. Scheinman was in charge, aided by S. V. Schein- 
man, S. Gelder, H. Bernstein and M. Kazan 

Copy-Craft, Inc., New York 7, N. Y¥.—Exhibited were the Copy-Craft 
lines of carbon paper, inked ribbons, stencils, duplicating inks, hecto- 
graph carbon and hand cleanser. The non-curl feature of the Flagship 
metallic back carbon was demonstrated by subjecting it first. to the 
extreme heat in a hot chamber, and then to the extreme of a cold 
chamber. In addition, a typist using one sheet of carbon for the entire 
six days of the show actually typed 120 single-spaced full pages, making 
one carbon copy. The one sheet of Flagship exceeded the expectations 
of the manufacturers and was not worn out at the end of the show. 
The booth was in charge of Alonzo Putnam, general manager. 

Coxhead, Ralph C., Corporation, New York 14, N. Y¥.—On display was 
the Vari-Typer, the office composing machine, which writes with over 
300 «different styles of instantly changeable type. Also shown and 
demonstrated was the engineering model, used for lettering blueprints 
ind tracings. J. J. Oppasser, assistant general sales manager, was in 
attendance. 

Craig Machines, Inc., New York 16, N. Y.—Featured in this display 
was the Craig cycle billing files and systems. In attendance were J. M. 
McKenna, sales manager, assisted by J. Griggs, R. C. Holzman, and 
G. Bollinger. 

Cummins Business Machines, Chicago 40, Ill.Feature attraction of 
the Cummins display was the Model 300 perforator, in addition to many 
other members of the 300 series Included among these were electric 
perforators for coding labels, receipting bills, numbering orders and 
cancelling stamps. Also shown was the Model 250 endorser, now in 
full production. The Tri-Poster with many sample forms from recent in- 
stallations was shown by the systems division. In attendance were Paul 
Jones, president; J. R Jelow, assistant sales manager; Carl Arberg, 
New York representative, and Ross Scupholm, Brooklyn representative 
tepresenting the systems division were C. E. Muller, manager, and -Miss 
Ann Taillon. 

Cushman & Denison Mfg. Co., New York 11, N. Y.—Special features 
of the display were the Cado Flo-Master Fountnbrush and the Ke-Master 
filing system. On display were new packaging for their products, new 
labels, new gold tone Aristocrat Fountnbrush, and five mark adaptor 
for all models of the Fountnbrush. In charge were William Galten and 
David L. Parke. Also in attendance was James S. Cushman, president. 

Davidson Manufacturing Corporation, Chicago 7, I!!.—Central features 
of this exhibit were the Davidson Dual duplicators and folding machines. 
including the new Model 120 parallel folding machine. In direct charge 
of the booth was President W. W. Davidson, Jr., assisted by members 
of the New York branch. Also in attendance were Walter Strain, gen- 
eral sales manager, and W. W. Davidson, Sr., chairman of the board. 

Derby Sealers, Inc., Derby, Conn.—Focal point of the display was the 
fully automatic Derby sealer, which dispenses, measures, moistens and 
cuts gummed tape with one stroke of the handle. The machine is 
available in two sizes—Model 82, for tape from one to three inches, and 
Model 4-382, for tape up to four inches. Also shown were four sizes 
of label moisteners, a hand-operated envelope moistener, and the D-3 
and D-5 hand pull and tear tape moisteners. W. S. Shee and M. B. 
Fabian were in charge of the booth. 

Detecto Scales, Inc., Brooklyn 1, N. Y.—Displayed was the company’s 
line of mail and parcel post scales. Charles Mann, advertising man- 
ager, was in attendance. 

Dictaphone Corporation, New York 17, N. Y.—-Displayed and demon 
strated was a comprehensive array of the latest Dictaphone electronic 
dictating, transcribing and recording machines, including continuous 
recording on plastic belts. Also shown for the first time were their 
latest transcribing machines Model BE, together with the Model AE, 
known as the Dictaphone twins. On the mezzanine floor, the Dicta- 
phone Theater was in almost continual operation, featuring the film. 
‘Hello, Business!’”” The exhibit was staffed by the sales personnel of 
the New York district office under the direction of Carol Lyttle, dis- 
trict manager. 

Diebold, Incorporated, Canton 2, Ohio.—Shown were photocopying, 
microfilming and cycle billing equipment, safes and office lines, including 
steel storage files, and visible record equipment both in rotary and 
vertical models. In attendance were George Bockius, president; A. W. 
Jackson, vice-president; Daniel Maggin, vice-president; and Myron Stouf- 
fer, New York branch manager. 

Domore Chair Company, tInc., Elkhart, Ind.—Shown were the Domore 
executive models, the Postur-Matic, and a new secretarial chair, the 
Debonaire, embodying many new features, including the new composite 
construction. In attendance were H. B. Williams, president and New 
York Agency Manager J. H. Barfoot, president, John Barfoot, Inc., 
which operates the Domore Seating Service. Also present were several 
members of his sales organization and a number of home office repre- 
sentatives. 

Dun’s Review, New York 8, N. Y¥.—Exhibit consisted chiefly of copies of 
old prints of century-old paintings and early events in the history of 
the country, taken from the cover of the magazine. In charge of the 
booth were Jean M. Bailey, Mark McDonald, H. C. Daych, Alex J. 
Dughi, Jr., Mildred M. Geiger, James W. Knapp, Dorothy B. Kosyka, 

Adrienne T. O’Ryan, Jack C. Ross and Carl E. Yoder. 

Eastman Kodak Company, Rochester 4, N. Y.—On display was the 
full line of Kodagraph photographic office copy papers. In attendance was 
W. E. Barr, manager of the industrial photographic sales division. 

Elliott Addressing Machine Company, Cambridge, Mass.—Addressing 
machines in many different models for various lines of business were 


(Turn to page 231, please) 
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VISIT NUMBER 6 





“Office Appliances” 


Salt Lake City 


Surveys 


By ERNEST W. FAIR 


Field Reporter 





FFICE EQUIPMENT and supply merchandising in 

this 100-year-old city founded by Brigham Young 
in July of 1847 is a close-knit and very friendly setup. 
The spirit of friendship between various elements 
within the trade is exceptionally high and as a result 
the competitive spirit is on an exceptionally high 
ethical plane. 

Office supplies themselves are sold in a great many 
different types of institutions and the average supply 
store here is a complete stationers unit. Some entrance 
of specialization, heavily practiced in the East and 
Midwest today, has made itself felt here but special- 
ization in itself has not been found profitable in this 
area. 

Business men here want “one-stop” stores; they pre- 
fer to buy their needs from one organization rather 
than a number of different stores and they do very 
little shopping around. As a result, the average dealer 
here has a well-knit group of customers who stay 
loyal to his firm as long as he can deliver merchan- 
dise and give them the service they desire. 

Salt Lake City metropolitan area has a population 
of close to 204,000 today, with the city proper at 180,- 
000. The area of the city is 52.5 square miles and its 
business district covers a great deal more ground 
space than an average city of the same size; reason— 
all streets are 132 feet wide and average office build- 
ings do not go over ten or eleven stories. The jobbing 
and industrial district is located on the west side. 
Manufacturing organizations are situated within this 
area and further westward. It is an easy territory for 
city salesmen to cover because business life is fairly 
well segregated into definite districts. 


Firms Cover Salt Lake and Adjacent Area 


The average Salt Lake City office supply and ma- 
chine firm covers all of the state of Utah and parts of 
Wyoming and New Mexico, but most of its business is 
done within the city itself and the better than half 
dozen small cities surrounding it, none of which is 
more than a good half-hour automobile ride from 


Sixth of a Series of Journeys 
to Metropolitan Centers for the 
Purpose of Obtaining Firsthand 
Information on the Retail Di- 
vision of the Office Equipment 
and Supply Industry 


Salt Lake City itself. Beyond this grouping of cities, 
business communities are situated at Provo and Price 
to the south and Ogden to the north. 

It’s a good city in which to do business from an- 
other standpoint, and that is that the nearest major 
city competition so far as office supply dealers are 
concerned, is too far away to be of any consequence. 
Some supplies are bought by mail from Denver and 
San Francisco but the amount of this business done 
here is so small as to be of little concern to local dealers. 

Most stores work the city and surrounding area 
mentioned above with city salesmen and salesmen 
who make weekly trips to the group of smaller cities 
(most of which are largely industrial) and do consid- 
erable direct mail advertising to cover their state and 
surrounding territory. 

Selling here is becoming much more aggressive 
than at any time since pre-war days; local dealers 
are finding they have merchandise to sell once again, 
although the familiar shortages are as much of a 
plague here as elsewhere. But office supplies them- 
selves, and some machines, are being actively mer- 
chandised today rather than just stocked or checked 
through to a waiting list. 

A great deal more attention is being given to mer- 
chandising and display. Primarily, the chief develop- 
ment at the present time is in more attention to 
window displays. 

“Most of us have been using our windows as a source 
of light for the front of the store and nothing else 
for a long, long time now,” one dealer told us. ‘But 
we’re gradually waking up to possibilities in them 
again. I’ve got merchandise I have to sell now and 





SALT LAKE CITY SKYLINE LOOKING TOWARD THE EAST 
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PEMBROKE’S STORE FRONT DECORATED FOR THE UTAH 
CENTENNIAL CELEBRATION THIS YEAR 


the best place I know to show it is in my windows.” 

Stores are setting up complete office units in such 
windows, with the accent on new furniture, more of 
which seems available here than in several other cities 
we have visited recently. 

“A modern, complete office unit is a sure stopper,” 
one dealer observed, “because the average business 
man is operating his office with furniture and equip- 
ment badly outdated. And he’s very much interested 
in replacing it. Our big problems out here are high 
prices and stimulating his desire to make that replace- 
ment beyond the point where price is a factor!” 


Anticipated Price Decline Slows Sales 

Biggest sales resistance on this score in this area 
at present is the feeling among business men that 
office furniture and equipment prices are due for sharp 
drops within the near future. They are postponing 
purchases in anticipation of these price-cuts. 

“There’s only one way I know to combat that,” we 
were told by several dealers, “and that is to show this 
customer that there is little likelihood of such declines 
at any time in the near future.” 

These dealers are even showing their customers let- 
ters from manufacturers pointing to likelihood of 
continued current price levels and suggesting even 
higher prices may be forthcoming. One uses a private 
business letter service he receives which occasionally 
lists possibilities in future prices of merchandise such 
as his. 

Words alone will not convince these customers, we 
were told in several stores, for no matter how good 
friends they may be, they believe such oral arguments 
are nothing more than sales talk. Dealers, therefore, 
have found such evidence as previously mentioned 
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which points to little likelihood of any immediate price 
decline, as their selling weapons for getting orders 
on all of this type of merchandise. 

One dealer has made several sales by pointing out 
that even if prices do decline the customer will not 
be ahead for trade-in, and resale prices on old equip- 
ment will decline so much when that does occur that 
the merchandise may even cost more. 

“One recent example I used,” a dealer told us in 
discussing this sales resistance argument, “showed a 
customer that the trade-in value of his equipment 
today was $450 and that replacement cost would be 
$1,950. Granting a price decline to $1,750 on replace- 
ment he was shown that this situation would bring a 
corresponding trade-in price drop to around $150 to 
$200, which made his actual replacement cost higher 
than it was today. This sales logic can be applied 
even better on single units.” 

Modernization of store fronts and interiors are def- 
initely in the offing for local retailers. As shown in 
accompanying illustrations, some have already done 
this. We were told several times that the office supply 
dealer who seeks to sell his customers “modernization” 
of their offices can hardly do it successfully unless he 
“starts at home” and thoroughly modernizes his own 
store first. 

High building costs (and they are as high here as 
anywhere else in the country) have held some dealers 
back but others have gone ahead. They point out that 
this is a necessary expense if one is to keep one’s place 
as a leader in a community. 


Credit Selling a Minor Factor 


There is very little credit business being done 
here as yet, but most dealers feel that the time is 
fast returning when the great majority of sales of more 
expensive merchandise will be made on installment 
credit and point to the elimination of Regulation W 
as starting this trend. No set policies for such selling 
have as yet been originated, but most dealers felt that 
a required down payment of 20 per cent or more with 
terms running from 12 to 18 months, as desired, would 
probably be used at first. 

Credit in the future isn’t viewed lightly here. Dealers 
feel that it will be a major problem and most of them 
are watching their current 30-day credit accounts very 
closely. None want to be caught when first breaks 
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pe ca 
A. H. REISER, manager of the office supply department, 
Deseret Book Store. 


come. Most dealers are fixing such responsibility on 
salesmen handling the accounts and are becoming a 
great deal more careful about granting new open 
accounts. Few grant such accounts without thorough 
credit check-ups before opening them and the old pre- 
war personal friendship basis or salesmen’s recom- 
mendations are not being followed, as yet. Everyone 
feels there is too much uncertainty in the future and 
that many small business firms, inadequately financed 
and whose management lacks business experience, will 
go under at the first business reversal. They do not 
want to be caught when that happens. 

Priority systems for merchandise still short have 
been almost completely abandoned and such lists are 
being used solely to guide “needy” cases among cus- 
tomers. Dealers who checked with one another found 
a great deal of duplications on such lists (just as auto 
dealers have found) and consequently ceased taking 
them too seriously. Old customers come first, definite 
needs of new customers hext, and future good account 
possibilities follow ... beyond that there is not much 
priority being used here today. 

A great deal of attention is given stationery, greeting 
cards and similar merchandise in this area. Dealers 
have found all of these items profitable merchandise 
but they were just as quick to point out to us that 
such merchandise was only profitable when the store 
had “the best selection in town” and that a limited 
stock could be sold only as a customer convenience. 


Quality of Retail Organizations High 


Salt Lake City has a number of outstanding firms, 
many of which could lay claim to being the leader 
in the city’s field. In most cities we have visited one 
or two firms stood out in front to such a marked de- 
gree that there could be no debating this point. Here 
in Salt Lake City the relative position is too close 
for us to make any such distinctions. 


ZCMI, that historic department store of the west, 
has a top notch store devoted to office machines and 
equipment, as shown in an accompanying illustration. 
ZCMI stands for Zion Co-Operative Mercantile Insti- 
tute and is owned by the Church of the Latter Day 
Saints (Mormon). The department store itself is rated 
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as one of the best in the country and the three-story 
separate building on State Street in which its office 
and school supply enterprises are established, stands 
in that position within our field. 

The Kelly Company at 23 West First Street South, 
operated by E. E. Kelly, has another fine local store, 
with a modern store front giving great emphasis to 
the name Kelly, as can be observed in an accompany- 
ing illustration. Their displays of Shaw-Walker prod- 
ucts, which they feature, are continuously outstanding. 

The Pembroke Company at 24 East Third South is 
another outstanding store of this area and handles full 
lines of office supplies, equipment, stationery and office 
furniture. It also has a new and modern store front. 

Mike M. Aoki operates the Aoki Stationery Com- 
pany office in the Hooper Building; the Allsteel Office 
Supply Company at 48 Exchange Place handles both 
equipment and furniture; the Arrow Press at 62 West 
Second Street South is also a general dealer; the 
Bostich Stapling Machine Company has an elaborate 
agency in the Ness Building, as do H. E. Sargeant and 
R. J. Gordon for the Gordon Company. 

The Burroughs Adding Machine Company has a new 
building at 55 West First Street South in the center of 
the city’s main business district. Business Equipment 
Company, located at 49 West Third Street South, spe- 
cializes in equipment and supplies. The Deseret Book 
Company (its name refers to the bee-hive and not that 
arid landscape) at 44 East South Temple Street, has 
been building up an office supply department under 
A. H. Reiser. General Office Supply, at 75 West Third 
Street South, owned by Phil and Dan Garn and Von 


EFFECTIVE SIGNS LIGHT UP FRONT OF KELLY COMPANY 
STORE AT 23 WEST FIRST STREET, SOUTH. 
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Adamson, is giving more and mure attention to new 
equipment arriving in their store. 

The Intermountain Merchants Supply Company at 
56 East Fourth Street South, is a store and restaurant 
supply organization that has branched into the han- 
dling of business equipment and supplies of a heavy 
nature. International Business Machines Corporation 
has a branch at 49 East First Street South. The Kee 
Lox Manufacturing Company, producing carbon paper 
and typewriter ribbons, has branch offices in the Felt 
building. 

Marchant Calculating Machine Company is located 
at 167 South West Temple Street. Mid-West Office 
Supply Company at 60 West Second Street South 
has grown from the Mid-West Stationery Company 
and is owned by Walter J. Phillips and Clyde Powell. 
The Office Machine Exchange at 27 West First Street 
South, located near Kelly’s, specializes in a small ma- 
chine operation and has been steadily building its 
business. It is operated by Frank Schreyer as manager. 
Remington-Rand, Inc., has an agency in the Beneficial 
Life Building. 

One of the newest store fronts, shown herewith, is 
that of the Salt Lake Desk Exchange at 623 South 
State Street. The firm recently moved there from 35 
West Third Street South. The Utah-Idaho School 
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NEW HOME OF SALT LAKE DESK EXCHANGE, 35 WEST 
THIRD STREET, SOUTH. 


Supply Company at 155 South State Street is also in 
the office supply field. Western School Supply Com- 
pany, Inc., at 72 West Second Street South, is an- 
other such local firm. 

The Van Duburg Sales Service at 337 South Main 
Street features Roto-Shear mail openers successfully. 

Nolan C. Oswald is manager of the Multigraph 
Agency, in new quarters at 139 East Second Street 
South, and F. M. Otto is branch manager for the Un- 
derwood Corporation at 44 Exchange Place. 

Typewriters and typewriter repairs are handled here 
by the Armstrong Typewriter Service at 175 East 
Broadway, Austin Typewriter Service in the Brooks 
Arcade Building, Ralph C. Coxhead Corporation at 167 
South West Temple Street, General Typewriter Com- 
pany at 30 East First Street South, Hoggan Typewriter 
Service at 730 Second Avenue, International Business 
Machines Corp. at 49 East First Street South, Rem- 
ington Rand, Inc., Royal Typewriter Company at 69 
West Third Street South, L. C. Smith & Corona Type- 
writers, Inc., at 40 West Second Street South, Steele 
Typewriter Company at 32 West Second Street South, 
Typewriter Inspection Company in the Brooks Arcade 
Building, Underwood Corporation, and Woodstock 
Typewriter Agency at 2666 South Fifteenth Street East. 
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MID-WEST OFFICE SUPPLY COMPANY EXECUTIVES.—E. B. 
“Ernie” Gabrielson (left), buyer, and Walter J. “Bus” Philips, 
co-owner. Other co-owner (not pictured) is Clyde J. Powell. 


——s 

Groshell’s Cash Register Exchange at 64 Exchange 
Place has the Allen agency, Anderson’s Office Service 
& Supply Company at 35 West Third Street South 
handles adding machines, Burroughs Adding Machine 
Company is located at 55 West First Street South, 
Comptometer Company at 10 West First Street South, 
Friden Calculating Machine Agency in the Atlas Build- 
ing, Monroe Calculating Machine Company at 20 Post 
Office Place, Marchant Calculating Machine Company 
at 167 South West Temple Street, the Office Machine 
Exchange at 27 West First Street South, and the 
Elliott Addressing Machine Company in the Ness 
Building. 

(Next Month—Seattle, Wash.) 





GENERAL OFFICE SUPPLY COMPANY PARTNERS.—Left to 
right: Phil Garn, Von Adamson and Dan Garn, looking over a 
new piece of equipment. 
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There'll Be More Glamour in Office 


Furniture in the Future 





( FFICE FURNITURE merchandising is going to 

present quite a different picture in the years 
forthcoming, according to Jack Kendrick, head of 
Kendrick-Bellamy, Stationery Company, office supply 
and furniture retailer of Denver, Colo. 

Kendrick-Bellamy is “gearing up” for a type of office 
furniture merchandising that will differ greatly from 
that of pre-war years, Mr. Kendrick indicated. Oper- 
ating one of the most modern stores in the West, the 
company has done away completely with out-dated 
office furniture presentation in its upper floors, and 
plans to concentrate on “the more glamorous types of 
office furniture” in the future. 

Right now, of course, Kendrick-Bellamy is experi- 
encing much of the same supply difficulties as re- 
tailers in other parts of the country. The store is about 
a year behind on delivery of wood furniture orders, 
and much farther behind on steel. However, both are 
improving with increased production of hardwood 
lumber and sheet steel. The store recently began to 
hold samples of all types of office furniture, for the 
first time in five years. “We are selling off wood and 
some steel as rapidly as it is received,” he pointed out. 
“For example, we will sell all of the four- and five- 
drawer steel files we have on hand, Keeping at least 
one sample, because we feel that we can obtain re- 
placements immediately. However, where there are no 
immediate prospects of filling in the stock, we do not 
sell the last set we have. During the war, we let all 
of our office furniture go to the customer as rapidly 
as it was received—due to the desperate need of many 
firms. Now, however, the market demand is not as 
urgent and we feel that we may safely hold samples 
without irritating some of our long-established buyers.” 


Promotion Plans in Preparation 


With the pre-war sales crew all returned and out on 
the job, Kendrick-Bellamy is getting ready for a lot 
of promotion. There has been a general shakeup in 
the attitude of office users toward their furniture in 
recent years, according to Mr. Kendrick. The store 
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Interview with Jack Kendrick, 
Kendrick-Bellamy Stationery 
Company, Denver, Colo. 


By BERT MERRILL 


Staff Correspondent 


has added many new lines and changed its basic lines. 
For example, there will be an aggressive drive on pos- 
ture chairs and such new items as ventilating fans, 
modern leather furniture, and so forth. 

“The office furniture retailer must take into con- 
sideration trends toward modern and more glamorous 
furniture,’ Mr. Kendrick said. “Customers now are 
refusing to buy odd sizes, odd colors and unmatched 
furniture of any type. Where at one time any type 
of desk, any type of file, would be crowded into an 
office, the average customer now has an eye for the 
beauty of his business home and is insisting upon 
well-matched, ensembled furniture. Perhaps the most 
significant reason behind this new demand is the in- 
terest in overhung and odd-shaped desks, which have 
strong appearance appeal. We intend to carry a full 
line of glamorous office furniture, moving away from 
the square leg and sharp-corner styles of the past, 
and to ‘open stock’ all of these to be filled in whenever 
necessary.” In new wood furniture, Mr. Kendrick is 
led to expect new developments in molded shapes, 
panel wood, bonded plywoods, and plastics. The ‘“Holly- 
wood desk” of triangle, oval, round and kidney-shaped 
forms is an excellent example of this. Almost every 
man outfitting a new office wants to see such styles 
and to talk them over seriously. “The harsh, severe 
appearance of offices is rapidly disappearing,” Mr. 
Kendrick said with a smile, “just as has the gloomy 
appearance of executive offices in insurance companies, 
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panks, hotels, and so forth. I believe the island base 
type of desk made the biggest change in the custo- 
mer’s line of thinking and helped more to make the 
average office holder style conscious. While we are 
still selling a lot more of standard furniture, the mar- 
ket is gradually growing more receptive to dramatic 
office furniture. Probably a strong contributing factor 
is the larger number of women actually engaged in 
business. They give a lot of thought to their sur- 
roundings and of course, office furniture is considered 
first.” 


Women Helping to “Glamorize”’ Denver Offices 


An outstanding example of that statement is the 
fact that most professional men’s offices are now being 
“glamorized” in Denver. Since the professional man’s 
office is his kingdom, wives usually have a lot to say 
in the layout, according to Mr. Kendrick. “We will- 
ingly bring the wife into the picture, inasmuch as what 
pleases her will usually please the husband,” he as- 
serted. “And of course, the wife will invariably buy 
more expensive lines.” Kendrick-Bellamy never for- 
gets “the feminine angle” in displaying its furniture. 
When women first began to influence the office furni- 
ture market by demanding posture chairs, Kendrick- 
Bellamy was one of the first to set aside a separate 
room for them. This brought in many women cus- 
tomers. 


A series of display rooms on the upper floors of the 
store are good visual examples of Kendrick-Bellamy’s 
line of thinking. Broken up into a series of rooms the 
office furniture display shows two complete executive 
offices, one in walnut, and one finished in ‘Hollywood 
glamor style.” One large room is devoted entirely to 
files, both in wood and steel; one to desks, including the 
most modern styles down to plain oak; one to pictures; 
one to standard, low-cost oak office furniture; one to 
posture chairs, and another to chairs of all varieties. 
Every room shows the most advanced designs in the 
particular group it represents. For example, the two 
executive offices are paneled from floor to ceiling with 
the same wood as the furniture. In the file room, 


panel files, drawer files, rotating files, and all varieties, 
are set up side-by-side. 

One of the most novel features of the Kendrick- 
Bellamy office showroom is “going a little farther” 
with helping the customer to plan his entire office. 
Noting several years ago that better lighting was be- 
coming of increasing interest to most office holders, 
Mr. Kendrick included representative ideas of lighting 
in most of his office furniture showrooms. “Wher the 
customer comes in to look at office furniture, we want 
him to see it as nearly as possible in his own surround- 
ings,’ Mr. Kendrick pointed out. “As long as most of- 
fices are remodeled before new furniture is ordered, it is 
a cinch that much thought has been given to lighting.” 
Therefore, in the ceiling of one room is a “cold cath- 
ode” lighting system arranged in duplicate “stars”; 
in another room a criss-cross design of slim cold 
cathode tubes is installed; in another room are the 
more standard fluorescent lamps. For the customer 
who is remodeling old-fashioned chambers with ex- 
ceptionally high ceilings, Kendrick-Bellamy has pro- 
vided a practical answer in a “low-ceiling” simulation, 
consisting of fluorescent or cold cathode lighting tubes 
around the wall at a height ten feet above the floor. 
Light coming from this low source does away with the 
high ceiling effect and helps to modernize offices even 
if they have 15-foot ceilings. Examples of dropped 
lighting, “flush lighting” and other types of overhead 
illumination are included in the display rooms. Al- 
though the store does not sell this type of lighting 
equipment, it has a strong influence on the type of 
furniture purchased. It is not unusual for eight to 
ten businessmen per day to visit the rooms merely to 
look at the lighting system and base their future plan- 
ning on what the store has to offer. 

Kendrick-Bellamy is once again ready to plan com- 
plete offices from floor to ceiling for the needs of 
various types of businessmen. However, rather than 
sticking to tried-and-true, severely-designed office 
furniture, the store is going to urge its customers to 
invest in eye-appealing, more pleasant, modern de- 
signs in lighter colors, maintaining an “open stock” 
in all varieties to back up the promotion. 





FORGOTTEN FURNITURE FIELD RECOGNIZED 

The professional man’s offices—long forgotten in the 
furniture field—have received recognition at last from 
California. And as a result of that recognition, the 
latest co-ordinated furniture grouping to originate 
from Los Angeles is “California Professional,” a mod- 
ern ensemble designed by Robert Dorr, Jr., that is 
scaled for both a small reception room or a large office 
with complete correlation in furniture, lamps and 
coverings for floors, walls, and ceilings. 

Chief participants in the promotion are S. Karpen 
& Brothers of California, Koroseal, made by Goodrich; 
and W. & J. Sloane of Beverly Hills, whose store execu- 
tive, George Thompson, conceived the idea of the 
pressing need for such a correlation and interested 
Dorr in co-ordinating the group. 

Plans called for three different rooms—for “Doctor, 
Lawyer, and Engineering Chief”—to be furnished with 
“California Professional” pieces for previewing by 
buyers at Sloane’s Beverly Hills store November 1. The 
identical three-room setup will be displayed for east- 
ern buyers at Karpen’s showrooms in the Furniture 
Mart in Chicago. 

Distribution will be to approximately 30 retail stores 
from coast to coast through S. Karpen & Brothers 
of California. 

Koroseal fabrics will be used for upholstery on all 
the chairs, sofas, and sectionals, as decorative panel- 
ing on the wood furniture and lamps and as coverings 
for the walls and ceilings. 
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With the furniture designed similarly to Karpen’s 
California Manor group released early this year, Kar- 
pen’s wood pieces will be offered in two finishes— 
sand and grey. Although Sloane is showing only three 
rooms, the professional group is capable of making up 
an unlimited number of ensembles. 

Other participants are Silvestri Manufacturing Com- 
pany of 710 Washington Blvd., Chicago, which has 
contributed three plaster-base lamps; Lights of Holly- 
wood, Glendale, Calif., with four lamps in combinations 
of glass, brass, and wood; Eveready Hardware Manu- 
facturing Company of Brooklyn, N. Y., whose specially- 
designed drawer and door pulls and other hardware 
are being used, and W. H. S. Lloyd of Beverly Hills, 
whose grass-woven wallpaper known as Java cloth 
will be used on one of the three Sloane rooms. 

Sloane’s three preview displays call for a long, nar- 
row reception room for a doctor, a large room divided 
into two sections (one as a reception room, the other 
for a secretary) for a lawyer; and a third small square 
room for the engineer. The various room shapes wiil 
serve to illustrate the flexibility of various combina- 
tions of the “professional” furniture. 

Distinctive touches will be lent the individual rooms 
by three “Professional” lamps. A flask-like base filled 
with vari-colored capsules is symbolic of the medical 
man’s work. A pair of books formed in plaster mutely 
speaks out for the barrister, and a girder-like lamp 
column in the engineer’s office suggests structural 
feeling. 
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Having Overlooked So Much, 
Now See What You Can Do! 





(Note—For many years Mr. Goldthwaite 
was actively connected with the office 
furniture industry. Though now in an- 
other field, his observations and sugges- 
tions are backed with the authority of 
experience) 


T IS IMPERATIVE that from now on increasing 

and comprehensive study be given to a rebuilding 
of sales policies to be ready for what is hoped will be 
the end of the now confusing situation. 

To get down to earth, for a considerable period I 
have been doing varied types of work for important 
concerns in a major city. What was found there I 
know from other experience to be similarly true in 
any other part of the country. The situation is truly 
so shocking that all identities are omitted. 

As salesmen it is likely we never would have got into 
this important wholesale concern with the idea of 
revamping the storage shelving and systems or placing 
the offices on a well furnished basis. It is one of the 
very old and widely-known concerns, but in the fea- 
tures mentioned it has never got beyond what we may 
call the Model T basis, although in mechanical features 
to expedite work it has paid profitable attention. But 
now it has got beyond the reach of any door knob 
turning salesman, which in itself is a reflection on 
the coverage of the dealers of our industry serving 
the section. 

Suppose we take the matter of steel shelving, which 
the manufacturers have made to blossom like the 
green bay trees. Steel shelving is not so young but 
that at some early day this concern might have been 
caught with an open mind and started with an in- 
stallation to be built to as storage needs expanded. 

But what have they? 


Inadequate Shelving 


A six-story building filled as to storage space with 
unsubstantial fixed wood shelving which must be re- 
arranged at frequent intervals. This requires the work 
of the building carpenter and always a more or less 
sizable staff of the department workers to rearrange 
the stock. Considerable waste space is accumulated 
and in some cases not enough allowed. These are just 
two points among many in selling steel shelving. As 
a fire hazard, six stories of wood add up to something 
even with a sprinkler system. As it stands, this prob- 
lem will never be solved with a steel installation un- 
less a fire occurs. 

What this problem looks like can be visualized in 
many smaller cities. And when multiplied by the 
number of cities throughout the land, a stupendous 
market is revealed. Doubtless the problem will not be 
solved until specially trained men of sufficient under- 
standing are put to work on it. And the real backing 
must come from the dealers. The manufacturers have 
surely furnished enough material to make major 
propositions, but dealers can hardly expect the manu- 
facturers to pay for the local salesmen’s time to orig- 
inate and complete such projects. 

The range of products available to stock the dealers’ 
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By H. M. GOLDTHWAITE 


Denver, Colo. 





shelves at a quick profit may possibly be a partial 
reason for overlooking the major possibilities of steel 
shelving. Surveys, measurements and drawings with 
specifications must be included as bases of the esti- 
mates. Many dealers are equipped to do this, but 
seem Satisfied with the smaller set-ups. 

Now we go into the general offices and again the 
situation revealed may be found in most other states. 
The general office may be said to represent the history 
of business furniture making, showing by furniture 
of all ages from the very old to the very new just 
how the industry matured. From time to time dealers’ 
salesmen have supplied what was requested. The 
arrangement, like Topsy, “just growed.” Frankly, at 
this time, I would not care to take on the proposition 
of putting this office on a proper basis, so far as furni- 
ture is concerned. 


Furniture in the General Office 


I said, “The history of business furniture making,” 
but this is true only in the private offices and the 
secretaries’ desks; the rest are run of the mill. For 
the types of work done, most have too much drawer 
space, but the used (or misused), work material has 
overflowed to boxes and packages on the floor. A plain 
wood floor much spot-stained completes a picture you 
might get your imagination working on. 

These two examples in one major concern duplicated 
endlessly over the country, indicate the dealers’ out- 
look to be taken into account in revamping a sales 
set-up to meet broadening opportunities. 

It is my suggestion that the principals of dealer 
organizations and their department heads give 
thoughtful consideration to the artistically developed 
room settings in their homes. This indicates that the 
household furniture people are wise in serving their 
markets. The business furniture market is but a 
fraction of the household market in sales volume, but 
dealers should use at least a proportional amount of 
promotional advertising. In other words, dealers have 
not been educating their business customers much 
beyond their operational needs. 

On a Saturday afternoon, I sat with one of the most 
thoughtful and successful of the western office furni- 
ture men. He wondered momentarily and somewhat 
humorously if he should go knob turning again. We 
agreed that something more effective, more far reach- 
ing, would be needed in educational methods before 
the door knob was turned, but that is another story. 

Asked if he had any extensive layouts to be installed, 
he said, “Plenty! But what is the use of trying to do 
something you can’t do!” He has orders for as much 
as $2000 worth of furniture, orders that are two years 
old and still awaiting delivery. 
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Way Found to “Carry On” Despite 


Office Furniture Scarcities 





OR SOME TIME office furniture has been scarce. 

During the war days it was the war that was to 
blame. Now, in the post-war world—well, the stuff is 
still scarce. Dealers all over the country are kicking 
about inability to get needed supplies to take care of 
the demand in their territories. Few are doing any- 
thing about it except kick. In Toledo, Ohio, however, 
there is a firm that isn’t kicking, hasn’t kicked and 
doesn’t expect to because it had so laid out its business 
long before the war that conditions like those that 
have been with us for several years now couldn’t slow 
up their business very much. 

The Toledo Office Equipment Company, located at 
214 Summit St., Toledo, Ohio, owned and man- 
aged by Sam J. Logan and G. G. Bancroft, has 
been in business for many years. For a long time this 
firm has maintained a complete cabinet shop for the 
refinishing and rebuilding of office furniture and also 
for the building of new furniture. In the more normal 
days before the war this shop was engaged chiefly in 
rebuilding office furniture that had, through use, be- 
come too worn to present an attractive appearance. 
Broken or marred parts would be removed from such 
furniture and new pieces made to fit exactly. Then, 
with an expert refinishing job, the finished piece of 
furniture would look almost as good as new. 

When the war came along, the two owners sensed 
what was likely to happen. They immediately set 
about buying up whatever they could find that could 
be used in their work. For one thing, they bought 
every office chair, used or new, that was available. 
Used office chairs of the swivel type were purchased 
regardless of condition, just to get the metal mechan- 
ical part. One lucky stroke was the buying of 500 
table tops. A table factory was found that had 500 
tops on hand, all nicely finished. The factory was 
going into war work and would not be able to make 
the bottom part of the tables. Messrs. Logan and Ban- 
croft saw a use for these table tops. 


Table Tops Used as Desk Tops 


The partners began the transformation that has 
kept this firm very much on the go despite the scarcity 
of office furniture. The table tops became desk tops 
by the addition of a bottom, with drawers in some 
instances, all built in the cabinet shop of the firm. 
In other instances, a firm would have a used desk the 
top of which was so worn that it spoiled the whole ap- 
pearance of the desk. The dealer would pick up the old 
desk, take off the top, install a table top, refinish the 
whole piece and send it back so finished that it looked 
like a new desk. 

In other instances a firm would have a desk with a 
fine hardwood top that had become marred. The 
owner was tired of the all-wood top and wanted a 
linoleum surface instead. The Toledo firm would pick 
up the desk, remove the old top and install an ordi- 
Nary wood tov with a sunken surface for the cement- 
ing of a linoleum top. Again the refinished desk would 
be delivered with all the appearance of a new desk. 
But this didn’t end the matter. The old top that had 
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By GEORGE W. PERRY 


Field Reporter 


been removed had become shabby through usage, but 
that doesn’t matter with wood. The old top would be 
carefully dressed down with the shop’s planers. Every 
scratch and mar would be removed and the top laid 
aside to be used on some other desk that came in for 
refinishing and rebuilding where a solid wood top was 
desired. 

During the period when office furniture was unob- 
tainable, many large concerns had the Toledo dealer 
rebuild and refinish the furniture in all its offices, part 
at a time, not only at a great saving in money to the 
firm having the work done, but at a great improve- 
ment in the appearance of the offices. 

When the war broke out the dealer bought up 
leather upholstered office chairs wherever it could. It 
didn’t take long for stocks of new chairs to disappear 
from the market. Then the enterprising office equip- 
ment men went out and bought up all the upholstery 
leather that they could find. This enabled them to 
have old leather covered office chairs reupholstered 
for their customers, by sending the old chair together 
with the leather to the upholsterer. 

A mailing list covering the entire country has been 
used to circularize firms, with the result that the 
Toledo Office Equipment Company does business all 
over the United States and with many of the largest 
firms in the country. New desks and chairs that this 
firm builds entirely are sold and, in addition, customers 
send in their old equipment for rebuilding and re- 
finishing. 
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A “SAFE PLACE TO WORK—"Safes and Safety.” used in 
The Mosler Safe Co. slogan as applying to records and cash 
for nearly a century, takes on an added meaning. Shown 


above is the company’s record for safety and the 12-man 
safety committee. 
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EDITORIAL 








The State of 
the Industry 


@ THE OFFICE EQUIPMENT industry is 
becoming color-conscious. At the NOMDA 
and NSA conventions as well as at the 
National Business Show and local exhibits, 
use of color in designs and finishes of fur- 
niture and machines is impressively evident. 
Manufacturers and dealers alike are begin- 
ning to appreciate the significance of the 
trend and are finding it easier to convince 
the businessman that color correctly used 
not only brightens the appearance of his 
office but also contributes to the efficiency 
of employees. Color in evidence at the 
NSA assembly caused Sidney Harris, col- 
umnist for the Chicago Daily News, to say, 
"The National Stationers Association knew 
what it was talking about when it urged 
employers to use ‘big splashes of color’ 
in offices to banish those Monday morning 
blues. The effect of color on the nervous 
systems is a little-explored subject, but 
whatever research has been done proves 
that colors of our surroundings profoundly 
affect our moods—without our even being 
aware of it." 


@ A RECENT BULLETIN from The Sta- 
tioners and Publishers Board of Trade re- 
veals "More delinquent accounts in the 
past six months than in the past five years; 
more accounts to attorneys so far this year 
than in the past five years; more financial 
statements indicating heavy inventories 
than formerly." The past five years have 
been abnormal, from a credit standpoint. 
The change indicated above is not danger- 
ous, but it can lead to danger if the heads 
of businesses in the industry do not become 
credit-conscious and take steps to solve 
the problems as they arise. ©—WSL 





THE RECORD-BREAKING National Stationers 
Association convention, requiring 48 full pages 
and more than 40 columns to report (with the 
texts of some addresses held for presentation 
next month), is excellent evidence of the 
abounding vitality of the industry. Time taken 
to study this report will prove a profitable in- 
vestment, 





CARE Can Provide A Merry Christmas 


#¢ DO YOU WANT to celebrate Christmas, which 
is just around the corner, in the true holiday spirit? 
Readers of OFFICE APPLIANCES can invite a hungry 
European family to dinner as their guests during the 
holiday week. They can invite these hungry neigh- 
bors across the sea in their own names. 

No, the Europeans won’t be able to come in person, 
but they can be sent CARE food packages at the cost 
of only $10, delivery guaranteed. 

Today, a CARE package with tangible, edible 
nourishment makes more sense than all the fine 
words of diplomats. 

The remarkable way with which this quasi-gov- 
ernmental agency has grown is the index of Amer- 
ican faith in its operations. A year ago, all that it 
could stockpile were the 10-in-1 Army surplus pack- 
ages of processed foods. Today, CARE includes 
fourteen types of packages ranging from 22 pounds 
of standard foods and special baby food packages, 
to cotton, household, blanket and knitting wool 
packages. 

All that is necessary is to send the order, designat- 
ing an individual, or type of person to help, plus $10 
to CARE, 50 Broad St., New York 4, N. Y. CARE 
will do the rest in providing a Merry Christmas in 
hands-across-the-sea fashion. 


HERE AND THERE 








LOWMAN REACHES 9! AS 

PIONEER OF STATIONERS 

Rounding another milestone in 
October, James D. Lowman, a pio- 
neer of pioneers among stationers 
of Seattle, celebrated his ninety- 
first birthday. He was the founder 
of Lowman and Hanford Company, 
which, during the past year, 
branched out with a number of new 
Seattle stationery stores in strategic 
locations. 

Through wars and depressions he 
has successfully emerged, one after 
the other, ever since he got his 
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first earfuls of the din and clatter 
of musketry in the Civil War, 
shortly after he was born. 

The noted stationer has taken it 
all in his stride ... all the con- 
stant changes which have taken 
place, especially since he left his 
home in Hagerstown, Md., when 
20 years old, to join his uncle 
Henry L. Yesler, one of the earliest 
pioneers then making the first fresh 
pages of Seattle history. 

After two or three starts in other 
fields of business, it wasn't long be- 
fore James D. Lowman got into 


the stationery trade by buying a 
half interest in W. H. Pumphrey’s 
book and stationery store, which 
laid the foundation for that stal- 
wart stationery house of Lowman 
& Hanford. 

Much younger looking than his 
91 years, having led a most active 
life playing golf and angling, pre- 
ferring the more active stream fish- 
ing to sitting in a boat salmon 
fishing, he recalls those golden days 
when he would take out 60 fish or 
so from the Cedar River. 

He once was quite a _ globe- 
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MODEL 92 





MODEL 91 


Simple — your secretary or office boy can operate it. No spe- 
cial training required. 


Versatile — letters, post cards, forms, folders . . . variety of 
shapes, sizes, colors . . . at lower cost for long or short runs. 


Fast—always ready for use. Little preparation time. No 
extensive daily “cleanup” needed. 


Electrically driven or hand-operated models. Complete 
line now available. Call the Mimeograph distributor in your 





city for a demonstration. 


MODEL 90 


< >The Mimeograph brand duplicator 


IS MADE BY A. B. DICK COMPANY 


COPYRIGHT 1947, A. 8. DICK COMPANY 


MIMEOGRAPH is the trade-mark of A. B. Dick Company, Chicago, registered in the U. S. Patent Office. 
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trotter, too, and made a great 
world tour with the late Mrs. Low- 
man. President of the Seattle 
Chamber of Commerce for three 
successive terms, Mr. Lowman is now 
a life member of that business 
body, and was once a delegate 
of the Associated Chambers otf 
Commerce on the Pacific Coast to 
visit Japan on invitation of the 
Japanese leaders. 

On a return visit the following 
year, Mr. Lowman, while still presi- 
dent of the Seattle chamber and 
of the regional associated cham- 
bers, gave many weeks of his time 
to personally escorting and guiding 
many of the Japanese business and 
industrial leaders all over the 
United States.—CML. 





IT COULD HAPPEN HERE! 

During a recent office equipment 
exhibit held at Dartford, England, 
it was noticed that a surprising 
number of small fry were in attend- 
ance. 

The reason for the unusual inter- 
est was soon discovered—the 
youngsters were utilizing the adding 
machines on exhibit to speed up 
their homework. 





BUYING CHRISTMAS SEALS 
HITS AT THE KILLER, TB 
"Protect Your Home From Tuber- 
culosis" is a slogan of the National 
Tuberculosis Association, 1790 
Broadway, New York 19, N. Y., in 


PROTECT YOUR HOME FROM 
TUBERCULOSIS 


- ; 
a) 
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Chrisdmas SF, als 





offering the 1947 Christmas seals 
for sale. 

The Association points out that 
tuberculosis kills more than 50,000 
Americans a year at the rate of 
145 a day—one every ten min- 
utes. It is the cause of one out of 
every 25 deaths in this country. 

Work of the NTA. and its affili- 
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ates is financed by the annual 
Christmas seal sale. Ninety-five per 
cent of the seal sale inceme re- 
mains in the state where it is raised 
to support state and local TB con- 
trol programs and five per cent is 
allotted by the affiliated associa- 
tions to the national organization. 





C. P. WILLOUGHBY, ROYAL 
TRAFFIC MANAGER, GIVEN 
TOP EASTERN STAR POST 
C. P. Willoughby, traffic man 
ager of Royal Typewriter Company, 
Inc., has been accorded top honors 
in the Order of Eastern Star. Meet 
ing in annual session recently at 














Cc. P. WILLOUGHBY 


the Hotel Astor, New York City, 
the lodge elected and installed Mr. 
Willoughby Right Worthy Grand 
Patron of the State of New York. 

"Cliff," as he is affectionately 
called by his friends and assso- 
ciates, has been a diligent worker 
in the order for many years. He 
has served his local chapter as 
Patron on several occasions and a 
few years ago served the second 
district of Westchester County as 
District Grand Lecturer. 





J. S. PARROTTS OBSERVE THEIR 
GOLDEN ANNIVERSARY 


James Sears Parrott of Matt Par- 
rott & Sons Company, Waterloo, 
lowa, and Mrs. Parrott on October 
7 observed the fiftieth anniversary 
of their marriage. 

Friends received attractive an- 
nouncements, with. a golden motif, 
telling of the happy event. 





JOSEPH J. MILLS AGAIN 

HEADS GREENBRIAR CLUB 

Joseph J. Mills, manager of L. C. 
Smith & Corona Typewriters, Inc., 
at 1108 Locust St., St. Louis, Mo., 
was unanimously re-elected recently 
as president of Greenbriar Hills 
Country Club. The election was 
made at a meeting of the board 
of governors. 


HORSE SENSE FROM OLLIE THE OWL 


OvciE 2 WHO STREET 
THE OAK TREE 
Own HOLLOW 





Dear Editor: 

Old-timers here in Birdland 
like to tell about the humming 
bird who licked the eagle. It 
was quiie some years ago but 
something to remember. The 
eagle had a nest high up on a 
ledge and with his eagle eye he 
could see the little humming bird 
fluttering its wings like a helli- 
copter as it flew from flower to 
flower in the woodlands below. 

Now, ordinarily, an eagle 
wouldn’t bother with a humming 
bird but this one made him so 
nervous with its continual flut- 
tering that he couldn't sleep at 
night and during the day his 
feathers were always ruffled. 

“I'm going to get that flutter- 
ing fool,” he screamed. “He's 
driving me crazy.” 

So, he swooped down on the 
humming bird and the little fel- 
low got away just in time. Said 
the humming bird, “I'm a goner 
if I try to compete with that big 
bird, beak to beak, my only hope 
is to match talents against 
talons.” 

“Zoom!” the eagle charged 
again, claws open for the kill. 
But the humming bird fluttered 
out of reach the second time, and 
quick as a chirp it poked its bill 
into a flower, took a sip of honey, 
hung over the big bird for a 
split second, and “Ping,” down 
went the honey on the eagle's 
head. The battle continued for 
hours, the eagle missing his prey, 
the humming bird getting away 
with fast wing-work, loading up 
with honey again, flying over 
his antagonist and dropping his 
bomb. After a while the eagle's 
feathers began to gum up and 
he found it harder and harder 
to fly. He felt as stinky as a 
caterpillar in a aluepot. 

When he got back to his nest 
for the last time he couldn't 
raise his wings for another at- 
tack and. knowing he was stuck, 
he called it quits. 

A little mother wit will often 
lick the toughest competition. 


Very wisely yours, 
“OLLIE THE OWL.” 
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Smith-Corona_ 


...no finer office typewriter! 














mith-Corona 


...no finer portable typewriter! 





Smith-Corona 


...no finer desk model 
adding machine! 








Esai product bearing the Smith-Corona label is backed 
by the combined experience and high reputation of these 
two great typewriter names. 


LC SMITH & CORONA TYPEWRITERS INC 
SYRACUSE 1 N Y 
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SAFEGUARD CORPORATION OFFERS NEW MODEL 

The Safeguard Corporation, Lansdale, Pa., manufac- 
turers of checkwriting machines, recently announced 
their new Instant “K” model, which is an addition 





INSTANT “K’ CHECKWRITER 


to their present line of Instant “H,” Voucher and In- 
ternational models. 

This new model embodies such fundamentals as 
printing the amount in large, indelible figures, and 
at the same time macerating the payee’s name, there- 
by preventing alteration. One complete operation of 
the handle prints the amount, macerates the payee’s 
name, and repeats the amount without resetting, claim 
the manufacturers. Ciphers print automatically. 

The Instant “K” model is declared to have Durobuilt 
one-piece bars, with direct-inking, self-cleaning type. 
It is finished in deep wine with nickel trim. 


9 =e 

FARIES OFFERS NO. 20000 NEW LAMP 
Faries Manufacturing Company, Decatur, Il., has 
introduced the new No. 20000 fluorescent desk lamp 
with removable tray. The “Airflow” shade is declared 


 - rs a obititig: | 






FARIES NEW FLUORESCENT LAMP 


by the manufacturers to be patterned after the shape 
of an airplane wing. Overall height of the lamp is 
121% inches. Base is 7% x 2 inches in diameter and 
the shade is 19 x 3 x 1% inches. The finish is elec- 
troplated statuary bronze and satin chrome. Wired 
with turn-button switch in base, the lamp has ten 
feet of rubber-covered cord and unbreakable plug. 
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The removable tray can be used for an ashtray, util- 
ity tray for clips and rubber bands, or pen and pencil 
rest. 


— 
BARCALO OFFERS NEW EXECUTIVE CHAIR 

The Barcalo Manufacturing Company, 225 Louisiana 
St., Buffalo, N. Y., is offering the new Barcalo execu- 
tive chair, claiming that it is designed basically for 
relaxation, yet adds dignity and affluence to any exec- 
utive office. 

The reclining chair comes only in genuine leather 
upholstery and the manufacturer states that research 





BARCALO ADJUSTABLE RECLINING CHAIR 


has adapted the patented mechanism of other Barcalo 
furniture to this product. A mere shift in body weight 
by the occupant is said to tilt the chair gently into 
any partial or full reclining position for complete 
relaxation. Barcalo officials say that the chair is an 
answer to the repeated warnings of pfAysiicians for 
more relaxation from the killing pace otf modern busi- 
ness, Since it brings a means of securing that needed 
respite right in the office. 

Exclusive dealers are now being sought in principal 
cities. 


> 

AVERY ADHESIVE OFFERS NEW DISPENSER 
Hand labeling of small items is declared to be made 
into an easier and faster task through a new plastic 
dispenser recently developed by the Avery Adhesive 
Label Corporation, 36 W. Union St., Pasadena 1, Calif. 
Designed for use with rolls of Kum-Kleen Self-Adhe- 


OFFICE APPLIANCES, November, 1947 


















































You Are First in 
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™ | Favonc ABOUT Christmas time, it’s customary to take a look 
eather | j - 
search | around and see how things are going. 


And from where we sit now, it looks like things are booming! 


For the Royal Portable Typewriter is truly the Number One 
portable typewriter! /irst in public preference . . . and first in 
exclusive time- and work-saving features! 

That’s why this Christmas the demand for Royal Portable Type- 
writers is going to be the biggest thing ever seen in typewriter 
history ! 

And that’s good for us .. . and it’s good for YOU .. . and it’s 
good for each happy purchaser who walks out of your store with 
a brand-new Royal! 


So keep on letting everybody know that in your neighborhood 
YOU are Royal Portable headquarters! 
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2 Park Avenue, New York 16, N. Y. 
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sive labels, the handy dispenser, designated as Type 
“B,” has self-threading construction permitting rapid 
loading or refilling in two quick, simple steps. In use, 
the operator pulls the glassine tape which carries the 





AVERY ADHESIVE NEW DISPENSER 


labels and one pops out ready for application without 
moistening. 

Rolls of Kum-Kleens up to 14-inch wide can be 
handled, or two rolls totaling not more than 14 inch 
in width may be used in the same dispenser simul- 


taneously. 
a ee 


ROYAL METAL OFFERS NEW CUSHION-SEAT CHAIR 

Royal Metal Manufacturing Company, 175 N. Mich- 
igan Ave., Chicago 1, Ill., is introducing a new type 
cushion-seat chair for industrial use. The seat is 14% 
inches square with three-inch thickness cushion fash- 
ioned of fine rubberized hair, which in turn is pro- 
tected by a thick jute pad and covered with strong 





ROYAL’S NEW CUSHION-SEAT CHAIR 


service weight twill. It is a reversable type and is held 
in place with a heavy steel seat pan. The adjustable 
backrest has a simple handweel adjustment which 
moves in any direction, backward and forward, as well 
as up and down. Metal parts are finished in taupe 
color oven baked enamel. 

A number of models are available. Telescopic legs 
adjust from 17 to 25 inches or from 24 to 32 inches. 
Backrest may be upholstered or in Masonite, as de- 
sired. The chair may be had with or without the new 


backrest adjustment. 
I 


KARL INTRODUCES NEW UTILITY STAND 
A new model No. 1-V general utility stand has just 
been introduced by Karl Manufacturing Company, 
32-36 Ionia Ave., S.W., Grand Rapids 2, Mich. This 
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stand is declared to be especially suitable for holding 
dictionaries, large books, visible records equipment and 
other office material. This Karlo stand is equipped 
with angle brackets fastened to the top casting so 
that when the wood top is attached it will be at an 
angle of approximately 35 degrees. 

When desired with wood top, an 18 x 24-inch top 
with ledge at the bottom is supplied as standard 
equipment. Wood tops other than this size are special 
and may be secured at a slightly increased cost. Caster 
glides instead of casters are optional. 

—— 9 
MASO INTRODUCES NEW WALNUT FINISH 

A new walnut-grained finish is now being applied 
to the hard-tempered Masonite tops used on the 
utility office stands produced by Maso Steel Products, 





GRAINED EFFECT IN NEW MASO FINISH 


makers of typewriter tables, personal steel files and 
other office equipment at 500-43 S. Throop St., Chicago 
7, Ill. The new finish, according to the manufacturers, 
provides a smooth walnut-grained effect to the Mason- 
ite used on the table tops and will last as long as the 
table tops. 
icine int 

DURAN OFFERED AS NEW PLASTIC COVERING 

The Masland Duraleather Company, Amber and 
Willard Sts., Philadelphia, Pa., has introduced Duran 
as a new wear-resistant, all-plastic covering, claimed 
to combine the decorative and the functional on every 
type of office furniture. The manufacturers assert that 
this product, exclusively created by Masland, has been 
selected from the field of upholstery coverings by 
many leading furniture craftsmen. It is claimed that 
Duran is undamaged by water, is easily cleaned with 
ordinary soap and a dampened cloth and is resistant 
to the effects of temperature. A safety factor is sug- 
gested in that it does not support flame or fire. 

Increasing use of Duran is claimed on wall paneling, 
doors, ceilings and furnishings in many commercial 
installations and executive offices. 

a 

NEW STAPLER, MERCURY SR., IS INTRODUCED 

Mercury Sr., a new stapler of Consolidated Wire 
Products Company, 145 Spring St., New York 12, N. Y,, 
was introduced during the NSA convention. Appealing 


= Dn Re om 










MERCURY SR., A NEW STAPLER 


to the quality market, Mercury Sr. is declared to have 
popular selling features of Mercury Jr., including the 
open and jam-free channel; the removable head, re- 
leased by finger pressure on the release lock, which 
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god form COMFORT MASTER 
means Comfort for Executives 


 ¥) ) 








NJOY restful relaxation at your 
desk with a Goodform Comfort 
Master—the adjustable aluminum 
office chair designed especially for 
executives. 


Five simple adjustments fit the 
chair to your own personal require- 
ments, whether you are tall or short, 
thin or heavy. You sit on luxurious 
foam rubber, which cushions the 
shaped seat, arms and back. It 
gives you good seated posture, with 
much less fatigue at the end of each 
busy day. 


The frame of welded aluminum is 
permanently strong. It will not bend 
or dent, split or splinter, or develop 
rough edges to tear clothing. The 


GOODFORM ALUMINUM CHAIRS 
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sparkling, satin-smooth anodic fin- 
ish contrasts pleasingly with color- 
ful plastic-coated upholstery fabric, 
retaining its brilliance and beauty 
through the years. 


Goodform Comfort Master No. 
3129 is a prime investment for prac- 
tical working comfort. You can see 
it at the showroom of the local GF 
dealer or branch. It is available for 
prompt delivery. 
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This is the Goodform 
Comfort Master No. 3129. 


GOODFORM — 
Adjustable 


ALUMINUM CHAIRS 
S —<Gays— 


A product of THE GENERAL 
FIREPROOFING COMPANY 


425 East Dennick Ave. 
YOUNGSTOWN 1, OCHIO 


STEEL SHELVING 
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permits easy reaching of the channel for removing de- 
fective staplers; and a three-way anvil which allows 
for permanent or temporary stapling or pinning head 
and channel instantly removable from base for tack- 
ing purposes. 

Mercury Sr. was introduced to the trade at a “new 
arrival” party at the Stevens Hotel, Chicago. Host to 
the guests were Elmer Krumwiede & Associates, Carl 
W. Draper and staff, Thomas H. Hanson, Bill Dubler, 
Henry Leber, Sam Leber, and R. C. Denver of McFar- 
lane, Son & Hodgson, Ltd. 


a rs 


TWEETEN OFFERS NEW PENCIL, REFILLS 
Tweeten Fibre Company, 2029 W. Fulton St., Chi- 
cago 12, Ill., has introduced the Tweeten automatic 


TWEETEN REFILLS PACKAGE 
crayon pencil and sets of one dozen refills for office 
stock and shipping room use. The pencils retail at 
$.60 and the refills at $.25. 
The new crayon pencil is seven-sixteenths of an 
TWEETEN AUTOMATIC CRAYON PENCIL 


inch in diameter by five and one-eighth inches long 
and has a screw-type feed like a mechanical lead 
pencil. 

Refills are available in four types—crayon, tem- 
pered crayon, glass marking and graphite—and are 
sold 12 to a package. 


WOLCOTT INTRODUCES NEW TRANSFER FILE 

Wolcott Steel Products, Inc., 739 E. New York Ave., 
Brooklyn 3, N. Y., recently introduced a legal- and 
letter-size transfer file fabricated of steel and Mason- 


— 


WOLCOTT ALL-PURPOSE TRANSFER FILE 


ite. This file, which the manufacturer says can be easily 
stacked, has metal runners, bail suspension drawers, 
aluminum handle and card holder. Tests, it is claimed, 
showed that the file could be opened and closed easily 
when under 200 pounds of pressure for 24 hours. 


~~ — 


NEW KUM-KLEEN LABELS CORRECT ERRORS 

Fast and accurate correction of errors made in 
typing the litho-coated and carbon master sheet used 
to reproduce duplicate copies in a spirit duplicating 
machine is now possible with the litho-coated Kum- 
Kleen Labels, according to the manufacturer, Avery 
Adhesive Label Corporation, 36 W. Union St., Pasadena 
1, Calif. 
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When a typing error is made, the master is removed 
from the machine and a Kum-Kleen is affixed over the 
mistake simply with a finger-tip pressure. After the 
master sheet is replaced in the typewriter and the 


AVERY KUM-KLEEN LABELS IN. NEW ROLE 


correction is typed, the carbon is deposited in the 
proper position on the label. It is claimed that the 
labels are not loosened by the liquid used in the spirit 
process. 

Kum-Kleen Labels may also be used in the spirit 
duplicating process for masking or blocking out cer- 
tain portions of the master sheet where it is desired 
to reproduce only a part of it. 

ee 

RICHARDS INTRODUCES NEW COPYHOLDER 

Henry I. Richards, 2258 N. Vernon St., Arlington, Va.,, 
is presenting the second in a complete line of Richards 
copyholders. The light new product is made of alum- 
inum and has a hard anodized finish in black or colors. 
The copyholder plate is supported by an S-shaped 
pedestal and the base plate is held in place by the 
typewriter feet or by screws. 

The manufacturer claims that the outstanding fea- 
tures including the holding of copy in an ideal reading; 








NEW RICHARDS COPYHOLDER 


position, the wastage of no desk space, provision for 
pushing the device out of the way when temporarily 
not needed and swinging into position for storing im 
the typewriter desk. 

A narrow one-fourth inch wide line indicator ad- 
justs readily to slanting lines and adapts itself auto- 
matically to thickness of copy. It can be lowered @ 
raised a line at a time by stroking a knob that is con- 
veniently located close to the typewriter keys. Opera- 
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W. are deeply conscious of the honor conferred upon 


us—and the obligation it imposes. In the future, as in 
the past, we will continue to do everything possible 
to make our dealer policies worthy of your unqualified 


approval. W. A. Sheaffer Pen Co., Fort Madison, Iowa. 


SHEAFFER'S 
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The Tuckaway Ensemble 


Designed for her petite hand. Pen, 
$10.00; matching pencil, $4.00; Com- 
plete Tuckaway Ensemble, $14.00. 


The Valiant Threesome 


Matched writing instruments for matchless writing. 
Pen, $12.50; matching pencil, $5.00; Stratowriter, 
$10.00; Complete Valiant Threesome, $27.50. 
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\  Omomn, sunarenaeeae 


(\ Current conditions indicate that this 

3h Christmas will be one of the busiest in 

the history of retail selling. tn view of 

this, may we suggest you get in your 

% y Christmas order now? Unfortunately 

is Sheaffer's can't guarantee to fill last- 

i; minute rush orders. Prepare for the profit- 

able holiday season ahead by ordering 

Sheaffer's, the only complete line of writ- 
ing instruments and materials! 


W. A. SHEAFFER PEN CO., FORT MADISON, IOWA 


0 your 
Christmas ~ 






The Sovereign Ensemble The Admiral Ensemble 


With features usually found only in expensive 
sets. Pen, $8.75; matching pencil, $4.00; Com- 
plete Sovereign Ensemble, $12.75. 


No finer buy at the price. Pen, $5.00; 
matching pencil, $3.00; Complete Ad- 
miral Ensemble, $8.00. 


+ + + H H H FH 


Listen Every Sunday to Sheaffer's Parade with Eddy Howard—NBC Network: 3 P.M. E.S.T.; 2 P.M. C.T.; 1 P.M. M.T.; 12 Noon P.T. 
Listen Every Saturday to Sheaffer's Adventurers Club—CBS Network: 11:30 A.M. E.S.T.; 10:30 A.M. C.T.; 9:30°A.M. M.T.; 8:30 A.M. ®.T. 


SHEAFFER'S 
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tions are facilitated by a special ball-bearing contact 
between the line indicator and the spiral track. 
—_—— a 2 


RELIANCE ISSUES NEW DUROL BOX 
The Reliance Pencil Corporation, Mount Vernon, 
N. Y., has provided a smart new package for its Durol 
type cleaner in the popular three-ounce size. The 





NEW DUROL BOX 


yellow, blue and white illustrated box is designed for 
appeal in counter and window displays. Durol type 
cleaner is also available in eight-ounce, pint and quart 
sizes. 
a es 

OFFER NEW ANNUNCIATOR ON FLASH-A-CALL 

Inter-Communication System of America, 2433 S. 
Indiana Ave., Chicago, in the new Flash-A-Call 1948 
model has developed a new annunciator which can 
be used in conjunction with most of its models of 
inter-communication systems. The annunciator is a 
button which projects itself on the master station, 
notifying this station that it was called, in the even 





FLASH-A-CALL INTERCOMMUNICATION SYSTEM 


that the party is not present at the time. In other 
words, it provides a “personal secretary,” automatically 
leaving a message that a call was made to the station 
and from whom. 

This inter-communication equipment, according to 
the manufacturers, brings the entire organization to 
an executive’s desk without anyone leaving his or her 
particular department. 

Full particulars can be gained by writing to the 
Chicago address. 

COMMERCIAL CONTROLS OFFERS NEW ITEM 

A new-style “Paid” stamp has been developed by Com- 
mercial Controls Corporation, Rochester 2, N. Y., for 
use on the Endorsograph check endorsing and cancel- 
ling machine. The word PAID and the banker’s transit 
number are in pin point type which makes an impres- 
sion into the paper. Many banks prefer this style for 
cancelling checks. Cylinders for the Endorsograph, 
with the new-style “Paid” stamp are available upon 
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order. The Endorsograph can be used for straight en- 

dorsing, in conjunction with adding or posting ma- 

chines, or in combination with check microfilming ma- 

chine, in addition to cancelling. Its flexible feed 

permits selective positioning to prevent obliteration 

of prior endorsements, state the manufacturers. 
= 

OFFER BALL PEN KEYHOLDER COMBINATION 

The Ball-N-Chain, plastic ball-point pen and key 
chain combination, was recently placed on the market 
by Plasticraft Specialties, 5222 W. Cermak Rd., Chicago 
2s, G2. 

Combining a plastic ball-point pen with a Revere 
point and a key chain makes the new items unique, 
according to the manufacturers. A variety of color 
combinations is given, red or green with ivory tops, 
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NEW “BALL-N-CHAIN” 


and white or yellow with green tops. The size of the 
device is declared to be ideal for men to carry in 
suit or trouser pockets and for women to carry in 
purses. The Ball-N-Chain comes on colorful dis- 
play cards with easel attached, two dozen to each 
card. Suggested retail price is $.49. 

a 


COLONIAL COMPANY OFFERS BOX FILES 
Some new type box files are offered by The Colonial 
Company, 648 Rogers Ave., Brooklyn 26, N. Y. Features 
of these files are declared by the manufacturer to in- 
clude extra capacity, round backs, both regular and 





COLONIAL CO. NEW LETTER FILE 


jumbo sizes, heavy board construction and imprinting 
when desired. The files are made of fibre board, marble 
covered, with trunk clasp and a 16-division index plus 
fly leaf. Trade literature is available. 
oe ee 
OFFER VISECO ACTION DESK TRAY 

The Victor Safe and Equipment Co., Inc., N. Tona- 
wanda, N. Y., is marketing a new desk tray with a 
novel “lifter” in the front which literally “hands you 
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FOR CLEANEST, SMUDGE-PROOF 
REGISTER-COPIES 


No business which uses registers for sales and accounting 
can afford to take a chance on illegible carbon records! 


NOW countless businesses purchasing carbon register rolls 
“direct” can buy safer and better by obtaining long-run 
Marathon Rolls from their regular office-supply dealers. 
(Estimates show that the average register uses twelve rolls 


per year!) 


Moralhon WEARS UP TO THREE TIMES 


AS LONG AS AVERAGE ROLLS 


MARATHON’S SMOOTH, HARD, NON-OILY SURFACE, 
SCIENTIFICALLY TREATED: 


} Permits forms to slide easily over the carbon 
} Prevents sticking, smearing, clouding, curling 
} Prevents fingernail and “drag” impressions 

} Prevents binding and tearing in the machine 


Sizes for All Makes of Registers 


Beautifully 





reproduces 
handwriting 
in pen or pencil. 

COLUMBIA RIBBON & CARBON MANUFACTURING CO., INC. 

Main Office & Factory: Glen Cove, L. |., N. Y. Write for 
New York Sales & Export: 58-64 West 40th St., Midwest Sales: Kansas City, 
pec rik Be: oe Dee Maree een PROBE 
1 ie. e s is < 5 
Ro ‘Atlanta. Also: London, Engisad © Sydoey, Australis. Come 
sample. 
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cleanly and quickly, say the manufacturers, who point 


gour papers.” Just reach out, press the action lifter 
out that large insurance companies employing thou- 


lightly and the papers pop right into your outstretched 
fingers—you get them all at one time, state the manu- 
facturers. 

The Action desk tray is-made of heavy metal and 

















NEW SPEEDERASER FOR TYPISTS 


sands of typists have found the SpeedEraser satisfac- — 
torily passing tests given it. 


The instrument is priced at $6.95. 
ee 


OFFER NEW B°B BALL PEN DESK SET 

A new desk set has been placed in production by” 
the B*-B Pen Company, Inc., Hollywood, Calif. The 
base of the set is finished in high luster chrome and 











VISECO ACTION DESK TRAY 





is equipped with resilient rubber feet to discourage 
sliding and to protect the desk top. The finish is gray, 
olive green or brown enamel. 

The Viseco Action tray can be stacked to any de- 
sired height. 






——— 


COLE OFFERS NEW STEEL STORAGE CABINET 

The Cole Steel Equipment Company, Inc., 285 Madi- 
son Ave., New York 17, N. Y., has begun delivery of 
the new No. 349L steel storage cabinet, sturdily con- 
structed of heavy gauge steel and measuring 371, 
inches high, 30 inches wide and 181% inches deep. The 
reinforced doors are equipped with a two-way locking 













B-B BALL PEN DESK SET 


penwell is gold plated. The pen, available in black, 
maroon and gray, is made of polished plastic with gold- 
plated detail on the barrel. Retail price of the set 


is $2.98. 
—_——— eo 
NEW PEN MICROSCOPE IS INTRODUCED 
A new design pen microscope, no larger than a 
pocket fountain pen but easily adjustable to provide 
40-, 50- or 60-power self-illuminating magnification is 























NEW COLE STEEL STORAGE CABINET 


device controlled by a paracentric lock. Two adjust- 
able steel shelves are standard equipment and either 
green or gray crinkle finish may be selected. 

The manufacturers point out that the cabinet will 
keep office supplies and printed matter clean and or- 
derly and may be used as locked receptacle for hand 


tools. 
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BLUE ROBIN OFFERS NEW SPEEDERASER 
The Blue Robin Corporation, 200 W. 34th St., New 
York 1, N. Y., has introduced the SpeedEraser, claim- 
ing that it is a practical instrument that fits the hand 
like a pencil and makes clean erasures speedily. Placed 
in the type guide of the machine, a gentle, pushing 
movement spins the rubber head to delete the error 
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THE NEW E. W. PIKE “PEN” MICROSCOPE 


now being manufactured by E. W. Pike & Company, 
Elizabeth, N. J. This vest-pocket size microscope with 
satin nickel finish can be quickly employed for exam- 
ining minute detail in the shop, office, laboratory or 
at home, state the manufacturers. Price, including 
leather case, is $18.50. 
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No. X135 
IN THE 


Never has a chair been of- SATURDAY EVENING 


fered the American business Pp ) % T 


executive that combines so 

much superlative comfort NOV. 1, 1947 
with such fine appearance. 
Our plant is still behind in 
meeting the demand. The outstanding suc- 
cess of this chair is one of the reasons why 
a SIKES DEALERSHIP means LEADERSHIP. 
A few territories are still open. The SIKES 
Company, Inc., 20 Churchill St., Buffalo 7, 


New York. 


This chair uses the exclusive 
PATENTED Sikes Posture Iron 


COLORFUL 
DISPLAY CARD 


SIZE: 15° 3 ae 


F. J. BLOEMPOT H.W. KOEHN, JR. 
1 Park Ave., New York, N. Y. 20 Churchill St., Buffalo, N. Y, 


WALTER H. GERWIG H. WRIGHT JOHNSTON 
P. O. Box 976 1724A Merchandise Mart 
Parkersburg, W. Va. Chicago, Ill. 


R. T. MALONE ROSS R. WEST 


Route 1, Box 596 115 Front St. 
Dallas 8, Texas San Francisco, Calif. 


Please address all inquiries to Buffalo 








s CASH IN NQ 


On These 3 Famous 
Globe-Wernicke 
Money Makers! 


Quick Profitable Sellers—Steady Repeaters 


These are the famous dealer-tested Globe-Wernicke money makers 
. the dependable, quick-selling repeaters that have been profit 
stand-bys with dealers the country over, year in and year out! 
Stock, talk and display them. They pay off for you in steady 
‘over the counter sales.’’ Write for money- 
making facts. The Globe-Wernicke Co., 
Norwood, Cincinnati 12, Ohio. 
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EVERY-DAY FILE * U-MAKE-A INDEX PADS © FANFOLD LABELS 
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EVERY-DAY FILE * U-MAKE-A INDEX PADS * FANFOLD LABELS 
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ERIE, PA., FIRM OFFERS TEL-A-NAME 
Nosco Plastics, Erie, Pa., a division of the National 
Organ Supply Company, has introduced a new product, 
Tel-a-Name, which is an index, 4 x 614-inches, which 








NEW “TEL-A-NAME” TELEPHONE INDEX 


opens like a book and is designed for the office, home 
and for carrying in the pocket or purse. Available 
colors of the item, which retails at $1.00, are walnut, 
black and ivory. Individually boxed, packed three 
dozen of one color to the carton. A space is provided 
for imprinting of names or advertising managers. 


——— oe 


DENNISON MARKETS TOWEL GIFT PACKAGE 

Dennison Manufacturing Company, Framingham, 
Mass., has recently added a dollar gift package to its 
line of paper guest towels. The new number consists 





NEW DENNISON GIFT PACKAGE 





of 60 gaily-designed towels in a handsome gift box 
retailing for $1.00. 

The front section contains a clear view window of 
heavy acetate and the entire package is wrapped in 
cellophane. This permits customers to see the attrac- 
tive guest towel design and, at the same time, protects 
the towels from dust and handling. 

With the addition of this new dollar package, deal- 
ers can now offer their customers three different types 
of Dennison guest towel packages—15 towels re- 
tailing at $.25, 30 towels at $.50 and 60 towels at $1.00. 
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S. K. SMITH PRESENTS ACCESSORY LINE 

The S. K. Smith Company, 2857 N. Western Ave., 
Chicago 18, Ill., recently announced a new leatherette 
desk accessory line—the Oxford—in which each item 
is declared to closely resemble hand-tooled, leather- 
bound, matched volumes. 

The complete set, consisting of waste basket, desk 
pad, personal file, and desk secretary, is of dark red 
mottled leatherette, trimmed with gold stamped bor- 
ders and crests. The title panels are in black. The 
book motif closely follows 18th Century book binding 





S. K. SMITH OXFORD DESK SECRETARY 


practices and includes raised beads, title and author 
panels, authentic “backbones” and illuminated gold 
tooling. 

Approximate retail prices are: waste basket, $7.50; 
desk pad, $4.00; personal file, $4.00; and desk secre- 
tary, $3.50. 

_———— Oo 
KABAT DISTRIBUTES NEW ALFRA PEN 

The Kabat Mercantile Company, 307 Seventh Ave., 
New York 1, N. Y., has been appointed exclusive dis- 
tributor by the Alfra Manufacturing Corporation, New 


ec ee eM Wal a bai os We MAM ale at ld gy = 








ALFRA BALL-POINT PEN SET 


York City, for the Alfra 1-2-3 Master ball-point pens, 
three to a set, to retail for $1.35. Enclosed in a leather- 
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Handsome, Handy 
SALES-DISPLAY 
ithor 
gold 
7.50; 
2cre- 
Ave., 
dis- 
New 
SPECIFICATIONS: Sturdy one-inch, sixteen gauge steel 
tubing, all-welded construction. Feet equipped with floor- 
protecting gliders. Upright standards for changing adver- 
tising signs. Rich, grey wrinkle finish. Weighs approxi- 
mately 30 pounds. 
* 
PAYS FOR ITSELF IN A HURRY! 
This is no mere advertising claim. In store after store where this new HERCULES 
SALES-DISPLAY STAND was tested, dealers reported a sharp increase in sales. 
That’s because it directs attention to the units previously located on the floor 
or hidden in some inconvenient place. This stand also reclaims valuable counter 
space for your lighter merchandise . . . sets up a Home Safe Department in very 
little floor space. Order your stand TODAY! Only $10 for this valuable piece 
of store equipment. 
Check your Stock of HERCULES Products NOW! 
In order to take full advantage of the HERCULES Sales- 
Display Stand, you should have stock to fill it... as well 
as reserve stock to handle the faster turnover this stand 
stimulates. So check your stock NOW .. . and send in 
your order for additional units PLUS the SALES-DIS- 
PLAY STAND at just $10. IMMEDIATE SHIPMENT! 
- 
whe MAIL YOUR ORDER TODAY! 
alll f 
MEILINK STEEL SAFE CO. 
TOLEDO 6, OHIO 
pens, 
ther- 
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ette carrying case, each pen writes a different color, 
red, blue or green. The pens are made of acetate 
molded plastic and the cap is of aluminum. A colored 
jewel stone on top of each pen denotes the color it 
writes. The nylon cartridges hold five inches of ink 
and are visible so that the user can check on the ink 
supply. These pens can be purchased separately and 
in any color desired, to retail at $.45 each. 


—_——- 99 


WILSON JONES INTRODUCES ZIPPIT LINE 
A new line of Zippit ring books was among the 
products introduced by Wilson Jones Co., 3300 Frank- 
lin Blvd., Chicago 24, Ill., at the recent NSA con- 


WILSON JONES NEW ZIPPIT RING BOOK 


vention. Included is a selection of leather bindings 
in a broad price range. The Zippits feature roomy 
gusset pockets, zippers on three sides and WJ ring 
book mechanisms equipped with opening and closing 
triggers. The selection includes books for the execu- 
tive, business and professional men and women, and 
for students. Those desiring further information may 
request circular No. D1226 from the manufacturer. 


9 —t 
BORG OFFERS NEW PARCEL POST SCALE 


The Borg-Erickson Corporation, 469 E. Ohio St., 
Chicago 11, Ill., has introduced a new parcel post 





BORG-ERICKSON PARCEL POST SCALE 


handy scale for shipping room, office or home. At a 
glance, this scale shows postage cost for third class 
and parcel post for local and eight distance zones, also 
by miles, as well as showing weight by two-ounce 
graduations up to 50 pounds. 

Size of the scale is 8 x 10 inches x 2% inches high, 
its weight but five pounds. Large figures are litho- 
graphed on metal, protected by heavy clear glass 
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window. Catspaw feet prevent the scale from slip- 
ping or marring surfaces. It is finished in black 
morocco enamel, protected by chrome-plated guard 
rails on which packages rest. A special feature is the 
patented dial lock by which the dial locks at weight 
of package for later reading. 
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WELLS PRESENTS THE NEW POSTURE-RITE 

Wells Office Furniture Company has recently an- 
nounced the new Posture-Rite Chair, No. 527, illus- 
trated herewith. It offers five recognized adjustments; 
(1) adjustable back rest, (2) adjustable back frame, 
(3) adjustable spring tension, (4) adjustable height, 
and (5) self-adjusting back. Other features include 
a four-inch spring-filled foam rubber seat and back, 
with Duran upholstery. Stock colors are tan, green 
and brown; other colors are also available. Packed 








WELLS NEW POSTURE-RITE CHAIR 


one to a carton, the new chair lists at $53.40, F.O.B. 
Chicago. Additional details may be secured by address- 
ing Wells Office Furniture Company, 725 S. La Salle 
St., Chicago, IIl. 


—~~— > —____. 


OFFER ZIP-TIPPER PENCIL POINTER 
Crofoot, Nielsen & Company, 205 Wacker Dr., Chi- 
cago, has introduced the Zip-Tipper which is a hand 
device for pointing pencils. The manufacturers claim 
that for a round point the user simply draws the 
pencil toward him, rotating it a complete revolution 
in the Zip-Tipper. For a chisel point the pencil is 


ZIP-TIPPER PENCIL POINTER 


not rotated and is held more vertically. The product 
is packed three dozen to a box and each is individually 
enveloped. Retail price is $.25 each. 
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tells the story 


Chi- 

hand Read ‘em and smile! Sales and profit figures tell a cheerful 
~ 

i story to OLD TOWN dealers. Inventory down to a healthy 
ution 


cil is level, volume hitting a new high. Under the Exclusive Franchise 


P i a 
0 ae a ae lan, every requirement of your customers for carbons, rib 


PROTECTION: You are the only bons and duplicating supplies is satisfied from a streamlined, 


Old Town dealer in your area. All 
orders go through YOU. 


PRODUCTS: A more complete line, OLD TOWN field men are a real sales help... . giving you 


simplified, grade-marked and 
trade-marked. 


PROMOTION: Hard-hitting dealer for your store. 


helps. Local selling aids. Consis- 


tent magazine advertising. 
duct RIBBON & CARBON CO. Inc. 


PROFITS: Priced right to give you 
] 
— Foremost makers of Ribbons and Carbons for Every Use 


liberal margin of profit. Quicker 
turnover of compact stock. 

750 PACIFIC STREET, BROOKLYN 17, NEW YORK, N. Y. 
Sales and Service Everywhere 


orderly stock . . . branded with a nationally known name. And 


close support with a merchandising service custom-tailored 
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MASTER-CRAFT wants the dealer to make the sales 
and earn the profits. Our foremost aim is to give the 
dealer the line he needs to get business, and to support 


him in selling that line. 


The MASTER-CRAFT Dealer enjoys exclusive terri- 
tory rights, with 100% protection on repeat business. 
The MASTER-CRAFT Dealer knows that we make no 
direct quotations, and accept no orders direct from 
buyers in any of our exclusive dealers’ territories. 
Neither do we sell to loose-leaf jobbers, or to national 


chains or mail order concerns, for resale 

Best of all, the MASTER-CRAFT Dealer has today’s 
broadest and best loose-leaf line —a double line in- 
cluding staple products plus profitable, fast-selling 


specialties. 











MASTER-CRAFT § 


MASTER-CRAFT Corporation, Kalamazoo, Mich. 
Division of The Shaw-Walker Co. 


Facts 





96 


OF 


OFFICE APPLIANCES, November, 1947 





STL MRT HTS 











y “Built Like a 
+ Skyscraper” 


-| SHAW-WALKER 


Mich. Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 








Factories and Home Office, Muskegon, Michigan 





Tue excusive SHAW-WALKER DEALER 
offers his customers 8,000 items matched in appearance 
and matched for results. All bear the symbol of quality 
— “Built Like a Skyscraper’ — the best-known trade- 
mark in the office equipment industry. 

The exclusive Shaw-Walker Dealer leads the field 
with products available from no other source, exclusive 
items that buyers want. 

The Shaw-Walker 436-page OFFICE GUIDE is rec- 
ognized by dealers as the greatest “junior salesman” 
the biggest single source of both new and repeat orders, 
in this business. 


Nowhere else can any dealer get all seven profit- 
making features. 


Until we can render prewar service we will con- 
tinue giving our entire production to the established 
Shaw-Walker exclusive dealers. — The Shaw-Walker 
8,000-item franchise is the trade’s most valuable. I?’s 
worth waiting for. 


Prorit ELEMENTS oF Exciustve S-W FRANCHISE 


® Best Known Trade-Mark 


® A Single Source of Supply 
® 8,000 Items ® A Flow of Sales Helps © The New Low Desk 


® Simplified Selling Plan 
® Exclusive Merchandise 











WEAREVER OFFERS NEW SET NO. 2850 


A popular Christmas number in the new Wearever 
line is the Wearever Marlboro set No. 2850. The pen 





WEAREVER MARLBORO PEN AND PENCIL SET, NO. 2850 


features a satin finished stainless steel cap and a 14- 
karat gold, specially-designed, tapered steel cap. This 
Wearever item is made by David Kahn, Inc., North 
Bergen, N. J., and retails for $2.75. 


SS ee 


NEW CARD INDEX FILE INTRODUCED 
A new design of 3 x 5-inch card index or tickler 
file was introduced at the recent NSA convention by 
Elmer Krumwiede & Associates, 320 S. Jefferson, Chi- 
cago. This unit features a piano-type hinge, rounded 
corners and one-piece die-pressed aluminum body 





HOME-O-NIZE CARD TICKLER FILE 


and cover without seams or welds to distract from the 
smooth appearance of the baked-on hammered finish. 
The item comes packaged in attractive individual car- 
tons and is manuafctured by the Home-O-Nize Com- 
pany, Muscatine, Iowa. 





NEW WOODSTOCK—The new deluxe model Woodstock 
typewriter with approximately 600 new parts and many new 
features. Elaborate consumer advertising and dealer sales 
promotion programs will be launched early this month. 
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PARKER OFFERS STEEL TRANSFER CASES 


Parker Steel Products, Inc., 54-60 Columbia St., 
Brooklyn 2, N. Y., is offering a new steel transfer case, 
reinforced roller bearing type, and having generous 
filing depth of 24 inches. Specifications included elec- 
trically-welded sheet steel reinforced from within the 
case with a hidden heavy flat bar, thus permitting 
stacking of drawers without danger of the cases buck- 
ling or drawers sticking. Each comes with automatic 





PARKER STEEL TRANSFER CASE 


stop, thus preventing drawer from being pulled out of 
its case. Finish is baked-on enamel and accessories 
are in brass. Follow blocks of removable type are fur- 
nished at a slight extra charge, upon request. 
eS Saas 

INTRODUCE LEVELMATIC TO STOP WOBBLE 

Blake Industries, 2355 Guardian Building, Detroit 
26, Mich., has introduced Levelmatic as a fully auto- 
matic device to stop furniture wobble. One of the 
essential elements is “Bouncing Putty,” a silicone 
product recently discovered in the laboratories of 
General Electric and Dow Corning Corporation. 

Levelmatic units are declared to automatically cor- 
rect the level for uneven furniture legs, sagging floors, 





THE NEW LEVELMATIC FURNITURE LEVELER UNIT 


and furniture standing partly on a rug and partly 
on a bare floor. 
One unit is placed under each leg of the furniture. 
—————-o—_ 


FIRST OF HOBBS 
GUIDES IS ISSUED 


The first of the Rand 
McNally & Company, 
536 S. Clark St., Chi- 
cago, Hobbs Guides 
recently came off the 
press in compact, 
pocket size. They are 
packed in a self-sell- 
ing counter display 
container and retail at 
$.50 each. Places to 
eat, sleep and view 
the scenery along the 
most popular high- 

ways are listed. 
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MORE THAN EVER-- DEALERS WILL RECOMMEND THE Sie LINE 
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Beat the New Year if you want to 
get a share of the storage case busi- 
ness in your sales area. Wide-awake 
dealers are already contacting their 
customers in anticipation of year-end 
transfer of inactive records. More 
than ever before the well-known 
lets \ine will be shown to make 


selling easier. 








VICTORYS 


A” case that has been popular for years and is 


still gaining favor wherever it is used. It is 


easy to see why. 


Constructed from solid fibre board plus a heavy 
corrugated apron which fits inside to give added 
strength. Tops and bottoms are smooth 
slides off stack without effort. No bothersome 
gummed tape to fuss with to set up this case 
Victorys are metal stitched at the factory. 








If you want to continue selling your customers storage cases year after 


year it is important that you provide them with a line that will hold up. 


VICTORYS WILL! 
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Pall-Out Drawer Storage Cases 
If your customers require a storage case 
in which their records are readily access- 
ible, this is the case they’ll want. The 
outside shell of a WIZARD is made 
from heavy 30 point liners. Four flaps Steel Supports made especially 
in the front turn in, strengthening the for WIZARDS make them ready 
shell and improving its appearance. The for heavy duty and ready to stack ' 

E i 
drawers are metal stitched and four ply 
thick at each end. Write for more in- ! Al 
formation. ' M 
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C-THRU OFFERS NEW GIFT BOX 
A gift box of C-Thru plastic drawing devices is now 
being offered to dealers by the C-Thru Ruler Com- 
pany, Hartford, Conn. Developed in response to con- 
sumer requests the box contains two French curves, 
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NEW C-THRU GIFT BOX 


a 15-inch T-square, two triangles, a Spee-dotter and a 

ruler, all fabricated of clear plastic. The 20 x 14-inch 

box has distinctive gold coloring and opens up to form 
its own display. Retail price is $5.95. 
——— 2 —____ 

BERT M. MORRIS OFFERS NEW ITEMS 

A new fountain pen desk set and a new idea in a 

letter and stamp moistener were featured at the NSA 

convention by Bert M. Morris Company, 8651 W. Third 

St., Los Angeles 26, Calif. The new pen set has a self- 





MORRIS FOUNTAIN PEN SET AND MOISTENER 


filling fountain pen and unit comes in all colors of the 
Morriset line. The renew point is a feature. The 
moistener is called Fountain Moist’ner and features a 
spring-actuated sponge cup which operates within the 
water cup having a capacity of four ounces of water. 
The entire case is of attractive plastic. 
a oe ee — 
DACO OFFERS NEW INVENTORY CARD 


A perpetual inventory and purchase record card 

















DACO PERPETUAL INDEX CARD 


especially designed for use by automotive parts dealers, 
distributors, garages and service departments has been 
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introduced by Daco Card and Index Company, 9 Fed- 
eral Court, Boston, Mass. The card is 5 x 8 inches over- 
tab, eliminating the necessity of extra guides. It is 
an all-printed form on both sides and is made of good 
quality buff index stock, medium weight. Priced at 
$15 per thousand, immediate delivery is promised. 
sis apgeclabaali at ae, 
FLO-BALL PEN INTRODUCES MEMO SET 

The Flo-Ball Pen Corporation, 70 Wall St., New 
York 5, N. Y., has introduced the new Flo-Ball Memo 
Set. This includes a desk model Flo-Ball pen in a 
plastic socket with gold-colored brass swivel, and a 
walnut-finish plastic base containing 150 3x5-inch 





NEW FLO-BALL MEMO SET 


memo sheets. A national advertising campaign is 

planned for the set in which the writing mechanism 

is the same unit as in the Flo-Ball “48” pocket pen. 

The same replacement refill unit fits both desk and 

pocket pens. Retail price of the Memo Set is $1.98. 
——— = —_—_—- 


PRONTO STEEL FRONT FILES AVAILABLE 


The Pronto File Corporation, 285 Madison Ave., New 
York, N. Y., has announced that after an absence of 
five years, the Pronto Steel Front Storage Files are 
again available. These are built of 275-pound test 
corrugated board and reinforced with steel, not only 





PRONTO STEEL FRONT FILE 


on the shell, but at the four corners of the drawers 
as well. They are constructed so that they can be in- 
terlocked in solid units and stacked to save floor space. 
The finish is in olive green and the steel drawer front 
matches regular active office files. 

—-- —— 


WATERMAN OFFERS NEW DESK SET LINE 
A new line of Waterman’s fountain pen desk sets has 
just been announced with new design, style and fea- 
tures. Pictured are four of the models, which range 
in price from $12.50 to $45.00 and feature a new and 
improved gyro and new type of sheath. At upper left 
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is the $20.00 bronze single pen set. Below is the $12.50 
gold anodized aluminum set. At upper right is the 





NEW WATERMAN FOUNTAIN PEN DESK SETS 


$45.00 bronze twin-pen set, while below is the $22.50 
gold anodized aluminum model. The jet black plastic 
pens are equipped with conventional points. 

‘ petites 














UTILITY BOX OFFERED WITH COMBINATION LOCK— 
Central Can Co., 2415 W. 19th St., Chicago is offering 
new cash and utility boxes equipped with three-digit 
combination locks as illustrated. Story appeared in 
October issue, page 52. 
we — 
LEATHERCRAFT, INC., PLANS AD CAMPAIGN 


Leathercraft, Inc., 2320 S. Western Ave., Chicago 8, 
Ill., manufacturers of leather briefcases, has planned 





LEATHERCRAFT, INC., OFFERS NEW PRODUCTS.—Left, 
the frame style brief bag. Note ample capacity. Right, 
the portfolio, showing interior and exterior construction. 


an advertising program for both dealers and con- 
sumers. Mat service is available without charge, as is 
other advertising material directed to the consumer. 
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Illustrated is a portfolio of sturdy construction avail- | 
able in either aniline-dyed, smooth-finish grain or | 
embossed top grain cowhide. It has gusseted multiple | 
pockets, a leather stay, leather patch pocket, and well f 
constructed disappearing handles. This portfolio is | 
available in a wide range of colors. 

A handsomely constructed brief bag in frame style | 
is steel reinforced and equipped with drop bottom. It } 
is sufficiently large to hold personal overnight furnish- : 
ings in addition to necessary business papers. 

ee eeerae ' 
ANOTHER WAR CASUALTY RETURNS f 

After quitting production for five years due to ma- | 

terial shortages, Ideal School Supply Company, 8316 | 





IDEAL HARDWOOD DICTIONARY STAND 


S. Birkhoff Ave., Chicago, is again manufacturing the 
Ideal dictionary stand. 

i ee : 
KANSAS FIRM SPONSORS TANGORA APPEARANCE 


The Hutchinson Typewriter Company, of Hutchin- 
son, Kans., recently sponsored the appearance of 
Albert Tangora, seven times world champion typist, at 
Hutchinson and at Great Bend, Kans. 

More than 400 typing students witnessed a _ two- 
hour demonstration by the typewriter speed artist at 
Hutchinson. Tangora gave instruction, tips in tech- 
nique and exhibited his accuracy while typing 142 
words a minute. Besides Hutchinson high school stu- 
dents, beginning and advanced typists from Turon, 
Langdon, Arlington, Little River, Plevna, and Buhler, 
Kans., attended the exhibition in the Richardson 
auditorium. 

Mr. Tangora told students his camera eye “records 
words while my fingers reproduce them on paper. I’m 
a time-study engineer, actually,” he said. “I have to 
figure out ways and means of saving fractions of sec- 
onds in every move.” To prove this, he added a column 
of figures which was being written on a blackboard, 
at the same time typing a story at championship 
speed.—_GMH. 

I ae a 
SECOND AMIS GUTHRIDGE STORE OPENED 


A second store of Amis Guthridge, claimed to be the 
only exclusive office and reception room furniture 
store in Arkansas, was opened at 401 W. Capitol Ave., 
Little Rock, recently. 

On display is a complete line of wood or steel desks 
and chairs, filing cabinets, chrome settees, leather 
sofas, lockers and shelving, card cabinets, storage cabi- 
nets, safes, desk and floor lamps, letter trays, costu- 
mers, ash trays, wastebaskets, desk pads, chair cush- 
ions and chair mats. 
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DESK SET +HO-8 


An entirely new idea in desk-set styling! Two striking 
color combinations: — gold metal base with black holder 
and. matching pen—gold metal base with dubonnet 
holder and matching pen. Retail list price — $5.95. 










DESK SET 
+1NC-9 
This practical model 
comes in two shades of 
catalin-plastic . . . 
dubonnet and green 
... with matching pens. 
Retail list price — 
$4.95. 








EVERSHARP CA" 


DESK SETS 


Ideal for Homes . . . Banks 
..- Hotels... and All 
Business Offices! 


These new CA* Desk Sets have overcome all 
old desk set bugaboos. There is no leaking —no 
drying —no ink evaporation—no corrosion. The 
EVERSHARP CA* Pen is always ready to write 
instantly, the moment its Magic Sphere point 
touches paper. New 1948 CA* Cartridge has 
triple ink supply. Magic Sphere ball point is 
built right in. Foolproof —it rolls ink on dry. 





NOTE: 


Attractive metal safe guard 
chains that can be at- 
tached to all desk sets for 











£ 


use in banks, hotels, or 
offices are available! Retail 
List Price —75c. 







CHECK y 
Beautifully styled in smart plastics. So low THIS UST. ogee FROM “w 
priced EVERYONE will want them. Business DESK SET #iNneW9 (1 ER TODay: 
- US. lower right) Du 





Price oa or Green, 


Plastic wi r 
Pen. Retail Liss Price $onatching black 


Retail List 
DESK SET #IN.9 Black Only, 





and industrial firms, public utilities, banks, 
hotels, insurance companies. Also telephone and 
writing desks at home. So order plenty. 






DESK SET #H0.2 





illinois (Illus. top left) Retail List Price $5.95 
Price $2.00. Desk Pens —Dubonnet or black. Ret, sil e 
° ‘cul List 





EVERY PEN IS FULLY GUARANTEED! ALL DESK 
SETS OR DESK PENS COME INDIVIDUALLY BOXED! 





EA TVERSUARE.. ond yoursfece the Lined) 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 


of this journal their headquarters. The staff at the main office. 600 W. Jackson Blvd., Chicago, and the staff at 


the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St.and Park Ave., New 


York, will be happy to be of any possible service. While the facilities at New \’ork are not so many as at Chicago 
there will be found the same desire to serve. 


(The London Letter, not in hand at time of going to press, will be presented in the December issue) 


VAN DORP FIRM HAS INTERESTING HISTORY; 
REVIVAL OF PRE-WAR TRADE HOPED FOR 


In the G. C. T. Van Dorp & Company, Ltd., with 
head offices at The Hague, Holland and the Nether- 
lands East Indies have an outstanding importing firm 
for office machines, office appliances, drawing mate- 
rials, paper and stationery. The role of this organiza- 
tion was known to many American companion firms 
in the pre-war days and now with the clouds of war 
no longer a blight on business, a revival of that pres- 
tige in the industry is expected. 

OFFICE APPLIANCES is indebted to a friend of the Van 
Dorp firm for this interesting story which touches 


























A. J. BOVENLANDER 


J. BOM 


on its history, its Netherlands East Indies connections 
and forecast of its future in trade: 

It was on a fine sunny day that I called upon the 
firm of Van Dorp, Prinsegracht, the Hague, to have 
a chat with the board of directors in order to be able 
to tell the readers of OFFICE APPLIANCES something 
about this company. 

The Prinsegracht (translated literally: Prince’s 
Canal) is one of those wide streets that came into 
being by filling up the canals—there are still numer- 
ous beautiful old buildings from the 17th century, 
their facades ornamented with coats-of-arms—that 
remind us of the period of the “Republic of the United 
Netherlands” when the ancestors of Queen Wilhelmina 
were still hereditary stadtholders and sojourned at 
’s-Gravenhage (briefly called The Hague abroad). 
Other buildings had to make room for more modern 
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houses, like the one in which the headquarters of the 
firm of Van Dorp are established. 

There, we had a conversation with J. Bom, who is 
manager of the company, and with A. J. Bovenlander, 
the managing director of the Holland office. Both 
gentlemen have been connected with the company 
for more than 40 years. The former stayed at Sema- 
rang in the Island of Java, which was strictly speaking, 
the main center of the business from 1905 to 1929. 


Established in 1834 


As a matter of fact, it was there that the business 
was established in the first half of last century. Until 
the year 1834 there was only a stationer’s and book- 
seller’s shop, but in that year the government licensed 
the firm to establish a printing office, one of the first 
private printing offices in the Dutch East Indies. 

In 1857, the business was sold to a G. C. T. Van Dorp 
who gave his name to it. When, in 1910, the firm was 
made a limited liability company, The Hague was 
chosen as the town in which the headquarters were to 
be, and the establishments in Java became branch 
offices, although their importance for the company 
remained as great as ever before. It was there, in the 
rich island of Java, that the proper sales department 
remained. 

The present buildings at Semarang cover a whole 
street. There, too, is the largest printing office, where 


writings are also printed in the Malay, Arabic, Javanese, | 
Madurese and Balinese languages in Oriental type. It | 


was interesting to hear what Van Dorp printed the 
first Javanese Bible translation in the last century, 
and now that a new Javanese Bible translation has 
been made, the Bibles are again printed in great num- 
bers with the firm of Van Dorp. 

In 1901, a branch office was established at Surabaja, 
the first commercial town of Java, and in 1921 the 
firm established a business at Bandung. Both these 
branches have also a big printer’s office. In 1934, 
Van Dorp took over the business of Sluyter at Surabaja 
and Malang. A few years later this business was 
transferred to larger premises. 


Activity Near Pre-War Basis 


Activity almost seems to be of a pre-war nature. 
Of course, here, as everywhere else, one has to con- 
tend with the great scarcity in everything the cus- 
tomers ask for, but still so many things can be supplied 
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A NEW LINE... 






offices 

‘aff at Available for Immediate Delivery 

, New 

1cago The selection of leather bindings in attractive 
grains, the fine workmanship and the broad price 
range, make this new line of @ Zippits out- 
standing in the field. 

of the 

7 Attractiveness of appearance is combined with 

rho is os : 

under, durability of construction and such conveniences 

oa as roomy gusset pockets, dependable zipper on 

Jema- three sides, and high grade @ Ring Book 

— mechanism equipped with opening and closing 
triggers. 

inal Selection includes Zippit Ring Books for execu- 

un tives, business and professional men and women, 

book- 

ovale and for students. 

. A TIMELY AND PROFITABLE GIFT ITEM 
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l. The Van Dorp/Sluyter office at Malang. 2. The 
organization's head office at The Hague, Holland. 
3. The Van Dorp/Sluyter office at Soerabaia. 4. Inte- 
rior of the Van Dorp/Sluyter office at Malang. 5. Inte- 


that an extensive staff is always very busy with it. 

We saw only the office staff, but in the warehouses, 
situated in the immediate neighborhood, people are 
working hard, too, and a number of representatives 
are continuously out and about to visit the customers. 


Company officials were asked: How is business in 
the Dutch East Indies at present? Have you already 
got into touch with this country and do you know 
how your people were getting on after Holland had 
been run over by the Germans? 

“For years all communications weré cut; we could 
get some information through via business-relations 
in the States, chiefly to reassure our people there about 
the welfare of their family relations in Holland. When, 
however, the United States also went into the war, 
this too became impossible for us. Not only was it 
impossible for us to correspond any longer but noth- 
ing could be sent from Holland.” 

So the island divisions led a practically independ- 
ent existence, entirely cut off from the head office? 

“Yes, indeed, and now that we are in touch with 
our people there again, we hear that they did much 
business in 1940 and 1941, for the greater part with 
the U. S. A. Then, in 1942, they were occupied by the 
Japs and business life soon came to a standstill.” 


Losses Have Been Heavy 


Has your business there suffered great losses’ 

“Of course, very great losses, but we sustained the 
greatest damage when Japan had officially capitulated 
and the extremist elements among the otherwise very 
peaceable Javanese population started plundering un- 
der Japanese leadership. The worst elements among 
the younger people, who had been educated by the 
Japs for some years, broke loose and as they could go 
on at this game with impunity, they continued it on 
an ever-increasing scale. The allied occupation came 


too late and was far from strong encugh Tt restricted 
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IMPORTANT LINKS IN THE VAN DORP ORGANIZATIO 


a ee a 
N 
rior of the printing office of the Bandoeng branch. 
6. Interior of the Soerabaia office. 7. The impresive 


Semarang office. 8. The Bandoeng office. 9. The 
Soerabaia office, occupied during war by Jap navy. 








itself to the occupation of a few coastal places and 
not until now did they evacuate the tens of thousands 
of Japanese soldiers in Java. Meantime, these Japs 
had bartered their weapons to the natives. Through 
the intervention of men of war at Surabaja, our build- 
ings there were reduced to rubble. In our fine build- 
ing at that place the Japs had established the office of 
the Japanese navy during the time of occupation. 

“At Semarang, we suffered some damage and there 
was much looting. Military police from British India 
were billeted in our office there and such a situation 
naturally does no good to the office inventory. 

“The Bandung office has got off best of all. Little 
damage was sustained. The part of the town in which 
our imposing building is situated was liberated at 
the end of March.” 

Did the property of the company remain under the 
control of your own people or did the Japs take posses- 
sion of it? 


Japs Assumed Control 


“Practically all of the Europeans were put into con- 
centration camps and the management was left to 
Indo-European and Chinese people under the super- 
vision of the Japs. 

“These two groups of the population, who are very 
numerous in the Dutch East Indies, were mot looked 
upon as hostile elements by the Japs. They were born 
in Asia and so they were allowed to enjoy the bless- 
ings the people of Nippon were to shower over Greater 
Asia. 

“Of course, nothing was imported and business was 
selling only. The proceeds were paid into the Japanese 
banks so that we shall never see anything of the 
money. For that matter it makes little difference 
whether the supplies were sold, claimed or stolen. The 
Japs exerted themselves also to cash outstanding ac- 
counts and of course all this money went into the 

(Turn to page 155, please) 
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C ilies looking for ECONOMY, DURABILITY and EYE-APPEAL will 


find what they want in the DIXIE PRINCESS. Graceful, yet sturdy; basic 
construction heavy seasoned oak; visible framework ‘‘Udylite’’. chrome- 
plated seamless steel tubing; all-steel coil springs; heavily padded; all 
surfaces covered with heavy-duty Duran or Dupont Plastic in wide color 
range, the DIXIE PRINCESS is available as a single chair or two-seater; 
armrests of highly polished wood in walnut, natural maple or mahogany 
finish... or without arms, as desired. 

look for the LABEL of LEADERSHIP on DIXIE CHROME PRODUCTS, 


manufactured by the largest chrome-plating plant in the South 





7 Geriun “a 
HROME 


Oki CHROME PRODUCTS 
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Virginio Svidercoschi, Milan, Italy, importer of office 
machines, signed the Guest Book on Friday, Septem- 
ber 28. In order to reduce travel time to a minimum, 
Mr. Svidercoschi flew from Rome to New York on 
September 14. After a week in the East, he checked 
in at Chicago on September 22. Several days spent in 
calling on Chicago area manufacturers were to be 
followed by a return to New York City for the National 
“Business Show. Mr. Svidercoschi, who functions as 
distributor in Italy of Ediphone dictating machines, 
R. C. Allen calculators, Acme visible systems, and 
Simplex time recorders, expected to be back home by 
October 17. (Mr. Svidercoschi’s impressions of the New 
York Business Show appear on another page of this 
issue.) 


Herbert W. Holt, general secretary of the Stationers 
Association of Great Britain and Ireland. inscribed 
his name in the Guest Book on Friday, October 3. Mr. 
and Mrs. Holt made the trip to the United States via 
the “Queen Elizabeth,” docking in New York City on 
September 1. After a week in New York, they jour- 
neyed on to Canada and met with the Stationers Guild 
in Montreal. Subsequently he attended other Guild 
meetings in Winnipeg on September 11, Vancouver on 
September 17 and Victoria on September 21. Returning 
to the United States, he stopped in Seattle on Septem- 
ber 22 and arrived in Chicago in time for the National 
Stationers Association convention. Reference to his 
participation in the NSA program appears on another 
page. Mr. Holt made a good impression wherever he 
went in the United States and Canada. Before sailing 
for home on the “Mauretania” on November 8, he had 
scheduled himself for another visit to Canada and calls 
at NSA headquarters in Washington as well as on 
manufacturers and dealers in other Eastern cities. 


Fred A. Thomas, Jr., Thomas Furniture Company, 
High Point, N. C., dropped in for a visit in the company 
of George DeBeer, Chicago territory representative of 
the Thomas firm, on Friday, October 3. Mr. Thomas 
had attended the National Stationers Association con- 
vention and also took opportunity to call on a number 
of dealers in Chicago. 


Humberto Castilla Salas, Saltillo, Coah., Mexico, was 
a welcome visitor on October 7. He was accompanied 
by his son. Having attended the National Stationers 
Association convention the week of September 29, Mr. 
Castilla was full of enthusiasm about the potentials of 
the industry. He devoted the week following the con- 
vention to visiting Chicago territory manufacturers 
of office equipment and supplies. 


R. H. Sprague, Weis Manufacturing Company, Mon- 
roe, Mich., dropped in for a visit October 9. Having 
had a strenuous week at Monroe while others from 
the home office were at the NSA convention in Chi- 
cago, he took a busman’s holiday of a few days, start- 
ing out and probably finishing by calling upon old 
friends in the industry. For 22 years, Mr. Sprague 
served as secretary of the Monroe school board. Two 
years ago he was elected president. He long has served 
his company and his community well. 


Floyd D. Ransom, Proveedor de Oficinas, Mexico City, 
phoned us while passing through Chicago on his way 
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to Culver Military Academy, Culver, Ind., where his son 
was recovering from the effects of an accident. His 
trip was to be a brief one, since he expected to return 
to Mexico direct from Culver. Mr. Ransom has been 
established in Mexico City for a long time as sales 
agent for a number of leading office appliance manu- 
facturers. He is a rather frequent visitor to the United 
States. 


Luis Torrens and Mercedes Diaz de Torrens, of Casa 
Torrens, Nicolas San Juan 418, Col. Narvarde, Mexico 
City, called upon OFFICE APPLIANCES October 15. For- 
merly engaged in selling, Mr. Torrens is re-entering 
the sales field. To that end he was calling at some 
of the principal industrial centers to contact manu- 
facturers and jobbers of paper, paper goods and com- 
mercial stationery lines. The couple was traveling 
by automobile and, mixing some sightseeing with busi- 
ness, plan to stop at Niagara Falls on the trip from 
Chicago to New York. 


Ward Harris of Ward Harris Company, San Fran- 
cisco, used the phone only a block from our office fora 
brief conversation on October 17 but could not call in 
person because of train departure early in the day. 
He is representative of A. B. Dick Company and Thomas 
A. Edison Company, Inc. He now has eight establish- 
ments in as many northern California cities. An illus- 
trated story of his San Francisco store will appear in 
the December issue. In Chicago Mr. Harris called upon 
A. B. Dick Company, after which he left for the East 
to attend a sales meeting at the Ediphone offices in 
West Orange, N. J. He was accompanied by Robert 
Abbott, manager of sales. 


K. J. Jansen of Holland Business Service, Ltd., The 
Hague, called briefly October 20 and again by appoint- 
ment on October 21. A manufacturer of folding ma- 
chines for offices and importer of typewriters and other 
mechanical office equipment, he spent much of his 
time in New York and Chicago primarily to arrange 
for the purchase of a substantial number of typewrit- 
ers, but with interest in other mechanical equipment as 
well. He arrived in the United States in time to attend 
the National Business Show in New York. He expected 
to return to New York after spending most of the week 
in Chicago and in a few weeks continue on to his home 
in the Netherlands. 


Arne T. Wingerei of Clausen & Manas, Oslo, Nor- 
way, visited this publication October 24. The business 
of Clausen & Manas has been established many years. 
The company serves as Norwegian representative for 
some well-known office appliance manufacturers in- 
cluding Victor Adding Machine Company, Ditto, Inc., 
The Todd Company, Speed-O-Print Corporation, Dic- 
taphone Sales Corporation, Ideal Stencil Machine Com- 
pany, Marchant Calculating Machine Company and 
Wassell Corporation. Mr. Wingerei had spent some 
time at the Dictaphone and Wassell offices in New 
York, at the Todd plant in Rochester, and at Victor 
Adding Machine Company, Ditto, and Speed-O-Print 
in Chicago. He expected to go back to New York by 
way of Madison, Wis., and Grand Rapids, Mich., and 
spend more time with connections there before re- 
turning to Norway. 

a 
RONALD H. VINE ESTABLISHED AT WASHINGTON 

Ronald H. Vine has established himself as a manu- 
facturers representative in the Champlain Building, 
1424 “K” Street, N.W., Washington 5, D. C. Formerly 
a Government purchasing agent he specializes in sell- 


ing specialty forms, office supplies and equipment to 


the various Government agencies in and around Wash- 
ington. Because his entire working life has been either 
purchasing for or selling to the Government he feels 
that he is something of an expert in analyzing that 
market. He welcomes inquiries on the possible future 
for Government use of new ideas and office helps 
which manufacturers in the office equipment industry 
may be considering for promotion. 
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NOMDA NEWS 





National Office Machine Dealers Association 
R. H. Koch, Executive Secretary, 818 Winters Bank Bldg., Dayton 2, Ohio 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the hetter- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 

- the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OFFICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





Capital, Credit and Collections for 
the Office Machine Dealer 


(Note——The appended article was written by an ez- 
perienced and successful office machine dealer who 
prefers to remain anonymous. His comments are 
worthy of careful study with the thought of individual 
application by readers everywhere.) 


S INVENTORIES GROW and as receivables in- 

crease, a dealer sometimes needs more money than 
is available through the ordinary means of business 
operation. There is an element of spottiness in the 
office machine business that even in an unusually 
stable operation may cause gains or losses in volume 
of as much as 20 or 25 per cent a month. 

In a month of low sales volume the question of 
capital is rarely serious, but when volume increases 
sharply and bills must be met promptly a financial 
pinch may readily occur and the problem of prompt 
collection becomes increasingly important. 

Here are some suggestions on possible solutions to 
the problems of collections and operating capital. We 
don’t say that every suggestion we make here will 
answer the specific problems of every dealer, but we 
know from our own experiences how we have built a 
sales volume well over ten times our 1940 figure with- 
out investing additional capital in our business. 

The open accounts receivable in our office machine 
business are very close to nothing at all and, in addi- 
tion to cash sales, we sell well over $100,000 dollars 
worth of payment contracts to credit companies. If 
a customer doesn’t have the money to pay cash for 
an office or business machine when we deliver it, we 
accept a down payment and use the papers of the 
credit company to handle his contract for additional 
payments. The customer pays the credit company 
eight per cent a year interest, and the credit company 
credits our account with a reserve amounting to two 
per cent of this interest. One of the local credit com 
panies with which we deal bases the credit cost on a 
five per cent figure and our reserve here is three per 
cent instead of two. We handle most of our accounts 
through one of the large chain credit companies, but 
some are placed with one of the local banks and some 
through a small finance company with headquarters 
in our own state. 

CIT, Commercial Credit, GMAC, and several other 
large companies have national finance organizations 
with standard practices and policies in every office 
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The smaller companies operate on a similar basis and 
their principal disadvantage is lack of scope. 
customer leaves town and tries to run away from his 
obligations, the big companies have active collection 
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offices and are almost certain to find him and make | 


him pay, no matter how far away he may be. These 
finance companies co-operate with dealers even to the 
point of forcing repossession and returning merchan- 
dise to the dealer when requested. In some areas banks 
render the same type of service but in most parts of 
the country the banks do not have a trained collec- 
tion department equipped to give personal attention 
to every account. Perhaps this accounts for the fact 
they are generally able to offer dealers a somewhat 
larger profit out of the interest reserve. 

Many finance companies which operated before the 
war for the almost exclusive benefit of a manufac- 
turer owning the finance company are now willing to 
accept diversified types of paper and will handle al- 
most everything an office machine dealers sells. One 
such company happens to be Refrigerator Discount 
Corporation, a subsidiary of Nash-Kelvinator. Auto- 
mobile finance companies will frequently accept office 
machine credit. 


Most of these companies will take this paper either | 


on a recourse or non-recourse basis. If the dealer in- 
dorses the paper he can usually get his money a little 


quicker, and he can get his product back for resale | 


in the event the customer doesn’t pay off properly. 

Since he gets a satisfactory down payment when he 
makes the deal and since the merchandise is almost 
always in as good condition as when first sold, being 
obliged to take it back doesn’t represent any real loss 
to him. Another major advantage of using recourse 
contracts in preference to non-recourse is the fact 
that the dealer retains a measure of control over the 
collection methods used by the finance company and 
can make his own decision as to disposal of repossessed 
merchandise. 

Repossession of course is the act of picking up mer- 
chandise which has not been paid for according to 
contract. This act may be done either by the finance 
company or by the seller. 

If a customer pays half the cost of an office ma- 
chine and it has to be repossessed in six months, it 

(Turn to page 151, please) 
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VOLGER mc. 


u.S~A- 


mITTAG & 


PARK RIDGE. N.ds- 


YOU ASKED FOR A CATALOG 
LIKE THIS — now here it is! 


Here is a catalog modern enough to warm any stationery loose-leaf pages that will fit any standard 3-ring binder. 


dealer’s heart! It’s brand new, the finest in the field— That’s just what you get in Mittag & Volger’s new 
and designed to meet your own specifications. complete catalog, PLUS a detailed index, colored index 
tabs, technical information on ribbons and carbon paper, 
sales helps and full data on the entire “M&V” line- 
the most complete line offered by any exclusive maker 


In a recent survey”, you asked for standardized cata- 


logs, 842” x 11”, with light-weight covers, and with 


ee ee | of carbon paper and inked ribbons for use with all makes 


| MAIL THIS COUPON TODAY! e 


Please rush my copy of your spectacular new catalog Be sure to get your complimentary copy of the new 
| “M&V” catalog now! Simply mail the coupon today. 


of business machines. 


Name__ 


Position— * Survey conducted by the Modern Stationer mazazine. 


or 

Firm 3 ve as | 
—— pears | Mittac & VoOLGER, Ine. 

_ | 


| Your Home Address 
Fine Carbon Papers & Inked Ribbons 
Park Ridge, New Jersey, U.S. A. 
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SCOTT PARNHAM JOINS CARDINAL SALES 

James H. Hickey, president of Cardinal Sales, Inc., 
Chicago, sole distributor for Anderson-Hickey Com- 
pany, announces the appointment of Scott Parnham 
who will serve in the capacity of sales manager. In 
joining the Cardinal organization Mr. Parnham re- 
turns to the branch of the industry in which he has 
spent the larger portion of his business career. Steel 
furniture is a Parnham family trait, three generations 














SCOTT PARNHAM 


having been engaged in the sale of metal office equip- 
ment. Scott’s grandfather, J. C. Parnham, was one of 
the first to sell steel equipment, having sold the Art 
Metal line before it was moved from St. Louis to 
Jamestown. Scott had his introduction to the business 
during school vacation in 1923 when he worked for The 
General Fireproofing Company at Youngstown, his 
father being a G-F salesman. Most of his time since 
then, except several years in war work, was spent with 
Art Metal Construction Company and Corry-James- 
town Manufacturing Company. For something over a 
year he was connected with Wells Office Furniture 
Company. 

Mr. Parnham is well acquainted with dealers, partic- 
ularly in the Middle West, the scene of most of his 
sales activities. He expects soon to renew old ac- 
quaintances. 

Mr. Hickey and Mr. Parnham extend an invitation 
to dealers to call upon them when in Chicago on busi- 
ness or pleasure. Cardinal’s address is 5631 W. Mad- 


ison St. 
ee 


COMMERCIAL CONTROLS APPOINTS KAISER 

Effective October 11, William J. Kaiser was ap- 
pointed general works manager for Commercial Con- 
trols, Rochester, N. Y., and its two subsidiaries, Elec- 
tromode and Justowriter Corporations. Prior to his 
appointment, Mr. Kaiser had held the positions of 
works manager for Commercial Controls and Elec- 
tromode. 

In his new capacity, Mr. Kaiser is responsible for 
all manufacturing, tool and production engineering, 
and inspection operations for the three corporations, 
with headquarters at Justowriter Corporation on 
Leighton Ave. 

Prior to his connection with Commercial Controls, 
Mr. Kaiser had more than ten years of engineering, 
manufacturing and supervisory experience with Inter- 
national Business Machines Corporation in Endicott 
and Poughkeepsie, N. Y. 


a i 2 


STEAL OFFICE SUPPLIES AT KANSAS CITY 

A series of thefts involving office appliances oc- 
curred at Kansas City, Mo., recently when burglars 
took enough merchandise to start a small business. 
The thefts included a cash register worth $240 from 
the Business Machine Company, 1610 Main St., an 
adding machine worth $100 from the Kansas City 
Ticket Company, and an electric typewriter valued at 
$350 from the Graybar Electric Company.—GMH. 
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TYPEWRITER 


PLATENS 


PARTS—TOOLS 
and Accessories 


For better impressions use 


the AMES . Wark platen. 


¢ 


For parts of quality 
with less delay. 


+ 


For a better job 


use our quality tools. 


Sa 


FOR ALL MAKES 
OF TYPEWRITERS 


od 


Contact your nearest office 


machine dealer. 


AMES SUPPLY CO. 


564 West Randolph Street 
Chicago 6, IIlinois 


37 Murray St., New York 7, N. Y. 


1913'/2 Commerce St. 
Dallas 1, Texas 


191 Cain St. 
Atlanta 3, Ga. 


583 Market St. 
San Francisco 5, Calif. 


417 Wall St. 
Los Angeles 13, Calif. 


Agents In The Principal Cities 
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LINE-BY-LINE 


Eur-No COPYHOLDER 


CUTS COSTLY ERRORS, OVERTIME 


Transcribing jobs can still be marked “Rush” and not 
be earmarked for trouble. With an Error-No your 
customers can cut office born mistakes almost to 
zero—errors that can cost them business. 
Efficiency in copying reports, statements, tabulations 
of all kinds goes up as much as 40% when Error-No 
is used. An Error-No line-by-line copyholder holds 
copy always at eye level. Prevents fatigue due to poor 
posture, side reading, eye strain—helps typists get 
out more work faster, neater, with fewer errors. Let 
Error-No eliminate for your customers those extra 
costs that are usually the price of jobs marked “Rush.” 
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BUCHOZ APPOINTED BY R. C. ALLEN 

R. C. Allen, president and founder of R. C. Allen 
Business Machines, Inc., Grand Rapids, Mich,, recently 
announced that, effective October 1, the board of 
| directors have elected Roy A. Buchoz to the position of 
| executive vice-president in charge of administration, 
| sales, and distribution. 
Mr. Buchoz’ promotion to the administrative head 
| of the firm will leave Mr. Allen free to devote his at- 
| 











ROY A. BUCHOZ 





tention to the further development and expansion of 
the R. C. Allen line. 

Mr. Buchoz joined the Allen organization in June, 
1946, as vice-president in charge of sales promotion 
and company relations. Directly after his business 
training at Detroit University, he was made completely 
responsible for the sales and distribution of business 
machines, first in the Boston, Mass., area, and then in 
Detroit, Mich. Now he is in full charge of adminis- 
trative matters and of the entire sales and distribution 
program. 

2 
SCRIPTO NAMES NEW EXECUTIVES 

The appointments of three men to executive posi- 
tions in Scripto, Inc., Atlanta, Ga., were recently an- 
nounced by James V. Carmichael, company president. 

J. W. Brooks was named manager of domestic sales 
and sales promotion. Van Holt Hall was made manager 
of national chain and Government accounts, while 
George A. Bailey was appointed advertising manager. 

Mr. Brooks was associated with the Westinghouse 
Electric & Manufacturing Company for 33 years before 
joining Scripto. Mr. Hall, prior to his new position, was 
domestic sales manager for Scripto. Mr. Bailey was 
formerly chief of copy and layout for Sears, Roebuck 
& Company, Atlanta, Ga., before joining Scripto the 
past year as assistant advertising manager. 

ee Oe 
EARL THOMAS GRANTED DAVIDSON FRANCHISE 

Earl J. Thomas, of Earl J. Thomas and Associates, 
72 S. Fourth St., Columbus, Ohio, has been given ex- 
clusive franchise for the states of Ohio, West Virginia, 
and Kentucky for the sale and distribution of equip- 
ment and supplies for the Davidson Manufacturing 
Corporation, Chicago, makers of dual offset and relief 
duplicators and the folding machines, as well as a 
complete line of supplies for use with all offset dupli- 
cating machines. Competent factory-trained personnel 
will operate the new division in Columbus under the 
name of Davidson Sales & Service Agency, with offices 
in Columbus, Charleston, and Huntington, W. Va., and 
Ashland, Ky.—AK. 


—_$$_$9—=>—¢—_____—- 





NEW FIRM OPENS AT CORDELE, GA. 

The Litho-Print Company, Inc., a new printing, 
lithographing office supply firm, was recently opened 
in Cordele, Ga., on 7th St. N. The company is under 
the management of George Thibodeau, and it is ad- 
vertised as being the only lithographic plant in south 
central Georgia equipped with the Harris-Seybold 
lithographic offset press——WES. 
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NEW-FAST MOVING - PROFITABLE 









BATES 
. PRESSALIST 


LIST PRICE 


$350 

















ACTUAL SIZE 


Xmas Gifts — useful, handsome, permanent 


Bates listing and indexing devices sell the 

year around, but now’s the season to really go to town 
with them—they are ideal gifts for man or woman in office 
or home. Assortable for quantity discounts. 


Orders for holiday sales can be filled immediately. 





Ask for prices imprinted as good will builders. 


Please address all orders and inquiries to our New York Office 
THE BATES MFG. CO., ORANGE, NEW JERSEY » NEW YORK OFFICE, 30 VESEY STREET 
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PEN, PENCIL MANUFACTURERS CONVENE 
The Fountain Pen and Mechanical Pencil Manu- 
facturers Association held its quarterly meeting at 

the Stevens Hotel in Chicago on October 3, 1947. 
Ivan D. Tefft of the Parker Pen Company, vice- 
president of the association, presided at the meeting. 
Norman L. Pearce of the Eberhard Faber Pencil 


Company, president of the association, gave the 
welcoming address, in which he pointed out that the 
membership of this group enjoys the distinct privilege 
of engaging in the manufacture of commodities which 
are essential to the every-day needs of virtually every 
civilized person in the world, whether in school, office 
or home. He reminded the members that this is not a 
small industry, but had an estimated volume in 1946 
of $200,000,000.00 to $250,000,000.00 and, although 
1947 probably will not approach this same astronom- 
ical figure, the volume may reach $150,000,000.00, which 
is “big business” in any language and is a far cry 
from an estimated industry volume of less than $50,- 
000,000.00 in 1937. 

Harry G. Horder, president of Horder’s, Inc., Chicago, 
addressed the members on the subject of “Charts and 
Their Use”; J. F. McLennon of McLennon’s Pen Shop, 
Chicago, spoke on the subject of “The Dealer and His 
Problems”; and Stephen H. Harrington, assistant to 
the president of Brown & Bigelow, St. Paul, Minn., 
gave an enlightening report on the export situation 
as he found it on recent trips to Europe and South 
America. 

Paul E. Burbank, general manager of the National 
Stationers Association, provided an interesting mes- 
sage and Herbert Holt, general secretary of the Sta- 
tioners Association of Great Britain and Ireland, 
brought friendly greetings from across the water. 
Harry L. Moody gave an interim report on association 
activities. 








Not the least interesting and instructive was the 
open forum, at which the meeting was given over to a 
“questions and answers” period, in which many mem- 
bers participated, and which proved to be a very 
worth-while discussion of industry problems. 

eR  — 


CANADIAN OMDA PLANS FIRST CONVENTION 

The first national convention of the Canadian Office 
Machine Dealers Association has been set for Novem- 
ber 21 and 22 at Montreal, Quebec. 

According to Harry J. DeLuca, Office Machine & 
Equipment Company, Montreal, president of the Que- 
bec division of the Canadian OMDA, an interesting and 
instructive program has been arranged. 

Special features will include plant tours, sales dem- 
onstrations and address by James P. Ward, Shipman- 
Ward Manufacturing Company, Chicago, at the closing 
dinner on Saturday evening, November 22. 

Members of the NOMDA have been especially invited 


to attend. 
= 


NOMDA EXECUTIVE COMMITTEE CONVENES 

An action program for the coming year and impor- 
tant items on the business agenda of the National 
Office Machine Dealers Association were handled with 
dispatch at the busy, initial meeting of the executive 
committee, called by President Irving Ritchie and 
held at the Hotel New Yorker, New York City, Sep- 
tember 27. Charting the course ahead for the Asso- 
ciation was successfully accomplished with the result 
that much is promised for members in the way of 
promotion, research, education, and individual benefit. 

Items of business transacted included appointment 
and approval of regional governors and committees 
and the reappointment of Executive Secretary R. H. 
Koch. Dates for the conventions were also set: Mid- 





NOMDA EXECUTIV 
Left to right: Joe Heaton, Pawtucket Typewriter Ex- 
change, Pawtucket, R. I; stenotypist; Secretary R. H. 
Koch, Dayton, Ohio; Treasurer Charles S. Meyers, 
Miami, Fla.; President Irving R. Ritchie, Addressing 
Machine & Equipment Co., New York City: Counsel 
Charles F. Krause, New York City: Mrs. Jessie Taylor. 
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COMMITTEE IN SESSION, HOTEL NEW YORKER, SEPT. 27 





Globe Typewriter & Adding Machine Co., New York 
City; E. J. Toussaint, Central Duplicator & Typewriter 
Co., Camden, N. J.; Ed E. Peck, Peck’s Office Appli- 
ance Co., Oakland, Calif.; Bob Randazzo, General 
Typewriter Co., Kansas City, Mo.; Clarence E. Bush, 
General Typewriter Co., Washington, D. C. 
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A GOOD SALESMAN SEES ONLY ONE 
SIDE OF A QUESTION—HIS OWN! 
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ittees ° 
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to be a rugged individualist who insists on main- 





taining your own identity with your customers 
... we shall be glad to serve you with top quality 


carbon bearing your own imprint. 


For as little as 100 boxes in any one grade 


and weight, you may have ,10,000 advertising PFERLESS-IMPERIAL CO Inc 
“sy ° 


messages to work for you day after day. Discuss General Office and Factory: 
28 PEERLESS PLACE, NEWARK 5, NEW JERSEY 
it with your PEERLESS-IMPERIAL field man. NEW YORK OFFICE:, 7: 321 BROADWAY 
CHICAGO 2, 179 W. WASHINGTON STREET 
Or write direct. DETROIT 18, 37 LINDEN ST., RIVER ROUGE, MICH. 
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Held in conjunction with the recent National Station- 
ers Association convention in Chicago was the an- 
nual office equipment sales meeting of All-Steel 
Equipment, Inc., in the Skyroom of Aurora’s Leland 
Hotel. Those attending viewed for the first time ASE’s 
spacious new addition to its Aurora plant. Principal 
addresses were delivered by John Knell, ASE presi- 
dent; F. R. McQuown, vice-president, and J. H. Hari- 
man, field manager. Salesmen attending were J. W. 


ALL-STEEL EQUIPMENT HOLDS ANNUAL SALES MEETING AT HOME OFFICE 





IN AURORA 


Rhea, St. Louis; R. L. Smith, San Francisco; Clint 
Martin, Seattle; Ray Wagner, Philadelphia; Marvin 
Perrin, Kansas City: N. L. Pearson, Aurora; Warren 
Lewis III and Alex Patterson, Birmingham; W. H. 
Oehmler, Pittsburgh; G. Long, Cincinnati; J. Kern, 
Dallas; W. Magez and L. P. Kent, Washington, D. C.; 
C. E. Hess, Indianapolis; T. Fox, New York City; H. L. 
Breitenstein, Detroit, and L. G. Taylor, Sr., L. G. Tay- 
lor, Jr., E. Buehlman and G. Bishop, all of Chicago. 





Year Meeting, February 22, 23, 24, 1948, Springfield, 
Mo.; Annual Convention and Trade Exhibit, June 27, 
28, 29, 1948, New York City. A regional sales meeting 
will be held at Chicago on November 15 this year. 

Members of the committee availed themselves of 
the opportunity to attend the New York Business Show. 
President Ritchie and the New York association were 
after-hour hosts and provided highly enjoyable enter- 
tainment and diversion. 

en 
COMDA PLANS MEMBERSHIP DRIVE 

The regular monthly meeting of the Chicago Office 
Machine Dealers Association was held in the Cooper 
Restaurant on October 14. One of the important func- 
tions was the nominating of the following slate of 
officers to be elected at the November assembly: Wes 
Beutler, Typewriter Specialties, Chicago, president; 
Van Haverton, Van’s Business Machines Company, 
Peoria, Ill., vice-president; Bruce Brown, Central Type- 
writer Company, Chicago, secretary; and Stanley 
Stewart, Stewart’s Typewriter Repair, Chicago, treas- 
urer. 

After a considerable discussion, it was decided to 
launch a membership drive immediately, continuing 
the activity until the first meeting in 1948, which 
would be on Tuesday evening, January 13. During the 
drive period, the initiation fee is to be eliminated. 





ROYAL TYPEWRITER CO., INC., BANQUET HONORING JOHN H. FORSHAY 
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RESCHEDULE PHILADELPHIA BANQUET 
The annual banquet of the Philadelphia Stationers 
Association, planned for November 20, has been re- 
scheduled because of conditions forcing change of 
date and place. 
The event is now being held on Monday, November 
17, at the Warwick Hotel in Philadelphia. 


ee 


ROYAL HONORS FORSHAY ON ANNIVERSARY 

John H. Forshay, district manager of the New York 
City sales department, Royal Typewriter Company, 
Inc., was honored on September 23, his thirty-fifth 
anniversary with the organization, when a group in- 
cluding President Maxwell V. Miller and other top 
company officials, and members of the New York sales 
staff, gave him a dinner at the Hotel Commodore. 

At the dinner, Mr. Forshay was presented with an 
engraved dual pen set from his associates and with a 
traveling bag from members of the New York Roytype 
supplies department. 

Mr. Forshay started with Royal as a bookkeeper back 
in 1912. Through the years, he served as collection 
manager, as chief clerk, in the treasurer’s department, 
as credit manager, and as assistant secretary to the 
sales department. In 1931, he was named manager of 
the New York sales department, a position in which 
he has distinguished himself since that time. 
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STATIONER GOLFERS HOLD ANNUAL TOURNEY 

As though to make some amends for several ex- 
tremely uncomfortable tournament days in this year’s 
schedule, the weather put on its finest autumn dress 
for the annual meeting and tournament of the Sta- 
tioners Golf Association of New York at the Hackensack 
(N. J.) Golf Club, October 14. The balmy day was 
thoroughly appreciated by the more than 70 golfers 
who teed off after a quick lunch. 

It was a somewhat weary but frolicsome group of 
fellows who assembled in the locker room after the 
long hike. Gin rummy, bridge, elbow-bending and just 
tall tales were the order for the next hour or so until 
the dinner chimes rang out. During most of this time, 
the familiar chant of “I’m one up—you’re two down— 
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l. L. McCready: C. P. Finck and Joe N. Campbell, Eberhard 
Faber Pencil Co. 

2. Jack Head, Bainbridge, Kimpton & Haupt, Inc.; Charles 
H. Kuehne, S. E. & M. Vernon Co.; M. Chute, Jr., Bain- 
bridge, Kimpton & Haupt, Inc. 

3. D. A. Davies and G. W. Fairchild, retired; Sidney Cohen, 
guest. 

4. R. J. Urmston, J. S. Staedtler Pencil Co.; Howard Mack, 
guest; and Harry Yager, David Kahn, Inc. 

5. R. W. Mueller, Esterbrook Pen Co.; Les Milton, Bain- 
bridge, Kimpton & Haupt, Inc.; H. W. Bowman, American 
Pencil Co. 

6. R. Lewisohn, American Pencil Co.; Herb Hein, Standard 
Pencil Co.; George Brumbach, American Lead Pencil Co. 

7. J. G. Bosworth, Bosworth Envelope Co.; E. G. Gehring 
and W. E. Gallagher, American Paper Goods Co. 

8. Frank Craig, Eagle Pencil Co.; Howard Nelson, guest; 
Henry Maedell, Eagle Pencil Co.; and Charles Karasik, 
Jacklin Stationery Corp. 

9. R. A. Weissenborn, National Pencil Co.; 
L. Berman, guests. 


S. Gold and 
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even” was heard as the boys matched score with 
score. 

Dinner was a grand affair at which the golfers were 
joined by many other members and friends. 

President George F. Griffiths, Noesting Pin Ticket 
Company, introduced Louis H. Tavernier, Jr., chair- 
man of the board of the Fulton Specialty Company. 
Realizing the length of the agenda, “Lou,” as he is 
affectionately called by all, spoke briefly in welcome 
and introduced a few guests. 


Golfers Are Invited to Return 


President Griffiths introduced and thanked the host, 
R. A. Weissenborn, National Pencil Company, and co- 
(Turn to page 159, please) 
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STATIONERS GOLF ASSOCIATION OF NEW YORK FINAL TOURNMENT AT HACKENSACK 


10. F. E. Horner, National Blank Book Co.; G. H. Hinck, 
guest; George Nichlaus, National Blank Book Co. 

ll. Fred G. Huber, Eberhard Faber Pencil Co.; J. B. Kemp 
Jr., Ever Ready Calendar Mfg. Co.; J. C. Musser, Eber- 
hard Faber Pencil Co. 

12. Doc Greenbaum, Charles Truex and George Voss, guests. 

13. E. T. MacIntyre, Defiance Sales Corp.; D. N. Briggs, 
T. B. Roberts, Sun Rubber Co.; B. Nevin, Defiance Sales 
Corp. 

14. D. McAllister, Geyers Publications; Martin Moldow, man- 
ufacturers’ representative. 

15. Walter Hall, W. A. Sheaffer Pen Co.; E. Kemp, Ever 
Ready Calendar Mfg. Co.; Earle Curtiss, guest. 

16. Nat Kremer, Kremer Co.; H. A. Kennedy, Eagle Pencil 
Co.; H. S. Sanders, Stationers and Publishers Board of 
Trade. 

17. L. H. Tavernier, Fulton Specialty Co.; Andry La Pola, 
golf professional. 




















18. Al Schwang, guest; Henry Levy, Silver Stationery Co.' 


Sam Mandell, guest. 
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| WOOD DESK ACCESSORIES 


7 are again available in all styles and finishes 


| _ LETTER TRAYS 
Si . CARD TRAYS 
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STATIONERY RACKS 
PRIVATE SECRETARY FILES 
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A. B. DICK STARTS WORK ON NEW PLANT 

A. B. Dick Company, Chicago, manufacturers of 
Mimeograph brand products, broke ground Monday, 
October 13, for their new plant in the village of Niles, 
adjoining the north city limits of Chicago about five 
miles west of the lake. 

The early morning ceremony was attended by A. B. 
Dick, Jr., president of A. B. Dick Company; Edison 
Dick, executive vice-president; Kent Chandler, E. W. 
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A PRESIDENT BREAKS 
president of the A. B. Dick Co., turns the first shovel 
of earth to open construction activities for the com- 
pany’s new plant to be erected at Niles, near Chicago. 


GROUND.—A. B. Dick, Jr., 


Burbott, J. P. Wright, and H. C. Anderson, division 
vice-presidents, along with a number of the old em- 
ployees of the company. Also present were C. W. Paine, 
vice-president; C. W. Lewin, engineer; and M. R. Leek, 
construction superintendent of the Austin Company 
of Cleveland, engineers and contractors for the new 
plant. F. S. Stankowicz, president of the village of 
Niles, was also present. 

The new headquarters for Mimeograph brand prod- 
ucts will combine under one roof the activities of the 
general office and all the manufacturing operations, 
which are now handled at the Jackson Blvd. and 
Lake St. plants. 

Foundations will be laid and the 
work done during the winter months. It is expected 
that the roof will be on the plant by April. According 
to the present schedule, the moving of company units 
will begin in the fall of 1948 and will be completed by 
the following summer. 

The new building will be approximately 765 feet 
from east to west, and 600 feet from north to south. 
The manufacturing section of the plant will be a 
modern, one-story structure with one wall of a face 
brick to match that of the two-story office section. 
The other three walls of the manufacturing section 


will cement sill wall hammered 


structural steel 


have 9 beneath 


124 





. 


Eerie eet 





colored glare-reducing glass sash. above which will 
be used a corrugated Transite board closely resembling 
cement in color. Modern ventilation and fluorescent 
lighting will be installed throughout the building. 

Plans for the new location were announced last 
April, when the site was chosen. Important factors in 
the choice of location were the availability of a rail- 
road siding for plant shipments, and improved trans- 
portation and shipping facilities that will come with 
the planned extension of the new Northwest Highway. 

A. B. Dick Company feels that substantial efficiencies 
in manufacturing will result from this new plant. 
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NILES ELECTED FREDERICK HART PRESIDENT 

The election of Walter J. Niles, by the board of di- 
rectors of ATF, Inc., to the presidency of Frederick 
Hart & Company, Inc., New York, N. Y., was announced 
recently by Thomas Roy Joens, president of ATF, Inc., 
and chairman of its board. Frederick Hart & Company, 
Inc., is an ATF associate in the electronics and sound 
recording field. 

Mr. Niles came with Frederick Hart & Company, as 
vice-president, in November, 1946, from International 
Business Machines Corporation’s plant No. 2 in Pough- 
keepsie, N. Y., where he had been general manager. 

In 1919 Niles went to work for the North East Elec- 
tric Company, Rochester, N. Y., in the production 
planning and engineering department, and two years 
later was made foreman in the speedometer and smal] 
motors manufacturing division. In 1923 he was pro- 
moted to the post of assistant superintendent in 
charge of fractional horsepower manufacture and 

















WALTER J. NILES 


electric typewriter development. He was a pioneer in 
the development, manufacture, and marketing of the 
electric typewriter. 

In 1929, the Electromatic Typewriter Company, for- 
merly a division of North East Electric Company, was 
set up as a separate company. Mr. Niles was nameé 
factory manager in charge of manufacturing and en- 
When production was curtailed during the 
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EVA-CLOG Stapling Pliers and Staples offer many ways to 
“Fasten Things Together” in offices, stores, shipping rooms, 
warehouses, manufacturing plants, greenhouses, Dry cleaning 
and Laundry establishments, assembly plants, Nurseries, bak- 
eries. You can fasten together paper, cardboard, soft wood, 
leather and textiles. Fasten any material that can be pene- 
trated with a sharp pointed wire. Portable, take the machine 
to the work. 


If you have a fastening problem out of the 
ordinary, write us for recommendations. 


The heading illustration and others on this page are from our 
latest 8 page consumer folder. Also are illustrated and de- 
scribed in this folder all of the Neva-Clog Machines and Staples 
—and their uses and applications. 


For you—these folders are available in reasonable quantities 
—imprinted—for your distribution to stimulate sales. Write us 
fully on your requirements. 


A Neya-Clog Stapling Machine 
WILL DO ALL THAT ANY STAPLERS WILL DO. 
PLUS. MANY Exclusive FEATURES. 


NEVALOG PRODUCTS, Inc. 


BRIDGEPORT, CONN. 
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early 30’s, he was transferred to the sales and service 
department as salesman in the Rochester, N. Y., area 

The Electromatic Typewriter Company was pur- 
chased by International Business Machines Corpora- 
tion in 1933 and Mr. Niles was again appointed factory 
manager. He was made sales manager in 1934 and 
from 1941 to 1944 he held the position of works man- 
ager. 

In March, 1944, he was appointed general manager 
of IBM’s Plant No. 2 in Poughkeepsie. This plant 
was set up during the war and was 100 per cent en- 
gaged during the war years in contract work for 
the Army and Navy. In his position of general man- 
ager, Mr. Niles was in complete charge of the com- 
pany’s operations in Poughkeepsie. Under his man- 
agement the plant received three star awards to its 
Army-Navy “E.” The plant employed about 2,000 peo- 
ple and its chief product after the war was the Electro- 
matic typewriter. 


GRAVER-DEARBORN HOLDS GRAND OPENING 

The Graver-Dearborn Corporation, one of Chicago’s 
well-established firms in the office service industry, 
was host to hundreds of its friends for the grand 
opening September 23, 24 and 25 at new and larger 
quarters. The new location in the Gra-Dear Building 
is at 208 S. Jefferson St., bringing the organization in 
close proximity to National Blank Book and Horder’s, 
Inc., buildings. Former location was 118 S. Clinton St. 

Visitors, royally entertained by the Graver-Dearborn 
management, found much of interest, including the 
office furniture display showroom, the printing plant 
of Gra-Dear Press, Inc., the office supply department 
and the business kitchen. Every opportunity was af- 
forded to see the operation of an efficient business 
organization. 

In the modern display room of Graver-Dearborn, 
the complete office furnishing service is shown to best 
advantage. This is backed up by a large warehouse 
carrying a complete suppiy of office equipment and 
furniture. The furniture department, now afforded 
ample space, has everything for the modern office 
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GRAVER-DEARBORN DISPLAY ROOM FOR FURNITURE, OFFICE SUPPLIES 


from desks, tables and chairs down to ash trays. 

Of special interest to the grand opening visitors was 
the complete executive kitchen, located in proximity to 
the private offices of President David S. Bell. Here, 
are shown General Electric furnishings from refrig- 
erator to dish washer, designed for commercial or 
office use. 

The Gra-Dear Press, Inc., managed by Ed Jacobs, 
has enhanced facilities in the new location and is 
equipped with new automatic presses and other ma- 
chinery to handle business printing. A separate de- 
partment of the organization, Gra-Dear Press, Inc. 
officers are David S. Bell, president; Rose Bell, vice- 
president and treasurer; and Ed Jacobs, secretary. 

Officers and personnel of the Graver-Dearborn Cor- 
poration include David S. Bell, president; James R. 
Bansley, vice-president; Rose Bell, secretary-treasurer; 
Harry Fiddelke, office manager and assistant treasurer; 
Nathan Mansfield, purchasing agent; J. J. Borrelli, 
sales and advertising manager; George E. Larson, in 
charge of furniture department; Edward Starr, ship- 
ping and stockroom. 

Graver-Dearborn Corporation is a franchise dealer 
for The Globe-Wernicke Co., handling the gray steel 
desks, visible record line, files, and bookcases. Other 
merchandise includes the D. & G. line of chromium 
furniture, Harter chairs, New Indiana Company leather 
upholstered chairs, Hilger’s leather upholstered settees, 
Bank of England chairs, Royal industrial stools, Pro- 
tectall safes, Tiffany typewriter stands, Invincible 
safe files, General Electric Room air conditioners and 
water coolers, Darnell casters, Sheaffer’s desk sets, 
and miscellaneous merchandise in many lines. 


+= —_— 


HANSON SCALE APPOINTS REPRESENTATIVES 

K. Lester Wilson and Associates were recently ap- 
pointed to represent the Hanson Scale Company, Chi- 
cago, in southern New Jersey, Delaware, Maryland, 
Washington, D. C., West Virginia, eastern Pennsylvania 
and upper New York State. Headquarters are main- 
tained at 600 N. Eutaw St., Baltimore 1, Md. 
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Pirtoart of K RABID MONROE FAN | 


Once a girl gets her hands on a Monroe, just iry and switch her to some other 
machine—you'll have a tough job on your hands. 
She has become convinced that Monroe simplicity and Monroe “Velvet Touch’ ease of operation, 
enable her to turn out more work and better work with a minimum of strain and fatigue. 
Simplicity and ease of operation are basic Monroe advantages in Monroe Calculators, 
Listing Machines, and Bookkeeping Machines. They are cutting figure costs in 
thousands of businesses large and small by speeding the work and saving the workers. 
Every Monroe user has the advantage of complete figuring and maintenance 
service through a Monroe-owned branch in every important city. 


Monroe Calculating Machine Company, Inc., Orange, New Jersey 


ONROE 


MACHINES F BUSINESS 





CALCULATING o ADDING ca ACCOUNTING MACHINES 
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KELLSTEDTS REMODEL STORE 


HEN ARTHUR H. KELLSTEDT and his son, 

Philip M., operating under the name of Kellstedt 
& Son, dealers in stationery and office equipment, 222 
South Jefferson Ave., Peoria, Ill., determined to re- 
model their store and eliminate the antiquated store 
fixtures, they did not do a half-way job. As a matter 
of fact, they completely rebuilt the store from the 
walls out. 

In the former setup, all the fixtures were arranged 
along aisles in straight lines. There was some diversity 
by arranging some at right angles to others, but, of 
course, always in straight lines with square corners. 
For this reason many customers came in for something 
they desired, walked down one aisle to get it and then 
walked back through the same aisle without seeing 
the big majority of displays along other aisles. Then, 
there was comparatively little system in the manner 
of displaying merchandise. The fixtures themselves 
were a heterogeneous lot, having been added from 
time to time over a period of years and so were 
obsolete in appearance. 

It was to correct all these glaring defects that the 
remodeling job, just completed, was undertaken. It 
entailed the elimination of all old fixtures and re- 
placing them with new streamlined ones of uniform 
finish, the installation of a completely new lighting 
system and the layout of the floor in accordance with 
modern merchandising practices. 


Store Adapted to Changes 


Fortunately, the store was well adapted in size and 
shape to make the required changes. It is a two-story 
brick building located in the center of the loop shop- 
ping district and having a double front. It was taken 
over by the Kellstedts three years ago from another 
firm, Espenscheids’, that had operated it for 35 years. 


Starting the changes with the walls, these were re- 
decorated in a color scheme of green, pink and brown 
that makes a combination both harmonious and at- 
tractive. The floor was the next in line and a covering 
of asphalt linoleum with a square block pattern was 
selected. 

One of the most outstanding changes was in the 
lighting system. The old incandescent fixtures gave 
way to the latest type of fluorescent fixtures—the 
egg-crate louvre type. These were installed both in 
the windows and for the general lighting of the store. 
An important feature of these fixtures is the inclusion 
of spotlights so any individual merchandise in the 
windows or on the floor may be highlighted. An in- 
direct fluorescent system furnishes light from con- 
cealed fixtures for the wall cases and some of the 
floor cases. ; 

The store handles a well-known line of air circula- 
tors for offices and several of these furnish the air 
conditioning of the store. These have been very ef- 
fective, not only in keeping the store comfortable, but 
also in promoting sales to those who see how well 
they meet cooling requirements. 

With all these changes accessory to good merchan- 
dising being made, the next and most important 


THE KELLSTEDT STORE AND OFFICE 
FORCE.—Seated, left to right: Niles 
Sissel, C. F. Backes, Geraldine Miller, 
Jean Hamil, Mrs. P. M. Kellstedt, Mrs. 
L. Hullinger and C. C. Carius. Stand- 
ing, left to right: J. B. Grant, F. M. 
Spalding, H. C. Meisner, William Cole, 
P. M. Kellstedt, A. H. Kellstedt and 
Andrew Brown. 
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change was in the fixtures and layout of the store. 
Philip Kellstedt called in the assistance of a repre- 
sentative from a well-Known store fixture manufac- 
turer to plan the fixtures. A beautiful prima vera 
finish was selected for all fixtures, both wall and floor. 
Mr. Kellstedt had given much study to the type of 
fixtures best suited for each particular purpose, to the 
best place in the store for each class of merchandise 
handled, and to an arrangement whereby related mer- 
chandise should be shown in close proximity rather 
than to the previous more or less jumbled arrange- 
ment. He told the representative what- he wanted, 
where he wanted it and how he wanted it. Therefore, 
each piece of equipment was custom built to achieve 
the purposes intended for it. 

In making the layout, it was necessary to arrange 
fixtures in straight lines only along the left-hand and 
a portion of the right-hand walls. Even then, some 
touches were given which supplemented the stream- 
line effect of the whole. 


Use Three Types of Cases 

Three types of cases are used along the left-hand 
wall. The first four sections are shelves with glass 
Sliding doors. These are devoted to displays of ash 
trays, desk sets and novelties. Then comes a series 
of open shelves used for bookkeeping loose leaf sheets 
in variety. Following the open shelves is a series of 
cabinets with hinged glass doors given over to tags 
and cards. 

An outstanding change was made in the matter of 
merchandising tags. With about 40 styles of these 
and the customer usually not knowing just what he 
wanted, it was necessary to open most of the 40 boxes 
to show the contents. In the new setup, a sample 
of each style is mounted on a large card attached to 
the inside of the glass cabinet door. Each style has a 
number. The customer selects the style wanted and 
the box containing this style number is then chosen 
from the stock in the cabinet. 

The left-hand wall is lined with open shelf fixtures 
down for about half its length. These are used for 
showing typewriters, adding machines, calculators, 
desk radios, brief cases and hand luggage. Adjoining 
the hand luggage section is a section for heavy lug- 
gage with displays made on a low platform. 

Across the front, it was convenient to make stream- 
lined displays. The first to the right of the entrance 
is the fountain pen display and adjoining it the dis- 
play of social and personal stationery. Both of these 
displays are among the largest and most complete, 
as well as the most beautiful, of any in the Middle 
West. Two types of cases are used for the ven displays 
—a glass-fronted type along the wall and glass floor 
cases in front. The stationery display shows a large 
number of samples in a glass-fronted case in front of 
which is a glass floor case. For the convenience of 
customers, a nice counter and soft-cushioned stools 
are provided so they can sit and rest while selecting 
the merchandise they want. 


Fixtures Given Consideration 


While in many stores the fixtures around the outside 
of the room are considered the most important, in the 
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OR EASIER, 
BETTER POSTING...| 


The new National Simplex Trays are made 
of aluminum .. . light in weight . . . easy to 
handle. Open drop side for better visibility 
and offsetting of ledger cards. Modernly de- 
signed to be a credit to any office... a joy to 
every operator. 





1- e) i - 

One all-purpose stand with a ole of —=Sii ATIONAL ge 
9 adapter tops . . . accommodates different PIPPI Ty ALAAAAe® 
sized trays. Flush top is also available for ie” Ts ~ 7" 
office machine or table use. \ 

Indexes and a wide selection of stock forms 
of top NATIONAL quality round out the line. 

“EYE-EASE” 
It will pay you to feature and display this fine paper shows figures 


clearly, cuts glare, min- 

imizes eyestrain, re- 
duces fatigue . . . means 
less errors and better 
office operation. 
Exclusively 


NATIONAL BLANK BOOK COMPANY NATIONAL! 


HOLYOKE, MASSACHUSETTS 


posting equipment. See your NATIONAL 
CATALOG No. 47, pages 108-113, for full 
details. 





CHICAGO BOSTON SAN FRANCISCO 
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new Kellstedt store those on 
the floor between the walls 
receive the most attention. 
In fact the layout here is 
the main feature of the 
new store. This layout has 
as its center a large island 
consisting of nearly 20 
cases. These are of differ- 
ent shapes, each made for 
a particular type of mer- 
chandise. These cases are 
all of the same height and 
built so they fit snugly to- 
gether to form a continu- 
ous line of the 13-sided is- 
land. Included within the 
island are two sets of cases 
with drawers toward the 
outside and shelves toward 
the inside. 

Around the island are 
numerous fixtures in many 
styles to suit the merchan- 
dise displayed thereon. In- 
stead of radiating out from 
the center in straight lines, 
these fixtures are placed at 
different angles to more or 
less approximate those of 
the island. The result of this 
arrangement is that there 
is a maze of short aisles 
intersecting each other at 
various angles. Customers 
who start out with one find 
surprise and pleasure as 
they thread the maze, each 
succeeding aisle furnishing 
new and attractive displays 
that attract attention. 

Directly behind the cen- 
tral island is the display of 
office furniture in wide 
variety, including every- 
thing necessary from the 
little individual office to the 
most luxurious private of- 
fice. 

In the rear of the room 
is another outstanding in- 
novation. It starts on one 
side and extends around the 
rear. It consists of a series 
of two booths and the gen- 
eral office of the store. 

These represent rooms 
and are separated from each 
other and from the floor by 
partitions consisting of a 


KELLSTEDT & SON’S MOD- 
ERN STORE IN PEORIA. — 
Above, one of the three at- 
tractive show windows. Note 
egg-crate lighting in ceiling. 
During the summer of 1947 
the company sold more than 
1000 of the air circulators 
shown in the display. Center 
picture, looking from rear 
toward front of store. Bottom, 
the furniture corner. 


130 











‘\ “i 


OFFICE APPLIANCES, November, 194 





























a 


FOR BUSY EXECUTIVES AND PROGRESSIVE DEALERS 


Executives tell us the No. 622 Chair is tops in comfort and 
styling. Dealers fell us it’s a profitable, quality item. No wonder 
—it's fully adjustable—comfortable in upright and relaxed 
positions—rich and luxurious in appearance. 

Available in genuine walnut and mahogany finish on walnut. 


H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 








solid portion at the bottom and a square louvred por- 
tion up from this to the ceiling. The front of each 
booth is open to the floor, which, together with the 
open louvres, makes the interior of each clearly visible 
from the floor. The first booth is furnished as a usual 
individual office and the second as a private office, 
each with all the various kinds of equipment usually 
found in such offices. 


Office Is Also Selling Unit 


The store office has a counter in front. Although it 
is the office of the store, because of the equipment 
used, it forms a well set-up selling unit as well. 

This same thing is true of the private office of 
Mr. Kellstedt. It furnishes him a luxurious and pleas- 
ant place in which to work uninterrupted and to talk 
business privately with visitors and at the same time 
serves as a model office for selling purposes. Several 
callers who have seen what the modern private office 
should really be, have purchased complete equipment 
for such an office. It has not been necessary to do 
any talking to sell such equipment as the mere sug- 
gestion of the equipment itself is enough. “People 
who sell themselves make the best kind of customers,” 
Says Mr. Kellstedt, “because they remain sold.” 

The senior member of the firm, Arthur H. Kellstedt, 
has been in the office machine business for 40 years. 
During the last 34 years, he has been proprietor of the 
Peoria Typewriter Company. Several years ago his son, 
Philip M., became associated with him in business. 
When the new store was taken over by them in 1944, 
Philip became its manager and his father continued 
as manager of the older store. Philip is assisted by 
C. C. Carius, who for 26 years was with the store be- 
fore they took it over, and has remained since. Mr. 
Kellstedt says he knows of no man connected with 
a stationery store in the country whe is any better 
versed in the business, who is more courteous or who 
has more friends. 

The formal opening of the remodeled store was held 
September 22 with a large attendance. Thirty-five 
manufacturers, friends and competitors showed their 
congratulations by sending floral pieces that repre- 
sented the highest workmanship and taste. Among 
these was one from a friend in Chicago in the form of 
a huge horseshoe with a ribbon attached bearing a 
“Good Luck” legend. Many visitors who for some 
reason could not get there on the formal opening date 
have been going in since to express their congratula- 
tions.—DL. 
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OFFICE SUPPLY DEPARTMENT OF OBSERVER OF- 


PACIFIC DESK COMPANY ADDS PERSONNEL 

The Pagific Desk Company, 1031 S. Hill St., Los 
Angeles 15, Calif., recently made two additions in per- 
sonnel, announces T. F. Peirce, president. The new 
members of the California firm’s family are Jan Horn- 
beck as decorator, and Alex Krajeski, late of the U. S. 
Army, as decorator and color expert. 

Jan Hornbeck came to the Pacific Desk Company 
from the Nieman-Marcus organization in Dallas, Tex. 


She is graduate of the Chicago Art School and has 


had much practical experience in the field of decora- 
tion. Alex Krajeski, a native of Detroit, Mich., worked 
at interior painting long enough to master the mixing 
of colors. He has had practical and shop experience 
in upholstery and after being released from the armed 
forces, studied interior decorating, graduating at the 
head of his class. Both of these new employees are 
skilled artists, understanding the technical side of 
their profession from all of its various angles. 

These additions to the staff will aid the Pacific Desk 
Company, which has been serving southern California 
for more than 30 years, in providing the complete 
office layout service on which it prides itself. The 
service provided in sale of high-grade furniture is 
extended to the arrangement of office suites and the 
harmonious selection of colors and decoration. 


DICTAPHONE PROMOTES WOODBRIDGE 

At a meeting of the board of directors of Dictaphone 
Corporation held recently, C. Kimg Woodbridge was 
elected chairman of the executive committee, it was 
announced by Paul Appenzeller, chairman of the 
board. Mr. Woodbridge, long a director of the dictat- 
ing machine company, was the company’s organizer 
and first president. 
stenisiisiongaealliaty ‘. 


NEW STORE IS OPENED AT GADSDEN, ALA. 


The Observer Office Supply Company and Gift Shop 
was recently opened at Gadsden, Ala., a city of ap- 
proximately 70,000 people and the center for a number 
of large industries. Previously the organization did a 
small office supply business at Alabama City, Ala., 
in connection with the Observer Publishing Company. 

C. L. Fincher, with.25 years of office supply experi- 
ence and formerly of Atlanta, Ga.; V. D. Scott, Jr., 
recently salesman for Knight Brothers Paper Com- 
pany; and Mrs. E. L. Hurst, together with Owners Miss 
Thelma McGibbon and Miss Bertha Parker make up 
the store force at present. 





FICE SUPPLY CO. & GIFT SHOP AT GADSDEN, ALA. 
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pany. 
ec TYPE-LITER . . . the revolutionary office lamp . . . triples speed and $ 12 .00 

Com- efficiency ... replaces the outdated desk lamp ... eliminates problems LIST 
oe of special overhead lighting. Regular trade discounts 


A must in every office. Type-liter sheds a dependable, fluorescent light right over the copy 

. and a dazzling light on your profits! Every owner of a typewriter is a potential cus- 
tomer. Choice of two colors (mahogany and walnut) in the beautiful shade made of Lumarith 
Plastic. 


Dealer response to our initial announcements of the TYPE-LITER lamp forecast a tremendous 
demand. Order Now! 
EXCLUSIVELY OURS 


* Easy swivel adjustments * Lumarith plastic a product of Celanese 
Corp. of America 
* All chrome fittings. * 8 Watt Fluorescent lamp 
* A.C. Current, D.C. Available (No Extra 
* Beautiful modern design plastic shade in Charge) 
mahogany or walnut colors * Individually Boxed 
*Patented 
| ~ 
ACME LIGHT PRODUCTS CO. 
350 East 182nd St. New York, N. Y. 
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WOODSTOCK OFFICIALS ARE ANNOUNCED 
Four officials of the new Woodstock Typewriter 
Company were recently announced following the pur- 
chase of the Woodstock, Ill., organization by the Cen- 
tury America Corporation, Chicago. 
The new organization is headed by Thomas J. Reid, 























THOMAS J. REID MELVIN O. JOHNSON 














JOSEPH SCHMITT 











fi 
HAROLD N. WEBSTER 


Melvin O. Johnson, treasurer; Joseph 
Schmitt, factory manager; and Harold N. Webster, 
sales manager. Mr. Webster, Mr. Schmitt and Mr. 
Johnson have been associated with the Woodstock 
typewriter organization for many years. 


president; 


A PORTION OF THE WELL- 

LIGHTED INTERIOR OF 

STEWART OFFICE SUPPLY 
CO. AT DALLAS, TEXAS 


It is interesting to the trade to know that all of the j 
company’s sales activities are now centered in the | 
Chicago office, which is located at 75 E. Wacker Drive. 


I 


OFFER STYLEWRITER CHRISTMAS WRAPS 

The Carter’s Ink Company recently announced that 
Stylewriter Christmas wrappings are now available 
to dealers without charge. The colorful packages, ac- 
cording to the company, will help to promote extra 
business during the holiday season. Dealers having 
Stylewriter Writing Sets in stock in the standard pack- 
aging can secure the holiday wrappings to slip over 
the regular boxes. 

Sa 


STEWART OBSERVES THIRTY-FIFTH YEAR 

November, 1947, commemorates the thirty-fifth an- 
niversary of Stewart Office Supply Company, Inc., of 
Dallas, Tex. From a humble beginning in an Office of 
the Praetorian Building in 1912, it has progressed 
steadily in the stationery and office equipment field. 
Stewart’s has been serving Dallas and the Southwest 
from its present location at 1523 Commerce St. since 
1929. 

Founder and guiding force of the business is W. 
Neill Stewart, Sr., prominent Dallas citizen, who now 
serves the corporation in capacity of president. His 
brother, Ernest M. Stewart, Sr., serves as vice-presi- 
dent. Other officers are Vice-president J. Harold Cude 
and Secretary W. Neill Stewart, Jr. 

Stewart Office Supply Company employs a force of 
60 people to man its two-floor, basement and mezza- 
nine installation. To serve its customers with even 
greater efficiency, the concern opened a Mimeograph 
sales and service division employing a force of ten | 
people at 2026 Commerce St. The building, opened in 
June 1946, also serves as the company’s warehouse. 

This company offers its customers the accumulation 
of years of experience in outfitting the largest and the | 
smallest offices. It has built its reputation by distribut- 
ing only such nationally-known liines of office equip- 
ment and supplies as Mimeograph duplicating ma- ~ 
chines and supplies, Doten-Dunton executive furniture, | 
Standard desks, Gunlocke chairs, Yawman and Erbe | 
steel office furniture, Columbia ribbons and carbons, 
Southworth brand typewriting papers, and a host of 
other respected products. 
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Portable 


Desk 


Files 


AS PHOTOGRAPHED 


No. 854 LETTER SIZE $42.70 
No. 858 LEGAL SIZE 49.95 


ost of 


\ work organizer and a pull drawer letter file combined, which will 


WITH ONE SWINGING SHELF 


No. 855 LETTER SIZE $46.95 
No. 859 LEGAL SIZE 54.20 


(Soxod OM OL AN Zeki ole] oL-1a Maskell hva olan 26] i= O) 9) ol] arerolanl ole] asuil-lalm tell) 0) ol-te malta 
k and key. Takes both hanging or regular folders. Made of heavy 
jauge furniture steel. Equipped with ball bearing rollers, swive 
rs Gna a@ spring compressor Oiitel-maere, operates in a depressed 


ve for eyeleted guides. Olive green crinkle or Cole gray 


SPECIFICATIONS 


For All Models On This Page 


2 ee a a teeal SIZE 


WITH TWO SWINGING SHELVES 


No. 856 LETTER SIZE $51.20 
No. 860 LEGAL SIZE 58.45 


Additional lock on bottom drawer — add $2.50 


COLE STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, N. Y. 





Everyone's talking about 


COLE “alr-flo’ 
—finest files ever built! 


The only cabinet having a suspension 
cradle within @ suspension cradle — 
gives drawers silent, smooth, feather- 
touch operation and lifetime 
strength. Each drawer equipped with 
fool-proof catch. *‘Air-Flo’’ drawers 
operate to full suspension —the last 
folder is right at your fingertips. Can 
be used for both hanging and regu- 


lar folders. 


Built for a life-time! 


LETTER SIZE 


Walnut 
Green or 
No. Wide High Deep or Gray Mahogany _ tional) 


Two Drawer 1002 14%” 30%” 265%” $45.00 $54.00 $9.00 
Four Drawer 1004 14%,” 51%” 285%” 64.75 79.75 11.00 


, 7 ’ 
Prices slightly higher in Zones 2 & 3 





STEEL EQUIPMENT COMPANY | 
285 Madison Avenue, New York 17, N.Y. 














COLE'S new ‘life-time line! 
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COLE Safe-type 
Storage cabinets 


Will keep your office supplies and 
printed matter clean and orderly. As a 
storage cabinet for hand tools, or even 
liquor, will pay for itself over and over 
again by preventing pilferage. Doors 
are equipped with a two-way locking 
device controlled by a paracentric 
lock. Olive green or Cole gray crinkle 
finish. 


Built for a life-time! 













No. 349L No. 760 








37 2” high, 30” wide 76° high, 36” wide, 
18%” deep. 18%” deep. 
Two adjustable shelves. Four adjustable shelves. 






$4500 $6g9°° 


ightly higher in Zones 2 & 3. 


Y COL STEEL EQUIPMENT COMPANY 
oY. 285 Madison Avenue, New York 17, N.Y. 





















C OLE STEEL EQUIPMENT COMPANY 


27-DRAWER 
STORAGE CABINET 


Will pay for itself many times over 


























as a valuable money-saver in locat- 
ing and safeguarding important 
matter. For catalogues, hardware, 
office forms, printed matter, art 
work, cuts, photographs, tools, etc. 
Olive green or Cole gray crinkle 
finish. 








WIDE HIGH OEEP 
Cabinet size 30° 37%" 13%" | 
Inside drawer 9 31%” 12° 















No. 2712 


$4go° 


STEEL CARD CABINETS 


Designed for card record 
systems. Constructed of 
heavy cold-rolled furniture 
steel, electrically welded 
throughout. Units can be 





stacked. 
ONE DRAWER UNITS TWO DRAWER UNITS 

No. Card Capacity Height Width Green No Card Capacity Height Width Green 

C335 3x5 1500 cards 5\/,” 6!/2” $3.60 C3352 49 3x5 3000 cards 5\/_” i235,” $6.30 

C346 4x6 1500 * bf,” '/2” 4.20 C3462 4x6 =: 3000 * 6/4” 147,” 7.20 

C358 5x8 1500 7'f” Wp” 5.40 C3582 = 5x8 3000 * 7',” 1834,” 9.60 ; 

C369 bx9 1500 ° Bf,” 10'//.” 8 40 C3692 6x9 3000 ° 8/4,” 20/2” 12.00 
£ 






CUTS OR PHOTOGRAPHS OF ALL ITEMS AVAILABLE ON REQUEST 


COLE STEEL EQUIPMENT COMPANY | 
285 Madison Avenue, New York 17, N.Y. 
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FINDS PROFITABLE TYPE OF YULE WINDOW 

The accompanying photo shows the Christmas win- 
dow trim of King’s Office Supply & Equipment Com- 
pany store, 239 E. Third St., Long Beach, Calif., for 
1946, which was one of the most attractive and 
profitable they have used, according to Dick King. 
This is the larger of two show-windows, separated by 
the éntrance to the store. 

Its outstanding feature proved to be the ten indi- 
vidual panels at bottom front of the window, each of 
which was devoted to a single item, ranging in kinds 
from pens and pencils to desk sets, memos, and small 
leather goods. Mr. King says that he has found this 
type of bottom-front window panels the only practical 
way to exhibit small items which ordinarily are ren- 
dered insignificant or unimpressive in a full trim by 
being displayed too far back in the window and sub- 


KING’S OFFICE SUPPLY & EQUIPMENT CO. CHRISTMAS WINDOW TRIMMING 








ordinated to larger, more eye-arresting merchandise. 
The small front panels lend them special importance, 
and promoted much-larger-than-usual sales. 

The sectional back panels of the window, reaching 
to its top, all are removable and interchangeable. 
Ordinarily, Mr. King leaves them out of his window 
altogether so that the store interior may be visible 
to passers-by at all times, but during the holidays the 
sectional panels are inserted to focus outside atten- 
tion on the window trim itself. 

This store frequently devotes its windows to exclu- 
sive trims of a single item, in which case the special 
trim usually is left in for about ten days before chang- 
ing it. One Bruning line display (the King store are 
exclusive local distributors for that line) pulled so 
well and so greatly impressed the manufacturer that 
he saw fit to publish a picture of it on the back of his 
firm house organ. 





A MODERN STORE IN THE 
PACIFIC NORTHWEST. — The 
newly-enlarged and redecor- 
ated store of the Olympic Sta- 
tioners at Port Angeles, Wash. 
The sales floor area has been 
doubled in size by the removal 
of a partition. New fixtures 
and new lights have been in- 
stalled throughout, and a new 
gift department has been add- 
ed. In addition to the furniture 
and office machine department 
in the basement and the com- 
mercial stationery department 
on the main floor, the store has 
extensive book and leather 
goods sections. 











CUMMINS PLANT—The enlarged and 
modernized plant of Cummins Business 
Machines Corp., at 4740 Ravenswood, 
Chicago, on a site that has carried the 
Cummins name since 1909. 


CUMMINS CORPORATION 60 YEARS OLD 

Cummins Business Machines Corporation, 4740 Rav- 
enswood, Chicago, on November 15 completes its six- 
tieth year of continuous service to banks and industry. 

Organized in 1887 as the Hill Manufacturing Com- 
pany by Benjamin F. Cummins, the name of the com- 
pany was changed to B. F. Cummins Company in 
1889. With basic patents on what are now known as 
“changeable perforators,” the company first concen- 
trated on machines used for the protective character- 
istics of the unalterable perforated markings they 
delivered. Within a very few years, however, the nu- 
merous applications demanding the speed of many 
papers marked at one operation resulted in a greater 
variety of models and decidedly heavier equipment. 
This was particularly true when perforating machines 
were first adopted as the most satisfactory method 
of coding labels on packages of food and other per- 
ishables to indicate date produced or other information 
the manufacturer might want to know about a par- 
ticular package at a later date. This single applica- 
tion rapidly carried the activities of the Cummins 
company into the field of industrial equipment. 

In 1920, the words, perforating and cancelling had 
become practically synonymous in at least the banking 
and tax collecting fields and business had increased 
to such an extent that reorganization was necessary. 
The name was changed to Cummins Perforator Com- 
pany at that time and a check endorsing machine was 
added to the line. The same basic mechanism was 
subsequently adopted to produce one of the first me- 
chanical signing machines. 





Today, Cummins Business Machines Corporation, the 
proud successor to the Cummins name and tradition, 
operates from the 4740 Ravenswood, Chicago, site 
where the Cummins name has been carried since 1909. 
Production line techniques are producing a new line of 
equipment widening the use of perforating endorsing 
and signing machines. 





—<——¢—__- 
RED FEATHER PLANT DESTROYED BY FLAMES 
The Red Feather Products, Ltd., plant, Redwood City, 

Calif., manufacturers of carbon paper, stencils, dupli- 

cator ink and other office supplies was leveled Octo- 

ber 17, by its second fire within a week. The ‘fire was 
termed “definitely of incendiary origin.” Redwood 

City Fire Chief Joseph Lodi, who directed the spec- 

tacular battle against the flames, said it was the larg- 

est fire in the city’s history. 

H. M. Carscallen, plant manager, who had a nervous 
breakdown during the excitement and had to be re- 
moved from the scene, estimated the loss at $500,000. 

The Friday morning fire broke out about the same 
time (1:30 a.m.) as a previous Tuesday morning blaze 
which destroyed the company’s adjacent processing 
plant at a loss of $50,000. 

Because of the plant’s location, there are no hy- 
drants in the immediate neighborhood and firemen 
were forced to lay 3400 feet of 2% and 3-inch hose. 
Thus the flames got a good start. 

The main building had one time served as an air- 
plane hangar and had no fire doors except at rooms 
used for offices. Added to this was the combustible 
nature of materials used in the plant—UTPS. 
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ALLENTOWN FAIR EXHIBIT—Royal H. 
Eckert, Inc., office outfitters of Allen- 
town, Pa., had this imposing exhibit at 
the recent Allentown Fair, following a 
custom of 35 years standing. During the 
fair week, D. L. Eckert, president, and 
R. H. Eckert, secretary-treasurer, and 
other personnel of the store greeted 
thousands of visitors. Products on dis- 
play included Leopold desks, Sikes 
chairs, Mosler safes, Security Steel files, 
Hale bookcases, Tiffany typewriter 
stands, new 1947 Woodstock typewrit- 
ers, Vogel-Peterson clothes racks, stand- 
ard make portable typewriters and 
leather overstuffed furniture. 
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| TWERES A BLP BLANK BOOK FOR EVERY BUSINESS / 
000. P 
ame ee tena 
laze 
sing 
7 All business needs blank books—and Boorum & Pease Blank Books are 
¥< . . 7 _ 7 . 
nad made for every size and kind of business, from the gigantic corporation to 


ose. the little shop around the corner. 


air- When your customers come looking for blank books, show them that you 
oms keep the B&P line—the line famous for variety, high quality and sensible 
‘ible 4 
prices. 
B&P quality means such important features as these: 


I. Books open to a flat, convenient writing surface. 
2. Sturdy, durable covers in many grades—fabrihide, 
canvas, book cloth, etc. 
3. Rulings to fit every possible record-keeping 
requirement. 
4. 4A wide, all-inclusive variety of sizes. 
1H. The customer is always pleased—and you're always right—when you stock 
aa the entire Blank Book line—for no matter what the specific need, there’s a 
“s B&P Blank Book to meet it! How about checking over your stock now? 
zy the 


oad ) S Standard ea 
-_ ORDER FROM YOUR BOORUM & PEASE SALESMAN TODAY! 
— GENERAL OFFIcEs: 84 Hudson Ave., Brooklyn 1, N. Y. 


€or Boston 10: 29 Otis St. ¢ St. Louis 2: 115 So. 8th St. product 


— Chicago 7: 538 S. Wells St. FOR EVERY RECORD— 
an 
New York City Salesroom: 349 Broadway, New York 13 A WAY TO KEEP IT 
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UNDERWOOD ANNOUNCES TWO APPOINTMENTS 

Two appointments were recently announced by W. F. 
Arnold, vice-president and general sales manager of 
Underwood Corporation, New York, N. Y. Those ad- 
vanced in the company ranks are Clyde M. Jungbluth 
to the position of western district manager and Oscar 
H. Zaun to the sales managership of the national 
typewriter division. 

Mr. Jungbluth, who will make his headquarters in 
Chicago, joined Underwood in 1929 as a salesman in 
Minneapolis. Soon after, he was promoted to portable 
typewriter representative for the Chicago area. In 
1931, he became assistant sales manager of the com- 
pany’s portable division, and in 1934, sales manager. 
Serving as sales manager of the adding machine divi- 
sion from 1941 to 1944, he was manager of the Chicago 
regional office in 1944, and in April, 1945, returned to 
the home office to become sales manager of the type- 
writer division. 

Mr. Jungbluth will direct company operations in 
Illinois, Indiana, Iowa, Kansas, Michigan, Minnesota, 














a 


CLYDE M. JUNGBLUTH 





OSCAR H. ZAUN 


Missouri, North Dakota, South Dakota, Ohio, Nebraska 
and Wisconsin. 

The new sales manager of the national typewriter 
division, Mr. Zaun, will make his headquarters in New 
York City. He joined the organization in 1921 as a 
typewriter salesman in Boston, Mass., later serving as 
manager of the Portland, Ore., office and manager at 
Detroit, Mich. In 1940, he joined the general staff as 
a special representative, later becoming assistant sales 
manager of the typewriter division. 
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STAEDTLER OBSERVES ANNIVERSARY 
It was 25 years ago, on October 22, 1922, that R. J. 
Urmston started in his own business under the firm 
name of J. S. Staedtler, Inc., at 53-55 Worth St., New 
York, N. Y. He early displayed ability in salesmanship 
and farsightedness in business. 
Originally Mr. Urmston set up his corporation with 








RAY J. URMSTON 


the Staedtler name because of his desire to feature in 
this country a fine quality line of pencils made by 
J S. Staedtler in Nuremburg. This line was founded 
in 1662 and was particularly favored in this country by 
artists, engineers and architects, Mr. Urmston dis- 
covered. In the 30’s, he perfected a line of pencils, in- 
cluding the Mars and Precision drawing pencils, for 
manufacture in this country. 

Ray Urmston has been prominent in the industry, 
especially in the National Stationers Association and 
in the Wholesale Stationers Association, of which he 


is a director. 
ee 


CANADIAN FIRM TAKES NEW LOCATION 
Brooks-Corning Company, known as “the office fur- 


niture store” at Vancouver, B. C., Canada, recently | 


moved to new and modern premises at 655 Hornby 
St. The new location provides an attractive storeroom 
50 feet wide and excellent storage space. Situated near 
Hotel Vancouver, the store is readily accessible to 
the financial and business district. 

Brooks-Corning Company was established in 1913, 
the business consisting wholly of selling office furni- 
ture such as desks, chairs and filing cabinets and very 
little of the smaller office supplies. Agencies are held 
for the top lines of Canadian-made steel filing cab- 
inets, office desks and chairs. 


« 


E 


NEW SHOWROOM OF BROOKS-CORNING CO., LTD., VANCOUVER. B. C. 
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3 Drawer Letter 2 Letter and 2 Card 
File Index Files 


In planning any department where counter space, 
storage space and files must be combined in a neat, 
efficient arrangement, these stock, counter height 
units will really shine. Your customers can arrange 
them in any sequence they like—across the end of 
a room, down the side, or in a self-enclosing rect- 
angle or square. Every piece locks together per- 
fectly and when they are all oimaabiiedl, a continu- 
ous gray corroleum top and an attractive paneled 
back are added. Presto! it is a neat appearing 

















* Your customers can design 


thet: own Office Layout with these 


sleel-Age COUNTER HEIGHT UNITS 


























counter on one side and super-efficient files, cab- 
inets, storage space and desks from the other. 
Sample units shown in photograph above consist 
of a three-drawer file, six-drawer card file, a nar- 
row knee-space unit with one locking drawer and 
a double-hinged door cupboard with two plain 
shelves. Countless other arrangements are possible 
by combining stock units cheba’ in sketch above. 
Drop us a line for complete details regarding 
discounts, etc. 




















CORRY-JAMESTOWN MANUFACTURING CORP. * CORRY, 
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NEW FIRM OPENS AT SIOUX FALLS 
Dakota Business Machines, with Paul C. Houser 
as manager, is a new firm recently opened at 410-13 
Western Surety Building, Sioux Falls, S. Dak. Mr. 
Houser is beginning his business in a state in which he 
traveled from 1930 to 1932 for a paper cup company, 
selling through stationery houses and wholesale paper 














\ € ba 


_ PAUL C. HOUSER 





companies. He then went with the Burroughs Adding 
Machine Company, where he was a salesman for 12 
years out of the Davenport, Iowa, office. 

In 1946, he went with the Friden Calculating Ma- 
chine Company, selling Friden calculators in the 
Moline, Ill., agency. On April 1, 1947, he opened an 
agency in Sioux Falls, combining Friden calculators, 
Clary adding machines, American Perforator Company 
products, Cincinnati time recorders and Shepherd 
posture chairs under one organization, Dakota Business 
Machines. 

Also in the organization are M. L. Fry and Don 
Johnson, both of whom served with the Friden Cal- 

















NEW DAKOTA FIRM—Service department (top picture) and 
sales department of the Dakota Business Machines, new firm 
at Sioux Falls, S. Dak. 
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culating Machine Company for more than ten yea 








Minnie Ollerich is the office manager. This new firm, 
Dakota Business Machines, covers the entire state of 
South Dakota along with western Minnesota, and ha 
sub-dealers located at Rapid City, Pierre, Aberdeey 
and Yankton, S. Dak., and Worthington, Minn. 
————-7 = —__—- 


HOTCHKISS ANNOUNCES NEW MANAGEMENT 





Following a meeting of the board of directors on 


September 10, announcement was made of the change 
in management personnel of the E. H. Hotchkiss Com- 
pany of Norwalk, Conn., one of the pioneer manufac- 
turers of stapling machines and tackers in the United 
States. These changes began on January 24, 1947, when 


William M. Wetzel of New York purchased the businesg_ 


from Gertrude H. Heyn, granddaughter of the founder, 


E. H. Hotchkiss. 
At the meeting of September 10, Mr. Wetzel was 


elected chairman of the board and David McGilvray | 


was elected president of the company. Mr. McGilvray, 
a graduate of New York University, was a lieutenant 
colonel in the U. S. Army. Col. McGilvray, previous to 
his association with The E. H. Hotchkiss Company, was 
secretary and director of Titeflex, Inc., of Newark, N. J. 
Prior to entering the Army, Mr. McGilvray was comp- 
troller and assistant treasurer of the Seaboard Com- 
mercial Corporation of New York. LeRoy U. Jerman, 
for many years executive vice-president and general 
manager of the E. H. Hotchkiss Company, has retired, 
but will continue with the company in a consulting 
capacity. 

Other officers elected at the September 10 meeting 
were: 

A. E. Johnson, vice-president; James J. Grecco, vice- 
president in charge of sales; Charles H. Somers, vice- 
president in charge of manufacturing; R. E. Peterson, 
assistant vice-president in charge of manufacturing; 
William Mason Wetzel, secretary, and Charles W. Gar- 
rett, treasurer. 
























' 


President McGilvray of The E. H. Hotchkiss Com- 
pany states that one of the main objectives of the | 
company in the immediate future is increased produc- | 


tion. This is needed to cut down their large backlog 
of orders and to tie in with the selling program de- | 


veloped by James J. Grecco, vice-president in charge | 
of sales and of A. E. Johnson, vice-president in charge | 
of the Hotchkiss metropolitan district offices at 2 West | 


46th St., New York City. 
Vice-president Charles H. Somers will be responsible 
for this increased production program. 
> ome 


PITNEY-BOWES, INC., BUYS TICKOMETER 
Pitney-Bowes, Inc., Stamford, Conn., has purchased 


The Tickometer Company of Cleveland, Ohio, makers | 
of counting and imprinting machines, it was an- | 


nounced recently by Walter H. Wheeler, Jr., Pitney- 
Bowes president. 

The transaction involves Pitney-Bowes’ purchase of 
all the outstanding Tickometer stock at an undisclosed 
price and the operation of the Cleveland company as 
a PB subsidiary for the time being. 

The Tickometer Company, founded in 1907, has spe- 
cialized in the manufacture and rental of precision, 
high-speed machines for counting and imprinting 
tickets, coupons, labels and other business forms and 
paper. 
panies, who use the machines for counting and dating 
toll slips, and transportation and amusement enter- 
prises, who count tickets and transfers with the device. 

Pitney-Bowes plans to extend the machine’s use t0 
all businesses, institutions and organizations having 
any kind of ticket or paper counting and imprinting 
to do. 

Whether the manufacturing operations will remain 
in Cleveland permanently or eventually be transferred 


to Pitney-Bowes’ newly-expanded factory at Stamford, | 


Conn., has not been determined, pending further study 
of methods and costs, Mr. Wheeler stated. 
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@ 82” movable carriage 
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3/4 —_-B.CAllen Business Machines, 
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ADDING MACHINES + 10-KEY ELECTRIC CALCULATORS - BOOKKEEF 





A. & E. SUPPLY HOLDS GRAND OPENING 





Merrill D. Hasty, Correspondent 





The A. & E. Supply Company of Duluth, Minn., com- 
memorated 30 years of service and progress, 1917 to 
1947, on October 6-10. The present A. & E. Supply 
Company had its origin in 1917 when Ben Gustafson 
bought the Duluth Blueprinting Company, which was 
operating in the old Manhattan building. 

Each of the firm’s important developments was 
marked by the acquisition of larger quarters. In 1919, 
combining the Architects and Engineers Supply Com- 
pany, from which the present abbreviated name is 
derived, new space was taken over in the old tele- 
phone building at 218 W. First St. The next move, 
in 1921, was to 402 W. First St., now the site of the 
Duluth Athletic Club. The addition of supply lines 
and the introduction of photostat service in Duluth, 
in 1927, necessitated removal to 318 W. First St. In 
1931, the firm purchased the Fritz-Cross Duluth Store 
and became established at 218 West Superior St. To- 
day, in its own modern store at 212 W. Superior St., the 
A. & E. Supply Company presents its wares and serv- 
ice in a new, modern setting. 

There are six distinctive departments: stationery and 





NEW A. & E. SUPPLY CO. STORE—Grand opening of the 

new A. & E. Supply Co. store at Duluth, Minn., complete 

office outfitters, was held recently. Top—main store as seen 

from rear balcony, looking toward entrance. Center—A 

view of the furniture department. Bottom—A. B. Gustafson, 
manager, seated in his modern office. 
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office supplies; camera and supplies; gifts and social 
stationery; reproducing blueprinting and photostat- 
ing; business machines; and office furniture. 

The 33-foot front provides two show windows large 
enough to be interchangeable for furniture displays or 
for miscellaneous office supplies. The front is faced 
with buff stone, and the window trimming is stainless 
steel. The store depth of 144 feet affords ample space 
for many open display counters. The following special 
display cases were manufactured by the Service Steel 
Producers—Eaton’s Social Stationery, Sanford’s Ink 
and Adhesives, Aigner’s desk pads, as well as all the 
counters, tables and shelving. The latest in shelving 
is offered in winged display panels which are recessed 
into the wall. These panels are four and one-half feet 
deep and four and one-half feet wide; providing three 
walls of stock room for all one line or relative lines 
of merchandise. The four and one-half feet facing 
into the store has sliding glass doors for added lighted 
display space. Steel shelving is seven feet high and 
grained in walnut. All fixtures are grained to match. 
The 30-foot greeting card space has a special blonde 
birch finish and was furnished by the Weis Manu- 
facturing Company. The color scheme is pale peach 
walls and ceiling. The lighting is by fluorescent, in- 
direct fixtures consisting of two tubes running full 
length of the store in specially constructed reflector 
cases with filter glass. 

The furniture department is on the lower level, and 
with Duluth a city of hills, it gives the appearance of 
an exclusive office furniture store. Here, files, desks, 
chairs and desk accessories may be given ample dis- 
play. The adjoining building on the lower level ac- 
commodates the business machines, blueprinting and 
photostating, stock rooms and shipping and receiving 
rooms. A three-story warehouse nearby houses all 
heavy and crated furniture. 

The grand opening each day, Monday through Fri- 
day, provided the visiting guests an opportunity to 
visit and spend all the time needed with the factory 
salesmen. The people who made the gala event pos- 
sible were A. B. Gustafson, president and general 
manager, and his staff of employees: George Celusta, 
Florence Johnson, Walter Matel, Marcella Mattson, 
O. E. Nordean, Art Johnson, Shirley Johnson, Julie 
Lobb, Joyce Murphy, Al Sundberg, Herb Monson, Wil- 
lard Kruschke, Jim Ellingsen, Fred Johnson, Bob 
Murphy, Bob Leslie, Larry Walterick, Roy Holt, Bob 
Baldwin, Linnea Nelson, Theresa Sylvester, Cliff Fech- 
ner, Ted Nordstrom, Kenny Fechner, Alf Larson, Roger 
Claveau, Ernie LaCrosse, Harry Guyer and Fred Nord- 
strom. 

The factory representatives who assisted were Claude 
Fleet, Eberhard Faber Pencil Co.; Mathew A. Dillon, 
Associated Stationers; Maurice Owen, Columbia Rib- 
bon & Carbon Co.; Fred Schaefer, Sanford Ink Co.; 
John Heibrink, Gibson Art Co.; Edw. J. Williamson, 
Elmer Krumwiede & Associates; Al Nordstrom, Smead 
Manufacturing Co.; Dwight Steel, General Fireproof- 
ing Co.; Ray Johnson, Quality Park Envelope Co.; Ray 
Hammond, National Blank Book Co.; Robert Morgan, 
Parker Pen Co.; Roy Edgren, Corry-Jamestown Manu- 
facturing Co.; and Merrill Hasty, Sengbusch Self- 
Closing Inkstand Co. 

Mr. Gustafson added a gesture of hospitality by 
serving refreshments. His daughter, Mrs. George 
Celusta, poured. The proprietor declared that he 
wishes to thank his many friends for the letters, tele- 
grams and beautiful floral displays. 


a 


MANHATTAN FIRM TAKES NEW LOCATION 

The City Typewriter Company, Manhattan, Kans. 
which has been located for two years at 1210 Moro, 
has moved to a new location at 109 S. Third. It re- 
cently opened for business at the new location. This 
firm handles Remington typewriters and adding ma- 
chines. Its new headquarters is in a larger building 
which was recently remodeled.—GMH. 
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HARTER 
QUALITY 
STANDS 
OUT 


Your customers get more 
money when they buy Harter. More 


for their 
quality and more value, more comfort 
and more service. Look at the E-15D. 
Its quality stands out in today’s posture 
chair market. And Harter quality costs 
no more— often costs /ess/ 

The E-15D comes in Koroseal, the 
popular upholstery material of B. F. 
Goodrich. Completely waterproof, Koro- 
seal washes like glass, resists ink, per- 
spiration, and greases. It remains flex- 
ible forever, will not stick or crack, is 
practically scuff-proof. 

Resilient foam rubber, cool and clean, 
cushions the seat and curved-to-fit back 
rest. This wonderfully soft material 
will never sag or pack down, keeps its 
original shape permanently. 

Current production of the E-15D is 
excellent. You can get prompt delivery 
on it—and on all posture chairs in 
Harter’s E-line. Write for full details. 


i 


7 
«ft 
‘ 
tf 
’ 
w. 
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SIMPLE, POSITIVE ADJUSTMENTS 

Like all Harter posture chairs, the E-15D features ad- 
justments which provide truly individual comfort. 
Three hand-wheel controls are easily adjusted by the 
user to her own requirements. Hand-wheel No. 1 reg- 
ulates the height of back rest. No. 2 controls the back- 
ward-forward position of back rest. No. 3 adjusts the 
height of the seat. That's all there is to it! 
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FRANK L. RANDALL 


CLARY MULTIPLIER MAKES APPOINTMENTS 

A number of recent appointments of branch man- 
agers are announced by Joseph Stallings, general sales 
manager of the Clary Multiplier Corporation, Los An- 
geles, Calif., who states that these branch appoint- 
ments in addition to many dealerships recently ex- 
panded, are a step forward in the Clary expansion 
program of “concentrated selling in selective markets.” 

Appointed as branch managers are: 

F. M. Stevenson to 1620 Harmon PI. at Loring Park, 
Minneapolis 3, Minn. He was formerly selling in Los 
Angeles, Calif. 

Jerry Enger, formerly manager at Denver, Colo., to 
316 Penn Ave., Pittsburgh, Pa. 

Henry J. Soubielle, to 124 W. 13th Ave., Denver 4, 
Colo. He was formerly in charge of the suboffice at 
Sacremento, Calif. 

Frank Randall, formerly Kansas City, Mo., manager 
to Suite 2610, Book Building, 1249 Washington Blvd., 
Detroit, Mich. 

G. P. Kennedy to 1012 Baltimore Ave., Kansas City, 
Mo., after selling at Los Angeles, Calif. 

M. E. Fegan, Jr., formerly manager at Portland, Ore., 
to 904 Third Ave., Seattle 4, Wash. 











HENRY J. SOUBIELLE 
































GERALD P. KENNEDY 


M. E. FEGAN, JR. 
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JOHN F. PALMER 


J. L. Williams, formerly assistant manager of the 
Portland, Ore., office, to 1302 S. W. Alder, Portland. 

E. R. Wallace, formerly selling in New York, to 40 
Oliver St., Boston 10, Mass. 

John F. Palmer, well known in office equipment 
circles in Washington, D. C., has been named assistant 
manager, acting branch manager, with temporary ad- 
dress of 1129 Vermont Ave., N. W., Suite 208 c/o W. 
King, Washington 5, D. C. 

Machinery and equipment are now being moved into 





the first unit of the new Clary factory. This additional | 
plant capacity will make additional Clary machines | 


available shortly for expansion into additional markets 
on a prompt delivery basis, states Sales Manager 
Stallings. 

Some additional dealerships will shortly be estab- 
lished in markets where branch offices are not con- 
templated. 

(Photos of Mr. Stevenson and Mr. Enger will appear 
in the December issue.) 

a oe 
ROYAL METAL ADS FEATURE HISTORIC “QUOTES” 

First trade ad of this year’s campaign for Royal- 
chrome furniture of Royal Metal Manufacturing 
Company, Chicago, will feature a quotation by Henry 
VIII concerning his preference for a Royalchrome 
throne, had one been available to him. Other famous 
personages who will appear in the trade series by 
means of caricatures by Fred Steffen, famous maga- 
zine illustrator, will 
Khayyam and Cleopatra. 

This unusual approach to trade advertising is fur- 
ther heightened by a prominent box in each ad in- 


a 


nar 


include Isaac Newton, Omar | 


viting the reader to look for Royal Metal’s public | 


service feature, “Invitation to Speak,” 
the consumer market and currently running in Time 
and Newsweek. 


directed to | 


“This integration of the two campaigns,” says Alfred 


E. Siegel, advertising manager for all divisions of 
Royal Metal, “is expected to pay great dividends in 
the recognition of Royalchrome as a quality item, the 
leader in its field.” 
————-—= 
FIRM GIVES DISCOUNT TO VETERANS 

Colorado Appliances Company, Denver, Colo., re- 
tailers of home appliances, have created considerable 
attention through the fact that the store gives a five 
per cent discount to veterans who purchase appliances 
while exhibiting a card issued by the Veterans’ Ad- 
ministration. 

Under the plan, Colorado Appliance Company, de- 
siring to co-operate with the Veterans’ Administration 


in getting home-coming boys settled as rapidly as | 


possible, encourage the administration to issue a card 
identifying the customer as a bona fide, honorably- 
discharged veteran. The downtown agency issues the 
cards, which Colorado Appliance Company honors by 
deducting five per cent from the cost of anything sold 
in the store. While the actual saving is very small, it 
has had a considerable effect in bringing in extra traf- 
fic, according to the management.—RAL. 
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@ SMOOTH OPERATING DRAWERS 
@ TRIM LINES 

@ BONDERIZED FINISH 

@ FEATHER-TOUCH FOLLOWER 

@ ATTRACTIVE HARDWARE 


A-S-E Files are the crowning achievement of more than 35 years 
of specialized engineering experience. Their rigid construction, 
mechanical perfection, simplicity of operation and beauty of 
design place them without equal in the office equipment field. 
Incorporated into every file are a score or more of hidden fea- 
tures that augment A-S-E’s preferred design. Equally significant 
is the fact that with A-S-E you pay no more for the best—assuring 
you increased profit and quick customer approval. Don’t delay— 
write today for more information. 


ALL-STEEL EQUIPMENT INC. 


600 CLEVELAND AVE., AURORA, ILLINOIS 
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A-S-E STEEL PRODUCTS 
FOR MANY USES 


STEEL OFFICE FURNITURE - 
WARDROBE, STORAGE, AND 
COMBINATION CABINETS - 
CLOTHING LOCKERS - 
FROZ-N-FOOD LOCKERS - 
INDUSTRIAL EQUIPMENT 
FOR FASTER MATERIALS 
HANDLING - ELECTRICAL 
OUTLET AND SWITCH BOXES 
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YOUR INVENTORY IS Medauced 


BY OUR Doulle-Zuich Delivery 


Now, a 30-day stock of fast moving Liberty Boxes is all you need. 
Shipments move out faster than ever before from our new, enlarged 
plant and from leading jobbers. So, your storage box investment 
can be smaller than ever.and net profits are substantially increased. 
There are only 23 standard sizes in the complete Liberty line. Yet, 
all sizes of commercial and bank records can be accommodated. 
Stock Liberty Storage Boxes for fast, steady sales and high net 
profits. Ask about our dealer plan that increases your profit margin 


as sales increase. 


BANKERS BOX COMPANY, 720 So. Dearborn St., Chicago 5, Ill. 





y 23 
REG.U S PAT. OFF | STANDARD 
STORAGE BOXES SIZES 


83,000 Satisfied Users, Including: 


American Steel & Wire Co. Louisville Gas & Electric 

Bell Aircraft Corporation National Stock Yards Nat'l Bank 
Chicago & Northwestern Rwy. North American Aviation 
Chrysler Corporation Ohio Edison Company 
Continental Motors Corp. Pacific Mills 

Electro-Motive Div. of G. M. Potomac-Edison Company 

First Nat’l Bank of Minneapolis State of Iowa 

Great Atlantic & Pacific Tennessee Eastman Corp. 
Hardware Mutual Casualty Co. Union Oil Co. of California 

R. G. LeTourneau, Inc. Western Electric Company 


Serving The Stationer Since 1918 


Leberg. SLi, 
(f Chevy UcS, PAT, OFF, GEG U.S, PATO OFF. 


PERMANENT STORAGE 4) S. COPYHOLDERS 
y a A ACs 
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CAPITAL, CREDIT AND COLLECTIONS 
FOR THE OFFICE MACHINE DEALER 


(Continued from page 112) 
is better for the dealer to get back his own equipment 
than to have it sold at a large discount by the finance 
company or to have one of his competitors offer the 
finance company a profit on the merchandise. 


Good Credit Standing a Big Asset 


One of the first things a dealer has to do in making 
an arrangement with a finance company is to give 
the company or the bank full information about his 
own assets and liabilities and his operating history. 
A current profit and loss statement is generally re- 
quired. The company asks for this information every 
six to 12 months. There is a heavy penalty attached 
to falsifying such reports and it is important that 
they be accurate. Good credit standing with the bank 
or finance company is an asset, and quite important, 
if additional credit is required from other sources. 


What are the major advantages in having credit 
handled by an outside source in this manner? We 
think there are several. For one thing, the salesman 
no longer has to go around periodically collecting for 
his sales. He can spend all his time selling. When 
he does call back on a customer, the customer know- 
ing he isn’t coming for more money, is more apt to 
be in a friendly state of mind. In a country territory 
particularly this is likely to give the salesman leads 
for additional sales. 


As a business grows there is a certain point where 
additional bookkeeping help has to be hired. There 
is a tremendous amount of bookkeeping involved in 
this type of collection and the point at which addi- 
tional help is needed for office detail can be moved 
up a long way. In the office machine business you 
may be able to increase your annual volume one or 
two hundred thousand dollars without additional 
clerical help, if you leave the credit end to the finance 
company. 

If your sales force is really valuable and well- 
trained, the members of that force can’t afford to be 
collectors. If they can’t afford to be collectors, you 
will eventually have to hire a collector and furnish 
him a car—an additional cost of something over $3,000 
a year. A successful collector representing your com- 
pany is going to make some enemies for your business. 
If the successful collector represents the finance com- 
pany, your representative no longer has the responsi- 
bility for relaxing terms and making special con- 
cessions. 


One of the peculiar things about finance companies 
is that they are just naturally better collectors than 
we are. People would rather pay them than pay us. 
Here of course you are going to say that the collector 
for the finance company is more inclined to make 
the customer “sore” at us by collection pressure. This 
may be logical, but it certainly hasn’t been our experi- 
ence. In the past year we’ve sold about 800 accounts 
to finance companies and banks and we’ve had only 
four complaints. We’ve made it a point to call back 
on our customers and ask for complaints, but there 
just aren’t any that have real justification. The 
finance company mails the customer a book of cou- 
pons. The customer mails in his remittance with the 
coupon each month. Very few of them ever see a 
representative of the finance firm. 


Financing by Dealer Vs. Financing by Bank 


' _ The big argument favoring doing your own financ- 
| ing even if you have to borrow money, is that handling 
your own paper brings the customer in your store and 
enables you to sell him additional merchandise. This 
argument of course has merit. Some people just 
naturally like to bring the money in each month. But 
Our experience indicates that most people who buy 
machines would rather mail in their remittances. If 
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Your enthusiastic reception of 
Cramer Posture Chairs at the Chi- 
cago Convention of the N.S.A. has 
convinced us more than ever that 
you share our conviction that they 
are the finest in the world. We ex- 
tend thanks to the many dealers 


from all points in the United States 


for their attendance at our exhibit. 



















COMFORT- 
CONTROLLED 
MOTION 





“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls. . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design... 


buy Collier-Keyworth! 





Ms 
A 


COLLIER-KEYWORTH CO. 


PRS SE es & OPC ARDNER}, MASSACHUSETTS 
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| of their total. 


a customer wants to handle the transaction personally, 
simply tell him to bring the coupon and the remittance 
to your store. Thus, you will get all the advantage 
of customer contact. In the case of office machine 
selling, the customer is going to have to buy supplies 
anyhow and his supplies purchases from you will be 
just as good a sales opportunity—better, in fact—as 
having him come in to pay. 

Your salesman retains his obligation to follow the 
account up and sell him more equipment as it is 
needed. That is the salesman’s job. A salesman in 
a customer’s office is able to size up the sales possi- 
bilities, answer questions about trade-ins, determine 
the growth or decline of business and other points and 
indications which are not easily determined when the 
customer himself walks into your store and says he 
wants to buy something. 

Financing supplies sales of course is at best a ques- 
tionable procedure, but in the case of equipment where 


| your title is fully protected and where a machine is 


never damaged seriously by use, your chance of real 
loss is very small. The things we finance include 
standard and portable typewriters, check protectors, 


| adding machines, cash registers, duplicating equip- 


ment, office furniture, and almost all kinds of new and 
used equipment that an office machine dealer sells. 

This isn’t, of course, the only way to get money. It’s 
the only way with which we’ve had personal experi- 
ence, and we think it’s the cheapest way. The oldest 
method is to borrow money from the bank or credit 
company at whatever rate of interest you can bar- 
gain for. In this case you will generally have to offer 
a lot of collateral to get a good rate. 

Or, you can factor your accounts receivable—that 


| is, you can do your own collecting and borrow money 


against your accounts receivable to a certain per cent 
This means that you are paying for 
operating capital and at the same time having all the 
expense and trouble of collection. In manufacturing 
and jobbing this practice may be recommended but in 
retail selling it seems an expensive way to get money. 
It is just good common sense to want to keep capital 
turning properly. The primary purpose of the office 
machine dealer is to provide office machines and serv- 
ice them. That is his line. The bank or finance com- 
pany is in business for the express purpose of financ- 
ing transactions and lending money. That is their 
business. Why not let them do the job which they 
know how to do? You will then have your money 
free to do a better job, to offer the new products and 
increased service which your customers demand. 
a 


REMINGTON RAND MAKES PROMOTIONS 

Three recent promotions are announced by Reming- 
ton Rand, Inc., New York, N. Y., namely: 

C. H. Schruben, manager of the Omaha, Nebr., 
branch, has been named assistant branch manager in 
Chicago. He joined the organization in 1932 as a sales 
representative. 

O. W. Clarke, who became a member of the Reming- 
ton Rand family in 1945, has been appointed assistant 
branch manager in Boston, Mass., after serving as 
sales representative in Washington, D. C. 

J. F. Allen, newly-appointed branch manager at 
Omaha, Nebr., became associated with Remington 
Rand as a sales representative in Denver in 1939. 

i 


B-B PEN COMPANY ENLARGES PLANT 

Robert E. Blythe, president of BeB Pen Company, 
Inc., Hollywood, Calif., recently announced the increase 
of plant facilities from 8,000 to 20,000 square feet, de- 
claring that this step will materially increase produc- 
tion. 

The company is now in production on a complete 
line of ball pens including the Executive, VP clipless, 
and Retractable in three models—all plastic, chrome 
capped and gold capped— in addition to the gold- 
capped Deluxe and a new desk set which has a chrome- 
plated base and polished plastic pen with gold trim. 
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ALL PLASTIC UPHOLSTERY 


Durable — Duran all-plastie resists wear. scuffing, fading — adds life to 
upholstered office furniture. 





Beautiful — Many colors — handsome grains — soft pliancy gives 
elegance to any setting. 
Washable — Soap and water keep Duran ever fresh looking. Oil, -grease, 


perspiration, dust and dirt can be removed easily. 


Buy Duran upholstered pieces from all leading office furniture manufac- 
turers. Remember Duran is no or§inary plastic —it is an exclusive 
Masland creation backed by over BO years of master-craftsmanship. 


asian 
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TWIRLIT 


PAPER DRILLS 


. operate on a holiow-bore principle. 





Drill units 


of both models are made of special steel, induction 
heat treated for strength and long wear. Twirlit is 
manufactured in attractively styled single drill and 
multiple drill models. Streamlined and modern in 
design with durable crackle finish and contrasting 
nickel fittings. Twirlit makes a handsome piece of 


office equipment. 


WRITE FOR 
CATALOG TODAY 


HAGERSTOWN 
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notahammer 
and punch! 


Twirlit paper drill requires 
no manual pressure or pound. 
ing to operate. Powerful hole 
cutting action is exerted by 
fingertouch turning of the 
handles. 





EASY DOES IT! 


of Twirlits’ 


handles drills clean accurate holes 


A finger-touch — twist 


through 1 to 300 sheets of paper. 


Ca a re rs a rs es es es es es ee es es es ee ee 






MITCHELL VORPORATION 


MARYLAND 


OFFICE APPLIANCES, November, 1947 





DOES IT... 








ee 
Pr 
fa! 


1ires 
ind. 
hole 
1 by 
the 


ees 





yr, 1947 





VAN DORP FIRM HAS INTERESTING HISTORY 
(Continued from page 108) 


Japanese banks. This, too, meant a considerable loss 


for business and commerce.” 


The total losses sustained are said to be enormous. 


Can you have already a clear idea of the total at 
present? 

“This will only be possible when the country is 
pacified and the economic order restored again.” 

Did Van Dorp do much business with the States? 

“Before 1940 this was not so very important in our 
line. Several causes can be indicated for this and the 
buyers were partly to blame for it. When the connec- 
tion with Europe was cut, we became entirely depend- 
ent on Australia and America. Trade with the U.S. A. 
rose to an unprecedented height and enormous sums 
were spent there, also in our line. 


Shipments Were Insured 


“When, after Pearl Harbor, the Dutch East Indies 
declared war against Japan—the first power who did 
so—much merchandise was on its way to the Indies. 
Of course, this has never arrived, but those shipments 
were insured in the States and at the proper time 
these claims will come up for discussion. Much also 
was unloaded and sold on behalf of the consignees. 

“It is true that we shall be obliged to work very, 
very hard in future and it is a pity that the state of 
affairs throughout the world makes it so difficult to 
get things going again. Industry in England and our 
country is heavily handicapped. The German and 
Austrian industry is entirely cut out and so more than 
ever we are dependent on the States, but their people 
are not chiefly interested in export. The supply of 
their own country ranks first and we can very well 
understand this.” 

Have your buyers been to the States to establish 
new relations? 

“No, they haven’t. Time will show whether it is 
desirable to have a purchasing office of our own there. 
Meantime we have, of course, agents who look after 
our interests in the States. 


Relations With Agents Are Good 


“Before the war commercial travellers from the 
States regularly visited us here and in the East Indies 
and those calls always led up to most pleasant and 
beneficial business relations. 


“It often struck us, that such representatives are 
entirely different from those of European firms. Not 
that they are less correct, on the contrary, but they 
are different and behave differently. As a rule they 
are very charming with a great insight into human 
character and a wonderful flair for business. They 
make the most of their time and are able to get 
through an incredible amount of work on one trip. 

“Thousands of American tourists yearly visited Java 
before the war and they all can testify to the pros- 
perity and peace of the country. 

“Let us hope, that this peace and the economic 
order will soon be restored again and agriculture, in- 
dustry, commerce and traffic will flourish again as in 
former days.” 

American manufacturers in the domains of trade 
covered by Van Dorp in Holland and the Dutch East 
Indies, and who are willing to enter into trade rela- 
tions, have been requested to send their offers—with 
Samples, if any—to the head office at the Hague, the 
address of which is: G. C. T. Van Dorp & Co. N. V. 
Prinsegracht 83-85, THE HAGUE (Holland). 

Offers for Holland may be sent in single copy; let- 
ters, price-lists, catalogues for the Dutch East Indies 
in five copies; one copy of the letters by airmail for 
Preference. For Holland the company is interested in 
office appliances, stationery, educational appliances 
and drawing materials. 

For the Dutch East Indies, the interest lies in the 
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1. Rulers 4. Slide Rules 
2. Protractors 5. French Curves 
3. Triangles 6. Adjustable T-Squares 


7. Ellipses 
8. Spee-dotter 
9. Adjustable Triangle 


Send for your complete C-Thru Catalog 


RULERS * TRIANGLES + NAVIGATIONAL INSTRUMENTS - STEMCILS - PROTRACTORS - OTHER DEVICES 
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“ALL THE QUALITY THE MONEY WILL BUY”! 


eS OS>-STAEOTCLER, tee. 


53-55 WORTH STREET 
NEW YORK,N_Y. 
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same articles along with small leather articles, toys, 
small steel articles and fancy articles. 

Buyers in the U. S. A. for Van Dorp are E. de Vries 
Company, 220 East 42nd St., New York 17, N. Y. Offers 
may be sent to de Vries also. 

RE Sa 
BRITISH FIRM USES INDIRECT SELLING 

Kalamazoo, Ltd.. has launched a most interesting 
experiment in selling which uses the indirect ap- 
proach to achieve its end in Britain. Aware of the 
current acute shortage of clerical and administrative 
labour, as well as of the rising cost of that labour, 
business managements are looking for every possible 
short cut towards economical administrative opera- 
tion. Kalamazoo, after intensive research into the 
requirements of the average retail and manufacturing 
unit, designed a series of office systems suitable for 
current British requirements. 

Having perfected the systems, there still remained 
the problem of achieving customer acceptance. This 
is being done by the organization of a series of demon- 
strations and conferences at strategic centers through- 
out the country, where Kalamazoo experts act as 
hosts to local business executives. They are invited 
to call at the demonstration center to discuss with 
the business system experts any point of current in- 
terest, any problems, and the suitability of the Kala- 
mazoo system to their own operation. 

The meeting is so organized that the executive may 
spend an hour or more quietly discussing his diffi- 
culties with the Kalamazoo salesman. Nor is any effort 
made to actually “sell” the system concerned on the 
spot, although obviously this does happen on many 
occasions. The idea is rather to offer an expert fund 


| of knowledge to those likely to use it and to ensure 


the fullest understanding of the problems facing in- 
dustry and the solutions which this business system 
firm has prepared. 

According to Kalamazoo, the scheme has had a very 


| warm reception and demonstrations arranged in vari- 


ous parts of Scotland have been very fully attended by 
top executives who have expressed their appreciation 
of the service offered.—SATNA. 

——— 2 ——_—— 


SHEAFFER APPOINTS SAUNDERS IN CANADA 

The appointment of W. V. Saunders as president of 
the W. A. Sheaffer Pen Company of Canada was re- 
cently announced. This company, long established in 
Canada, recently moved both its offices and factory 
to Malton, Ontario. Mr. Saunders is a graduate of the 
United States Naval Academy at Annapolis and served 
with the United States Navy in both World War I and 
World War II. He recently retired with the rank of 
rear admiral.—RC. 

J. G. PHILLIPS APPOINTED BY IBM 

J. G. Phillips, vice-president and treasurer of Inter- 
national Business Machines Corporation, was recently 
elected executive vice-president by the IBM board of 
directors. Thomas J. Watson, Jr., vice-president and 


| a director of the corporation, was elected to the execu- 
| tive and finance committee; A. L. Williams, controller, 


was elected treasurer; Herbert T. Hansford, assistant 
controller, succeeds to the post of controller; and Ber- 
nard Wiegard, IBM general auditor, becomes assistant 
controller. 

Each of these men has had a long record of service 
with the organization. 

ee 

SHALLCROSS OPENS NEW YORK CITY BRANCH 

The Shallcross Company, whose home office is in 
Philadelphia, Pa., recently announced the opening of 
a factory branch at 66 W. Broadway, New York 7, 
N. Y., effective November 1, under the supervision of 
Herbert L. Shallcross, Jr. Until telephone service is 
available, arrangements are made for the receiving 
of orders and requests for information to a telephone 
answering service, call COrtlandt 7-2100. 
1947 


OFFICE APPLIANCES, November, 

















It's 
nee 
tan 
leas 
etc, 
life. 
SEL 





OF 


iter- 
ntly 
d of 
and 
ecu- 
yller, 
tant 
Ber- 
tant 


vice 


ICH 
is in 
1g of 
k 7, 
yn of 
ce is 
iving 
hone 


1947 


O 


Beautiful Grey 
HAMMERLOID 
Finish! 


It's strong, it's steel, it's a much 
needed storehouse for all the impor- 
tant data—the receipts, bonds, 
leases, policies, income tax papers, 
etc.—that accumulate in everyone's 
life. Built to last for years, made to 


SELL! 


PERSOWM STE FUE 
NEW 1948 moDEL 


heparan wit & 
eS URANCE 
Bank STATEMENTS 


Complete with letter-size index 
folders, alphabetical, monthly and 
blank. Size: 10 x 12/4 x 5I/,". 


Always Strong! 
C) Lasting steel. Large 
7 heavy lock with two 
keys. Heavy-duty 
handle. Piano type 

¢ ? hinge. 
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NATIONALLY ADVERTISED 
at $3.95 
Higher west of Rockies and Canada 
Stock No. 441——Packed and sold 


6 to carton. Carton shipping 
weight: 30 pounds. 


Immediate Delivery 
ORDER NOW! 

















Actually, of course, McGillicudy didn’t go 
out with his blunderbuss and shoot down a 
Champion Clasp Envelope. The picture is just 
a seasonal publicity gag. ‘It’s November,” 
says Mac, “the month of Thanksgiving. And 
speaking for all of us at Quality Park, I'd 
like to say we are thankful for many things. 
We’re thankful not just because you're a 
customer—but because you're a good 
customer and have had patience with us 
when we haven't had enough envelopes for 
you; we’re thankful for the orders you send 
in and the re-orders that follow; we're 
thankful that even though all our friends 
aren’t customers, all our customers are 
friends. To sum it all up... THANKS!” 


SOLD THROUGH DEALERS ONLY 


QUALITY PARK ENVELOPE CO. 





* General Office and Factory, Quality Park, St. Paul 4, Minn. 
% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. 








QUALITY PARK 
QUALITY NAMES 


that enable you to say 
“Thanks” again and again 


to your customers. 
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SLIDE FASTENER 
AND TAPE TIE 

EXPANDING WALLETS 


@ 
CHAMPION CLASP 
8 
BLUE LINE AIR MAIL 
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AIR WAY EXPRESS 
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MEETINGS—CONVENTIONS—DINNERS 
(Continued from page 122) 

pany, L. J. Tavernier and Clarence Stroebel. In behalf 

of the group, Mr. Weissenborn said he welcomed all 

to Hackensacsk Golf Club. He issued a cordial invita- 

tion to return for next year’s annual meeting. The 

offer was accepted. 

Chairman Ben Josephson, Cooke and Cobb Company, 
with his committee, Charles Karasik, Jaclin Stationery 
Corporation, New York, N. Y.; E. T. Kemp, Ever Ready 
Calendar Manufacturing Co.; and Harry Yager, David 
Kahn, Inc., served as a nominating committee. 

Joe Eaton, Old Town Ribbon and Carbon Company, 
took over the gavel from the president to conduct the 
election. 

The complete slate which follows was elected by 
unanimous vote: 

President—George F. Griffiths, Noesting Pin Ticket 
Company. 

Vice-president—Julius M. Kahn, David Kahn, Inc. 

Treasurer—Ray A. Weissenborn, National Pencil 
Company. 

Secretary—Howard S. Sanders, Stationers and Pub- 
lishers Board of Trade. 

Directors—Chairman of the board, L. H. Tavernier, 
Jr., Fulton Specialty Company; honorary director, 
G. W. Fairchild; F. W. Callahan, J. C. Blair Company; 
E. F. Dooley, Wilson Jones Co.; F. G. Huber, Eber- 
hard Faber Pencil Company; Henry Levy, Silver Sta- 
tionery Company; I. M. Levy, Art Steel Sales Com- 
pany; E. T. MacIntyre, Defiance Sales Corporation; 
George Nicklaus, National Blank Book Company; R. B. 
Sainberg, Sainberg & Company; R. J. Urmston, J. S. 
Staedtler, Inc.; J. B. Kemp, Jr., Ever Ready Calendar 
Manufacturing Company. 

Howard S. Sanders, Stationers and Publishers Board 
of Trade, gave the report of the tournament committee 
on the winners of the year, who were: 

Louis Tavernier Cup, winner Class A—E. T. Kemp, 
Ever Ready Calendar Manufacturing Company. 

George Griffiths Cup, winner Class B—J. G. Bos- 
worth, Bosworth Paper Company. 

Ray Weissenborn Cup, runner-up Class 
Schlanger, Westshore Envelope Company. 

Harry Levy Memorial Cup, runner-up Class B— 
E. T. MacIntyre, Defiance Sales Corporation. 

Herman Price Trophy, greatest percentage of im- 
provement—E. G. Geehring, Ames Paper Goods Com- 
pany. 

D. A. Davies Trophy, greatest attendance—E. G. 
Geehring, H. Hein, C. Karasik, R. B. Sainberg, and H. 
Yager tied for attendance at all tournaments. They 
played off the tie at Hackensack, R. B. Sainberg being 
the winner. The results were based on regular handi- 
caps, medal score. The trophies were presented by 
their donors or proxies. 

The winners for the day’s tournament, low net, were: 

Class A—L. H. Tavernier. 

Class B—W. J. Bell, manufacturers’ representative. 

Guests—A. Duthrie. 

The chair then appointed J. C. Musser, Eberhard 
Faber Pencil Company, sergeant-at-arms. The rest of 
the business drew quickly to a close and many mem- 
bers and guests adjourned to the card rooms while 
others said adieus and were on their way. 

Special cognizance was taken of the fine work of 
Charles H. Ramsey, Ever Ready Calendar Manufac- 
turing Company, Inc., who handled all the finances 
of the day. 

Your reporter and erstwhile photographer has an 
apology to make to those golfers who are missing from 
the photographs. The finder on his camera went on a 
vacation, hence all the foursomes became threesomes 


much to his chagrin. S’cuse pleez. 
_— OO —-o - 


MARCHANT PLANS CONVENTION EXHIBIT 
Marchant Calculating Machine Company, Oakland, 
Calif., will be represented by an exhibit and full staff 
of demonstrators at the convention in Baltimore, Md., 


A—J. 
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General’s Carbo-Weld 


SEMI-HEX 


(5 Degrees) 









The quality pencil for 
efficient office work. 








Use the right pencil for the 






type of work to be done. 















KIMBERLY Drawing (22 degrees) 
for artists, architects, draftsmen, 
engineers and designers. 
KIMBERLY Colored Indelible (27 
colors) for checking, drawing, wash 
painting, etc. 

SEMI-HEX Thin Colored (14 col- 


ors) for maps and blueprint work. 


KIMBERLY Duplicator pencil for 
hectograph work—medium and 
soft —also red, heliotrope, green, 
blue and yellow. 
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of the National Association of Bank Auditors and 
Comptrollers. This convention is to be held in October, 

E. W. Clede, Marchant ugency manager in Baltimore, 
will be in charge of the exhibit, which will feature the 
full line of Marchant calculators. 

In addition to his own Baltimore staff, Mr. Clede 
will be assisted by Agency Managers Mark Godfrey, 
Allentown, Pa.; D. C. Buick, Philadelphia, Pa.; and 
D. R. Cooke, Washington, D. C. 





VICTOR VISIBLE TRAINING SCHOOL—Another Victor Visible training 
school was held by Victor Safe & Equipment Company, Inc,, 
N. Tonawanda, N. Y., at Buffalo, N. Y., September 6-12. Shown are 
| (left to right): Front row—Julius L. Goff, Palley Office Supply Co., 
| Worcester, Mass.; Richard Varner, Borden Office Equipment Co,, 
Steubenville, Ohio; Harold F. Stingel, MacDonald & Stingel, Saginaw, 
| Mich.; Don Lieb, C. F. Denzer Co., Sandusky, Ohio: Second row— 
| Ken H. Wander, S. G. Adams Co., St. Louis, Mo.; Cory A. Boyes, 
Everybodys Office Equipment, Dayton, Ohio; Lincoln J. H. Sm’‘th, 
. Fred Treher, Easton, Pa.; Wilbur H. Cooper, Heinrich-Seibold 
Stationery Co., Rochester, N. Y.; Third row—Milton Solnick, New 





Sturgis 
c Jersey Office Supply Co., Newark, N. J.; Joseph E. Shutzberg, E. W. 
SMILE MASTER Curry Co., Pittsburgh, Pa.; Al Pederson, Eau Claire Book & Stationery 
No. 624-FF Co., Eau Claire, is.; H. W. Barnes, educational director of Victor 
Safe & Equipment Co., Inc.; Fourth row—Robert B. Knobloch, Hoel- 
$39.00 List schers, Inc., Buffalo, N. Y.; Roy T. White, Charles G. Stott & Co.,, 
Washington, D. C.; John M. Patterson, Philip J. Miller, Jr., Keystone 


Index Card Co., Philadelphia, Pa.; Fifth row—Julius A. Palley, Palle 
Office Supply Co., Worcester, Mass.; Courtney Draz, Koller & Smi 


Y.; Edward L. Fauerbach, Blied, Inc., Madison, Wis. 
et 

HOLD EASTERN DISTRICT SALES CONFERENCE 
_ A luncheon meeting was held by the Sales Repre- 
A L Ss D A Y J L 0 N G C 0 M . 0 R T sentatives National Society, Division of Wholesale 
| Stationers Association of the U.S.A., on Wednesday, 
October 15 at the Advertising Club, New York, N. Y,, 
with H. C. Whittemore, secretary, Wholesale Stationers 

| Association, presiding. 

B E A U T Y | Mr. Whittemore extended greetings and expressed 
°* « « #« # # e« «| the hope that the meeting would be the first of a 
| series to be held in the eastern district. In outlining 
| the purpose of such meetings, he said it would provide 
an opportunity for both manufacturers’ representa- 
tives and wholesalers’ salesmen to get together and 


A N D A R 0 V E A L L | exchange ideas and discuss problems of mutual in- 


terest. 
J. H. Shoemaker, Eberhard Faber Pencil Company, 


chairman of the eastern district, S.R.N.S., expressed 
the opinion that meetings held at regular intervals 


. os ® ° 


D 0 L L A p V A L U E | would be beneficial to sales representatives in bring- | 
ing them into closer relationship with each other. | 
| With closer co-operation of salesmen, he felt that | 


solutions to problems of interest to the industry could 
be worked out. 


R. T.Gemmell, Binney & Smith, president of S.R.NS, | 


* declared that he, too, was in favor of regular meet- 


would be helpful. 


f { ings of the group and added that he believed they 


Mr. Whittemore then called for a vote of those | 


ge oO gS Y U R E present who were in favor of holding meetings once 
a month. The response was unanimously in the af- 


firmative. 
C ia A { R - He then introduced the guest speaker, Walter J. 
Horvath, nationally-known sales consultant, who gave 
a short talk on selling and sales training, in which he 
stressed the importance of training for manson 
: : as well as salesmanship. Declaring that in the pas 
Sold only through Office Equipment Dealers few years many sales forces have become stagnant 
because of shortages of products, he advocated re- 


a La VAUL ACID Yeh PEL dam @ 0 Vi @m@em fresher courses to provide new selling incentive. I 
~ a m™ conclusion, he pointed out the advantages of sales 
Sturgis, Michigan ammunition and urged that manufacturers’ repre 
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Co., New York City: James C. Smith, Central Office Supply Co., Troy, 
N. P 
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PHILADELPHIA 7, PA. 
AND SOLD THROUGH DEALERS ONLY 
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Executive 


Keclining ; Chie 


Hf THE PERFECT RELAXER 
4 FOR THE EXECUTIVE 
OFFICE 











No. 155 
In Real 
Leather 








Executives need to relax more. But how? The answer 
is this big delightful leather chair for the executive office. So comfortable it 
rests the occupant from head to toe. By a mere shift of weight, this amazing 
chair tilts back to any partial or full reclining position. A few minutes relaxing in 
it, several times a day, will help the business man to do more and better work— 














finish the day fresher. Any doctor 
H 
will tell you that such relaxation will OPPORTUNITY FOR DEALERS Re 
In every city we want leading dealers to handle the Gi 
1 ' H Barcalo Reclining Chair for executive offices. Just get me 
prolong life. Every top executive in your prospects to SEE it and SIT in it and it sells itself. di 
your city needs it. Write for further information and our suggestions of how je 
you can really go to town on Barcalo Reclining Executive 
Chairs. 
pr 
ve) 
més 
. . aki 166 CHANDLER ST., t 
Executive Chair Division BARCALO MANUFACTURING CO. suftaio4’ New you. | 
of 
REPRESENTATIVES FOR THE OFFICE FURNITURE TRADE tur 
col 
Metropolitan District—New England and Northern New Jersey: Fred J. Bloempot—! Park Ave., New York, N. Y. o New York State, azi 
Pennsylvania and Southern New Jersey: H. W. Koehn, Jr.—122 Columbia Road, Williamsville, N. Y. @ Maryland, District of Columbia, Vir- org 
ginia, West Virginia, North and South Carolina, South Eastern Ohio, Kentucky: Walter H. Gerwig—P. O. Box 976—Parkersburg, W. Virginia. “s 


South: Dick Malone—Rt. 1, Box 596, Dallas 8, Tex. @ Middle West (incl. Denver): H. Wright Johnston—1725A Mdse. Mart, Chicago, Ill. 
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sentatives provide dealers with all available sales aids. 

After a brief discussion period, Mr. Whittemore an- 
nounced that the annual convention of the Wholesale 
Stationers Association would be held in February of 
next year, date and place to be announced later. 


re 

W.O.F.I. HOLDS PRE-CONVENTION MEETING 
More than 70 manufacturers, manufacturers’ rep- 
resentatives and field men were in attendance at the 
pre-convention meeting of the Wood Office Furniture 
Institute at the Stevens Hotel, Saturday, September 
27, when W.O.F.I. President Gilbert Bosse, Imperial 
Desk Company, called the group to order at 9:45 a.m. 
Following a few brief remarks, Mr. Bosse turned the 
meeting over to Sterling Lord, The Leopold Company, 





te 


HIGHLIGHTS OF CONVENTION W.O.F.Il. MEETING.—John 
Reinecke, W.O.F.I. secretary (left), congratulates President 
Gilbert Bosse, Imperial Desk Co., as Ruth Marion, Chicago 
model and singer, presents the first copy of the “Merchan- 
diser.” Below: Howard Gatewood, head of the new W.O.F.L 
trade relations division, joins Harry String, Commercial Fur- 
niture Co. (right), in giving the new manual approval. 


program chairman, who introduced the Institute’s ad- 
vertising counselor, Henry J. Kaufman, Henry J. Kauf- 
man & Associates, Washington, D. C. Mr. Kaufman 
then gave a detailed treatment of the advertising and 
Promotional program that would be in effect in behalf 
of the Institute during the coming year, salient fea- 
tures of which include a series of advertisements in 
color which will appear in a number of selected mag- 
azines and trade journals, and the use of the monthly 
organ, “Trends,” which he described as the main line 
of communication between the manufacturer and his 
dealers. 

The next speaker was Howard Gatewood, head of the 
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FEATURES z4az Sete “SALES” 
for LEED o-maneh. FOUNTNBRUSH 


SILENT SALESMAN Free counter demonstra- 


tor, gives gross volume 
for 2 square foot of 
space. Attractive, colored 
counter card, folders and 
other material also avail- 








‘ v4 : able. 
DUO-TONE STYLES In addition to satin fin- 
~ ished silver and gold, 
a beautiful duo-toned Flo- 


: masters, with colored caps, 
i to suit individual tastes 
are available. Eye-appeal- 


EA ing, distinguished. 


FINE LINE ADAPTER 





Selling for only 60¢, in a 
handy container, the fine 
line adapter instantly con- 
verts any Flo-master from | 
broad line to fine line, for 
the most fastidious writ- 
ing. This truly makes Flo- 
master the most universal 

prem, * : writing, marking and 

. drawing instrument. 

with fine line nib ‘S 


ATTRACTIVELY PRICED Carrying a lifetime guar 


antee, the  Flo-master 


Fountnbrush is priced to 
and we? 





give the consumer an excellent value 
and the dealer a good profit. From 
$2.85 each, prices range to $3.00, 
$4.75 and $5.30 depending on color, 
ink supply, etc. A set for every purse 
and taste. Prices slightly higher in 
West. 





New Flo-master packaging in rich 
maroon, is eye-catching on coun- 
ter, shelf or in the window. Newly 
designed ink bottle labels quickly 
identify each ink. Extra nibs pack- 
aged in handsome display con- 
tainer. 


The Cado Flo-master is a gift of 
lifetime utility and distinguished 
appearance. Its versatility makes it 
a welcome gift to everyone—busi- 
nessman, artist, housewife, farmer, 
office worker, storekeeper, mechanic 
—all who have any occasion to 
mark, draw, identify. 


NATIONAL ADVERTISING Flo-master is being brought to the 


attention of millions of prospects by a newly launched cam- 
paign in national magazines. A free dealer newspaper mat 
service is available for local advertising. 





For free dealer aids, prices and latest information on the 
versatile, fast-selling Flo-master, wire or write for details. 


CUSHMAN & DENISON MFG. CO. 


135 West 23rd St., New York 11, N. Y. 


Pacific Coast Rep.: Charles R. Barry Co. 
430 Brannan St., San Francisco 7, Cal. 
Also available in Canada 
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Dependable’s ‘Surprise Package’ ot 
the National Stationers Convention 
was the INSTANT AUTOMATIC AD- 
JUSTABLE CASHIER'S CHAIR. Many 
booth visitors said: “Your choir has 
stolen’ the show! 


AUTOMATIC LOCK 


The Newest Instantly 
Automatic Adjustable Chair in the World 


lf it isn't instant—it is not adjustable! These NEW- 
EST INSTANT, AUTOMATIC ADJUSTABLE CHAIRS 
AND STOOLS are made by the Dependable Man- 
ufacturing Company . . . A patented device that 
adjusts chairs and stools easily, instantly, to the ex 
act right height are now built into Dependable’s 
Secretarial Tru-Posture Chairs, Cashier Chairs and 
Stools and Executive Tru-Posture Chairs . . . The in- 
stant adjustment is easily made by a light pull upward 
of the seat to the desired height. The seat is lower- 
ed by raising the seat to the extreme height and 
letting it return smoothly and effortlessly. 

Plenty of profit for you! Write 

for catalog today! 


Envelope Stuffers; Folders ond Leaflets 


erful, easy to use. Profit Month Plor 


DEPENDABLE MFG. rd 


1908 California St. 
Omaha, Nebraska 
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Institute’s newly-organized trade relations division 
Mr. Gatewood told of the conditions prevailing during 
the present sellers’ market and that, to prepare th 

dealers for the days ahead when selling would agaiy 
be essential, the Institute was planning a series of 
city-wide sales training courses to be held in varioug 


4 | metropolitan areas throughout the country. 


Following Mr. Gatewood on the program was Robert. 
(Bob) Middleton, sales manager of the Commerciaj; 
Furniture Company, who outlined the story of how 
the new W.O.F.I. merchandising manual was built and 


| Showed -slide films of a number of sample pages on 


such topics as office layout, chairs, advertising, and 


| costs and profits. Eugene Whitmore, Dartnell Publica-% 


tions, Inc., author of the manual, was then introduced’ 
to the assembly. 

John Reinecke, secretary of the Institute, then added 
a few remarks on the value of the new manual to’ 
manufacturers, dealers and their salesmen, and called 
Ruth Marion, Chicago model and entertainer, to the’ 
platform to present the first copy to President Bosse, 

This ceremony was followed by a lively talk by) 
Leonard Wilcox, Roberts Printing & Stationery Com-. 
pany, Hutchinson, Kans., who listed and elaborated 
on a few of the principal “gripes” dealers have on the 
present furniture distribution setup with manufac- 
turers. He was followed on the program by Marion V, 
Follin, manufacturers’ representative, who detailed 
some of the shortcoming of selling and listed some of 
the weaknesses in the salesmen-dealer relationship, 

Fred M. Deane, president Gunn Furniture Company 
and vice-president of the Institute then spoke on the 
advantages of consistent use of the new manual, and 
invited all present to send in suggestions for the book’s 
improvement. The chief job of the Institute, he con- 
cluded, is to continue to present in a forceful manne 
the advantages and beauty of wood office furniture, 

The meeting was then opened for forum discussion 
of questions and problems which might be proving 
troublesome, and a number of salesmen and manufac- 
turers present came forward with important sugges 
tions that merited unified action. Most of these prop 
ositions are to be taken under advisement for fut 
action by the group. 

9 4 
CHICAGO FURNITURE MEN DISCUSS STANDARDS 

At the regular monthly meeting of the Chicago Offic 
Furniture Association, held in the Bismarck Hotel om 
October 6, three men discussed separate angles of thé 
general subject “What Can Be Done to Elevate thé 
Standards of the Office Furniture Industry?” 

Speaking for the manufacturers, Lou Farber referred 
to the activities of the Wood Office Furniture Instituté 
and then emphasized the following points: 1. Keep 
store in good condition. 2. Arrange store for easy 
movement of customer traffic. 3. Study efficient lay 
out of offices so that useful recommendations can Dé 
made to customers. 4. Learn everything there is @ 
know about the merchandise you carry. Mr. Farber 
concluded by urging that dealers turn in their gripes 
to the factories they represent and also to WOFI. 

The second speaker was Henry Otto, Office Furni-} 
ture Clearing House, who discussed the subject of 
standards from the standpoint of the retail dealet, 
Mr. Otto called attention to a number of operating 
deficiencies that he has observed among retailers ane 
then referred to five areas in which he felt standard 
could be elevated. These areas are: 1. Maintain prt 
levels. 2. Maintain courtesy in every phase of cu 
tomer contact. 3. Maintain company policies. 4. Main 
tain standards in advertising. 5. Select salesmen af 
other employees with extreme care. 

The last speaker on the program was Otto Riske, § 
retail salesman for the Office Equipment Company 
Indicating that standards imply beauty, loyalty, ideal 
and so forth, he went on to suggest that every re 
salesman would be advantaged if the house he rep 
sented would establish standards of customer rel 
tions that could be depended on at all times. 
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discussed general problems in relation to displaying 
and selling office furniture in the store, including 
such factors as obtaining quality lines and selling at 
fair prices. Mr. Riske also referred to some phases 
of training of salesmen and delivery men as well as 
touching upon advertising and sales promotion. He 
suggested that a customer opinion poll may have a 
tonic effect on all retail sales organizations. 

A question-and-answer period followed the addresses 
and was conducted under the chairmanship of Hy 
Natovich, Spak & Natovich, president of the organ- 
ization. 

Just before adjournment, Charles Goodman, S. Stein 
& Company, activities chairman, outlined some of the 
programs scheduled for future sessions of the associa- 


tion. 
NORTHERN CALIFORNIA-EAST BAY ASSOCIATIONS 
ELECT AND INSTALL NEW OMDA HEADS 

Amid the serving of barbecued -steaks, breast of 

pheasants, jumbo squab and frogs legs, 70 office ma- 

chine dealers and their ladies from all parts of north- 

ern California gathered at the Villa de la Paix, Oak- 

land, Calif., to witness and take part in the combined 





NEW OFFICERS OF NORTHERN CALIFORNIA OFFICE 
MACHINE DEALERS ASSOCIATION.—Elected at a dinner 
meeting on September 5 were the following: Front row. 
left to right—J. D. Romano, president, Valley Typewriter Co., 
Fresno; E. E. Noakes, first vice-president, Noakes Typewriter 
Co., Sacramento; Gene Blanchard, second vice-president, 
San Jose Typewriter Co., San Jose; Herb Wheeler, third 
vice-president, Stockton. Second row, left to right—unidenti- 
fied; Win Phillips, Win Phillips Co., Oakland; Frank Allen. 
assistant executive secretary, Vallejo; Pal Clark, executive 
secretary, Tri-County Typewriter Co., Monterey. 


nomination and election of new officers for Northern 
California and the East Bay Office Machine Dealers 
Associations, Friday, September 5. 

E. E. Noakes of Sacramento, acting as master of 
ceremonies, introduced E. E. Peck, president of the 
East Bay Association, who in turn conducted the elec- 
tion and installation for that association. Unanimous- 
ly elected were: 

R. W. McAllister, president, Oakland. 

Kenny Torgeson, vice-president, Oakland. 

Roy F. Hjersman, secretary-treasurer, Walnut Creek. 

In accepting the presidency of East Bay, Mr. Mc- 
Allister remarked, “You have handed me a big assign- 
ment in trying to fill Mr. Peck’s shoes, but I shall do 
everything possible to carry out the wishes of the 
membership.” 

Immediately following, Mr. Noakes introduced Ralph 
Archinal, president of the Northern California OMDA, 
who presided over the election and formal installation 
of officers. The following men were unanimously 
elected to assume their respective positions for the 
new year: 

J. D. Romano, Fresno, president. 

E. E. Noakes, Sacramento, first vice-president. 

Gene Blanchard, San Jose, second vice-president. 

Herb Wheeler, Stockton, third vice-president. 

Pal Clark, Monterey, executive secretary. 

Frank Allen, Vallejo, assistant executive secretary. 

Win Phillips, Oakland, treasurer. 

Officers Clark, Allen and Phillips were re-elected to 
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retain their positions under President Romano. It 
was felt that any attempt to upset these positions at 
this time would seriously handicap the Association in 
sustaining its work on vital problems. 

J. D. Romano, recently-elected director of the Na- 
tional Office Machine Dealers Association, and an out- 
standing figure in the office machine industry, graci- 
ously accepted the presidency of Northern California 
OMDA with well-chosen remarks ending with this 
bit of philosophy: “Let us not lose sight of the fact 
that when you and I trade dollars we are both even, 


| but if I can give you a new idea and you can give me 


a new idea, both of us then have two ideas. Dollars 
come, and dollars go, but the ideas we gather are 
priceless. If we apply such reason during the coming 
year, we cannot fail to advance the worth of our mem- 
bership. Northern California will soon be ready to 
discard its diapers for a set of knee-length pants. Let 
us all set out now to prove we are the tailors for the 
task ahead.” 

Earl White, Ames Supply Company, San Francisco, 


| presented gardenia corsages to the ladies present. 


Prior to the regular meeting, the board of directors 


| of Northern California OMDA met at the Coit Hotel, 
| Oakland, for an all-afternoon session. The board 
| unanimously opposed any move to change the loca- 
| tion of the national executive secretary’s office. Ralph 
| Archinal, chairman of the board, requested Secretary 


Clark to draft a letter to National President Irving R. 
Ritchie, informing him of the action taken by the 
Northern California OMDA. 
a Ig 
NEW YORK CLUB HOLDS PRE-CONVENTION MEET 
More than 90 attended the pre-convention meeting 


_ of the New York Office Equipment Dealers Dinner Club 


held on Tuesday evening, October 14, at the Advertis- 


ing Club, New York. 
Vice-president Guy Rentsler, Remington Rand, Inc., 


| presided in place of President Jack Schwander, Desks 


Inc., New York, N. Y., who was away on a business 


| trip. In opening the meeting, Mr. Rentsler extended 


a hearty welcome to the following new members: Rod 
Winant, Blanchard Bros. & Lane; Norman Ginsberg, 
Joseph Ginsberg, Inc., Chicago, Ill.; and Walter Bors- 
dorf, Borsdorf & Company, New York, N. Y., and de- 
clared that the club now has a total of 134 members. 
In announcing the recent death of Edwin H. Finegan, 


one of the old-time representatives in the industry, 


he informed his listeners that flowers and a letter — 
of condolence had been sent to his widow. All present 
stood for a moment of silence in respect to his memory. 
Moe Turman, Metwood Office Equipment Corpora- 
tion, New York, N. Y., chairman of the convention | 
committee, outlined plans for the coming session. He 7 
told of his recent trip to Chicago, where he attended | 
a meeting of the Chicago Office Furniture Association. 
He had words of praise for their large attendance at 
meetings, their enthusiasm and the fine job they 
have done of promoting good will in their locality, and 
added that the New Jersey group is also doing a good 
job along the same lines. He stressed the purpose of 
these organizations and others to follow, which is 
to meet together, become better acquainted, promote 
good will and have an opportunity to iron out their 
problems in an amiable manner. The reason for 4a 
national organization and annual conventions, he de- 
clared, is to spread that good will nation-wide. He 
announced that visitors from many states have made 
reservations for the coming convention, indicating 
an attendance of between 500 and 600 people. In 
conclusion, he urged dealers to have their salesmen 
attend so as they can obtain a better perspective of 
the size of the industry of which they are a part. 
Secretary Seymour L. Nathan, Charles S. Nathan, 
Inc., New York, N. Y., announced that delegates at the — 
convention would be instructed to propose Moe Tur- | 
man as first president of the proposed National Office — 
Furniture Association and Guy Rentsler as vice-pres- © 
ident. Both candidates were chosen at a meeting of 
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presidents of the Chicago, New Jersey and New York 
Associations. At that meeting all were agreed that the 
logical man for president was Moe Turman, the man 
who has done the most to bring the national associa- 
tion into being. 


a oe oo 
IVAN ALLEN-MARSHALL HOLDS FILING SCHOOL 
Nearly 300 office managers, methods engineers, file 
supervisors and file clerks attended the filing schoo] 
held by the Ivan Allen-Marshall Company in Atlanta, 
Ga., September 9, 10 and 11. 
Groups of 90 to 100 students were checked in at the 
first floor registration desk each day and escorted to 





IVAN ALLEN-MARSHALL FILING SCHOOL, 
ATLANTA, GA., SEPTEMBER 9-11, 1947 


the classroom on the third floor of the company’s 
building at 29 Pryor Street in downtown Atlanta. 

Students “spent the day at the school.” They sat in 
familiar school-style tablet arm chairs, facing the well- 
remembered teacher’s desk. They had a morning and 
an afternoon recess. (In the three days they drank 
nearly 40 cases of Coca-Cola. Temperature in Atlanta 
was in the 90’s). 

In the furniture display rooms adjoining the class- 
room, students were guests of the company at lunch. 
They relaxed in fine genuine leather club chairs, execu- 
tive chairs and posture chairs as they ate turkey, ham, 
sandwiches, and ice cream. 

Instead of diplomas for the students a stack of sin- 
cere and appreciative notes for the teacher was left 
at the desk each day, expressing genuine thanks for 
the valuable information and help received. 

It was the first time such a school had been held in 
Atlanta or in the South. The interest created and the 
response to the limited number of invitations sent out 
has convinced Ivan Allen-Marshall Company that the 
filing school should be an annual affair and the school 
will be repeated this fall if larger facilities can 
be provided. 

Arthur Frey, manager of the filing systems division 
for Globe-Wernicke Company, Cincinnati, Ohio, was 
teacher. One student commented that she “learned 
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more about filing in the one day at the school than 
in a six-week course” she had recently taken. 

Numeric, geographic and subjective filing systems 
were set up in the classroom in standard letter-size 
filing cabinets and card files. Each system was demon- 
strated and carefully explained. Each student had an 
opportunity to examine the systems and study the 
bank of files set up especially for the school. 

An attractive and complete display of filing acces- 
sories was arranged along one Side of the classroom, 
consisting of guides, folders, box files, binding cases, 
deposit ticket files, arch files, clip boards, perforators, 
and a hundred other accessories designed to make 
filing simpler, easier, and more efficient. 

“We have probably never done so much for so many 
of our customers in three short days, and at so little 
expense,” said one Ivan Allen-Marshall official at the 
close of the school, and he added, “Our real regret is 
that the physical facilities of our building would not 
permit our handling the 1000 others who would have 
attended had we been able to care for them.” 

Among the 289 people attending the school were 
representatives from leading Atlanta banks, insurance 
companies, department stores, city, county, state and 
federal offices and public utilities, perhaps one of the 
most representative groups of business and industrial 
firms ever assembled by a local office outfitter to dis- 
cuss a problem common to all business activity—“how 
and why and where to put things where they can be 
found quickly when needed.” 


ie 


OFFICE FURNITURE DEALERS ORGANIZE 


The Executive Furniture Guild is the name of a new 
organization which came into being September 27 at 
the Palmer House, Chicago. Membership is by invita- 
tion. The plan of the organization is to extend invita- 
tions to houses of high standing in their communities, 
well financed, who have appropriate facilities for the 
proper display of executive furniture. Members of the 
Guild will use a distinctive emblem or trade-mark. 
This insignia will be used on furniture which will be 
displayed in rooms which in turn will be designed and 
decorated by interior decorators and color specialists. 
The Guild emblem will apply not only to exclusive 
executive sets but to occasional pieces and accessory 
furniture which will be available only to Guild mem- 
bers. 

The principal purpose of the organization is to 
raise the level of office furniture merchandising. This 
is to be accomplished in part through training of the 
staffs of the individual member stores in order that 
they may give skilled counsel and advice to those seek- 
ing modern equipment, layout and design for their 
offices. 

A national advertising campaign is _ planned. 
Through that program and through the store displays 
it is expected that the demand for better furniture 
installations will receive an impetus in which every- 
body in the industry will participate. Special schools 
for training salesmen are in the general plan. All 
furniture numbers made with the Guild emblem will 
be exclusive. 

The president of the new association is T. F. “Ted” 
Peirce, Pacific Desk Co., Los Angeles; vice-president, 
Robert Fowler, Macey-Fowler Co., New York; secretary, 
W. F. Linder, Ohio Desk Co., Cleveland; treasurer, Ray 
Jones, Office Equipment Co., Chicago. The following 
are included among the original members: 

Bank & Office Equipment Co., H. E. Halvarson, Seat- 
tle, Wash.: House of Wren, J. L. Wren, Oklahoma City, 
Okla.: Jacobson Fixture Exchange, Inc., L. I. Green- 
berg, Minneapolis, Minn.; The W. H. Kistler Stationery 
Co., Earl Kistler, Denver, Colo.; Macey-Fowler Co., Bob 
Fowler, New York, N. Y.; Paul R. McCollum, Kansas 
City, Mo.; Office Equipment Co., A. R. Jones, Chicago, 
Office Furniture, Inc., H. V. Boswell, Washington, D. C.; 
Ohio Desk Co., W. F. Linder, Cleveland, Ohio; Pacific 
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V.P.D. are the 
call letters 
for Plastic 
Products that 
sell fast... 
build profits! 









V.P.D. means Visible-Protective-Display. 
V.P.D. also means very profitable days for 
dealers who buy their plastic transparent 
products from the new V.P.D. Catalog No. 48 
and use it to sell from. 


Send now for copy of new Catalog No. 48 with its special V.P.D. Plastic Cover 
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Desk Company, T. F. Peirce, Los Angeles, Calif.; AG 
Pomerantz & Co., C. R. Thomas, Philadelphia, Pa# 
Clarke & Courts, A. A. Hopkins, Dallas, Tex., ang 
Nelson-Thomas Co., San Diego, Calif. 








CATALOG 


Bigger . . . Better . 
New lines added . . 
Showing the most com- 
lete line of MARK- 
NG DEVICES and 
SUPPLIES we have 


ever offered. 


SEND FOR 
YOUR COPY 

















CONVERSE SALES MEETING—This group met for The Con- 
verse Co. Northwest sales meeting at Seattle, Wash., Sep. 
tember 19, in a luncheon held at the Arctic Club. Seated at 
the desk are Mr. LaGanke, (left) assistant sales manager of 
the SoundScriber Corp., and H. C. Converse, owner of The 
Converse Co., Seattle. Others, (left to right) are William | 
Biggs, Seattle; Peter Peverly, Vancouver, B. C.; Milton J, 
Tracy. Portland, Ore.; Chet J. Blum, Seattle; Roy Hatch, | 
Tacoma, Wash.; E. Lewis Pickrell, Spokane, Wash.; R. M. | 
Hutchison, Seattle: Jim Gillilan, Yakima, Wash.; J. Corning” 
Todd, Tacoma; Harry Reynolds and W. T. Wilson, Portland. 

ek ee 
MDA CONVENES; NEW OFFICERS ELECTED 

The Marking Devices Association held its thirty- 
third convention at the Edgewater Beach Hotel, Chi- | 
cago, September 25, 26, 27 with 242 registered to make 
it one of the largest sessions ever held in the industry. 
MARKING DEVICES <a Elected as new officers were: 

i an i pi wat President of the board—Fred Johnson, Western 
F EVERY DESCRIES= E Stamp & Stencil Company, Omaha, Nebr. He is the 
retiring president. 

President—Art Partridge, Seattle Rubber Stamp 
Domestic & EXPORT TRADE Works, Seattle, Wash. 

COMPLETE LINE Vice-president—Frank Eyman, Art Novelty Manu- 
EVERY PURPOSE = facturing Company, Chicago. 
Treasurer—E. V. Cottingham, Houston Stamp & 
Stencil Company, Houston, Tex. 

Assistant treasurer—Joseph A. Pardi, American Seal 
& Stamp Company, Chicago. 

Elmer Way was again chosen executive secretary of Bec 
the association. 

Among the speakers at the convention were Harry for 
Simmons, management consultant, executive and pub- 
lic speaker; George C. Payne, regional director for the 
Department of Commerce; and DeLoss Walker, author- 
ity on labor problems. Eye 

‘ en 


CANADIAN OFFICE MACHINE DEALERS TO MEET . 

The first annual convention of the Canadian Office | P"8 
Machine Dealers Association will be held in Montreal, } disp] 
Canada, on November 21 and 22. 
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Line Daters and Numberers, Die Plate Daters, COMDA came into existence during the trying days shiny 
Self-Inking Stamps, Time Stamps, Stamp of the war when it became apparent to Canadian 
Pads and Inks, Notary Seals, Stamp Racks, dealers that some sort of organization was a vital | The 
Stencils, Rubber Type Sets, Sign Markers, necessity if they were to gain their rightful due recog- | 
Brass and Fibre Checks, Corrugated Box Dies, nition from the government and the public as to their ro 
Badges, etc. importance in the general war scheme. buye 


The association was patterned after its American : 
counterpart, NOMDA, and has become the medium | Ps 


CONSOLIDATED STAMP Merc. Co., INC, | 7 xiich,czpmession 1s siven to the aims and ides fw p 


MAIN OFFICE AND EXPORT DEPT. and mutual benefits to its members and their cus- order 

5 7 tomers. tome 
15 DEY STREET, NEW YORK 7, N. Y. Travel bans, lack of hotel space, and the need for all 

FACTORIES IN dealers to remain on the job during the war years Vid 


prevented COMDA from holding a convention pre- 
SPRING VALLEY, N.Y. . NORWOOD, NJ. . CHICAGO, ILL. viously; consequently this is the first such meeting. | writi 


PHILADELPHIA, PA. ROCHESTER, N.Y. NEW YORK, N. Y. It is expected it will be the forerunner of many like 
gatherings, and plans are already formulated to hold 
— ——— =m (tne second annual convention next year in Torontd, prov 
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Now available 


Beautifully lustrous, ink-resisting, redesigned 


for super-service and everlasting satisfaction 


Eye-catching, colorful plastics and tasteful styling 
attract favorable attention. Store traffic can’t resist stop- 
ping to look at Sengbusch Handi-pen desk sets, properly 
displayed. Offered in rich copper, sedate gun metal, or 


shiny black, they create a desire for immediate ownership. 


Their good looks are backed up by important 
service features that make a real hit with all classes of 
buyers. Tell them about the ink-resisting ability of Handi- 
pen's durable plastic base. Let them know that there are 
% parts to break accidentally, wear out, or get out of 
ntder. No trouble, no fuss, no bother either for your cus- 
mers or for you. 


Vide variety of long-life pen-points for individual 
witing styles to assure still greater satisfaction. Seng- 
sch pen-points are gold-plated and iridium-tipped to 


provide writing ease and long service. The lightweight 





tH PZastics . he feMored- Sengbusch HP-6 


“Capillary Action” Handi-pen Desk Set 


‘engbusch Self-Closing Inkstand Co., 15117 Sengbusch 






















penholder is beautifully styled and balanced. Writing is 
instantaneous and practically effortless. 


99 


Famous “Capillary Action” inking principle elim- 


inates ink deterioration and waste. Thanks to the scientific 
Sengbusch method, the last drop of ink in the container is 
as fresh as the first. There is no flooding or clogging. 


One desk set line is all you need, when you concen- 


trate on Handi-pen. It provides you with smart styling 


designed to catch the eye of the casual shopper — and 
Handi-pen Desk Sets are famous for practical writing 
features that bring your customers back for more and more. 


e@ Shown is the construction 
of HP-6 Handi-pen Sets. Com 
partment ‘‘A’’ holds a large 
supply of ink. “‘B’’ controls 
expansion caused by tempera- 
ture changes, The wall be- 
tween compartments ‘‘A’’ and 
‘““‘B’’ has an opening for fill- 
ing. This opening is closed 
by the pen socket. The ink 
capillaries through a small 
hole in the socket directly into 
the pen feed—only the fresh 
est ink feeds to your pen. This 
feature eliminates an oversup- 
ply of ink in compartment 

B"’ if the set is mishandled. 





Bldg., Milwaukee 3, Wis. 





Sengbusch Handi-Pen beauty and 


utility suit all classes of buyers... 4 
cutting inventory, speeding turnover | 





HP-701 — Genuine walnut base, 
ilver-plated trim, with one metallic 

nmetal plastic HP-6 set, pen 

Ider to match with 14K gold 
i ene . $25.00 
HP-700—Same as HP-701, except 
j-plated trim, with one metallic 


pper plast c HP-6 set $25.00 








, HP-705 Genuine walnut base 
ne plat 1 trim Wi amas metal li 
pper HP-6 sets, penholders to 
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HP-706—Same as HP-705, except 


} 
re) 
pl 


ated trim, with metallic 


ctal plastic HP-6 sets. $35.00 


HP-601 — Metallic copper plastic 


base with one HP-6 metallic cop 


Uy 


per plastic set, penholders wit! 
jium-tipped, gold-plated point 
$5.50 

Alio in HP-600 black 


ind HP-602 metallic eunmetal 
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HP-6 Metallic copper plast ( 


hha + 2. 


penholder with iridium-tipped 
gold-plated point $3.50 . 
Also in HP-6 black 
nd HP-6 metallic gunmet 


- HP-605 — Lustrous black pla 
with two HP-6 black plasti 


} 


penholders with irid 
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tippe d, gold plated points $8.75 
Also in HP-606 coppe 
md HP-607 gunmetal 





HPN-30C— Lustrous black plastic 


' 
with chain and adhesive 


HPN-50 Lustrous black plastic 
tr HPN-51 maroon fustrous 
base with HPN-30 and 


Si sets in. Narmonizing 


HPN-31 — Lustrous plasty 


Teme haata’ $3.25 
Dll n r black L 

{ ck ba ( bli 
HP-47 Black hard rubber with 


metal base with ad 





sk a 
HPN-71—Lustrous maroon plastic 


or HPN-70 lustrous black 
Dase with harmonizing 
and HPN-30 or HPN-31 

$8.75 


g HPN-31 — Lustr 


rous Maroon and 
$3.25 





-7— Black hard rubber set 
i wscnwns gece ede D 
ivailable in HP-7 green 


Ah 


bper, and gunmetal 
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This new Sengbusch Handi-pen 
series has everything for year- 


around selling appeal... 


Smart and dignified, Handi-pen desk sets make a big 
impression on all who see them — offering smooth, efh- 
cient, instantaneous writing service that appeals to busy 


executives and professional people. 


Reasonably priced, these efficient desk sets, with their 
effortless writing, save time and eliminate disturbing an- 
noyances such as constant refilling, clogging, flooding. 
Handi-pens are ideal for the entire office force and find a 


sizable market among quantity buyers. 





A practical gift that endures, Handi-pen is ideal for 
all occasions: birthdays, Christmas, graduation, Mother's 


Day, Father's Day — it is truly a year-around gift item. 


...and a Denial rea ee lant prastagt 


for your executive, professional, and gift trad 


A practical method of showing appreciation, Seq 
busch Handi-pen desk sets are ideal business gifts ford 
companies. Reasonably priced and attractive, Handi-peq 
build good will. With the company name imprinted « 
them in gold or silver leaf, these smooth-writing desk s¢ 
assure long and favorable remembrance. 

For a sound inventory investment that turns over fa 


and keeps on turning, concentrate on Sengbusch Hane 


pen — the writing champion. Replenish your stock no 





Sengbusch Self-Closing Inkstand (i 


15117 Sengbusch Building * Milwaukee 3, Wisco 
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Canada, to coincide with the famous Canadian Na- 
tional Exhibition held in September of each year. 

Top American personalities have signified their in- 
tention of being in Montreal, Canada, to lend their 
experience and speech-making ability, to assure suc- 
cess for the convention. Among those expected are 
I. R. Ritchie, president of National Office Machines 
Dealers Association, New York City, and James P. 
Ward, vice-president, Shipman-Ward Manufacturing 
Company, Chicago. 

An interesting and entertaining itinerary is being 
organized by the convention committee for the mem- 
bers of the association, and their wives and guests. 
Many manufacturers have arranged to give demon- 
strations and lectures which will be of value to office 
machine dealers throughout Canada. Also on the 
agenda are banquets, cocktail parties, entertainment, 
a bus tour of historic Montreal, a visit to one of Can- 
ada’s famous breweries and inspection of the Royal 
typewriter plant. 

ee 

16TH ANNUAL MID-WEST FILING CONFERENCE 

On Friday, October 10, the Sixteenth Annual Mid- 
West Filing Conference was held in the Edgewater 
Beach Hotel under the sponsorship of the Chicago 
Bureau of Filing and Indexing and the direction of 
Miss B. M. Weeks. An attendance of about 300 filing 
department executives was recorded. 

The day-long session included the following infor- 
mative addresses: “Central Archives—One Solution to 
Record Storage Problems,” by R. C. Neardengard, di- 
rector of office methods, Westinghouse Corporation, 
Pittsburgh, Pa.; “The Heart of the Office,” by Eu- 
gene Whitmore, editor of American Business, Chicago; 
“Effective Supervision,” by Warren G. Bailey, A. T. 
Kearney & Company, Chicago; “Files on Parade,” by 
Miss Vonetti Dieckhaus, Illinois State Library, Spring- 
field, Ill.; “Conservation of Labor Through Effective 
Shortcuts,” by Waldo Williams, clerical operations 
manager, Aldens, Inc., Chicago; “Interviewing a File 
Clerk,” by Mrs. Mary C. Demler, personnel supervisor, 
subscription department, Esquire, Inc., Chicago. 

One hour in the morning was devoted to a panel 
discussion of filing problems. Mrs. Alva R. Menzies, 
file consultant of New York City, functioned as mod- 
erator with speakers of the day serving as resource 
experts. 

———__o—— 

NEW YORK OMDA HOLDS OCTOBER MEETING 

A meeting of the OMDA of New York was held on 
Tuesday, October 14, 1947. Meeting was called to order 
by President Reuben Jaskow, Batlin & Horowitz, at 
8:30 p.m. The minutes of previous meeting were read 
and accepted. Mr. Jaskow thanked members for their 
co-operation in securing ads for the dinner program, 
and urged all those who have not done so to report 
at once. Mr. Jaskow welcomed the following: E. P. 
Radigan, Jr., Radigan Sales Company, Staten Island, 
N. Y.; Bob O’Neill, who recently joined the portable 
division of the Royal Typewriter Company; Jack For- 
ster and Bill Stauntz, who have joined Remington 
Rand, Inc., and also Mr. Fink of the Remington Rand 
organization, who had not been with the group for 
quite some time. 

Mr. Jaskow thanked the manufacturers for their 
co-operation in getting new members, especially Mr. 
Vreeland, Mr. Arnhose and Mr. Morganson of Royal 
and Mr. Kurz of Remington Rand. Mr. Jaskow intro- 
duced one of the new members who was present, John 
Vero of the Carillon Typewriter Company. 

Mrs. Jessie Taylor, Globe Typewriter & Adding Ma- 
chine Company, Inc., reported for the membership 
committee, giving names of two new members—B.D.B. 
Typewriter Supply Works and Gold Typewriter Com- 
Pany. 

In the absence of Sam Hutter, Checkwriter Company, 
Inc., I. Meizner, Mercury Business Machines Company, 
Inc., reported for the grievance committee, stating 
that nothing as yet had been done in regard to start- 
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9 A FLIP OF LEVER 
LOCKS DIAL AT 
WEIGHT OF 


PACKAGE FOR 
LATER READING 





(BORG) 


PARCEL POST SCALE | 


PATS APPLIED FOR ——— | 
FIRST 8 





SHOWS 
POSTAGE 
AT A GLANCE 









SHOWS 
WEIGHT 
IN 2-OUNCE 
FRACTIONS 


WEIGHS ANY PARGEL — 2 oz. to 50 Ibs. 


Most convenient office and shipping room scale ever de- 
signed, for all-around Parcel Post and Express use. Ideal 
also for checking stock, inventories, purchases . . . or for 
weighing small parts instead of counting them. 

BORG PATENTED DIAL LOCK RECORDER makes it easy 
to weigh large packages that cover dial. Simply flip 
lever with package on scale, and read after removing 
package. 








LIFETIME ACCURACY ASSURED 
Has BORG precision-engineered mechanism, fully en- 
closed. Accuracy to '/p of 1% is protected by Service 
Warranty which permits scale to be returned to manu- 
facturer at any time for periodic checkup. 


AGAIN AVAILABLE, IN LIMITED QUANTITY 


Manufactured by 


THE BORG-ERICKSON corporaTION 
469 E. Ohio St. ° Chicago 11, Ill. 
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CARBON PAPER 


that's why good typists 


choose 


KEEN-RITE 


and 


SUPER-TREATED 


Both the popularly priced 
KEEN-RITE and the de luxe 





made by a special process 
to prevent curling and smudging. Every typist can now 
get clearer, cleaner copies along with maximum wear. No 
more unsightly erasures and no more soiled hands from 


handling. 
" ° " Ve 
The famous patented "Carbon Gripper Lo 
in every box of Codo Super-Treated, = 
Super Kote and Keen Rite. = 
SS 


todo acc 


270 Lafayette St., 
New York 


529 South Franklin St., 
Chicago 
Factory: Coraopolis, Pa. 
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SUPER-TREATED brand are | 


ing training school classes, nor had there been any 
meeting of the committee in regard to the Federal 
Trade Commission. Mr. Jaskow reported that the 
board of directors had played host to the executive 
committee of the NOMDA on Friday, September 26, at 
which time the Federal Trade Commission matter was 
brought up, and Irving R. Ritchie, Addressing Machine 
& Equipment Company, reported that a full report on 
Fair Trade would be made in the next issue of the 
NOMDA News. 

George Purvin, Superior Typewriter Company, 
urged all to send in their ads and make reservations 
for the annual dinner dance. 

Mr. Jaskow then introduced Wesley Beckwith of the 
Royal Typewriter Company as guest speaker. Mr. 
Beckwith gave a very interesting talk on the sales 
promotion of Royal portables, stressing the importance 
of having good window displays, showing a good num- 
ber of machines plus price tags or installment tags, 
direct mail and personal service. He then donated a 
new Royal portable for a Prize, as is his custom 
whenever he is a guest speaker. Irving R. Ritchie, 
who won the machine, suggested that it be used as a 
door prize at the next meeting. 

Mr. Ritchie, as president of the NOMDA, then re- 
ported on the Federal Trade Commission, stating that 
a complete set of rules, which had been sent to the 
Commission in Washington, were in the NOMDA News. 
He furthered stated that these proposals have been 
drawn up for the benefit of all dealers and should be 
passed by the Commission within two or three months. 

George Purvin, speaking about obtaining obsolete 
parts, thought that the dealers should urge the manu- 
facturers to continue making these parts. Mr. Ritchie 
pointed out that the NOMDA News was going to carry 
a “Classified Exchange Column,” and in this way make 
it possible for the exchange of such obsolete parts. 

Mr. Singer, Allied Office Equipment Company, spoke 
in regard to revising and bringing up to date the by- 
laws of the organization. Mr. Jaskow referred this to 
the grievance and advisory committee and suggested 
they hold a meeting on this matter. 

Mr. Jaskow then appointed the following as a nom- 
inating committee for 1948: E. P. Radigan, N. Fucci, 
Business Machines Service Company, R. Neumayer, 
National Typewriter Company, Hartford, Conn., S. 
Hutter, F. Nemzer, Nemzer Typewriter Exchange, New ~ 
York City. 

After the meeting, which adjourned at 10:20 p.m, 
the members were invited to witness a demonstration 
of the Porto Welder by the Lemarc Products Company. 


| Several members took advantage of this opportunity. 


2 ee 


FARNHAM’S HOLDS EMPLOYEES’ FALL OUTING 

Employees of Farnham Stationery & School Supply 
Company, St. Paul, Minn., look forward with antici- 
pation to the occasional employee outings and parties 
that, according to A. J. Walker, president, are held 


| when, as, and if the employees want them. The most 


recent affair was the fall outing which took place on 
Tuesday, September 16. Men employees had a break 
for this outing as a golf tournament gave them the 
afternoon off. The ladies showed up in time to see 
the weary golfers come in from the eighteenth hole 
and were on hand for a pre-war type steak dinner. 

Farnham’s fall outing was held at the Southview 
Country Club on the outskirts of St. Paul. In past 
years, Mr. Walker has personally supervised arange- 
ments and most of the parties have been held either at 
Farnham’s store or at Mr. Walker’s place in the coun- 
try. “This time,” stated Mr. Walker, “I was one of the 
guests with nothing to do but have a good time... 
all of which proved the importance and advisability of 
selecting a committee of able men to take care of 
arrangements.” Those selected by Mr. Walker were 
Del Deming, committee chairman; Harvey Ring, mas- 
ter of ceremonies, Henry Johnson and Clarence Ben- 
son. This group arranged for taking over the country 
club, planned the dinner, selected prizes, acted as 
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FIND THIS--- 

THE PERFECT DRILL 
EASY TO OPERATE 
NO MUSS - iT MAKES 
A CLEAN HOLE IN 
ANY POSITION::- 


RTD vm dome 






Mr ; 





very call. 


show it on @ 7 
"eyERY OFFICE A PROSPECT ie 


neerely, 












H. ds Hoffman 
Secy -Treass 

Smead Mfg. CO-« 
Hastings, Minne 


a Oe 
e Sr 
, eee PREY 4. a BRIM c, 
PT lS J eval eS eat 
7 i eI Fv hcph Ca bape” om: ot 13 find 
ehh, fos a We hee aes ho Me eee 
es oat # Ste a aa ll, A Ee y? + 3 
Werner ts 


al 








FILE CLERKS GO FOR 





j— Pat. Pending 


The hanging folder with adjustable metal tab 


Demonstrate Guide-O-folders to file clerks. Let 
them work with your demonstrator for a little while. 
Once they discover for themselves how easy it is 
to file and find with Guide-O-folders, you are well 
on your way to a sale. They appreciate the ease 
with which folders slide along on the all steel Guide- 
O-frames, eliminating the tugging and pulling of 
the dead weight of folders and contents. They 
appreciate the time-saving ease with which letters 
can be filed and taken out. They like files which are 
always in a vertical position. 

Show Guide-O-folders to file clerks. They'll help 


you sell your customers. 


GUIDE SYSTEM & SUPPLY CO. 
335 CANAL STREET . NEW YORK 13, N. Y. 


Pacific Coast Distributors: 
Gussco Sales Inc., 337 Winston St., Los Angeles 13, Calif. 


Gaie.O 


fol 


SLID-O-MATIC DISAPPEARING TOP 


A personal file, desk high, where information may be kept instantly 
available. The Slid-O-Matic top completely disappears at a slight 
push of the finger. It slides back into place with equal ease. Gray 
finish, Sturdy all steel construction. Mounted on rollers, the Guide-O- 


With 


file can be moved about as required. 


The Guide-O-file is equipped with 25 Guide-O-folders complete with 
adjustable metal tabs and an assortment of inserts for tab headings. 


Guide-O-file is also available without the stand. 


Guide Otay 


STEEL DESK DRAWER UNIT 


Made to fit the lower deep drawer of 
all standard desks. Using this unit, the 
desk worker always has important and 
vital data at the finger tips—a!ways in 
an upright position. Instantly available 
and instantly replaced. The unit con- 
sists of a metal tray and 25 Guide-O- 
folders complete with adjustable metal 
tabs and an assortment of inserts for 
tab headings. 
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Guide-O-frames set right into 
any standard file drawer — 
adjustable for a snug fit. No 
cutting of frames is necessary. 
Made of steel, they will last 
a lifetime. 








OFFICE APPLIANCES, November, 1947 











wath 


a_a‘.eadaiacatadoaetwo mee 


—_—o oa. 





starters on the first tee, collected scores, picked the . 
winners and provided the after-dinner program. 
All Farnham golfers managed to get in under their € Ee p A y Oo U r 
own power with appetites that made the T-bones look 
like pork chops. Forty-five employees were present 
for the banquet. After the dinner, Harvey Ring took 
over as master of ceremonies. He introduced guests r © C Oo r S 5 y ca 
and called on A. J. Walker for a speech. Del Deming 
then distributed golf prizes. First prize, a sport shirt, e 
was won by C. D. Walker, A. J.’s son, who manages 
the new Third Avenue store. Second prize, a razor, oa n a CC essi eC 
was taken by Vic Andrist. Third and fourth prizes 
were splashy neckties and went to M. C. Morritsen and 





Art Amundson. Henry Johnson, committee member, Ss 2 
won the fifth prize. : 
Following games which pitted the school supply TRADEMARK 


division against the stationery division, tables were 
cleared and a juke box provided music for dancing as 
late as anyone cared to stay. 
I 


NEW YORK STATIONERS SQUARE CLUB STAGES 
ANNUAL DINNER DANCE AT HOTEL NEW YORKER 

In the North Ballroom of the Hotel New Yorker F I B R E B 0 A R D F I L E S 
more than 200 members, friends and their ladies 
gathered together for the annual dinner dance of the 
Stationers Square Club of Greater New York on Octo- 
per 11, 1947. It was a gala affair right from the start. 

On the tables were the usual favors—hats, balloons, 
noise makers—which never fail to delight and help to 
get everybody in the right mood. Then, too, the liquid 
refreshments available have also been known to have 
a somewhat similar effect. At any rate, the cause 
isn’t as important as the result and all were there to 
have fun—and did. 

Dinner was something to remember in these days of 
“this less and that less.” The prime ribs of beef were 
cooked to the Queen’s taste and the trimmings were 
delectable. Between courses vocal selections and the 
dance orchestra left never a dull moment. 

President G. F. Griffiths, Jr., Noesting Pin Ticket 
Company, sounded the note of the evening in a short 


address of welcome. “Have fun,” he said, and the STEEL FRONTS ARE 


crowd took him literally and have fun they did. 


gifts for each lady anda large group of other sits  AWAILABLE AGAIN 


besides. The entertainment committee, of which Louis 








Wachtel, American Lead Pencil Company, was chair- 
man, did an exceptional job. IN ALL SIZES 
<a - 
ST. LOUIS OMDA GREETS TWO GUESTS Now all those records filed in wartime 
The Greater St. Louis Office Machine Dealers Asso- emergency housing can be kept in 
ciation, meeting September 23 at the Mark Twain path ae fob ° r | =o 
Hotel, had as guests W. A. Douglass and L. L. Wenzel, ' y ‘eewon im see Ton 
both of Gray-Mills Corp., Evanston, Ill. Mr. Douglass TRANSFILE fibre board Files. Now is the 
is replacing Mr. Wenzel, who is being transferred to time to get all those valuable records i 
Chicago, in the St. Louis teritory. They explained to usable Bhi Mn diti . ds iin 
the association the workings of the Gray-Mills Agitor, ' Ce en SS eee 
distributed by Ames Supply Company, Chicago, as it The steel front TRANSFILE Files are avail- 
applies to the office machine industry.—RAL. able in all sizes. 
a oe 


CHICAGO BOWLING GROUP IN CLOSE RACE 


With seven nights of bowling behind the Stationers GUIDE SYSTEM & SU PPLY Co. 





Bowling League of Chicago, the competition, as in 335 CANAL STREET, NEW YORK 
past seasons, has already reached a fever pitch. Top- : 18, Mes 
ping the league of 14 teams are the Phillies, captained The REGULAR T F 

by Jay Elwart, Stevens, Maloney & Company, with 14 Pho Files are Pah ag fibre 

won and seven lost. Right on their heels are the all sizes as usual. 


Pirates, led by Art Genuske, The General Fireproofing 
Company. Two teams are tied for third place, just 
two games behind the league-leaders—the Yankees, 
headed by Jimmy Petrak, Just & Son, and the White 
Sox, piloted by Sol Preiss, Utility Stationery Stores. 
In the matter of individual kegling honors, Art 
Mueller, Associated Stationers Supply Company, heads 
the list with a 180, well ahead of Jack Lord, John 
Rauschenberger Company, who carries a neat 174. 
Third in the list is Tony Peters, Horder’s, Inc., last 
year’s champion, with a 172. 
wa Well ahead of all competitors for team high series 
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A Soft Voice 


THAT SHOUTS 


SALES! 


- a SOFT VOICE 


° ° @ 


for every typewriter 





One of the 
KIL-KLATTER 
advertisements 
that has helped 

to double sales 
in the past year. 
Mats are available 
for use in your 
local papers. 





(Dealers: attach this coupon to your letterhead ) 
AMERICAN HAIR & FELT COMPANY 
Dept. B-711, Merchandise Mart, Chicago 54, III. 
( ) Send 3 doz. KIL-KLATTER Typewriter Pads individually boxed 
with free card and enclosures. Our check for $18.00 is enclosed. 
(In U.S.A. only) or 
( ) Send illustrations ef available newspaper mats and catalog cuts. 
Address....... 


Firm Name 


City Zone .... State 
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and game are the tenth-place Indians with tallies of 
3091 and 1095, respectively. Individual high series is 
held by Bob Vojta,-Chicago Saddlery Company, with 
a 734, well beyond competition at the moment. Bob 
also fares well in the individual high game race, his 
273 being just three points behind the leader in that 
department, Frank Lazowski, Utility Supply Company. 
ec 
GOLDE’S STATIONERS MARK ANNIVERSARY 


In celebration of their forty-second year in the sta- 


| tionery business, Golde’s Stationers, 1391 Sixth Ave., 


New York 19, N. Y., held a two-day reception on Friday 
and Saturday, September 27 and 28, at their place of 
business. 

Business was suspended during the celebration, and 
more than 500 well-wishers, members of the trade and 
customers of long standing called to offer their con- 
gratulations, partake of refreshments and talk of old 
times. Mr. Golde, mindful of changing conditions and 
feeling somewhat poetic, composed the following 


| lines entitled, “‘Do You Remember?” 


Back in the horse-and-buggy days 
When bicycles were in their prime— 
Sixth Avenue was paved with cobble stones 
And the el trains ran on time— 
T’was on September twenty-eighth 
In nineteen hundred and five— 
A well-known firm had started then 
And today is still alive— 
They’re known as “Golde’s Stationers” 
And give service with a smile— 
Have satisfied so many friends 
In that grand old-fashioned style— 
Now times have changed since the olden days 
Right here in our neighborhood— 
Those surface cars and other things 
Are surely gone for good— 
The mansions and private dwellings 
That long have passed away— 
Have been replaced with hotels 
And tall buildings here to stay— 
The showplace of the nation 
Is Radio City by name— 
On the Avenue of the Americas 
And well known for its fame— 
That’s our story of the passing years 
And may we now express— 
Our thanks and appreciation 
For all you’ve done for us. 


ee ee 


IBM HONOR GROUP MEETS AT ENDICOTT 


More than 1500 employees of International Business 
Machines Corporation used four special trains to the 
company’s plant at Endicott, N. Y., to attend the 
largest convention in IBM history of its sales honor 
organization, the Hundred Per Cent Club. While at 
Endicott, they also celebrated Thomas J. Watson’s 
completion of a third of a century as head of the 
company. Every state in the Union, as well as Canada, 
Arabia, Argentina, Belgium, Brazil, France, Guatemala, 
Panama, Switzerland and Uruguay, was represented. 

The convention opened Thursday, August 14. Its 
closing session on August 16 was followed by the 
dedication of a memorial erected by the employees of 
the Endicott plant in memory of 57 of their number 
who lost their lives as members of the U. S. armed 
forces in the Second World War. 

Ronald L. Kocher, of San Francisco, was inducted 
as president of the 1946 Hundred Per Cent Club by 
Mr. Watson at the opening session of the convention. 
In the evening, a dinner at the IBM Country Club 
commemorated the completion of a third of a century 
during which Mr. Watson has headed the company. 

The annual dinner of the Hundred Per Cent Club 
was held Friday night, August 15. Mr. Watson con- 
fered upon Eduardo Gonzalez-Rilo, of Buenos Aires, 
Argentina, the Watson Trophy for sales leadership of 
the IBM world organization in 1946, and presented the 
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... cend dealer sales soaring! 


They’re fast — simple —.compact! These triple-threat “Top Flights” 
are rolling up high sales scores for “Top Flight” Dealers. Five “Top 
Flight” models to choose from . . . one for every office and personal 


adding machine requirement. 
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Week after week, year after year, vast radio 
audiences listen to the same “line” of favorite 
performers. They prefer familiar things that 
are good. They resent unimproving change. 
Cesco Modern Loose-Leaf, like radio, is a line 
that repeats. Many Cesco customers date back 
twenty, thirty — some, nearly fifty — years. 
Because Cesco design is modern, Cesco manu- 


facture is efficient, Cesco prices represent good 











value, Cesco service is dependable. 

In addition to the standard loose leaf numbers, 
there are available many distinctive items not 
available from other sources. For instance, no 
other manufacturer offers such a wide and 
complete range of Visible Record Equipment. 
Ask for the Cesco catalog and be convinced. 
Exclusive territories available to established 


dealers. 


THE C. E. SHEPPARD COMPANY 


4407 21ST STREET 
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LONG ISLAND CITY, N. Y. 
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prizes and awards to the other members of the Hun- 
dred Per Cent Club. 

Maj. Gen. Maxwell D. Taylor, U. S. A., commanding 
officer of the U. S. Military Academy at West Point, 
and Commodore Robert G. Tobin, U. S. N., Port Di- 
rector of the New York Naval Shipyard, spoke at the 
dedication of the IBM war memorial. Rev. Henry 
Clay Banks, pastor of the First Presbyterian Church 
of Endicott, conducted the religious service. 

Following the ceremony, Mr. Watson was host at a 
luncheon to the Gold Star relatives of the war dead 
whom the memorial honors. 

—_—_———— o-oo 
TRAVELERS, STATIONERS HOLD TOURNEY 


The Woodland Golf Club, Auburndale, Mass., was 
the scene of the grand finale of the golf season re- 
cently for the New England Travelers and the Boston 
Stationers and guests. Fifty-nine participated and had 
the co-operation of the weatherman in supplying fine 
early fall sunshine. 

Golf Committee Chairman John Dwyer was assisted 
by George Curran and Guy Hart as entertainment 
chairmen. Jim Armington served as official referee 
of the long driving contest on the eighteenth hole 
and for the nearest second shot to the pin on the 
eighteenth green. 

After the golf game, a beef tenderloin dinner was 
enjoyed and a short quarterly meeting of the Travelers 
Club was held with President Ray Fletcher presiding. 
A pleasant evening of cards followed the awarding of 
prizes to the following: 

Longest drive, more than 300 yards, Charley Leete, 
Jordan Marsh Company; nearest the pin, Jack Kauf- 
man, United Art Company; low gross, Peyt Lowell, 
guest of Courtney Bird; low net, Charles Dwyer, John 
B. Dwyer Company; eighth low net, Joe Hamburg, 
Bromfield Stationer; loyalty prize, open to those who 
attend three or more golf meetings, A. Nicotera, Moore 
Pen Company. 

————7~77 = -__ 
NATIONAL STATIONERS REBUILD LOCATION 


National Stationers, 1028 Arch St., Philadelphia, Pa.., 
have completed alterations and improvements to their 
building which was damaged by fire on April 12. Many 
improvements have been made to facilitate the han- 
dling of shipments, to expedite deliveries and to pro- 
mote retail selling. 

A display room covering an area of more than 2,000 
square feet has been arranged for the showing of mer- 
chandise and the entire room is outfitted with cold 
cathode lighting. Counters and display fixtures have 
been especially built for various needs. A new glass 
front is another added feature, enhancing the en- 
trance to the building. 

The Philadelphia firm in its expansion desires 
more catalogs and price lists besides seeking exclusive 
representation for additional products. 


a 
FOUNT-O-INK MOVIE IS NOW AVAILABLE 

A new motion picture entitled, “It Could Happen 
to You,” has been produced by the Gregory Fount-O- 
Ink Company, Los Angeles, Calif., according to Mrs. 
M. A. Gregory, vice-president. The theme is cleverly 
developed and the film itself is a professional produc- 
tion from a leading Hollywood studio. 

This film is available to dealers along with support- 
ing material, ideas and suggestions for showing be- 
fore clubs, schools and prospects and for training per- 
sonnel. Dealers interested may write to Gregory 
Fount-O-Ink Company, 3501 Eagle Rock Blvd., Los 


Angeles 41, Calif. 
9 —ee 


SULLIVAN BUSINESS EXPANDS 
The Sullivan Office Supply, Brunswick, Ga., operated 
by W. L. Sullivan, is now established in a large store 
equipped with excellent display windows. The new 
location is in a building housing Brunswick’s largest 
hotel, the Oglethorpe. Mr. Sullivan organized his busi- 
ness in 1945. 


OFFICE APPLIANCES, November, 1947 


SELLING DAYS 


ARE HERE AGAIN?! 


MARKWELL 


OFFERS YOU 


FINE PRODUCTS 
AND 


NEW SALES HELPS 





FEATHERWEIGHT 
IT STAPLES AND TACKS 





HANDI-CLIP 
IT STAPLES AND PINS 





TACKMASTER 
ONE-HANDED LEVER TACKER 


1 Tal MASTER 
‘ : 


markwei 








Please write for information on our Office 


STAPLERS and STAPLES and Office SPECIALTIES; 
also our effective SALES HELPS 


MARKWELL MFG. CO. 
Dealer Division 


200 HUDSON ST., NEW YORK 13, N. Y. 
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DUPLICATING AND SYSTEMS WORK 
— GET CLEARER COPIES FASTER 
WITH THE 


REX-O- 


FLUID TYPE DUPLICATOR AND 
SPECIAL SUPPLIES 


Now you can replace outworn inefficient office 
duplicating equipment with the fast, easy-to-oper- 
ate and accurate REX-O-graph Fluid Type Dupli- 
cator. Used in combination with special REX-O- 
graph Supplies — Carbon Paper, Spirit Master 
Paper, Duplicator Fluids, Correction Pencils and 
plates, Backing sheets. You get clearer, more brill- 
iant copies of any duplicating work. REX-O- 
graph’s 100% Roller Moistener assures superior 


results without fuss or muss. 





Illustrated — REX-O-graph Model FM 
with Quick-Change Master Guide. 


There is a REX-O-graph dealer near you. He can promise 
fast delivery to take care of your needs now. See him, or 
write for his name. We'll send you illustrated literature 


REX-O-922¢4, Inc. 


3729 N. PALMER ST., MILWAUKEE 12, WIS. 


Fiuid Duplicators and Supplies for Superior Results 
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DESCRIPTION OF EXHIBITS AT NSA EXPOSITION 
(Continued from page 40) 


pencils, plus the company’s other trade-marked lines was on display. 
In attendance were S. S. Clayton, sales manager, assisted by regional 
representatives William Lipner and Eugene Biggs. 

Kol, inc., Minneapolis 2, Minn.—Featured was the company’s line of 
office machine stands, office tables and junior executive chairs. Also 
shown was a new hanging file, a ‘janitors’ helper,’’ and a drop-drawer 
attachment for office machine stands. John M. Lamb, sales promotion 
manager, was in charge. 

La Salle Products Co., Chicago 14, I11.—Exhibiting smoking stands, ash 
trays, costumers in solid walnut and metal. Shown for the first time 
were the new type ‘‘club smokers.’”’ E. R. Rodriguez was in charge of 
this exhibit, assisted by R. W. Ebeling, Harry Kanitz, Milwaukee; C. E. 
Adams, Indianapolis, and Geo. B. Wray, New York. 

Lily-Tulip Cup Corp., New York 17, N. Y.—Displayed was the com- 
pany’s line of Lily cups, containers and equipment. In attendance were 
Frank T. Roche, Lily-Tulip sales manager; Scott Bates, manager Lily- 
Tulip wholesale division, and Leon Beals, sales manager of Universal 
Paper Products Co. 

Manette, Inc., Minneapolis 1, Minn.—On display was the complete line 
of Manette boxed stationery and greeting cards. L. S. Saliterman, sales 
promotion manager, was in attendance. 

Markwell Mfg. Co., Inc., New York 13, N. Y.—A complete line of office 
staplers, one-handed lever tacking machines, label moisteners and loose 
leaf punches was shown. B. H. Goldsmith and Lou Obstfeld were in 
attendance. 

Mashek, Frank, Co., Chicago 24, Ill.—An entirely new post-war line 
was shown, including brief cases, portfolios, brief bags, ring binders 
and catalog cases. E. R. Manning, general manager, was in charge, 
assisted by the following salesmen: Don R. Herschberger, Charles H. 
Greenlee, Herbert I. Henry, Dave C. Neuhaus, Henry Deutsch, Bill 
Baker and John Henn. 

Maso Steel Products, Chicago 6, Ill.—New items shown included a 
small desk-size or home-size steel personal file, an 18”x24” portable office 
table with a new grained walnut-finish top on Masonite, and the Chal- 
lenger office stand equipped with a steel drawer. New improvements and 
added selection of colors were available in Maso’s extensive line of 
office machine tables and stands, including the new grained walnut fin- 
ish top on one-half inch hard tempered Masonite. Metal costumers, 
metal waste baskets, Add-A-Tray, steel desk trays, and wood telephone 
tables were also on display. General Manager Jack Murray and Salea 
Manager Johnny Burke were present. 

May, J. L., Co., New York 11, N. Y.—On exhibition was the company’s 
Christmas line of Christmas tags and seals, the new instant-contact labels, 
roll file folder labels, numerous other made-to-order items, and leather 
luggage tags. In attendance were Frank May, Martin Brown and Wil- 
liam Kacich. 

McMillan Book Co., Syracuse 1, N. Y.—The McMillan general loose 
leaf line was on display. In attendance were Alfred H. Cady, Jr., and 
D. C. Grant II. 

Meier, Joshua, Co., Inc., New York 3, N. Y.—Displayed was the com- 
pany’s line of V.P.D. acetate folders and envelopes, presentation books, 
book and map covers, and transparent card cases. A new plastic-covered 
catalog, No. 48, was presented to interested dealers. In charge was 
Stanley Geismar, sales manager, assisted by E. Moldow, eastern sales 
representative. 

Melind, Louis, Co., Chicago 10, Ill.—Showing the complete line of 
Justrite products, including rubber stamps, dating and numbering ma- 
chines, stamp pads, stamp kits, erasers, rubber cement, desk protectors. 
drawing inks, sign makers, rubber bands and index tabbing. Iced orange 
and tomato juice were served to visitors. In attendance were Roy 
Melind, vice-president; Jim Eyman, advertising manager; Frank Graham 
and Don Cobb, plant superintendent. 

Merriam, G. & C., Co., Springfield, Mass.—On display was an impres- 
sive exhibit of Webster’s New International Dictionary, second edition, 
in assorted bindings; Webster’s Collegiate Dictionary, fifth edition, in 
assorted bindings; Webster’s Dictionary of Synonyms and Webster's 
tiographical Dictionary. Attendants were Ingham C. Baker, Harris W. 
Baker, Russell C. Goodrich and Samuel E. Murray. 

Miami Systems Corp., Cincinnati, Ohio.—Focal point of interest in 
this display was a giant autographic register six feet high in continuous 
operation, outlining the company’s dealer policy. The background fea- 
tured enlargements of the Miami trade-mark. In attendance was Frank 
X. Overbeck, sales manager. 

Midwest Naturlite Co., Chicago 10, Il.—Displayed for the first time 
were the new Midco two-light fixtures in all models. Included were 
standard desk lamps, adjustable arm clamp-on models and an adjustable 
arm pedestal-type floor lamp specially designed for use where the desk 
type or clamp-on type are unsuitable. C. J. Rogers, general manager, 
was in attendance. 

Minnesota Mining & Mfg. Co., St. Paul 6, Minn.—Showing the Scotch 
tape line, gift ribbon and gift wrap tape, and dispensers and edgers. 
In charge were C. C. Smith, sales manager; R. C. Sullwold, regional 
manager; A. H. Redpath, merchandise manager, and a number of the 
company’s division managers. 

Mittag & Volger, Inc., Park Ridge, N. J.—A full display of M & V 
inked ribbons and carbon papers was exhibited. A new loose leaf cata- 
log was distributed to office equipment dealers and commercial sta- 
tioners. In charge of the booth were W. G. Hurdle, Chicago branch 
manager; C. N. Murray, Kansas City branch manager, and J. R. White. 
Boston assistant branch manager, together with the following special 
representatives: E. E. Reuter, Sturgis, Mich.; 0. M. Wilson, Madison, 
Wis.; Paul Lande, Dallas, Tex., and E. C. Glesmann, Omaha. Also 
present at the convention were Thomas G. Forbes, president; Ira Cole, 
vice-president and sales manager, and Paul L. Foster, vice-president and 
assistant sales manager. 

Moore Pen Co., Boston, Mass.—In evidence were Fingertip pen and 
pencil sets, gold Topper pens and pencils and the conventional gold pens. 
Present were C. K. Lovejoy, president, and George L. Curran, general 
sales manager. 

Moore Push-Pin Co., Philadelphia, 44, Pa.—An interesting display of 
maptacks, push-pins, push-less hangers and thumbtacks was featured. 
Highlight of the exhibit was a large map, which was prepared for 
the recent American Meat Institute convention, held in Chicago recently. 
This map depicted, by the use of maptacks, a possible organizational 
setup of a meat packing company. In charge was Fulton W. Samson, 
president; Herbert C. Hooks, sales manager, and Fred H. Guyant, mid- 
western representative. 

Morris, Bert M., Co., Los Angeles 36, Calif.—Exhibiting the regular 
line of Morriset products and four new items—a plastic fountain pen 
set, letter and stamp moistener, deluxe ash tray and plastic letter tray. 
Supervising the exhibit was Bert M. Morris, aided by Fred L. Schaeffer 
and Harold O. Atwood. 

Murray Engraving Co., Chicago 37, 1!l.—Shown were several samples 
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Ge. Direct Name System 


Easy to sell because: 
1. The “Y and E”’ Direct Name System is the most efficient system 
for filing correspondence and other papers and is SO SIMPLE TO 
OPERATE. 
2. There are real selling aids to help you. 
a. A pocket size die cut Direct Name Demonstrator that shows all 
component parts of the system and the function of each part. 
b. “Y and E”’ Office Manual Section 17. A complete set of Instruc- 
tions and Indexing and Filing Rules. 
c. THE DIRECT NAME OUTFITS (Nos. N125D-N125DP). 
Where the larger indexes are not needed, these complete outfits are 
. . 5 . . 
a big help in starting your customer or prospect to use the Direct 
Name System. The small business office or the business executive 
can use these attractively packaged outfits advantageously. BIG 


SALES START WITH “Y and E” DIRECT NAME OUTFITS. 


Profitable to you because: 
1, Every sale means a satisfied customer. 


2. Filing system installations, properly serviced, open the door for 
countless repeat supply orders. 


3. A customer who is satisfied with the service from his filing system 
naturally will give you consideration when it comes to Files, Transfer 
Cases, Desks and other equipment. 


The “Y and E” Franchise includes many valuable helps for making 
QUICK INVESTMENT TURNOVER. 

FOREMOST FOR MORE THAN SIXTY YEARS 
Branches Agents 
Latte YAWMANNDERBE MFG.(O. 2255": 


1015 JAY ST., ROCHESTER 3, N. Y. 
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Ol BACK REST 
BRINGS NEW CHAIR COMFORT 
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Seats and Backs of upholstered chairs 
“Nu-Kraft” topped with Foam Rubber 



















AN OUTSTANDING SUCCESS! 


We're tremendously gratified with the enthu- | 
siastic response accorded the new BACK REST | 
incorporated in our new line of posture chairs. 





More seating comfort for the office worker | 
means more chair profit for YOU. 








JASPER, INDIANA 





S. H. MacDonald, (West) 





REPRESENTATIVES: James S. Fowls, (Southern) 
G 327 Sunset Drive, North 511 Orpheum Bldg. 
eo. A. Litchfield, Sales Mgr. St. Petersburg, Florida Seattle, Wash. 
Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 383 Madison Ave. 
Dallas 5, Texas (Phone ROgers Park 3644) New York, N. Y. 
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of engraved business and social stationery. In charge were J. M. Alex- 
ander, Wilfred G. Lohman and Arthur L. Silverman. 


Mutual Stationers Supply Corp., New York, N. Y.—Showing the two- 
hole Centamatic punch, the multiple Centamatic punch and the Lever- 
Lift staple remover. In charge were S. Goltzman, president, and Mack 
Seidling, sales manager. 


National Blank Book Co., Holyoke, Mass.—National recordkeeping equip- 
ment displayed included bound books, loose leaf, vertical visible, ring- 
type visible, machine posting trays and stands, Numer-Ring, ringfolios, 
payroll outfits, Eye-Ease accounting forms and catalog covers. In 
attendance were W. Brewster Towne, western sales manager; Paul B. 
Buckwalter, general sales manager; Richard P. Towne, treasurer; Al- 
bert E. Farr, merchandise manager, and Ray Hammond, Jules Turner, 
John Ramma, Walter Waldvogel, Robert Bauer, Walter Kane, Ray 
Schumacher, Reed Ferguson, Norman Hanson, John Hess, Sam Orr and 
Emery Patterson, sales representatives. 

New Hermes, Inc., New York 3, N. Y.—Exhibited was the company’s 
new Model EF fountain pen engraving machine. Visitors at the booth 
were given the opportunity of having their pens or pencils engraved 
free of charge. 

Niagara Duplicator Co., San Francisco 5, Calif.—The display consisted 
of a complete showing of Niagara stencil duplicators, stencils, inks and 
other supply items. Featured attraction were the new Models 250, 150 
and 125 Niagara duplicators. The exhibit was under the direction of 
Gene B. MacFarland, sales manager of the company. 


Nobema Products Corp., New York 12, N. Y¥.—This exhibit consisted 
of a complete line of drawing instruments and materials such as tri- 
angles, T-squares, curves, protractors and artists’ oil and water color 
sets and brushes. A line of accessories for drafting offices and art 
studios was also shown. The booth was manned by Erwin M. Riebe 
and John F. Matzelle. ; 

Noesting Pin Ticket Co., Inc., New York 54, N. Y.—A representative 
showing was made of the company’s lines of paper clips, paper fasteners, 
brass and steel pins, thumb tacks, frozen wire staples, duplicate checks, 
tag supplies, pin tickets and card holders. In attendance were G. F. 
Griffiths, G. F. Griffiths, Jr.. and Henry G. Lankenau. 

Norma Pencil Corp., New York 11, N. Y¥.—Showing the complete line 
of Norma mechanical pencils in chrome, silver and gold, writing in 
three or four colors. In attendance was Samuel Jacobs, president. 

Northern States Envelope Co., St. Paul 1, Minn.—The display included 
a complete line of envelope specialties, policy jackets, bankers’ envelopes, 
currency gift envelopes, air mail envelopes and filing envelopes. In 
charge was J. G. Rebholz, vice-president and general manager, and Ivan 
M. Cornelius, sales manager. 

Nosco Plastics, Erie, Pa.—On display was the company’s Tel-A-Name 
index and an interesting assortment of plastic animal figurines and 
toys. In attendance were R. J. Wingerter and H. Edmondson. 

Old Town Ribbon & Carbon Co., Inc., Brooklyn 17, N. ¥.—Shown was 
the company’s complete line ef spirit carbon paper, Dupliforms, silk 
typewriter ribbons and duplicating supplies. In attendance were A. W. 
Young, vice-president, and R. J. Russell, Chicago representative. 

Oxford Filing Supply Co., Brooklyn 6, N. Y¥.— Showing Pendaflex fold- 
ers, the Pendaflexer deskside file in gray and green, steel front transfer 
cases in 13 sizes and a new desk data file. Supervising the booth were 
R. A. Jonas, Jr., general manager, and Charles E. Reynell, sales man- 
ager, assisted by several regional representatives. 

Parker Pen Co., Janesville, Wis.—A unique feature of this exhibit was 
the teletype news reports flashed on a screen above a background dis- 
play pointing up the Pen Preference Survey. Custom-built showcases 
spotlighted the demi-size and regular ‘‘51’’ pen, onyx magnetic desk sets, 
and Superchrome ink. Other sales-promoting counter cases for ‘‘51’’ and 
VS pens and Quink were prominently displayed. James N. Black, vice- 
president in charge of sales, was assisted by D. R. Dayhoff, C. E. Priest, 
D. H. Gullett, G. W. Whiteside and M. M. Morrissey, divisional sales 
managers. 

Permanote, Inc., Philadelphia 6, Pa.—This display consisted of assort- 
ment of the company’s new product, the Permanote continuous and 
reversible memo pad. In attendance were H. A. Gaensler, president; 
Stanley R. Smolens, vice-president, and the following representatives: 
Harry L. Short, Jim Cooper, Harold Atwood, John Dwyer and Carl 
Draper. 

Polycraft, Inc., New York, N. Y.—This display featured the Memo-Matic 
pocket secretary for keeping notes visible at all times, made for both 
women and men, in simulated as well as genuine leather. Also shown 
were desk and secretarial sets. E. Feibusch, president of the firm, was 
in charge, assisted by Miss Miriam Scherer. 

Print-O-Matic Corp., Chicago, Il1.—Displayed was the small-size Print 
0-Matic duplicating machine for 4 x 6-inch copies down to 3 x 5 inches 
and post card size. In addition was shown the Print-O-Scope, an acces 
sory to the duplicator. Herb Sherman, president, and William Sokolec, 
secretary-treasurer, were in charge. 

Quality Park Envelope Co., St. Paul, Minn.—The Quality Park line of 
slide fastener wallets, vertical file pockets, two compartment mailing 
envelopes, flat mailing wallets and clasp envelopes was shown. In attend- 
ance were Harry Balch, vice-president with headquarters in Chicago, L. M. 
Wasley, vice-president and general manager, Roy Johnson and M. 0. 
Thompson. 

Rand McNally and Co., Chicago 5, Ili.—On exhibit was a complete line 
of U. S. and foreign pocket maps and atlases, also black-and-white maps 
and other maps for business purposes. Also shown was the new framed 
standard indexed map of the United States, printed in full color, and a 
revised eight-color cosmopolitan map of the world with all latest boun- 
daries. O. E. Anderson and Harold Friedlander were in attendance. 

Replogle Globes, Inc., Chicago 12, !l!.—Featured in this booth were the 
following items: Replogle desk organizers and drafting machines, News- 
boy handy newspaper holder, Ponten reading stands and geographical 
globes. E. M. Hagel, sales manager, was in attendance. 

Reyburn Manufacturing Co., Inc., Philadelphia 32, Pa.-Featured in the 
Reyburn exhibit were the company’s two new products—Reyburn’s con- 
tact labels with point-of-sale display and the new R70 counter display 
containing 70 popular numbers of Reyburn’s gummed labels, tags, rein- 
foreements, address labels, key tags and transparent mending tape. 
Center of attraction was a large fluorescent-illuminated panel illustrat- 
ing Reyburn dealer packaging. R. C. Schmutzler, advertising manager, 
was in charge, assisted by Don Sharpe, H. P. Venet and A. F. Cote, all 
of the Chicago office and branch factory. 

Ritepoint Co., St. Louis 9, Mo.—Shown was the company’s regular 
line of Ritepoint mechanical pencils and the new Ritepoint Filigree 
pencil, decorated with precious metals. Also on display were the Rite- 
King and Demure ball-point pens. Paul R. Kuhn, vice-president and 
Sales manager, and E. M. Longworth, assistant sales manager in charge 
of retail sales, were in attendance. 

Rix Rotary Index Corp., New York, N. Y.—All sizes in the complete 
line of rotary indexes were shown, with Al Karper, president, present to 
greet visitors. 

Robinson Reminders, Westfield, Mass...Showing the complete line of 
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a Here’s How Rock-a-File Solves Filing Problems mm 














SOLVED BY 


LRacka-file 


Users of filing cabinets have been plagued 
for years by one of the biggest rackets known to busi- 
ness—the racket of banging file drawers. Now, thanks 
to Rock-a-File’s silent, side-opening compartments, 
filing can be as quiet as tying a shoelace. 

But quiet operation isn’t the only advantage of 
Rock-a-File over ordinary filing equipment. It has 
plenty more—up to 40% space saving, greater efficiency, 
easier operation, to mention a few. And every one of 
them means more profitable business for you. 

With Rock-a-File you have everything your cus- 
tomers want in a filing cabinet—no other —o 
can equal its many outstanding features. And Rock-a- 
File means plenty of repeat business, too, because each 
installation leads to many more. Get complete details 
on Rock-a-File right now. You owe it to yourself to be 
in the picture as filing goes modern with Rock-a-File. 


COMPLETE ACCESSIBILITY—Entire contents ac- 
cessible to two or more persons at once. All com- 
partments can remain open. 

TIME SAVING—Open compartments do not block 
access to others in cabinet. No waiting to get at 
contents. 

LESS TIRING—Perfectly balanced compartments 
open and close effortlessly at finger touch. Fewer 
op aincs and closings. 

TOPPLE PROOF — Open compartments project only 
slightly—gravity center always within framework. 
ECONOMICAL— Supplies last longer. Folders slide 
in and out sideways. No more mutilated tabs, 
indexes, guides. 





A Nationally Advertised Product 


*Reg. U.S. Pat. Off. Pats. App. For 


ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 


35 East Wacker Drive Chicago 1, Ill. 
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YOUR CUSTOMER SAVES 
and YOU PROFIT! 


You profit when you sell a time saving Hano sys- 
tem ... whether the form is a simple Autographic 
Register form or a combination Invoice - Factory 
Order - Bill of Lading - Snap-a-part, there is a good 
margin of profit for you. 


Your repeat order protection from satisfied customers 
is only one of the many advantages for Hano Dealers. 


Get the full story . . . write today. 


WRITE FOR DEALER 
PROPOSAL IF YOU ARE 
LOCATED IN THE SOUTH 
MIDDLE WEST or WEST 







PHILIP HAND COMPANY 


INCORPORATED 
HOLYOKE ,MASS. 
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Xeminders and billfoids tor men and ladies, available in fine 
Also in evidence was the company’s new plastic 
gift boxing. A new Robinson display case, now available to dealers, 
was used to show off the various lines to advantage. In charge of 
the exhibit were Howard Robinson, president, and Bill Robinson, Chi- 
cago representative. 

_ Rockwell-Barnes Co., Chicago 1, II!.-Featured were the Rock-A-File 
filing system and the Rock-Etite plastic desk tray. Ed Conlon, sa!es 
manager, was im charge, assisted by a number of the company’s sales 
representatives. 

Rolfs, West Bend, Wis.—A division of Amity Leather Products, this 
firm promoted the complete line of Amity billfolds, Fitalls and Key 
Kaddys besides introducing a clerk training service. In attendance were 
F. A. Riddell, sales manager, and L. “W. Powers, territorial manager. 

Rowles, E. W. A., Co., Arlington Heights, I1l.-The company’s . com- 
plete line of blackboards, bulletin boards, blackboard erasers and. wWin- 
dow shades for school and educational institutions was shown, a'ong 
with an exhibit of educational toys. W. R. Sprenger, sales mafiager, 
was in charge 

Royal Typewriter Co., Inc., New York 16, N. Y¥.—-The disp'ay featured 
complete lines of Royal portable typewriters, Roytype ribbons, carbon 
papers and allied supplies. In attendance were, Russell Hammell, Chicago 
Roytype, manager, Frank Martens, Chicago district. Roytype manager; 
J. C. Dessereau, special representative, and Larry McDonough, manager 
of Royal portable division, Chicago , 

Rugby Procucts Corp., New York 1, N. Y.--On display was the’ com- 
pany’s line of leather zippers, brief cases, brief. bags, billfolds ang -plastic 
coinholders. M. C. Gordon, president, was in attendance. 

Sainberg & Co., Inc., New York 10, N. ¥.—Arrayed in this booth was 
the company’s line of stiff, flexible and linoleum desk pads, genuine 
leather desk sets and more than a score of genuine leather desk acces 
sory items. In attendance were Robert B. Sainberg, Bernard Mercer, 
E. B. Mason and Joe D. Hale: 

Sanford Ink Co., Bellwoot, IM.—On display were the various Sanford 
inks and show card colors. New items included a new all-purpose stamp 
pad, the Deskette dip-well pen set, and the Dri-Line self-filling ‘marking 
pen with shut-off valve. The company’s line of pure crepe rubber cements 
were also on exhibit In attendance were ©. W. Lofgren, general man- 
ager; Fred Schaefer, vice-president; Russell Carpenter, vice-president 
and treasurer; W. J. deGroft, Norbert Burgess, Norm Bickel and M. 
Mann 

Scripto, Inc., Atlanta 2, Ga.-Showing the complete line of Scripto 
mechanical pencils, the new Scripto long-writing pen and various pieces 
of display material. Also exhibited were two new items—the Scripto 
crayon pencil and the Color Caddy, an assortment of colored leads for 
marking. In attendance were James V. Carmichael, president, and 
Van Holt Hall 

£ecurity Steel Equipment Corp., Avenel, N. J..Shown in this space 
were Security steel tables and desks, letter files, swivel arm chairs, 
side arm chairs and a_ settee. Also on display was the company’s 
indexing line of guides, folders and ecards. In charge of the booth was 
H. G. Tough, manager stock sales, assisted by H. H. Kiehn and H. C. 
Olson. 

Sengbusch felf-Closing Inkstand Co., Milwaukee 3, Wis.-—-In addition 
to the company’s regular line of desk sets, new plastic Handi-Pen desk 
sets and executive desk sets were shown. G. J. Sengbusch, Fred Seng- 
busch and A. G. Schaefer were in charge, assisted by the following 
salesmen: Henry Riegel, William Vogel, A. F. Sengbusch, Ward Silliman, 
William R. Luke and Merrill D. Hasty. 

Sheaffer, W. A., Pen Co., Ft. Madison, lowa.—The complete Sheaffer 
line of pens, pencils, desk sets, leads, and Skrip was exhibited under the 
direction of J. A. Donahue, western sales manager. Others in attend- 
ance were (. R. Sheaffer, GC. Holt, H. E. Waldron, W. G. Hall, J. H. 
Asthalter, R. H. Whidden, C. J. Devlin and Paul Egeler. Special em- 
phasis was placed on the new Sheaffer Threesome program, which is a 
combination package of the pen, pencil, and Sheaffer’s ball-tipped 
Stratowriter, designed to bring the complete answer to anyone’s writing 
needs in one matching ensemble. 

Sight Light Corp., Deep River, Conn.—This display consisted of the 
SL-5 desk model and the SL-6 floor model Sight Light lamps. A Sight 
Light demonstrator in the booth showed the actual foot-candles of 
the SL-5 as compared to the light output of a lamp using a_ 100-watt 
bulb. Earl L. Canfield, president, was in charge of the booth. 

Southworth Co., West Springfield, Mass.—Southworth typewriter papers 
were featured in this booth. Sample boxes of air mail stationery were 
passed out to visitors, who were also asked to guess the number of 
a large roll of typewriter paper. Several excellent prizes 
In attendance 
Evelyn 


tobinson 
pigskin and morocco. 


square feet in 
were to be awarded to the winners of this unique contest. 
were Paul Cheney, sales manager, Gordon D. Frost and Mrs, 
Pledge of the Chicago office. c : ; : 
Speed Products Co., Long Island City 1, N. Y.--Highlighting this ex- 
hibit was a huge reproduction of the company’s current advertisement, 
featuring the theme, “Swingline Does the Darndest Things.”’ Adding to 
the color effect of the booth was the Swingline family package of red, 
white and blue. Shown were the Swingline desk, plier and heavy-duty 
staplers, Parr typewriter keys, finger tips, erasing shields, brass fasten- 
ers, index tabs, pressboard covers, folders and file fasteners. Jack 
Linsky, president, presided, assisted by F. Stanton Webb, sales direc- 
tor, and Peter Mauss, sales manager. 
Speed-0-Print Corp., Chicago 11, !1l.—On display was the new model 
200 and the new de luxe scope, in addition to other models and supplies. 
The exhibit was under the supervision of S. J. Graff, sales manager, 
assisted by J. C. Archie, Frank Sargent, Sig Rest, Bill Reid, Bernie 
Hamill and Joe Ryan. ; 
Speedry Products, Inc., New York 6, N. Y¥.— Shown was the company’s 
line of Speedry Brushpen models in plastic, aluminum and jumbo styles. 
all self-filling. Speedry Instant-Dry inks were also on display. In attend. 
ance were S. N. Rosenthal, president, assisted Greisdorf 
and Mrs. Hatcher, both of the Chicago territory. 
Spencer Rubber Products Co., Manchester, Conn.—] : 
the keynote of this display, with attractive mailers in the form of the 
Spencer five-panel, no-spill box being presented. Cards with actual 
samples were also distributed, and roses were presented to feminine 
visitors at the booth. W. Robert Spencer, president, was in charge. 
Stafford, S. S., Inc., New York 14, N. Y.— Displayed was a full line 
of Stafford products, including Renol furniture polish and other house- 
hold products. B. R 3rown, director of sales and merchandising, was 
in charge, assisted by J. V. Chenet, field sales manager. j : : 
Standard Business Machines Co., Chicago 5, I1l.—Featured in this dis- 
play were Tru-Lite fluorescent desk lamps, including the new two-tube 
clamp-on style, as well as the familiar Sound-On-Wire dictating machine. 
Dick Cross was in charge of the display. oa ; 
Standard Diary Co., Cambridge, Mass.—Exhibiting the company’s com 
plete line of commercial, social, pocket and purse-size diaries. In charge 
was Edwin W. Mead, vice-president, assisted by Elliott Comenitz and 


George Dykeman ; 
Stationers Guild of America, 


by Herman 


Dealers’ helps were 


Phiiadelphia 2, Pa.—Displayed was 4 
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the stapler is jammed tight again.” “Bill,” responded Ed readily, “that’s 
an Ace—one of the finest staplers ever built. YOUR TROUBLE IS THOSE 


INFERIOR STAPLES. They’ll jam amy machine. When the stapler is 


fixed, for heaven’s sake, use only Ace staples.” 


One fine morning Bill Jones walked into Ed Smith’s store carrying a 





stapling machine and a box of ordinary staples, spluttering, ‘Look, 





YOU MAY PROFIT FROM 





FIG. 1 Shows cross section of an ALL- 


ROUND steel wire. Ace uses only premium, and patronage have been sacrificed. 


precision made, accurately drawn-to-size 


ED SMITH’S EXPERIENCE 


Yes, today any dealer may have the same experience as Ed Smith. 
Unwittingly customers will sometimes return their stapling ma- 
chines believing that herein lies the source of their stapling 
troubles. They may not realize that an inferior staple may be the 


cause of their machines jamming. As a result customer goodwill 


toe! wire. DEALERS! Always impress on the customer the necessity of using 
Ace Staplers and Staples together. He'll be pleased and you will 


make an additional profit. 








ACE SCOUT 


A durable, long-life stapler. 





FIG. 2 shows the ALL-ROUND wire 


= being treated by the ACE PROCESS. A CE P 1LOT : Staples, pins, and tacks. 
This gives maximum strength on the outer Precision built by skilled 

4 Guaranteed for 5 years. 
edge where it is most needed. workmen. Staples and pins. 











SOLD THROUGH DEALERS EXCLUSIVELY 





ACELINER 


"World's finest stapler.’ 


Staples, pins, tacks and 
hand fastens. 


WORLDS 
RINEST. 


~“nr- 


ACE FASTENER CORPORATION + 3415 NORTH ASHLAND AVENUE +» CHICAGO 13 
IN CANADA © ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD., MONTREAL 
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Satisfied Customers insure increased sales and 
profit! If you are looking for a complete line 
of Quality Duplicating Supplies which are 
unconditionally guaranteed—Write today for 


further information and dealer discounts... . 


Prompt Deliveries 


The SHALLCROSS COMPANY 


Manufacturers of 


Inks-Ribbons-Stencils-Papers 
FORTY GIGHTM and GRAVS FERRY ROAD 
PHILADELPHIA 43, PENNA. 


variety of items manufactured under the Guild registered trade-mark 
and distributed in 34 states. In attendance were J. W. McCormick, 
general manager, A. W. Williams and Charles S. Miller. 

Stein Bros. Mfg. Co., Chicago 24, Ill_—A general line of Stebco prod” 
ucts, including zipper portfolios, zipper ring binders, brief bags and® 
the new line of Gulliver luggage was presented. In charge were John 
J. Parlin, sales manager, assisted by Cliff Rickey and Douglas Edmiston, 

Stratford Pen Corp., New York 1, N. Y.—The exhibit featured the 
Stratford line of fountain pens, pen and pencil sets and desk sets,¥ 
including the Regency pen and the Celebrity ball pen. Theodore Hirsch, 7 
vice-president in charge of sales, and Harry Pavliger, Chicago repre} 
sentative, were in attendance. 

Sturgis Posture Chair Co., Sturgis, Mich.—The specially-designed digs- 
play unit, blended with photo mural office scenes and drapes, formed the 
background for the representative models of Sturgis posture chairs, 
Executive, junior executive, stenographer and high-base chairs were 
shown in a wide variety of colors and upholstery materials. In charge 
were T. H. Van Buren, general manager, and J. L. Mann of the sales 
department, assisted by the following representatives: Charles Arver, 
Sturgis; L. C. Haack, Sturgis; Harold Bell, New York; Ralph A. Bender, 
Atlanta, Ga.; Fred Deutsch, Dallas, Texas; Don C. Hanover, Fostoria, 
Ohio; Don C. Hanover, Jr., Cincinnati; Sid Lichtenstein, Philadelphia; 
Holt Pilkington, Chicago; J. B. Tompkins, New York; William Tonkin, 
Los Angeles; Sibley Smith, San Francisco, and Henry Trowbridge, Seattle, 

Superior Marking Equipment Co., Chicago 13, I11.—Showing the full line 
of Superior inks, stamp pads, type sets, daters and numberers, and sign 
printers. Arthur Dent, assistant sales manager, was in charge. 

Tec Pencil Company, Culver City, Calif.—On display was the complete 
Tee line of drafting, photographic, retouching pencils, including the 
new S6 Utility pencil. The pencils, explained Miss D. M. Fargo, the own- 
er, are designed to meet specialized needs. Present at the booth were 
manufacturers’ representatives, including H. O. Atwood, New York City; 
Elmer Krumwiede, Chicago; Carl Draper, Los Angeles; Bart Fulton, 
Houston, Tex.; and A. L. Marschall, New Orleans, La. 

Tiffany Stand Co., Inc., Poplar Bluff, Mo.—On display were the Tiffany 
portable business machine stands for typewriters, adding machines, 
calculators and bookkeeping machines. Two new models designed to 
accommodate the IBM Electromatic typewriter and the IBM Electromatic 
Formswriter were also on exhibit. All stands featured the Tiffany 
patented adjustable top and caster retracting linkage. Lyndon Starr 
was in attendance. 

Triner Scale & Mfg. Co., Chicago, Ill.—Showing the company’s line of 
mail and parcel post scales, F. A. Lang, sales manager, was in attendance, 

Trussell Mfg. Co., Poughkeepsie, N. Y.—The full line of Trussell ring 
binders, saddle leather and imitation leather price books and zipper 
portfolios was shown. An impressive part of the exhibit consisted of 
the Featherweight display of small memo books in three colors in pig- 
skin. Jack Kennedy, sales manager, was in charge, assisted by Charles 
Davis, West Coast representative, and Harold Feroe from the factory. 

Victor Safe & Equipment Co., Inc., North Tonawanda, N. Y.—Back- 
ground for this attractive exhibit was of maroon drapery, framed in 
cream and featuring maroon lettering and trade-mark. Against this was 
displayed the latest Victor gray equipment, consisting of visible record 
equipment in cabinet, book and sectional styles, Bestline steel files, Fire- 
master insulated files, Victor safes and treasure chests, Mak-Ur-Own 
index tabs and hinges, filing supplies, photo-reproduction equipment and 
the new Viseco action desk tray. Allan Murray, vice-president and general 
sales manager, was in charge, assisted by H. W. Barnes, educational 
director, and G. K. Desmond, E. H. Knapp, F. C. Leonhard and Roy 
C. Skibbe, district sales managers. 

Wabash Filing Supplies, Inc., Wabash, Ind.—This display was shown 
in conjunction with Art Metal Construction Company and Postindex. 
Filing supplies in new packaging and new labels were featured, with 
special emphasis on several new items and new dealer sales helps. L. R 
Addington was in attendance. 

Wallace Pencil Co., St. Louis, Mo.—No merchandise was shown, the 
booth being outfitted with comfortable furniture for receiving visitors. 
In charge was N. A. Augur, president; E. H. McCully, vice-president; 
Jack Johnstone, and Dick Steding, Chicago representative. 

Waterman, L. E., Co., New York 13, N. Y.—Introduced for the first time 
in the country, the complete post-war line of Waterman’s desk sets and 
Waterman’s new dip-type set—in addition to the entire line of 2 oz, 
3 oz., and commercial sizes of inks, as well as the complete line of 
fountain pens and mechanical pencils. Present from the New_York 7 
office were Charles S. Kernaghan, national sales manager, and Charles 
Granath, assistant sales manager. From the Chicago office, L. F. Cau- 
field, branch manager, was assisted by Arthur W. De Zur, C. H. Ben- % 
ware and John W. Stewart, sales representatives. : 

Watson Mfg. Co., Inc., Jamestown, N. Y.—Several stock filing cabinets 
were exhibited, including the company’s new tabulating file. A cut 
away sample emphasized cabinet construction. Several large installations 
shown in a special photographic display. Present were Donald P. 


were 
Chindgren, sales manager, and Jack Lager- 


Braley, president; Fred A. 
quist, sales engineer. 
Weber Costello Co., Chicago Heights, IIIl.—A feature of the Weber Cos- 
tello display was the handsome new Chalkmaster blackboard and a 
complete line of high-quality framed boards, together with those essen- 
tial blackboard companions, chalk and eraser accessories. The com- 
plete Alphacolor art materials line—pastels, all-purpose dry tempera, 
textile painting sets and finger painting sets—was shown. Also featured 
were colorful wall maps and world globes. In charge of the exhibit was 
Earle F. Opie, general manager, and John Guthrie. 

Weber, F., Co., Philadelphia 23, Pa.—Color and functional design was 
the theme of the special display of Weber artist colors and materials. 
An assembled background consisted of two illuminated tubes of color 
flanking a center panel with an illuminated shadow-box, in which were 
displayed multicolored pastels and cut flowers. Colored transparent 
plastic letters, running across the top and illuminated from behind, 
further enhanced the theme of color. Special furnishings included two 
tables shaped like artists’ palettes, which were decorated in the same 
blue, rose and gold as the background. In charge was J. W. Tschudin, 
secretary, aided by George R. Atkinson and B. Pulskamp, sales repre- 
sentatives. 

Webster, F. S., Co., Cambridge, Mass.—Multicopy Micrometric car 
bon, Multicopy typewriter ribbons, Webster carbons and Old Oak Tree 
carbons were shown. In attendance were F. H. Caswell, general sales | 
manager, John C. Krueger, Chicago branch manager, R. C. Clarke, North 
west representative, H. Y. Aylwin and George R. Tynan. ' 

Weis Mfg. Co., Monroe, Mich.—Feature of this booth was a large™® 
carnival-type wheel on which major products were listed. Visitors were 
permitted to select a choice of the products, and silver dollars were | 
presented to those holding the winning number at which the wheel — 
stopped, Sixteen-page lithographed booklets showing pictures of visitors] 
at the Weis booth during the 1940 convention were also distributed. 7 
Several members of the Weis factory and field organization were 
attendance. 7 

ch, W. W., Co., Cincinnati, Ohio.—On exhibit were models of the® 
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The world’s largest exclusive 


manufacturer of adding machines 


VICTOR is 44397 


Today, you can order what experts call the world’s finest 
adding. machine—The Victor Electric Portable—fast, quiet, 


easy to use, durable—proved by business, large and small. 


Add, subtract, multiply or divide—that’s what Victor, the 
all-purpose machine, does for business. Wherever fast figur- 


ing is required, Victor gets the vote, for Victor is versatile. 


Call, write, wire collect your Victor Man for Victor 60 Second 


Proving Test TODAY! See Victor First, See the Finest! 





Also available 
in full keyboard 
models—hand and electric 











Add These Victor Features! 


a Natural reading angle, 
eye-ease color reduce op- 


erator fatigue, eye strain 


rs Feather-touch keyboards 
with ‘‘live’’ cushioned 
keys, give speed, accuracy, 
ease of operation. $ 


Re One-hand, fingertip opera- eS Fully guaranteed and the 
tion leaves the other hand best in adding machine 
free to turn pages, checks, service facilities make Vic- 


make notes, etc. tor your best buy! 


Due ro the flood of orders for Victor Electric Portables, we are not always able 
to make immediate delivery. So place your Victor order now. 

(XLS ‘Soon you will wanta 
~ 7 “Victor in your home 


VICTOR ADDING MACHINE CO., Chicago 18, Illinois 





Formula for Success ... This well known Business 
“BUY WAY!” 
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The OFFICE MASTER is on its 
way. Look to JACKSON DESKS 
for all that’s NEW. 






JASPER OFFICE FURNITURE CO. 


—JASPER OFFICE FURNITURE Li.- 


JASPER, INDIANA 


REPRESENTATIVES 
James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion Y. Follin, 220 Fairbanks Road, Riverside, It. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio = 
L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Charles L. Pettibone, Bedford, Ohio 
Ralph A. Bender, 813 Bona Allen Bidg., Atlanta, Ga. 
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Air-Flight circulators. Pete Welch, sales manager of the company, was 
in charge. 

Wells Office Furniture Co., Chicago 5, Ill.—Exhibited a complete line 
of metal Posture-Rite chairs and upholstered wood chairs. In addition, 
the company revealed its line of office desks for the first time. Joe 
Pritchard, president, and C. Scott Parnham were in charge, assisted 
py Gus Lefcourt, Roger Lambert, Ray Edelstein, Don Taylor, Ron 
Wittrup, George Isaacson. 

Western Mig. Co., Aurora, Ill.Products displayed included the Wesco 
add-A-File filing cabinet which expands with filing requirements, the 
portable secretarial file and the new two-drawer desk companion file. 
On hand to explain the features of Wesco products to visitors were 
Robert Bentson, general manager, Morgan D. Parish, mideastern repre- 
sentative, and Oscar Bjorseth, midwestern representative 

Wilson Jones Co., Chicago 24, IIl.—A stationery store front compete 
with trimmed windows was a feature of the Wilson Jones display. 
Among new merchandise exhibited were a new line of punches, a series 
of simplified bookkeeping systems for small businesses, and new time 
and payroll books. Weekly memo folders in unique design were dis- 
tributed to visitors. George Cormack and Herb Johnson were in charge. 
assisted by other members of the sales staff. 

Wolber Duplicator & Supply Co., Chicago 14, Ill.—Featured in this 
space were the new Copy-Rite liquid duplicator “twins’’—the motorized 
and the hand-operated models—both dressed in two-tone gray. Also 
shown were the various Rite-Copy duplicator supply items, including 
duplicating fluid, spirit carbon, unit masters, master and copy paper. In 
attendance were M. J. Dacy, sales manager, assisted by President Sam 
1. Wolf, Office Manager Irving H. Bender and Chief Engineer Henry Keil. 

Wood Office Furniture Institute, Washington 5, D. C.—On exhibit was 
a graphic demonstration of the Institute-developed new scientific finish 
for wood office furniture—Softone. Softone is approximately one-half 
way between light and dark, blends with any office decor, was scien- 
tifically designed by Faber Birren, well-known color expert, to reduce 
eye-fatigue and eyestrain in offices. Another feature of the WOFI ex- 
hibit was the “Office Furniture Merchandiser.”” The OFM is the just- 
published dealer manual for sales-training, the result of several years 
research under WOFI sponsorship. It is the first comprehensive sales 
guide on merchandising wood office furniture and is offered to office 
equipment dealers and salesmen at a nominal price. The exhibit also 
included a display of the current WOFI advertising campaign—maga- 
zine spreads in color which are appearing in leading business magazines 
—aimed at office furniture buyers and promoting ‘‘single standards’’ in 
office equipment for executive and clerical personnel. In attendance 
were John Reinecke, executive secretary of WOFI, and Howard Gatewood, 
head of the WOFI trade relations division. 

Yawman and Erbe Mfg. Co., Rochester, N. Y.—The feature item on 
display was a Y and E Style Master executive desk in neutra-tone gray 
fitish. Also displayed were two-, three- and four-drawer filing cabinets 
to match. In charge was Vice-president Harvey P. Rockwell, assisted 
by Edward W. Murphy of the home office, and also district managers 
§: L. Griebel, I. R. Cornish, B. F. McGinty, F. C. Williams, L. R. 
Klein, and D. C. Swan. 

Zephyr American Corp., New York 19, N. Y.—Display featured two 
models of the Autodex and the new Autodex display cabinet. Also 
being shown for the first time were four new products making their 
debut at the convention. Arnold Neustadter, director of sales, was 
in charge, assisted by Milton E. Wolf, Martin Glaubinger, Robert L. 
Smith, Jack C. Kern and Elmer Krumwiede. 


= —__$____— 
SELL, OR GO BUST! 
(Continued from page 59) 





organized, and unorganized, which is uninformed by indus- 
try and misinformed by labor leaders. 


Best Ideas Come From Rank and File 


Where is the “opinion-forming public’’ today? Today 
ideas come from the bottom up. Where did the idea of 
government control of prices or regimentation of business 
come from? Where did the ability-to-pay theory of wages 
come from? Businessmen? No. These ideas came from 
the rank and file, from the bottom up—the place where the 
market exists for the so-called sale of ideas about free 
enterprise or the American way. 

Not so long ago I stopped in the lobby of a big adver- 
tising agency. On its walls hung some famous ads. Some 
of them were only 15 years old; others went back 25 years. 
I thought to myself, “How far away we have moved from 
these ads that depended upon ‘reason why’ copy in full 
text to express their messages.’ They ceased to exist when 
we started using pictures of our factories in our ads. We 
did that because we believed it would impress our cus- 
tomers with our stability—the quality of our product. 

Then we began to do something else. It all sounds kind 
of childish now but this next innovation represented a 
tremendous step forward at the time. We began to put a 
picture of the product in the ad. We began to show what 
it was that we were selling. Wonderful, wasn’t it? And 
simple, too. But you would be surprised how many years 
it was before somebody hit on that idea. 

And then we took another logical step forward, this one 
Within the last ten years. Not satisfied with showing a 
Picture of the product, we began to show a picture of the 
product in use—a woman shampooing her hair, cleaning 
her teeth. 

Currently, there is a further refinement. We not only 
Show a picture of the product in use but we show a picture 
of it being used by a person, a customer, a real person. 
Frequently, we print the name and address of that person. 





Action Pictures Tell the Story 


Dr. Daniel Starch tells us that we get 24 per cent better 
Teadership when we use pictures of people in action in ads. 
A recent article in “Printer’s Ink” conclusively proves that 
we get more readership when we use pictures of real people 
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NOW, MORE THAN EVER, 
QUALITY-MINDED BUYERS 
LOOK FOR OFFICE CHAIRS 


UW) j y IMPORTANT 
tth these COMFORT FEATURES 
@ BALANCED TILTING—designed with a low fulerum to 


prevent the danger of upsetting. 
e@ INSTANT RESPONSE—to all movement of the body... . 


@ FATIGUE-FREE ACTION 
design. ... 


assured by scientific SENG 
e@ NO SQUEAKING—-silent, smooth operation. . 
The SENG Style V 


Chair Action 
Control 






—offers each of these vital 
performance features. that 
provide increased working 
efficiency, plus the quality of 
craftsmanship and materials 
that add up to lasting service 
and customer satisfaction. 


SENG 


1450 N. DAYTON STREET 
ILLINOIS 


ile clon ys 
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Biekett 


RESPIRATOR 
Chair Cushions 





U. S. Patent 
No. 2,025,712 


A bit of very old advice 
is 


investigate the bottom 
of things. 


It is the bottom of a Respirator Cush- 
ion we want you to investigate, for then 
you will discover why the name RES- 
PIRATOR is so appropriate. 

There is incorporated in Respirator 
Cushions a ventilating system that pro- 
vides comfort and a degree of seating 
SATisfaction no other seat cushion can 
provide. 

A Respirator Cushion is in reality A 
Scientific Seating Device. Eliminates un- 
comfortable conditions and increases 
efficiency. 

Before the war, Respirator Cushions 
were sold in twenty-eight foreign coun- 
tries. We are now receiving inquiries 
and orders from many of our foreign 
dealers, and shipments are being made 
where export regulations permit. 

We repeat the statement — YOUR 
CUSTOMERS WILL APPRECIATE 
YOUR CALLING RESPIRATOR CUSH- 
IONS TO THEIR ATTENTION. 

Stock Chart-Price List and Discount 
Schedule on request. 

Manufactured By 


L. M. Biekett Co. 


Watertown, Wisconsin, U. S. A. 


Manufacturers of Rubber Products Since 1913. 
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using the product rather than illustrations of people using 
the product. These are the facts of picture power, certain 
knowledge based on research. 

In an attempt to sell the contribution of their companies, 
their programs and their plant-community relationships to 
the public, industry will spend a lot of money in public 
relations advertising. How well equipped are they to spend 
that money? Not very well. Instead of taking the trouble 
to make the little guy articulate, instead of asking him 
what he thinks—if he’s underprivileged and underpaid, if 
he’s unhappy—like as not they’ll continue to use an out- 
moded technique to sell the people who are already sold. 
They end up by talking to themselves. 

Unfortunately, industry does not seem to realize that the 
people who have to be sold on the American way, free 
enterprise, are not interested in what the big guy has to 
say. They aren’t interested in pages of statistics or the 
speeches of political, business or labor leaders. Because we 
have been experimenting editorially in “Parade”, I know this 
to be so. On February 17, 1946, we published the first of a 
series of picture stories about American workers. These 
honest portraits do not weigh the pros and cons of in- 
dustrial strife. We let the worker present his own Story in 
his own words. And we have used pictures! Lots of them! 


Telling the Truth About America 


Time and again our readers have confirmed our belief 
that they like to see what other workers look like; where 
and how they live and work; what they think. And time 
and again these “little guys’’ who have been given a chance 
to say what they think and feel tell us that they aren't 
selling America short. They like their jobs. They have a 
good home life. They’re well off and they know it. In 
short, they tell the truth about America. 

We did a story ona fellow named Nick Carter, a railroad 
signal towerman for 40 years. He sums it up in these six 
words, “I wouldn’t trade places with anybody.” 

If you will study this series in ‘Parade’, remembering, of 
course, that it uses the editorial approach and not an ; 
advertising approach, I think you will agree that it repre- 
sents the soundest sale that anybody has made up to now 
of the idea we are talking about. | 

“Parade” is selling the America in the same successful way 
that products are sold. We have researched the “product” 
—America. Although imperfect, it is still the best in the f 
world today. It is sound and we have not hesitated to 
sell it in print. We have sought out the “market” labor 
and management—people in all walks of life. And knowing . 
that the sale was a mass market sale, we have put these | 
stories in the best read section of the Sunday newspaper, 
reaching through concentrated coverage in the larger in- 
dustrial centers the masses—the man in the street. 

We have pictured the American “product” in use, show- 
ing real American workers on the job, in their homes, 
enjoying themselves. And then we pay off with that pow- 
erful advertising element, the testimonial, when our subject 
says, “I wouldn't trade places with anybody. ” 





Sure, the American system has its faults. But let’s talk N 
about its good points ...now ... with confidence that 
most of the people are already with us. And let’s stop Ih 
talking to ourselves. Let’s talk a language that all will 
understand. Long on pictures; short on words. It is the fi 
only way we will sell our best product—America—for all 
time. ; se 





LET’S GET OUT AND SELL ; 


Arthur A. Plosscowe dr 

Vice-president an 
Heinrich-Seibold Stationery Co., Inc. 

Rochester, N. Y. en 


NE WHO ADDRESSES such a fine group of business | 

men is faced with a responsibility not to be taken 
lightly. I hope that I can add a constructive thought to IN\ 
the stimulating discussions of your previous speakers. 

We are to discuss various phases of outside selling. Hav- 
ing attended many sessions like this in the past, I have a 
feeling that this subject has not been given the attention 
it deserves. Perhaps it is because we are constantly re- 
minded of the ever present dilemma or question. And yet, 
selling is entwined with the questions, “Are we heading for 
a tailspin?” or “Are we entering a period of real pros- 
perity?” The air is filled with prophecies, some optimisti¢, 
many of them gloomy. 

One economist, Leon Henderson, (former price admin 
istrator) painted a dark picture of the future. I am m@@ 
economist, but factors like these should dispel any gloom 
even around economists. Such factors as the great nee@y 
for public works; the fact that our banking structure Wage 
never so sound, and the high level of orders for industria 
equipment, to mention a few. i 

What is wrong? What is the matter with us? America 
have 19 billions in savings, yet everyone complains th 
he is broke. We have a national income of 190 billion 
twice that of 1929, yet economists regularly forecast dey 
pression. The only thing that’s wrong is that we salesme® 
have forgotten how to SELL. Selling and salesmanship has 
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re -DRAWER MODEL OF THE 
time | 
arom | FAMOUS INVINCIBLE LINE 
on OF METAL FILING EQUIPMENT 
ilroad 
a | The big 5-drawer brother of the famous 
repre- 
| INVINCIBLE line of 2, 3 and 4 drawer 
>duct” : : 
nitty} files is back in production — ready to fit 
labor 
“nese | in your office — to go to work for you! 
paper, 
show- 
pow THE INSERT FILE 
ubject iS BACK TOO! 
.o Now available for the famous 
: INVINCIBLE 2, 3 and 4 drawer 
or al file units (cap or letter size) — in- 
serts for 3. x5 and6 x4 cards, 

| checks, boxes, double and triple 

_ documents. Regular files with insert 

| drawers only—available in 2, 3 

| and 4 drawer standard file heights. 

For complete details on INVINCIBLE files . . . 
usiness write File Headquarters, 
taken 
ght to INVINCIBLE METAL FURNITURE CO. 
” Hav MANITOWOC, WISCONSIN 
tention 
tly re- } 
nd yet, | 
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JASPER, 


DESKS LONG OVERDUE... 





INDIANA 
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never been at such a low ebb. You know we haven't done 
any real selling in seven years. This brings me to my 
subject and I will try to offer some observations pertinent 
to the times. 

This title, “Let’s Get Out and Sell,” first came to my 
attention in a pamphlet circulated by ‘the G. J. Aigner 


Company, makers of Aico indexing. 
when a great many other booklets made their appearance, 
just before the end of World War II. Before that period, 
when it became apparent that the end was nearing, a great 
many people started thinking about the post-war years. 
A realization came to many—this country had increased, 
had doubled and trebled, and that we would need, after 
the initial demand for goods had been met, a vast force of 
trained intelligent salesmen to sell the output of American 
industry. It was realized that one day, perhaps sooner than 
we think, many establishments would be faced with the 
problem of finding buyers for the goods we could now 
produce in abundance. 


It appeared at a time 


Flooded With Booklets on Selling 


And so we were flooded with a mass of booklets, maga- 
zine articles, speeches all written in the same vein with a 
misleading assortment of titles, such as: 

“America Must Sell to Survive.” 

“We Must Get Back to Selling.” 

“Retooling the Salesman’s Mind.” 

“Getting Ready for the Buyer’s Market.” 

Now, I have no quarrel with the theme of the text of 


these publications. They probably reflected a definite trend; 
no doubt there was a need for some serious thinking along 
these lines. My contention is, however, that they did not 
go far enough. They gave us a lot of abstract thoughts, 
but nothing concrete. They tell us the WHAT, but not the 
HOW. My contention is that they could more concretely 
tell us, “HOW TO SELL.” 

In one of the books, the one on ‘“‘Retooling the Salesman’s 
Mind,” the author speaks of the relationship between psy- 
chology and selling. It made me think of the sales manager 
who visited a wellknown psychoanalyst, and asked “Doctor 
what is the, or is there any relationship between psychology 
and selling’? And the doctor answered, “Yes, decidedly. But 
I can illustrate my point better with a chart.’ Then the 
doctor produced a chart, and continued: “You see,” he said, 
“in 1941 a salesman had to produce 50 per cent hard work, 
together with 25 per cent ideas and 25 per cent tact, that 
is if he wanted to be successful. But to-day all he has to 
use is 100 per cent tact with no ideas and no hard work to 
accomplish the same selling result.’’ Of course what the 
good doctor meant is that today demand greatly exceeds 
supply and the poor salesman has to use all the tact he 
can muster to mollify his customers, who are quite lucky 
if they ever get to see a catalog, much less get the actual 
merchandise. 

However, though it doesn’t now, it will still take ideas 
and hard work to make a successful salesman, to lay a 
sound foundation for future sales. And I hope with the good 


doctor that the 1941 concept still is and will continue to 
be the combination that will make a salesman successful. 
And if he possesses the persistence of the insurance agent, 


he can’t miss. 


Persistence is Really Needed Now 


That persistence is needed now, now that the honeymoon 


is over, now that the selling spree is over and we must 
knuckle down to serious business. 
I said the books should tell us how instead of what. And 


Iam sure many distribution executives will echo that cry. 

In a recent issue of the New York Times there was quite 
a fuss made over a new group of books published by the 
McGraw-Hill Company with titles like these 

‘Salesmen for Tomorrow.” 

“Selling with Color.” 

“Money-making Salesmanship.’ 

“Basic Problems of Salesmanship.” 

The publication of these books emphasizes a need for the 
adoption of scientific methods on the distribution front. 
Less and less is the salesman to be a lone scout, unarmed 
Save for being a good fellow and a wisecracker. More 
and more he is to be a picked man, trained in the art and 
equipped with selected sales tools. 

And yet, I must agree with L. S. Crowl that they still 
lack the specific, the concrete sales helps needed. Even Paul 
G. Hoffman, chairman of the Committee for Economic De- 
velopment, President of the Studebaker Corporation, sensed 
this deficiency when he said: “It is no secret that the lack 
of concrete formulae on the subject of selling methods is 
still one of the weak spots in the distribution of products 
and services of almost every kind, a subject of much con- 
cern to general management as well as to marketing ex- 
ecutives and their salesmen.” 


A Formula for Selling 


Well, these are strong words and may have been re- 
sponsible for a sales manual that appeared soon after. Curi- 
ously enough, it was written by the sales training director 
of the Studebaker Corporation of America, and in it he 
sketched a formula that can well be used as a pattern for 
our own salesmen. He reasoned something like this: To 
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The BEST FLOOR MATS 


We've ever made! 











Bandes “SUPER-TEX” 
Floor Mats 


They’re better than “pre-war” floor mats and 


are the best we’ve made in 43 years of manu- 
facturing “Office Accessories of Quality.” 

Remember, Bandes is a pioneer manufac- 
turer of floor mats. Years ago we first made 
fibre floor mats. Since then we have con- 
stantly been improving the material until we 
can now proudly say that Bandes “Super- 
Tex” Floor Mats are the best you’ve ever 
carried. 

That is why our “Super-Tex” Floor Mats 
‘arry a perpetual guarantee against defects, 
wear, discoloration, etc. That is why “Super- 
Tex” 
Quality” in Floor Mats. 


Bandes “Super-Tex” Floor Mats are avail- 


is synonymous with the “Standard of 


able for immediate delivery in three colors to 
match walnut, mahogany and green. Sizes: 


36 x 48”, 48 x 48”, 48 x 54”. 


JULIUS BANDES & CO., INC. 


126 W. 22nd STREET NEW YORK 
RE TNL 
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Anderson- 
Hickey Co. 


y FILING 
CA'BINET 


Free-floating, cradle sus- 
pended drawers. Reinforced 
framework, positive side lock- 
ing compressor. Steel chan- 
nels, horizontal and vertical, 
spot welded into rigid frame, 
which carries drawers. Heavy 
torque plates hold frame true. 


SOLE DISTRIBUTORS FOR 
ANDERSON-HICKEY CO. 
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? GOOD REASONS WHY 
atdinal 


| ‘J PRODUCTS 
‘SELL FASTER 





Cardinal 
WARDR OBE 
& STORAGE 
CABINET 


Handsomely designed 
storage and wardrobe 
cabinet that can be put 
to a thousand uses. 3- 
point lock, glider bottom, 
semi-flush hinges. Body 
No. 24 gauge reinforced 
steel. In attractive and 
popular colors to blend 
with any decorative 
scheme: Olive Green or 
Grey. Satin chrome hard- 
ware. 


Write for details and 
prices today. 


5631 West Madison Street Chicago 44, Illinois 
“Andy units of steel’ 


really make a sale, as against merely accepting orders 
from someone who is willing and ready to place an order 
takes a certain amount of psychology. Psychologists call 
it “influencing human behavior,” meaning that given cer- 
tain situations, similar situations, most people react to 
similar patterns. They respond to the same impulses, are 
moved by the same conditions. Therefore many experts 
have developed canned talks, sure-fire formulas, openers, 
closers, clinchers, stoppers and other hocus pocus usually 
sold for a fee. And yet most of these so-called experts 
couldn't sell themselves. Nevertheless a great many Sales- 
men have used these formulas and with good results. It 
would be well for each salesman to develop his own 
formula. To help him do that, to save time he could use a 
guide and that is all it can be called, a guide for thought 
and action. This guide can be prepared from a study of 
the three all important subjects that every good salesman 
must think about constantly. They are the things relating 
to the product, the things relating to the prospect and the 
things relating to the selling procedure. A study of these 
three subjects will develop a formula for easier selling. In 
other words, if these three subjects are examined objectively 
they will lead to a formula for easier selling. 

Let us then analyze first the subject of the product. A 
study of the product should answer this: obvious question, 
“What is it for; how good is it?” With that thought in 
mind we can expose the product to a few fair questions. 

1. What is the attitude of the manufacturer toward giv- 

ing full value? 

The question implies that a superior product can be more 
easily sold, and if a manufacturer spends years of constant 
effort in improving his product we salesmen can and should 
profit by it; we should cash in on it. Thus it would be 
well for us before presenting a new product to determine 
what the manufacturer’s attitude is toward giving full 
value. 

What are the uses and applications; how well does it 
do the job? 

If it does the job well it can be of immeasurable help in 
solving many customer problems. For example, the better 
typewriter ribbons are made of extra length, greater thread 
count, and fibers which provide superior inking qualities 
to do a specific type of work. We must then familiarize 
ourselves with the problems encountered by the user in 
order to recommend the specific answer to each problem. 

3. Is it priced in line with competition and with service 

rendered? 

In these days of competition a product must be fairly 
priced. If not someone is going to price himself out of the 
market. It’s up to us to keep the maker informed about 
that. Let him know whether his product is priced in line 
with competition. 

4. How is it made? 

This is most important. One of the greatest selling tools 
is product knowledge. Yet, it is the selling tool. It must 
be possessed by each salesman. With it he can develop 
confidence in the goods to be sold. With it he can solve 
many customer problems. Any time used in studying how 
it is made is time well invested. 

By this time you have probably thought of additional 
questions like these, but surely you will agree that if the 
product is examined through such questions, it will not only 
build confidence for the salesman; it will enable him to 
present the product in a far more favorable light. 

Let us then proceed to analyze the prospect. A _ study 
of the prospect should be made with this thought in mind, 
“How can I make him a satisfied customer?” With that 
thought in mind let us expose the prospect to a few fair 
questions. 

1. What are the needs and motives that the product will 

satisfy? 

We hear a great deal today about needs, about satisfying 
the need. Last year Jerry Sprott, president of The Globe- 
Wernicke Co., delivered an address on that subject at a 
meeting something like this. It was an excellent speech; I 
wish I could repeat it to you. In summary, what he said 
was the most important thing a salesman would have to 
learn in the coming years would be how to sell the need, 
rather than the goods. The implication is that if he could 
point out the need, the goods will sell themselves. Thus 
we must strive at all times to find out what are the needs 
and motives that the product will satisfy. 

What are the customer’s preferences and prejudices as 
related to the product? 

Selling is a personal matter. Most of your customers 
have different tastes and ideas. Talk to a group of salesmen 
waiting to see an important buyer, and you'll note that they 
know the man’s little likes and dislikes, his fancies and 
oddities. Sometime ago one of our salesmen tried to push 
a sale of skid base desks or sled type desks as they are 
sometimes called, on a conservative prospect who said he 
preferred the turned leg style. What was the result? He 
lost the sale to someone who respected that prospect’s per- 
sonal preference. It is well to give some thought to pros- 
pects’ personal preferences and prejudices as related t0 
your products. 

3. Has the prospect the ability, authority and money té 

buy? 

The customer has the need; the salesman has the goods 
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Co-ordinated Operation through Recorded Facts 


Guess work or estimates won’t do—exact facts are necessary. Your records 
should tell you, instantly, what materials are on hand, or needed —when 
production is ahead or behind schedule—which department needs more 
men—who owes how much —why sales are increasing or declining in cer- 
tain territories. With an Acme Visible System, your records will tell you 
these and other vital facts! 

Acme can equip any business with the right kind of Visible Record 


systems — quickly and economically. 


ACME VISIBLE RECORDS, INC. 
122 SOUTH MICHIGAN AVENUE + CHICAGO 3, ILLINOIS 


Comyright 1947 Acme Vinible Records, In Representatives in Principal Cities 


Reprint of Our Message in National Magazines 
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“Precisioned by Monotype” 
9-COLUMN ADDING AND LISTING CAPACITY 


Electric Automatic Shift and Multiply Key 


Anexclusive BARRETT feature—nothing else like it 


® Visible Adding 
Dials 








s Electric Autemarie OU any Other adding and listing machine. Simple 
ese in operation and extremely fast. A printed proof 
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® Electric Automatic 


Keyboard ClearKey ©olumns when using this key. 
ALL BARRETT MODELS ARE SOLD THRU THE OFFICE SUPPLY DEALER 


Barrett Adding Machine Division 


LANSTON MONOTYPE MACHINE COMPANY, 24th at Locust Street, PHILADELPHIA 3, PENNA. 
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it’s up to the salesman then te determine whether his pros- 
pect has the ability, authority and money to buy. The latter 
becomes increasingly important in the days when the credit 
situation becomes tighter. When banks insist on liquidation 
of excess inventories held by their borrowers, that day may 
not be distant. It is the salesman’s responsibility to pro- 
tect his credit department from loss. investigation on 
the financial side is therefore essential. 


Some 


Selling Procedure Is Discussed 


Again, I am sure you can suggest some further questions 
along that line but I am certain you will agree that if the 
prospect is analyzed through such questions it will be far 
more simple to make him a satisfied customer 

Let us then proceed to examine the selling procedure, 
which is the very heart of the distribution picture 

The selling procedure should be approached with this 
thought in mind, “How can I transfer my convictions to 
that of the prospect?” With that thought in mind let us 
expose the whole selling procedure to a few searching 
questions. 

1. How can sales information be made more personal? 

One of the best examples of personalized selling’ revolves 
around the selling of posture chairs. Here we try to sell 
individual comfort, personal comfort which is made possible 
through mechanical adjustments in the field. Whether a 
person is tall or short, fat or lean, we can provide a cer- 
tain degree of personal comfort through these adjustments. 


There are many items in our industry which can be sold 
through more personal selling appeals, items which appeal 
from a standpoint of personal comfort, personal efficiency 
or even the profit motive. It is through the promotion of 
these items that sales information can be made more per- 
sonal. 

2. What can be done to save time? 

The best way to save time is to refrain from practices 
that waste time. I am thinking of such practices as argu- 
ing with customers, talking about competitors, discussing 


politics, talking too much and too long, It’s a fundamental 


principle that if you get into an argument with your cus- 
tomer, you may win the argument but you are likely to 
lose the sale. Speaking about competitors, many salesmen 
work themselves into a lather about their competition; 
they spend so much time talking about their competitors, 
pretty soon they find there is no time left to tell their own 


stories. The best way to time is to refrain from 
practices that waste time. 
3. How can we leave clear impressions of the benefits? 
The best way to leave a good impression is through good 
demonstrations with neat samples. Through proper demon- 


strations one can prove his point, alway remembering that 


Save 


“showing is better than talking.” And that applies whether 
the article being shown is a new stapler or the modern 
streamlined office furniture. Speaking of samples, a sales- 


man will command more respect if he submits a neat sample 
of his product, and what’s more important, handles it with 


respect and pride. Always remember that “the showing is 
better than the talking.’’ But the showing must be made 
attractive. I have been in stationery establishments and I 
have seen stationery salesmen take goods off a shelf to 
show a customer, and the dust on it was so thick you 
could plant tulip bulbs in it. Contrast that with the prac- 
tices of the jewelry stores, where the clerk will place a 


trinket upon a piece of black velvet or a spotless showcase, 


handling the gadget as if it was the seventh wonder of 
the world. The best way to leave a clear impression is 
through good demonstrations with neat samples 


4. How can we meet objections? 


Of one thing one may be sure; there will always be ob- 
jections and the best way to meet them is courageously and 
honestly. There are two main types of objections that 
plague salesmen. The first is an all-around attempt at fault 
finding in an effort to get rid of the salesman. The second 
represents some particular point of disagreement about 


some phase of the product. Here is where knowledge of 
the product pays dividends, for with such knowledge one 
can bring in additional evidence to reinforce the argument 
or the demonstration. But the most important thing to 
remember is that objections must be met in the right frame 
of mind. 

5. When can we ask for an order? 

Many men lose substantial sales during the year because 


they are poor closers. The close is the result of a natural 
process. Take the case of a farmer or gardener; many 
of us were Victory gardeners during the war. You re- 
member, first we prepared the ground, then we planted seed, 
then ploughed the weeds, then chased insects and pests, 
then if we were lucky, we reaped a harvest. We have a 
Salesman in our company who works that way in develop- 
ing his customers’ needs. First he studies the business, 


then he watches the methods, then he analyzes the problems, 
finds a solution and sells our products. He has no trouble 
In asking for the order. To him, the close is the result 
of a natural process, and he is merely following through on 
the spadework he started. 

At this point I am sure you will agree that if the selling 
procedure is analyzed through these questions it will de- 
velop a far more scientific sales approach for every salesman. 

And if the three subjects are examined objectively through 
these questions it will lead to a guide or a formula for 
easier selling. To be sure this guide or formula is not 
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going to be the easy magic key to success. But through 
the guide you can select denominators which will help a 
salesman to plan his sales and will make his work more 
productive. 

One thought must be kept in mind. No guide, no formula 
should be used to rob a salesman of his initiative and 
resourcefulness. It should supplement it. A salesman should 
be on the alert for every opportunity to use new guides, 
new formulas wherever new situations warrant it. 


Selling Follows a Formula 


In chemistry one is taught to break down a substance 
into its various elements or components. It’s the same way 
in selling. Here is a selling substance which must be 
broken down to basic elements before we can make full 
use of it. If we study the product, we develop product 
knowledge. If we study the prospect, we will soon deter- 
mine the need. Assume that you have studied the product 
—you know what it is for—how good it is. Assume that 
you have studied the prospect—you know now that there 
is a definite need so far as the prospect is concerned. It 
all boils down then to No. 3, the selling procedure. In other 
words, our whole selling formula can be reduced to a few 
simple short objectives that can be put on the back of a 
business card to be glanced at before every interview. 
These four things should be basic: 

1. Begin every interview by talking to your prospect 
about himself and his needs, and not about what you 
have to sell. 

2. As you make each point, make sure that it is clear 

that your prospect understands it and what is more 

important, that he agrees with you. 

3. Look for every opportunity .in an interview to close 
the sale and don’t wait for these opportunities, but 
make them, by test questions you could determine 
when the time is ripe. 

4. Go into every interview with the determination that 
you are going to make a sale on that interview and 
get an order. 

These thoughts can be condensed until you have: 

1. Talk about the customer and his needs. 
2. Make each point register. 

3. Look for closing chances. 

4. Get the order. 

Here is a formula for easier selling. Is it practical? Will 
it work? Do you remember what the UN delegate said to 
someone who asked him whether he thought the United 
Nations would work. He asked his questioner whether he 
thought a spade would work. A spade will work only 
when someone gets behind it and works it. It’s the same 
way with this formula. 





PLANS FOR YOUR PROFIT 
By John J. Reinecke 


Executive Secretary 
Wood Office Furniture Institute 
Washington, D. C. 


HE SECRETARY, John J. Reinecke, introduced Gilbert 

H. Bosse, president of Wood Office Furniture Institute. 

Mr. Bosse: I am glad to be here this morning. I want to 
thank each and every one of you for attending. We enjoy 
the privilege of working with you, and taking an active 
part in your convention. I know that all of you have been 
wondering what the Wood Office Furniture Institute has 
been doing the past year. To tell the truth we have been 
mighty busy trying to produce more wood office furniture. 
And we are producing more. We are actually producing 
more furniture than ever before in our history. This high 
production can mean but one thing. It means that one of 
these days we are going to catch up with demand. Then 
every one of us will be hunting for orders. And you will 
be hunting for orders. ... And that day may come much 
sooner than we expect. But we are READY for that day. 
We have been planning against it for more than four years. 
And our plans are rapidly coming into action. 

The plans that we have made and are now putting into 
action will go a long way toward insuring high level 
prosperity for every office furniture dealer in the land. 

You have seen the display of magnificent full and double 
page advertisements in color which are on display at our 
exhibit. We do not have to talk about these advertisements. 
They speak for themselves. This national advertising cam- 
paign is reaching the most important prospects in your 
cities. It will continue into 1948. 

We have another activity to tell about today. Frankly, 
gentlemen, we are proud it is ready to announce. Because 
it is something you have been asking us for constantly. 
Three years ago when we hired a skilled sales research 
man to find out what helps you wanted, more dealers said 
they needed sales helps and sales training material than 
anything else. Now, after three years of work we are 
ready to announce—to show you the result of our work. 
We believe that you will say it is the most practical, most 
helpful and inspiring job ever done in the history of our 
industry. 
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ACCO Fastener of pliable steel. With more than 25 types of 
ACCO Fasteners, all standard perforations supplied in Loose 
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Victor BOOK VIS 


Introduce your customers to VICTOR BOOK VISIBLE — either cloth covered 
or all metal — and you will be doing them a service. Victor book units are port- 
able, light, strong and easy to use. They are ideal for many of the countless small 
records found in every office. Hundreds of uses will suggest themselves by a look 
through your Victor Book Visible demonstrator, set up with a condensed library 
of stock forms. It always pays dividends to suggest mew ideas that save your 





















customers time and money. 
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But, friends, I am not here today to TALK—we have 
something to SHOW—ladies and gentlemen, let me introduce 
the Voice of Wood Office Furniture. 

Mr. Reinecke—will you take over from here 


SLIDE No. 1—Picture of outside cover of The Merchandiser. 


Here it is, gentlemen The Office Furniture Merchan- 
diser ... it is a big book ... a compilation of tested 
ideas for selling more wood office furniture. The Merchan- 
diser, as I will call it from now on, is a 240 page, eight 
and one half by eleven, loose leaf book. It is in a heavy 
three-ring binder. ... We made it loose leaf because there 
will be supplements sent to you from time to time as new 
information is gathered. 

The Merchandiser came off the presses in September 1947. 
But we have been working on it for more than three years. 
The Wood Office Furniture Institute invested many thousand 
dollars in gathering the information for it. Many more 
thousands have been spent for illustrations, for printing and 
for the covers. Now it is ready to start helping you 

The Merchandiser has been produced with just ONE idea 
in mind to help you... the wood office furniture 
dealers of America ... to earn more money. I am here 
this morning to take you on a short, personally conducted 
tour . to give you a few highlights of the book itself. 


SLIDE No. 2—Page showing picture of man with words in 
his head. 


This is the introductory page. Let’s read that headling. 


“Here is the man we have to sell.” He’s pretty tough 
character, it seems. He doesn’t want any office furniture. 
Says office furniture is just an added expense ... he 


does not understand that modern office furniture will lower 
office costs. He does not understand that modern office 
furniture will save space attract better help ... in- 
crease production. I imagine that every dealer in this room 
knows men such as this fellow. The Office Furniture Mer- 
chandiser is full of specific facts to help you sell this man 
—and every man in your community like him. In the very 
near future we will have to learn how to sell men of this 
type—we will have to sell men who think they do not need 
any new furniture. If we are going to have a profitable 
business in the future we MUST sell many of these tough 


prospects who do not want to buy furniture. They may 
need it. But they do not Know they need it. The Merchan- 
diser is packed with facts and ideas to help you sell this 


tough prospect, and everybody like him. 


SLIDE No. 3—Yesterday’s Office. 


This is a reproduction of a page from the first section of 
the Merchandiser. It is used to show the contrast between 
the office of yesterday and the office of tomorrow. Just look 
at this old office ... high roll top desks... straight chairs 

. poor lighting ... dark walls ...no women... oh yes, 
there is one woman in the background if you look closely. 
There are still plenty of offices almost this bad everywhere 
in the country. The Office Furniture Merchandiser will help 
you sell new furniture to thousands of offices like this, and 
to many almost as bad. Now we will look at a modern 
office for contrast. 


SLIDE No. 4—Tomorrow’s Office—picture of modern office. 


Here is a modern office—new, low desks, modern design. 
There is plenty of light, the walls are light in color, and 
the floors are quiet and comfortable. There is air condi- 
tioning and acoustical treatment. The desks in this office 
require less room—the chairs are comfortable. All through 
the pages of the Office Furniture Merchandiser we show 
how we can sell more of these modern offices. Now we will 
have a glimpse of HOW the Merchandiser proposes to im- 
prove office furniture selling methods. 


SLIDE No. 5—“Qualifications of a Wood Office Furniture 


Salesman.” 


Every territory is as good as the salesman who works it. 
We believe that wood office furniture selling is attractive 
enough to warrant hiring the best salesmen available. We 
believe that our business can be little better than the sales- 
men who sell furniture to the user. With this idea in mind 
we have asked many leading dealers to tell us the kind of 
men best qualified to sell wood office furniture. We have 
taken YOUR ideas and boiled them down into several charts 

the picture you now see is just one of those charts. 
One entire section of the Merchandiser is devoted to telling 
how leading dealers select and train salesmen. We believe 
that this section on the selection and training of salesmen 
will help you strengthen your own selling organization. It 
may even help you weed out some of the weak sisters who 
are the first to overdraw when business slumps. 

Another factor in building the kind of sales organization 
that earns profits is sales meetings. 


SLIDE No. 6—Sales Meeting Schedule. 
just one slide which 


meetings. We give 
sales meeting pro- 


We haven't time to show more 
Shows a part of the section on 
you in the Merchandiser actual 


sales 
tested 
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dates 


grams for an entire year : 48 complete meeting pro- 
grams, with detailed suggestions for planning and conduct- 
Gentlemen, you will find regular sales meetings 
money maker if they are well conducted. This 
devoted to telling how most successfy] 
sales meetings are conducted. We show how others make 
meetings interesting how they use stunts, props, and 
special events to make every meeting click. Remember this, 
friends . every idea in this big section on sales meetings 
was gathered from actual attendance at sales meetings, or 
from first hand information from successful dealers—there 
is not a single swivel chair idea in the entire section. We 
are just about dead certain that you will get a lot of val- 
uable help from this section. But as Al Jolson always said 
“You ain’t seen nothin’ yet!” 


ing them 
your biggest 
entire chapter is 


SLIDE No. 7—Photo of a treasurer’s office. 


He is a typical page one of many 
your salesmen where to find sales opportunities. This is an 
actual photograph of the office of the treasurer in a well] 
known company. He has no place to keep important books 
which he uses every day now here is another picture, 


which show 


SLIDE No. S—Picture of an open end desk. 


This picture shows just one of thousands of opportunities 


to sell desks. Gentlemen gentlemen just look at 
this desk a big piece of corrugated paper tacked 
over the open knee well so the young lady does not have 


to exhibit her charms for the men to see. Isn’t it a shame 
work at desks like these. But, as you 
know, there are thousands of such desks—nearly all of 
them ready to be replaced if we do a sales job. Here are 
but two of various photographs which give actual evidence 
office furniture. Looking 


to ask ladies to 


of the great need for modern 
through this book just once will give YOUR salesmen 
many new ideas which will help them sell more office 


furniture 

Now, gentlemen, do be not alarmed that the ideas in this 
book are theoretical they are actual, tested ideas 
which have made money for other dealers. Remember this 
} our investigators traveled 48,000 miles gathering in- 
formation for the Merchandiser. They visited leading deal- 


ers in about 50 cities they talked with more than 2006 
important users they talked with your best salesmen 
: and salesmen in related fields to get the facts about 
sales ideas that men in the field have used successfully. 


with down-to-earth 
many different oppor- 


Merchandiser is packed 
ideas showing 
more furniture. But that is not all . 
educational and reference material for 
example 


The entire 
workable 
tunities to sell 
there is a world of 
your NEW salesmen ... for 


sales 


SLIDE No, 9—50 Sales Points. 


Here is one of several pages on which we list and describe 
50 strong sales points for WOOD office furniture. Of course 


we know that YOU know these 50 points. But do you 
have time to write them down and give them to your 
younger salesmen? Here they are, to save you time 

50, numbered sales points which will help your salesmen 
make better sales presentations. This is only one of the 
many reference features in the Merchandiser. There is a 


complete glossary of terms used in our business, in decorat- 
ing, architecture and allied fields ... oh yes, gentlemen, 
you know them, but do your salesmen especially your 
new salesmen know them? Do you know how to pronounce 
A-V-O-D-I-R-E—well it’s “avo-duray—that’s only one of 
the unusual words and definitions in this glossary—it con- 
tains many more words than any other similar glossary we 
could find 

There is still more reference material 
furniture decoration and symbolism 
tions of leading period and modern styles short sketches 
of the classical designers. There are illustrations and defini- 
tions of veneers, and facts about construction and finishing 

. facts which will help your men knock down all competition. 
section is devoted to sellinng chairs. We believe 
that any will be surprised to find what a big market 
exists for many different kinds of chairs. 

This is all valuable reference material, but we now come 
to two sections, both of which are packed with new, sales 
profit making ideas 


illustrations show- 


ing how began—illustra- 


entire 
salesman 


One 


making, 


SLIDE No. 10—A new way to sell office furniture. 
We have an idea here which we think every dealer in 
America will want to get behind and PUSH—and we do 


way to sell office furniture. 


mean PUSH. It is a new 
well here's a slide which 


What have we sold in the past? 
tells us—look at it- 


SLIDE No. 11—Chart showing what we used to sell, 


In the past we may have talked too much about panels, 
tops, veneers, legs, drawers, glue, mortises, tenons, varnish 
and hardware. It is sound to talk about these things, but 
when we talk about them and NOTHING else we might 48 
well be selling coal, or wood, or lumber, or roofing. 


But have bigger things to sell... we have 


today we 
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} WOODSTOCK’S NEW 
PROMOTIONAL PLAN 


attention getting 





advertising .... 


NATIONAL ADVERTISING 
A-series of ads starting in the 
Saturday Evening Post. 
NEWSPAPER MATS 
Available to all in convenient form 
and size for release to local 
newspapers, 
ENVELOPE STUFFERS 


Planned for your imprinting and 
mailing direct to customers and 
prospects, telling all about the new 
deluxe Woodstock. 


BOOKLETS 


With full information and instruc- 
tions on all the top features of the 
new deluxe Woodstock Typewriter. 


COUNTER DISPLAYS 
A series of attractive counter size 
displays printed in two colors. 


WINDOW BANNERS 


Attention getting, colorful, 
announcing sales and service by 
you as a Woodstock dealer. 


PLANNED TO REACH YOUR MARKET 


Supporting you in your area as the 
Woodstock dealer. 


Woodstock is now doing much more than 
providing you with a new deluxe typewriter that is 
designed and priced to sell. Through planned 
advertising in a new National Campaign starting in 
the Saturday Evening Post and following through 

in other publications, Woodstock is actually going 
into the millions of homes of your best customers 

to pre-sell the new deluxe typewriter for you. 


~~ WOODSTOLKS 


WOODSTOCK TYPEWRITER COMPANY ¢ 75 E. WACKER DRIVE e CHICAGO 1, ILLINOIS 
A DIVISION OF CENTURY AMERICA CORPORATION 
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Vultiply your" protits with a 





THE WORLD’S FASTEST 
ADDING MACHINE 
and the easiest 
to use 


is also the easiest to sell 


PRODUCTION of the remarkable new Clary Adding 
Machine is increasing constantly. The first unit of our new 
plant is almost complete, and we will soon be turning out 
even more machines. Because of these developments, Clary 
offers a limited number of established business machine 
dealers an exclusive Adding Machine 
Franchise on a prompt delivery basis. 


CONSUMER ACCEPTANCE has been 
spectacular. In territories where Clary 


ADDING MACHINE 
DEALERS 


BEING 
APPOINTED 


dealers have been established, sales vol- 


ume has exceeded all expectations. 





This is a sound indication that the 
present Clary models and those to be released in the future 


offer unusual profit possibilities. 
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THE CLARY FRANCHISE carries with it a continuing pfo- | 
gram of advertising, merchandising and educational aids.This 


program is designed to help the dealer increase his profits. | 
i 


IT WILL PAY YOU to investigate the Clary Franchise now. | 
Write today. All inquiries treated in utmost confidence. Ad: | 
dress J. W. Stallings, Sales Manager, Clary Multiplier Corpo: | 
ration, 1572 North Main Street, Los Angeles 12, California 











Adds Subtracts -Uultiplies 
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customer benefits to sell: these customer benefits are—here 
are just a few of them on the next slide. 


SLIDE No. 12—What we sell today. 


The slide shows only five customer benefits, but the Mer- 
ehandiser lists 12 important, major customer benefits which 
we now have to sell. They are: 


1. Space Saving. 7. Employee Morale 

2. Time Saving. 8. Compactness. 

3. Greater Comfort. 9. Modern Functional Design 

4. Correct Height. 10. Less Fatigue. 

5. Eye Comfort. 11. Saving in Cleaning Costs. 

6. Safety. 12. Prestige. 

In one entire section we show how to build a sales talk 
based on these 12 new customer benefits... Wwe show how 
to sell function and not materials . .. we show how to 


puild a sales presentation built around each prospect’s own 
peculiar needs. Gentlemen, the men who have studied this 
plan believe that it will actually revolutionize office furni- 
ture selling. We are convinced of this—if the dealers will 
use the Merchandiser to train salesmen to sell these 12 new cus- 
tomer benefits there is going to be a lot of new furniture 
sold in the next few years. 

Now we have a twin idea to go along with and support 
this new 12-benefit plan of selling. It is proof positive that: 


SLIDE No. 13—The cost of furniture is never on the price 
tag. 

That is a fact, gentlemen—the cost of furniture is never on 

the price tag. The price is on the price tag, but price is 

not important. And in the Merchandiser we present facts 

and figures which your salesmen can use to PROVE that 

the price is never important. 

In actual charts we show what it costs to keep a desk 
and chair to pay for the space it occupies, and the person 
who works at that desk and chair. We show your salesman 
how to take his pencil and figure out the true COST of 
furniture—and why the price is not important. Oh yes, we 
know you may be a bit skeptical about this one, but we 
promise you that this is one of the most sensationally 
helpful ideas ever presented to furniture men. 

We believe that you will want to start every one of your 
salesmen to using the sales plan in this section—we believe 
that you will want them to learn how to present the facts 
as we have put them down. We believe that this one idea 
will put an end to most of the bickering about prices—even 
from the most penny-pinchingest buyer in your town. But 
as I told you before, brother, and that ain’t all—there is 
more to come—here it is. 





SLIDE No. 14—Picture of bad office. 


Look at that office—an obsolete chair, a poor desk, and 
record material piled all around. The owner of this office 
thinks he cannot afford to buy new furniture. He has 
about 75 desks and he says it would be too big an invest- 
ment to modernize all at once. 

Now we have developed a plan to help you sell this man 
new furniture exactly like he bought his furniture in the 
first place—on a unit basis. 

We call this idea . . . THE UNIT MODERNIZATION 
PLAN ... it will help you sell the man who cannot or 
will not modernize his office all at one time. It offers you a 
chance to help prospects modernize their office and begin 
to realize the benefits of modern furniture the EASY way. 
The Unit Modernization plan is a method, worked out in 
complete detail, with a number of dealers, for refurnishing 
an office one unit, or one step, or one department at a time. 

We show your salesmen how to survey an office... we 
show what to look for... we show them how to write a 
proposal which will put a spotlight on the office toothaches 
—office toothaches are places in the office which need new 
furniture so badly it hurts like a toothache. We show how 
to get the facts, and even put down a sample written pro- 
posal for the salesman to write for the prospect. 

The plan will build business for years to come. We know 
of one office in which there are 12 full floors of wood office 
furniture, which started with the sale of 5 desks and about 
15 chairs. This Unit Modernization Plan will help you cinch 
& customers’ business for years to come... it will keep out 
competition . .. it will produce a steady, ever increasing 
volume of profitable business. 

One more minute will be enough to remind you of a couple 
of points. The Wood Office Furniture Institute is in action 
—spending its own money to help insure your profits, today, 
tomorrow, next year and for years to come. We are spend- 
ing many thousands of dollars on national advertising. 
Using full page, and double page advertisements in colors 
to reach the best prospects in your city. Look at these mas- 
terful advertisements in our display in this hotel. 

Now let us have one more look at our old friend—he is— 


Slide No. 1—Repeated 


_ That man is here again—that fellow we have to sell—the 
fellow who thinks new office furniture is the bunk—who will 
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DESK PADS 












AVAILABLE 
NOW 


plus helpful 
selling aids! 


Fine quality AICO Desk Pads are available 
now in varied sizes and styles for imme- 
diate shipment. 


To increase your future sales, and help you 
to get rid of your present stock of pads, 
we have a number of helpful ideas. 


Smart, distinctive AICO Desk Pads are as 
sturdy as they are attractive. Individually 
packaged, each pad has a picture label on 
the outside of the box showing exact con- 
tents. A similar descriptive card gives 
complete information when displayed on 


the pad. 


Send for DESK PAD CATALOG 
and suggestions 
“How to Sell More Desk Pads” 


New York Office, 97 Reade Street « Chicago 
Display Room, 336 So. Jefferson 
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WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 


maximum service and satis- 


faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a _ satisfactory 
share of the best customer 


requirements. 


LITTLE means 
able, clean cut distribu- 


tion, placing the dealer 


profit- 


at the top in quality, 
dependability and pro- * 

. 0" 
tection. + 


Write for details and samples. 


‘QUALITY EXCLUSIVELY SINCE 1888°’ 
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never come looking for you—but who has money... who 
can be sold... who will gladly buy if we show him the 
big benefits now available from the new wood office furni. 
ture. 

Can we sell him? Yes, you bet we can—we cannot fall to 
sell him and thousands of others like him if we put saleg. 
men to work using the facts, the ideas, the methods—the 
tested plans you will find in the 240 pages of the Wood Office 
Furniture Merchandiser. 

See a copy of this book at the exhibit of the Wood Office 
Furniture institute. There will be several men you know 
on hand to welcome you, to show it to you—and explain 
how you can put it to work for you. 





SECURING RESULTS THROUGH 
COMPENSATION INCENTIVES 


By Horace H. Hull 


President 
Hull-Dobbs Company, 
Memphis, Tenn. 
ee DO NOT THINK I am overshooting the mark when I 
make this flat statement: Soon, very soon, in fact possibly 
too soon for a procrastinating generation, we must definitely, 
resolutely and calmly decide whether America is to continue 
to enjoy the system of free enterprise and individual initiative 
that has made her the powerful nation that she has grown to 
be, or turn our backs upon this system to adopt one of sub- 
mission to regimentation and dictatorship by those who wil! 
become our masters and who will dictate the road we sha)! 
take and the gait at which we shall travel. You can be sure 
that it will be a hard and painful journey along that road, no 
matter how beautiful the approach be camouflaged to make it 
inviting by those who would entice us there. Once we enter, 
we will have chains tied around our ankles and loads placed 
upon our backs. Any sane, thoughtful man need be no prophet 
to visualize the misery into which this road will lead. 
Should we be stupid enough to enter, after being warned, 
we will deserve the contempt of our forefathers and the condem- 
nation of our progeny. On the other hand, if we decide to 
cling to this fine system to which we have been accustomed, 
then I say, we must do more than merely make a pronounce- 
ment; we will have to work and work fast to restore the dam- 
age which has already been done, and to build additional and 
stronger safeguards for the future. We must work, each and 
all, individually and independently, as well as all together. 
Today, we can see, on all sides, sinister forces working with 


| might and main to lead us from a safe, sane and sensible exis- 
| tence, a happy and prosperous order, into chaos, despair and 


| servitude. 


| things we can do. 


What do you want to do about it? What will be 
your answer? Naturally, your first question will be, ‘‘What 
can we do?” 

In my humble opinion, you are one class of people who can 
do a great deal about it, and when I refer to ‘‘you,’’ I am 
referring to salesmen—salesmen of every class—salesmen of 
products, salesmen of opinions, salesmen of sound ideas and 
ideals. 

What can we do? I can not tell you everything that we can 
or can not do. If I could do that, I would be omniscent. I am 
not smart, but I do not have to be smart to tell you some 
We can be honest. We can be fair. We 


| can be unselfish. We can lose ourselves in a great cause and, 


in the losing, we can save ourselves and the cause too. I shall 


| come back to this in a moment. 


| 


| will, 


dumped 


Economists Have the Answer 


For about 15 years, we have heard and read much from the 
mouths and pens of ‘“so-called’’ economists, who have never 
been in business, and who have never done anything but read 
and write books about how to run a business; how to run the 
economy of the country, and the theories of how to have more 
by having less. 

We have been listening to and following the experts who 
hold that waste makes for abundance; that pigs slaughtered 
and made into soap put more pork chops into hungry stomachs; 
that one row of cotton will clothe more people than two rows 
while a large percentage of the world’s population has 
been, and still is, hungry and naked; that vast stores of food 
into the ocean make starving nations revere and 


|} respect us. 


| 
| 


We have listened to the demagogic preachments of ‘“‘prices 
for plenty.”’ No sensible man can believe that destruction of 
commodities to establish prices is the route to satisfying the 
needs of a hungry and destitute world. One year we burn corm 
to establish hizh prices. The next year, the price of corn is 
too high to feed to hogs because the established price of hogs 
is too low to allow the hog raiser to buy corn from the com 
raiser. 

We have lost our vision and perception looking to the near 
and to the easy. We have been seeking a paternalistic and 
benevolent government to solve our problems. Shortsightedly 
and phlegmatically, we have permitted our businesses to pas 
into the control of a lot of swivel-chair bureaucrats who would 
not know a business if they met it face to face in the 
{ heard of one of them who knew so little about the steél 
that when advised that a certain concern had the 


business 
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goes the Craftsmanship that time alone can teach. With all 
her skill and diligence, the frontier seamstress falls behind 
the seamstress of today ... for between the two lie years 
of PROGRESS... years of testing, proving, experimenting. 
So, too, in the manufacture of ring binders, Feldco 
craftsmen draw from the accumulated knowledge of 75 
years’ concentrated endeavor... your assurance of profit 


and customer satisfaction. 


Pictured here is a specimen Loose Leaf Zipper Case Ring Binder from Feldco’s 
200 Line. Full bound in heavy weight Baby Boar Grain Simulated Leather, 
made especially for Feldco ...two large pockets ... reinforced zipper on 
three sides... extra large gusset... bound-in ring protector strip. . welt- 
edge binding. Duotone cross grain Leatherette lining ... first grade full 
length nickel finish metal mechanism with boosters, 1’ oval rings. Available 
in four standard sizes, assorted colors. 


FOR FURTHER INFORMATION SEE YOUR JOBBER OR WRITE TO: 


FELDCO Loose Leaf CORP. Wii.ct is: 


NEW YORK - 25 CENTRAL PARK WEST + PHONE CO-5-0282 « PACIFIC COAST - 788 MISSION ST. SAN FRANCISCO - PHONE DOUGLA 
406 SO. MAIN ST., LOS ANGELES - PHONE MICHIGAN 2646 
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“FIBRE BOARD FILES 





LETTER SIZE LEGAL SIZE 
No. 1210L No. 1510L 
$3.75 $4.75 





STEEL DRAWER FRONTS 
are back again! 


For the first time in five years, you can now buy PRONTO 
FILES with the beautiful, practical, long lasting all steel 
drawer front in letter and legal sizes. They are the same 
PRONTO FILES which proved so popular before the war. 


Remember your customers like PRONTO FILES because: 
(1) drawers operate easily; (2) sturdy and durable construc- 
tion; (3) space saving, safe, stacking feature; (4) low cost and 


(5) fine appearance. 


Your all steel drawer front PRONTO FILES are waiting for 
you. Order today. 


PRONTO FILE CORPORATION 


285 MADISON AVE. NEW YORK 17, N. Y. 
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polts, but the threads were not on them, wired back, “Ship 
the bolts and let the threads follow.”’ 
But these are not the theories of the economist whose 


osophy I adhere to. 


phil- 


Based Upon a Simple Faith 

What I shall say to you today is based upon a faith in that 
philosopher who expounded the greatest, yet simplest economic 
theories that I have ever been privileged to examine and test 
by practical application. 

This economist never wrote a book, he never held an office, 
he never owned a home, he never went to college He was 
never in a large city. He never traveled 200 miles from the 
place where he was born But the system of ethics and eco- 
nomics taught by him was true two thousand years ago; is 
true today, and will be true forever. No man today, no matter 
whether he follows the doctrine of Mills, Marks or 
to property, can find a false principle in this economist’s 
of property. 

I am sure that I am not exaggerating whe 
kind has never been able, nor ever will be 
armies, navies nor might of any description that will guaran- 
tee to man the abundance, the happiness, the satisfaction, and 
the hope that the application of his economic pronouncements 
will be able to do. The United Nations organization, without 
the guidance of the principles laid down by him, is as surely 
doomed to failure as was Woodrow Wilson’s League of Na- 
tions. 1 am as sure as I stand on this platform, that if we, 
as a nation, reject the philosophy and theories of economics 
to which I now refer, our sons and grandsons will pay for our 
mistake with their blood and lives upon future battlefields and 
their distraught and helpless mothers, wives and daughters will 


George as 
theory 


| say that man- 
able to assemble 


look up from the remotest recesses of the earth to see hell 
rained uo»wn upon them in the form of atomic bombs and poison 
gases. 


Who {ts this economist? I am sure that you have already 


guessed. He is none other than Jesus of Nazareth 


The Principles of Jesus 

He taught that abundance comes through free enterprise and 
individual initiative. He taught that brains and thrift and cour- 
age are entitled to their rewards. He taught that he who could 
but would not work should not eat. He taught that wealth 
comes from saving, not from wasting. He taught that a well 
ordered system of industry was dependent upon brains, capital 
and perspiration. He taught that no work is worth the doing 
that does not include the heart as a vital component of the 
effort. Adherence to the ideas and ideals enunciated by Him 
in the Sermon on the Mount would guarantee to the people of 
this earth peace, happiness and abundance for all. He taught 
how we might have the proper distribution that would guaran- 
tee these things. What was it He said? ‘‘Whosoever will save 
his life shall lose it,’’ and “Therefore, whatsoever ye would 
that men should do to you, do ye even so to them, for this 
is the Law and the Prophets.”’ 

Men and nations have been destroying themselves on these 
laws, but they have not destroyed the laws. They stand today 
as immutable as when proclaimed. There has been no shadow 
of turning in them. 

I know what is in your mind. You are immediately 
ning to say, “‘We have a preacher with us.’’ 


begin- 


No, I am no preacher. I claim to be only the modest peddler 
of Ford automobiles who is trying to find in his business the 
answers to some of the problems that now baffle us. While I 
lack a lot of having found all, I have at least found some that 
that are sound, practical and profitable. If we are to save our 
system of free enterprise and individual initiative and its accom- 
panying rewards and benefits including personal liberty and 
the right under heaven to order our own lives, then, now is 
the time for action, and my friends, I mean NOW. 


We must be men before we become business men, then we 
will conduct our businesses as human ventures. We will then 
be fair, honest, clean, aboveboard and unselfish. We are going 
to have to put an unbiased appraisal on the contributions that 
others make to the success of our businesses, as well as those 
that we make, in all of its phases, and having done this, to 
allot the rewards accordingly. We are going to have to quit 
being hogs, and abandon the slogan which has long been upper- 
most in most people’s minds that ‘‘What is mine is mine, and | 
what is yours is mine, too, if I can get it.’’ It may seemingly | 
have worked to a degree up to a few decades ago, but it is 
not working now, and it is not going to work any more. We 
should have sense enough to realize this. 


Man’s Greatest Fear Is Want; Greatest Ambition, Security 
Fear and ambition have goaded people since Adam to more 
desperate deeds and acts than all other emotions. Through 
fear and ambition, men have broken every law of God and 
man, and they will continue to do so as long as they are 
motivated by these two emotions. What we must do is to so 
revamp our system that the masses of people wil] no longer 
live in fear of want or be apprehensive as to their security. | 
For security, men will barter their freedom and resign them- | 
Selves to servitude and regimentation and there are those 
abroad who would readily buy with counterfeit promises the 
power to dominate and dictate our every thought, word and 
act. They prey on the weaknesses of those who yearn for 
security and would attain it by any method or at any price. 
There are still many “Esaus” who, ignorantly, will sell their 
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A real chip off the old block, this brand 
new arrival . . . for you to sell by the 
dozens to a wide-open, lower-price, mass 

market! Meeting the need for a stapler 
that's low in price, yet high in perform- 
ance, is this new JR., differing from the 


famous standard Mercury only in_ its 


smaller size and price. It offers the same 


outstanding’ features: 


Exclusive open-end channel eliminates jamming. 


@ 2. Can be used for stapling, 
temporary pinning, tacking. 


bt teeta od 


Consolidated 


wire products 
company 

145 SPRING STREET 
NEW YORK 12, N. Y. 


@ 3. Heavy-duty con- 
struction for long 
wear and service. 


@ 4. Easy loading of 
staples {holds 105). 
Order the JUNIOR today 
and sell it in volume for 
school factory 

use 


(7m 
KERIO STAPLES, rigidly 


pre-tested and inspected 


home, office 


insure smooth performance 
Precision-made of hight 
grade steel for even pene 
tration, no buckling. 5000 
710 
yal? 


per box— 
per strip 





, birthrights for a mess of pottage and equally as many ‘“‘Jacobs” 
who will buy with ‘“‘fool’s gold.’’ 


It is then, up to us to evolve plans that will guarantee to 
the worthy (and most are worthy) this security they so eagerly 
desire without having to surrender their liberties and our 


democracy in so doing. Against fear and want, men also have 
the correcting instinct of ambition. Ambition is the antidote, 
Because of ambition, man will forget fear. We must first of 
all encourage ambition, but there is a righteous ambition, and 
there is an unrighteous or inordinate ambition. We must be 
able to distinguish between the two if we would curb the 
unworthy and promote the worthy. In proper balance of one 
man’s ambition against another’s, we have a contented and 
peaceful society, but the effort to satisfy inordinate ambition 
creates hatreds, struggles, wars; it violates the laws of God 
and man; it establishes the power of might over right. 

To find a plan to allay fear and subdue inordinate ambition 
|} is a goal worthy of our best efforts. God Almighty put His 
people on earth, and He puts the fruits of this earth here for 
His people’s enjoyment. We must get on the basis where 
these fruits can be distributed, not destroyed; where the pro- 
duction of men can be enjoyed by men in just proportion to 
the contribution that each makes to the production. There 
are many and diverse problems involved, but if we are unselfish 
and fair, we can certainly labor until we have found some 
sort of a satisfactory answer. We shall have to start in our 
own back yards. Some of us must be trail blazers or pioneers; 

| do what is right and set the pace, and it will not be long until 
others will be following. 

It can not be done “en masse.’’ It can not be done by law. 
It must, at first, be a voluntary step on the part of individuals 
and minorities—but, 

“Minorities, since the world began, 

Have shown the better part of man, 

And oft’, within the course of time, 

One man or one woman hath made a cause sublime.”’ 


We Are on the Wrong Road 
This country has gotten far out on the wrong road, gentlemen, 


% 2 and now is the time for us to turn back and take the right 

. road, but we are going to have to turn back quickly. Might 

does not make right, but we can reverse it and we can be sure 

that right does make might. If we, as a nation of people had 

been inclined to do that thing that I first suggested in my 

opening remarks, of appraising and rendering unto each and 

every one compensation in proportion to his contribution, I do 

not believe that this country would be laboring under a three 

hundred billion dollar war debt. This last war has cost us the 

® HERE, AT LAST, IS “PLYON”, THE FIRST BASIC — entire worth of our country. Financially, we are near the brink. 

How did we lose it? We lost it by endeavoring to save it. How 

much better off we would have been had we seen the light and 

had we heeded the injunction, ‘Do unto others as ye would 
that they should do to you.” 

What we have today in our country is a dissatisfied, discon- 

LIGHT WEB AND THE ALL RAG CARBONIZING tented, antagonistic, jealous, envious nation of people, and this 

is true of the entire world. Race has been arrayed against race, 

creed against creed, the ‘‘have nots’’ against ‘‘haves’’ and vice 

TISSUE, PERMANENTLY LAMINATED TO. versa—everybody for himself and the devi! take the hindmost; 

most people seeking to shun responsibility, most wanting the 

GETHER TO GIVE YOU A CARBON OF DURA- best and most, while giving the Jeast and worst. Most ren- 

dering the least possible service for the largest reward that 

BILITY AND CLEANLINESS BEYOND BELIEF. | can be exacted and extracted—capital seeking a hideout while 

labor strikes against capital and even against its own interests, 

PATENTED AND MANUFACTURED BY A COM- when all should be striving to secure the co-operation of labor 

and management and capital to the end that all may have more 

of everything that their combined efforts can produce. Labor 

PANY FOR QUALITY AND SERVICE SINCE 1896. has allowed itself to become a pawn in the clutches of self- 

seeking, greedy, avaricious and inordinately ambitious leaders, 

whose only motive is to gather unto themselves prestige, wealth 

and the power to dominate their uninformed followers who are 





CHANGE IN CARBON PAPER IN FIFTY YEARS! 
A RESERVOIR OF INK IS STORED BETWEEN A 


- IT'S NEW! | : | . 

| dazed and confused in the search for a solution to their prob- 
| . its 
¢ IT’S BETTER! | lems. There can be no question but that capital, (and I do 
| not apologize for the word; it is an honorable designation, and 
I have yet to see one man or one woman who does not desire it), 
1 } 

* IT'S ECONOMICAL! has put too much emphasis on its contribution to the success 
. of business enterprises, and, in many cases, has sought special 
* IT WRITES RIGHT! privilege at the expense of labor. Thus, demagogues, racketeers, 
regimenters, bureaucrats, communists and socialists have seized 
¢ IT WRITES SHARP AND LONG! upon the foibles of both capital and labor to sow seeds of dis- 


cord, hate and jealousy, to array one against the other to the 
end that deprivation and want, chaos and bloodshed have 
resulted to plague us all, whereas, by each recognizing its own 
* YOUR SAMPLES ARE READY—NO OBLIGATION. responsibility and by discharging it, peace, prosperity and 


plenty might have been our rewards. Nobody is satisfied with 


what he is getting. Nobody is satisfied with what the other 
fellow is doing, and it stems back to that greatest of all sins, 
“selfishness.’’ We must eliminate the talk of this one or that 
one being ‘“‘Master.’”” No word has ever been responsible for 
so much discord as that word ‘‘Master.” JT hate it. It is an 
abomination. My economist says that ‘“‘Whosoever will be chief 
among you, Jet him be your servant.’’ We must not attempt 
to be each other’s masters—we must resolve to be each other’s 
brothers. Nor was our democratic system of government con- 
ceived and brought forth to become the master of the people, 
but rather the servant—a government “by the people, of the 
people and for the people.’”’ The creature must not become 
greater than the creator. When the driver of a car loses con- 
trol of it, he is headed for his doom. We need more ATTITUDE 


Pan-3 20}, Mr. am 7-0 a -10)) a OR 
7209 ST. CLAIR AVE. ; CLEVELAND 3, OHIO of the right kind. I have often said that I would rather have @ 
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THAN THE NEW AUY7OPO/NT PENCILS! 


There’s a grand new profit opportunity for you in 
the New Streamlined “Autopoint” Pencils. Those 
shown and described are the newest in the ‘‘Auto- 
point” line . . . the finest the market affords with 
their Grip-Tite Tips that won’t let leads wobble, 
turn, or fall out. 

National advertising in leading magazines is 
keyed to the beauty note, written to pre-sell 
“Autopoint” pencils for you. Tie in with our 
national campaign. Write for catalog and prices. 


TRADE 


MODEL 70 for standard leads—top pencil has cap, “Pocket 
Level” Clip and tip in gleaming gold finish. Barrel and 
finger grip in either black or dubonnet. Also Model 170 
for Real Thin Leads. Retail list $3.75 (plus excise tax). 


MODEL 69 for standard leads—center pencil has ‘Pocket 
Level” Clip and tip in gleaming gold finish, with cap in 
rich satin, silvery finish. Barrel and finger grip in either 
black or dubonnet molded plastic. Also Model 169 for 
Real Thin Leads. Retail list $2.65 (no excise tax). 


MODEL 68 for standard leads— bottom pencil has ‘Pocket 
Level” Clip, band and tip styled in gleaming gold finish. 
Cap, barrel and finger grip in either black or dubonnet 
molded plastic. Also Model 168 for Real Thin Leads. 
Retail list $1.75 (mo excise tax). 


MARK 


BETTER PENCILS 
AUTOPOINT COMPANY ~+ 1801 FOSTER AVENUE, CHICAGO 40, ILLINOIS 
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On this page, our new, deluxe Chippendale Desk makes its 
appearance. We wanted to make this desk a thing of beauty 
—dealers tell us we've succeeded. There's unmistakable 
PRE-WAR QUALITY here. 

Stump walnut matched veneers, selected with the most 
meticulous care, are used for the face material on drawer 
fronts. They reflect all the dignity, warmth and luxury that 
is inherent in wood. Note too that genuine walnut is used 
for all exteriors and interiors. Other features merit attention 
including Roller Suspension Deep Drawer—Inset Back—and 
Dictation Slide on Back of desk (69"' only). 

Wherever executives desire luxurious, traditional office 
furniture, this Chippendale Desk offers a handsome addition 
to the business scene. 


Vv Check These Features 


e INSET BACK 

e ROLLER SUSPENSION 
DEEP DRAWER 

e STUMP WALNUT 
MATCHED VENEERS 

e DICTATION SLIDE 
ON 69” DESK 














—THE JASPER DESK COMPANY 


JASPER, INDIANA 


220 


OFFICE APPLIANCES, November, 1947 

















947 





man with 90 per cent right ATTITUDE and 10 per cent ability 


than the reverse. 
Tells of His Own Experiences 
intriguing 
member 
something 


glamorous and 


only one 


Now, I want to tell you of the 
experiences of Hull-Dobbs Company. I am 
of this fine organization, so possibly, I may say 
about the others and not be accused of egotisn 

Back in 1921, HuJl-Dobbs Company was organized. My partner 
and I started in business to make a success and we did fairly 
well up to 1938. In 1938, we came to the realization that the busi- 


ness was not our business in toto, but it was the business of 
every person who was in the organization Upon it all of us relied 
for a livelihood, and for the security of the future We all had 
a stake in the business. It was a business in which every 
person in the organization should and could, under the right 
circumstances and conditions, have a pardonable pride and 


become an enthusiastic participant. And so, we decided to put 
our business on the incentive basis, where individual initiative, 
where brains and courage, thrift and industry, not only would 
result in greater profits to us, but likewise to everyone who 
made his contribution thereto. 

We started in our stockroom. 
was making $250.00 per month 
making an average of $150.00 a 
the average men performing this work. We were 
gross parts business per month. After raising the parts 
ager’s salary to $350.00 per month, we called all the parts men 
together and made them this proposition. We told them that 
we would pay the parts manager, in addition to his salary, lt. 
per cent on gross sales over $18,000 per month. We told the 
other men that we would divide among them 5 per cent on 
all sales over $18,000 per month. 

In our service department our mechanics were working on a 
weekly wage scale. We put the service department on an in- 
centive plan like that of the stockroom. 

Up to that time, salesmen had received commissions only on 
cars that they sold. Those that were sold by the management 
or the house were house sales, and no commission was paid. 
We changed that. W said that each car carried a discount 
that permitted the payment of a sales commission; that that 
was their part of the business; that they were entitled to it 
and they should have it, and from that day on, salesmen have 
been paid a commission on every car that has been sold. 

Up to that time, it had been our custom to clip salesmen, if 
that be a good word. Not steal from them, no, but when they 
came in with a deal that was not too profitable or not as 
profitable as we thought it should be, we would take the deal 
only on the basis that they got only a part of the sales com- 
mission. 


The manager of our stockroom 
and his five were 
month, the going salaries of 
doing $18,000 
man- 


assistants 


Sales Go Up Immediately 


Now, let’s see what has happened since, and what is hap- 
pening now. Take the parts room. Sales immediately began 
to skyrocket when these men got on the incentive basis. They 


were in business for themselves. Month by month and year by 
year up sales fent, and today, we are selling more than 
$320,000 of parts each and every month (in the Memphis opera- 
tion alone), or more than eleven times the sales in 1938. The 
manager, last year, made approximately $25,000, (the 1938-$3,000 
man), and his assistants all made between $5,000 and $15,000 
each, and all will make more this year. 

What about the service superintendent and his assistant” 
The superintendent, last year, made $14,500 and his assistant 
$8,400. It will interest you to know that the superintendent 
was quite ill during the year. We sent him at our expense to 
Mayo Brothers Clinic, then to the seashore for several months 
to recuperate. His salary went on just the same, but through 
his efforts, interest, loyalty and industry over the years, the, 
had increased our service business over three times that of 1938. 

What about the mechanics. All working sincerely and honest- 
ly to do the very best job possible, each one being paid for 
everything that he does. All that is required of them is that 


they do the work right in the interest of themselves, the house 
and the customer, and guarantee their work. That is thei 


responsibility. 

What about the salesmen. We have salesmen making $5,000 
to $15,000 per yer. We have many salesmen, and there is not a 
single one of them who has owed us a dime in eight years 
Prior to 1938, we did not have a salesman who did not owe us 
money and who was not constantly in debt; who did not have 
to have advances from week to week, and who, when he got 
too deep in debt, moved on to some other place, and we were 
compelled to write off the advances. We were selling, at that 
time, a reasonable average number of cars, but we were not 
setting the world on fire. Today they are happy—they are 
working—they are enthusiastic. They work for the parts de- 
partment and for the service department, and, in turn, every 
department works for the other departments. 

What about our office. We think we have the finest office 
force in the country. We do not think it—we know it. We 
have tried to see that they were well paid. We have employees 
in our office who are making two or three times the amount 
made by employees in like offices, and they are happy and 
they are ambitious and loyal. When the United States entered 
the war, we did not let out a man or woman, nor did we ever 
take on any war contracts. It looked very discouraging for a 
while, but it looked no more discouraging to us in January, 
1942, than it did to everyone else in the organization. Our first 


OFFICE APPLIANCES, November, 1947 


| 
| 
| 
| 
| 





S Irom S heals of. Shel 
wescos ADD-A-FILE 


IN LETTER 
AND LEGAL 
WIDTHS 








THE 

FILING CABINET 
WHICH EXPANDS 
WITH FILING 
REQUIREMENTS 





Corners acetylene welded and ground smooth for 
% greater rigidity and beauty. 


Reinforced case uprights for greater strength when 
stacking more than one or two units. 


N 


Rolled drawer edge gives strength and beauty 
when drawer is extended. 


Positive center locking follower block and guide rod 
in each drawer. 


Cabinet outside is a full 20° deep giving more 
filing capacity per drawer. 


For illustrative circulars and dealers price list write 


WESTERN MANUFACTURING COMPANY 
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GROWING 
CHOICE 
New LOMBARD 
Fine- Rest chairs 

make seating 


history in user 
acceptance 






widespread accept- 
ance for the new 
Lombard Fine-Rest Aluminum 
Chairs has proved only the beginning of 
a steadily soaring response from both 
users and dealers everywhere. This grow- 
ing choice has, necessarily, been centered 
on the three initial Fine-Rest models illus- 
trated. Very shortly there will be still 
more basis for your choice of Lombard 
Chairs. New models, incorporating the 
same simplicity of design, luxurious ap- 
pearance and durability, at moderate 
price range, will be announced. Write now 
for descriptive literature, prices. 


- 
me 


x 
hea LOMBARD INDUSTRIES 


Dept. 23, Empire Building 
Youngstown, Ohio 
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impulse was to start cutting the force, but we knew that was 
unfair, so I decided that I would be the first man to be removed 
from the payroll. We all talked it over and all of us decided 
to go to work, sure enough, so I didn’t lose my job and none 
of them did either. 


But, I hear someone saying, “And those fools are giving 
away everything they make. They are idealists, theorists, 
impractical.” 

Volume Goes Up, Too 
No Sir! Not so. We did start out to try to divide what we 


were already making, but, of course, in the hopes of increas- 
ing the volume, consequently, the profits. What do we find? 
We find today that Hull-Dobbs Company has grown to the 
Jargest Ford dealer in the world (I refer to the one Company 
in Memphis); that it leads the entire world in Ford car sales, 
parts sales and service work. More than that, the records of 
the Ford Motor Company will reveal that, even after the rather 
unusual and, what might appear to be, exorbitant amount our 
employees earn, this Company was the first in profits among 
10,000 Ford dealers in the United States, even after the incen- 
tive bonuses. 

Was the itinerant economist wrong when he said, ‘‘He that 
‘will save his life shall lose it,”’ or, to paraphase it, ‘‘He that 
will save his business must give it away.” Our experience 
proves that he was right, and that in the losing, as it would 
appear, has been the saving. 

We have another thing in which we take a great deal of 
pride. I do not recall a single instance in our organization of 
a defalcation on the part of any employee in eight years. Is 
that not a most unusual thing? But should there be? There is 
no necessity. Our people are happy. They are contented. They 
live in good homes, and their families have nice clothes, and 
not only the necessities, but many of the luxuries of life. They 
are able to send their children to good schools and colleges and 
give them the advantages, and yet, what have Hull and Dobbs 
given up? Nothing! In the giving, they have made, and made 
more, and so far as I know, we haven't a person who begrudges 
us the increase. Another intriguing thing in our plan has been 
that we have been able to expand. We now have establish- 
ments in Louisville, Minneapolis, Cleveland, and two in Chicago, 
and we have men, with one exception, managing those places 
who came up in the organization at Memphis. They are running 
those businesses on the incentive plan. They are in business 
for themselves. We invest the capital; they the management, 
and they are prospering. Mind you, these places range in age 
from three months at Cleveland, Ohio, to six years in Chicago. 
They are young organizations, but every one of them is among 
the first five dealers in their branch territory. We opened at 
Cleveland, Ohio, on March 1, 1946. We were second in Cleve- 
land in parts sales the first month. The company has now 
attained first place in Cleveland. Why? Because our organi- 
zation is on the incentive plan. They went in to lead, and I 
am confident that they will always be leaders. 

We never have to discharge anyone. The organization will 
do that. They do not allow drones around. If a man is not 
willing to do his share of the work and shoulder his respon- 
sibility, they show him the door. We are not bothered with 
that detail, and so, in our trying to do unto others as we would 
that they should do to us, we have found as nearly a Utopia 
in business as we believe can be found on this earth. 

There are just a few things that we ask: courtesy, industry, 
honesty and fair dealing, not only among ourselves, but with 
the public at large. 


Points the Way to Peace 


And so, I say, when the business of this country shall have 
come to the realization that free enterprise and individual] 
initiative will live only through a system similar to that we 
have inaugurated, then, and then only, will we be able to 
eliminate strikes, class hatred, envy, bad humor and distrust. 
Our people are able to buy the things that are offered for sale. 
They are able to buy many products sold by men here today 
that they would not have been able to buy, but for the in- 
centive plan. I maintain that this is the only way to get dis- 
tribution, for distribution is dependent entirely upon purchas- 
ing power, but many of us have been too selfish and greedy 
to evolve and invoke the right methods to produce the greatest 
possible purchasing power. 

If I were motivated by selfish impulses, I would not divulge 
to you, many of whom are my competitors, the secret of our 
delightful experiences—rather, it is my hope that all business 
enterprises will grasp the plan and put it into operation. 

I believe that America is potentially the richest nation under 
God’s sun, and could produce and distribute necessities and 
luxuries to all. 

I believe that improper distribution of our products is the 
root of all of our trouble. 

I believe that purchasing power is dependent upon a just, 
equitable and fair distribution of the profits resulting from our 
business and industrial ventures. 

I believe that all who will work wil] be able to secure work, 
once the system of fair competition is inaugurated and resultant 
made effective. 

I believe that a system of free enterprise and 
initiative is a guarantee of our democracy. 

I believe in the absence of a plan for incentive and division 
of profits, we will have a government-administered economy 
which will reduce us to servitude, want and an intolerable 


individual 
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BEST SALESMAN! 


That rabbitty wink stops you, doesn't 
it? Wait till you see it in motion, eye- 
ing your customers from your counters 
and store windows, persuading them 


to stop, look, and buy! 





Then you will know for sure 
a genuine sales help this Swingline 


flash-a-motion window display is 


1 EVe(- tae) am N-) 4 colole ME-bele Bo} t-T-1eCe 

colored red, white, blue and yellow 
abet a belo me bne- bi it's bound tc 

pep up your windows and counters 
boost your volume and profit 

Put the Swingline rabbit to work for 

you! Write to us or to your jobber and 


order your. Swingline display today 


HERE'S THE DEAL: 


20 boxes of No. 4 Swingline 20 boxes of No. 3 Swingline staples 


staples 3 No. 3 Swingline staplers 
2 No. 4 Swingline staplers ~ 1 No. 3P Swingline stapler 
1 No. 4P Swingline stapler 2 Pocket Tot staplers 
3 Tot desk staplers 15M Tot staples—5M pack 
nial 10M Tot staples—1M pack No substitutions on deal 
and 
the : YOU SAVE approximately $8.27 on the cost of this same merchandise 


just, purchased through regular channels. AND—you get this new, eye-catch- 


our ing, ‘‘sells-itself,"" Swingline display FREE! In other words, you save 
STAPLES STAPLERS 


ork, money and add a full-time, hard-working salesman at the same timel 
tant 
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a SPEED PRODUCTS COMPANY, INC. - LONG ISLAND CITY 1, N. 
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you “a rubberless stamp in one minute for 
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or write the stencil, snap it on, and print. 
Complete with supplies in compact, durable 
case. Weight: 2 pounds 
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existence, and that this will be followed by a dictatorship. 

I believe that, if and when this purchasing power is provided, 
that we shall go on and on to a higher scale of living for all, 
and that we can lead, by example, a confused world from 
chaos, want, despair and distrust into a state of order, abund- 
ance, happiness, confidence and goodwill. 


Need Money in Hands of People 


But we must lead the way. We have got to get the money 
into the hands of the people to buy with in order to keep our 
wheels turning. Henry Ford, that pioneer and genius of 
mass production, in 1914, instituted the minimum $5.00 a day 
wage. It is reported that what inspired him to do so was the 
realization that he could produce more cars than the public 
was avie to absorb on the then existing wage scale, but by 
raising the scale, more purchasers would be brought into the 
market, tnus ailuwing him to produce mvre cars, and when he 
was avle to produce more cars, he would be able to produce 
them for less. 1 believe that the same theory will work in any 
business. We hear the ‘“‘booger boo’ very often of reaching 
the point of saturation. 1 du not believe that the point of 
saturation could be said to exist in this world until every 
human being lives in a comfortavle home, is weil dressed, well 
fed, and ali are in a position financially to enjoy the full 
production of the world. This can not be accomplished by 
government subsidies and bureaucratic mandates. 

Again, | say, America must lead in this. and when we shall 
have pioneered and blazed the trail aud seen for ourselves, the 
miraculous results of free enterprise, individual initiative and 
rewards for incentive at work, we can send emissaries and 
ambassadors to teach the world the system that wou:d bring 
plenty to them. Then, and then only, can we ‘‘beat our swords 
into plow shares and our spears into pruning hooks.”’ I do not 
believe that any other kind of amwassador or minister or rep- 
resentative can do anything to lead the confused world into 
clear thinking. 


My friends, if we are to save ourselves, our families, our 


homes, our businesses and our country, we shall have to lose 
ourselves in the effort to do so. Then, | am positive that a new 
era will dawn for all mankind and at the dawn, we shall behold 
our own salvation. 





THE FIFTH FREEDOM 


By Grove Patterson 


Editor, Toledo Blade 
Toledo, Ohio 


UCH TALK ALOUT the Four Freedoms. The hour calls for 
the Fifth Freedom. I call it the Freedom of the Imagina- 

tion. Human progress has come through the imagination of 
the few. The hour calls for an aristocracy made up of those 
who have the faith and power and the glory to lift the levels 
of their thinking and push out the horizons of their imagination. 
The glory of imagination is that it sees things not as they are 
but as they might be. It is that extra sight which distinguishes 
greatness from mediocrity. Imagination has written the books, 
painted the pictures, and built the bridges of the world 

As we look out upon an unhappy world today we must see 
that there are no hopeless situations but only men who have 
grown hopeless about them. Their thinking is too narrow, their 
imagination too provincial and too restricted. 

Today I shall suggest three fields into which our imaginations 
must penetrate as never before. 

1.—We must see that a workable reJationship with Russia is 
all that will make it possible, over the long run, to live ir 
“one world.”’ If Russia pulls out of the United Nations, as 
some expect and actually seem to hope for, the world will 
break into two parts. Then, sooner or later, war will be inevi- 
table. 1 am amazed and depressed by the resurgence of isola- 
tion in America. I am amazed and depressed by the number 
of people who think we can go it alone and have a world at 
peace. 1 am amazed by the cloud of fear which hangs so heavy 
Over the minds and hearts of so many Americans when they 
think of Russia. 


See Fear in Russia 


They are full of fears because they lack the imagination to 
project themselves into the minds of other people. Could they 
look into the minds of the fear-stricken Russians, from Stalin 
and Molotov and little Gromyko down, they would see that 
nobody needs peace so much, wants war so little, as the Rus- 
sians. The punishment of Russia in the late war was ten 
times greater by every measurement than that of all its a’lies 
put together. It is estimated that it would take ten million Ger- 
mans ten years, working ten hours a day, to repair the devas- 
tation and the havoc of the three years of the German invasion. 

The Russians are a sick and weary, ill-clothed, ill-fed, ill- 
housed people, who live in a fog of fear, in the obsessional 
complex that all the nations, save the little ones within their 
orbit, will certainly band together and destroy them. Russian 
leadership today is the most vivid example of total, animated 
fear that can be found among the peoples of the earth. 

American political and military Jeadership knows of the 
devastation and the depletion of the Soviet Union. I cannot 
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FINEST CUSTOM QUALITY 







Displayed and demonstrated 
for the first time at the 
N. S. A. Convention just 
closed, MIDCO’s NEW 2-Light 
models and the NEW attrac- 
tive MIDCO Adjustable-Arm 
Floor Lamp met with the 
instant and enthusiastic ap- 
proval of members who had 
the opportunity to personally 
examine these latest addi- 
tions to MIDCO’s fine line of 
fluorescent portable lamps. 
















You, too, will be quick to 
recognize the fine quality and 
value that is instantly appar- 
ent upon personal inspection, 
if you will send for de- 
scriptive literature and 
make your selection 


from the fine MIDCO 
2000 Series Floor Lamp lamps offered. 





4200 Series Desk Lamp 


New catalog and prices on request. 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 
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The Symbol of a well 
Equipped Office... 


Imperial Desks 


Employee morale is a definite problem 
in business today and nothing contrib- 
utes as much towards the right state of 
worker morale as an attractive and ef- 
ficient general office. Since commercial 
desks are such an integral part of the 
office scene, we fully realize the im- 
portance of trying to meet today’s need 
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for more clerical desks. Thus we have 
attempted to satisfy the most urgent 
requirements of Imperial dealers and 
their customers by concentrating much 
of our production in this channel. For 
attractive offices .. . for efficient offices 


. IMPERIAL WOOD DESKS are 


America’s number one choice. 


& 
e=nenaal 


EVANSVILLE 7, INDIANA 


member WOOD office furniture instituti 
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understand why we do not act with greater firmness and forth 
rightness, sure of the justice of our cause as we seek to build 
a happier world and, above all, sure of our power 

There are those who say that although we made a workabl: 
agreement with Russia we can never, because of our differing 
ideologies in politics and economics, live side by side in a 
peaceful world. History belies that theory. From the adoption 
of the United States Constitution in 1789 to the Russian revo 


jution in 1917 there passed 128 years. We were in that period 
further from the autocracy of the czars than we are from the 
liussians today, yet al) that time Russia was th: mly major 
nation in Europe with which the United States was on 


tinuously friendly relations. 


Indifference Our Only Fear 


Some will say that Russia was not then trying to sell, by 
infiltration and propaganda, her system of ]ffe. Il have no fear 
of communist infiltration. Al) we have to fear is our own 
indifference. All we have to fear is the vulnerability of our 
own democratic institutions, which can be destroyed only by 
our own neglect, only because we ourselves destroy them. No 
one from the outside can take them away from us if we love 
and care for them. 

We have the power and we should make Russia understand 
it. At the same time we must not expect to go on without 
her co-operation, and that will take time and patience. The 
United Nations is a little more than two years old. If it was a 
strong, going concern in ten years, in 20 years, thinking man- 
kind would have the greatest over-all success in history. It will 
take time and it will take patience immeasurable 

2.—In the second place, in this difficult world, we must unde! 
stand, as never before, the meaning, the significance of a free 
press and of public opinion. Too many think of the free press 
as a meal ticket for editors and publishers. They do not under 
stand that the institution of democracy rest upon it. They do 
not understand that it is not a special privilege given to publish- 
ers, but that it is a magnificent right given by the Constitution 
io the people, and the people can take it away. It was given 
to the people for their protection against those who would 
misuse their government. Three times I have come back from 
Russia and more than once from Germany and Italy, realizing 
that the only thing that can Keep a man or a group of men 
from stealing a government and running it for private interests 
is a free press. 

Only so long as we can keep open a channel from the seat 
of government to the borders of the nation, through which can 
freely flow information, criticism and condemnation, can we 
maintain our democratic institutions 


Freedom Dies in Silence 


Silence has forged the chains of slaves. Freedom has gone its 
struggling way to death because the lights went out, because 
men did not, could not know. Dictatorship deals in darkness 
and delights in darkness. For more than 150 years we in 
America have known the enriching privilege of representative 
government and its Jiberties, because we have lived in the sun- 
light of free expression. Darkness can cover the land, even our 
land, if men and women do not face the stark reality that the 
fight for liberty is over a constant battle against forces, more 
from within than without, which would take it from us 

Not since the foundation of the republic have newspaper 
men faced a more profound responsibility than they face at 
this hour. We are living in a bewildering world and we need 


accurate information and intelligent interpretation as we neve 
needed them before. 

What is the most powerful, man-made thing upon the earth, 
the thing that can build and tear down, create and destroy” 
The answer is: public opinion. And how is it created? First 


by what you think and what I think. For what we think is 
discharged into words. It is created by what I say and what 
you say, for what we say is discharged into action And to 
help create the ocean of public opinion comes the newspaper, 
furnishing information upon which people can make up their 
minds, and advice which they can take or leave 

We blame wars on foreign ministers and diplomats sitting 
around green tables. We think they thrust our young men into 
armies and send them off to battle. That's all nonsense. Public 
opinion can make war and public opinion can make peace. The 
people can have what they want, if they have sense enough to 
call for it. In a recent Gallup poll 73 per cent of the people 
thought we would be at war with Russia in 25 years. Well, 
we will, if that is the way people continue to feel about it 
Public opinion is a sensitive and at the same time a gigantic 
thing. 


Press Institute Is Helping 


Today the finest movement, the finest effort in the history 
of American journalism is under way. The American Press In- 
stitute has finished its first year-and is now starting’ on its sec- 
ond. Six seminars, with 25 of the foremost newspaper men of the 
country in each, meeting for three-week periods, face the 
growing demands of good newspaper-making in our country. 
Managing editors, editorial writers, city editors, feature edi- 
lors, general reporters, and others wrestle in long. sessions 
With expert help from all over America 
The aim of the American Press Institute is.fo, make better 
hewspapers, newspapers more certainly serving the people's needs 
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STEEL 
TRANSFER FILES 


STURDY 
ATTRACTIVE EFFICIENT 





No. 601A 


Four Ball Bearing Roller construction similar to 
regular Filing Cabinet . . . precision built for 
fingertip drawer control. 


Can be stacked ceiling high by simple interlock- 
ing devices. Electrically welded throughout. . . 


office green finish. 


LETTER, LEGAL AND 
CHECK SIZES 


Special sizes made 
as requested. 


+ 


Packed two cases to a 
carton, shipped F.O.B., 
Factory, Brooklyn, N. Y. 


ae 


Write for illustrated folder 
giving complete informa- 
tion and prices. 


DOLIN 


METAL PRODUCTS, Inc. 
187 VARET STREET 
BROOKLYN 6, N. Y. 
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No. CF4 Fire-Tested Record Container 


MOSLER SAFE CO. 


offers qualified dealers an 
EXCLUSIVE DEALERS’ FRANCHISE 


* Complete selling assistancex Continued factory cooperation 


Learn to talk ‘‘Fire Protection of Business Records’’ to your 
office equipment customers and reap really satisfying profits. 


Wote these features! 

o 
7. MARKET POTENTIAL—Every business has vital records that 
must be protected from fire and which are not covered in fire 
insurance policies. Many firms also need burglary-tested chests 
for cash receipts. These prospects—among which are your best 
customers—have been developed intensively in principal cities 
throughout the world by Mosler field men, using proven sales 
methods. 
2. COMPLETE LINE—The Mosler Safe Co. offers a complete line 
of Safes and Chests— tested and approved by the Underwriters’ 
Laboratories against fire and burglary. 


3S. REPUTATION— Mosler has meant Safes and Safety for nearly a 
century. Mosler is the largest builder of safes and vaults in the world. 


THE 


CABINET TYPE 


FILING SAFES 


Single or Double Door 
Interchangeable 
Filing Units 


INSULATED 


RECORD 
CONTAINERS 


Three and Four 
Drawer Heights 
Selection of Interiors 


WALL SAFES 
ARMORED STEEL 
MONEY CHESTS 


FLAT SILL 


VAULT DOORS 





No. 3348A Fire-Tested Safe 


Exclusive sales franchises considered for territories still open. 
Write for complete details. 


THE MOSLER SAFE CO. 


Largest Builders of Safes and Vaults in the World 


320 FIFTH AVE., NEW YORK CITY: FACTORIES: HAMILTON, OHIO 


Member National Stationers Association 
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more certainly bringing the light to a darkened world. The 
seminars meet at the Graduate School of Journalism at Colum- 
bia University, American publishers are paying the bills. 
It is a major the building of an enlightened 
public opinion 

3.—In the third place, we must have the imagination to see 
the meaning of that much-used term, the One World. Talking 
with Gen, Albert Wedemeyer in Shanghai some time ago I said: 
“It will be a long time before you and your army can finish 
up here and come home.’’ He said: ‘‘We are never coming 
home.’ He did not mean that we should always have an army 


and 
contribution to 


in China, any more than Gen. MacArthur, when he said it 
would take from two to five years more for the occupation, 
meant we shall always have an army in Japan. What he 


meant was that the United States is out in the world to stay, 
and that forevermore we shall have to keep our hands on the 
farflung places of he earth. 


ee 
“Isolation Is Impossible” 


We have to accept our wealth and our power and our capacity 
leadership as a supreme responsibility for keeping peace 
No, in a world that you can fly around in three 
Wwe are not coming home 
however comfortable, 


for 
on this globe. 
days and talk around in 30 seconds, 
any more in the old way. Isolationism, 
is impossible. 

The imagination to see the meaning of one world means that 
we shall have to cultivate the capacity for seeing the world 
as a whole, from the viewpoints of other nations and other 
peoples. As Secretary Byrnes well said, ‘“‘It will be one world 
or no world.’’ It will take measureless time and patience but 
in the long run we shall see that “the force of right supersedes 
the right of force.’’ 

The cynical old 
glory of civilization 
our normal lives in 
fall of the curtain. 
it may well rise on the final act of the human race.’ 

The problem of making it one world and a good world is 
far beyond the capacities of the most competent diplomats to 


Clemenceau, once said that the 
is that it enables us occasionally to live 
the mystic intervals betwen the rise and 
“If the curtain rises on another worid war, 


’ 


Frenchman, 


solve. It can be solved in one way only, and that is by the 
application of Christian principles, with the background of 
power which America has, and which the other nations of the 
earth know America has. 


It is possible to be a great realist and a great idealist at 
ithe same time, if one has both faith and imagination. One 
day last year I had lunch with Gen. MacArthur. Suddenly he 
said: “‘There can never be another war.’’ ‘‘Why?’’ I asked. 


he said, ‘‘don’t you see that man has at last made 
the final discovery? He has discovered how to destroy every- 
thing he has created. From here on it is a spiritual problem. 
Basically it involves a change in man’s thinking.” 

In closing I summarize: The hour calJs for the exercise of 
the Fifth Freedom, the Freedom of the Imagination. We must 
have the imagination to see the meaning of a decent relation- 
ship with Russia, the imagination to see and understand the 
basic meaning of a free press and the gigantic power of public 
opinion, the imagination to see the true meaning of One World. 


‘*Because,”’ 


————_~= 2 


FREDERICK POST OFFERS NEW CALENDAR 

The Frederick Post Company, P. O. Box 803, Chicago, 
recently announced that its branches and distributors 
are offering the popular weekly wall catalog for 1948 
with big dates to command attention in drafting 
rooms, offices and factory. 

“Steam Shovel at Work” is the theme. Illustrated in 
four-color process with six-color tone effects, the 
calendar is 12 x 20 inches in size, spiral bound, with 
engineering data and full 12 months on the back. 
The calendars are sold to distributors on a co-operative 
basis, with their special imprint, the only identifica- 
tion of the Frederick Post Company being the Post 
oval trade-mark. All ideas, art work and printing were 
prepared by the Wall Catalog Company, 59 E. Madison 
St., Chicago. Free copies of the 1948 calendar may be 
secured by writing the Frederick Post Company or 
to the nearest Post distributor. 


pe ——___ 


JACK SCHAFER ADDS MONEL PRODUCTS 

Jack Schafer, manufacturers’ representative, whose 
headquarters are in Fort Thomas, Ky., recently was 
appointed representative of Monel Products Company, 
manufacturers of Mark-King brush pen to be sold to 
dealers in the states that comprise the NSA Fifth Dis- 
trict. Other companies for whom he sells are McLen- 
non Pen Company, John Holland Gold Pen Company, 
Bert M. Morris Company, and Klipson Book Mark 
Company. He is a member of the Fifth District Trav- 
elers Club. 
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NO. 527 


POSTURE-RITE—ARM CHAIR 
WITH FOAM RUBBER SEAT AND BACK 








5 RECOGNIZED ADJUSTMENTS 


ADJUSTABLE BACK REST 
ADJUSTABLE BACK FRAME 
ADJUSTABLE SPRING TENSION 
ADJUSTABLE HEIGHT 

SELF ADJUSTING BACK 





wawn 


Upholstered in Duran. 4’° SPRING FILLED FOAM 
RUBBER SEAT. Stock Colors: Tan, Green, Brown. 
2” Ball Bearing Casters. Other Colors on request: 
Red, Gray, Blue, Ivory, Aqua, Beige, Black, Char- 


treuse, Yellow. 
$5 340 | 


Packed 1 to Carton. 


IMMEDIATE 
SHIPMENT 


725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILI 
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QUEEN Quality for Her AQ 
... TOP SALES for You! Giet 


For You— America’s progressive dealers 

of carbon papers and inked ribbons, Queen 

proudly presents its complete lines of 
branded carbons and inked ribbons 

(| ; ———__ known for consistent dependability. ¢- 


Today America's leading indus- 


Nn tries and your customers demand 
the highest quality—Queen Quality 


CARBON PAPER —branded imprinted lines in all we 
Queen Rison 4 Casson Co.s0c price ranges. Queen fills their com- iihaesbiiee te 


Qveme Reson Carson Co ix 
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Baoeaiva ty USA 


———————+ plete requirements, Mr. Dealer. 3 
Profit by recommending and selling 

Queen Quality with con- 

fidence. 























Your EXCLUSIVE 
QUEEN Dealership 
may be opened in your city. 
Write Us Direct Today 


@ ‘SUPER, SOVEREIGN 








MANUFACTURERS OF QUALITY 


FACTORIES: 
CARBONS AND RIBBONS Brooklyn, N. Y. 
SINCE 1921 Chicago, III. 


QUEEN RIBBON & CARBON CO., Inc. 


EXECUTIVE OFFICES 


742-760 WYTHE AVENUE. BROOKLYN 11, N. Y. 
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39TH NATIONAL BUSINESS SHOW 
(Continued from page 65) 


shown. In charge were Harmon P. Elliott, president, and R. De Pace, 
manager of the New York office 

Executone, Inc., New York 17, N. Y.—-Presented the use of Executone 
inter-office communication and sound systems in offices and plants, em- 
phasizing such special features as complete privacy and the facilities 
for answering calls from remote points in the room without approach 


ing the instrument. Executone’s new Sound System Console, contain 
ing all central control elements necessary for voice-paging and work- 
music distribution was also being show! In attendance was J. A. 
Richards, sales promotion manager, assisted by Herb Federbush and 


T. C. Hughes 

Fandex, Inc., New York 7, N. Y.—Showed the Fandex visible index 
unit, which operates in fan-shape fashion and uses standard index cards 
In attendance was Charles A. Frost 

Federal Cash Register Company, Kansas City, Mo.—-The new 1948 
models of the U. S. cash registers were on exhibit Kyle W. Leeds, 
president of the Federal Cash Register Company, was in charge of 
the display and booths. 

Filing Equipment Bureau, Inc., Boston 10, Mass.—Covered in the ex 
hibit were the various filing system products manufactured by the com 
pany, in addition to Rol-Dex equipment, Harter posture chairs, Sikes 
chairs and Spin-Dex, distributed through the various sales offices. In 
charge of the display were George D. Emmons, Jr., New York sales 
manager, James R. Cobb of the Boston office, James Goodeve, and James 
llergen of the New York office. 

Fototype Company, Chicago 13, ttl..Continuous demonstrations were 
made of the company’s line of letters for photographie reproduction, 
showing actual composition of type lines as well as specimens of work 
performed. In charge of the display were D. F. Buckingham and B. J 
Kolber. 

Friden Calculating Machine Company, Inc., San Leandro, Calif... Fea 
tured was the Friden fully-automatic Model ST-10, as well as the gen 
eral utility Model “D”’ and the tabulating Model ‘‘C.’’ The exhibit was 
under the management of L. B. Taylor, eastern division field manager, 
and J. Arthur Russell, New York district manager, assisted by the 
New York sales staff and sales managers of other Friden agencies in 
the New York metropolitan area. John M. Lund, vice-president and 
general manager of the company, was also present at the show, as was 
H. A. Richardson, Friden advertising counselor. 

General Electric Company, Schenectady, N. Y.—Exhibited in this 
booth was the company’s complete line of fractional horsepower motors 
for business machines. W. H. Tucker of the New York office was in 
attendance. 

Geyer Publications, New York 1, N. Y.—‘‘Office Management and 
Equipment,”’ a trade journal of the office equipment and machine field, 
was displayed. Hugh Ward was in attendance 

Gray Manufacturing Company, Hartford 1, Conn.—Three models of the 
Audograph were exhibited—the Executive, for dictation only; the Mas- 
ter, combination dictation-transcription instrument, and the Secretarial 
model, for transcription only. Present at the show were E. T. Herbig, 
Jr., director of sales; H. S. Christman, metropolitan office sales man- 
ager; Mare Baker, advertising manager, Miss Elise Wilson, and _ sales 
personnel from the New York and Hartford offices. 

Gregory Fount-0-Ink Company, Los Angeles 41, Calif.—The complete 
line of Fount-O-Ink writing sets was on display. Feature of the exhibit 
was a_ self-contained motion picture booth showing the Fount-O-Ink 
motion picture, “It Could Happen To You."’ In attendance were B. A. 
Strang and John W. Emerick, with Sales Manager F. M. Sorenson pres- 
ent the last two days. 

Guide System & Supply Company, New York 13, N. Y.--Products on 
display included the Leader Transfile, the steel front heavv-duty transfer 
file, and the Regular Transfile, an all-corrugated model. Also shown 
were the Guide-O-Folder hanging folder, the Guide-O-File with the Slide- 
0-Matic top, the Guide-O-Tray steel desk drawer unit, and the Guide- 
0-Frame steel file frames for Guide-O-Folders. George Meltzer, Harry 
Lefkowitz and Jerome Kremsdorf were in charge 

Heyer Corporation, Chicago 23, Il.—Exhibited in this space were the 
full line of Lettergraph stencil duplicators and supplies, manufactured 
by The Heyer Corporation, Chicago. In attendance were Joseph and 
Vincent Adragna and George A. Doer. 

Holbrook Microfilming Service, Inc., New York 1, N. Y¥.—On display 
were the company’s 35 mm. and 16 mm. microfilming cameras, as well as 
a microfilm reader and printer. Color film strips and slides were shown 
in the projection booth. In charge was J. R. O’Brien, director of sales, 
assisted by his sales force. 

Houghton, Mifflin Company, New York 16, N. Y.—The Reference His 
tory edition of the Merriam-Webster dictionary was displayed and 
demonstrated 
Hunter Electro-Copyist, Inc., Syracuse, N. Y.. The full line of photo 
copying equipment and supplies manufactured by this company was 
on exhibit. 

Hush-A-Phone Corporation, New York 11, N. Y¥.—On display was the 
new model Hush-A-Phone, the phone silencer solving three phone prob- 
lems—voice privacy, office quiet and improved hearing in noisy places. 
President H. C. Tuttle and D. J. McParland were in attendance. 

International Business Machines Corporation, New York 22, N. Y. 
Various applications of IBM accounting were demonstrated on IBM 
electric punched card accounting machines, including the electronic 
multiplier, calculating punch and the electric document-originating ma 
chine. IBM self-regulating electric time systems and master time and 
program controls were exhibited, as were the various models of the 
electric typewriter. Sales representatives of the home office staff were 
in attendance. 

Itkin Brothers, Inc., New York 17, N. Y¥.—This display covered a gen- 
eral selection of executive and commercial office furniture and equip 
ment, featuring desks, chairs, leather furniture and filing equipment 
Im wood and steel and featured decorative material and planning serv 
ice. Attending were the following: sen Itkin, president; Abe Itkin, 
vice-president; Sam Itkin, assistant treasurer, and Philip Itkin, Samuel 
Lambert, Louis Friedman, Raymond Henry, Jerome T. Meyer, William 
Eisen, Jack Heide and Buck Buchanan, all of the sales department 
Journal of Accountancy, New York 17, N. Y.—On display was the 
“Journal of Accountancy,”’ the magazine for professional accountants, 
and company accounting and financial executives. Accounting books pub 
lished by the American Institute Publishing Co., Inc., were also exhibited 
George H. Sherwood, business manager, was in charge. 

Kalmus-Golden, Inc., New York, N. Y.—Selected lines of Globe-Wer 
nicke, Cramer Posture Chair, Art Steel, Cole Steel, Lyon Metal Products 
and a number of other manufacturers for which this firm serves as dis 
tributors, were on display. Members of the sales staff were in charge 
of the exhibit 

Kee Lox Manufacturing Company, Rochester 1, N. Y.—The company’s 
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No need to pound a “Speed-Mo” Sponge Rubber 
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FILING SYSTEM 
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FILE FOLDERS 
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FILE GUIDES 





IT MAGNIFIES... 


It's a wise dealer who has the 
foresight to sell Barkley Plastic 
Tabs. Yet the reason seems obvi- 
ous; this Tab is kind to office eyes. 
Making the filing clerk's job easier 
assures repeat sales and satisfied 
customers. Barkley's exclusive fea- 
ture — Plastic Tabs — magnify — 
thus minimizing the work in the 
filing department. If you're won- 
dering how to sell new filing sup- 
ply accounts in your community 
use the FINDIT packaged Filing 
System, No. F 25—8, (for | and 2 
drawer file installations) as a door 
opener. Send for illustrated litera- 
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[. L. BARBLEY & CU. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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complete line of inked ribbons and carbon papers were on display. In 
charge of the booth were John A. Noonan, Edward R. Foudy and O, B 
Olsen, all of the New York office 

Kellogg Switchboard & Supply Company, Kansas City 6, Mo.—The 
Select-O-Phone line of intercommunication units was displayed. Man- 
ager J. M. Lindsey was in charge, assisted by the sales staff of the New 
York City branch 

Koller & Smith Company, Inc., New York 7, N. Y.—On exhibit in the 
systems section of the exhibit was the company’s own line of file folders, 
guides, indexes and systems forms, along with a full showing of hous- 
ings for all types of business records. In charge of the systems division 
were C. Ash, R. W. Biggie, C. Zimlinghaus, P. McMenomey, E. A. Hig 
gins, G. De Feis, M. Ben-Dror, D. E. Reilly, C. Draz and M. Daly. 
Linguaphone Institute, New York 20, N. Y¥.—On display were the Insti. 
tute’s Linguaphone language courses, comprised of phonograph records 
and textbooks, suitable for either school or home study and available 
in 29 languages. Shown also were special portable electric phonographs 
fitted with earphones to facilitate language study without disturbance 
In attendance were Miss Anna Sofaer and Charles M. Sherover. 

Long Island Institutional Equipment Company, Inc., Mineola, L. L,, 
N. Y¥.—-Presented was a comprehensive method of training by the use 
of transparent pictures, writing or sijhouettes projected on a screen 
n a normally lighted room, for use in sales promotional conferences 
and educational programs. In attendance was Philip S. Sayles. 
Marchant Calculating Machine Company, Oakland, Calif.—Featured in 
this exhibit was the company’s line of Silent-Speed fully automatic 
calculators. In charge was J. Lowell Oakes, Jr., New York agency man 
ager, while Leslie T. Carr, sales promotion manager, represented the 
home office. Agency managers and sales representatives from many 
cities throughout the country were in attendance. ; 

Mayhal Photocopy Corporation of America, New York 11, N. Y.—In 
actual operation at this booth was the latest model of the Mayhal 
photocopy machine. Actual photocopies were made for visitors as time 
permitted. In charge of the booth were Robert B. Mayer, Joseph Harri- 
son and A. Abrams 

Mimeo Manufacturing Company, New York 13, N. Y¥.—Shown in this 
exhibit were the company’s lines of Copy-Rite duplicators, manufactured 
by Wolber Duplicator & Supply Co., Chicago, Ill. In attendance were 
Joseph Adragna, Vincent Adragna and George A. Doer S. I. Wolf 
represented the factory. 

Monroe Calculating Machine Company, Inc., Orange, N. J.—On disp!ay 
were Monroe adding-calculators, adding-listing, accounting and_ book- 
keeping machines, as well as Monroe checkwriters and signers. Super 
vising the exhibit, which was installed by E. S. Mills, were the follow 
ng Monroe branch managers: R. Trego, downtown New York; G. J, 
Schmucki, uptown New York; R. A. Winans, Brooklyn, and W. L. Mont- 
gomery, Newark, N. J. 

Mosier Safe Company, Hamilton, Ohio.-The exhibit showed the latest 
in the protection of records from fire and money from burglars. Of 
particular interest was the exhibit of a small bank vault door that 
withstood the atom bombing of Hiroshima, Japan. Also shown were 
various types of safes, including the new Mosler patented insulated 
record container. In attendance were Edwin H. Mosler, Jr., John Mos- 
ler, Martin S. Coleman and a staff of trained specialists 

National Association of Cost Accountants (New York Chapter), New 
York 17, N. Y¥.—Backdrop of this display consisted of the association 
name and some Stevenson Trophy banners won by the New York chap- 
ter in competition with the 90-odd other chapters in recent years. Litera- 
ture describing the purposes, nature and objectives of the association 
was distributed during the show. A group of chapter officers and direc- 
tors were in charge of the exhibit. 

National Blank Book Company, Holyoke, Mass.—Featured in this ex- 
hibit were items in bound book and loose leaf recordkeeping equipment, 
with emphasis on the following items: Numer-Ring binders, metal-holed 
sheets with copper reinforcements, Eye Ease accounting records, vertical 
visible and machine bookkeeping equipment. The booth was under the 
supervision of New York Branch Manager William Lindenberger, as- 
sisted by seven New York City area salesmen. 

National Office Management Association (New York Chapter), c/o 
Babcock & Wilcox Co., New York 6, N. Y¥.—The Association again this 
vear sponsored the Office Week Forums concurrent with the National 
Business Show, with booth space devoted to the display of literature 
concering the National Office Management Association, the Transcription 
Supervisors Association of New York and the Filing Association of New 
York, all collaborating in the Forums. In charge of the booth was a 
committee under the direction of Walter P. Welch, director of admis 
sions of the New York association. 

New York State Employment Service, New York 18, N. ¥.—This exhibit 
illustrated the nation-wide scope of placement activities of the New 
York State Employment Service. Visitors at the booth were invited 
to place orders for personnel, register for positions, or secure specific 
information regarding the other services offered by this agency. 

New York Telephone Company, New York 7, N. Y.—In attendance was 
G. } Donohoe 

Niagara Duplicator Company, San Francisco 5, Calif._-This exhibit 
featured the Niagara Model 250, termed the world’s fastest stencil 
duplicator; the Model 150, a ream-feed machine having many of the 
features of the Model 250, and the Model 125, both hand and electrically- 
operated Also on display were stencils, inks, correction fluid, mimeo 
paper, and various other items needed in stencil duplication. Company 
representatives in attendance were L. John Himes, president Ralph 
Johanson, treasurer: L. Edward Scriven, general manager; Ted Cochran, 
supply plant manager, and Gene B. MacFarland, sales manager. Also 
participating were the following personnel of Koller & Smith Company, 
metropolitan New York distributors; J. A. Monahan, A. T. Scully, 
Gerard Levison, ( Phillips, D. Marconi, M. Sexton and Miss M. J 
McMahon 
Office Publications, New York 16, N. ¥.—The Office, a monthly trade 
journal circulated among office equipment dealers and users, was fea 
tured. In charge was William Schulhof, editor 
Office Appliances, Chicago 6, III.—Explained were “Office Appliances, 
the news and technical trade journal of the office equipment industry, 
and the OA Buyers Index,” the new complete directory of the offic 
utility field. In charge was George C Wheeler, eastern manager, as 
sisted by John L. Gallup. President John A. Gilbert from the home 
office was in attendance 
Ohmer Corporation, Dayton 1, Ohio.--Showed was the new 
electric cash registers which was announced to the sales organization 
in September. The new line, designated as the Ohmer Class M-300 
series, has a number of features worthy of close inspection. In charge 
was Ralph K. Ulrich, vice-president; H. F. Grauel, northeastern district 
manager, and Norman F. Shaefer, advertising manager 
Operacio Manufacturing Company, St. Charles, 1il.—Displayed was the 
following equipment Flexifone intercommunication equipment, Explait- 
ette sound slidefilm projectors and Operadio amplifiers, speakers ane 
baffles In attendance were Donald T. Hankins, New York district man 
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TWIN STARS... <e 
Smash hits at N.S.A. 
and New York Business Shows 


THE NEW 
Copyntle 







Copy rite ELECTRIC 
(illustrated) 

HAND MODEL 

also available 







Modern design 





Finger-tip controls 0 ee 
New automatic paper feed 


Attractive two-tone gray finish r) 
. ee 
New automatic master sheet lock Cppy 


and release 


Order your demonstrators now. LI Q U d D D U PLI CATO RS 
ELECTRIC & HAND 


Copy-rite.. A Name Recognized By Leading Dealers The World Over 
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Sectional Bookcases 


No. 800 


Furnished in Oak 
Walnut Finish — Mahogany Finish 
48" high — 34" wide 
Available in 9"-11'"'-13"' Sections. All 


doors may be easily removed without 


tools. Each unit individually cartoned. 





No. 800 


No. 358 Desk 


58° x 32 


Quartered Oak 
or Walnut 
IMMEDIATE 
SHIPMENT 


GENERAL SPECIFICATIONS—Tops |!/,"', Shased Rim High Grade Lacquer—Finish Rubbed 


Tops—Cast Metal Drawer pulls—Steel Automatic Locking Device controlled by center drawer— 


All drawers dovetailed—finished drawer interiors well sanded. 


OTHER SIZES 


Pedestal Typewriter 358PT 58 x 32 Secra Type 35251 “52x 32 
Table M 369 58 x 32 Flat Top . 342 42 x 32 
Flat Top 352 52°% de Secra Type 342ST 42 x 32 


MICHIGAN DESK. COMPANY 


MANUFACTURERS 
GRAND RAPIDS 1, MICHIGAN 
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ager; C. Richard Smith, Philadelphia district manager, and R. E. Carson, 
advertising manager. 

Oxford Filing Supply Company, Brooklyn 6, N. Y.—Featured were the 
Pendaflex hanging file folder and the Pendaflexer file and utility desk, 
as well as a complete line of steel front transfer files. In attendance 
were R. A. Jonas, Sr., R. A. Jonas, Jr., Robert P. Jonas, Harry Armitt, 
Cal Cameron, James T. Hurley, Bill Byer and Sam Wood, advertising 
manager, assisted by members of the New York sales staff and execu 
tives from the Brooklyn office 

Ozalid, Division General Aniline & Film Corporation, Johnson City, 
N. Y¥.—On exhibition was the new Ozalid Streamliner and the Ozalid 
Printmaster, used for demonstrating the newest graphic art, Ozaprint- 
ing. Also shown were many of the 59 different Ozalid sensitized mate- 
rials currently available. In attendance were Hugh Silbaugh, head of 
the market development department; J. A. Travis, Ozalid Atlantic re- 
gional sales manager; W. J. Terrence, New York branch sales manager, 
and personnel from the market development department. 

Parker Steel Products, Inc., Brooklyn 2, N. Y.—-This display featured 
storage, wardrobe and combination cabinets, counter-high single and 
double-door and desk-high cabinets, plus a battery of legal and letter 
size transfer cases for inactive files. Also shown were chrome swivel 
chairs, glider chairs and adjustable chrome stools. Theodore Mestel, 
sales manager, was in attendance. 

Paymasters, Inc., Brooklyn 2, N. Y.—Featured in this booth was a 
complete description of the payroll preparation service, the computation 
ind preparation of payrolls and Federal and State payroll tax returns 
wd reports, and cost distributions, all services of the Paymasters, Inc.., 
organization. Vice-president Joseph T. King was in charge of the exhibit 

Peirce Wire Recorder Corporation, Evanston, Il1..-The display fea- 
tured a large number of Peirce wire recorders in actual use. Visitors 
were invited to use and test the machines, and to become acquainted 
with the newest dictation techniques. In attendance were the following 
personnel from the S. J. O’Brien Sales Corporation, New York dis- 
tributors for Peirce: Col. J. J. Connolly, R. C. Warwick, H. K. Kieronski, 
¥. Waldner, A. Zickel, K. Tindall, B. Donaldson, F. Rossner, G. Pick, 
W. Levinson, H. P. Rutherford, and F. Chaffe. President Charles P. 
Peirce and John Bogan, vice-president in charge of sales and advertis- 
ing, were also present. 

Pitney-Bowes, Inc., Stamford, Conn.—-Arrayed in this four-booth space 
was the full line of Pitney-Bowes mailing equipment, including Metered 
Mail machines, Postage Meters, tax meters, and sealing machines, en- 
velope sealing machines, Mailomat coin-operated letter boxes, Mail Opener 
letter openers, mail and parcel post scales, mailing tables, and count- 
ing devices. The display was in charge of S. N. Baker, manager of 
the New York office. 

Pronto File Corporation, New York 17, N. Y.—The full line of the 
Pronto File Corporation was on display, including the new metal front 
Pronto file. In charge was S. T. Scheinman, aided by V. W. Scheinman, 
S. Gelder, H. Bernstein and M. Kazan. 

Rand McNally & Company, New York 11, N. Y¥.—-Featured in this ex- 
hibit was the Rand MeNally line of maps, atlases and globes, with 
special emphasis on the Ranally trading area map, the sales control 
map, the cosmopolitan map of the world and the commercial atlas 
and marketing guide. In charge of the exhibit was J. S. Frazin, man- 
ager of the eastern commercial division, assisted by eastern sales 
representatives. Christopher M. Weld of the sales and market research 
department, Chicago, was also in attendance. 

Refrigerated Equipment Sales, New York 6, N. Y.—Highlighted in 
this booth was the new Penguin refrigerated console office bar. Charles 
Q. Sherman and Bernard A. Sherman were in attendance. 

Rex-O-graph, Inc., Milwaukee 12, Wis.—Featured was the Rex-O-graph 
Model FM duplicator and the company’s line of duplicating supplies. 
J. Gordon Winders, factory sales supervisor and Fred McMahon, sales 
und service, New York City, were in charge, assisted by Robert W. 
Swain, sales correspondent, Milwaukee, Wis., and salesmen from the 
New York City area, Hartford, Conn., Newark, N. J., Washington, 
D. C., and Philadelphia, Pa. 

Robotyper Corporation, Detroit 12, Mich.Displayed were the new 
Model ER Robotypers, auxiliary machines and perforators—for rapid 
and perfectly matched typing of every description. R. D. Moore, presi 
dent, and G. W. Carlson, chief engineer, were in attendance. 

Rockwell-Barnes Company, Chicago 1, Ili.—Displayed was the com- 
pany’s full Rock-A-File line. Leonard O. Rose was in charge of the ex- 
hibit and Ed. Conlon, vice-president was in attendance. 

Safeguard Corporation, Lansdale, Pa.—The full line of Safeguard check- 
writers was on exhibit as well as the Mini-Mailer addressing machine 
and the Air-In window ventilator. In attendance was P. B. Stitt, as- 
sisted by Ewald Mayer, assistant sales manager and Joseph Strauss 
of the New York sales office. 

Simplex Time Recorder Company, Gardner, Mass.—On display in this 
exhibit were the Simplex hourly three-wire corrective master system, 
the complete line of Simplex payroll and cost clocks, the Temperator 
factory and cost production control unit, the Productograph, used in 
cost and job work, the complete line of Simplex time stamps, Simplex 
program units for ringing bells or sounding warnings at stated inter- 
vals, and a new watchman’s clock with accessories. In charge were Paul 
Hallock, assistant sales manager, and Henry Rexford, engineering de- 
partment, both from the factory, along with A. C. Stuart, New York 
City district sales manager. 

SoundScriber Corporation, New Haven 4, Conn.—These booths featured 
visual panel displays explaining the complete SoundScriber system of 
business communication. Accompanying the panels was a counter dis- 
play of SoundScriber products. A unique demonstration from the stage 
showed the SoundScriber system in actual operation. The exhibit was 
under the direction of Lee LaGanke, sales promotion manager, assisted 
by James McKeon and C. W. Christenberry, Jr. 

Standard Manifold Company, Chicago 6, Ill.—The Repeat-O-Pak and 
Roll-O-Pak carbon forms were shown and demonstrated. These enable 
the user to write several thousand words without reloading. A _ gen- 
eral line of carbon paper and inked ribbons were displayed. In attend- 
ance were William Fleischmann, vice-president, and F. L. Eicher, vice- 
president and manager of eastern sales. 

Staunch Sales Company, New York 16, N. Y¥.—This display consisted 
of a description and demonstration of the company’s product, the 
Tabincert. Richard 8. Hawes, A. B. Hawes and G. Robert Hawes were 
in attendance. 

Thomas Mechanical Collator, New York, N. Y.—On display was the 
company’s complete line of mechanical collators in five stock models 
handling from five to 16 pages. In charge was W. E. Thomas 

Tiffany Stand Company, Poplar Bluff, Mo.—Shown in this display 
was the company’s complete line of portable stands for business ma- 
chines, including new stands for the IBM Electromatic typewriter and 
the IBM Electromatic Formswriter, and a new portable steel table for 
the office. William Simpkins was in charge, assisted by several fac 
tory representatives 

Towner, John E., New York 7, N. Y.—On display was the company’s 
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VAN DYKE— 
FLUORESCENT— 
FOR CHRISTMAS GIFTS 





A Perfect Holiday 
No. 975 cas Gift Suggestion 





BEAUTIFUL “LITE-O-DAY” CLOCK LAMP 


The ‘Peer’ of quality, efficiency and beauty regardless 
of price . . . a favorite gift item. Has exquisite hand- 
rubbed, solid walnut base with the smartness of a solid 
bronze pen rest. Additional features are the nationally 
advertised self starting electric clock, the Parasil shade 
with Genuine White Liquid Plastic reflector and _ in- 
stantaneous manual type switch and ballast. Finished in 
Morocco Brown or Old English. 


Model No. 975 for Single 18” tube. 
Model No. 976 for Two 18” tubes. 





VAN DYKE “LIGHTS THE WAY”... 
To Bigger Fluorescent Volume! 






An 
Outstanding 
Fluorescent 
VALUE! 


VAN DYKE'S new Model 2000 has that right combination 
for certain popularity. It's an all-metal lamp with solid 
bronze appointments and pen rest. Naturally it has an 
adjustable shade which is scientifically designed to pro- 
vide the maximum light. Here is a portable fluorescent 
attracitve enough for any executive's desk—yet economi- 
al enough for clerical or student use. Remember . .. it's 
the VAN DYKE No. 2000—the all-purpose lamp—the 
outstanding fluorescent value in the country. Weight || 
Ibs 


INQUIRIES INVITED—PROMPT DELIVERY 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, Illinois 
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ALMA DESK COMPANY 


HIGH POINT, N. C. 
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line of gummed tape machines and shipping room equipment and sup- 
plies. President John E. Towner was in attendance. 
Tru-Rite, Inc., New York 4, N. Y.—This display was in three sections, 


showing the company’s full line 
spirit duplication products. The 


stencils, ribbons and carbon and 


new Black spirit carben was _intro- 


duced. A. E. Schreyer and Jack Sheldon were in attendance, assisted 


by their full sales staff 


Uarco, incorporated, Chicago 32, 


ii.—The full line of Uarco auto. 


graphic registers and forms were on display. In attendance were J. H. 


Stoneking, advertising manager and 


New York representatives. 


United Cutlery & Hardware Products Company, New York 3, N. Y,— 


Displayed were metal cash, bond 
desk sets, letter openers and cutlery. 


were in attendance 


Victor Adding Machine Company, 


and index boxes, bankers’ shears, 


Emil Stern and Morris Barbanne] 


Chicago 18, Ill.—A complete dis- 


play of all adding machines made by Victor was shown against a travel- 


ing background that has been used in 


a number of cities in the nation, 


In charge was H. O. Bentley, New York branch manager, assisted by 


several New York branch salesmen. 


Visible Index Corporation, New York 17, N. Y.—Exhibited in the VISI- 
record line were the latest all-steel posting models, cycle-skeleton billing 


and mobile cabinets with Porta 
Vertical Models In attendance 


trays plus the first fireproof Visible 
was President Herbert Weston, as- 


sisted by members of the sales staff. 


Wassell Organization, Inc., Westport, Conn.—This display was devoted 
to production, scheduling and control equipment, manufactured under 


Westport offices. 


in charge of the booth, assisted 
Marion Christie. 





the trademark, ‘‘Produc-Trol,’’ and ; ¢ 
termed the ‘‘Signal-Lock.’”’ The display was under the direction of Sales 


Manager R. W. Watts, assisted by 


Western Manufacturing Company, 
company’s line of Wesco steel filing equipment—the single-drawer and 
| two-drawer file, the Wesco Add-A-File, the portable secretarial unit, 
and the new Wesco 2500 two-drawer non-suspension file. All are avail- 
able in choice of six finishes. F. X. 


also a new visible record system, 


members from the New York and 


Aurora, Il.—Displayed was the 


Burke, eastern sales manager, was 
Miss Bernice Napack and Miss 


Wheeldex Manufacturing Company, Inc., New York 7, N. Y¥.—Wheeldex 
card files for all types of card records, direct posting and reference, in 
standard and special sizes, from the 
for any volume were shown. P. S. 
C. H. Scholfield, in charge of dealer sales, was also present. 

Wilco Products, Inc., Philadelphia, Pa.—Featured was the Telebase, a 
compact unit which slips easily over a French phone made of polystyrine 
and combines a memo pad and index 
plastic ball end for dialing. Oliver D. Goldman was in attendance. 

Wolcott Steel Products, Inc., Brooklyn 3, N. Y.—A complete showing 
of the company’s line of steel office furniture and filing equipment was 
featured. President Phil F. Browne was in charge, assisted by Allan Hibel. 


a oe 


tiny 1,000 card desk size and up, 


Chase was in charge of the exhibit. 


with a Scripto pencil having a 


NATIONAL BUSINESS SHOW GUEST BOOK 


A 
Allerton, D R. U., Underwood 
Corp., New York, 5 


Ames, Dorothy R., Ames Supply 
Co., New York, N. Y. 

Anderson, Nils E., Anderson Co., 
Bridgeport, Conn. 

Andrews, Lillian, i Map 
Co., New York, d 


B 


Baker, Marc, Gray Mfg. Co., Hart- 
ford, Conn. 

Beaser, C. E., Rol-Dex Co., Chi- 
cago, IIl. 

Bengston, Thure, Adkins Prtg. Co., 
New Britain, Conn. 

Bentson, R. R., Western Mfg. Co., 
Aurora, Ill. 

Berardi, J., Nationwide Office Sup- 
ply Co., Brooklyn, ¥. 

Bernstein, J., Bison Distributing 
Co., Buffalo, N 

Billington, Ler H., Monroe Cal- 
culating Machine Co., New 
York, N. Y. 

Bills, C. G., /-—-7 Supply Co., 
New York, N. 

Bills, Sally A., Ames Supply Co., 
New York, 

Blaisdell, H. O., fi B. M. Corp., 
New York, Nn. ue 

Blum, Jose h R., Metalstand Co., 
Philadelphia, Pa. 

Bradford, E. M., American Pad & 
Paper Co., New York, N. Y. 
Bradford, H. S., American Pad & 
Paper ‘Co., New York, N. Y. 
Briggs, Dwight N., Sun Rubber 

Co., New York, N. 
Burger, Joseph, Art Steel Sales 
Corp., New York, N. Y. 
Burkhardt, A. W., Victor Safe & 
“oo Co., New York, 
Y 





Burns, George J., Bainbridge, 
Kimpton a Haupt, Inc., New 
York, N. Y. 

Burt, Leo, Burt & Dell, Hartford, 
Conn. 

Button, W. E., Nyy me apg 4 a 
writer Co., New York, N. 


Cc 
Cakebread, C. P., Kalamazoo, 
Ltd., England 
Casey, Frank F., LaPorte & Aus- 
tin, Inc., New York, N. Y. 
Cameron, Cal., Oxford Filing Sup- 
ply Co., Marlow, N. H. 


The following are the names of visitors at the Busi- 
ness Show who stopped in at OFFICE APPLIANCES booth 
and signed their names in the Guest Book. 


Cerruti, per ye aia Corp., 
New York, 

Chisena, W. A.. National Cabinet 
Co., Long Island City, N. Y. 
Clegg, J., I. B. M. Corp., Balti- 

more, d. 

Cohen, I. Alan, Metalstand Co., 
Philadelphia, Pa. 

Cole, T. O., General Fireproofing 
Co., Hartford, Conn. 

Collister, | Ae ge Hart & 
Co., Pough eepsie, N. 

Colpitts, L. L., Moncton, 'N. B., 
anada 

Conklin, Kenneth A., Springfield 
Office Supply Co., Springfield, 


Mass. 

Conlon, J. Edward, Rockwell- 
Barnes Co., Chicago, IIl. 

Corney, Mrs. W. T. Thomas & 
Corney, Toronto, Canada 

Corney, W. T., Thomas & Corney, 
Toronto, Canada 

Coxhead, Stuart P., Ralph C. Cox- 
head Corp., New York, N. Y. 

Cravens, Bill, Walcott-Taylor Co., 
Washington, D. C. 


D 


Devlin, J. J.,  Metwood Office 

yee ny. Corporation, New 
ork > 

Donahue, F. W., Union Rubber & 
Asbestos Co., New York, N. Y. 

Donovan, Ralph H., Security Steel 
Equipment Corp., Avenel, N. J. 

Dunleavy, J. Frank, The Dunleavy 
Co., Boston, Mass. 


E 


Eaton, Jos. S., Old Town Ribbon 
& Carbon Co., Brooklyn, N. Y. 

Elmer, L. D., Montclair, N.. Js 

Emerick, Greg gory Fount-O-Ink 
Co., Los “* eles, Calif. 

Ensinger, H.R 7; Ane Rand 
Inc., New York 

Ericson, W. A., Alen Wales Co., 
New York, 

Feaee, Frank H., ia H. Fargo 

Bridgeport, Conn. 

Feeley, ames E., Springfield Of- 
fice upply Co., Springfield, 
Mass. 

Fried, David, se aed Chair Co., 
New York, N. 

Frost, Herbert E. , ad Cor- 
poration, Brooklyn, N. 

Fucci, Nick, Business Machians 
Products, Inc., New York, N. Y. 
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Swivel Office Chair 
No. 7672-6 










for serviceability. 


You can buy and sell Sheboy 
Company chairs with full assuram 
they will live up to the high , 
maintained throughout our 79 
manufacturers of “Good Ch rs 


popular models are shown 






Office Chair 
No. 7672-2 





SHEBOYGAN CHAIR COMPANY 


Designers and builders of good chairs since 1868—for homes, offices, schools and institutions 
SHEBOYGAN, WISCONSIN 
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MYRTLE DESK COMPANY 
HIGH POINT NORTH CAROLINA 


Furniture Institute 


Member WOOD Office 





238 OFFICE APPLIANCES, November, 1947 








rer fr oS OS 


= ZS ZBezz 


= 





7 





~ 


Business 


Gardner, James E., 
Richmond, 


Equipment Co., Inc., 
Vv 


a. 

Gibbons, A., A. Gibbons Co., New- 
ark, N. j. 

Gilbert, E.; Metwood Office Eauip- 
ment Corp., New York, N. Y. 
Golden, J. Wolfe, Metalstand Co., 

Philadelphia, Pa. 

Goldstein, Burnett, Lombard Office 
Equipment Co., Baltimore, Md. 

Gowa, J., Standard Business Ma- 
chines Corp., New York, N. Y. 

Grayson, Charles Y., 111 Lowry 
St., Delray Beach, Fla. 

Green, Hugh, R. C. Allen Business 
Machines, Inc., Grand Rapids, 
Mich. 

Groenevelt, H. T., Belthane, Hol- 
land 

Guesemer, D. E., Babach & Wil- 
cox Co., Glen Rock, N. J. 


H 

Hackney, J. M., ‘+ <a Rand 
Inc., New York, 

Hardmeier, T. H., J. Fr Pfeiffer, 
Ltd., Zurich, Switzerland 

Harwitz, Marcus, Regal Typewriter 
Co., Inc., New York, WY 

Hayes, George R., Thos. ta & 
Co., as oston, Mass. 

Hiles, S. J., Remington Rand Inc., 
New York, ene 

Hough, Bill, P. Fi Moore, Inc., 
New York, | es 

Hussey, J. C., Royal carci 
Co., New York, N 


Hustwitt, fa A ott Canada 


I 
Isaacs, Mac, Colonial Co., 


Brook- 
lyn, N. Y. 
Israel, Jos. I., Franklin Ribbon & 
Carbon Co., Brooklyn, N. Y. 


Jason, Sam, Montreal, Canada 
Jonas, R. ‘A., it., Oxford Filing 
Supply Co., Brooklyn, N. Y. 
Jordan, Marie, The Flintkote Co., 

East Rutherford, N. J. 


K 

Karasik, Charles, Jaclin Stationery 
Corp., New York, N. Y. 

Kautzmann, Harry L., NuCraft 
Products Co., Brooklyn, N. Y. 

Koch, R. H., Exec. Secretary, Na- 
tional Office Machine ealers 
Assn., Dayton, Ohio 

Kohl, Raymond H., Raymond H. 
Kohl, Westport, Conn. 

Kremsdorf, Irving, Guide System 
& Supply Co., New York, N. Y. 


L 
Lafferty, J. T., Underwood Corp., 


New York, N. Y. 
Laird, Thomas O., Thomas O. 
Laird Co., Charleston, W. Va. 


Langham, N., Weis Mfg. Co., 
Maspeth, N. Y. 
Levy, Irving, Art 
Corp., New York, 
Lyttle, c., Dictaphone Corp., New 

York, 


Steel Sales 


M 
MacFarland, Gene B., Niagara 
Duplicator Co., San Francisco, 
Calif. 
Marsten, Alexander G., Marsten 
Office Outfitters, Pittsfield, Mass. 
Messina, L. J., Professional Prtg. 
Co., Inc., New York, N. Y. 
Meyer, Rudolf, Jaclin Stationery 
Corp., New York, ae 
Morgan, E., Burroughs Add- 
ing Machine Co., Detroit, Mich. 
Mory, Louis H., Universal Busi- 
ness Machines Corp., Middle- 
town, Conn. 
Mosler, John, The Mosler Safe 
Co., New York, N. Y. 


Murphy, E., Johnstown, Office 
Supply Co., Johnstown, Pa. 
Murray, Walter J., Bridgeport, 

Conn. 


N 
Nemzer, Frank, New York, N. Y. 
Nestit, Mr. & Mrs. T., Parker 
Steel Products, Inc., New York, 


Nichols, H. M., H. M. Nichols & 
Co., Inc., Framingham, Mass. 
Nigro, Daniel F., Victor Safe & 

quipment Co., New York, 


. Tee 
Niles, W. J., Frederick Hart & 
Co., Poughkeepsie, N. Y. 


P 
Parker, Mr. & Mrs. L. E., Parker 
* Products Co., Brooklyn, 
- 
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Peck, E. E., Peck’s Office Appli- 
ance Co., Oakland, Calif. 
Pike, Edward E., Columbia Ribbon 


Carbon Mfg. Co., Dearborn, 
Mich, 
Plaine, Nat, New York, N. Y. 
Polmatier, Edward L., Conklin 
Office Supply Co., Springfield, 
Mass. 


Potteiger, R. V., A. P. Little Co., 
Inc., Rochester, N. Y. 


R 
Randazzo, Robert, General Type- 
writer Co., Kansas City, Mo. 
Ransom, Floyd O., Proveedor de 
Oficina, Mexico, D. F. 
Rend, Albert J., Rose Ribbon & 
Carbon Mfg. Co., Elizabeth, 


Rivehte, I. R., Addressing Machine 


& Equipment Co., New York, 
Rose, Adolph, Rose Ribbon & 
Elizabeth, 


Carbon Mfg. Co., 
N. J. 


S 
Samuel, George B., L. C. Smith & 
Corona Typewriters, Inc., Bos- 
ton, Mass. 
Sandner, Ben T., 
New York, N. 
Saunders, Martin, Franklin Ribbon 
& Carbon Co., Brooklyn, N. Y. 
Schmucki, G, L., Monroe Calculat- 
ing | Machine Co., New York, 


Seward, V. J., Remington Rand 
Inc., New York, ¥s 
Shallcross, H. L., Shallcross Co.. 
Philadelphia, Pa. 
Shank, Robert I., 


LePage’s Inc., 
> 


Shank Leather 


Goods Co., New York, N. Y. 
Shannon, George A., Springfield 
Office Supply Co., Springfield, 


ass. 
Shepard, E. T., Remington Rand 
Inc., Atlanta, Ga. 
Silver, Jack V., Advanco Prod- 
ucts, New York, es # 

Snyder, Ben, Jr., U. S. Typewriter 
Ribbon Co., Philadelphia, Pa. 
Snyder, W. T., R. C. Allen Busi- 
ness Machines, Inc., Grand Rap- 

ids. Mich. 

Sorvall, Ivan, Original Odhner Co., 
New York, “ae 

Spohn, Gertrude, Speed Key Cor- 
poration, Brooklyn, N. Y. 


Spangler, A. M. A., 
Philadelphia, Pa. 
Stallings, Joe, Clary Multiplier 


Corp., Los Angeles, Calif. 
Stock, Louis, Rite Line Sales 
Corp., New York, N. Y. 
Strang, B. A., Gregory Fount-O- 
Ink Co., Los Angeles, Calif. 
Strull, Alexander, Alexander Strull 
Advertising, New York, N. Y. 


* 

Taber. Donald R.. American Pad 
& Paper Co., Holyoke, Mass. 

Tate, James F., Montclair, N. J. 

Taylor, Jessie I.. Globe Typewriter 
& Adding Machine Co., New 
Yoru, N.Y. 

Thomson, H. S., Copy-Right Mfg. 
Co., New York, NM. 2 

Toussaint, Fd, Central nie 
& Typewriter Co., Camden, N. J. 

Toussaint. H. C., Central Duplica- 
tor & Typewriter Co., Camden, 
N 


Truess, John, Office Machinery & 
lee Co., Ltd., Toronto, Can- 
ada 

Tupper, Mr. & Mrs. Frank E., 
Southampton, N. Y. 

Turquand, W. G., Underwood 
Corp., New York, N. Y. 


Vv 
VanZant, H. C., H. C. VanZant 
Typewriter Co., Dayton, Ohio 


Wachtel, Louis, American Lead 
Pencil Co., New York, N. Y. 
Watson, Charles J., Peerless-Im- 
perial Co., Inc., New York, 


Wells, H. G., Barrett Adding Ma- 
chine, Philadelphia, Pa. 

Welsh, E. G., etroit, Mich. 

Wendt, W. J., ee Corp.., 
New York, N. 

Williams, John *4 ‘Niagara Hud- 
son Power Co., Syracuse, N. 

Wilson, Wm. Burton, New York, 


N. Y. 
Wood, Samuel A., Oxford Filing 
Supply Co., Brooklyn, N. Y. 
Wolfensberger, J., F. Pfeiffer 
Ltd., Zurich, Switzerland 
Wray, George B., New York, 


Zimmerman, Carl, Old Greenwich, 
Conn. 


November, 1947 


A NEW-ERA 
PRODUCT 





MODEL 2X 





Our 14 watt gooseneck fluorescent desk lamps operate on 
both AC-DC 110 to 120 volts 40-50-60 cycles. No warm 
cord. All lamps guaranteed! 


@ Base, extra heavy, cannot fall 

@ Stiff gooseneck 15” long 

@ The Lamps of a thousand uses! 

@ Noiseless 

@ Finish: Crackle-Hammertone (Brown-Grey). 
Bronze plated 

@ All Electrical parts U/L approved 

@ One (1) or two (2) bulb lamps 

@ Clamp on or desk models. 





MODEL IX 


The one light uses !4-watt fluorescent. Instant flexibility. 
Heavy base. All metal—-dark brown crackled finish. Instant 
starting. For AC or DC operation 110 to 120 volts. No warm 
cords. Operates on all cycles; high power factor corrected. 


“NEW LOW PRICES” 


Write for illustrated circular, 
prices and dealer discounts. 


New ErA Licut Co. 


Office 2121 Broadway, New York 23, N. Y. 
Factory 709 Broadway, Brooklyn, N. Y. 
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EDWIN H. FINEGAN 

O2ZL42. Edwin H. Finegan, Bronxville, N. Y., died on Sep- 
tember 29 following an operation in Polyclinic Hospi- 

tal, New York City. He was born in Grand Rapids, 


Mich., Apri! 24, 1882, and spent almost his entire life 
in the manufacture and sale of office furniture. His 


Aor 7ZXe C @) FE early experience was with the Richmond Backus Com- 
pany of Detroit, Mich. 


For many years, he was secretary and sales manager 
of the Harrocks Desk Company of Herkimer, N. Y. 
Since 1940 he had been eastern representative of the 

MARKING b) 3 VIC ES Imperial Desk Company, Evansville, Ind. He also rep- 
resented the Quigley Furniture Company, Whitesboro, 

N. Y.; the Cramer Posture Chair Company, Kansas 
City, Mo., and the Buckstaff Company, Oshkosh, Wis. 

He is survived by his widow, Lillian S. Finegan. 

He had a world-wide reputation as a collector of 
Chinese stamps and was an active member of the 
China Stamp Society. 

+ / & 
J. EDWIN WILLIAMS 

J. Edwin Williams, 50, treasurer of A. R. Meeker 
& Company, Newark, N. J., distributors of duplicating 
machines and supplies, died October 10 in Orange 
(N. J.) Memorial Hospital after a long illness. His 
residence was in Maplewood, N. J. 

Mr. Williams, who had been with the firm about 15 
years, was born in Yonkers, N. Y., but lived most of 
his life in Maplewood. He was active in civic and 
fraternal affairs. 

Surviving are his widow, Mrs. Mary Lenox Williams; 
a daughter, Miss Elaine M., and a son, Robert A. Wil- 
liams, both of Maplewood; his mother, Mrs. A. N. 
Williams of Short Hills, N. J.; a sister, Mrs. A. J. Wil- 
126 eetioe ot 1 liams of Short Hills, and a brother, Norton M. Williams 
mene of Putney, Vt.—BJ. ee * 

YY HENRY VERNON LARION 

Henry Vernon (Harry) Larion died recently in the 
General Hospital, Hamilton, Ont., following a lengthy 
illness. Since the year 1908 when he left his native 
city of Brantford, Ont., he resided in the United 
States, where he was an expert with the Burroughs 
Adding Machine Company. He died in his seventy- 
sixth year. Mr. Larion was the eldest member of an 
old and respected Brantford family, coming to that 
city in 1892. On the way to visit his sister he took 
ill and never recovered from the effects of a stroke. 
The decedent is survived by one sister, Mrs. Fred Ott, 
37 Richardson St., Brantford; and four brothers, Lorne, 
Willard, Roy and Frank. Burial was made in the Far- 
ringdon burial ground at Brantford.—SJL. 


+ ] 
M. M. JOHNSTON 
Matthew M. Johnston, retired assistant treasurer 


of A. Pomerantz & Company, office equipment dealers 
of Philadelphia, Pa., died October 11 at his home in 








Philadelphia. Mr. Johnston, who was 83, had been 
pa ae | associated with the firm for 36 years, most of the 
WA P22, WH2.0 I time as assistant treasurer. He retired from business 

RES a year ago. 
iyaly 133 Ie) Surviving are the widow, Adalyn, with whom he 
| would have celebrated their fifty-sixth wedding anni- 


| versary this month. 


tb i 


MRS. LEULLA ROBBINS HALL 
Mrs. Luella Robbins Hall, 86, widow of Willard Nash 


| Hall, founder of the Hall Lithographing Company, 


MO YNN NA | Topeka, Kans., died unexpectedly at her home, 1134 
4 INC. | Topeka, October 8. 
| Mrs. Hall, who with her husband had been prom- 


80 DUAN E St. NEW YORK 7, N ry, inent in Topeka’s business circles since 1887, continued 


| after Hall’s death in 1920 to be affiliated in the affairs 
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1d 

ENDLOCK—STYLE CMJ. Binding: 
Extra Heavy Bive State Canvas, Red 
Leather Corners; black Duco metal 
parts; piano hinge; end caps of 
highly nickel plated steel. 


Ss; 


’ 4 Federbush Winners! 







From the smallest pocket memo fo your master 
ledger, Federbush products have the 


1y qualities of champions ... finest materials SECTIONAL POST BINDER 
ve TOPLOCK—STYLE FRB. Binding: 


careful workmanship attention Full Black Imitation Leather, blind 
ns “ee ee 


tooled; seasoned, heavy binder 








board with rounded corners; end 


un to utility. Immediately available caps of high nickel plated steel. 


from stock. Packed 2 to a box. 


SECTIONAL POST BINDER 
TOPLOCK—STYLE FR. Binding: 
Fine Grade Blue Slate Canvas, Red 
Leather Corners; medium weight 


binder board with rounded corners; When It Comes to 
end caps of highly. nickel plated 


steel. Binders — Come 


er 
TS 


SECTIONAL POST BINDER 
Ss KNOBLOCK—STYLE PEM. Bind- 
ing: Full Black Levant Grain Imita- o°- Or Write for 


tion Leather; stainless steel metal 
rims; metal parts black Japanned; Our Complete 
piano hinge; end caps of highly 


nickel plated steel. Catalog. 


to Binder Headquarters 


1e 
i- 
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“RIGID-STAR STEEL TRANSFER CASES 





















ienanaien: : 
: RIGID-STAK 1s Fizecscon | 


May be built 
into rigidly 
interlocked sec- 
tions to any 


Exzinecred TO LAST INDEFINITELY | 


height. 
lo 
e of 
All exposed : = = . gE 
edees eve RIGID-STACK meets the universal need for a modern. m 
rounded, inside . ° . wi 
oaiads: all metal transfer case in which vital records, no longer ms 
a current, may be easily filed and easily found — tomorrow + 
Patented fol- or ten years later, as required. The all-metal construction 
lower block. . 
assures the utmost in protection and decades of efficient 
, St 
service. es 
Reinforced Head. tw 
€ A few dealerships are still available. Write, wire, “ 
Smooth Gray Finish. leph 1 d : li . 
or telephone for cata og page and price Ust. ov 
2 
Available in legal | 
size and letter size. 
rex 








HERRING - HALL- MARVIN SAFE CO. wanicton ono IIS 
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of the company which they had founded. Regardless 
of her advanced age, Mrs. Hall maintained an active 
life, and was interested in a number of welfare or- 
ganizations, ever ready and generous in her contribu- 
tions to the less fortunate. 

At the time of her death, Mrs. Hall was serving as 
chairman of the board of directors of the Hall Litho- 
graphing Company and the Hall Stationery Company. 
and was a director of the Yellow Cab and Baggage 
Company, and the Topeka Hotel Company. 

Mrs. Hall was born in Rochester, Ind., March 30, 
1861, and came to Topeka with her husband in 1887, 
at the time the Hall & O’Donald plant was moved 
there from Logansport, Ind. 

She is survived by one daughter, Mrs. Laura Hall 
Hamilton, of Topeka; five grandchildren and three 
great-grandchildren. A son, Richard Nash Hall, died 
three years ago last June. 

The five surviving grandchildren are Mrs. Richard 
J. Trott, Richmond, Calif.; Daniel Hamilton, Aldon, 
Pa.; Willard Nash Hall II, Richard Nash Hall, Jr., and 
Robert S. Hall, all of Topeka.—_GMH. 

+- - + 
CHESTER A. BADGER 

Chester A. Badger, long active in the Acme Visible 
Records, Inc., organization, died suddenly on Sunday, 
September 28, at his home, 72 Old Estate Road, Man- 
hasset, Long Island. Surviving are his widow, Adelaide, 
and their two children, Pauline and Daniel. 

Mr. Badger joined the Acme organization 28 years 
ago in Cleveland, Ohio. While located there, he was 
very active in various business organizations and also 
was a past commander of the American Legion. He 
came to New York nine years ago and continued his 
active civic life, also serving as president of the Strath- 
more Vanderbilt Country Club at Manhasset. 

At the time of his death, Mr. Badger was vice-presi- 
dent of Acme Visible Records, Inc., New York City. 


+ + 
D. A. BICKFORD AND WILLIAM A. PARKER 

The deaths of two veteran officers of Ideal School 
Supply Company, Chicago, D. A. Bickford and William 
A. Parker, occurred within the last six months. 

D. A. Bickford, associated with the company for 
many years and one of the officers, died October 5 at 
the age of 83. 

William A. Parker, president of the company and 
father of Clifford Parker, with the organization, died 


on June 6. He was 71 years of age. 
———— 


THIS FIRM’S AD FEATURES USE OF “YES” 
The Standard Printing Company, Inc., Alexandria, 
La., doing business under the slogan: “If It’s Used 
in an Office... We Have It,” recently ran an inter- 
esting advertisement which reads in part, as fol- 
lows: ‘“We’re ‘Yes Men.’ Around the desks of many 
of our executive customers sit ‘yes men.’ And we’re 
getting to be ‘yes men,’ too. For now we can Say ‘yes’ 
more frequently when people want to order our fine 
wood office desks and chairs. Our suppliers promise 
many new design and functional advances in new 
wood desk and chair models to be introduced this year. 
Yes, we’ll be glad to tell you about them.”—EEG. 
imental e 
BURGLARS CRACK SAFES AT BROOKLYN 
Burglars recently broke into the stationery firm of 
Stevenson & Marsters, 373 Fulton St., Brooklyn, N. Y., 
escaping with $260 in petty cash. They also cracked 
two safes but found nothing but records inside. Be- 
hind them, the yeggs left two crowbars, a drill and 
several bits. The firm, which employs 30 persons, is 
owned by James, John and Whitcomb Coppola. 


9 
ART METAL EMPLOYEES HAVE PICNIC 
Employes of the Art Metal Construction Company 
recently held their annual picnic at Midway Park 
near Jamestown, N. Y. The picnic, for all employes 
and their families, was under the general chairman- 
ship of W. W. Hall—GET. 
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Heavy Gauge | 


STEEL 





beautiful 
Hammered SILVER-CRAY Finish 


Nos. 923 and 1923 are now 
available with flat key locks, 
or 


CORBIN-Sesamee 
COMBINATION LOCKS 


Cash and utility boxes with Corbin Sesamee Combina- 
tion locks are now available for those who seek the extra 
measure of privacy the combination lock affords. The 
lock can be set to any three digit combination desired. 


Nos. 923 and 1923 are now made with flat lock or with 
combination lock. Otherwise, no change. The same 
fine features, the same high standards of construction 
which made these national favorites, remain. 





The combination lock box opens new profit avenues to you... 
gives you additional sales opportunities. A window display of 
these will emphasize the practical Christmas gift appeal of this 
box . .. and attract buyers for personal use. 


SOLD BY LEADING JOBBERS .. . or write us direct 
PACKED 12 of a style to carton. 





LIST PRICES (Slightly Higher West of the Rockles) 

WITHOUT TRAY WITH 6 COMP. TRAY 
No. 923 Fiat Lock $2.30 No. 1923 Fiat Lock $3.70 
No. 923 CL Corbin Lock 3.10 No. 1923 CL Corbin Lock 4.50 











(Size 11% x 6x 4%) 









No. 1923 
With Tray 


No. 923 
Without Tray 





ENTRAL CAN COMPANY 


2415 West 19th Street - CHICAGO 


Export Representatives 
FRAZAR & CO., 50 Church Street, New York 7, N. Y. 
Cable Address: “FRAZAR” New York 
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DARNELL 


Casters 








It pays to demand Darnell 
Dependability. Darnell 
Products reduce the over- 
head that is underfoot by 
reducing floor wear to a 
minimum. ; 


DARNELL CORP LTD 
LONG BEACH 4 CALIFORNIA 
60 WALKER ST. NEW YORK 13. NY 
36 N CLINTON CHICAGO 6 {LL 
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| Amell, A. W., 
| Andersen, Al, 


N. S. A. CONVENTION REGISTRATION 
(Continued from page 31) 


Allen, Sr., Ivan, Ivan Allen-Mar- 


shall Co., Atlanta, Ga. 
Allien, W. B., Joseph Dixon Cruci- 
ble Co., Chicago, Ill. 


Alter, George H., Invincible Metal 
Furniture Co., Manitowoc, Wis. 
Amberg, Bertrand, Amberg File & 
Index Co., Kankakee, IIL. 
Amell Office Sup- 
plies, Dallas, Tex. ; 
Eagle Pencil Co., 
New York, me Es 
Andersen, Birch, Birch Andersen 
& Co., Gadsden, Ala. 
Andersen, Einer M., Andersen Of- 
fice Supply Co., Mauston, Wis. 
Anderson, A. General Fire- 
proofing Co., Youngstown, Ohio 
Anderson, Geo. S., Abilene Prtg. & 
Staty. Co., Abilene, Tex. 
Anderson, H. C., A. B. Dick Co., 
Chicago, Ill. 
Anderson, James L., S. E. & M. 
Vernon, Inc., New York, N. Y. 
Anderson, Phil M., Kansas City 
Book Dealers Assn., Newton, 
Kan. 
Anderson, Ord E., Rand McNally 
& Co., Chicago, IIl. 

Anderson, R. C., Corry-James- 
town Mfg. Corp., Corry, Pa. 
Anderson, Sidney S., Latsch Broth- 

ers, Inc., Lincoln, Nebr. 
Anderson, Walter M., York Office 
Supply Co., York, Pa. 


' Ankeney, John C., The Ankeney 


Co., Inc., Cumberland, Md. 
Armitage, Don, — Office Sup- 
ply, Charleston, Va. 
Armstrong, H. B., yr Sta- 
tionery Co., Cincinnati, Ohio 
Armstrong, Sam. A., Columbia 
Ribbon & Carbon Mfg. Co., 
Glen Cove, L. I., N. 
Arnold, John H., Lowman & Han- 
ford Co., Seattle, Wash. 
Arver, Charles, Sturgis Posture 
Chair Co., Sturgis, Mich. 


| Ashley, E. Russell, Ashley-McCor- 


mick Co., Bridgeton, N. J. 
Ashley, Joseph M., The Mosler 


Safe Co., Hamilton, Ohio 
Asthalter, ‘I. H., W. A. Sheaffer 
Pen Co., Fort Madison, Iowa 
Atkinson, George R., Weber 

Co., Philadelphia, Pa. 
Atwood, Harold O., H. O. Atwood 


Associates, New York, N. Y. 

Auberry, T. T., Hall & Auberry, 
Inc., ‘Jacksonville, Fla. 

Augur. Newell A., Wallace Pencil 
Co., St. Louis, Mo. 

Auld, Robert L., Carter’s Ink Co., 
Chicago, III. 

Austin, Howard V., Office Sup- 
plies, Inc., Muskegon, Mich. 

Autry, Jack, Wilson Jones Co., 
Chicago, IIl. 

Aylwin, H. Y., F. S. Webster Co., 
Cambridge, Mass. 


Babson, S. M., Bates Mfg. Co., 
Orange, N. 

Bach, Norbert, ‘The Otto Wagner 
Store, Freeport, Ill. 

Backlund, C. G., Business Serv- 
ices, Inc., Mankato, Minn. 

Backus, Ralph H., Richmond & 
Backus Co., Detroit, Mich. 

Baer, H. G., General Fireproofing 
Co., Youngstown, Ohio 

Baird, Paul S., Geo. E. Baird & 
Son, Kansas City, Mo. 
Baker, Harris W., G. & C. Mer- 
riam Co., Springfield, Mass. 
Baker, Ingham cC., G. & C. Mer- 
riam Co., Springfield, Mass. 
Balaban, Nathan, Service Office 
Suppl Detroit, Mich. 
— Harry, Quality Park En- 
velope Co., St. Paul, Minn . 
Ballmer, Couamee A., Commercial 
Book Store, Salem, ‘Ore. 

Bangs, James C., James C. Bangs, 
Stationers, Pocatello, Ida. 

Bannister, Gordon, McComb Sta- 
tionery Co., McComb, Miss. 

Banov, Leon, Art Steel Sales 
Corp., New York, N. Y. 

Bansemer, Roy T., Stationers 
Loose Leaf Co., Milwaukee, Wis. 

Buse, Gordon D., Morris Sanford 

Cedar Rapids, Iowa 

Saiaes, John, Twin City Printing 
Co., Champaign, IIl. 

Barker, Raymond M., S. Barker’s 
Sons Co., Cleveland, Ohio 

Barkley C. L., C. L. Barkley & 
Co., Chicago, IIl. 

Barkley, P. H., C. L. Barkley & 
Co., Chicago, Il. 

Barnard, Don L., W. H. Zaiser 
Specialty Co., Des Moines, Iowa 


Barnes, H. W., Victor Safe & 
Equip. Co., N. Tonawanda, 
iF 


onase Sterling, Barnett Prtg. & 
Staty. Co., Houston, Tex. 

Barnhart, Allan W., Barnhart’s, 
Huntington, Ind, 

Barnhart, Wm. G., Taylor Chair 
Co., Bedford, Ohio 

Barrett, S. G., Autopoint Co., 
Chicago, Ill. 

Bartens, Alex J., Comfort Prtg. & 
Staty. Co., St. Louis, Mo. 

Barth, Arthur A., Jasper Chair 

o., Jasper, Ind. 

Bartlett, Jr., Gus H., Cox & Bart- 
lett Desk Co., Oklahoma City, 
Okla. 

Bartol, III, G. E., C. Howard 
Hunt Pen Co., Camden, N. J. 
Base, L. L., Beckley-Cardy Co., 

Chicago, IIl. 

Bassett, Bert, Bert M. Morris Co., 
Chicago, IIl. 

Bauer, Kenneth, poe & Cobb 
Co., Brooklyn, N. 

Bauer, Robert, National Blank 
Book Co., Holyoke, Mass. 

Bauman, Ralph, Bauman Office 
Equip. Co., Wichita, Kan. 

Baynon, Ned, Cooks’, Inc., Cam- 
den, N. J. 

Bazsinsky, Earle M., Southern 
Prtg. Co., Vicksburg, Mass. 
Beadell, E. C., Freepress Co., 

Mankato, Minn. 

Beadle, J. G., A. B. Dick Co., 
Chicago, IIl. 

Beall, Jack, Business Supply Co., 
Columbia, S. C. 

Beck, Jess M., Western Bank & 
rg Supply, Oklahoma City, 

Becker, Wm. J., Joseph Dixon 
Crucible Co., Chicago, Ill. 

Beckmann, Edward J., New In- 
diana Chair Co., Jasper, Ind. 

Beckman, Herb, Boorum & Pease 
Co., Houston, Tex. 

Bender, Ralph, Sturgis Posture 
Chair Co., Sturgis, Mich. 

Benford, Fred T., Benford Station- 
ery Co., Lakeland, Fla. 

Benge, Roscoe, Codo Mfg. Co., 
Coraopolis, Pa. 

Beekman, Rob, manufacturers’ rep- 
resentative, Medina, Ohio 

Beeler, B. L., Associated Stationers 
Supply Co., Chicago, II. 

Bell, David S., Graver-Dearborn 
Corp., Chicago, Til. 

Bell, Harold, Sturgis Posture Chair 
Co., Sturgis, Mich. 

~— H. J., Scripto, Inc., Atlanta, 

“ 

Bell, S. A., Gregory Fount-O-Ink 
Co., Los Angeles, Calif. 

Belton, Harold T., S. C. Toof & 
Co., Memphis, Tenn. 

Benner, Dan, Kessler Office Sup- 
plies, Grand Rapids, Mich. 

Benson, R. V., R. P. Lewis Co., 
Flint, Mich. 

Berger, H. C., H. C. Berger Co., 
Lansing, Mich. 

Berger, Robert A., Stow & Davis 
Furniture Co., ’ Grand Rapids, 
Mich. 

Berglund, Arnold E., Jos. Dixon 
Crucible Co., Minneapolis, Minn. 

Bergstein, Herman, Fair Furniture 
Co., Newark, N. J. 

Bergquist, Harry, Boorum & Pease 
Co., Minneapolis, Minn. 

Berner, Lawrence K., Acme Prtg. 
& Staty. Co., Pittsburgh, Pa. 

Berry, C. H. “Jack”, Browne- 
Morse Co., Muskegon, Mich. 

Berry, Fred, Stationers Distribut- 
ing Co., Ft. Worth, Tex. 

Berry, W. J., Hay Stationery Co., 
Ltd., London, Ont., Canada 

Bertelson, O. J., Bertelson Bros., 
Minneapolis, Minn. 

Bickel, Norman, Sanford Ink Co., 
Bellwood, IIl. 

Bieser, Horace F., Everybody’s 
Office Outfitters, Inc., Dayton, 
Ohio 

Bigelman, Leo, Modern Office Sup- 
ply Co., Detroit, Mich 

Biggs, Eugene, Koh-I- Noor Pencil 
Co., Inc., Bloomsbury, N. J. 

Bina, S. J., The S. -"" Bina Co., 
Grand Forks, N. D. 

Bingham, Jr., Arthur W., Boorum 
& Pease Co., Brooklyn, N 

Birt, Harry R., Byron Weston Co., 
Dalton, Mass. 

Bishop, R. V., The Office Supply 
& Prtg. Co., Cleveland, Ohio 

Bittman, H. U., A. W. Faber, 
Inc., Newark, N. 5. 
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DO/MORE is a name that signifies more than 
leadership in posture chairs. To thousands, large 
and smal! companies alike, it symbolizes a stand- 
ard of service that assures continuous satisfaction 
on the part of individual users. This nationwide 
recognition adds up to acceptance by both em- 
ployees and their employers .. . the result of 25 


years pioneering in the field of posture seating. 


{ Variety of Models, each tailored 
to the job, make Do/More posture chairs easy 
to sell for company-wide installations. Each chair 
adjustable to the individual... for correct 
posture and day-long comfort. Write for 


illustrated catalog. 


DOMORE CHAIR COMPANY, INC. exrkuarr 4, iInDIANA 
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THE RICHARDS cCoOPYHOLDERS |: 


MODEL A Bl 
LINE INDICATOR | ** 


Bli 
IS ONLY 4" WIDE Blo 
ADJUSTS READILY TO - 
SLANTING LINES c 


COPYHOLDER 


USES NO DESK SPACE 


HOLDS COPY IN IDEAL 
READING POSITION 


Blu 
= 
SLIDES RAPIDLY FOR Blu 
INITIAL SETTING a. 
Bol: 
H 
Bon 

C 


HAS S-SHAPED PEDESTAL 
FOR CHANGING POSITION 


SLIDES INTO TYPEWRITER 
DESK WITHOUT DETACH- 
MENT 


MOVES A LINE A TIME 
BY ROTATION OF KNOB Bes 
Bor 
MADE OF ALUMINUM HAS BALL BEARING x 
CONTACT WITH spiIRAL | >% 


TRACK lee - 





WEIGHS ONLY 2 POUNDS 





Model A on Left hand typewriter desk Cc 
in operating position 7 
: 








: Model A on typewriter stand Model A on right hand typewriter desk Brac 
Wide copy with extra long line indicator Notebook in gosition for copying 





Model A when temporarily not in use 





Model A being stored in typewriter desk ———> 


MODEL A CAN BE INSTANTLY PUSHED INTO ANY POSITION Bret 


Write or wire today for descriptive circular showing a complete pat 
line of copyholders and bookholders for use with typewriters, cal- El 
culating machines, IBM key punch machines and outline your needs. =< 


HENRY |. RICHARDS : 


2258 N. VERNON STREET ARLINGTON, VA. Sta 
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Black, — N., The Parker Pen 
Co., anesville, Wis. 

Blackstone, A. E., Butler Bros., 
Chicago, Ill. 

Blackwell, Reid B., Emarines 
Printers, Council Bluffs, Iowa 
Blad, C. H., Corry-Jamestown 

Mfg. Corp., Corry, Pa. 

Blech, Wm. S., The Gustave 
Fisher Co., Hartford, Conn. 
Blest, E. J., E Bee Business Sys- 

tems Co., Belleville, Ill. 

Blevins, E. ¥- Caldwell-Sites Co., 
Roanoke, Va. 

Blied, Leo J., Blied, Inc., Madi- 
son, Wis. 

Block, M., Keystone Steel & 
Equip. Co., Philadelphia, Pa. 


Blum, J. H., Fibre Forming Co., 
Olean, N. Y. 
Blum, Jerome The Fibre Form- 


ing Corp., lean, N. Y¥. 

Blum, H. F., Esterbrook Steel 
Pen Mfg. Co., Camden, N. J. 
Blumenthal, Harry, New England 
Paper Purch Co., Natick, Mass. 
Boemer, J. H., Henry E. Wedel- 
staedt Co., St. Paul, Minn. 


Boling, K., Myrtle Desk Co., 
High Point, N. C. 
Bond, J. Harvey, Dennison Mfg. 


Co., Chicago, Ill. 

Boone, Maurice, The Standard 
Printing Co., Louisville, Ky. 
Borders, Maurice, manufacturers’ 
representative, Louisville, Ky. 


Borders, Melville, Wilson Jones 
Co., Chicago, Ill. 
Borges, Lewis, Hamilton Indus- 


tries, Inc., Los Angeles, Calif. 

Bosse, Gilbert H., Imperial Desk 
Co., Evansville, "Ind. 

Boswell, J. W., E. R. Conner & 
Co., Ft. Worth, Tex. 

Boulware, Arch, Ft. Worth Office 
Supply, Ft. Worth, Tex. 

Bowen, Herbert I., Bowen Supply 
Co., Plant City, Fla. 

Matt C., Bowen Supply 
Co., Plant City, Fla. 

Boyd, Alton B., Boyd Printing 
o., Panama City, Fla. 

Boyd, G. F., Shaw-Walker Co., 
Muskegon, Mich. 

Boyd, Jr., W. K., Old Town Rib- 

n & oe Co. Inc., Schenec- 

tady, N ro 

Boyd, William J., Art Steel Sales 
orp., New York, N. Y. 

Boyer, K. L., Newell B. Newton 
0., Toledo, Ohio 


Brackbill, John H., Kisco Com- 
pany, Inc., St. Louis, Mo. 
Brackett, Letitia, Paper Service & 


Office Supply, Indianapolis, Ind. 
Bradley, E. J., Higgins Ink Co., 
Inc., Brooklyn, N. Y. 
Bradley. Sheldon, American Writ- 
Paper Corp., Holyoke, Mass. 
Brat ley, W. E., Allied Carbon & 
-/—s Mfg. Corp., New York, 
N. 


aly 7. R., Geyer Publications, 
New ‘ee 

Brain, . John 'B., “Brain Station- 
ery = Omaha, Nebr. 

Braley, Donald P., Watson Mfg. 
o., Inc., Jamestown, N. Y. 
Brandt, Henry, Maywood Type- 
writer & Office Supply, May- 

wood, Ill. 
Branham, Don L., Branham’s, 
Inc., Oklahoma City, Okla. 
Brannon, Ben R. Service Prtg. & 
Office Supply, Dallas, Tex. 
Brayman, Marshall, Eversharp, 
Inc. Ceenge, Ill. 
Breard, V., Monroe Office 
Equip. Co., Monroe, La. 
Bredesen, M. A., Bredesen Bros., 
Beloit, Wis. 
Breen, George T., Mosler Safe Co., 
Hamilton, Ohio 
Breitenstein, H. L., All Steel 
Equip. Co., Detroit, Mich. 
Brenner, Joseph N., Brenner Desk 
Co., Newark, ae P 
Bresler, Alvin B., Gulf States Sales 
Corp., Birmingham, Ala. 
Bretz, H. M., Archie Sherer Co., 
Dayton, Ohio 
Brewer, Lee J., Arey-Jones Co., 
San Diego, oT 
aepewet, 3. @:, 

0., Greenville, 4 
Brim, J. W., Malone Office Equip. 
Co. Columbus, Ga. 
Brink, Earl R., All Steel Office 
Supply Co., Salt Lake City, 
Utah 


Brinson, G. — The White Co., 
Columbus, 

Bristoll, B. ng Koch Brothers, Des 
Moines, Iowa 

roaddus, Beatrice E., Bartlesville 
Stationery Co. Inc., Bartlesville, 


ia. 
Brock, B. Harry, Brock Press, 
Inc., Stamford, Conn. 


G. Brightwell 
c. 
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Brohm, Ben, Eagle 
New York, N. Y. 
Brosk, Harold A., Brosk Printing 
& Office Supply, Kenosha, Wis. 
Brown, Bob F., Midland Station- 


Pencil Co., 


ery & Supply Co., Jefferson 
City, Mo. 

Brown, B. R., S. Ba Stafford, Inc., 
New York, 'N. 

Brown, Don F., Coie Bros., Lin- 
coln, Nebr. 

Brown, Edgar F., Richardson, 


Inc., Baltimore, Md. 

Brown, George C., Wilson Jones 
Co., Chicago, Ill. 

Brown, James C., Automatic Pencil 
Sharpener Co., Chicago, IIl. 

Brown, Joseph T., Bryant Litho- 
graphing Co., Atlanta, Ga. 

Brown, Karl F., Brown’s of Long 
Beach, Long Beach, Calif. 

—— Lester W., Jasper Chair 

Jasper, Ind. 

mans. Louis M., Eberhard Faber 
Pencil Co., Brooklyn, =P 

Brown, Martin, The i L. May 
Co., New York, N. 

Bruce, Bert B., Hutch- a Inc., 
Hutchinson, Kan. 


Bruner, W. G., Office Staty. & 
Equip. Co., Chicago, Ill. 

Bryant, Jr. H. H., Bryant Office 
Supply Co., Miami, Fla. 


Brydon, Blan, Standard Prtg. Co., 
Hannibal, Mo. 

Buckwalter, P. B., National Blank 
Book Co., Holyoke, Mass. 

Budd, Fred, McKee Printing Co., 
Butte, Mont. 

Buice, Harry, Ivan Allen-Marshall 
Co., Atlanta, Ga. 

Buka, Sidney N., Mutual Furniture 
Co., Denver, Colo. 

Bulger, Tom, Geyer Publications, 
New York, N. Y. 

Bullard, Kimball S., Dennison Mfg. 
Co., New York, N. Y. 

Bumbarger, Paul W., Bumbarger’s, 
Inc., Hickory, N. 

Bunning, S. E., Burgher Williams 
Co., Virginia, Minn. 

Burger, Joseph, Art 
Corp., New York, 

Burgess, Norbert, Suntord Vink Co., 
Bellwood, IIl. 

Burke, John, Maso Steel Products, 
Chicago, Ill. 

Burnett, Robert C., Sentinel Prtg., 
Inc., Indianapolis, Ind. 
Burns, D. L., Mansfield 
writer, Mansfield, Ohio 
Burns, Milton, Yates, Burns & 
Harris, Inc., Detroit, Mich. 
Burns, Tolman, Mansfield Type- 
writer & Office Supply Co., 

Mansfield, Ohio 
Burst, Frank C., Sentinel Printing 
Co., Indianapolis, Ind. 

Burton, A. C., Associated Station- 
ers Supply Co., Chicago, IIl. 
Bush, Hugh B., The House of 
Wren, Oklahoma City, Okla. 
Butterfield, Sidney, Smith & But- 
terfield Co., Evansville, Ind. 
Byers, W. E., Byers Office Equip., 

Davenport, Iowa 


Cc 


Cady, A. H., McMillan Book Co., 
Syracuse, N. Y. 

Cammack, Allen B., Cammack Of- 
fice Supply, Burlington, N. 

Campbell, Art, Commercial Office 
Supply, Eugene, Ore. 


Boy Sales 


Type- 


Campbell, Marvin, Dependable 
Mtg. Co., Omaha, Nebr. 

Campbell, R. D., Horder’s, Inc., 
Chicago, III. 


Canfield, Earl L., The Sight Light 


Corp., Deep River, Conn. 
Cannon, Wilbur F., Fidlar & 
Chambers Co., Davenport, Iowa 


Cannon, William W., W. H. Gun- 
locke Chair Co., Wayland, N. Y. 
Caracci, Louis F., The Nor-Wood 
Co., Inc., New York, N. Y. 
Cardinell, John , 
Montclair, N. j. 
Carithers, H. G., 
lace-Courtney, Inc., 


Cardinell Corp., 


Carithers-Wal- 
Atlanta, Ga. 


Carlson, A. G., Carlson Brothers, 
Inc., Moline, Il. 

Carlson, C. H., Horder’s, Inc., 
Chicago, IIl. 


Carlson, Lynn P., Redeker & Dick, 


c., Cincinnati, Ohio 
Carmichael, James, Scripto, Inc., 
Atlanta, Ga. 
Carmichael, J. V., Scripto, Inc., 
Atlanta, Ga. 
Carpenter, Russell, Sanford Ink 


Co., Bellwood, Il 
Carr, Carroll M., Chambers-Carr 
Office Supplies, Jackson, Miss. 
Carrow, Art M., Speed Products 
Co. Inc., Houston, Tex. 
Carrters, J. E., Kingsley Stampin 
Machine Co., Hollywood, Cali 
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The scope table, T-square, etc. of the Fluorescent Model 
F-2 are identical to the Standard Model. 
the way it is illuminated. The use of FLUORESCENT 
LIGHTING introduces an entirely new standard of scope 
illumination and here are some of the advantages. 

1. The Lighting Unit is entirely enclosed; no loss of light, and 

all parts are fully protected within a steel case. 
2. The entire writing area of the stencil is amply and evenly 


illuminated. 


3. The glass of the scope and the stencil remains cool. 


4. A handy ‘‘push-button” 
the scope. 


5. The Lighting Unit can be purchased and attached to any 
of the metal TECHNYSCOPES now in use. 


6. The Lighting Unit and its component parts, if used with 
AC-110V-60 cy. is guaranteed for a period of one year. 


COMPLETE SCOPE WITH LIGHTING UNIT AND TWO 18” 
FOR USE WITH AC-110V-60 cycle. 


FLUORESCENT LAMPS. 
ONLY 





FLUORESCENT MODEL F-2 LIGHTING UNIT 


MAY BE ATTACHED TO ANY OF THE METAL TECHNYSCOPES 


NOW IN USE. 


COMPLETE LIGHTING UNIT. SWITCH AND TWO 18” 
RESCENT LAMPS. FOR USE WITH AC-110-60 CYCLE. 


IMMEDIATE DELIVERY—Have you seen our ad on the Hilco 


Model 4 . see page 303 


switch is conveniently located on 


MODEL pie 


The difference is 


$29.50 


FLUO- 


$1650 





TECHNYGRAPH COMPANY | 


TECHNY, ILLINOIS 
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IMMEDIATE DELIVERY 
QUALITY ALUMINUM 
ACCESSORIES 


CREATED TO HARMONIZE WITH METAL 
OFFICE FURNITURE ENSEMBLES 


ASH STANDS 
No. 223 


te oo eete 1G. Sl 
diameter heavily weight- 


29" high 
od... 205" ett." 
8" amber glass tray. 


224 


27'/2" high... Base 10" 
diameter heavily weight- 
od... 1% pom... 
8'' amber glass tray. 


LIST $17.00 


SHIPPING WEIGHT 
P 12 LBS. 





No. 223 


i 
-” 


No. 224 


19/2" high . . . Base 10" diameter, Top II" 
diameter . . . 2!/2" tube. 
SHIPPING WEIGHT 1!0 LBS. 


LIST $15.00 


COSTUMERS 


Made of I!/." aluminum 
tube. Height 72", Base 
12" diameter with heavy 
iron loader under spun 


aluminum base. 


SHIPPING WEIGHT 
22 LBS. 


No. 220 LIST $21.00 





No. 229 


permanent finish. 
. shipped F.O.B. Factory. 


All are highly polished and buffed 
Packed set up... 
GENEROUS DEALERS DISCOUNT 


Complete Catalog and Price 
List on Request. 


GLARO MACHINE Propucts ComPANY 


MANUFACTURERS 
3711 EDGEMERE AVE. FAR ROCKAWAY, N. Y. 


one to a carton.. 








_ LEO MEE 
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Carter, George G., A. Whitley 
Ltd., Windsor, Canada 

Carter, H. H., Goodwin & Carter, 
Houston, Tex. 

Carter, J. D., The Norfolk Staty. 
Co., Inc., Norfolk, Va. 

Carver, R. L., 
Sturgis, Mich. 

Cass, De Lysle, Office Appliances, 
Chicago, III. 

Cassady, Walter G., Acme Visible 
Records, Inc., Chicago, III. 

Castle, W. B., Castle Printing Co., 
Shreveport, La. 

Caswell, Frederick H., F. S. Web- 
ster Co., Cambridge, Mass. 

Cathey, S. N., Cathey Office Fur- 
niture, Dallas, Tex. 

Celusta, George R., A & E Supply 
Co.. Duluth, Minn. 

Chamberlain, C. R., Cel-U-Dex 
Corp., Brooklyn, N. Y. 

Chambers, Glenn W., Weis Mfg. 
Co., Monroe, Mich. 
Chancellor, C. W., West Texas 
Office Supply, Midland, Tex. 
Chandor, Keith, Bates Mfg. Co., 
New. York, N. Y. 

Channon, S. L., The F. W. Rob- 
erts Co., Cleveland, Ohio 

Charles, F. C., Cramer Mfg. Co., 
Los Angeles. Calif. 

Chase, H. C., Joseph Dixon Cruci- 
ble Co., Jersey City, N. I. 

Chenet, J. V., S. . Stafford. Inc., 
New York, N. 

Cheney, Paul W., ) Co., 
West Springfield, Mass. 


Harter Corp., 


Cherry, Richard F., The Mc- 
Manus-Troup Co., Hartford, 
Conn. 


Chesick, Henry L., The Century 
Press, New Castle, Ind. 
Chesnut, J. Gibbes, Chesnut Office 
Equip. Co., Gianesville, Fla. 
Chindgren, Fred A., Watson Mfg. 
Co., Jamestown, N. Y. 
Chisholm, G. F., Industrial Tape 
Corp., New Brunswick, N. J. 
Christensen, Fred, S. E. & M. 
Vernon, Inc., New York, N. Y. 
Christenson, D., Sioux Falls Book 
& Staty., Sioux Falls, S. D. 
Christenson, E. L., Christenson 
Office Supply, Janesville, Wis. 
Chumley, Harry H., Woodworth’s 
Book Store, Chicago, Til. 
Churnick, Fdward S., Daco Card 
& Index Co., Boston, Mass. 
Chute, Jr., Mortimer H., Bain- 
bridge, Kimpton & Haupt, Inc., 
New York, N. Y. 
Clark, H. R., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 

Clark, James M., Spencerian Pen 
Co. Inc., New York, N. Y. 
Clark, Jim, Speed Products Co., 

Inc., Long Island, N. Y. 
Clarke, Roy, F. S. Webster Co., 
Cambridge, Mass. 
Clay, Paul, Stationers, Inc., In- 
dianapolis, Ind. 
Clayton, Samuel S., Koh-I-Noor 
Pencil] Co. Inc., Bloomsbury, 


w...3, 

Clegg, Wm. C., The Clegg Co., 
San Antonio. Tex. 

Clemen, C. . oe, G. F 
Aigner Co., Chicago, Il. 

Clingempell, R. E., Caldwell-Sites 
Co., Roanoke, Va. 

Cloke, Fred, Cloke & Son, Ltd., 
Hamilton, Canada 

Cobean, Warren R., Cobean Sta- 
tionery Co., Roswell N. M. 

Cocke, Fred, Clarksdale Prtg. Co., 
Clarksdale, Miss. 

Cockrell, Joe J... Von Boeckmann- 
Jones Co., Austin, Tex. 

Com. ©: FF. ©. 8, Cody Coe, 
Dubuque, Iowa 

Coelin, A. B., Wilson Jones Co., 
Boston, Mass. 


Coggin, F. L., Sun Rubber Co., 
Barberton, Ohio 

Colborn, G. O., Hoosier Supplies, 
Inc., Vincennes, Ind. 

Cole, A. J., Cole & Co., Harris- 
burg, Pa. 


Cole, Ira, Mittag & Volger, Inc., 
Park Ridge, N. J. 

Cole, W. W., General Pencil Co., 
Jersey City, N. J. 

Colebank, C. S., Colebank Office 
Supply, Elkins, West Va. 

Collins, Earl, Rockwell-Barnes Co., 
Chicago, Ill. 

Collins, Walter, Stein Bros. Mfg. 
Co., Chicago, Ill. 

Collum, J. , Comfort Prtg. & 
Staty. Co., St. Louis, Mo 

Colomb, Lionel, Weis Mfg. Co., 
Monroe, Mich 

Comenitz, Elliott, The Standard 
Diary Co., Boston, Mass. 

Comstock, W. D., G. J. Aigner 
Co., Chicago, Ill. 


Conklin, Duncan, Boorum & Pease 
Co., Chicago, IIl. 

Conley, C. Stationers Corp., 
Los Angeles, Calif. 

Conlon, J. Ed., 
Co., Chicago, Il. 

Conniff, E. Hodgman Rubber 
Co., Framingham, Mass. 

Consedine, Dan J., Richard Best 
Pencil Co., Springfield, N. J. 

Constantine, George, Palace Office 
Supply Co., Tulsa, Okla. 

Constantine, James, Palace Office 
Supply Co., Tulsa, Okla. 

Cook, Al, Al Cook Desk & Office 
Supply, Oklahoma City, Okla. 

Cook, Carl B., Cooks’ Inc., Cam- 
den, N. J. 

Cook, Murray, Cook’s Stationery, 
Brooklyn, N. Y. 

Cook, W. D., H. Dorsey Douglas, 
Inc., Oklahoma City, Okla. 

Cooke, Jack R., Cooke Office Sup- 
ply, Okmulgee, Okla. 

Cooke, J. L., Cooke Staty. Co., 
Salem; Ore. 

Cooley, Parle, Bates Mfg. Co., 
Glenview, II. 

Cooper, Frank S., Codo Mfg. 
Corp., Coraopolis, Pa. 


Cooper, H. Ed., San _ Leandro, 
Calif. 
Cooper, H. H., Associated Sta- 


tioners Supply Co., Chicago, III. 
Cooper, Jr., Jim manufac- 
_ representative, Atlanta, 


Cooper, John M., Foote & Davies, 
_Inc., Atlanta, Ga. 

Copeland, C. J., C. J. Copeland 
Office Fquip., Kingsport, Tenn. 

Corbett, Bill, manufacturers’ repre- 
sentative, Philadelphia, Pa. 

Corlett, R. K., Corlett’s, Inc., De- 
catur, IIl. 

Cormack, George, Wilson Jones 
Co., Chicago, Ill. 

Cornelius, Ivan, Northern States 
Envelope Co.. St. Paul, Minn. 
Cornish, I. R., Yawman and Erbe 
Mfg. Co., Rochester, N. ““ 

Cote, A., Reyburn Mfg. Co., 
Philadelphia, Pa. 

Cowan, M. R., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 
Cowart, Zollie, Alabama _ Office 
Supply Co., Opelika, Ala. 
Craig, Frank, Eagle Pencil Co., 
New York, t £ 

Cramer, R. A., Cramer Posture 
Chair Co., Kansas City, Mo. 
Cravens, Wm. H., Walcott- Taylor 
Ca, Tae., Washington, D. 
Crawley, J. F., Parker Pen Co., 
Janesville, Wis. 

Cray, Joseph C., Cray Bros., Mc- 
Keesport, Pa. 

Crile, Don A., Office Equip. Co., 
Canton, Ohio 

Crone, E. V. (Gene), 

Equip. Co., Peoria, Ill. 

Cross, L. E., H. M. Clark Office 
Supply Co., Phoenix, Ariz. 
Crossette, R. G., Eureka Specialty 
Print. Co., Scranton, Pa. 
Crossman, H. B., Crossman Office 
Supply, Sturgis, Mich. 

Crowl, L. S., Blade Printing & 
Paper Co., Toledo, Ohio 
Crowther, Jim, John W. Graham 
& Co., Spokane, Wash. 

Cude, J. Harold, Stewart Office 
Supply Co., Dallas, Tex. 
Curran, George L., Moore Pen 
Company, Boston, Mass. 
Curtis, Ellen T.., William Burford 
Prtg. Co., Indianapolis, Ind. 


Business 


Curtiss, Frank R., Neva-Clog 
Products, Inc., Bridgeport, 
Conn. 


Cutler, R. T., Hodgman Rubber 
Co., Framingham, Mass. 


D 


Dahl, Ernest A., Business Eff- 
ciency Aids, Skokie, Ill. 

Dahl, Jr., Ernest A., Business Eff- 
ciency Aids, Skokie, Ill. 

Dahl, Harold E., Harold E. Dahl 
Co., Tacoma, Wash. 

Dahlberg, B. Mis Midland Paper 
& Staty., Minneapolis, Minn. 
Dalldorf, Elmer H., Brushmakers, 

Inc., Minneapolis, = 


Dalton, William J., J. Dal- 
ton, Advertising, Fok Ridge, 
Ill. 


Damon, L. W., Art Steel Sales 
Corp., New York, #F 

Danjezak, Wm., Koh- I-Noor Pen- 
el to. tite., "Bloomsbury, N, J. 
D’ Armond, A. J., Horder’s, Inc., 
Chicago, Ill. 

Daro, David, Redi- —_ Products 
Co., New York, N. 

Davidson, Al. C., L. me ‘Stamp 
Staty. Co., Los Angeles, Calif. 
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Greater Comfort, Beauty and Convenience 
in a Leopold Planned Office 








The et eo-po-lLd_ 


COMPANY 


BURLINGTON 1 OwaA 
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@ You'll find Leopold dealers equipped and trained 
to plan your entire office arrangement. Leopold in- 
stallations are always practical . . . fitted to do a 
job easier ... quicker .. . to make working conditions 
happier for employees and more productive for em- 


ployers. 


@ Since 1876, the Leopold Company has maintained 
a reputation for producing quality and craftsmanship 


unsurpassed in the wood office furniture industry. 


@ Leopold desks are outstanding because of their un- 
usual comfort and efficiency . .. their greater all- 
round utility. Leopold installations seem to say, 


“Welcome” to every office visitor. 


@ Contact your Leopold dealer for complete office 
planning service... and keep youreye on Leopold for 


all that’s new and practical in wood office furniture. 
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No. 110 
Natural Finith 
Metal Bindings— 

Olive Green 


Dimensions: Width—13%” 
Depth—24” Height—12” 


A revolutionary advance in fabrication. The 
first of its kind in development. The 
WOLCOTT all purpose transfer file that ‘‘will 
endure through the years,”’ built of steel and 
masonite to satisfy the most rigid require- 


ments. Sold on a money back guarantee. 












The WOLCOTT all purpose transfer file was 
tested as above with 200 Ibs. of pressure and 
after 24 hours the drawers opened and closed 
easily. Competitive brands subject to even less 
pressure showed a decided sag and strain. 
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Davies, R. W., Miller-Davis Co., 
Minneapolis, Minn. 

Davis, Charles E., manufacturers’ 
representative, Portland, Ore. 
Davis, Geo. Bank & Office 
Staty. Co., Indianapolis, Ind. 
Davis, Grenville, 134 South LaSalle 

St., Chicago, Ill . 
Davis, Kenneth F., W. H. Gun- 
locke Chair Co., Wayland, N. Y 
Davis, R. R., Security Steel Equip 
Corp., Avenel, N. J. 

Davis, Russell, W. J. Noonan Co., 
Lima, Ohio 
Davis, W. W., Horder’s, Inc., 
Chicago, II. ; 
Davison, James H., Jasper Office 

Furniture, Los Gatos, Calif. 
Dawson, Ed. B., Koch Bros., Des 


Moines, Iowa 

Dawson, F., Dawson Bros., Ltd., 
Montreal, Canada 

Dayhoff, Don R., Parker Pen Co., 
Janesville, Wis. 


Deane, F. M., Gunn Furniture Co., 
Grand Rapids, Mich. 

Dear, Howard D., Standard Sta- 
tioners, Jackson, Miss. 


Decker, Bill, Decker’s, Inc., La- 
fayette, Ind. 
Decker, Howard, Decker’s, Inc., 
Lafayette, Ind. 
Decker, Phil, Decker’s, Inc., An- 
derson, Ind. 
DeCou, Robert A., The Leopold 
Co., Burlington, Iowa 
Dedman, James M., Wallender 


Pennington Co., Decatur, III. 


DeHaven, J. R., Findlay Prtg. & 
Supply Co., Findlay, Ohio 

Deist, W. L., Stationers Corp., 
Los Angeles, Calif. 

DelaBar, L. .. L. W. DelaBar 
Co., Quincy, Ill. 

de Lemos, B., Dixie Office 


Supply Co., Montgomery, Ala. 
Demaree, Mrs. C. S., Demaree 
Stationery Co., Kansas City, Mo. 
Denny, Gayle M., Transylvania 
Prtg. Co.. Lexington, Ky. 

Dent, Arthur C., Superior Marking 
Equip. Co., Chicago, Ill. J 
Dering, R. M., Gary Office Equip. 

Co., Gary. Ind. 


DeRuiter, Herman W., Stow & 
Davis Furniture Co., Grand Rap- 
ids, Mich. 


Desmond, Geo. K., Victor Safe & 
Equip. Co., N. Tonawanda, 


N. Y. 

Dessereau, J. T., Royal Typewriter 
Co. Inc., New York, N. Y. 

Deutsch, Fred, Dallas, Tex. 

Deutsch, Henry, manufacturers’ 
representative, Dallas, Tex. 

Dickinson, J. L., Zac Smith Staty. 
Co., Birmingham, Ala. 

Didde, Carl, Didde Office Supply 
& Prtg., Emporia, Kan. 

Diehl, Wm. R., Diehl Office Equip. 
Co., Columbus, Ohio 

Diehl, Jr.. Wm. R., Diehl Office 
Equip. Co., Columbus, Ohio 

Dillon, M. A., Associated Sta- 
tioners Supply Co., Chicago, Ill 

Dimmitt, M. S., Wilson Jones Co., 
Kansas City, Mo. 

DiPerna, Frank A., Genesee Office 
Equipment, Utica, N. Y. 

Dishman, R. B., Western Bank & 
ong Supply, Oklahoma City, 

la 


Dix, O. P., Powers Co., Inc., Mo- 


bile, Ala. 
Doblmeier, F. M., J. L. 

Co., New York, N. Y. 

Dodge, Ed F., Johnson Chair Co., 
Chicago, IIl. 


Hanson 


Dollens, J]. M., Eberhard Faber 
Pencil Co., Brooklyn, N. Y. 
Donahue, Jack L., Carter’s Ink 


Co., Dallas, Tex. 

Donahue, J. E., C. F. Denzer Co., 
Sandusky, Ohio 

Donahue, Joe, W. A. Sheaffer Pen 


Co., Ft. Madison, Iowa 
Donaldson, George S., Waters & 
Waters, Neidich Process, St. 
Louis, Mo. 


Donaldson, Gordon W., The Don- 
aldson-Woods Co., Atlanta, Ga. 

Dooley, Edward F., Wilson Jones 
Co., New York, N. Y. 

Dopke, Tony, Peerless 
Co., Inc., Newark, N. J. 

Doris, Frank H., Dennison 
Co., Chicago, Il. 

Dorsey, Henry Jr., The 
Co., Dallas, Tex. 

Dorsey, L. L., Dennison Mfg. Co., 
Dallas, Tex. 

Dortch, J. M., Nashville Station 
ery Co., Nashville, Tenn 

Dotson, Robert R., Baers’ of Can 
ton, Canton, Ohio 

Doubleday, Donald B., Doubleday 
ros. Co., Kalamazoo, Mich. 


Imperial 
Mfg. 


Dorsey 


Douglas, H. Dorsey, H. Dorsey 
Douglas, Inc., Oklahoma City, 
Okla. 


Douglass, R. F., W. H. Gunlocke 
Chair Co., Wayland, N. Y. 

Downey, C. Lee, C. L. 
Co., Hannibal, Mo. 

Downing, W. K., Globe-Wernicke 
Co., Cincinnati, Ohio 


Downey 


Downs, Fred, Downs- Randolph 
Co., Tulsa, Okla. 
Dubler, Wm., Consolidated Wire 


Products Co., New York, N. Y. 


DuBos , Clarence J. Jr., Office 
Equipment Bureau, New Or- 
leans, La 

Duffy, Harold D., S. G. Adams 


Co., St. Louis, Mo. 

Duggan, T. G., Columbia Ribbon 
& Carbon Mfg. Co., Glen Cove, 
ie Ee 

Duke, Earl K., Duke Printing & 
Office Supply, Wichita, Kan. 

Duncan, John H., Advocate Store, 
Newark, Ohio 

Dunnett, George C., McFarland 
Office Equip., Rockford, Ill. 

Duskey, J. P., J. P. Dusky Office 
Equip., Wausau, Wis. 

Dwyer, John B., Cook’s Inc., Bos- 
ton, Mass. 

Dykeman, George, Standard Diary 
Co., Boston, ass, 


Eadon, A. E., C. Howard Hunt 
Pen Co., Camden, N. J. 
Earnshaw, O. E., Roth Office 


Equipment Co., Dayton, Ohio 
Eaton, David . Eaton Office 
Supply Co. Inc., Buffalo, N. Y. 
Eckert, Royal H., Royal H. 
Eckert, Inc., Allentown, Pa. 
Edelhoff, Arthur S., General Pen- 
cil Co., Jersey City, N. J. 
Edelstein, Ray, Wells Office Furni 
ture Co., Chicago, Ill. 
Edgren, H. W., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 


Edgren, R. A., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 
Edmiston, Douglas, Stein Bros. 


Mfg. Co., Chicago, IIl. 
Edmondson, Ben, Ben Edmondson 
Co., Nashville, Tenn. 
Edmondson, Harry, Nosco Plastics, 
Erie, Pa. 
Edwards, E. W., Eversharp, Inc., 
Chicago, IIl. 
Edwards, J. D., Columbia Ribbon 
& Carbon Mfg. Co., Glen Cove, 
¥ 


ae ae Se 
Eichenlaub, Ray J., Service Steel 
Products Corp., Cihcago, Ill. 


Eldred, A. C., Eldred Company, 
Lorain, Ohio 
Eldridge, W. E., Stationers Club 


of New Orleans, New Orleans, 


La. 
Elliott, B. C., Elliott-Greer Com- 


pany, Amarillo, Tex. 

Elliott, Bob, Elliot-Greer Com- 
pany, Amarillo, Tex. 

Elliott, R. C., Business Efficiency 


Aids, Skokie, Il. 
Ellison, Roy H., 
Co., Inc., 


Speed Products 
Long Island City, 


N. : 
Ellman, M. A., M. A. Ellman & 
Co., Detroit, Mich. 
Ellsworth, W. B., Corry-James- 
town Mfg. Corp., Corry, Pa. 
Elwood, Glenn, Standard Furniture 
Co., Herkimer, N. Y. 

Elzey, Bob, Elyria Office Equip. 
Elyria, Ohio 

Emerson, Thomas, Eversharp, Inc., 
Chicago, Ill. 

Emery, Lynn B., Lynn B. Emery 
Inc., Detroit, Mich, 

Emery, Thomas M., Lynn B. 
Emery Inc., Detroit, Mich. 

Emhardt, John F., Columbia Steel 
Equipment Co., Philadelphia, Pa. 

Emmons, M. F., Emmons Staty. & 
wae Supply Co., Stevens Point, 


is, 

Engelbert, E. E., St. Paul Book & 
Staty. Co., St. Paul, Minn. 

Englund, Steve, P. F. Volland Co., 
Joliet, Ill 

Epke, Willard J., W. H. Gunlocke 
Chair Co., Wayland, N. Y. 

Erickson, E, §S., Hibbing Office 
Supply Co., Hibbing, Minn. 


Eriksen, Arnold, Eriksen’s Inc., 
Toledo, Ohio 
Eriksen, Edwin, Eriksen’s Inc., 


Toledo, Ohio 

Escher, C. F., Baudean, Inc., New 
Orleans, La. 

Espe, L. D., Midwest-Beach Co., 
Sioux Falls, S. D. 

Estabrook, John N., Joseph Dixon 
Crucible Co., Chicago, III. 

Etheridge, D., Emmons Staty. & 
Office Supply Co., Wisconsin 
Rapids, Wis. 
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- SOME EXCLUSIVE 
DEALERSHIPS 
STILL AVAILABLE 


e CLEAN TO HANDLE 


Gncrease your sales with 


INDICATOR 
CARBON 


PATENT APPLIED FOR 


“9s New... Is Different” 


e INDICATES END OF LETTER 


e CARBONS REMOVED QUICKLY 
e EVERY OFFICE NEEDS IT 





SALESMEN: 
SOME TERRITORIES OPEN 





Manufacturers 


CARBON PAPERS 





ALLEN & COMPANY 


INKED RIBBONS 
| 11-15 Vandewater St., Dept. M, New York 7, N. Y. 

















LIP-TIPPER 


Patent Pending Trade Mark Registered 


THE PENCIL POINTER 





ZIP-TIPPER, the pencil pointer, does a perfect job of point- 
ing the lead. It is clean, fast, and convenient. 

For a round point, draw the pencil toward you, rotating it 
a complete revolution. For a chisel point the pencil is not 
rotated and is held more vertically. 

The abrasive used in making Zip-Tippers is of the highest 
quality, and it will last a long time. 

Sells for 25 each 
Comes 3 dozen to a box, each ZIP-TIPPER individually 


enveloped. IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL. 
Telephone—RANdolph 3341 














“FAVORITE” 


Two piece GRIP” Pressboard Binder 
assures tightly gripped sheets... Cover 
can be removed and replaced in a jiffy. 






aM | 








No. 878-R 


77 years 


of high standard of quality and service in 
the production of office necessities has 
held the good will of outstanding sta- 
tioners throughout the country, an enviable 
record which few concerns can point to 
and of which we are justly proud. 


THE COOKE & COBB COMPANY 


Originators of Expan ding Specia lites 





BROOKLYN 32, N. Y. 


4116 FIRST AVE. 
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Evans, G. F., Sanford Ink Co., 
Bellwood, IIL. 

Evans, Glen, Columbia Ribbon & 
Carbon Mfg. Co., Glen Cove, 
Lt oe 

Evans, L. W., Evans Specialty 
Co., Inc., Richmond, Va. 

Evans, R. R., Faries Mfg. Co., 
Decatur, = 

Evans, Roy B., James A. Head & 
Ce., Birmingham, Ala. 

Everard, J. V., Faries Mfg. Co., 
Decatur, Iil. 

Eyman, James M., Louis Melind 
Co., Chicago, Ill 


F 


Fahrner, Harold, Miles Fox Co., 
Detroit, Mich. 

Farber, Louis H., Louis H. Far- 
ber, Chicago, IIl. 

Fargo, Miss D. M., TEC Pencil 
Co., Culver City, Calif. 

Farr, A. E., National Blank Book 
Co., Holyoke, Mass. 

Farrell, E. D., Automatic Pencil 
Sharpener Co., Chicago, Ill. 

Farrell, Eugene R., Defiance Sales 
Corp., New York, a # 

Fecho, J. S., Burrows Bros. Co., 
Cleveland, Ohio 

Feibusch, E., Polycraft, Inc., New 
York, N. Y. 

Feige, C. W., Dennison Mfg. Co., 
Framingham, Mass. 

Fellowes, Folger, Bankers Box Co., 
Chicago, Ill. 

Fellowes, H. L., Bankers Box Co., 
Chicago, Ill. 

Fellowes, John E., 
Co., Chicago, IIl. 

Felton, E, E., Eversharp, Inc., 
Chicago, IIl. 

Felton, Don L., Felton & Wolf 
Co., Lincoln, Nebr. 

Fenske, Bert, Kemske Prtg. Co., 
New Ulm, Minn. 

Fenton, Dale, Peerless Office Sup- 
ply, Stillwater, Okla. 

Fergerson, W. P., Ambrose Prtg. 
Co., Nashville, Tenn. 

Ferguson, Reed, National Blank 
Book Co., Holyoke, Mass. 

Fernyak, C. S., Mansfield Type- 
writer Co., Mansfield, Ohio 

Ferrell, C. G., Office Accessories, 
Inc., Dallas, Tex. 

Field, Walter, Field Eisenhardt 
Co., Hempstead, ye * 

Fielding, George, Binney & Smith 
Co., New York : * 

Finch, Harold C., Finch’s Station- 
ery, Boise, Idaho 

Flatau S., Los Angeles, Calif. 

Fleenor, Thos. .. Branham’s, 
Inc., Oklahoma City, Okla. 

Fleming, Robert M., Consul Co., 
Burlington, Iowa 

Flenniken, S. P., Jr., Berger Mfg. 
o., Canton, Ohio 

Fletcher, W. M., Carter’s Ink Co., 
Boston, Mass. 

Flotte, James J., Jr., Hanson- 
Flotte Co., New Orleans, La. 
Fogel, Wm. J., All Makes Type- 

writer Co., Omaha, Nebr. 
Follin, Marion V., Jasper Office 
Furniture Co., Jasper, Ind. 
Fontaine, Art, Decker’s, Inc., An- 
derson, Ind. 
Forbes, Thomas G., Mittag & Vol- 
ger, Inc., Park Ridge, N. J. 
Ford, John, Jr., Peterson Litho. & 
Prtg. Co., Omaha, Nebr. 

Ford, John P., Apex Staty. Co., 
Dallas, Tex. 

Foster, Paul L., Mittag & Volger, 
Inc., Park Ridge, N. : fi 

Foster, Paul S., Standard Prtg. & 
Pub. Co., Huntington, W. Va. 

Fowler, S., Markwell Mfg. Co., 
Inc., New York, N. Y. 

Fowler, W., Fowler Co., Char- 
lotte, N. C. 

Fowls, James, Jasper Chair Co., 
Jasper, Ind 

Fox, Miles, Miles Fox Co., De- 
troit, Mich. 

Fox, Thomas 7, ase Equip. 
Co., Syracuse, N. 

Frankel, mB. '@., Frankel Carbon & 
Ribbon Co., Denver, Colo. 

Frantz, Harry, Gregory, Mayer & 
Thom Co., Detroit, Mich. 

Franzese, A. P., Franz Staty. Co., 
Chicago, Ill. 

Frederick, Howard, All-Steel Equip- 
ment, Inc., Aurora, Ill. 

Frederickson, R. F., Autopoint Co., 
Chicago, IIl. 

Freeman, Roland, Jasper Chair Co., 
Jasper, Ind. 

Frey, A. R., Globe-Wernicke Co., 
Cincinnati, Ohio 

Friedlander, Harold, Rand Mc- 
Nally & Co., Chicago, IIl. 


Bankers Box 


Frisell, Ernest, Dependable Mfg. 
Co., Omaha, Nebr. 

Fritsch, Jr., Louis H., S. G. Adams 
Co., St. Louis, Mo. : 
Fritz, Raymond, Fulton Specialty 

Co., Elizabeth, N. J. 

Frost, A. G., Esterbrook Steel Pen 
Mfg. Co., ‘Camden, 

Frost, Gordon, hae Co., 
West Springfield, Mass. 

Fuller, D. G., S. C. Toof & Co,, 
Memphis, Tenn. 

Fulton, H. C. (Bart), manufac- 
turers’ representative, Houston, 


Tex 
Furay, John B., Eau Claire Book 
& Staty. Co., Eau Claire, Wis. 
Futrell, Sam. V., Standard’ Prtg. 
Co, ‘Ise; Alexandria, La. 


G 

Gaalaas, Lee P., Grand Rapids 
Herald Review, Grand Rapids, 
Minn. 

Gaensler, H. A., Permanote, Inc., 
Philedalphia, Pa. 

Gaffney, J. E., Gaffney’s, Fargo, 
N 


. Dak. 
Gaffney, Paul, Gaffney’s, Fargo, 
N. 


ak. 
Gagnon, Wm. (Bill), Kilham 
Staty. Prtg. Co., Portland, Ore. 
Gammon, J. H., Norfolk Station- 
ery Co. ne., Norfolk, Va. 
Garfield, Theodore, The Garfield 
Corp., New York, N. Y. 
Garner, W. R,, Talman Office 
Supplies, Asheville, m.. 
Garrard, R. J., Twin City Prtg. 
Co., Champaign, Ill. 
Garret, C. R., Shaw-Walker Co., 
Muskegon, Mich. 
Garrigan, Al d. Typewriter & 
Equip. Co., Springfield, Ohio 
Garrison, R. W., John H. Harland 
Co,, Atlanta, Ga. 

Garvin, C. E., C. E. Garvin Co., 
Petoskey, Mich. 

Gass, Ernest L., Gass Prtg. & 
Office Supply, Tulsa, Okla. 

Gassenhimer, Dick, Mercantile Pa- 
per Co., Montgomery, Ala. 

Gassenheimer, Sidney, Mercantile 
Paper Co., Montgomery, Ala. 

Gatewood, Howard, Wood Office 
oe Inst., Washington, 


= 
Geismar, Stanley, Joshua Meier 
Co., New York, N. Y. 
Geisendorf, E. H., Eagle Office 
Equip. Co., Buffalo, PF 
Geller, Seymour, Artistic Desk Pad 
Novelty Co., Bronx, N. 
Gelsanliter, oe Gelsanliter’s, 
Mount Vernon, Ohio 
Gemmel, R. T., Binney & Smith 
Co., New York, N. Y. 
George, M. O., Seitz & George 
Office Equip., Dayton, Ohio 
Gerth, Norman A., Imperial Desk 
Co., Evansville, Ind. 

Geuther, O. R., Marshall-Jackson 
Co., Chicago, Til. 

Gibbons, Thomas, Thomas H, Gib- 
bons & Co., Chicago, Ill. 

Gigliotti, Wm. F., Midwest Natur- 
lite Co., Chicago, IIl. 

Gilbert, John ., Office Appli- 
ances, Chicago, Ill. 

Gill, Albert, A. W. Gill & Co., 
Trenton, N. J. 

Gill, Mark M., J. K. Gill Co, 
Portland, Ore. 

Gill, Robert S., Gill Prtg. & Staty. 
Co., Mobile, Ala. 

Gillice, Tom, Rockwell-Barnes Co., 
Chica o, Ill. 
Gingland, R. B., Esterbrook Steel 
Pen Mfg. me Camden, N. J. 
Girardot, B. 'W. W. Welch Co., 
Cincinnati, Fonte 

Giuntini, Edward M., Elmer Krum- 
wiede & Associates, Chicago, IIl. 

Glaser, J. P., dsmith Brothers, 
New York, N. Y. 

Glasgow, O. n Carpenter Paper 
Co., Oklahoma City, Okla. 

Glaubinger, Martin, Zephyr Ameri- 
can Corp., New York, N. 

Glenn, R. A., Ken-Ro-Bill Corp. 
Van Buren, Ohio 

Glenn, T. A., Ken-Ro-Bill Corp. 
Van Buren, Ohio 

Glenn, Wm. M., eng | Filing 
Supply Ga, Brooklyn, N ey: 

Glesmann, E. C., Mittag & Volger, 
Inc., Omaha, ‘Nebr. 

Glueck, Sid, General Office Supply 
Co., Cleveland, Ohio 

Goff, Wm., Ashley-McCormick Co., 
Bridgeton, ois as 

Goldberg, Lawrence T., David 
Kahn, Inc., North Bergen, N. J: 

Goldberg, Manny, Cook’s, Inc., 
Camden, N. 

Golden, Seymour, Speedliner Corp., 
Chicago, Til. 
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FILING SPEED! 
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HIDE-AND-SEEK INSTANT FINDING 
with conventional filing folders with Pendaflex hanging folders 

















arfield 


| Business, Purchasing, 
“| Duns Review, and 


, Ce, 


so | Nations Business 


arland 




















1 Co, @ Hide and seek is an expensive game—when played in your 


‘ Py fe n d today fo r filing cabinets. 

antl newsprpe rm att, —— folders change it from hide and seek 
Office 4 to “I spy! 

veer | ane Feature this 


Meier 


ofe | el now in your 


kk Pad 
ines, | newspaper advertising 


Smith 





You see every Pendaflex folder tab the moment you pull 
open the drawer. 


You are enjoying the world’s fastest, easiest filing method, 
and it’s going to knock down filing department costs 20%. 
2 
an | Pendaflex is your 
. Gib- 
ae mott profitable 
Appli- ohe e 

‘co, | Filing supply item - 
| Co, " ° a 
sux. | the biggest thing 
s Co., > 
sei | Mm many years f 


- 
h Co., 





HANGING FOLDERS 


“Trade Mark Reg. U. S. Pat. Off 


@ Your Pendafléx dealer will install one trial 
drawer of Pendaflex hanging folders on a 


“guaranteed to perform” basis, or money 


Krum- 
o, Ill. 
thers, 


| Transfer Time ts 
ail cominy.. The next 


Corp. 


- few months is 
vie | peny-clirt tine for 


.c. | PendaHex. START 


David 
N 


i | SELLING Now! 


Corp. 


Sy back. Call him in today, or send the 


ae | coupon below for full details. 





Oxford Filing Supply Co., Inc. 
Morgan Avenue, Brooklyn 6, N. Y. 


| Please send your catalog on Pendaflex filing, 
| and name of nearest dealer. 











No new cabinets — simple 
frame fits in your letter or 
legal filing drawers, and fold- 


ers hang on frame. 


Company 





Address a 





Individual 
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(Custom Bult 


YOUR CHOICE OF FINISHES 


These desks finished in walnut, 
mahogany, oak, school brown, 


OFFICE FURNITURE 


COPYRIGHT U 


mahopeny, eck: school brows. se ORIGINAL ADAM MATCHED SUITE 
Made to your measure and order 


maple, platinum, cinnamon. 








FILING CHEST SECRETARY’S DESK x a, 
These items also can be had in 
genuine walnut, walnut veneer, and There Is Nothing Finer for the Executive's Office 


crotch or ribbon striped mahogany. 
- Ps 90". DESK — TELEPHONE CABINET — COSTUMER — TABLE 








S. NEMES 


2631 LEHMANN COURT 





ce oo 


eel 


ii fie fi | ill 


EXECUTIVE 
DESK 


We make DIRECTORS’ TABLES and other special furniture to 
meet your requirements. Send sketch or photo with your inquiry. 


MANUFACTURER OF MODERNISTIC AND PERIOD FURNITURE 





CHICAGO 14, ILLINOIS 
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Goldsmith, Bernard, Markwell — 
Co., Inc., New York, N. 
Goldstein, Hy, Rochester 
Co., Rochester, N. Y. 
Golon, Stanley E., American Pad 
& Paper Co., Holyoke, Mass. 
Goltzmann, Samuel, 


Siac. 


Gooding, James, Skagseth Station- 
ery Co., Miami, Fla. 


Goodrich, Russell C., G. & C. Mer- 


riam Co., Springfield, Mass. 
Goodwin, Peyton, Goodwin & Car- 

ter, Houston, Tex 
Gooley, Robert E.., 

Denison Mfg. Co., 


Cushman & 
New York, 


w.. ¥. 

Goostree, Clifford, Practical Draw- 
ing Co., Dallas, Tex. 
Gordon, M. C., Rugby 
Corp., New York, N. 
Gorman, A. C.. Office Equip. Co., 

Louisville, Ky. 

Gorton, Howard E., Dennison 
Mfg. Co., Framingham, Mass. 
Grable, Ivan, Dixie Office Supply 

Co., Montgomery, Ala. 

Graff, S. J., Speed-O-Print Corp., 
Chicago, Ill. 

Grages, R. R., Vevier Loose Leaf 
o., St. Louis, Mo. 

Graham. Frank N., Louis Melind 
Co., Chicago, Ill. 

Graham, Ralph W., Columbia Rib- 
bon & Carbon Mfg. Co., Glen 
Seve. 2. 1... 3. 

Grant, D. C., "McMillan Book Co., 
Syracuse, N. 
Grant, Don II, “McMillan Book 

Co., Syracuse, N. 


Products 


Graves, Harold F., Wilson Jones 
Co., New York, N. Y. 

Grayson, Ben SH Ace Fastener 
Corp., New York, N. 

Grayson, Herbert, Ace 


Fastener 
Corp., New York, N. Y. 
Grayston, Arthur O., Thomas & 
Grayston Co., Minneapolis, Minn. 
Grecco, J. J., Hotchkiss Sales Co., 
Norwalk, Conn. 
Gregory, Keith, Gregory Office 
Supply Co., Dalton, Ga. 
Gregory, S. E., The Heyer Corp., 
Chicago, IIl. 
Gregory, W. B., W. B. Gregory 
& Son, Detroit, Mich. 
Greisler, Nicholas J., 
Schenectady, N. Y. 
Griebel, Stan L., Yawman and 
Erbe Mfg. Co., Rochester, N. Y. 
Griffin, Charles "T., Griffin’ Office 


Greisler’s, 


Equip. Co., Pittsfield, Mass. 
Griffith, W. E., Office Equip. Co., 
High Point, N. C. 
Griffiths, G. F., Noesting Pin 


Ticket Co., Inc., New York, 
N. Y. 
Griffiths, G. F., 


f Noesting Pin 
Ticket Co., Inc., 
N. Y. 


New York, 


Grimes, Carl G., Jr., 
forth’ Staty. Co., 
Calif, 

Grissan, M. L., Strong Bookstore, 
Albuquerque, N. 

Grosch, Geo. A., Amberg File & 
Index Co., Kankakee, fu, 

Gross, Kirk, Kirk Gross Co., Wa- 
terloo, Iowa 

Guion, C. D., Mississippi 
Co., Vicksburg, Miss. 

Gullett, David H., Parker Pen Co., 
Janesville, Wis. 

Gungrum, Jack, H. P. Reinke & 
Associates, Chicago, II. 

Gunlocke, Howard W., W. H. 
Gunlocke Chair Co., Wayland, 


erty A. B., A & E Supply 
Co., Duluth, Minn. 

Guthrie, J. E., Cramer Posture 
Chair Co., Kansas City, Mo. 
Guthrie, John, Weber Costello Co., 

Chicago Heights, Ill. 
x ay F. H., Moore Push Pin 
O., Philadelphia, Pa. 


Grimes-Stass- 
Los Angeles, 


Prtg. 


H 

Haack, Charles, Sturgis Posture 
Chair Co., Sturgis, Mich. 
Haage, John O., Blaisdell 
Co., Philadelphia, Pa. 
Hackney, Henry, Ivan Allen-Mar- 
shall Co., Atlanta, Ga. 
Hagene, K. E., Oshkosh Office 
Supply Co., Oshkosh, Wis. 
— Fred U., Wilson Jones 

, Washington, D. C. 
Hale, H, M., Haywood Publishing 
Co., Lafayette, Ind. 
Hale, Joe D., Joe D. Hale Co., 
Los Angeles, Calif. 
Hale, Ted, IDL Mfg. & Sales Co., 
New York, ™: x. 
Hall, Dean A., 
Creek, Mich. 


Pencil 


Gage’s, Battle 


Mutual Sta- 
tioners Supply Corp., New York, 
N 


Hall, Van Holt, 
lanta, Ga. 

Hall, Walker G.. W. A. Sheaffer 
Pen Co., Ft. Madison, Iowa 
Haller, E. W., Wheeling Office 

Supply Co., Wheeling, Va. 
Haller, Harry F., Blaisdell Pencil 
Co., Philadelphia, Pa. 


Scripto, Inc., At- 


Hallin, B. H., Horder’s Inc., Chi- 
cago, Ill. : 
Hallinan, Robert F., Bainbridge, 


Kimpton Haupt, Inc., New 
York, 


Halpern, Ralph, New York, N. Y. 


Hamlin, G. E., McMillan Book 
Co., Syracuse, ew. 

Hamm, L. W., The Pierce Co., 
Fargo, N. D. 

Hammill, Russell, Royal Type- 
writer Co. Inc., New York, 
aR 


Hammond, N. C., Herring-Hall- 
Marvin Safe Co., Chicago, Ill. 
Hammond, Ray L., National Blank 
Book Co., Chicago, IIL. 

Hampton, Harold J., Indianapolis 
Office Supply Co., Inc., Indian- 
apolis, Ind. 

Hancock, Thomas F., Richard Best 
— Co. Springfield, ; 

Handt, T., Lincoln Office Sup- 
ply, eae, Iowa 

Hanes, Joel F., Yelland & Hanes, 
Mason City, Iowa 

Hanks, Roy, Georgia Hanks Co., 
Inc., Binghamton, 


Hanna, L. R., Philip Hano Co. 
Inc., Holyoke, Mass. 
Hanna, Norman, Philip Hano Co. 


Inc., Holyoke. Mass. 


Hanover, Don C., Sturgis Posture 
Chair Co., Sturgis, Mich. : 
Hanover, Don C., Jr., Sturgis 


Posture Chair Co., Sturgis, Mich. 


Hansell, Morris E. II, F. F. Han- 
sell Bros., Ltd., New Orleans, 
La. 

Hansen, Daniel S., Carlson Broth- 
ers, Inc., Moline, Ill. 

Hansen, E. M., Miller-Davis Co., 
Minneapolis, Minn. 


Hanson, George, Boorum & Pease 
Co., Oconomowoc, Wis. 
Hanson, Norman L., National 
Blank Book Co., Holyoke, Mass. 
Hanson, Thomas H., Consolidated 
aa Products Co., New York, 
» 


sities: V. A., Brown & Saenger, 
Sioux Falls, S. Dak. 
Hantske, E. R., Old Town Ribbon 


# a Co., Inc., Baltimore, 
a Jess, Boorum & Pease 
Co., Decatur, Ga. 
Harding, A. P., Cole, Harding & 


James, Inc., Richmond, Va. 
Hardison, J. Brown, The Modern 
Stationer, New York, N. Y. 
Harkins, Jr., Pat N., 
Harkins Stationers, 

son, Miss. 

Harms, Will E., Business Equip- 
ment Co., Peoria, Ill. 

Harper, A. C., Democrat Printing 
& Litho. Co., Little Rock, Ark. 

Harper, A. C., Wilson Jones Co., 
Detroit, Mich. 

Harper, J. B., 
Greenville, S. C. 

Harper. W. R. Jack, General Sup- 
ply Co., Albuquerque, N. M. 

Harpool, Stanley, Inland Prtg. Co., 
Springfield, Mo. 

Harrington, Edward R., Heinze, 
Bowen & Harrington, Inc., 
Phoenix, Ariz. 

Harris, Jack H., Yates, Burns & 
Harris, Inc., Detroit, Mich. 
Harris, Paul C., Browne-Morse 

Co., San Francisco, Calif. 

Harris, R. M., Pittsburgh Station- 

ery Co., Pittsburgh, Pa. 


Rankin & 
West Jack- 


Harper Bros., 


Hart, Harold D., Cook’s, Inc., 
Camden, N. J. 

Harter, Evan S., Harter Corp., 
Sturgis, Mich. 

Hartman, Harry H., Bardeen’s, 
Inc., Syracuse, N. : 
Hartman, Joe, All-Steel Equip- 


ment, Inc., Aurora, III. 
Harvey, Bennet B., Rand McNally 
Co., Chicago, Ill. 
Hasty, Merrill D., Sengbusch Self- 


Closing Inkstand Co., Milwau- 
kee, Wis. 
Hatcher, jr., Tom, The Book 


Shop, Fayetteville, N. C. 
Hatton, Joe H., L. W. Holley & 
Sons, Des Moines, Iowa 
Hausam, Lee B., Hutch-Line, Inc., 
Hutchinson. Kan. 
Hauser, Felix, Eureka 
Prtg. Co., Scranton, Pa. 
Havlick, Milton E., W. W. Welch 
Co., Cincinnati, Ohio 
Hay, J. B., Jr., Hay Stationery 
Co., Ltd., London, Ont.; Canada 


Specialty 
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ADVERTISED 


Enjoy fast 


turnover, too, 


Giant, Premier 


with Apsco 


and other 
quick-selling 
models. 


IN 


Popular, profitable 
gift item ... the 
handsome new Apsco 
Dexter Deluxe Model 













AUTOMATIC PENCIL SHARPENER CO. 
World’s Largest Producer of Pencil Sharpeners 
ROCKFORD, ILL. * LOS ANGELES «+ TORONTO 











Buy U.S.Savings Bonds 
REGULARLY 


an 
Ask where you WORK 
Ask where you BANK 
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“KLEER-VU~ 


PERFORATED STEEL TRAYS 





RETAILS a 50€ per tray 


SELLS ON SIGHT 
Sturdily constructed of heavy gauge steel .. . yet 
weighs only 11 oz. Full size 14” x 9144” x 21%” 
equipped with four rubber feet, olive green fin- 


ish. Build-up supports available. 


A PRODUCT OF 


FARIN MFG. 


NATIONAL SALES AGENTS 
MILTON STONE ASSOCIATES 
320 BROADWAY 


O. 


NEW YORK 7, N. Y. 








Year-End Special 
to Quantity Buyers 





ALL~-3-7@8t “TOPFLIGHI" 


Olive Green Finish 24-gauge 
24 inches long—I4 inches wide—I2 inches high 


TRANSFER FILES 


With Follower Block $4.75 each f.o.b Chicago 
Without follower block, deduct 55c¢ each. 


Sturd:ly Constructed —Expandable—Rigid Stacking—Any height 
Minimum shipment 36—deliveries in 4 weeks. WRITE FOR 
CATALOG ON OUR TOPFLIGHT QUALITY. Office Equipment 


Salesmen Wanted to carry as side line. 


STANDARD INDUSTRIES 


INCORPORATED 


327 SO. LA SALLE ST. CHICAGO 4, ILL 











256 


Hayden, Charles M., The Hurley 
Co., Camden, Ark. 

Hayes, Wiley, Allied Carbon & 
Ribbon Mfg. Corp., New York, 
a 

Hayworth, C. E., Alma Desk Co., 
High Point, N. C. 

Head, James A., James A. Head, 
Inc., Birmingham, Ala. 

Headley, James D., Seattle, Wash 

Healy, Dick, Santa Fe Book & 
Stationery Co., Santa Fe, N. M. 

Heath, H. M., Richard Best Pencil 
Co., Springfield, N. J. 

Heath, John D., Miami Systems 
Corp., Cincinnati, 

Hom: 2. C., BR: F.. 
San Francisco, Calif. 

Heck, D. W., Sylvester & Nielsen 
Inc. Appleton, Wis. 

Hedberg, H. C., Hedges Mfg. Co., 


Chicago, Ill. 

Hedges, H. E., Hedges Mfg. Co., 
Chicago, Ill. 

Heer, l.ichard J., Heer Prtg. Co., 


Columbus, Ohio 


Heer, Wiliiam C., Heer Prtg. Co., 


Columbus, Ohio 

Hegnauer, W. C., Charles Ritter 
Co., Mansfield, Ohio 

Hehner, L. A., American Lead 
Pencil Co., Hoboken, N. J. 

Heinrich, Kenneth C., Heinrich- 
_— Staty. Co., Rochester, 

, #8 

Haser J. E., Business Equipment 
Co., Peoria, Ill. 

Heitbrink, Robert L., Harry L. 


Short & Associates, Chicago, IIl. 
Held, B. W., Ralph Halpern, New 
York, N. Y. 
Held, Herbert F., Blackwell Wie- 
landy Co., St. Louis, Mo. 
Helms, R. W., Berger Mfg. Co., 
Canton, Ohio 
i Cha.lie, Charlie Helwig, 
Inc., Portland, Ore. 

Henderson, J. O., J. O. Hender- 
son, Inc., Bloomington, Ind. 
Henderson, Kenneth, Carter’s Ink 
Co., Chicago, IIl. 
Hendrickson, Lewis, 
New York, N. Y. 
Henn, John, John Henn & Asso- 

ciates, Chicago, IIl. 
Hennessy, J. D., Standard Prtg. 
Co., Hannibal, Mo. 
Herrbold, Ken, Napp Office & 


Harter Corp., 


School Supplies, Manitowoc, 
Wis. 
Herrman, A. W. ‘Pete’, Office 


Equipt. Bureau, New Orleans, La. 


Hess, John, National Blank Book 
Co., Holyoke, Mass. 

Heyer, A. J., Heyer Corp., Chi- 
cago, Ill. 

Heyer, T. R., Heyer Corp., Chi- 
cago, Jil. 


Hickey, James H., Cardinal Sales, 
Inc., Chicago, III. 

ins, Tracy, Higgins Ink Co., 
Inc., Brooklyn, N. Y. 
High, Ernest, Gregory Fount-O- 


Ink Co., Los Angeles, Calif. 
Hillburn, R. E., Speed Products 
Co., Inc., Long Island City, 


N. Y. 

Hill, Cloy, James C. Bangs, Sta- 
tioners, Inc., Pocatello, Ida. 
Hi.lhouse, Weldon, Hillhouse Office 
Supply Co., San Francisco, Calif. 
Hillstrom, D. A., Corry-Jamestown 

Mfg. Corp., Corry, Pa. 
Hillstrom, D. Armour, Corry- 
Jamestown Mfg. Corp., Corry, Pa. 
Hillstrom, P. K., Corry-Jamestown 
Mfg. Corp., Alameda, Calif. 
Hinkley, E. David, Hano Co., 
Holyoke, Mass. 
Hintz, H. H., The Dorsey Co., 
Dallas, Tex. 


Hirdler, Herman A., Industrial 
Staty. & Prtg., Huntington Pk., 
Calif. 

Hirsch, Thecdor, Stratford Pen 
Corp., New York . A 

Hobbs, Otis G., Oklahoma Office 
my Bank Supply Inc., Shawnee, 

kla 

Hodge, R. E., Gary Office Equip- 
ment Co., Gary, Ind. 

Hoefer, W. F., Allied Carbon & 


Ribbon Mfg. "Corp., New York, 

Hoelscher, Leuis H., Hoelscher’s, 
Inc., Buffalo, N. Y. 

Hoffman, Harold J., siihiiad Mfg. 
Co., Hastings, Minn. 

Hoffman, John P., MacTaggart- 
Hoffman Co., Port Huron, Mich. 

Iicgan, Royal, Ft. Worth Office 
Supply Co., Ft. Worth Tex. 

H-ege, Wm., General Fireproofing 
Co., Youngstown, Ohio 

Holley, C. C., L. W. Holley & 
Sens, Des Mcines, Iowa 

Holmes, Al. K., Seattle Office Sup- 
ply, Seattle, Wash 


Henry B., Columbia Rib- 
bon & Carbon Co., Inc., Glen 
Cave, 1. 1. 3. ¥. 

Holt, George C., W. A. Sheaffer 
Pen Co., Ft. Madison, Iowa 
Hooker, Charles H., Mississippi 

Staty. Co., Jackson, Miss. 
Hooker, Paul F., Decker’s, Inc., 
Lafayette, Ind. 
Hooks, H. C., Moor Push-Pin Co., 
Philadelphia, Pa. 
Hooper, Edgar R., 
Co., Chicago, Ill. 
Hopkins, A. A., Clarke & Courts, 
Houston, Tex. 
Hooper, E. G., 
Prtg. & Staty. Co., 
tion, Colo. 
Horder, H. G., Horder’s Inc., Chi- 
cago, IIl. 
Horne, John D., J berhard Faber 
Pencil Co., Brooklyn, N. Y. 
Horne, Jr., W. A., Horne Desk & 


Holmes, 


Stuart-Hooper 


Intermountain 
Grand Junc- 


Fixture Co., Atlanta, Ga. 
Horness, Joe, Browne-Morse Co., 
Muskegon, Mich. 
Horr, C. B., Horder’s, Inc., Chi- 
cago, Ill. 


Horton, G. F., Columbia Ribbon 
& Carbon Mfg. Co., Australia. 

Hosselet, Fred, Swan Pencil Co., 
Inc., New York, N. Y. 

Hostettler, Don T., Hostettler 
Typewriter Co., Ashland, Ohio 

Hough, Walter C., Wosco, Inc., 
Greensburg, Pa. 

Hovey, N. i., Reliable Office Sup- 
ply Co., Massillon, Ohio 

Howard, Grant, Howard & Stofft, 
Tucson, Ariz. 

Howe, E. L., Speed Products Co., 
Inc., Seattle, Wash. 


Howell, C. H., T. H. Payne Co., 
Chattanooga, Tenn. 
Howell, T. P., T. H. Payne Co., 


Chatttanooga, Tenn. 
Howes, A. Eureka Specialty 
Prtg. Co., Scranton, Pa. 
Howlett, C. W., Hodgman Rubber 
Co., Framingham, Mass. 
Huber, George, Boorum & Pease 
o., Chicago, Ill. 
Hubert, A. D., Jr., John H. Har- 
land Co., Atlanta, Ga. 
Hucke, Chas. H., Atlanta, Ga. 
Hudson, Lim W., The Star Print- 


ery, Inc., Muskogee, Okla. 

Hudson, Walter E., Cook’s, Inc., 
Camden, N. J. 

Huette, Henry J., Autopoint Co., 
Chicago, Ill. 

Huff, D. R., Re-Print Co., Birm- 


ingham, Ala. 
Huft, McCharles, Buchanan Sta- 
tionery Co., Wichita Falls, Tex. 
gy Miller J., Miller Huggins 
Anderson, Ind. 
shaun Alexander, Skinner & Ken- 
nedy Staty. Co., St. Louis, Mo. 
Hughes, C. Rel, S. C. Toof & Co., 
Memphis, Tenn. 

Hughes, F. W., Automatic Pencil 
Sharpener Co., Chicago, . 
Huhl, Carl W., Z.C.M.I., Salt 

Lake City, Utah 
Hult, Clarence O., Harold E. Dahl 
Co., Tacoma, Wash. 


Hunt, Ben, Skagseth Staty. Co., 
Miami, Fla. 
Hunt, Hal V., Van Wert Book 


Store, Van Wert, Ohio 

Hunt, John F., John F. Hunt Co., 
Tacoma, Wash. 

Hunting, D. D., Metal Office Fur- 
niture Co., Grand Rapids, Mich. 

Huntzinger, A. R., E. W. Curry 
Co., Pittsburgh, Pa. 

, W. G., Mittag & Volger, 

Inc., Chicago, Ill. 

Hurley, Wallace D., The Hurley 
Co., Camden, Ark. 

Huss, Raymond §S., Turner & Har- 
rison Steel Pen Mfg. Co., Phil- 
adelphia, Pa. 

Hutchings, Sealy, Clarke & Courts, 
Galveston, Tex. 

Hutzelman, R. C., Herring-Hall- 
Marvin Safe Co., Hamilton, Ohio 

Huxster, Howard L., W. W. 
Welch Co., Cincinnati, Ohio 

Inskeep, Thomas H., Standard Of- 
fice Supply Co., Monroe, La. 

Irwin, Dean, Hostettler Typewriter 
Co., Ashland, Ohio 

Jackson, J. G., Charvoz-Roos 
Corp., New York, N. 

Jackson, Paul H., Faton Office 
Supply Co., Buffalo, N. Y. 

Jacobi, F. C., Horder’s, Inc., Chi- 
cago, IIl. 

Jacobs, Samuel, Norma 
Corp., New York, N. Y 

Jacobsen, Henry W., Jacobsen Of- 
fice 1 quipment Co., Gary, Ind. 

Jacquemain, Marcus, Grego.y, 
Mayer & Thom Co., Detroit. 
Mich. 


Pencil 
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QUALITY STAPLES 


———— 





ies 


* Sell More Staples 

* Give More Customer 
Satisfaction 

* Promote Repeat Business 











o 
THEY’RE PRECISION THEY’RE EXTRA STRONG THEY’RE SMOOTH 
MADE PERFORMERS 


For All Your Paper Fastening Needs... 
DEMAND “MONARCH” BRAND! 





LOOK FOR | THIS TRADEMARK 





Now, more than ever, wise stationers realize that it is sound 
policy to sell quality products. And more than that... 
they realize that it is economy to combine their staple 
orders with their requirements for CLIPS—PINS— 
FASTENERS and THUMB TACKS. There's substantial bene- 
fits involved in buying from VAIL. It means a saving in 
freight—time—handling—bookkeeping—and other definite 
cost factors. This modern, efficient and profitable policy 
of buying paper fastening devices insures a well bal- 
anced inventory which satisfies old customers and attracts 
new ones. For all your paper fastening needs—DEMAND 
"MONARCH" BRAND. 


VAIL MANUFACTURING COMPANY 


900 EAST 95th ST., CHICAGO 19, ILL. 
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Now...more filing efficiency than ever with the new HA “or re 
"Hang-A-File" Folder. Adjustable five position metal NG-A-FILE FRAME 
tab make “Hang-A-File"’ Folders completely efficient. : 
Heavy quality red rope folder. Metal hanger. If you've ee 
been looking for the most modern "“HI-WAY of FIL- 

ING" in America, your search is ended. This product 

is sales tested and efficiency tested. Easy Sales—Quick 

Profits—Satisfied Customers. 'Hang-A-File" Folders 

A-Z inserts may be purchased for use in all standard 

filing cabinets and desk drawers. “Hang-A-File" floor 

cabinets om desk units are also available as complete Se net 

filing packages featuring, of course, the new 'Hang-A- a ee ae 

File’ Folders (A-Z inserts). Complete information on sg er ange 
request. Easily Adjusted 


Louis H. Farber 


OFFICE FURNITURE «© SCHOOL EQUIPMENT 
31 EAST CONGRESS STREET CHICAGO 5, ILLINOIS 













258 OFFICE APPLIANCES, November, 1947 

















7 





Jacquin, H. S., Jacquin & Co., 
Peoria, II. 

Jaffe, Leon, Artistic Desk Pad Co., 
New York, we 4 

Kishore Jain, 

Delhi 


Dhoomi Mal 


Jugal 
t & New 


Dhaham Das, 
Delhi, India 
James, Fred W., James & Weaver, 

Youngstown, Ohio 
James, R. A., Cole, Harding & 
James, Inc., Richmond, Va. 
Jamison, Harper, Harper Jamison, 
Stationer, McMinnville, Ore. 
Jansen, Gerritt W., Cardinal Sales, 
Inc., Chicago, Til. 


Jansky, A. S., Carter’s Ink Co., 
Chicago, Ill 
Jarchow, William G., H. H. West 


Co., Milwaukee, Wis. 


Jarrett, John B., Art Metal Con- 
struction Co., Chicago, Ill. 
Jason, Sam, _— Products, 


New York, sg 

Jeffries, L. oN ‘Rohrer & Jeffries, 
Seattle, Wash. 

Jepson, John, Diebold, Inc., Can- 
ton, Ohio 

Jernigan, Jr., Fred, Colman Jerni- 
gan Business, Troy, Ala. 

Jerue, Robert S., McClain & Hed- 
man Co.. St. Paul, Minn. 

Jerue, S. F., McClain & Hedman 
Co., St. Paul, Minn. 

Johannes, Boyd, Ball & Thrasher, 
Ann Arbor, Mich. 

Johnson, A. E., Hotchkiss 
Co., Norwalk, Conn. 

Johnson, E. W., Gibson Art Co., 
Cincinnati, Ohio 

Johnson, Herb, Wilson Jones Co., 
Chicago, IIl. 

Johnson, H. G., Kendrick-Bellamy 
Co., Denver, Colo. 

Johnson, J. Alvin, Globe Furniture 
& Staty. Co., Chicago, IIl. 

Johnson, J. E., Sabine Office Sup- 
ply, Beaumont, Tex. 

Johnson, L. E., Autopoint Co., 
Chicago, II. 


Sales 


Johnson, Raymond C.. Quality 
Park Envelope Co., Midway, St. 
Paul, Minn. 

Johnson, Roy L., Autopoint Co., 


Chicago, IIl. 
a Warren, Hotchkiss Sales 
Cleveland, Ohio 
Selenston, H. J., Ace Fastener 
Corp., eS ill. 


Johnstone, C. “Jack”, Wallace 

Pencil Co., gt. Louis, Mo. 

Jonas, Richard A., Jr., Oxford 

Filing Supply Co.; Brooklyn, 

N. 

Jonas, "Richard A., Sr., Oxford 
Brooklyn, 


Filing Supply Co., 
N. 


Jones, Charles E., Charles E. Jones 
& Associates Inc., Chicago, IIl. 

Jones, S. K., Standard Stationers, 
Jackson, Miss. 

Jordan, Edgar C., Standard Prtg. 
Co., ine, Alexandria, La. 

Jordan, Edgar C., Jr., Standard 
Prtg. Co., Inc., Alexandria, La. 
Jordan, Edgar C., Jr., Standard 
_ Supply Co., Alexandria, 


rT Ben, Cooke & Cobb 
Ce, Brooklyn, My Se 

Joyner, E. O., Joyner & Hogan 
Co., Nashville, Tenn. ' 

Just, Eldon, Just & Son, Chicago, 
Ill. 


K 


Kahler, Walter R., Holden Kahler 


So., Cedar Rapids, Iowa 
Kahn, — M., David Kahn, 
Inc., North Bergen, N. J. 
Kahn, Nathan, Jr., Foote & Davies 
Inc., Atlanta, Ga. 
Kale, W. W., Kale-Lawing Co., 
Charlotte, N. C. 
Kammerer, L., Clark & Gibby, 
Inc., New York. N.Y. 
’Protectall Mfg. 


Kamp, Charles, 
Corp., Syracuse, N. 
Kane, R., Eberhard Faber Pencil 
Co., Brooklyn, a * 
Kane, Walter, National Blank 
Book Co., Holyoke, Mass. 


Kane, Wm. R., Oxford Filing Sup- 
ply Co., Brooklyn, N. Y. 

Karper, A. S., Rix Rotary Index 
Corp., New York, N. Y. 

Kauffman, Carl, Speed Products 
Co,, Long Island, N. Y. 

Kautz, John I., Kautz Stationery 
Co., Indianapolis, Ind. 

Keeling, E. A., Art Metal Con- 
ge > Jamestown, N. Y. 

Keeney, D. Jr., Keeney Office 
Equip. By "Dallas, Tex. 

Keir, John S., Dennison Mfg. Co.. 
Framingham, Mass. 

Kell, Paul C., S. Spencer 
Co., Charleston, W. Va. 

Keller, Walton P., Walton P. Kel- 
ler Co., Cedar Rapids, Iowa 


Moore 
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Kellner, T. K., Kellner Typewriter 
& Supply Co., Sheridan, Wyo. 
Kellstedt, P. M., Kellstedt & Son, 


Peoria, Il. 

Kelly, Henry T., Branham'’s, Inc., 
Oklahoma City, Okla. 

Kelly, Thomas F., Blaisdell Pencil 
Co., Philadelpiha, Pa. 

Kelly, William P., Office Equip. 
Co., Louisville, Ky. 


Kemle, Peter, General Office Sup- 
ply Co., Detroit, Mich. 
Kemp, Edward T., Ever Ready 


a an Mfg. Co., Jersey City, 


Pho John B., Jr., 
6 ees Mfg. Co., 


Ever Ready 
Jersey City, 


Kenn a rH. 
Long Island, 

Kemske, Bob, Kemske Paper Co., 
New Ulm, Minn. 

Kendrick, C. R., Kendrick-Bellamy 
Co., Denver, Colo. 

Kenna, Harold, Eversharp, Inc., 
Chicago, Ill. 

Kennedy, Chester A., Wm. J. Ken- 
nedy Staty. Co., St. Louis, Mo. 

Kennedy, J. F., Trussell Mfg. Co. 
nc., Grafton, Mass. 

Kennedy, John, Utica Office Sup- 


Speed Products Co., 
um # 


ply Co., Inc., Utica, N. Y. 
Kenworthy, A. G., Storey-Ken- 
worthy Co., Des Moines, Iowa 


Kenworthy, James A., Storey-Ken- 
worthy Co., Des Moines, Iowa 
Keough, Edmund E., L. L. Brown 

Paper Co., Adams, Mass. 
Kepford, Vergil E., Koch Bros., 


Des Moines, Iowa 
Kerin, Anthony J., Tower-Cross- 
man Corp., New York, N. Y. 
Kern, C. A., Southern Office 
Equip. Co., Lakeland, Fla. 
Kern, Jack ce Jack C. Kern Co., 
Dallas, Tex. 
Kernaghan, C. S., L. E. Water- 


man Co., New York, N. Y. 
Kerns, John Mii Stationers Loose 
Leaf Co., ilwaukee, Wis. 
Kerr, Wm. Kelly, W. K. Kerr Pen 
Co., Tulsa, Okla. 
Kessler, H. M., Standard 
Co., Inc., Louisville, Ky. 
Kesslinger, Jos. M., A. W. Faber, 
Inc., Newark, N. J. 
Ketchings, Tom L., Tom L. Ketch- 
ings Co., Natchez, Miss. 
Kettler, Ralph, Southwestern Staty. 
& Prtg., Joplin, Mo. 

Key, Allen , Carithers-Wallace- 
Courtenay, Inc., Atlanta, Ga. 
Key, Leslie, Office Equip. Co., 

Louisville, Ky. 
Keyes, Charles W., Keyes Office 
Equip. Co., Anniston, Ala. 
Keys, Earl F., Western Bank & 
a Supply, Oklahoma City, 


Kickels, Gordon J., C. L. Barkley 


Prtg. 


& Co., Chicago, Ill. 

Kiedaisch, Jack, Kie Office Supply, 
Corpus Christi, Tex. 

Kiehn, H. H., Security Steel 
Equip. Co., Avanel, N. J. 

Kiesel, K. H., Carter’s Ink Co., 


Chicago, IIl. 

Kilpatrick, Irwin W., Standard Of- 
fice Supply Co., Monroe, La. 
Kilpatrick, J. T., Carithers-Wal- 
lace-Courtenay, Inc., Atlanta, 


a. 

Kimbrell, Wm. G., Office Supply 
Co., Greenville, Miss. 

Kincaid, R. M., Commercial Prod- 
ucts Co., Denver, Colo. 

King, Arthur L., Ward’s Station- 
ers, Boston, Mass. 

King, Dick. King’s Office Supply 


& _ Long Beach, Calif. 
wr. ve” Scripto, Inc., Atlanta, 
King. George, The Office Engi- 

neers, Inc., South Bend, Ind. 
King, Russell, Henry F. Decker 

Co., Inc., Evansville, Ind. 


King, W. G., The = Equip. 
Co., Greenville, S. 

Kisling, J. W., Kisco Pad Inc., St. 
Louis, Mo. 

Kistler, Erle O., W. H. Kistler 
Staty. Co., Denver, Colo. 

Klein, John, Wells Office Furniture 
Co., Chicago, Ill. 


Klein, Roy, Yawman and Erbe 
Mfg. Co., Rochester, N. Y. 
Klicker, F. W., Commercial Sta- 
tioners Inc., Ashville, N. C. 
Knapp, E. H., Victor Safe & 
Equip. Co., Tonowanda, 
> 
Knoebel, E. C., Columbia Valley 
Prtg. Co., Wenatchee, Wash. 
Knox, A. W., Euveka Specialty 
Prtg. Co., Scranton, Pa. 
Knutson, Lawrence, Gaffaney & 


Shipley, Bismarck, N. Dak. 
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Eaton’s 


every demand, 


come 


Pittsfield, 











for every office use! 
complete selection, 


back for 


etter 
your business 
with Berkshire 


Berkshire 
Paper line includes a fine paper 


Typewriter 


Carry a 
take care of 
watch customers 


more! 


és 


PF ale ON } 
*TYPEWRITER* 
“- PAPERS 

hy 
“Raxsni* 


EATON PAPER CORPORATION 


Massachusetts 


Fine papers for business and social use 
























































FASTER 


come iimple with the pop- 
ular priced, self-inking, fully 
automatic FORCE Model 
150. It has consecutive-dupli- 


graduated gauge plate makes 


be- 





of the famous FORCE line of hand numbering 





WM.A. Fé 


Numbering problems P a 
cate-repeat movements, and yr 7 F 
large, clear numerals, A ‘Seren -— 
it easy to place numbers [| it t 
accurately. ; ° 
Send for free catalog _— a 

em machines for every purpose. 


RCE & 


INCORPORATES 


216 NICHOLS AVENUE. BROOKLYN 8, NEW YORK 


259 





COMPANY 


cA 
Vv. 9.4 








‘ 
; 


care Te ee ie ee 







you ihe 
/ 


bette” 


¢ 


NOW YOU CAN GET THEM AGAIN / 


Challenger stencils are well known—used exclusively in many large 
firms. When you try them, you'll find you get clearer impressions 
and more of them—that they are really better in many ways. 


DEALERS: 


ORDER YOUR INITIAL 
STOCK DIRECT—ON 
MONEY-BACK GUARANTEE! 


You don't have to gamble. We want you to let your best customer 
try them. The results are guaranteed. We Il refund the amount of 
your entire order if you are dissatisfied. Set yourself EA 


PP 


up as the Chailenger dealer in your city. 
Challenger Duplicator Ink 
alse and Correction Fluid 


CHALLENGER, INC. 


125 WINDER ST. DETROIT 1, MICH. 


Wruicay 


— oe oe eee ee eee ee eee ee eee 
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MEET EVERY NEED NOW WITH THE 


Complete Line of 
COLUMBIA FIRST AID 
CABINETS AND KITS 


@ Scientifically Assembled 












@ Nationally Known Ap- 
proved Products and 
Medicinals 


@ Conveniently Packaged 


@ Quickly Visible and Ac- 
cessible 


TODAY'S 
FINEST 
VALUES 


List Prices $1.95 and up 


Scientifically planned and assembled, 
COLUMBIA First Aiders meet emergencies 
quickly and effectively. Valuable First Aid In- 
formation in every cabinet and kit — perma- 
nently attached, instantly visible. Available in 
sizes for every factory, shop, office, store, 
school, institution, home, etc. 


DEALERS: Write today for details and prices! 


COLUMBIA FIRST AIDERS 


5739 N. WESTERN AVE. ° CHICAGO 45, ILL. 
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| Kuenzie, F. C., 





Koch, William, Koch Brothers, Des 
Moines, Iowa 

Koch, William, Jr., Koch Brothers, 
Des Moines, Iowa 

Kochheiser, E. R., The Chas. Rit- 
ter Co., Mansfield, Ohio 

ag Louis T., Jasper Chair 

Jasper, Ind. 

Koffman, C. K., Kingsport Office 
Supply Co., Kingsport. Tenn. 
Kolaz, Geo. Simmons Office Sup- 
ply & Equip. Co., Springfield, 


Til. 

Kolb, John G., C. Howard Hunt 
en Co., Camden, N. 
Kolby, Ambrose, Cook’s Inc., 

den, 

Komijati, Frank, manufacturers’ 
representative, Medina, Ohio 
Konerman, Robert W., Miami Sys- 
tems Corp., Cincinnati, Ohio 
Kongsvik, Floyd G., Curtis 1000, 


Cam- 


Inc., St. Paul, Minn. 
Kornmann, T. L., Domore Chair 

Co., Inc., Elkhart, Ind. 
Kosteling. S. Fberhard Faber 

Pencil Co., Brooklyn, N. Y. 
Kral, Elmer J.. Buckeye Office 


Supply Co., Cleveland, Ohio 
Kretchmer, Otto, Peerless Imperial 


Co., Inc., Newark, N. 7. 

Kroll, Henry, Cardinell Corp., Chi- 
cago, Iil. 

Krueger, John C., F. S. Webster 


Co., Cambridge, Mass. 

Krumwiede, Elmer, Elmer Krum- 
wiede & Associates, Chicago, III. 

Kuch, E. J., Hotchkiss Sales Co., 
Norwalk, Conn. 

Shaw-Walker Co., 
Muskegon, Mich. 

Kuhn, Paul R., Ritepoint Co., St. 
Louis, Mo. 

Kulp, Benjamin, Wilson Jones Co., 
Chicago, Ill. 

Kuneck, M., Reliable Office Supply 
Co., Detriot, Mich. 

Kushner, Fred W., Bradenton Of- 
fice Equip. Co., Bradenton, Fla. 

Kusich, Wm., J. L. May Co., New 
York, N. Y. 

Kyle, Roland M., The Mosler Safe 
Co., Hamilton, Ohio 


L 

Lamb, John M., KOL, In- 
dianapolis, Ind. 

Lambert, Roger. Wells Office Fur- 
niture Co., Chicago, III. 

Lampkin, A. C.. A. C. Lampkin, 
McDonough, Ga. 

Lampman, W. N., Whiting Press, 
Inc., Rochester, Minn. 

Land, E. Wade, Chas. G. Stott & 


Inc., 


Co., Inc., Washington, D. C. 
Lande, Paul, Mittag & Volger, 
Inc., Dallas, Tex. 
Landes, J. D.. Schooley Staty. & 
Prtg. Co., Kansas City, Mo. 


Landrum, Hugh, Prtg. & Supplies 
Co., Meridian, Miss. 
Lang, J. A., Cramer Posture Chair 


Co., Kansas City, Mo. 


Langbehn, Fred, Jacobsen Office 
Equipment Co., Gary, Ind. 
Langston, W. J., W. B. Gregory 


& Son, Detroit, Mich. 

Lankenau, H. G., Noesting Pin 
Ticket Co., Inc., New York, 
nN. ®. 

Larkin, Clarence, D. C. Wax Of- 
fice Equip. House, Portland, 
Ore. 

Larson, Algot, J. E., Art Metal 
oo Co., Jamestown, 

Larson, R. E., Corry-Jamestown 


Mfg. Corp., Corry, Pa. 
Lashbrook, W. G., Esterbrook 
Steel Pen Mfg. Co., Camden, 


N. 
Lasner, Oz ; Fame Brothers, 
New York, N. 


Latsch, R. D., ined Bros., Lin- 
coln. Nebr. 

Law, C. H., Boorum & Pease Co., 
Chicago, Ill. 

Lawton, Lester W., Everybody’s 
Office Outfitters Inc., Dayton, 
Ohio 

Laymon, R. D., Autopoint Co., 
Chicago, Ill. 

Lazier, George, Boorum & Pease 


Co., Sioux City. Iowa 
Leber, Henry E., Consolidated 
ae Products Co., New York, 
z=; 


sake. Samuel, Consolidated Wir 
Products Co., New York, N. Y. 

LeBlanc, J. D., J. D. LeBlanc, 
Inc., New Orleans, La. 

Lee, C. J., Avery Adhesive Label 

me 4 Chicago, IIl. 

Lee, L. A., Dalton Printing Co., 
Inc., Dalton, Ga. 

Lefcourt, Gustave, Wells Office 
Furniture Co., Chicago, IIl. 
Leineweber, W. T., Associated 
—_— Supply Co., Chicago, 

Il. 


Lenn, J. K., Carpenter Paper 
Fort Worth, Tex. 
aie T. E., Arkansas Prtg. 
Co., Little Rock, Ark. 
Lennartson, Walter S., Office Ap- 
pliances, Chicago, Til. 
Leonhard, F. C., Victor Safe & 
a Co., 'N. Tonowanda, 


Lerman, Herbert, Herbert Lerman 
Staty. Co., New York, 

Leroux, Joseph, Franklin Prtg. & 
Engraving Co., Toledo, Ohio 
Leroy, ‘Automatic Pencil 
Sharpener Co., Chicago, IIl. 
Lessard, Ernest J., Lessard Prtg. 
& Staty. Co., St. Louis, Mo. 
—— E., — Purchasing 

, New York, A 
a ” Bernard, Herd Levi 
Co., Monroe, La. 
Levine, Lawrence S., Reliance Pen- 
cil Corp., Mt. Vernon, N. 
Levine, Maurice I., Reliance Pencil 
Corp., Mt. Vernon, N. Y. 


Staty 


Levis, John E., Brock Press, Inc., 
Stamford, Conn. 

Levitan, Maurice, Stein Bros., New 
York, N. Y. 

Levy, Ben, Majestic Staty. Co., 
Philadelphia, Pa. 

Lewis, ac J., Almac Plastics, 
Inc., New York, N. Y. 

Lewis, R. P., R. P. Lewis Co., 
Flint, Mich. 

Lewis, Robert L., —, Sta- 
tionery Co., New York 

Lewis III, Warren, Au Steel- 
Equip. Co., Inc., Aurora, IIl. 

Libien, J. S., Oo ae Press, Inc., 
New York, . 


Lichtenstein, Sia, Sturgis Posture 
Chair Co., Sturgis, Mich. 

——— "Richard R., Ruby Of- 
ce Supply & Book Shops, De- 
troit, Mich, 

Lindberg, Harold A., Lindberg’s 
Stationers, Duluth, Minn. 

Linden, Hy, Ace Fastener Corp., 
Chicago, IIl. 

Lindhorst, A. F., The Gibson & 
Perin Co., Cincinnati, Ohio 

Linham, Stanley V., Eureka Spe- 
cialty Prtg. Co., Scranton, Pa. 

Link, Charles L., Weldon Roberts 
Rubber Co., Newark, N. a: 

Link, Frank J., Art Metal Con- 
struction Co., Jamestown, N. Y. 

Link, John Jr., Lucas Brothers 
Inc., Baltimore, Md. 

Linsky, Jack, Speed Products Co., 
Inc., Long Island City, N. Y. 
Lipman, Charles W., George B. 

Graff Co., Cambridge, Mass. 
Lipner, William, Koh-I-Noor Pen- 
cil Co., Inc., Bloomsbury, N. J. 
Lipp, Gus. C., W. H. Kistler Sta- 
tionery Co., Denver, Colo. 
—_ i Lippin Office Sup- 
Co., Wausau, Wis. 
Litchfield, Geo. A., Jasper Chair 
O., Jasper, Ind.’ 
Little, Edward L., Wabash Filing 
Supplies, Inc., Wabash, Ind. 
Llewellyn, R. H., R. H. Llewellyn 
Co., Manchester, N. H. 
Llewellyn, R. H., Jr., R. H. Llew- 
ellyn Co., Manchester, N. H. 
Llewellyn, Stanle D. RR. 
Llewellyn Co., Manchester, N. H. 
Lockard, Blake, Stationers Ass’n 
of So. Calif., Los Angeles, Calif. 
Locks, Sydney, Rochester Staty. 
Co., Inc., Rochester, N. Y. 
Lofgren, C. W., Sanford Ink Co., 
Bellwood, Ill. 
Lohman, W. G., Murray Engrav- 
ing Co., Chicago, III. 
Lombardt, J. E., Patrick & Moise- 
Klinkner Co., San Francisco, 


Calif. 
Long, Calvin, Cramer Posture 
Chair Co., Cincinnati, Ohio 


Long, C. M., Long Office Supply 
Co., Miami, Fla. 

Long, E. E., Stevens, Maloney & 
Co., Chicago, Ill. 

Long, George §., All Steel Equip. 
Co., Cincinnati, Ohio 

Longworth, Earl M., 
Co., St. Louis, Mo. 

Lord, Sterling, The Leopold Co., 
Burlington, Iowa 

Losgar, John V., Metal Office 
Furniture Co., Grand Rapids, 
Mich. 

Love, J., Eberhard Faber 
Co., Brooklyn, N. Y. 

Love, i, Business 
Co., Peoria, Ill. 

Lovejoy, Charles K., Moore Pen 
Co., Boston, Mass. 

Lowe, C. a Office Supply Co., 
Jackson, Miss. 


Ritepcint 


Pencil 


Equipment 


Lowe, Lee, Browne-Morse Co., 
Muskegon, Mich. 
Lowe, W. E., E. L. White & 


Co., Fort Worth, Tex. 
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IN THE stepront OF f J 
AMERICA’S BUSY FUTURE | A: 
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The striking beauty, the distinctive styling of the Browne-Morse 
“Modern American’’ Steel Desk enhance the appearance of any 
office. Its streamlined unified construction gives it the ability to take 
hard wear and abuse. 


The ‘Modern American” adds to the efficiency of any office. Drawers 
respond to the slightest pull ... open and close smoothly and 
silently. Complete interchangeability of drawers gives you the con- 
venience of an arrangement that fits your needs. 


It's no wonder that modern executives who are really interested in 
office efficiency are saying: ‘Here's the desk for me.” 






modern ymee 


A quick glance at the colorful pages 
of the new ‘Modern American” bulle- 


tin will show you the many advan- 
tages this distinctive desk has for you. 
A free copy will be sent you upon 
request. Write today. 


Browne-Mborse 


Architects of Efficiency for America’s Office 


MUSKEGON MICHIGAN 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 
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HABIT TO GIVE PRIME IMPORTANCE TO ALL THE LITTLE THINGS 





SUCH AS *%* PACKAGING ¥& TAILORING xv FINISH % CONSTRUCTION 
w STYLING ww SERVICE w ET CETERA, ET CETERA! 


Originality of design. popular coverings in Duran and Leather, excellent upholstering 











INCORPORATED 


QUUWSBOROREWTUUKY | 








This one is Number 1461-0 
See our Display Space 1512—Open Daily AMERICAN FURNITURE MART, CHICAGO 
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Luckett, S., Luckett Loose Leaf, 
Ltd., Toronto, Ont., Canada 
Lucks, John E., Diehl Office 
Equip. Co., Columbus, Ohio 
Ludwig, Walter C. W., Gregory, 
Mayer & Thom Co., Lansing, 

Mich. 


Luke, Jack, Sengbusch Self-Closing 
Inkstand Co., Milwaukee, Wis 

Lynch, James B., Brown-Morse 
Co., uskegon, Mich. 

Lynn, Jack T., Parkin Prtg. Co., 
Little Rock, Ark 


Lynn, H. W., Esterbrook Steel 
Pen Mfg. Co., Camden, 
M 
McAllister, Donald, Geyer Publica- 
tions, New York, N. Y. 
McAvoy, Jerry, Acco... Poducts, 
Inc., Ogdensburg, N. Y 


McCabe, James J., A. Pomerantz 


& Co., Philadelphia, Pa. 
McCabe, M. L., Beckley-Cardy 
Co., Chicago, Ill. 


McCaleb, G. B., Associated Sta- 
tioners Supply "Co., Chicago, Ill. 
McCarron, Ralph N., Klipto Loose 
Leaf Co., Mason City, Iowa 
McClenathan, W. C., McClenathan 
Printery, Inc., Dunkirk, N. Y. 
McConnaughey, David C.,’McCon- 
naughey Stationers, Inc., Spring- 


field, Ohio 

McCormick, J. W., Jr., Stationers’ 
Guild of America, Philadelphia, 
Pa. 

McCullouch, W. L., Finch & Mc- 
Cullouch, Aurora, II. 


McDaniel, Charles C., Bainbridge, 
Kimpton . Haupt, Inc., New 
York, N. Y. 

McDaniel, ay L. H., Jasper Seat- 
ing Co., Ft. Worth, ‘ 

McDaniel, Sr., L. H., Jasper Seat- 


Cé., 


i Ft. Worth, Tex. 
McFarland, J. Glenn, 


Coe Bros., 


Inc., Springfield, Ill. 

McGar, eankes. J. F. Molloy Co., 
Meriden, Conn. 

McGee, Russell, F. W. Roberts 
Co., Cleveland, Ohio 


McGilvray, D., Hotchkiss Sales 
Co., Norwalk, Conn. 


McGinty, Ben, Yawman and Erbe 


Mfg. Co., Rochester, N. Y. 
McIntosh, Charlie, Prtg. & Sup- 
plies Co., Meridian, Miss. 


McKee, S. C., Cramer Chair Co., 
Louisburg, Kan. 
McKenna, E. J., 
Corp., New York, 
Reliance 
Corp., Mt. Vernon, N. 
McLaughlin, ee ‘Allied Carbon 


Charvoz-Roos 


” Pencil 


& Ribbon Mfg. Corp., New 
York, N. Y. 

McLennon, John J., McLennon 
Pen Co., Chicago, III. 

McLeod, Donald, Spencerian Pen 
Co., Inc., New York, =. 
McLeod, Wm. A., Spencerian Pen 


Co., Inc., New York, N. 
McLusky, John, Ralph Halpern, 
New York, N. Y. 
McManus, Louis B., Office Supply 


Co., Inc., El Centro, Calif. 
McNeely, James J., Stationers 
Loose Leaf Co., Milwaukee, Wis. 
McNichols, Walter A., Ambeig 
File & Index Co., Kankakee, III. 
McPike, H. Weis Mfg. Co., 
Monroe, Mich. 


Macdonald, Reg. A., Macdonald & 


Stingel, Saginaw, Mich. 

=o S. A., Jasper Chair 
Jasper, Ind. 

MacBook Dan A., Stationers 

Loose Leaf Co., Milwaukee, Wis. 

MacFarland, Gene B., Niagara 

Duplicator Co., San Francisco, 


Calif. 
MacIntyre, E. T., Defiance Sales 
; 


Corp., New York, 

Mackey, W. ia Cooke & Cobb Co., 
rome N. Y. 

McMillin, C., Zellerbach Paper 
Co., San "pain a 

MacMorris, J. Howard 
Hunt Pen Co., Camden, N. 


McMullen, B. F., McMullen ‘Office 
Equip., "Spokane, Wash. 

MacNeill, H. J., Binney & Smith 
Co., New York, ms =. 

McNiff, W. H., Shaw-Walker Co., 
Kalamazoo, Mich. 


McWilliams, E. N., McWilliams 
Staty. Co., Texarkana, Tex. 
Magez, W. All Steel Equip. 


Co., Washington, D. C. 

Magly, Ray, Redeker & Dick, Inc., 
Cincinnati, Ohio 

Maish, Ralph, Dennison Mfg. Co., 
Chicago, 111. 

Maish, R. A. (Andy), Dennison 
Mfg. Co., Framingham, Mass. 
Maish, William W., Blaisdell Pen- 

cil Co., Philadelphia, Pa. 
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Malody, C. H., Associated Station 
ers Supply Co., Chicago, Ill 
Malone, Thomas F., S. C. Toof & 

Co., Memphis, Tenn. 
Mandelbaum, Benjamin, Benjamin's 


Stationery Co., Denver, Colo. 

Maneval, Ralph V., A. W. Faber, 
Inc., Newark, N. J. 

Manley, David, The Modern Sta- 
tioner, New York, N. Y. 

Mann, J. L., Sturgis Posture Chair 
Co., Sturgis, Mich, 

Mann, Maurice F., Sanford Ink 
Co., Bellwood, Ill. 

Mann, O. D., manufacturers’ rep- 
resentative, Houston, Tex. 

Mann, R. E., Wobber’s, Inc., San 
Francisco, Calif. 

Mannhardt, E. A., American Lead 
Pencil Co., Hoboken, N. 

Manning E. R., Stein Brothers 
Mfg. Co., Chicago, Til. 

Manthei, W. R., Emmons Staty. 


& Office Supply, Wausau, Wis. 


Marcus, Ray, Eversharp, Inc., Chi- 
cago, Ill. 

Marienthal, S. L., Bryant Litho. 
Co., Atlanta, Ga. 

Markelz, A. J., The Book Shop, 
Inc., Joliet, Ill. 


Marquis, O. M., The Marquis Co., 
Cumberland, Md. 

Marschall, A. L., 
Brooklyn, N. Y. 

Marsh, Donald F., Boorum & 
Pease Co., Brooklyn, N. Y. 

Marsh, Thor, Ball & Thrasher, 
Ann Arbor, Mich. 

Marshall, John A., John A. Mar- 
shall Co., Kansas City, Mo. 
Marshall, John S., John A. Mar- 

shall Co., Kansas City, Mo. 
Martens, F. P., Royal Typewriter 
Co., Inc., New York, N. Y. 
Martin, A. R., A. R. Martin Co., 
Mobile, Ala. 

Martin, George W., Martin Office 
Equip. Co., Jacksonville, Fla. 
Martin, James K., Globe Furniture 

& Staty. Co., Chicago, Ill. 
Martin, O. C., R. L. Smith Co., 
San Francisco, Calif. 
Martin, W. T., Shaw-Walker Co., 
Muskegon, Mich. 
Marting, W. H Office Supply 
Co., Houston, Tex. 
Mason, Earl B., Chicago, Ill. 
Mason, George, Eversharp, 
Chicago, IIl. 

Mason, John, Stationery Supply 
Co., Muskegon Heights, Mich. 
Massot, Matt, Office Supplies, 

Inc., Muskegon, Mich. 
Masterson, Pete, Acco Products, 
Inc., Ogdensburg, N. Y. 
Mathews, L. A., Weis Mfg. Co., 
Monroe, Mich. 
Matthews, Burnham, Harter Corp., 
Sturgis, Mich. 
Matzelle, John F., Nobema Prod- 
ucts Corp., New York, N. Y. 
Maurer, C. J., Goldsmith Book & 
Staty. Co., Wichita, Kan. 

Mauss, Peter, Speed Products Co., 
Inc., Long Island City, N. Y. 

Maxwell, J. W., Findlay Prtg. & 
Supply Co., Findlay, Ohio 

May, E. H., Engineering Mfg. Co., 
Sheboygan, Wis. 

May, Frank, a L. May Co., New 
York, N. 

May, Harry ®. May Office Serv- 
ice, Beckley, W. Va. 

May, W. T., Office Appliance Co., 
Brookhaven, Miss. 

Mayo, Floyd R., Bixby Office Sup- 
ply, Grand Rapids, Mich. 

Maxfield, John, Kie Office Supply, 
Corpus Christi, Tex. 

Mayton, Dewey, Mayton & Roddy 
—" Supply Co., Fort Worth, 


Higgins Ink Co., 


Inc., 


Mead, Edwin W., Standard Diary 
Chicago. Til. 
Meals Gordon D., Taylor Chair 
Co., Bedford, Ohio 
Medakovich, M., Corey-McKenzie 
o., Omaha, Nebr. 
Meek, Elden, Elden Meek Com- 


pany. E. Palestine, Ohio 
Meister, H. A., H. R. Stephenson 
o., Cleveland, Ohio 
Melind, Roy L., Louis Melind Co., 


Chicago, IIl. 

Mereness, Paul W., Minnesota 
Mining & Mfg. Co., Detroit, 
Mich. 


Meth, A. R., McCloy Co., 
burg, Pa. 
Meyer, Joseph L., Standard Office 
Supply Co., Pittsburgh, Pa. 
Middleton, J. R., Commercial Fur- 
niture Co., Chicago, II. 

Miller, Charles, Stationers Guild, 
Philadelphia, Pa. 

Miller, Fred, Autopoint Co. 
cago, Ill. 
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STEEL 
STORAGE 


WARDROBE 
AND 


COMBINATION 
CABINETS 


TRANSFER 
CASES 
LEGAL AND LETTER SIZE 
COUNTER HIGH 
CABINETS 
SINGLE OR DOUBLE DOOR 
DESK HIGH 
CABINETS 


SINGLE DOOR 





Made of heavy gauge ste el . 
struction and completely 
shelves adjustable every two inches. . . 
finish in green and gray . ... 
device. Storage cabinets measure 72”x36"x18”". 
robe cabinets measure 72”x36"x20”. 


. electrically welded con- 
reinforced throughout .. . 
baked on enamel 
dependable three way locking 
Ward- 


Write for latest catalog. 


PARKER STEEL PRODUCTS, INC. 


54-60 COLUMBIA ST. BROOKLYN 31, N. Y. 











DISAPPEARING 
HANDLE CASE! 










a 
NATIONAL 


Zipper 
Style 
Ina 
Variety 
of 
Quality 
Leathers. 











A complete range of styles in a wide choice of quality 


Each 


case designed to meet a specific n 
Write today for catalog. 


NATIONAL BRIEF CASE MFG. CO. 
522 S. Peoria Street Chicago 7, Illinois 


leathers. 
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MR. DEALER! 








is. our, 


with this 


quality 


SAFEGUARD 


Fast profits are yours 
fast-selling, 
check writer. 


Now more than ever with the new Instant K_ button- 
type machine, plus the well known Instant H model, 
you will find the latest development in check protec- 
tion with Safeguard. 


@ OUTSTANDING FEATURES © LARGE PROFITS 
@ $10,000 FORGERY BOND 


@ FAST TURNOVER 


ee naan. anes anneee omnes ae == 


ALSO INQUIRE ABOUT THE MINI-MAILER 
THE IDEAL FORTABLE ADDRESSING MACHINE 





Don't Wait 


Write For Informatio 


OVERSEAS DISTRIBUTOR 


Safeguard International, 3312 Lancaster Ave., 


Philadelphia 4, 


n Today 


Pa. 














You'll Reorder KOL Stands 
Again and Again 


Because they 


no bolts or 
loosen on 
stands. No 


sell 
selves and because there are 

fastenings to 
KOL Air-Age 


braces 


them- 
finishes! All 


to ob- sure maximum 


ers with soft rubber wheels! 
Rust-proofed baked enamel 
joints 
brazed, not soldered, 


are 


to in- 
sngth! 
strength! 


struct! Heavy gauge steel Shipped assembled, two in a 
tops! Two-inch swivel cast- carton to facilitate handling! 
IMMEDIATE 
DELIVERY 


No waiting for 
KOL stands these 
days. Order your 
display models to- 
day and you'll 
agree that KOL 
Air-Age stands are 
the best products 
of their type on 
the market. 


KOL 


220 S. 


Le ae *Piitsion 


10th St., 


Minneapolis 2, Minn. 
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Miller H. J., Miller Office Equip., 
Co., Piqua, Ohio 
Miller, J. H., Whiting-Plover Pa- 


per Co., Stevens Point, Wis. 
Miller, Jack, Miller Office Equip. 


& Supply. Dunkirk, N. Y 
Miller, James Wosco, Inc., 
Greensburg, Pa 
Miller, Walter H., Otto Ulbrich 
Co. Inc., Buffalo, N. Y. 
Milliken, L. J., Chas. G. Stott & 
Co., Inc., Washington, D. C. 
Milne, R. G., Art Metal Construc- 
tion Co., Chicago, IIl. 
Mitchel, Herman W., Jr., H. B. 


Arnold Co., 
Mitchell, B. K., 


Saginaw, Mich. 
KE. Jj. & 
Mitchell, St. Louis, Mo. 

J. & 


a 3 


Mitchell, E. J., E. B. K. 
Mitchell, St. Louis, Mo. 
Mitchell, J. C., Mitchell Type- 
writer Co., Pontiac, Mich. 
Mitchell, J. H., Mitchell Office 
Supply Co., Greensboro, N. C 
Mitchell, Robert, Blaisdell Pencil 


Co., Phi’ idelphia, Pa 


Mixter, C. F., Sioux Falls Book 
& Staty. Co., Sioux Falls, S. 
Dak. 

Moak, Kenneth W., Bates Mfg. 


Co., Orange, N. J. 

Modene, O. F., Marshall-Jackson 
Co.. Boston, Mass. 

Moldow, Martin, Joshua Meier, 
Inc., New York, N. Y. 

Mollerstrom, Stanley, Cook’s, Inc., 
Camden, a # 

Monjian, G. A., Joseph Horne Co., 
Pittsburgh, Pa. 
onroe, H. E., Business Equip- 
ment Co., Huntsville, Ala. 

Moore, Henry, Steck Co., Austin, 
Tex. 

Moore, H. E., Goldsmith Book & 
Staty. Co., Wichita, Kan. 

Moore, Jos. W., Jr.. Blaisdell Pen- 
cil Co., Philadelphia, Pa. 

Moore, Joseph W., III, Blaisdell 
Pencil Co., Philadelphia, Pa. 

Moran, Marvin E., Moran & Co., 
Milwaukee, Wis. 

Moreland, N. V., Clarke & Courts, 
Houston, Tex. 

Moreland, Roy S.. Schooley Staty. 
& Prtg. Co., Kansas City, Mo. 

Morgan, George O., Oxford Filing 
Supply Co., Brooklyn, mw. ¥.; 

Morgan, R. B Morgan & Barclay 
Co., San Francisco, Calif. 

Moriva, Joe, Heer Printing Co., 
Columbus, Ohio 

Morley, W., Bramwood Press, In- 
dianapolis, Ind. 

Morris, Bert M., Bert M. Morris 
Co., i Angeles, Calif. 

Morris, G., Eaton Paper Corp., 
Piewhala, Mass. 

eg + Mark M., 

Janesville. Wis. 


Parker Pen 


sone F. C., Jr., Browne-Morse 
Co., Muskegon, Mich 
Morton, Harry E., Tndianapolis 


Indianapolis, 


Office Supply Co., 
Ind 


nd. 
Morton, William A., Ihling Bros., 


Kalamazoo, Mich. 

Mosby, S. M., Johnson Chair Co., 
Chicago, Ill. 

Moses, Cecil, Democrat Prtg. & 
Litho. Co.. Little Rock, Ark. 

Mosman, Warren, Herring-Hall- 


Marvin Safe Co.. Hamilton, Ohio 
Mueller, Chas. P., Jos. Dixon 
Crucible Co.. Chicago, Il. 
Mueller, R. W., Esterbrook Steel 
Pen Mfg. Co., Camden, N. J. 
Blade Printing & 
Toledo, Ohio 
David, Avery Adhesive 
Label Corp., Chicago, Ill. 
Mullens, Lewis M., Foster & 
Parkes Co., Nashville, Tenn. 
Mulliken, E. Mrs., Fritz-Cross Co., 
St. Paul, Minn. 
Mullinax, Wm. .. Branham’s, 
Inc., Oklahoma City, Okla. 
Murphy, Edw., Yawman and Erbe 


Mfg. Co., Rochester, N. Y. 
Murphy, Stephen J., Murphy- 
Miller, Inc., Owensboro, Ky 
Murray, Allan, Victor Safe & 
Equipment - Inc., N. Tona- 
wanda, N. 


Murray, C. N: Mittag & Volger, 
Inc., Kansas City, o. 

Murray, J. W., Maso - Prod- 
ucts Co., Chicago, Til. 

Murray, Samuel E., G. & C. Mer- 
riam Co., Springfield, Mass. 
Murrett, Peter J., Ryan & Wil- 

liams Co., Buffalo, mw, we 
Musser, J. C., Eberhard Faber 

Pencil Co., Brooklyn, N. Y. 
Myers, Claude F., Jr.. Myers Of- 

~ Furniture Co., Kansas City, 


Myers, Leon, Premier _ Spe- 
cialty, New York, N. 


Myers, Wade H., Durham Office 


Supply, Durham, N. C 


N 
A., Napp image © F School 
PP. ties, Manitowoc, 

Nash, Frank A., Pon ‘Office 
Supply Co., Pittsburgh, Pa. 
Nathurst, Hugh L., Office Equip. 

Co., Tampa, Fla. 
Nattenberg, Arthur, Art 
Co., Chicago, IIl. 
Nattenberg, Robert, 
Co., Chicago, Ill. 
Naud, J. E., Autopoint Co., 
cago, Ill. 
Nave, John T., Associated Station- 
ers Inc., Oakland, Calif. 
Navorska, Carl, Brush_ Develop- 
ment Co., Cleveland, Ohio 
Navrat, Milton, Navrat Office 
Publica- 


Napp, 


Specialty 
Art Specialty 
Chi- 


Equiq. Co., Emporia, Kan. 

Neary, James E., Geyer 
tions, New York, N. Y. 

Needham, B. M., Needham’s Book 
Store, Salem, Ore. 

Nelson, Harold W.., 
Chicago, Ill. 

Nelson, Lloyd G., General Type- 
writer & Office Supply, Greeley, 
Colo. 

Nelson, Norman, Dependable Mfg. 
Co., Omaha, Neb. 

Nesom, Theodore E., Rowley Co., 
Inc., New Orleans, La. 

Netzhammer, C. A., Northwestern 
Furniture Co., Milwaukee, Wis. 

Neuhaus, David C., manufacturers’ 
representative, Kansas City, Mo. 

Neustadter, Arnold, Zephyr Amer- 
ican Corp., New York, N. Y. 

Newman, W. R., S. B. Newman 
& Co., Knoxville, Tenn. 

Nichols, E. A., The Daniels Co., 
Muskegon, Mich. 

Nichols, Frank R., Columbia Rib- 
bon & Carbon Tell Co., Glen 
Cove, i. te Nix: 

Nichols, Harry I., Weis Mfg. Co., 
Columbus, Ohio 
Nichols, Walter P., Weis Mfg. Co., 
Concord, Mass. 
Nickel, Walter J., Box 

o., Chicago, Ill. 

Nielsen, Jack, Fritz-Cross Co., St. 
Paul, Minn. 

Niesen, Wm. C., Wilson Jones Co., 
Chicago, Ill. 

Noonan, W. J., W. J. Noonan Co., 
Lima, Ohio 

Nordstrom, A. J., Smead Mfg. Co., 
Hastings, Minn. 

Norman, Earl, Columbia Ribbon & 
a Me Mfg. Co., Glen Cove, 

MN. %. 


ie S. Guy, Desk 
Co., Jasper, Ind. 
Norris, 


Works, 


Just & Son, 


Bankers 


Hoosier 


. Columbian Art 
Milwaukee, Wis. 


O 

Ober, Arden G., Business Equip- 
ment Co., Fort Wayne, Ind. 

Ober, C. K., Stationers Inc., In- 
dianapolis, Ind. 

Ober, C. S., Business Furniture 
Corp., Indianapolis, Ind. 

Obstfeld, Lou, Markwell Mfg. Co., 
Inc., New York, N. Y. 

O’Connor, L. G., O’Connor & 
Raque Co., Louisville, Ky. 

O’Donnell, Mrs. John, Stahl Sta- 
tionery, Homestead, Pa. 

Oehmler, W. H., All-Steel Equip- 
ment, Inc., Pittsburgh, Pa. 

Ohland, Geo. C., Metal Office Fur- 
niture Co., Grand Rapids, Mich. 

O’Leary, E. W., Eaton Paper Co., 
Pittsfield, Mass. 

Oleson, G. R., School 
Co., Salina, Kan. 

Olinger, E. D., Bureau Stationery 
Co., Bloomington, III. 

Oliver, T. R., Oliver Office Equip 
Co., Knoxville, Tenn. 

Oliver, W. G., Eaton Paper Corp., 
Pittsfield, Mass. 

Olson, H. C., Security Steel Equip. 
Corp., Avanel, 7 * 

Opie, Earle F., Weber Costello 
0., Chicago Heights, Ill. 

Orman, H. M., Orman & Wyant, 
Sacramento, Calif. 

Orr, Sam J., National Blank Book 
Co., Holyoke, Mass. 

Ortega, G. L., Blaisdell Pencil Co., 
Philadelphia, Pa. 


Specialty 


Otta, Earl R., manufacturers’ rep- 
resentative, Dallas, Tex. 

Ottinger, Charles A., W. W. 
Welch Co., Cincinnati, Ohio 


Overbeck, Frank X., Miami Sys- 


tems Corp., Cincinnati, Ohio 
Overend, R. B., <a Pencil Co., 
New York, : 
Owen, Maurice, Columbia Ribbon 
& Carbon Mfg. Co., Minneapolis, 
Minn. 
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HIGH POIN 


HIGH POINT CHAIRS have long en- 
joyed—and continue to enjoy — well 
merited recognition among buyers of 
office chairs. These buyers who are 
responsible for the sitting comfort of 
their organizations have learned that 
HIGH POINT CHAIRS have the stam- 
ina to provide years of constant hard 
service. 
This enviable reputation stems from 
the experience we have attained in 
more than forty years of successful 
chair making. The styling, good ap- 
pearance, comfort and durability are 
all built right into HIGH POINT 
CHAIRS. 

Sell HIGH POINT CHAIRS regu- 


larly. They are always dependable. 


HIGH POINT 


BENDING & CHAIR CO. 
SILER CITY, N. C. 












(Fiona SR sSy 
HIGH POINT BENDING & CHAIR C 
SY <—— 
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[ 
PRESENTING! tie“ 
STURDY STEEL 


WASTE BASKET 


To satisfy a universal demand for a better waste 
basket reasonably priced, we are now offering 
“The Executive.” 

Everyone is looking for a neat, rich looking 
waste basket for use in the office. A basket that, 
aside from its practical use, will add rather than 
detract from the general appearance of an ofhce or 
reception room. 

“The Executive” is sturdily constructed of 26 
gauge steel and weighs 6 lbs. It is 14” high and 
measures 11” square at the top, plus a %” lip. 
Has smooth rounded corners and tapers nicely to 
9” at the bottom. You will also like the new inno- 
vation, namely, rounded metal feet—not bumpers. 
Four finishes available—green— mahogany —wal 





nut—metallic gray. 








THE LIGHTWEIGHT WITH THE 
STRENGTH OF A HEAVYWEIGHT... 


USE ON SINGLE OR 

DOUBLE DESK 
2% DEPTH AFFORDS 
MAXIMUM CAPACITY 


ALUMINUM 


DISTINCTIVE 4 RADIUS 
DESK fi Y pena? map 
. | 


Here is the Letter Tray that you will be proud 
























































to show your customers. Precision made by ex oo apy 

pert craftsmen, the delicate streamlining and | GUARANTEED SAFETY 

smoothness has instant Eye Appeal. Eliminates 

from the desk the bulky and cumbersome ap ., 

pearance of other Letter Trays. & - ciiiimcaion. nail faa 
Although this Aluminum Tray weighs onl) | FUMBLING FOR PAPERS 

14 ounces nevertheless it is both as strong an 

rigid as steel. The hard baked finish will not E 

chip or scrape off, and the pleasing colors will Bode 

harmonize with all types of office furniture. Trays DESK OR TABLE 





may also be ordered in the Natural Satin Finished 
Aluminum. es 
Everyone follows the Champ and everyone wil | ROY ALUMINUM POSTS 
ness . FOR STACKING INTO 
want this new Tray. When the bell rings mak« 








| TIERS MAHOGANY -— WALNUT -— GREEN 
sure you are there to answer it GRAY-SATIN FINISHED ALUMINUM 


Write today for illustrated circulars and complete AVAILABLE IN LETTER AND LEGAL SIZES 


injormation on dealers prices and discounts 








95 Atlantic Avenue, Brooklyn 2, N. Y. 
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Owen, Vince, Harold P. Reinke & 
Associates, Chicago, IIl. 


P 
Paardekooper, G. W., Koch Bros., 
Des Moines, Iowa 


Paddock, Lee, American Lead Pen- 


cil Co., Hoboken, N 
eh Barnett, Palley Office Sup- 
y Co., Worcester, Mass. 
pay, Samuel, Palson’s Inc., Wor- 
cester, Mass. 
Palmer, F. H., Eaton Paper Corp., 
Pittsfield, Mass. . 
Pape, Elmer W., Adkins Printing 
to, New Britain, Conn. 
Parker, V. D., The Parker Co., 
Madison, Wis. 
—" Harry W., Parkin Print- 
ing Co., Little Rock, Ark. 
Parlin, John, Stein Bros. Mfg. Co., 


Chicago, Ae 

Parnham, C Wells Office Fur- 
niture Co., + amg Ill. 

Parrott, J. M. (Jay), Waterloo 
Office Supply Co., Waterloo, 
Iowa 


Parrott, R. W., Matt Parrott & 
Sons Co., Waterloo, Iowa 
Parsons, a A., Smith Brothers, 
Inc., akland, Calif. 
Partlow, Wilson, Office 
Co., Laurel, Miss. ) 
Passmore, Dempster, Univ. of Chi- 
cago Bookstore, Chicago, Ill. 
Patterson, Alex., All-Steel Equip- 
ment, Inc., Aurora, IIl. 
Patterson, Charles L., Patterscn 
Office Equip., Cortez, Colo. 
Patterson, Emory, National Blank 
Book Co., Holyoke, Mass. 
Patterson, M. G., Speed Products 
Co., Inc., Long Island, N. Y. 
Patterson, W. H., Johnstown Of- 


Supply 


6fice Supply Co., Inc., Johns- 
town, Pa. 

Pavlow, Maurice, Barnetts, Inc., 
Miami, Fla. 

Payne, C. E., Payne Brothers, 
ortland, 3 be 

Payne, Cecil L., All Makes Type- 


writer Co., Omaha, Nebr. 
Pearce, A. Elmer, Rocky Mountain 
Bank Note Co., Pueblo, Colo. 
Pearce, N. L., Eberhard Faber 
Pencil Co., Brooklyn, N. Y. 
Pechman, O. W., Denver Staty. 
Co., Denver, Colo. 
Peck, Frank E., Peck & Co., 


Omaha, Neb. 

Peck, Jesse A., Springfield Staty. 
Co., iInc., Sprin ‘ Ill. 

Peck, Stanton, Steel Office 


Supply Co., Salt Lake City, 

Utah 

Peel, James Ralph, A. R. Taylor 
Co., Memphis, Tenn. 


Pemberton, Lewis N., Lewis N. 
Pemberton Prtg. Co., Los An- 
geles, Calif. 

Pembroke, Adrian H., Pembroke 


Co., Salt Lake City, Utah 
Pembroke, Jack, Pembroke Co., 
Salt Lake City, Utah 
Penegar, O. G., O 
Co., Gastonia, N. 
Perkins, O. F., ‘Associated Station- 
ers, Tallahasse, Fla. 
Pershing, W. W., W. H. Zaiser 
Specialty Co., Des Moines, Iowa 
Peters, A. W., Peters Office Equip. 
Co., Battle Creek, Mich. 
Peters, Chas. G., National Fiber- 
= Envelope Co., Philadelphia, 


G. Penegar 


Petersen, E. A., Associated Sta- 
tioners Inc., Oakland, Calif. 

Peterson, E. 'B., Pinellas Prtg. & 
Staty. Co., St. Petersburg, Fla. 

Petetin, Henri, Henri Petetin, Inc., 
New Orleans, La. 

Petrak, James J., Just & Son, Chi- 
cago, IIl. 

Pfau, H. L., Globe-Wernicke Co., 
Cincinnati, Ohio 

Pfieffer, Ralph, 
Stationers, Inc., 


hio 
Pfister, Art, Smead Mfg. Co., 
Hastings, Minn. 
Pfleeger, Ralph B., Pfleeger Busi- 
ness Equip. Inc., Utes, N.Y. 
Phelps, Frasier, Mayes Prtg. Co., 
Pensacola, Fla. 
wey Robert, Hay Stationery Co. 
Ltd., London, Ont.,, Canada 


McConnaughey 
Springfeld, 


Phillips, Bus, Mid- West Office 
Supply Co., Salt Lake City, 
Ut 

Phillips, L. A., Phillips Process 
Co., Inc., Rochester, x 


Picard, Leo, Universal Bookbind- 
ing, Inc., San Antonio, Tex. 
Picknell, P. G., Haines & Essick 

Co., Decatur, Til. 
Pilkington, Holt, Sturgis Posture 
Chair Co., Sturgis, Mich. 


Pinch, Harry, Univ. of Chicago 
Bookstore, Chicago, III 

Pinney, D. R., Acme Visible Rec- 
ords, Inc., Chicago, III. 

Pittman, Business Equip. 
Co., Tampa, Fla. 

Pittman, S. H., Collins & Pittman, 
Inc., Terre Haute, Ind. 

Pitts, T. R., Myrtle Desk Co., 
High Point, y. G 

Plant, Sam Parkin Prtg. Co., Lit- 
tle Rock, Ark. 


Plosscowe, Arthur A., Heinrich- 

_— Staty. Co., Rochester, 
¥. 

pantie George C., Stationers 


Loose Leaf Co., Milwaukee, Wis. 

Poil, Bill, Myrtle Desk Co., Los 
Angeles, Calif. 

Pollak, Lud, Idaho Typewriter Ex- 
change, Pocatello, Ida. 

Polster, J. E., Wilson Jones Co., 
San Francisco, Calif. 

Pomerantz, Lester, A. Pomerantz 
& Co., Philadelphia, Pa. 

Pomerantz, Richard D., A. Pomer- 
antz & Co., Philadelphia, Pa. 

Potter, Maurice, Gunn Furniture 
Co., Grand Rapids, Mich. 

Potter, R. H., Autopoint Co., Chi- 
cago, IIl. 

Pound, R. M., Pound & Moore 
Co., Charlotte, N. C. 

Pound, Jr., R. M., Pound & Moore 
Co., Charlotte, N. C. 

Powell, B. J., A. W. Faber, Inc., 
Newark, N. J. 

Powell, Clyde, Mid-West Office 
Supply Co., Salt Lake City, 
Utah 

Powell, Philip, Automatic Pencil 
Suanenar Co, Chicago, II. 

Powell, W. T.., Myrtle Desk Co., 
High Point, 'N. C. 

Powers, L. W., Rolfs, West Bend, 


Wis. 

Pretty 24065 LL. G. Pree Ga, 
Fargo, N. Dak. 

Prentzel, Earl H., Speed Products 
Co., Inc., Philadelphia, Pa. 

Preston, Alfred A., Utica Office 
Supply Co. Inc., Utica, N. Y. 

Preston, Alfred G., Utica Office 
Supply Co., Inc., Utica, N. Y. 

Price, David, Eagle Pencil Co., 
New York, N. Y. 

Price, Herman, Eagle Pencil Co., 
New York, N. Y. 

Priest, Carl E., The Parker Pen 
>o., Janesville, Wis. 

Pritchard, Jos. W., Wells Office 
Furniture Co., Chicago, III. 
Pryor, J. D., ilson Jones Co., 
Chicago, Ill. 
ice Ben, F. Weber Co., 

Philadelphia, Pa. 
Purvis, alter S., Stationer Prtg. 
& Book Binding, Utica, N. Y. 
Pydlek, an Cook’s, Inc., Cam- 
den, N. J. 


R 


Rabaut, Charles P., Beecher, Peck 
& Lewis, Detroit, Mich. 

Race, Harold, Race Office Equip., 
Oshkosh, Wis. 

Rader, A. J., Rader Office Equip. 
Co., Omaha, Nebr. 

Rafferty, Jr., Harry, Industrial 
— Corp., New Brunswick, 


Rasmussen’s 
Vancouver, 


Henry, 
Staty., 


Rasmussen, 
Book & 
Wash. 

Ragan, Russell E., American Pad 
& Paper Co., Holyoke, Mass. 

Rahe, E. G., The Globe-Wernicke 
Co., Cincinnati, Ohio 

Rainier, Charles, Binney & Smith 
Co., ‘New York, N. Y. 

Ramma, John J., National Blank 
Book Co., Holyoke, Mass. 

Rampp, Edward W., Meffert Office 
Supply Co., Louisville, Ky 

Randolph, E. Downs- Randolph 
Co., Tulsa, Oia 

Randolph, R. Lee, Commercial Fur- 
niture, New York, N. Y. 

Raveill, George E., Commander 
Prtg. & Staty., Tulsa, Okla. 


Read, E. D., Waters & Waters 
Branch, Neidich Process, St. 
Louis, Mo. 

Read, Wm. Sherman, St. Paul 
Book & Staty. Co., St. Paul, 

inn. 

Reckford, J. S., American Lead 
Pencil Co., Hoboken, N. 

Redeker, George C., Redeker & 
Dick, Inc., Cincinnati, Ohio 


Redmond, Joseph P., Just & Son, 
Chicago, Ill. 

Reed, Charles, Ivan Allen-Marshall 
Co., Atlanta, Ga. 

Reed, Ralph, W. W. Welch Co., 
Cincinnati, Ohio 
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Luxury leathers handsomely 
crafted in styles for freedom 
in performance . . . precision 
stitched with wear-tested linen 
thread ... a wide selection in 
every practical price bracket. 









Catalog on request 
Leathercraft, IJuc. 


CHICAGO 8, ILLINOIS 



















SATELLITE 


STANDS 
Are Available Again 





All Models Shown in our 
circular are being pro- 
duced again. 

For over 45 years these 
stands have been mar- 
keted by us—there are 
Now Thousands of satis- 
fied users. 


Originators and Design- 
ers of Adjustable Type- 
writer Stands. 


Heaviest Stand on the 
market which eliminates 
top-heaviness even with 
a machine on it. 


Hundreds of letters of testimony in our files—a rep- 
utation we are mighty proud of. Cast iron, weight 
55 lbs. Sturdy construction—oak, walnut or maho 
any tops. Ball bearings, wrinkle baked enamel fini <3 
Brown, Green or Black. 
Liberal discounts to dealers. 
Write for 1948 price list and circular showing reduced prices. 


ADJUSTABLE TABLE CO. 


117 MICHIGAN ST. W., GRAND RAPIDS, MICHIGAN 
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SALES REPRESENTATIVE 


Large eastern manufacturer, producers of 
one of the top stationery specialty lines, 
has an opening on its sales force for an 
aggressive representative to cover seven 
mid-western states. We don't want a “side- 
line” man or a “manufacturer's representa- 
tive.” Our line is too important and de- 
mands the full time of an ambitious person 
who knows how to sell and is not afraid of 
hard work. 

The man we want should be resident in or 
near Chicago, own a car, and know his 
way around the stationery trade, wholesale 
and retail, and also the department stores. 
He will work on a commission arrangement 
which should net him over $10,000 a year 
and he will be guaranteed a minimum in- 
come of $7,000 with all expenses paid by us. 
Send us a letter stating your full history, 
background and present connections, in- 
cluding a recent photo if possible. We will 
keep the information confidential and will 
arrange for a personal interview in due 
course. 

Reply to Box Z-302 
care Office Appliances 


600 W. Jackson Blvd., Chicago 6 


STEP UP SALES WITH GRAFFCO SIGNALS 


SIGNALS and MAPTACKS 


GEORGE B. GRAFF CO., CAMBRIDGE 40, 
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MASS. 


Rees, Walter J., Fair Furniture 
Co., Newark, N. 

Reeves, i. Ais Jacquin & Co., 

Regal, Lee, Fieldston Ball Pen Co., 
New York, N. Y. 

Reichard, Theodore, Cardinell Corp., 
Montclair, N. 

Reid, Robert V., American Pad & 
Paper Co., Holyoke, Mass. 

Reinecke, John J., Wood Office 
Ae ages Institute, Washington, 


Reinke, H. P., manufacturers’ rep- 
resentative, Chicago, IIl. 

Reinke, Paul P., Harold P. Reinke 
& Associates, Chicago, IIl. 

— Bert, Erie Art Metal, Erie, 


Remington, C., Reporter Prtg. & 
Supply Co., Billings, Mont. 

Renfroe, W. O., Carpenter Paper 
Co., Houston, Tex. 

Rennet, Arthur G., Gregg Pub- 
lishing Co., New York, N. Y. 
Renton, J. E., A. Blanco, Inc., 

New Orleans, La. 
Renz, M. H., Lincoln Office Sup- 
ply Co., Waterloo, Iowa 
Reuter, E. E., Mittag & Volger, 
Inc., ce me Mich. 
—, oak Oxford Filing Sup- 
y Co., Sroekion ms. we 
Re ce Robert L., Oxford Filing 


upply Co., Chicago, Ill. 
or ag Hal Ht spans Desk 
High ay 


Re rng L. V., De Mays, Inc., 
Todeam, Mich. 
Reynolds, Russell, Nat’l Assn. of 
College Stores, Chicago, II. 
Rhodus, Howard J., Continental 
Bank-Supply Co., Mexico, Mo. 
Richards, C. E., Finger Office 

Equip. Co., Houston, Tex. 
Richardson, Fred L., The Office 
Equipment Co., Benton Harbor, 


Mich. 
Richardson, C. K., Spencer Rub- 
ber Products Co., Manchester, 


onn. 

Rickey, Cliff, Stein Bros. Mfg. Co., 
Chicago, Ill, 

“—. F. A., Rolfs, West Bend, 


is. 

Riddell, L. C., Smith Book & 
Staty., Vallejo, Calif. 

Ridder, Paul, Oenning Glass & 
Book Co., Quincy, IIL. 

Riebe, Erwin M., Nobema Prod- 
ucts Corp., New York, N. 

Riedel, Kenneth W., West Bros., 
Davenport, Iowa 

Riegel, Henry, Sengbusch Self- 
Closing Inkstand Co., Milwau- 
kee, Wis. 

Rifenberg, C. L., De Mays, Inc., 
Jackson, Mich. 

Rising, Jr., F. E., Los Angeles, 
a 


if. 
Ritter, Mrs. Sandra; Ritter’s Office 
Furniture, West Palm Beach, 


Fla. 

Robbins, C. A., Carolina Office 
Equip. Co., Rocky Mount, N. C. 

Robbins, Larry, Eversharp, Inc., 
Chicago, Ill. 

Roberson, A. L., Standard Office 
Supply Inc., Norfolk, Va. 


Roberts, Garrett, Weldon Roberts 
Rubber Co., Newark, N. J. 

Robertson, James, Globe Office 
Equip. Co., Cincinnati, Ohio 

Robertson, Wm. A., Hampton 
Roads Paper Co., Norfolk, Va. 

Robinson, H. S., Robinson Re- 
minders, Westfield, Mass. 

Robinson, John K., Elmer Krum- 
weide & Associates, Chicago, Ill. 

Robinson, W. R., Robinson Re- 
minders, Westfield, Mass. 

Roche, Frank T., Lily- _ Cup 
Corp., New York, 

Rocker, George F., W. %. Gun- 
locke Chair Co., Wayland, Ms Ms 

Rockwell, H. P., Yawman and 
Erbe Mfg. Co., Rochester, N. Y. 

Rodriguez, E. R., La Salle Prod- 
ucts Co., Chicago, Til. 

Roeder, H. Marshall- Smith, 
Inc., Cleveland, Ohio 

Ro “ie C. J., Midwest Naturlite 

, Chicago, Ill. 

eee, Harry M., Automatic Pen- 
cil Sharpener Co., Chicago, Ill. 

Rohr, W. H., Pound & Moore Co., 
Charlotte, N. C. 

Rohrs, Edward, Eaton Paper Corp., 
Chicago, IIl. 

Roland, C. §S., Marshall-Jackson 
Co., Chicago, IIl. 

Roll, ~ oi * errs Mfg. Co., 
Omaha, Nebr. 

Rollosson, George W., George W. 
Rollosson & Son, Crowley, La. 

Romanowsky, S. R. (Steve), Von 
 —_rraeiaes Co., Austin, 
ex. 


Rood, Ivan, Bixby Office Supply, 
Grand Rapids, Mich. 


Rosendorf, Jr., Samuel S., South- 
ern Stamp Staty. Co., Rich- 
mond, Va. 

Rosenthal, S. N., 


a Prod- 

ucts, Inc., New York 

Rosier, Robert R., Rite-Rite Mig. 
Co., Downers Grove, Ill. 

Rosin, Ned, Amberg File & Index 
Co.. Kankakee, Il. 

wee vee 4 N., Rosolio’s, Thomas- 
ville, ® 

Rossow, Walter E., The H. H, 
West Co., Milwaukee, Wis. 

Roth, C. W., Roth Office Equip. 
Co., Dayton, Ohio 

Roush, Robert H., General Pub- 
lishing Corp., Parkersburg, W. 


Va. 

Row, D. O., Buxton & Skinner 
Prtg. & Staty., St. Louis, Mo. 

Rowley, L. B., Rowley’s Office 
Equip. Co., LaCrosse, Wis. 

Royer, H. R., Standard Office 
Equip. Co., Ft. Worth, Tex. 

Rudolph, A. G., Goldsmith Bros., 
New York, N. 

Ruedy, Walter, Ss. % Adams Co., 
St. Louis, Mo. 

Runnels, J. C., Commercial Office 
Furniture Co., Washington, 
D 


Runyan, Richard F., Harter Corp., 
Sturgis, Mich. 

Rutlick, Grover, Stein Bros. Mfg. 
Co., Chicago, Ill. 

Ryan, Mrs. Ellis F., Milwaukee 
Chair Co., Milwaukee, Wis. 


Ss 

Sainberg, Rebert B., — & 
Co., Inc., New York, N. 

Salsman, T. J., Rockwell- pide 
Co., Chicago, ahs 

Salter, Judson H., Alabama Office 
Supply Co., Opelika, Ala. 

Salz, Irwin F., Stratford Pen 
Corp., New York, N. Y. 

Samson, F., Moore Push Pin Co., 
Philadelphia, Pa. 

Sanders, Howard S., The Station- 
ers & Publishers Board of Trade, 
New York, N. Y. 

Sanford, R. L., Ace Desk Co., 
Cleveland, Ohio 

Sanford, Robert M., Sanford Hall 

o., Jacksonville, Fla. 


oe, Harry F., Sanner Office 
upply, Erie, Pa. 
Scan Albert M., New Indiana 
Chair Co., Jasper, Ind. 


Schaefer, F. C., Sanford Ink Co., 
Bellwood, Ill. 
Schaefer, H. K., Schaefer’s, Flint, 


Mich. 
Schaefer, J. K., Schaefer’s, Flint, 
Mich 


Schaeffer, F. L., Bert M. Morris 
Co., Los Angeles, Calif. 

Schelp, Kenneth, Kenargen Sta- 
tioners, Quincy, IIl. 

Schilplin, F. C., Security Blank 
Book Prtg. Co., St. Cloud, Minn, 

Schlaver, C. O., ‘Office Appliances, 
Chicago, IIl. 

Schlossmann, Jos., Sheboygan 
Desk Co., Sheboygan, Wis. 
Schmidt, Gilbert, Franklin De- 

Kleine Co., Lansing, Mich. 

Schmidt, Russell H., Modern Sta- 
tionery & Printing Co., Balti- 
more, Md. 

Schmiederer, Wm., Buxton & Skin- 
ner Prt & Staty. Co., St. 
Louis, Mo. 

Schmits, Carl H., Stationers Loose 
eaf Co., Milwaukee, Wis. 
Schmutzler, R. C., Reyburn Mfg. 

Co. Inc., Philadelphia, Pa. 

Schneider, Ralph F., New Indiana 
Chair Co., Jasper, Ind. 

Schroeder, William J., Bainbridge, 
Kimpton & Haupt, Inc., New 
York, N. Y. 

Schoen, Charles P., American Lead 
Pencil Co., Hoboken, N. J. 
Schoenfeld, Charles, Keystone Sta- 

tionery Co., Camden, 

Schulz, K. H., Automatic Pencil 
Sharpener Co., Chicago, III. 


Schulhof, William, The fice, New 
York, ¥. 

Schumacher, G. H., Siekert & 
Baum Staty. Co., Milwaukee, 
Wis. 

Schumacher, R. V., National 


Blank Book Company, Holyoke, 
Mass. 

Schutz, Carl, 
New York, 

Scott, Earl, Bauman Office Equip. 
Co., Wichita, Kan. 

Scott, H. J., Scott-Rice Co., Tulsa, 
Okla. 

Scott, Harry E., Scott’s Office 
Service & Supply, Menominee, 
Mich, 


Eagle Pencil Co., 
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O moooagd 
NATIONAL CRAFTSMEN SPENT o0aq O0gg0ogdggog 
YEARS IN RESEARCH AND fy gooo ga0o0u0d 
EXPERIMENTATION TO /| OoOo000 {iil} qoooapn jlA 











PERFECT FURNITURE 

FOR THE PRESENT DAY 

OFFICE - COMBINING 

ALL THE FEATURES 
OF BPaGNi}l y, 
COMFORT, AND 
SERVICE AT 
POPULAR 
PRICES 


ee % 


NATIONAL FURNITURE 
MANUFACTURING CO. 
EVANSVILLE, INDIANA 




















VISIT NATIONAL’S DISPLAY 
ROOMS IN SPACE 1045 
AMERICAN FURNITURE MART pee Se 

: ‘ ' g 
IN CHICAGO... OPEN DAILY ota ee 
Covering in Duran 
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“Throughout the years, the finest of all rulers 


When you sell a “FALCON” you sell your customer a ruler 
with a tradition of leadership that’s over half a century old. 
Throughout those years, there has been increasing effort to 
make the best still better . . . to achieve even finer quality . 
and America’s jobbers and retailers appreciate this effort. Today, 
customers of America’s Se prefer “FALCON” to 
any other ruler. 


ee. 
Ae “falcon” Yamous for Zuality the Wortd O 
AMERICAN MANUFACTURING COMPANY 


93 EDDY STREET + PROVIDENCE, R. I. 


at 














WORLD’S LARGEST MAKERS OF SCHOOL RULERS — OFFICE RULERS — ADVERTISING RULERS AND YARDSTICKS 
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Scott, Jim, Rockwell-Barnes Co., 
Chicago, Ill. 

ag? E., Office Supply & 

Equi Topeka, Kans. 

—_ ‘Bbie. Scott-Rice Co., Tulsa, 


a “Harold, Eagle Pencil Co., 
New York, N. Y. 

Seely, A. L., A. L. Seely Co., 
Albany, Ga. 

Seff, Alan, Speed Products Co. 
Inc., Pca ied Island City, N. Y. 
Segal, A. L., General Office Furni- 
ture Co., Los Angeles, Calif. 
Seidling, Mack, Mutual Stationers 
rr * Corp., New York, N. Y. 
Seldon, 8, Office Specialty 
Mfg. Ce. New Market, Canada 
Selway, F., Acco Products, Inc., 
Ogdensburg, N. Y. 
Sengbusch, A. F. (Heinie), Seng- 
busch Self-Closing Inkstand Co., 

Milwaukee, Wis. 

Sengbusch, Fred G., Sengbusch 
Self-Closing Inkstand Co., Mil- 
waukee, Wis. 

Seymour, F. P., 
Chicago, Ill. 

Shanks, Joseph H., Jack C. Kern 
Co., Dallas, Tex. 

Shannon, L. G., 
writer Office 
Dodge, Iowa 

Sharpe, D. W., Reyburn Mfg. Co., 
Philadelphia, Pa. 

Sheaffer, C. R., W. A. Sheaffer 


Horder’s, Inc., 


Shannon Type- 
Supply, ort 


Pen Co., Fort Madison, Iowa 
Shee, C. C., Oakville Co., Oakville, 
Conn. 
Shelpman, Ed _ J., Shelpman’s, 


Springfield, Mo. 
Shepherd, J. N., 
Co., Sioux Falls, S. D. 
Sheppard, Harry R., Pittsburgh 
Stationery Co., Pittsburgh, Pa. 
Sherer, Archie, Archie Sherer Co., 


Dayton, Ohio 
Sherman, H. P., Print-O-Matic 


Midwest-Beach 
D 


Ce, Isc.. ee 9 Ill. 

Sheron, R. E., Downs-Randolph 
Ca., —, Okla. 

Shipley, A Gaffney & Shipley, 
Bismarck, NN. Dak. 

Shoor, J. C., Plimptons, Inc., 


Hartford, Conn. 

Shore, Lewis, Duke Prtg. & Office 
Supply, Wichita, Kans. 

Short, Harry L., Harry L. Short 
& Associates, Chicago, IIl. 

Short, Heilan N., Harry L. Short 

& Associates, Chicago, Ill. 

Silliman W. H., manufacturers’ 
representative, Houston, Tex. 

Silverman, A. L., Murray En- 
graving Co., Chicago, IIl. 

Simmer, Joseph J., ilson Jones 
Co., Chicago, IIl. 

Simpson, James H., National Fi- 
berstoK Envelope Co., Philadel- 
phia, Pa. 

Sime, Herbert L., Office Appli- 
ances, Chicago, II. 

Simmons, Frank B., Simmons Of- 


fice Supply & Equip., Spring- 
field, Ill. 

Simons, W. V., Long Office Sup- 
ply Co., Miami, Fla. 


Singer, Mel, Ace Desk Co., Cleve- 


land, Ohio 
Sinisgalli, C. V., R. P. Andrews 


Paper Co., Washington, D. C. 

Skagseth, Jr., Arne, Skagseth 
Staty. Co., Miami, Fla. 

Skibbe, A. R., Horder’s, Inc., Chi- 
cago, Ill. 

Skibbe, Roy C., Victor Safe & 
a Co., N. Tonawanda, 


N.Y. 

Skidmore, A. D., Modern Office 
Supply Co., Charlotte, N. C. 
Skinner, Luther, Montgomery, Ala. 
Skinner, W. D., General Fire- 
proofing Co., Youngstown, Ohio 
Slack, E. V., Myrtle Desk Co., 

High Point, N. C. 
Slagle, L. M., Salt Lake Desk 
xchange, — Lake City, Utah 


Slater, G. .. Eberhard Faber 
Pencil Co., ye awe 
Sleeper, C. R., Office Supply & 
Equip. Co., Topeka, Kan. 

Sloan, A. 


, OS a gees Brothers, 
New York,  & 
Small, W. M., ania Chair Co., 


Chicago, Il. 
Smart, Fred R., Stationers’ Guild 
of Canada, Toronto, Canada 
Smith, C. C., Minnesota Mining & 
Mfg. Co., St. Paul, Minn. 

Smith, C. L., R. P. Lewis Co., 
Flint, Mich. 

Smith, Chet, Codo Mfg. Co., Cora- 
opolis, Pa. 

Smith, Jr., Dan, Smith Prtg. Co., 
Williamsport, Pa. 

Smith, E. C., Automatic Pencil 
Sharpener Co., Chicago, II. 


Smith, H. Russell, Avery Adhesive 
Label Corp., Los Angeles, Calif. 

Smith, J. Andrew, J. Andrew 
Smith Co., San Antonio, Tex. 

Smith, Joel Marshall-Smith, 
Inc., Cleveland, Ohio 

Smith, McKee, Myrtle Desk Co., 
Portland, Ore. 

Smith, P. K., P. K. Smith & Co., 

St. Petersburg. Fla. 


Smith, L. Smith Co., 
San Francisco, Calif. 
Smith, Sibley, Wholesale Office 


Equip., San Francisco, Calif. 

Smith, T. Carl, Columbus Blank 
Book Mfg. Co., Columbus, Ohio 

Smith, Wm. H., American Lead 
Pencil Co., Toronto, Canada 

Smith, W. E., Ace Fastener Corp., 
Chicago, Ill. 

Smith, Zac P., Zac Smith Staty. 
Co., Birmingham, Ala. 

Smolens, Stanley R., Permanote, 
Inc., Philadelphia, Pa. 

Smuck, Jerry L., Jerry L. Smuck 
o., Detroit, Mich. 

Smythe, John M., Geyer Publica- 
tions, New York, N. 

Snapp, Orville R.. Office Appli- 
ances, Chicago, Ill. 

Snow, R. B., Koch Bros., 
Moines, Iowa 

Snyder, Forbes, Snyder Typewriter 
Co., Holyoke, Mass. 

Sobczak, . A., Alpena 
Studio, Alpena, "Mich 

Sokolec, William, The Print-O- 
Matic Co., Inc., Chicago, Ill. 

Somers, S. Automatic | Pencil 
Sharpener Co., Chicago, IIl. 

Somerville, Walter, Dennison Mfg. 


Des 


Prtg. 


Co., Cincinnati, Ohio 
Sommer, Joe, Burford’s, Indian- 
apolis, Ind. 

Sondock, Ned N., Delta Office 
Supply Co., Harlingen, Tex. 
Sorenson, F. M., Gregory Fount- 
O-Ink Co., Los Angeles, Calif. 
Sparks, James C., Malone Office 

Equip. Co., Columbus, Ga. 
Spaulding. Wm. F., W. H. Kistler 
Staty. Co., Denver, Colo. 
Spear, Sheldon, Hoosier Supply, 
Inc., Frankfort, Ind. 
Speicher, H. B., R. P. Lewis Co., 
Flint, Mich. 
Spencer, Ken, Eureka Specialty 
Prtg. Co., Scranton, Pa. 
Spencer, W. R., Spencer Rubber 


Products Co.. Manchester. Conn. 

Sprott, J. S., Globe-Wernicke Co., 
Cincinnati, Ohio 

Sproul, W. W., Clark & Gibby, 
New York, N. Y. 

Spurling, George D., 
Prtg. Co., Chattanooga, 

Stampp, R. C., Fulton Co., Hous- 
ton, Tex. 

Stanfield, Donald O., Wyoming 
Typewriter & Equip. Co., Chey- 
enne, Wyo. 

Stanfield, }. E., Business Furni- 
ture Co., Indianapolis, Ind. 

Stanford, Leland. Diehl 
Equip. Co., Columbus, 

Stanley, G. L., Stanley Mfg. Co., 
Fort Worth, Tex. 

Stapleton, Ben C., Stapleton Office 
Supply Co., Portsmouth. Ohio 
Stark. Julius M., Julius M. Stark 

& Co., Baltimore, Md. 

Steding, Richard P., Wallace Pen- 
cil Co., St. Louis, Mo. 

Steele, O. C., Josenh Dixon Cruci- 
ble Co., Tersey City, N. J. 

Steiding, Frederick, Cumberland 
“a Supply Co., Cumberland, 


Stein, Edward, Stein Bros. Mfg. 
o., Chicago, IIl. 


Spurling 
enn. 


Stein, Leo, Stein Bros. Mfg. Co., 
Chicago. Ill. 
Stein, illiam, Artistic Desk Pad 


& Novelty Co., New York, N. Y. 


Steinhilber, Fred, Geyer Publica- 
tions, New York, i 2 
Steinmetz, Gordon, Sanford Ink 


Co., Bellwood, IIl. 
Steitz, Alfred, Field Staty. Co., 
Tulsa, Okla. 
Steohman, Marion B., Commercial 
Litho. Co., Louisville, Ky. 
Stephens, H. J., Associated Sta- 
tioners Supply Co., Chicago, Ill. 
Sterrett, David B., Louis Melind 
Co., Chicago, IIl. 

Steven, Dave, Eau Claire Book & 
Staty. Co., Eau Claire, Wis. 
Stevens, Geo. O., Stevens, Maloney 
& Co., Chicago, Ill. 
Stevens, Joe, he Office 
o., Jackson, Miss. 
Stevens, Wesley V., Inland Print- 

ing Co., Springfield, Mo. 
Stevenson, A. alter, Steve’s Of- 
fice Supply, Ogden, Utah 
Stewart, Donald, Office Equipment 
Co., Louisville, Ky. 


Supply 
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ANOTHER GOOD NUMBER 







LEADER AMONG 
POPULAR-PRICED 
NUMBERING 
MACHINES 


Over a million in use in all parts 
of the world! Accurate, reliable, 
easy to handle. 3 movements: 
consecutive, duplicate, and repeat. 
Triplicate and quadruplicate may 
be substituted for duplicate at no 
extra charge. Choice of 4 styles 
of figures. Unconditionally guar- 
anteed. Roberts No. 49 is THE 
number to feature as a popular 
machine at a popular price! 


IMMEDIATE DELIVERIES 


Western ASSOCIATED STATIONERS SUPPLY CO. 


229 South Jefferson Street, Chicago 6, Illinois 


ROBERTS NUMBERING MACHINE CO. 


714 JAMAICA AVENUE BROOKLYN 8, NEW YORK 








Where Smartness Counts... 
you'll find ARD CHROME 








Luxury Lounge Booth and the 
‘elite’ 


The beautiful lines of the 
comfort features attract customers whether yours is an 
or “just folks’”’ clientele. 


Think of your purchase long range. Remember the service 
you get from the no-sag spring construction—the guaranteed- 
for-satisfaction Chrome which is our best proof that we want 
you for a satisfied customer. 


Ask your dealer for details of Ard’s more 

than 70 chrome specialties, or write us 

for the name of your nearest dealer. 
MFG. CO. 

13 VINE STREET, BOX 442 

EVANSVILLE 8, INDIANA 
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CLEANS TYPE 
INSTANTLY ore 








CLAR-0-TYPE CONTAINS 
The Right Combination 


Clarotype is a combination of active ingredients 
that clean typewriter type instantly, thoroughly, 
economically. It is non-inflammable. A national 
leader for 27 years. More than 4500 progressive 
dealers sell Clarotype profitably. Write for liberal 
discounts. Imprinted advertising supplied free. 
Order Clarotype from your jobber or direct from 


The Clarotype Company, Inc., 261 M Broadway, New York 7 


CE U-DEr 


SHIELD TABS 



































Easy 


Ready 
to apply 


to use 


10 TABS 


IN ENVELOPE 





MADE IN U S.A. 
USED IN 
POST BINDERS 
LEDGERS 
SCRAP BOOKS 
NOTE BOOKS 


CARD FILES 
LEITER '' 
ALBUMS 


EIGHT COLORS 
CLEAR GREEN 
ORANGE AMBER 
LEMON PINK 
BLUE RED 


RING BOOKS 








CEL-U-DEX CORPORATION 


1 MAIN STREET BROOKLYN 1, N. Y. | 
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Stewart, W. Neill, Stewart Office 
Supply Co., Dallas, Tex. 

Stillwell, Jr., H. L., Scripto, Inc., 
Atlanta, Ga. 

Stockett, Jr., W. E., Stockett-Fiske 
Co., Washington, D . 

Stoddard, Dan, Stoddard, Inc., 
Nashville, Tenn. 


Stone, Klenn H., Acme Visible 
Records, Inc., Chicago, Ill. 
Stoner, C. J., C. Howard Hunt 


Pen Co., Camden, N. 

Storey, Richard C., The Standard 
Diary Co., Boston, Mass. 

Storr, H. S., Storr Engraving Co., 


Raleigh, N. c. 
Stott, Charles A., Charles G. Stott 
& Co., Inc., Washington, D.C. 


Stott, Ralph C., Rochester Staty 
6 Rochester, ee 

Stout, Steve, Boorum & Pease Co., 
South Euclid, Ohio 

Stovall, R. M., Panther City Office 
Supply, Fort Worth, Tex. 

Stover, C. E., Grahn’s Bock Store, 
Burlington, Iowa 

Stowe, C. S., Alabama Office Sup- 


ply Co., Opelika, Ala. 
Strafford, Jr., Bob, manufacturers’ 
representative, Drexel Hill, Pa. 


Strafford III, Robert C., Atlanta, 
Ga. 

Strand, Reuben, Austin Office Sup- 
ply, Austin, Minn. 

Strauch, Paul, Kessler Office Sup- 
plies, Grand eo Mich. 


Strauss, Joseph, Automatic Pencil 
Sharpener Co., Chicago, II. 
Strawn, Robert L., Strawn’s Of- 

fice Supply, Boise, Ida. 
Strecker, R . R. P. Lewis Co., 
Flint, Mich. 
Street, Jack, National Duplicating 


Co., Denver, Colo. 

Stringe, H. W., Commercial Furni- 
ture Co., Chicago, IIl. 

Stroecker, G. A., Foote & Davies, 
Inc., Atlanta, Ga. 

Stuart, Geo. . George 
Inc., Orlando, Fla 

Stuckart, J. J., Carter’s Ink Co., 
Chicago, IIl. 

Sturgeon, R. Lester, San Diego 
Office Supply & Equip., San 
Diego, Calif. 

Suggs, fe _@ 


Stuart, 


Suggs Office Sup- 


ply, allas, Tex. 
Sullivan, John F., H. S. Crocker 
Co., Inc., San Francisco, Calif. 


Sutton, W. A., Rosser & Sutton, 
Yakima, Wash. 


Swan, Don, Yawman and Erbe 
Mfg. Co., Rochester, N. Y. 
Sweeney, J. Harter Corp., 
Sturgis, Mich. 

Swisher, Jim, Bartlesville Staty. 
Co., Bartlesville, Okla 

 y 

Tabb, K. J., Atlas Stencil Files 
Co., Cleveland, Ohio 

Tabb, L. W., Lake Charles Office 
Supply Co., Lake Charles, La. 

Tabb, Jr.. W. E., Atlas Stencil 
Files Co., Cleveland, Ohio 

Taken, Ben W., Butler Brothers, 
Chicago, Ill. 

Taliman, . M., Nashville Secre- 
tary Co., Nashville, Tenn. 

Talman, W. F., Talman Office 
Supplies, Inc,, Asheville, N. C. 


Talty, C. W., Gallup Map & Staty. 
Co., Kansas City, Mo. 

Tanzman, Nathan, Ace Rubber 
Stamp & Office Supply, Cleve- 
land, Ohio 

Tapner, George B., Industrial Tape 
Corp., New Brunswick, N. 

Tate, H. R., Commercial Dispatch, 
Columbus, Miss. 

Tavernier, L. H., Fulton Specialty 
Co., Elizabeth, N. J. 

A, j.. &: C. Toof & Co., 


Taylor, 
Memphis, Tenn. 
Taylor, Joseph F., Taylor Chair 


Co., Bedford, Ohio 

Taylor, K., Hotchkiss Sales Co., 
Norwalk, Conn. 

Taylor, Thomas A., Schwabacher- 
Frey Co., San Francisco, Calf. 

Taylor, Ward, Godwin Staty. Co., 
Birmingham, Ala. 
Taylor, ard, The Walcott-Taylor 
Co., Inc., Washington, D. C. 
Teachout, Ralph, Hay Stationery 
Co. Ltd., London, Ont., Canada 
Teele, John W., Blaisdell Pencil 
Co., Philadelphia, Pa. 

Tehan, Harry, Higgins Ink Co., 
Inc., Brooklyn, N. Y. 

Tehan, Jr., Harry, Cooke & Cobb 
0., Brooklyn, N.Y. 

Templeton, J. P., Joseph Dixon 
Crucible Co., Jersey City, N. J. 

Ten Hoor, Henry, Office Supplies, 
Inc., Muskegon, Mich. 

Terkel, Ben, N. Niedecken Co., 
Milwaukee, Wis 


Terry, Karl R., Trick & Murray, 
Seattle, Wash. 

Thaggard, F. B., Clarke & Courts, 
Dallas, Tex 

Thigpen, Jim, ‘Alabama Office Sup- 
ply Co., Opelika, Ala. 

Thom, C. A. H., Gregory, Mayer 
& Thom Co., Detroit, Mich. 
Thomas, Bill, manufacturers’ rep- 
resentative, Wadsworth, Ohio 
Thomas, R. A., Grimes-Stassforth 
Staty. Co., Los Angeles, Calif. 
Thomas, Richard N., The B. L. 
Marble Chair Co., Bedford, Ohio 
Thomason, ., Transylvania 
Printing Co., Lexington, Ky. 
Thompson, Jr., H. A., Rockford 
— Supply House, Rockford, 


Ba aOR Merrill, ag Park 
Envelope Co., St. Paul, Minn. 
Thompson, Russ, Marshall-Smith, 

Inc., Cleveland, Ohio 
Thompson, R. G., Ditto, Inc., Chi- 
cago, Ill. 
Thompson, Tommy, —o Pencil 
Co., New York, N. 
Thorn, G. S., Paul SO Co., 
San Antonio, Tex. 


Thrasher, Clyde W., Ball and 
Thrasher, Ann Arbor, Mich. 
Thurber, Roger B., George B. 
Graff Co., Cambridge, Mass. 
Tidwell, Carl E., Tidwell Co., At 

lanta, Ga. 
Tompkins, J. B., Sturgis Posture 


Chair Co., Sturgis, ich, 

Tonkin, William, Sturgis Posture 
Chair Co., Sturgis, Mich. 

Tope, Robert E., Tope Book & 
Ofiice Supply Co., New Phil- 
adelphia, Ohio 

To Ronald E., Tope Book & 
Oflice Supply Co., New Philadel- 
phia, Ohio 

Toquero, Daniel W., Smith Broth- 
ers, Inc., Oakland, Calif. 

Tough, H. G., Security Steel 
Equip. Corp., Avenel, N. J. 

ay 8 Blank 


Towne, National 
Book Co., Holyoke, Mass. 

Towne, W. B., National Blank 
Book Co., Holyoke, Mass. 

Treanor, James, Peerless Imperial 
Co. Inc., Newark, . 

Trick, Jr., O. D., Trick & Murray, 
Seattle, Wash. 

Trimmer, Wm. H., York Office 


Supply Co., York, Pa. 
Trites, Walter E., Boston Station- 
ers’ Assn., Boston, Mass. 
Trotter, Albert W., Hub City Of- 


fice Supply Co., Hattiesburg, 
Miss. 
Trout, Henry, Palmer, Trout & 
Company, Trenton, N. J. 
Trowbridge, Henry I., Myrtle 
Desk Co., Seattle, Wash. 
Tschudin, J. Walter, F. Weber 


Co., Philadelphia, Pa. 
Turner, Julius A., National Blank 
Book Co., Chicago, Ill. 
Tussing, R. M., York, Pa. 
Tynan, George R., F. S. Webster 
Co., Cambridge, Mass. 
Vv 


U- 
Udkoff, H. R., Haldon Mfg. Co., 


Los Angeles, Calif. 
Umpleby, Roy, Koch Bros., Des 
Moines, Iowa 


Unsworth, T. Ralph, Watson Mfg. 
Co., Atlanta, Ga. 

Urmston, C. G., J. S. Staedtler, 
Inc., New York, xe 

Raymond jJ., J. S. 
Staedtler, Inc., New York, N. Y. 

Usher, R., Commercial Printers, 
Ltd., Regina, Sask., Canada 

Vallet, Vernon, Southern California 
Stationers, Los Angeles, Calif. 

Van Arsdall, Sam, Eagle Pencil 
Co., New York, re a 

Van Buren, T. H., Sturgis Posture 
Chair Co., Sturgis, Mich. 

Vanderford, Ben H., E. H. Clarke 
& Brothers, Memphis, Tenn. 

Van Dorn, . B., Joseph Dixon 
Crucible Co., Jersey City, N. J. 

Van Horne, A. C., Eberhard Faber 
Pencil Co., Brooklyn, N. %, 

Van Ness, Paul B., Hall Stationery 
Co., Topeka, Kan. 

Van Ornum, Harry, National 
Blank Book Co., Holyoke, Mass. 

Vater; Bob W., Joseph Dixon Cru- 
cible Co., Jersey City, iN. 4. 

Vaughan, J.:K., R. P. Lewis Co., 
Flint, Mich. 

Vaughan, T. J., Marshall & Bruce 
Co., Nashville, Tenn. 

Vaught, M. C., Gunn Furniture 
Co., Grand Rapids, Mich. 

Vennet, H. P., tas Mfg. Co., 
Inc., New York, N. 

Vernon, Murray, S. E. +s M. Ver- 
non, Inc., New York, N. Y. 
Vieth, Charles, A. W. Faber, 

Newark, N. J. 


Urmston, 
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’* presenting 


£ 

. The Ml ESSENTIALS of a good 
e profit margin... . 

2 


e e e e 1. Fast Service 
of 
2.. Quality Merchandise 


for 
3. Repeat Business 


4. Witha G/ RAND product 


MANUFACTURERS OF FILING SUPPLIES 


MANILA & KRAFT FOLDERS » ALPHA INDEXES 
- RULED & PRINTED FORMS 


pes GRA NE FILING SUPPLY CO. 


GRAND HAVEN, MICHIGAN 


ORDER NOW FROM— 4. 
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the executive 
t bumpers ¥: 


; for 
Designed 
his desk. Made of 


padded arms, corm iloble 

rubber and hot filling. Availe n leather in 
delivery. Cho! 
a variety of w 


ce of red, brown OF _— 


ood finishes. 





Pat. No. D144,677, other Patents Pending 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


Write for 
our new 
catalogue 


Adjustable to five positions each assuring complete relaxation 
and comfort... smart in appearance and modern in design... 
skillfully constructed and covered with the newest tearproof 
and waterproof plastic materials in a variety of colors. 
NEW 
LIST PRICE: 
$105— in 
DURAN 
PLASTIC 
$120—in 
BLANCHARD 
VINYLITE 


It will pay you to look into “Leisurest”. Write Today! 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 
NEW YORK 19, N. Y. 
Dept. O. 
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Vevier, E. C., Vevier Loose Leaf 
Co., St. Louis, Mo. 

Vinton, Geor E., Art Metal Con- 
struction Jamestown, _ ae 2 

Vojta, Robert J., Chicago Saddlery 
Co., Chicago, III. 


Voda, I., Wallace Pencil Co., St. 
Louis, Mo. 

Vogel, Wm. F., Sengbusch Self- 
Closing Inkstand Co., Milwau- 
kee, is. 

Vondersmith, G. P., The Vonder- 


smith Co., Beaumont, Tex. 

Von Ritter, Frank M., Stationers 
Loose Leaf Co., Milwaukee, Wis. 

Vorwick, F. W., Blaisdell Pencil 
Ce., Philadelphia, Pa. 

Vose, Wm. H., St. Paul Book & 
Stationery Co., St. Paul, Minn. 


WwW 

Wachs, Walter J., Stationers Loose 
Leaf Co., Milwaukee, Wis. 

“— Ben, The Parker Pen 

Janesville, Wis. 

Waehtlon John A., Omaha Print- 
ing Co., Omaha, Nebr. 

Waddy, Woodson P., Everett Wad- 
dey Co., Richmond, Va. 

Wagner, John A., Lucas Brothers, 
Inc., Baltimore, Md. 
Wagner, Ray A., All-Steel Equip- 
ment, Inc., Philadelphia, Pa. 
Wagner, R. A. (Dick), San An- 
gelo, Tex. 

Wagner, Walter, Univ. of Chicago 
Bookstore, Chicago, Ill. 

Walden, Henry C., Wilson Jones 
Co., Chicago, IIl.. 

Walder, J. J. (Jack), Spencer Rub- 


ber Products Co., Manchester, 
Conn. 
Waldner, Daniel, D. Waldner Co., 


Inc., Mineola, N. Y. 

Waldvogel, Walter, National Blank 
Book Co., Holyoke, Mass. 

Walker, Al Al Walker Co., At- 
lanta, Ga., 

Walker, Arthur J., Farnham Staty. 
& School Supply Co., Minneap- 
olis, Minn. 

Walker, Clark D., Farnham Staty. 


& School Supply Co., Minneap- 
olis, Minn. 
Walker, Shaw, Shaw-Walker Co., 


Muskegon, Mich. 


Walker, Wm. A., Glades Office 
Supply, Inc., Belle Glade, Fla. 

Wallace, Ebenezer, Southern Cali- 
fornia Stationers, Los Angeles, 
Calif. 

Wallace, James A., Jasper Office 


Furniture Co., Jasper, Ind. 

Wallace, Joseph, Myrtle Desk Co., 
High Point, N. C. 

Wallis, Joe, Wallis Office Supply, 
Ft. Worth, Tex. 

Walsh, H. J., Ace Fastener Corp., 
Chicago, IIl. 


Walther, W. A., Walther’s Office 
Equip. Co., North Platte, Nebr. 
Ward, C. H., Ditto, Inc., Chi- 


cago, IIl. 
Ward, H. B., Acme Visible Rec- 
ords, Inc., Chicago, Ill. 
Warkentin, Ted R., Southwestern 
Staty. & Bank Supply, Lawton, 


Okla. 

Warner, Bill, Warner’s Office 
Equip. Co., Mattoon, Il. 
Warner, Bob, Eureka Specialty 


Co., Scranton, Pa. 


Warner, Robert D., Gregg Pub 
lishing Co., New York, N. Y. 
Wash, E. L., Pound & Moore Co., 


Charlotte, N. C. 
Wasley, L. H., Quality Park En- 


velope Co., Midway, St. Paul, 
Minn. 

Wasserberger, George, General 
tn & Office Supply, Pontiac, 
Mic 

Wasserman, Gilbert, Steel Parts 
Mfg. Co., Chicago, Ill. 


Waterbury, "Austin R., Carter’s Ink 
Co., Chicago, Ill, 

Waters, Sr., E. T., Waters & Wa- 
ters Branch, Neidich Process, 
St. Louis, Mo. 

Watson, Sam, H. Dorsey Douglas, 
Inc., Oklahoma City, Okla. 
Watson, W. H., Finch & McCul- 

louch, Aurora, Ill. 
Watts, vile ey Office Equip. Co., 


Louisville, 
wens®, m ve —— & Griffith, 
est Palm Beach, Fla. 
tae R. Milton, Hoosier Sup- 
plies, Inc., Spencer, Ind. 
Webb, F. Stanton, Speed Products 
o., Inc., Long Island City, 


Webb, S., Speed Products Co., 
Long Island City, ‘ioe 

Weber, Homer, Cooke & Cobb Co., 
Brooklyn, N. 7, 

Wegner, Emery H., Wegner Office 


OFFICE APPLIANCES, 


Supply Co., Fond-Du-Lac, Wis. 

Weihe, W. C., S. G. Adams Co., 
St. Louis, Mo 

Weinberg, B., McCloy Co., Fitts- 
burgh, Pa. 

Weingaertner, M i F’gyptian 
Stationery Co., Belleville, Ill. 

Weis, E. T.. Weis Mfg. Co., Mon- 


roe, Mich. 

Weis, Gilbert, Weis Mfg. Co., 
Monroe, Mich. 
Weiskopf, Joseph, Elmer Krum- 


wiede & Associates, Chicago, IIl. 
Weisman, H. S., M. L. Bath Co., 

Ltd., Shreveport, La. 
Weissenborn, R. A., National Pen- 


cil Co., Shelbyville, Tenn. 
Welch, Pete, W. W. Welch Co., 
Cincinnati, Ohio 
bed Taft, Scott-Rice Co., Tulsa, 
la. 


Welch, W. W., W. W. Welch Co., 
Cincinnati, Ohio 

Welch, Jr.. W. W., W. W. Welch 
o., Cincinnati, Ohio 

Wells, O. E., Western Litho. Co., 
Wichita, Kans, 

Wells, Roy E., Art Metal — 
struction Co., ’ Jamestown, NY. 

Welsh, H. J., Speed Products cn. 
Inc., Chicago, II. 

Wenner, F. W., Matt Parrott & 
Sons Co., Waterloo, Iowa 

Wentworth, Walter A., Allied Car- 
bon & , Mfg. Corp., New 


York, N. 

Wernli, Walter, The Clegg Co., 
San Antonio, Tex. 

West, Robert E., West Bros., 
Davenport, lowa 

Westring, Maynard F., Mid-City 
Stationers, Inc., Rockford, Ill. 


Weter, E. A., Business kKquip. Co., 
Tampa, Fla. 
Weter,Edward, Yawman and Erbe 


Mfg. Co., Rochester, N. Y. 

Whalen, John J., American Pad & 

Paper Co., Holyoke, Mass. 

Wharton, jr. Hugh D., Swan 

ee & Staty. Co., Buffalo, 
eo 

Wheeler, Melville, G., Bainbridge, 


Kimpton & Haupt, Inc., New 

Fork; MW... ¥. 

Russell E., Curtis 1000, 
Inc., St. Paul, Minn, 

Whidden, R. is . A. Sheaffer 
Pen Co., Ft. iaedison Iowa 
White, Elton, Elton White Type- 
writer Service, Bogalusa, La. 
White, R. P., E. L. White & Co., 

Fort Worth, Tex. 

White, Ritchie M., The White Co., 
Columbus, Ga. 

White, Winfield, Southwestern 
Staty. & Bank Supply, Ponca 
City, Okla. 

White, Woods, Office Equip. Co., 
Chattanooga. Tenn. 

— Jr., Woods, Office Equip. 
Chattanooga, Tenn. 
Whitehitt W. N., Marshall Office 
Supply Co., Marshalltown, Iowa 
Whiteside, George W., The Parker 

Pen Co., Janesville, Wis. 

Whitesides, N. Y., Gunn Furniture 


Co., Grand Rapids, Mich. 
Whiting, Wm., Journal-Chronicle 
Co., Owatonna, Minn. 


Whiting, Wilson, Whiting Patter- 


son Co., Philadelphia, Pa. 
Whitley, A., A. Whitley, Ltd., 
Windsor, Canada 


Whitley, J. B., A. Whitley, Ltd., 
Windsor, Canada 

Whitman, 'H. T., Whitman’s, Far- 
go, N. Dak. 

Whitten, A. B., Pampa Print Shop, 
Pampa, Tex. 

Wiberg, Vernon J., Elmer Krum- 
wiede & Associates, Chicago, IIl. 

Wilcox, Leonard B., Roberts Print. 
& Staty. Co., Hutchinson, Kans. 

Wiley, J. A., A. Carlisle & Co., 
San Francisco, Calif. 

Wiley, Marshall A., General Pencil 
Co., San Francisco, Calif. 

Wilhelmi, Jim, Stationers, Inc., 
Tacoma, Wash. 


Wilkerson, George, Smead Mfg. 
Co., Hastings, Minn. 
Wilkerson, R. E., R. E. Wilker- 


son & Co., Jacksonville, Fla. 
Wilkin, H. C., B. C. D. Equip. 
Co., Detroit, Mich. 
Willander, Ben, Thomas Groom & 


o. Inc., Bostcn, Mass. 
Willenborg, Paul A., Willenborg 
Staty. & P.tg. Co., Cincinnati, 


Ohio 
Williams, A. W., Stationers Guild 
of America, Philadelphia, Pa. 
Williams, Clayton L., Ryan & 
Williams, Inc., Buffalo, N. Y. 
Williams, F. C., Yawman and Erbe 
Mfg. Co., Rochester, N. Y. 
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“STEELS S6TRONG 








NW. ny t\ 


_ 


TUBULAR Coin WRAPPERS 


Stationers! It's your Line—Exclusively! 








"Steel-Strong” Products are’sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pizate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’'s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 
Sorting Trays 

Coin Storage Trays 


Coin Wrappers 
Bill Straps 

Coin Bags 
Currency Bags 
Draw String Bags 
Metal Clasp Bags 
Night Depository Bags 
. Linen Shipping Tags 


Downey Change Trays 








THE C. L. DOWNEY CO. HANNIBAL, MO. 


BERNARD 


Ticket Punch 
Users say— 


No. 2600—5” 








LOOSE 
LEAF 








“Beautifully balanced” 
‘Never tires the hand” 
“Cuts clean and neat” 
“So little effort required” 


And the trade knows that it’s 
BERNARD quality through 
and through—the kind of depend- 
able merchandise they like to sell. 


For complete catalogue 
cf BERNARD stationery tools address 








WM. SCHOLLHORN COMPANY 
3511 CHAPEL ST., NEW HAVEN 9, CONN. 
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STEEL OFFICE EQUIPMENT 





| 











Cabinets—Wardrobes—Counter high cabinets 
—Combination Cabinets—Wardrobe and Stor- 
age Cabinets. 

Specialty items for office and industry. 


KEYSTONE STEEL EQuiPMENT Co. 


| 2608-28 SO. FRONT ST. - 


PHILA. 48, PA. 








IT’S NEW! 


IT’S DIFFERENT! 





Belle-Vue 


TYPEWR 


COVERS 


e CRACK-PROOF 


e WATER-PROOF 


e DUST-PROOF 


e “PALM SIZE” 
When Folded 


ITER 





YES, the NEW 
"BELLE-VUE" 
cover is amaz- 
ingly DIFFERENT! 
Now Constructed 
of gleaming, vel- 
vety, BLACK 
VINYLITE* Brand 
Plastics. UNCON- 
DITIONALLY 


ri R E E 
IMPRINTING | 


100 or more 
covers will 


Orders for 
| “BELLE-VUE”’ 
| be imprinted with three 

| lines of copy, FREE OF | 
| CHARGE. | 








GUARANTEED 





NOT TO CRACK 
OR PEEL. No 
finer cover is ob- 
tainable at any 
price 


Every NEW “BELLE-VUE” Cover 
meets the approval of the “BET- 
TER FABRICS TESTING BU- 
REAU’S standard of QUALITY 
and WORKMANSHIP. 











MADE OF... 


Vinylite” 


PLASTICS 
‘BELLE - VUE" 
covers are now 


available for all 
typewriters, many 
adding machines, 
and duplicators. 
Each is _ individ- 
ually packaged in 
a sealed trans- 
parent bag 
DON'T DELAY, 
WRITE TODAY 
for full details. 


* Registered 
trade mark of a 
unit of Union 
Carbide and Car- 
bon Corporation. 


MANUFACTURED AND DISTRIBUTED BY 


BUDLEW P 


RODUCTS CO. 
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20 E. Jackson Blvd. 
Chicago 4, 


Illinois 


Vaughn T., Schooley 


Williams, ? 
Kansas City, 


Staty. & Prtg. Co., 
Mo. 


Williamson, Edward J., 
Krumwiede & Associates, 
cago, IIl. 

Williamson, James H., Acme Visi- 
ble Records, Inc., Chicago, Ill. 

Willmore, J. W., Smead Mfg. Co., 
Inc., Hastings, Minn. 

Wilson, James B., manufacturers’ 
representative, Charlotte, N. C. 

Wilson, Clifton, Wilson Staty. & 
Prtg. Co., Houston, Tex. 

Wilson, O. M., Mittag & Volger, 
Inc., Madison, Wis. 

Wilson, Thomas W., Wilson Book 
& Staty., Paducah, Ky. 

Wilson, William K., Diebold, Inc., 
Canton, Ohio 
Wiltrout, R. E., Laird Office 
Equip. Co., Charleston, W. Va. 
weet 5 ., General Pencil 

Jersey City, N. J. 

Wiagerter, R. J., Nosco Plastics, 

rie, Pa. 

Wintrich, William E., Acco Prod- 
ucts, Inc., Long Island City, 
N 


Elmer 
Chi- 


Wirtshafter, William, Wirtshafter’s, 


Inc., Cleveland, Ohio 
Witte, J. R., Mittag & Volger, 
Inc., Boston, Mass. 


Wittgen, Leo H., Smith & Butter- 
field Co., Evansville, Ind. 

Wittig, Don, Paul Anderson Co., 
San Antonio, Tex. 


Wittstein, H. H., Cincinnati, Ohio 

Wobber, Ed, Wobber’s, Inc., San 
Francisco, Calif. 

Wolcott, Geo. H., Wilson Jones 
Co., Chicago, Ill. 

Wolf, Fred J., Felton & Wolf Co., 
Lincoln, ebr. 

Wolf, Milton E., Zephyr American 
Corp., New York, N. Y. 

Wolfe, Robert F., Robert Wolfe 


Co., Fremont, Ohio 
Wolff, Harold O., W. H. Gunlocke 
Chair is., Wayland, Aa # 


Wonders, S. D., Carter’s Ink Co., 
Boston, Mass. 

Wood, R. L., Esterbrook Steel 
Pen Mfg. Co., Camden, N. J. 

Wood, R. N., Esterbrook Steel 


Pen Mfg. Co., Camden, N. J. 
Wood, W. H., Wood Office Sup- 
ply Co., Norfolk, Va. 
Wood, Wiley, Story-Wright Prtg. 
Co., Tyler, Tex. 


Ladies’ Registration 
A 


7 Mrs. Albert, New York, 

Addington, Mrs. L. R., Wabash, 
Ind. 

Ahlin, Mrs. Jewil L., Twin Falls, 
Idaho 

Aigner, Mrs. Al, Chicago, IIl. 

Aigner, Mrs. G. iy Chicago, Ill. 

ss ene Mrs. J. M., Chicago, 
1 

Allen, Mrs. Claude W., Youngs- 
town, Ohio 


— Miss Dorothy, Park Ridge, 
Ill 


Allen, Sr., Mrs. Ivan, Atlanta, Ga. 
Allen, Mrs. W. B., Chicago, ill. 


Anderson, Mrs. Geo. S., Abilene, 
Tex. 

Armstrong, Mrs. H. B., Cincin- 
nati, Ohio 

Atwood, Mrs. H. O. L., New 
York, N. Y. 

Avery, Miss Millicent, Tulsa, Okla. 

B 

Baird, Mrs. Paul S., Kansas City, 
Mo. 

Balaban, Mrs. Nathan, Detroit, 
Mich. 

Ballmer, Mrs. L. O., Salem, Ore. 

Bansemer, Mrs. Roy T., Milwau- 
kee, Wis. 


Barkley, Mrs. C .L., Chicago, IIl. 
Barkley, Mrs. P. H., Chicago, III. 
Barlow, Opal, Indianapolis, Ind. 


Bartens, Mrs. Alex J., St. Louis, 
oO. 

Bartlett, Jr., Mrs. G. H., Okla- 
homa City, Okla. 

a Miss Elaine, Joliet, 
ll. 

Bazinsky, Mrs. Earle M., Vicks- 
burg, Miss. 


Beeler, Mrs. B. L., Chicago, Ill. 

Benner, Mrs. Dan, Grand Rapids, 
Mich, 

Berglund, Mrs. 
neapolis, Mirin. 

Bergquist, Mrs. 
olis, Minn. 

Berner, Marcella M., 
Pa. 


Arnold E., Min- 
Harry, Minneap- 


Pittsburgh, 


OFFICE 


Woodburn, Chas. R., Russell Staty 
Co., Amarillo, Tex. 

Woodhouse, Jr., Wm. T., Wood- 
house Staty. Co., Washington, 


dD. &. 
Woodlief, A. H., Koch Bros., 


Des 
Moines, Iowa 
Woodruff, Stan, Weis Mfg. Co., 
Monroe, Mich. 
Woodson, Frank, Harper Bros., 
Greenville, S. C 


Worley, R. J., Talman Office 
Supplies, Inc., Asheville, N. C. 

Wray, Geo. B., Jasper Office Fur 
niture Co., New York, 
ren, Jr., J. L., The House of 
Wren, Okiahoma City, Okla. 

Wright, Charles J., . K. Kerr 
Pen Co., Tulsa, Okla. 

Wright, Johnny, Story-Wright 
Prtg. Co., Tyler, Tex. 

Wright, L. C., Wright Supply Co., 
Allegan, Mich. 

Wright, Robert E., Cushman & 
“~~ Mfg. Co., New York, 


Wright, Thos. H., Rite-Rite Mfg 
Co., Downer’s Grove, III. 

Wrobel, L. H., Compco Corp., 
Chicago, II. 

Wyer, Charles, A. W. Faber, Inc., 
Newark, 4 

Wyrick, 3 T.. 3. 7. Wyrick and 
Co., Greensboro, N. C. 


Y-Z 
Yager, Harry, David Kahn, Inc., 
North Bergen, N. J. 
Yarbrough, H. E., Yarbrough 
Brothers, Waycross, Ga. 
Yates, Joseph F., Yates & Har- 
rington, New Haven, Conn. 
Young, A. W., Old Town Ribbon 
3 ata Co., Inc., Brooklyn, 


oe . E., McWhorter-Young, 
Inc., San Jose, Calif. 

Young, Robt. G., Lowman & Han- 
ford Co., Seattle, Wash. 

Zachs, Miss J. R., C-Thru Ruler 
Co., Hartford, Conn. 


Zagels, S. J., Compco Corp., Chi- 
cago, Ill. 
Zeller, Frank, Des Moines Station- 


ery Co., Des Moines, Iowa 
Zoeckler, C. R., Zoeckler’s, Daven- 
port, Iowa 
Zook, M. E., Rockwell-Barnes Co., 
Chicago, Ill. 


Berry, Mrs. C. H., Muskegon, 


ich. 
Bertelson, Mrs. O. J., Minneapolis, 
Minn. 


Bigelman, Mrs. Leo, Detroit, Mich. 

Biggs, Mrs. Eugene, Bloomsbury, 

Bina, Mrs. S. J., Grand Forks, 
B. D. 

Bingham, Jr., Mrs. Arthur W., 
Brooklyn, N. Y. 

Bishop, Mrs. R. V., Cleveland, 
hio 

Bittman, Mrs. H. U., Newark, 
N. J. 

Blech, Mrs. W. S., Hartford, Conn. 

Blied, Mrs. Leo J., Madison, Wis. 


Blum, Mrs. J. J., Olean, N. Y. 


Boone, Mrs. Maurice, Louisville, 
y. 
Boyer, Mrs. K. L., Toledo, Ohio 
Brackbill, Mrs. John H., St. Louis, 
oO. 
Bradley, Mrs. E. J., Brooklyn, 
N. Y. 
Brain, Jr., Mrs. John B., Omaha, 
Nebr. 


Brandt, Mrs. Henry, Maywood, IIl 


Brewer, Mrs. Lee J., San Diego, 
Calif, 
Brightwell, Mrs. J. G., Greenville, 
S; .<. 
Brink, Mrs. Earl R., Salt Lake 
City, Utah 
Brinson, Mrs. G. Park, Columbus, 
* 
Bristoll, Mrs. B. J., Des Moines, 
Iowa 
Brosk, Mrs. Harold A., Kenosha, 
is. 
Brown, Mrs. Bob F., Jefferson 
City, Mo. 
Brown, Mrs. Don F., Lincoln, 
Nebr. 


Brown, Mrs. Karl F., Long Beach, 


Calif. 
Brown, Mrs. Louis M., Brooklyn, 
N. Y. 


Bryant, Jr., Mrs. H. H., Miami, 
Fla. 

Buchanan, Mrs. G. T., Wichita 
Falls, Tex. 

Buckwalter, Mrs. P. B., Holyoke, 
Mass. 

Burnett, Mrs. Robert C., Indian- 
apolis, Ind. 
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RIGH 
FOR | 
YOU 


33 nm 


NO REPA 





OFF! 


Iu Stationery Stores 


THE BEST SELLER...NATION-WIDE* 


RENEW-POINT FOUNTAIN PEN 


By actual count ...in stationery stores the country over... 
more customers ask for Esterbrook Fountain Pens... more 
customers buy Esterbrook Fountain Pens than any other! In 
fact, the count shows Esterbrook out-selling the next leading 


pen nearly 2 to 1! 





ctu It’s simply that Esterbrook, with “‘the right point for the way 
- proof you write’’ pleases more people. No other pen offers so many 
“Te; point styles. No other pen can write so well for so many people. 









That’s what makes Esterbrook’s faster turn- 
over. Capitalize on it; keep your stock complete. 
Turn every Esterbrook prospect into a sale. 









The Esterbrook Push Pencil... 


Another leader! A push on the top feeds 
the lead as needed. Feeds 2 feet of lead 





THE > y ey without reloading. Patented tip eliminates 
RIGHT POINT ° pi “lead wobble” and “‘jamming’’. Colors to match 
FOR THE WAY ; Esterbrook Pens. 

YOU WRITE 


33 numbered point styles / ) Push the top to feed the lead 


*From the findings of a nation-wide sur- 
vey of customer purchases in stationery 
stores conducted by National Analysts, Inc. 






TO SELECT OR ‘ 
RENEW HERE'S ) 
ALL YOU DO / 





The Esterbrook Pen Company, Camden, N. J. 






Please send your new colorful lithographed displays to: 


STORE NAME-~--~.....-..--- - sancs ewdasenaweres SCeeneaseaneousees 


* 
+ 
* 
« 
* 
° 
o 
° 
: 
> 
° 
° 
- 
° 
AP DOREGSS q.. <n nn non nn nn ee ee ee eee wesw ccc n nec en ces 
NO REPAIR DELAY...JUST UNSCREW IT...THEN ‘‘RENEW"' IT - 
. 
COOU Ve casts mcncsacs ZONE STATE~.-- 


SEND FOR NEW WINDOW AND COUNTER DISPLAYS... 
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Both are pink pencil eras- 
ers that are the finest on 
the market. E-1, 5c; E-3, 
10c. 


RASERS 


RETAIL A 










Two fine, thin-edge, 
red typewriter eras- 
ers. E-12 with brush 
sells for 10c, and E-14 
for 5c. 




















Octagonal, light grey, type- 
writer erasers, thicker than 
E-12 and €E-14, for erasing 
larger areas. E-11, 10c,E-13, 
3c. 





STANDARD SIZE — REGULAR MARK-UP 



































A grey and white 
combination pencil 


and ink eraser. A pli- 
able eraser that does 
an excellent job. Re- 
tails for 5c. 


A green, cleaner-type of 

eraser. Good looking 

and a good seller. 
Retails for 10c. 


Both are red pencil erasers. 
Long lasting. A real “mon- 
ey’s worth” at 5c and 10c. 


LOUIS MELIND COMPANY 


362 WEST CHICAGO AVENUE . CHICAGO 10, ILLINOIS 
BRANCHES IN NEW YORK *« DETROIT * LOS ANGELES * SAN FRANCISCO 









Available for immediate delivery from stock. 
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Ericksc 
Minn 
Escher, 


_ 


Burns, Mrs. M., Detroit, Mich 
Burns, Mrs. D. L., Mansfield, Ohio 
Burns, Mrs. Tolman, Mansfield, 


Burst, Mrs. Frank C., Indianap 
olis, Ind. 
Cc 


Cain, Mrs., Wabash, Ind. 

Campbell, Mrs. R. D., Chicago, Ill 

Campbell, Ruth, Omaha, Nebr. 

Cannon, Mrs. William W., Way- 
land, N. Y. 

Caracci, Hilda M., New York, 
N.Y. ; 

Carithers, Mrs. H. G., Atlanta, Ga. 

Carmichael, Mrs. James V., At- 
lanta, Ga. 

Carr, Mrs. Carroll M., 
Miss. 

Cass, Mrs. De Lysle, Chicago, III. 

Caswell, Mrs. F. H., Cambridge, 
Mass. 

Celusta, Mrs. George R., Duluth, 


Jackson, 


Minn. : 
Chancellor, Mrs. C. W., Midland, 
Tex. ; 
Cherry, Mrs. Richard F., Toledo, 
hio 
Christopherson, Miss Alice, San 
Francisco, Calif. _ 
Clay, Mrs. Paul, Indianapolis, Ind. 
Clegg, Mrs. Wm. C., San Antonio, 


ex. 
Clemen, Mrs. Florence, Chicago, 
Ill. 
Cline, Mrs. Richard A., Miami, 


la. 
Cobean, Mrs. Warren R., Roswell, 
N. M 


Cody, Mrs. C. F., Dubuque, Iowa 

Cole, Mrs. E. F., Harrisburg, Pa. 

Collins, Mrs. Walter, Chicago, Ill. 

Conley, Mrs. C. E., Los Angeles, 
Calif. 

Consodine, Mrs. Dan J., Spring- 
field, N. J. : 
Cook, Mrs. Al, Oklahoma City, 

Okla. 
Cooke, Norma E., Salem, Ore. 
Cooper, Mrs. Frank S., Coraopolis, 


Pa. 
Cooper, Mrs. John M., Atlanta, 
G 


a. 

Cornish, Mrs. I. R., Rochester, 
mm, Z : 

Coup, Mrs. M. B., Cleveland, Ohio 

Cox, Mrs. Charles N., Miami, Fla. 

Cramer, Mrs. R. A., Kansas City, 
M 


oO. 
Cray, Mrs. J. C., McKeesport, Pa. 
Crenshaw, Virginia, Atlanta, Ga. 
Crone, Mrs. E. V., Peoria, IIl. 
Crowl, Mrs. L. S., Toledo, Ohio 
Cude, Mrs. J. Harold, Dallas, Tex. 


D 
Dalton, Mrs. Wm. J., Park Ridge, 
Ill 


D’Armond, Mrs. A. J., Chicago, 
Ill 


Davis, Mrs. Geo. P., Indianapolis, 
Ind. 

Davison, Mrs. 

tos, Calif. 

Dawson, Mrs. F., Montreal, Can- 
ada 

Dedman, Mrs. James, Decatur, III. 

Deli, Mrs. Lill, Chicago, Ill. 


James H., Los 


de Lemos, Mrs. W. B., Mont- 
gomery, Ala. 
Dement, Mrs. W. I., Jackson, 


Miss. 
Dering, Mrs. R. M., Gary, Ind. 
Didde, Mrs. Carl, Emporia, Kan. 
Diebel, Mrs. Zoe, Bloomington, III. 
Dillon, Mrs. M. A., Chicago, III. 
Dimmitt, Mrs. M. S., Kansas City, 
Mo. 
Dotson, Mrs. Robert R., Canton, 
Ohio 
Douglas, Mrs. H. Dorsey, Okla- 
homa City, Okla. 
maeetare, Mrs. R. F., Wayland, 


Downs, Mrs. Fred, Tulsa, Okla. 

Downs, Miss Gloria, Tulsa, Okla. 
Dressel, Mrs. H. E., Chicago, IIl. 
Driedame, Mrs. Irene, Cincinnati, 


Ohio 
Duke, Mrs. Earl K., Wichita, 
Kans. 
E 
Edelhoff, Mrs. Arthur S., Jersey 


City, N. J. 

Eldridge, Mrs. W. E., New Or- 
leans, La. 
Ellman, Mrs. M. A., Detroit, Mich. 
Emery, Mrs. Lynn B., Detroit, 


inn. 
7 Mrs. C. F., New Orleans, 
a. 

aot Mrs. Roy B., Birmingham, 


a. 
Eeeriy, Mrs. Charles H., Chicago, 
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Feigtes, Mrs. Folger, Chicago, 
ll 
Fellowes, Mrs. John E., Chicago, 
Ill. 
Fenske, Mrs. Bert, New Ulm, 
Minn. 
Finch, Mrs. Harold C Boise, 
Ida. 
Fitzgerald, Mrs. E., Chicago, II. 


Flotte, Jr., Mrs. James J., New 
Orleans, La 

Follin, Mrs. M. V., Jasper, Ind. 

Foote, Mrs. Ora G., Olean, N. Y. 

Ford, Jr., Mrs. John, Omaha, 
Nebr. 

Frantz, Mrs. Harry, Detroit, Mich 

Fritsch, Jr., Mrs. Louis H., St 
Louis, Mo. 

Fuller, Mrs. D. G., 
Tenn. 

Fulton, Mrs. Jaffie, Houston, Tex 


Memphis, 


G 

Gaalaas, Mrs. Lee P., Grand Rap- 
ids, Minn. 

Galt, Miss Charlene Ruth, Cin- 
cinnati, Ohio 

Garrigan, Mrs. A. J., Springfield, 
Ohio 

Gassenheimer, Mrs Helen S., 


Montgomery, Ala. 
Geisendorf, Mrs. E. H., Buffalo, 
= 
Geyer, Mrs. Andrew, New York, 


ae 2 
Gilbert, Mrs. John A., Chicago, III. 
— Mrs. Albert W., Trenton, 


Gill, Dorothy W., Milwaukee, Wis. 

Gill, Mrs. Mark M., Portland, Ore. 

Gill, Mrs. Robert S., Mobile, Ala. 

Girardot, Mrs. B. F., Ft. Wayne, 
Ind. 

Golon, Mrs. Stanley E., Holyoke, 


Gorman, Mrs. A. C., Louisville, 
Ky. 

Graves, Mrs. Harold, New York, 
N. Y 


Griffith, Mrs. W. E., High Point, 
N.C 


Gram, Elizabeth, Chicago, II. 
Gregory, Mrs. Keith, Dalton, Ga. 
Gungrum, Mrs. Jack, Chicago, II. 


Gustafson, Mrs. A. B., Duluth, 
Minn. 

H 
Hagene, Mrs. K. E., Oshkosh, 


is. 

Hale, Mrs. H. M., Lafayette, Ind. 

Hale, Mrs. Joe D., Los Angeles, 
Calif. 

Hamm, Mrs. L. W., Fargo, N. D. 

Hammond, Mrs. Ray L., Des 
Moines, Iowa 

Hansell II, Mrs. Morris E., New 
Orleans, La. 

Hanson, Mrs. George, Oconomo- 
woc, Wis. 

Mrs. Thomas H., Tulsa, 


Haralson, Mrs. Jess, Decatur, Ga. 
—_— Mrs. A. P., Richmond, 
a 


Harding, Miss Sue, Houston, Tex. 

Hardison, Mrs. Brown, New 
York, N. Y. 

Harms, Mrs. W. E., Peoria, Ill. 

Harper, Mrs. A. C., Little Rock, 
Ark. 

Harper, Mrs. Evelyn T., Albuquer- 
que, N. M. 

Harris, Mrs. J. H., Detroit, Mich. 

“eo Florence G., Syracuse, 


Hausam, Mrs. Lee B., Hutchinson, 
an. 
Head, Mrs. James A., 


ham, Ala. 
Headley, Mrs. James D., 
h 


Birming- 
Seattle, 


ash. 
Healy, Mrs. Dick, Santa Fe, N. M. 
Hedberg, Mrs. H. C., Chicago, II. 
— Mrs. Kenneth, Chicago, 
Hennessey, Ruth, Kansas City, Mo. 
Hirdler, Mrs. Herman A., Hunt- 
ington Park, Calif. 


Hobbs, Mrs. Vera E., Shawnee, 
Okla. 

Hodge, Mrs. R. E., Gary, Ind. 

Hoffman, Mrs. Harold J., Hast- 
ings, Minn. 

Hoge, Mrs. Wm., Youngstown, 
Ohio 


Holt, Mrs. George C., Ft. Madi- 
son, Iowa 

Hooker, Mrs. Charles H., Jackson, 
Miss. 

~~ Mrs. Edgar R., Chicago, 


Horder, Mrs. H. G., Chicago, Iil. 

Horr, Mrs. Marian, Chicago, III. 

Hovey, Mrs. N. E Massillon, 
Ohio 


November, 1947 


















Part No. 1005 
Immediate Delivery 
Shipped Knocked Down 
Individual Cartons 
Shipping Weight 14 Lbs. 
Work Area 34x 15“ 
Height 26%“ 


ALL METAL 


OFFICE 






@ MODERN DESIGN 


@ UNUSUAL 
STRENGTH 


@ CHANNEL LEGS 
@ RIGID BRACING 
@ ROUNDED EDGES 


@ SELF LOCKING 
WINGS 


Nothing was spared in the construction of this streamline table. New 
production tools and methods make this table more compact, stronger 
and lighter. The wings have a new type bracket that eliminates the 
danger of accidental falling when in use. GUILD craftsmanship assures 
safety, comfort and beauty of style. 


TOLEDO GUILD 


PRODUCTS, IN C. 


515 MADISON AVE., TOLEDO 4, OHIO 
666 LAKE SHORE DRIVE, CHICAGO 11, ILL. 


Suspend-O-Folder 
PERSONAL DESK FILE 


oe ee 
— Oo Oe fe om 
el — em 


—_ = es == Am 


Complete with 
THE SUSPENSION FOLDER 
OF MANY 
EXCLUSIVE FEATURES 


Letter and 
Legal Sizes 


Write for Illustrated Price List $4 


aD AN ) ADVANCO PRODUCTS 


Suspen 


TREET NEW YORE 
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NEW! | PRESTO-CONTACT® 


The amazing ayaa label for unusual labeling problems 


It’s wand-erful — just 
like magic! Lift off, 
press on, and it sticks 
instantly to paper, glass, 

wood, metal or plastics. 
Presto-Contact —the 
best news in labels since 
glue was discovered — 
requires no moistening. 


* Has been produced by ‘‘Contact 


Process’’. Pat. Pending 


WORKS LIKE MAGIC 


® Remains tacky indefinitely; will 
not dry out and fall off. 





® Lift label from protective 
glassine sheet and press on. 
® Can be removed without soak- 
ing or scraping. 


® Sticks firmly to any smooth, 
non-porous surface. 





Available in 3 round or 7 rectangular sizes. 


Order Presto-Contact now from your 
regular supplier, or write direct 
for illustrated circular and prices. 


Clever packaging mokes sheets 
easy to remove one af a time. 


“the name to stick with'’ 


yagi 


DEALERS! JOBBERS! 
New PRESTO-CONTACT is 
STATIONERY DIVISION, Dept. OA going over big. Write for 


2» ] ice 
Scranton, Penna. samples and prices. 








SPEED up sorting 
with SORT-()-FiLe 





can save valuable time 
Users 
Special appli- 


Every business office, large or small, 
in filing and finding by using this new sorting device. 
report time savings ranging from 20 to 60%. 
cations are without number, including orders, letter 
incoming mail, outgoing mail, checks, sales tickets, 
auditing, and many others. 

SORT-O-FILE has an appeal to all business. It is a product 
which deserves to be featured in both outside and store 
solicitation. Some offices buy many units. A simple demon- 
stration is convincing. This is a live sales producer for alert 
distributors. ACT NOW 


ASSOCIATED INDUSTRIAL DESIGNERS 
3726 Effingham Place Los Angeles 27, California 


New York San Francisco Washington, D. C. Los Angeles Austin, Texas 


filing, 
posting, 
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Howard, Mrs Grant Tucson, 
riz. 
Howell, Mrs. C. H., Chattanooga, 
Tenn. 
Howlett, Mrs. C. W., Framing- 
ham, Mass. 
Howell, Mrs. T. P., Chattanooga, 
Tenn. 
Huber, Mrs. George, Chicago, III. 
“e. Mrs. Chas. H., Atlanta, 
Hudson, Mrs. Lim W., Muskogee, 
Okla 
Huette, Mrs. H. J., Minneapolis, 
Min 
Huff, 5 McCharles, Wichita 
Falls, Tex. 
Hughes, Mrs. F. W., Chicago, Ill 
Hunt, Mrs. Hal V., Van Wert, 
Ohio 
I 
Inskeep, Mrs. Thomas H., Mon 
roe, La. 
J 
Jackson, Mrs. L. Craig, Hannibal, 
Mo 
Jacobs, Miss Lucille, New York, 
Jacobs, "Mrs. Samuel, New York, 
MN. 
Jacquemain, Mrs. M., Detroit, 
Mich. 
James, Mrs. Emily O., Youngs- 
town, Ohio 
James, Mrs. R. A., Richmond, Va. 
Jamison, Mrs. Harper, McMinn 
ville, Ore. 
Jerue, Mrs. Robert S., St. Paul, 
inn. 
— Mrs. S. F., St. Paul, Minn. 
ones, Mrs. S. “a Jackson, Miss. 
Just, Mrs. Eldon, Chicago, IIl. 
K 
Karlin, Mrs. B. F., New York, 
N. Y 
Carl, Long Island, 


Kauffman, Mrs. 
N. Y 


Keeling, Mrs. E. A., Jamestown, 
a 


Keeney, Jr., Mrs. D. L., Dallas, 
Tex. 

Kell, Mrs. Paul C., Charleston, 
W. Va. 

Kelly, Mrs. Wm. P., Louisville, 
y. 

Kemle, Mrs. Peter, Detroit, Mich. 

Kemske, Mrs. Bob, New Ulm, 
Minn. 

Kenworthy, Mrs. A. G., Des 
Moines, Iowa 

Kern, Mrs. C. A., Lakeland, Fla. 

Kern, Mrs. Jack C., Dallas, Tex. 


Kerns, Mrs. John J., Philadelphia, 
Pa. 
Kerr, Mrs. W. K., Tulsa, Okla 
Kessler, Mrs. H. M Louisville, 
y. 
Ketchings, Mrs. Tom L., Natchez, 
iss. 
Key, Mrs. Allen M., Atlanta, Ga. 
Kickels, Mrs. G. J., Chicago, III. 
Kiesel, Mrs. K. H., Chicago, IIl. 
Kilpatrick, Mrs. Irvin W., Mon- 
roe, La. 
ens, Mrs. J. T., Atlanta, 


Kincaid, Mrs. R. M., Denver, Colo 
King, Mrs. W. G., Greenville, S. C. 
Kingsley, Marge, Hollywood, Calif. 


Kisling, Mrs. J. W., St. Louis, 
Mo. 

Knoebel, Mrs. E. C., Wenatchee, 
Wash. 

Kongsvik, Mrs. Floyd G., St. Paul, 

inn. 

Krumwiede, Mrs. Kathryn, Chi- 
cago, II. 

Kushmer, Mrs. Fred W., Braden- 
ton, Fla. 

L 
ee. Mrs. J. D., Kansas City, 
Langston, Mrs. W. J., Detroit, 
ich. 

Latsch, Mrs. R. D., Lincoln, Nebr. 

Law, Mrs. C. H., Chicago, IIl. 

Lazier, Mrs. George, Sioux City, 
Iowa 

Lee, Mrs. L. A., Dalton, Ga. 

Lennartson, Mrs. Walter S., Chi 
cago, IIl. 

Lessard, Ruth, St. Louis, Mo. 

Lewis, Mrs. Thelma, Des Moines, 
Iowa 

Linden, Mrs. Hy, Chicago, III. 

Lindhorst, Mrs. A. F., Cincinnati, 


Ohio 
Link, Mrs. Charles L., Newark, 
N. J 


Link, ai Frank J., Jamestown, 
N. 

arg _ Charles, Manhassett, 
ae ee 

Lipner, thy “Wm., Bloomsbury, 
N. 

Lohman, Mrs. W. G., Chicago, III. 

Long, Mrs. Calvin, Cincinnati, 
Ohio : 

Long, Mrs. George S., Cincinnati, 
Ohio 


Love, Mrs. J., Brooklyn, N. Y. 


Lowe, Mrs. W. E., Fort Worth, 
Tex. 
Ludwig, Mrs. Walter, Lansing, 
Mich. 
M 
McClenathan, Miss Ann, Dunkirk, 
Me. 
McClenathan, Mrs. W. C., Dun 
kirk, N. Y. 
McCormick, Jr., Mrs. J. W., 


Philadelphia, Pa. 
McGinty, Mrs. Ben, Atlanta, Ga. 
ow Miss Anna, Cumberland, 


rn Mrs. S. C., Louisburg, 

MeLanstilie, Mn. Ps By SS 
Joseph, Mo. 

McManus, Mrs. Dorothy E., El 
Centro, Calif. 

McNeely, Mrs. James J., Mil- 
waukee, Wis. 

Macdonald, Mrs. Reg. A., Sagi- 
naw, Mich. 

MacDougall, Mrs. Dan A., Mil- 
waukee, Wis. 

MacFedries, Mrs. J. W., Denver. 
Colo. 

Malatesta, Clara F., Chicago, IIl. 


Malody, Mrs. C. H., Chicago, Ill. 

Maneval, Mrs. Ralph V., Newark, 
Ns J. 

Mann, Mrs. Margaret, Houston, 
Tex. 

Mann, Mrs. R. E., San Francisco, 


Calif. 
Manning, Mrs. E. R., Chicago, IIl. 
Marquis, Mrs. O. M., Cumberland, 
M 


Marschall, Mrs. A. L., Brooklyn, 

“a Mrs. Donald F., Brooklyn, 
N. 

siactin, “Mrs. A. R., Mobile, Ala. 

Marting, Mrs. W. H., Houston, 
ex. 

Matzelle, Mrs. John F., New 
York, N. Y. 

May, Mrs. Harry R., Beckley, W. 
Va. 

a Mrs. Dewey, Fort Worth, 

et or Mrs. M., Omaha, 
Nebr. 


— Mrs. Joseph L., Pittsburgh, 


Miller, Mrs. H. J., Piqua, Ohio 
Milne, Mrs. R. G., Chicago, IIl. 
Mitchel, Jr., Mrs. H. W., Saginaw, 
Mich, 
Mixter, Flora, Sioux Falls, S. D. 
—* Mrs. G. E., Charleston, W. 


Moreland, Mrs. Roy S., Kansas 
City, 

Moses, rs. Cecil, Little Rock, 
Ark, 

Muhn, Mrs. S. H., Toledo, Ohio 
Murray, Mrs. Allan, North Tona- 
wanda, N., 

Murrett, Mary 4 Ss Buffalo, N. Y. 
Murrett, Mrs. Peter J., Buffalo, 


Myers, Mrs. Wade, Durham, N. C. 


N 
J. T., Oakland, Calif. 


Nave, Mrs. 
Navrat, Mrs, Milton, Emporia, 
Kan 


Neary, Mrs. James E., New York, 
N.Y. 
Needham, Mrs. B. M., Salem, Ore. 


Nelson, Una, Omaha, Nebr. 
Nestor, Clara, Detroit, Mich. 
Neuhaus, Mrs. David C., Kansas 
City, Mo. 
Neustadter, Mrs. Arnold, New 
[ote i. 2 
Newman, Mrs. Helen S., Knox- 
ville, Tenn. 
Newman, Wm. S.,_ Knoxville, 
Tenn. 
“oo Mrs. Harry L., Columbus, 
Nickel, Mrs. Walter J., Chicago, 
Ill. 
Nordstrom, Mrs. A. J., Hastings, 
inn. 
8) , 
— Mrs. C. §S., Indianapolis, 
Oba, “Mrs. Merritt L., Indianap- 
olis, Ind. 
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OFF 


BERGER Szce/ FILING CABINETS 


Vu 
opular Sizer 


—Waut! 





Here they are—Berger Steel Filing Cabinets in a full range of 
sizes. Whether it’s the two-drawer, or the three, four or five- 
drawer size, each Berger Filing Cabinet has features that sell 
it—and keep it sold . . . that make profits for you. 


Berger Filing Cabinets are sturdily constructed of high quality 
furniture steel . . . efficiently designed for utmost utility and 
appearance . . . built for long, trouble-free service. They are 
backed by the skill of Berger craftsmen and the experience of 
more than sixty years of sheet steel fabrication. 


Production of the full line of Berger Steel Filing Cabinets is 
mounting rapidly . . . soon they will be available in greater 
quantity. So. . . tell us what you need—NOW! 


BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL CORPORATION 
CANTON 5, OHIO 











STEEL 
© office EQUIPMENT 











Steel Filing Cabinets * Steel Storage Cabinets +» Steel Transfer Cases + Steel Book Shelf Units + Steel Lockers + Steel Shelving + Special Steel Products 
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, C3 > P: 

Oles 

‘ Olin 

Localay caput! o 
Te 


in leather furniture Pare 
...and emphasizes value too! x 











Style 4000 Sofa Cali 
84” long — 





CENTURY pioneers a new sales-easy path for office furniture Ravel 
dealers. Styled with luxurious handsomeness... fashioned with oo 
singular craftmanship...constructed with the finest materials... Mon 
CENTURY leather furniture is built and priced to stimulate sales. am 
Be certain you send for additional information...including our — 
N 


illustrated catalog and price list. Exclusive dealerships in cer- Riegel, 


tain areas still available. 
Mou: 


Rolloss« 
La. 
Roth, ] 


Sanders 
Tex. 
Sanders 

York, 
Schafer, 
Scherer, 

N. Y 
Schlaver 
Schmits, 





Style 600 Barrel Chair Style 70-R Chair Style 70-A Chair seb 


. Iowa 

the manufacturer with the dealer's viewpoint Shelpmas 
oO. 

213 greene st. » newyork 12,n.y. Sma, 
ex, 


Jeni \eather furniture co. som 


U 
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O'Callaghan, Miss Cecilia, Sagi- 
naw, Mich. 

O'Donnell, Mrs. John J., 
stead, Pa. 

Oehmler, Mrs. W. H., Pittsburgh, 
Pa. 

Oleson, Mrs. G. R., Salina, Kans. 

Olinger, Mrs. E. D., Bloomington, 
Ill. 

O’Rourke, Mrs. L. T., Houston, 


Tex. 


Home- 


P 
Pape, Jean M., New Britain, Conn. 
Parlin, Mrs. John, Chicago, Ill. 
Parrott, Mrs. Jay, Waterloo, Iowa 
Parrott, Mrs. R. Waterloo, 
Iowa 
Patterson, Mrs. Charles L., Cortez, 
Colo. 


Patterson, Mrs. M. G., Long 
Island, N. Y. 

Payne, Mrs. C. E., Cortland, N. Y. 
Pearce, Mrs. A. Elmer, Pueblo, 
Colo. 

Pechman, Mrs. O. W., Denver, 
Colo. 


Peck, Mrs. Stanton, Salt Lake 
City, Utah 

Peters, Mrs. A. W., Battle Creek, 
ich. 

Petersen, Mrs. E. A., Oakland, 
Calif. 


Petetin, Mrs. Henri, New Orleans, 
La. 

Pfleeger, Mrs. Lillian R., Utica, 
me Ks 


Picard, Betty, San Antonio, Tex. 
Picard, Mrs. Leo, San Antonio, 

Tex. 
Picard, 

Tex. 
Pinney, Mrs. D. R., Chicago, III. 
Pittman, Mrs. S. H., Terre Haute, 


Lorraine, San Antonio, 


Pohnke, Mrs. George C., Milwau- 
kee, Wis. 

Pollak, Mrs. L., Pocatello, Ida. 

Polster, Mrs. J. E., San Francisco, 
Calif. 

Powell, Mrs. Rose D., Oak Park, 
Ill. 


R 


Ragan, Mrs. Russell E., Holyoke, 
Mass. 

Rampp, Mrs. E. W., Louisville, 
K 


y. 

Raveill, Mrs. Geo. E., Tulsa, Okla 

Redeker, Mrs. George C., Cincin 
nati, Ohio 

Reisler, Mrs. Bert, Erie, Pa. 

Remington, Mrs. C. L., Billings, 
Mont. 

Reynell, Mrs. C. E., Brooklyn, 
3 


Reynell, Mrs. Louise, Chicago, III. 
Riddell, Mrs. L. C., Vallejo, Calif. 
he Mrs. Erwin M., New York, 


Riegel, Mrs. Henry, Milwaukee, 
Robbins, Mrs. C. A., 


Mount, N. C. 
Roberts, Mrs. Garrett, Newark, 
N 


Rocky 


Robinson, Mrs. Lois P., Chicago, 
Il 


l, 
Robisch, Irene, Cincinnati, Ohio 
Rockwell, Mrs. H. P., Rochester, 
N. Y 


Rollosson, Mrs. Geo. W., Crowley, 
a. 
Roth, Mrs. C. W., Dayton, Ohio 


Ss 


Sanders, Mrs. F. B., Galveston, 
ex. 

Sanders, Mrs. Howard S., New 
York, N. Y. 

Schafer, Alice, Mauston, Wis. 

Scherer, Miss M New York, 
mw. 

Schlaver, Mrs. C. O., Chicago, Ill. 

Schmits, Mrs. Carl H., Milwaukee, 
Wis. 

Schumacher, Mrs. G. H., Milwau- 
kee, Wis. 

Schumacher, Mrs. Ray V., Colum- 


bus, Ohio 
Scott, Mrs. Harry, Menominee, 
Mich. 


Seal, Mildred, Topeka, Kans. 

Seale, Mrs. O. L., Tulsa, Okla. 

Seely, Mrs. A. L., Albany, Ga. 

Segal, Mrs. A. L., Los Angeles, 

_ Calif. 

Sengbusch, Mrs. A, F., Milwaukee, 
is. 

Seymour, Mrs. F. P., Chicago, III. 

Sheaffer, Mrs. Craig, Ft. Madison, 


owa 
sheipman, Mrs. Ed J., Springfield, 
oO. 
Sheron, Mrs. R. E., Tulsa, Okla. 
W. H. 


Silliman, Mrs. Houston, 
ex. 


Silverman, Mrs. A. L., Chicago, 
Ill. 
Sime, Mrs. Herbert L., Chicago, 
Ill 
Chicago, 


Simmer, Mrs. Joseph J., 
Ill 


Skinner, Mrs. Luther, Montgom- 
ery, Ala. 
Skinner, Mrs. W. D., Youngstown, 


io 

Slagle, Mrs. L. M., Salt Lake 
City, Utah 

Smart, Mrs. Fred R., Toronto, 
Canada 

Smythe, Mrs. John M., New York, 
N. Y 


Snapp, Mrs. Orville R., Chicago, 
Ill. 


€ondock, Mrs N., Harlingen, 
ex. 

Spencer, Mrs. Ruth J., Manches- 
ter, Conn. 

Stampp, Mrs. R. C., Houston, 
ex. 

Stark, Mrs. Julius M., Baltimore, 


Stein, Mrs. Leo, Chicago, IIl. 

Stephens, Mrs. H. J., Chicago, Ill 

Stewart, Mrs. W. Neill, Dallas, 
Tex. 

Stoddard, Mrs. Dan, Nashville, 
Tenn. 

Strauch, Mrs. Paul, Grand Rapids, 
Mich. 

Stuart, Mrs. Geo. L., Orlando, Fla. 

Suggs, Mrs. J. H., Dallas, Tex. 

Sutton, Mrs. A., Yakima, 
Wash. 


Swan, Mrs. D. C., Rochester, 
N. Y. 


r 
Talty, Mrs. C. W., Kansas City, 


Oo. 
Tanzman, Mrs. Nathan, Cleveland, 


hio 

Tate, Mrs. H. R., Columbus, Miss. 

Taylor, Mrs. A. Memphis, 
Tenn. 

Taylor, Mrs. Ward, Washington, 
Db 


Thom, Mrs. C. A. H., Detroit, 
ich. 

Thrasher, Mrs. Clyde W., Ann 
Arbor, Mich. 


Tidwell, Mrs. Carl E., Atlanta, Ga. 

Tope, Mrs, Ronald E., New Phil- 
adelphia, Ohio 

Towne, Mrs. W. B., Holyoke, 
Mass. 


Trick, Jr., Mrs. O. D., Seattle, 
Wash, 

Trotter, Mrs. Albert W., Hatties- 
burg, Miss. 

Turner, Florence, Chicago, IIl. 

V 

Vanderford, Mrs. Ben. H., Mem- 
phis, Tenn. 

Van Dorn, Mrs. H. B., Jersey 


City, N. J. 
Van Horne, Mrs. A. C., Brooklyn, 


AR # 

Van Ornum, Mrs. Harry, Holyoke, 
Mass. 

Vater, Mrs. Ivah, Jersey City, 
N. J 


Vevier, Mrs. H. J., St. Louis, Mo. 

Vogel, Mrs. Wm. F., Milwaukee, 
Wis. 

Vondersmith, Mrs. G. P., Beau- 
mont, Tex. 

Von Ritter, Mrs. Frank M., Mil- 
waukee, Wis. 


Ww 


ae: Miss Margaret, Freeport, 
Wagner, Mrs. Ray A., Philadel- 
phia, Pa. 

Walker, Mrs. Arthur J., Minneap- 
olis, Minn. 
Wallace, Mrs. K. C., Cleveland, 

Ohio 
Walsh, Mrs. H. J., Chicago, II. 
Walther, Mrs. W. A., North 
Platte, Nebr. 
Warkentin, Mrs. T. R., Lawton, 
Okla. 
Wasserberger, Mrs. 
Pontiac, Mich. 
— Mrs. R. M., Spencer, 
nd. 
Weber, Mrs. Angie, Chicago, III. 
“et Mrs. Homer, Brooklyn, 


George A., 


S. + 
Weisman, Mrs. H. S., Shreveport, 


La. 

Wells, Mrs. O. F., Wichita, Kans. 

Wells, Mrs. Roy, Jamestown, 
pee F 

Wenner, Mrs. F. W., Waterloo, 
Iowa 

Wernli, Mrs. Walter, San Antonio, 
Tex. 
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— ae 
HERE ARE SOME 
MAPS THAT WILL 


(Ur Seen I; 















CLEARTYPE 
AND 


MAPS 


7) 


COLORPRINT. 


4 








Our dealers report a decided increase in 


the sale of maps, since they started handling 


CLEARTYPE & COLORPRINT series. 


Give them a trial and see for yourself ------ 


these maps really sell! 


Send for Catalogue 


AMERICAN MAP COMPANY, INC. 


16 East 42 Street 


New York 17, N.Y. 





FFICIAL” 


PaTEnwteco 


POCKET SEAL 


THREE SIZES 
OF DIES 
13, -13%, -2 
DIAMETERS 


FOR SALE BY LEADING STATIONERY AND 
MARKING DEVICE JOBBERS EVERYWHERE 


MEYER & WENTHE, INC. 


30 SOUTH JEFFERSON ST. - 


CHICAGO 6 
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TRADEMARK REGISTERED 


Most Rigid - Easily Mounted 


DESK TOP 
COLD + HEAT + WATER 


Will Not Deteriorate ''PERMA'' 

















BLACK 
STYLE B 1/8" 


* BROWN «+ GREEN 
STYLE C 3/16" 


PLAIN BACK GREY FELT BACK 
30x54" to 30x54" to 
36x72" $805 36x72" $1 Qo 


Special Sizes Solicited See Catalogue For Dealer Discount 


Geo. E. Fox & Company 


320 N. La Salle St. Chicago 10, III. 














THE NEW...IMPROVED! 





“EVEREADY” DUPLICATOR 
A Modern Hectograph in Sheet Form 


® 3 Gelatin sheets 9” x 13” each attached to sturdy all aluminum, 
rust proof, warp proof base. Fully protected against dust and 
injury by a heavy impregnated cover and gold embossed 


leatherette. : 
e Rubber suction feet hold duplicator firmly to desk or table top, 


allowing operator free use of both hands. 7 
@ Each sheet capable of producing over a hundred copies. Worn 


out sheets easily replaced. ak 
e The usual hectograph process is employed—simply press original 


on the sheet by hand. 
® Sheets need not be washed after use; they clear themselves 


within 48 hours. 
An ideal low-priced duplicator essential to practically any business 
firm of moderate scale. 


Also manufacturers of Hectographis Hi Test 
refills and metal tray Gelatin Duplicators. 


For DOMESTIC and EXPORT trade 
Send for NEW CATALOG “O” 


HECTOGRAPHIA CORP. 


Manufacturers 
110 WEST 17th STREET NEW YORK 11, N. Y. 








_ LETTERS 
CIRCULARS 





The POSTAL SCALE 
your customers have been looking for .. . the 
ACCURATE Model 101A, an all-metal scale 
with patented cantilever spring action (no 
coils). Domestic postal rates in various classes 
up to 12 ounces. Table top (2!2” x 3”) de- 
pressed in center to accomodate mailing tubes. 
Three colors: office green, red and ivory. 


ccura ACCURATE PARTS MFG. CO. 


Disar stale 12441 Euclid Avenue 


S47-4 








PRIVATE 


SECRETARIAL 
$30% 


MAXIMUM 
DEALER DISCOUNT 


A Combination Letter 
File and Storage Unit 
Also Holds Hanging File 





2 Locks insure privacy 
of contents. 


Hanpy—Can be placed 
on either side of desk. 





Saves Steps— Makes 
important papers in- 
stantly available. 










Used thruout America 
by busy executives in 
both offices and homes. 


Solid steel construc- 
tion—Free-wheeling 
casters—Hard Krin- 
kle Finish in Wal- 
nut with Chrome 
Handles— Holds 
regular 814” x 11” files. Height, 30”— 
Upper Compartment, 12 x ll x 24”. 
Lower Compartment, 13 x 11 x 24”. Shipping weight, 45 lbs. 





Some Territories Open for Mfrs. Representatives 


METAL FABRICATORS INSTITUTE 





MIDLAND BLDG. CHICAGO 3, ILL. 








CLEVELAND 6, OHIO 
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Westfall, Mildred, Chicago, II. 


Westring, Mrs. M. F., Rockford, 


Ill. 
Whalen, Mrs. John J., Holyoke, 


ass. 


Wharton, Jr., Mrs. H. D., Buffalo, 
¥. 


iM. Xe 

Wheeler, Mrs. Russell E., St. Paul, 
Minn. 

White, Mrs. Winfield, Ponca City, 
Okla. 

White, Mrs. Ritchie M., Columbus, 


Ga. 

Whitten, Mrs. A. B., Pampa, Tex. 

Whitman, Mrs. H. , Fargo, N. 
Dak. 

Wiberg, Helen C., Chicago, IIl. 

Wiley, Mrs. J. A., San Francisco, 
Calif. 

Wilkerson, Mrs. Joyce, Hastings, 

inn. 

Williams, Mrs. F. C., 
Wash. 

Williams, Mrs. Vaughn T., Kansas 
City, Mo. 

Williamson, Mrs. E. J., 
Ill 


Seattle, 


Chicago, 
Wilson, Miss Carolyn, Houston, 


Tex, 
Wilson, Mrs. Clifton, Houston, 
ex. 





Wilson, Miss Lois, Boston, Mass 

Wiltrout, Mrs. R. E., Charleston, 
W. Va. 

Wittig, Miriam, San Antonio, Tex. 

Wobber, Mrs. Ed, San Francisco, 
Calif. 

Wobber, Faith Y., San Francisco, 
Calif. 

Wolf, Mrs. Fred J., Lincoln, Nebr. 

Wolf, Mrs. Milton E., New York, 
eS 

Wood, Mrs. Wiley, Tyler, Tex. 

Weodburn, Mrs. Chas. R., Ama- 
rillo, Tex, 

Woodhouse, Jr., Mrs. Wm. T., 
Washington, D. C 

Wright, Mrs. Charles J., Tulsa, 
Okla. 

Wright, Mrs. Johnny, Tyler, Tex. 


b 4 
Yates, Mrs. Joseph F., New 
Haven, Conn. 
Young, Mrs. J. E., San Jose, Calif. 


Z 
Zeller, Mrs. Frank, Des Moines, 
Iowa 
Zook, Mrs. M. E., Kansas City, 


oO. 


NECROLOGY COMMITTEE REPORT 


TANDING in devout tribute 
*% industry, attendants at the 


to departed brethren of the 
convention heard the reading 


of the necrology report by William H. Greenleaf, Bainbridge, 
Kimpton & Haupt, Ine. Assisting Chairman Greenleaf on the 
committee were Walter Lennartson, OFFICE APPLIANCES, 
and Thomas V. Murphy, Geyer Publications. 


The necrology report: 


It is not easy to say of any friend: 
‘“‘He shall return no more to his house, neither 


shall his place know him 


any more.”’ 


It is not easy to turn away from human association, with its 





clasp of hands, its friendly word, its laughter and its tears 
its triumph and defeat, to realize 


“So fades a summer cloud away; 
So sinks the gale when storms are 0o’e! 
So gently shuts the eye of day; 
So dies a wave along the shore 


It is not easy to turn from things we know to things we 
cannot see and little understand; no simple task to turn from 
the routine of our days to great adventure, too large for proof 

It is not always easy to turn from the picture of a mechanistic 
world, set running at the start of time, with each man’s number 
called by a relentless fate, to that finer view of a universal, 
kindly partnership that is the basis of our hope 

Not to all men does it come—to few is the coming easy—that 
transforming gleam of light that gives a promise, as our ships 
point toward the many-colored sunset, that there shall be a 
dawn 

In paying tribute to the friends who shall not pass this way 
again, in expressing appreciation of their lasting contribution, 
shall we forget the ancient heroes of many lands who “quit 
themselves as men who talked with gods” and faced the future 
without fear? Shall we not catch some measure of the word 
that those, our own associates, now gone, might speak 

“Nor love thy life, nor hate; 
But what thou livest, live well 
How long or short, permit to heaven 


Ladies and gentlemen, we present the roll of those who have 
passed away since the last convention: 


Edwin L. Ashton, American E. 1; Humphrey, C. Howard 
Lead Pencil Co. Hunt Pen Co. 

Alvah G. Auchu, Carter’s Ink Leroi E. Hutchings, Yawman 
Co. and Erbe Mfg. Co. 


George E. Baird, George E. Francis B, Irwin, James Hogan 
Baird & Son 
R. 


. oO. 
H. Baxter, R. H. Baxter Walter F. Kale, Kale-Lawing 


NEW Fox Cushions 
RUBBER FOAM FILLER 


Panama Fiber 
And Friezette 
os 


Materia 

3 SIZES 
A 17x18!/," 
B 15x17" 
C 14!/x15" 





STYLE 401!/. 1!/." RUBBER FILLER 
A $5.00. B $4.50 C $3.50 


STYLE 402!/, 2" RUBBER FILLER 
A $7.00 B $6.50 C $6.00 


FLAKED LATEX RUBBER FILLER 
STYLE 115!/, |" Thick 
$2.50 Large Or Small Size 


STYLE 602!/, 2" Thick 
A BC $5.00 


REGULAR DISCOUNT 


Geo. E. Fox & Company 


320 N. La Salle St. +* Chicago 10, Ill. 











‘7 


Sales Corp. oO. 
Nathan Denison Bill, U. S. En- Hamilton M. Kendrick, Ameri- 
velope Co. can Lead Pencil Co. 


John Orland Bonney, E. L. 
Freeman Co. 

Herman E, Cast, Cast Office 
Supplies, Inc. 

William J. Coane, C. Howard 
Hunt Pen Co. 

John R. Davies, president, Moore 
Push-Pin Co. 

=. CC. Faustmann, president, 
Royal Typewriter Co. 

Gerald M. Favor, president, Koh- 
I-Noor Pencil Co., Inc. 

Walter P. Funck, retired, F. S 
Webster Co. 

L. S. Goldsmith, Goldsmith Bros. 
Frank Frye Harris, Carter’s Ink 
oO. 


E, J. C. Hick, Art Metal Con- 
struction Co. 
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Jerome E, Latsch, Latsch Bros, 

Gerald B. Levy, Zephyr Ameri- 
can Corp. 

John Loudon McMillan, presi- 
dent, McMillan Book Co . 

Frank George Miller, Wallace 
Pencil Co. 

Risdon C. Moore, Columbia Rib- 
bon & Carbon Mfg. Co. 

Josiah M,. Morehouse, Charles G. 
Stott & Co., Inc. 

Russell Moss, L. E. Waterman 


oO. 
Carl Peterwitz, White & Wyckoff 
Mfg. Co. 
John A. Smith, Southwestern 
Stationery & Bank Supply Co. 
c Willard E. Swift, U. S. Envelope 
oO. 


November, 1947 





LIST PRICE 


TWEETEN ‘9 


ulomatic 
CRAYON PENCIL 


cents 


ae 






TO REFILL 
Retum teed plunger 


entire length of per 





Babin tins 


REFILLS 25c per dozen. 
No. 600-A CRAYON 


For ordinary checking purposes OFFICE 

on paper, corrugated cartons 

and any place where wax cray GROCER 

ons are used. In three colors 

BLACK, RED and BLUE WAREHOUSE 

sean ge SHIPPING 

No. 600-C GLASS MARKER ROOM 

For marking on Glass, China, 

Metal, Cellophane, Crockery, DEPARTMENT 

etc., available in six colors: STORE 


BLACK, RED, BLUE, GREEN, 
WHITE and YELLOW. 





Order by number and color. 


Pencils can be had individually Packed or 
mounted on Colorful Display Card. 


TWEETEN FIBRE CO. 


2029 W. FULTON ST., CHICAGO 12 
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The Lux 


Fountain Pen Brush 


WITH INSTANT-DRYING INK 


for Every Type of 
Lettering 





f anen 
SHOW CARDS % ‘ 
LABELS— PRICE TAGS 
PACKAGE MARKING 


Your choice of Six Individually-Boxed Colors. 
LIsT PRICE Complete LUX pen set consists of ... 
Six nm brush nibs (of varying widths); One ink 
9 5 barre! and cap; One es | oz. bottie Lux instant drying 
ink; One dropper for lling barrel; One pair pliers. 
Eight colors with boxes and pens colored to match. 
Liberal discount to school supply and stationery dealers. 


THE LUX COMPANY 


154 W. University Avenue = St. Paul, Minn. 
































Masonite Floor Mats 


IMMEDIATE 
DELIVERY! 


COLORS 
MAROON, TAN, GREEN 


MINIMUM ORDER 
OF SIX MATS 


F. 0. B. NEW YORK 


REGULAR 
DEALERS 
DISCOUNT 


EXTRA DISCOUNT ie: # 
IN LARGE LOTS tin 


Size 36” x 48” LIST PRICE $6.00 
Size 48” x 54” LIST PRICE $9.00 










Many other office items available to dealers 


OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 
NEW YORK 4, N. Y. 
BOwling Green 9-8231 


FLORIDA REPRESENTATIVE 
H. |. BLANK, 1412 Southwest 8th St., Miami, Florida 











74 BROAD ST. 
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WAYNE STEVENS JOINS WABASH FILING SUPPLIES 


Due to the increased demands of dealers for sales 
meetings and sales help, Wabash Filing Supplies, Inc., 
Wabash, Ind., recently announced that Wayne V. 
Stevens is now asscciated with the company and is 
well qualified to assist the salesmen in the field. 

For the past nine and one-half years he has been 
manager of the office planning department of Socony 








WAYNE V. STEVENS 


Vacuum Company, Detroit, Mich., where he laid out 
all systems and forms, recommended the type of office 
equipment and had supervision of the central file and 
communications. Prior to that time he was with the 
sales department of Underwood Elliott Fisher Com- 
pany. His past experience is expected by his new em- 
ployers to make him invaluable to the company’s deal- 
ers in laying out of special forms, recommending filing 
systems and the type of equipment best suited to the 
use to which it is placed. He expects to contact Wabash 
dealers shortly. He will work as an assistant to the 
present sales manager, Edward L. Little. 
SS ee 


KLEIN FORMS MAIL-A-VOICE DISTRIBUTORS 


John H. Klein, formerly general sales manager of 
Standard Business Machines Company, Chicago, re- 
cently announced the formation of Mail-A-Voice Dis- 
tributors, Inc., with home office and general headquar- 
ters at 2021 Main St., Dallas, Tex. 

The officers of the new company are John H. Klein, 
president; Roy C. Malone, proprietor of Woodstock 











JOHN H. KLEIN 


Typewriter Sales Company and a well-known figure 
in Texas business machine circles, vice-president and 
treasurer; and N. M. Gill, secretary. 

Mail-A-Voice Distributors, Inc., although organized 
primarily for the purpose of representing the Brush 
Development Company, Cleveland, Ohio, in the dis- 
tribution of their magnetic recording products in the 
Southwest, will handle other non-competing lines. 

Mr. Klein is also one of the officers and principal 
stockholders of Business Specialties Engineering Co., 
Chicago, Brush distributor for the Midwest. 
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REQUIRE NO MOISTENING, AND STICK SECURELY TO ANY 
SMOOTH SURFACE. PERFECT WRITING SURFACE FOR PEN, 
PENCIL, TYPEWRITER OR RUBBER STAMPING. STOCKED IN 
TEN SIZES ILLUSTRATED ABOVE, IN MULTIPLE UNIFORM 
ROWS ON GLASSINE SHEETS, FIVE BOXES IN A SLIDE- 
DRAWER CARTON. 


® ORDER TODAY FOR PROMPT DELIVERY ® 


— se. 


BOOST YOUR SALES 
AND PROFITS WITH 
THIS EYE-CATCHING, 
COLORFUL POINT-OF- 
SALE DISPLAY ON 
YOUR COUNTER OR 
IN YOUR WINDOW. 
WRITE FOR IT TODAY. 

















THE REYBURN MFG. CO., INC. 
PHILADELPHIA 32, PA. 


BRANCH FACTORY AND WAREHOUSE 
2030 N. NATCHEZ AVE., CHICAGO 35, ILL. 
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Office Workers 
Love the Original 





Plastic Type 


Cleaner 





Because it's the mod- 
ern, efficient, completely 

thorough type cleaner! 

@Easily applied...just a gentle tap 
on the keys and presto...it's clean! 

@Clean...does not stick to hands... 
odorless...will not soil clothing 
(no liquid to splash) 

@Inexpensive to use...longer lasting! 

@Sold by stationers throughout the 
country...used by business firms 
throughout the world! 

@Ask your stationer...or write 





INTERSTATE 
CORPORATION RECORD 


THESE RECORD BOOKS USED UNIVERSALLY THRUOUT 
THE MIDWEST NOW AVAILABLE FOR USE IN ANY STATE. 


CONVENIENT AND STURDY DOUBLE OPENING BINDERS, 
TYPEWRITER FORMS IN BEST LEGAL STYLE, COMPLETE 
STOCK ACCOUNTING FORMS OR INTER STUB STOCK 
CERTIFICATES IN BACK FOR CLOSED CORPORATIONS. 


MADE UP WITH 4 DIFFERENT FILLERS 


MINUTE BOOK WITH PLAIN PAGES ONLY 
CORPORATION RECORD WITH ORGANIZATION FORMS 
RECORD WITH FORMS AND STOCK ACCOUNTS 
RECORD WITH FORMS AND 12 STOCK CERTIFICATES 


awn 


AVAILABLE TO THE STATIONERY TRADE 
AT ATTRACTIVE DISCOUNT—-SEND FOR CIRCULAR 


CORPORATION SUPPLY COMPANY 
38 S. DEARBORN STREET, CHICAGO 3, ILLINOIS 
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OF 
COMMERCIAL STATIONERY 


Includes such widely known paper product brand names as EFFICIENCY, CHAMPION, 
ECONOMY, IMPERIAL, GOLD FIBRE and others. All are in popular use in industry, 


school, university and home. An extensive and diversified line for stationers everywhere. 


AMERICAN PAD & PAPER CO. Holyoke, Mass. 


Established 1884 

















NORWOOD “De Luxe ” MEMO 

Vo L York 
List $4.75 f.0.b. acco 
Chicago. Ship- Mansé 
ping weight per Th 

doz.—40 Ibs. well 
Attractive prom 
cer gprotn plan 

or. mem 
tinue 
his r 
bé Mr. 
THE BEST ant 1 
previ 





sé 9 addin 
NORWOOD “Mem-o-aD IN Dealers handling Norwood Memos 


ie SA Noe, Cocage DESK MEMOS” have definite sales advantages 


Shipping weight per doz 

—30 Ibs. 

Two models—the ''Mem-O-Aid" for the mass market retailing at $2.00—the "De Luxe’ for 
the executive, the home and personal or business gift use, retailing at $4.75. 


Both models in rich durable baked enamel finish, all steel construction, handy large filing 
compartment under hinged writing platform, standard 3!/." x 250 ft. paper roll, occupies as 
little desk space as an ordinary scratch pad, no moving parts to wear out or get out of adjust- 
ment, extra large writing space. 

The "De Luxe" model also includes, personal telephone book, (over 400 name capacity) 


three year calendar—3 months showing—removable ash or pin tray—pen or pencil holder— 
large storage compartment can be used as |, 2 or 4 sections—5" ruler and letter opener. 





Here’s quick, profitable sales. 
WRITE TODAY Individually packed—sales producing counter displays furnished. 
FOR DEALER DISCOUNTS. 
188 W. RANDOLPH STREET, Dept. O 


NORWOOD ‘oouenNy ee 
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UNDERWOOD ANNOUNCES THREE APPOINTMENTS 

Three appointments were recenty announced by Un- 
derwood Corporation, two of the number being named 
as assistants to Sales Manager A. Jensen, accounting 
machine division at One Park Ave., New York City. 
These aids are William E. Parry, formerly with New 




















WILLIAM E. PARRY GEORGE W. FRYER 








MERT W. THAYER 


York regional sales, and George W. Fryer, former! 
accounting machine and adding machine division) 
manager in Albany, N. Y. 

The third appointment is that of Mert W. Thayer, 
well known throughout the company, who has been| 
promoted to the newly-organized sales research and 
planning division. Since April, 1936, he has been a 
member of the accounting machine division and con- 
tinued in all phases of accounting machine work until 
his recent promotion. 

Mr. Parry recently had been a salesman and assist-| 
ant to the New York regional manager. Mr. Fryer 
previously was divisional manager for accounting and 


adding machines, in which lines he specialized. 
ao 
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NEW MITTAG & VOLGER LOOSE LEAF CATALOG 
(See story on page 10) 
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MEMO 10: AZ, Dealers 


You can dell the “lange udera” of nibdond 
and carbons when handling the ‘Y.§. Line!” 


Sincerely, Bell 









Products of unsurpassed quality at prices that make it 
possible for the deaier to get his share of large accounts. 


Price List and samples on request. 


FOR DOMESTIC & EXPORT TRADE 





General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 
621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1895 


TYPEWRITERS ATTACHED 
THE QUIET BASE WAY 


Permits Quiet Operation and Provides Security 





FITS ALL OFFICE 
TYPEWRITERS 


PATENTED 


isolating machine vibra- 


The new ‘QUIET TYPEWRITER BASE’ reduces noise by 
tions eliminates need for n desh permits a new and easier 
method for attaching any make typew ! permits easier and smovther finger 
key action permits easy removal for cleaning cing or use elsewhere in 


the office is adjustable f 


(QUIET Bice 
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ATTENTION 


WEST COAST DEALERS! 
ORDER YOUR SHERMAN-MANSON 


IDEAL STANDS AND STOOLS 


OUT OF LOS ANGELES STOCKS 
FROM 


HUNTING-ROBERTS CO. 


2223 E. 37TH ST. © LOS ANGELES 11 





For Immediate Delivery 


No. 2 METAL WASTE BASKETS, 
Green and Brown Finish 


IMITATION WALNUT LETTER TRAYS, 
Letter and Legal Size 


METAL BRASS TRAY SUPPORTS 


TICKET PUNCHES, 
Y%"" round hole and assorted designs 


CANVAS BINDERS, 
2”, 1%" and 1”, metal rings, 11x82 


LEDGER SHEETS, complete liné, all rulings 
ORDER BOOKS, duplicating and triplicating 
AMBER SCRATCH PADS, all sizes 
PYRAMID PINS 

PAPER TRIMMERS, all sizes 

FAULTLESS PENCIL CLIPS 

STEEL-GRIP, Jr. and Sr. Clips 

FILES, stick and harp 


ARCHES, ARCH BOARDS and CLIP BOARDS, 
all sizes 


UNLIMITED QUANTITIES ON ALL LISTED ITEMS 


Complete Line of Wholesale Commercial 
Stationery Items 


WESTERN WHOLESALE STATIONERS, LTD. 


Los Angeles 13, Calif. 


333 East Third Street 








LOOSE LEAF CATALOGUE SERVICE AVAILABLE 


A service providing printed catalogue sheets for office 
supply dealers is now being operated by William J. 
Dalton, 431 Merrill Avenue, Park Ridge, Ill. The serv- 
ice provides standard-sized, 8% x 11-inch printed 
catalogue sheets giving illustrations, descriptions and 
list prices of principal items of the office supply store. 
Some pages show a variety of related items; others 





ACE STAPLING MACHINES AND STAPLES ACE 








| 


4 


DALTON CATALOG SERVICE 








are made up entirely of items of one manufacturer. 

The sheets are used by the dealer to make up an 
outside or store salesman’s catalogue. Buff ruled sheets 
are provided on which the dealer can write or type 
any selling information his men may require. The 
buff sheets are placed opposite the printed pages to 
which they refer so that the catalogue can be kept cor- 
rected continuously. The service is sold on six months 
subscription, with revised and corrected pages mailed 
to the dealer as changes occur in the pages during 
the six months period. 

There are 150 printed catalogue pages in a set to- 
gether with an equal number of buff sheets. No binder 


is furnished. 
9 


STATIONERS GUILD APPOINTS MILLER 


The Stationers Guild of America, Philadelphia, Pa., 
has recently added Charles S. Miller to its organiza- 
tion for the purpose of working directly with members 
in the promotion of Guild carbons and ribbons. He 
will make consumer contacts in co-operation with the 
sales forces of the various Guild members. 

Mr. Miller has had thorough factory training and 
extensive experience with users’ problems. He has al- 
ready worked successfully with a number of Guild 
members and will be scheduled among other members 
as rapidly as conditions will permit, according to J. W. 
McCormick, Jr., general manager. 

The Guild now has representative stationer mem- 
bers in 31 states and is celebrating its twenty-fifth 
anniversary this year. 

——_ 9. 
D. & G. APPOINTS TEXAS REPRESENTATIVE 


Harold D. Hart Company, headed by W. O. Willson, 
1010-A Jennings Street, Ft. Worth, Tex., has just been 
appointed official representative in Texas, Arkansas, 
Louisiana, Tennessee and Oklahoma for the D. & G. 
Manufacturing Company, St. Paul, Minn., manufac- 
turers of high-quality upholstered metal office furni- 
ture. 


o 7 DOC 3 6 tS 


Barrett K. Mitchell, son and business partner of 
Gene Mitchell, became the father of a fine young lady, 
Penny Lee, born Sunday morning, October 19. Mother, 
father and daughter are coming along fine. 
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FAULTLESs 
METER READER 
BINDERS 


AVAILABLE IN 
SOLE LEATHER 
ALUMINUM OR 
FIBRE COVERS 


* 


STATIONERS 
LOOSE LEAF CO 


MILWAUKEE I, 524 N. Broadway 
NEW YORK 3, 14-116 E. 13th St. 





... favored by public utilities... 











PATENTED 
EXPANDING 
CENTER POST 
LOCK 

















Ww TO WIN FRIENDS 
SE PROFITS 


Copy-RIGHT 





Six Medels: 


(FRONT-VISION, LINE BY LINE) 


COPY HOLDERS 


Demand greater now than ever account shortage of personnel and type- 
writers. Dealers thruout U. S. and many foreign countries have been selling 
Copy-RIGHTs steadily year after year, but this business is expanding tremen- 
dously. There are hundreds of new prospects in various territories where we never 
had an active Dealer. Enormous replacement market also exists. 
; Use of Copy-RIGHT line-indicating Copy Holder eliminates awkward nerve- 
~ wracking, time-consuming, uncomfortable side-reading; permits Typist to relax, 
compels correct posture. Result: saves eyes, effort, errors and up to 50% in 
typing time according to certifications by leading users during past 21 years. 

If you are not selling Copy-RIGHT Copy Holders, get started in this 
lucrative field today. Mail Coupon for sample and Catalog, sales material, etc. 





The RIGHT Line to Sell 






The CORRECT Line for Reading 


«Il2-~ SSS RSS SRB SRS SBTC eo*g 


12" Model at right 
{most popular) 16", 

ee. 20" fat left), 25”, 
Pail iit Fe Jey 36". 


TO PRESENT USERS OF LINE-BY-LINE COPY HOLDERS: 


Write for name of nearest Dealer . . . get the facts on the latest 
Copy-RIGHT which brings new ease, speed and comfort to typists. 


5 
# Copy-RIGHT Mfg. Corporation Dept. D-11 
53 Park Place, New York 7, N. Y., U. S. A. 


[J Send us a sample Copy-RIGHT on regular terms, 
also Catalog, sales materials, etc. 








Signed Bad —_s 
(Attach letterhead please) 
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Dealers find extra profits in 
promoting Sentry at Christmas 


Experience reveals that dealers who've featured handsome “Sentry” 
safes as Christmas gifts “stumbled on” extra sales and profits. Now 
equipped with solid rubber wheels harmless to any kind of floor, and 


G 
RE dey? 
fl new bronze metalescent finish, “Sentry” has more talking points than 
of! ever before. Here are some: 




















Bronze bearing solid rubber wheels. 

Heavy all-welded construction. 

Precision machined parts for three wheel screw wedge 
combination lock. 

Strengthened bolt works. 

Recessed door hinges—no screws or rivets. 

Shelves, drawers and parts removable. 

New. long lasting baked enamel finish in bronze 
metalescent. 





So let a “Sentry” holiday display help solve the gift 
giving problems of many of your customers. It’s an- 
other way the “Sentry” can help to build your profits. 





DIMENSIONS: :, 
Outside 
mia x nar = I BRUSH-PUNNETT C0. 
Inside 
1S” x 12” x 1242” seNTRY 545 West Avenue, Rochester 11, N.Y. 


SAFES 














CLUB CHAIR 
CAN BE HAD 
TO MATCH SOFA 
No. 9200-CC 


BRIGHT 


LEATHER 


No. 9200-S. Sofa FURNITURE 





BRIGHT creations give a wealth of charm and distinction 
to every business establishment. They enable an executive 
to express his own individuality in his daily surroundings. 
Rich, luxurious, comfortable and durable, all BRIGHT 
numbers are within the reach of the buyer’s purse. 
Though the material situation remains somewhat un- 
reliable, we are now able to resume some of the services 
you used to find so convenient and profitable in your 





operations. 
BRIGHT CHAIR CO., INC. 
No. 650 RC 127-33 BLEECKER ST. NEW YORK, N. Y. 


No. 650 AC 
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BANKERS BOX APPOINTS JOHN B. DWYER 

The Bankers Box Company, through Folger Fellowes, 
sales manager, recently announced the appointment 
of John B. Dwyer of 10 Post Office Square, Boston, 











JOHN B. DWYER 


Mass., as the company’s New England representative. 
The appointment became effective as of October 1, 
1947. 


John Dwyer will be assisted by his brother, Charles, 


in covering Maine, Massachusetts, New Hampshire, 
Vermont, Connecticut and Rhode Island. 

The new representative spent considerable time in 
the Bankers Box Company offices and plant during his 
recent visit to Chicago, attending the NSA conven- 
tion. He has extensive training in the stationery and 
office equipment field. 

ouene ‘ 
NEW STATIONERY CONCERN IN CHICAGO SUBURB 

Industrial Office Supply Company is the name of a 
commercial stationery establishment which opened for 
business October 10 at 9567 Franklin ave., Franklin 
Park, Ill. Franklin Park is only a few miles beyond 














FRANK DOOLIN 


the western limit of Chicago. The proprietor of this 
new enterprise is Frank Doolin, who had eight years’ 
experience with Horder’s as salesman, assistant store 
manager and acting store manager. His work with 
Horder’s was interrupted by a period of five years spent 
in the Signal Corps of the United States Army. He 
plans to carry complete stock of commercial stationery 
and equipment, and has built up a comprehensive file 
of manufacturers’ catalogs. He is impressed with the 
opportunities presented by industries located in the 
western suburban industrial areas. 


esate ail itmentintii 
CEL-U-DEX USES NEW DISPLAY CARD 

Cel-U-Dex Corporation, 1 Main St., Brooklyn, N. Y., 
is distributing a convenient display card to stationers 
who stock transparent tabs, no matter what brand. 
The card is covered with transparent plastic to keep 
it clean and prevent damage through handling. A re- 
inforced brass eyelet is placed at the top for con- 
venient hanging and a small suction cup-type hanger 
is also included. 

The purpose of the new Cel-U-Dex card is declared 
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ORIGINATORS OF 


Homogenized. Inks 


CANODE TAKES 








ANOTHER STEP | 

FORWARD ; | 

° . 

NO OIL 4 
SEPARATION 


HIGHEST QUALITY 


FOR 45 YEARS THE 

LEADERS IN THE 

MANUFACTURE 

OF DUPLICATING 
INKS 


o 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 








INCREASE 


Your Profit 


... WITH Te C PRODUCTS 


PENCILS 


For Every Purpose 


LEADS 


For Every Use 


Featuring 


“MISTAKE MASTER” 
ERASERS 


TEC QUALITY PRODUCTS ARE TOPS 


Sold by Leading Suppliers Everywhere 
PLEASE SEND FOR LATEST CATALOGS 


TEC PENCIL CO., CULVER CITY, CALIF. 
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KARLO 


The 
Ideal Typewriter 
Support 


Sharp eyes, nimble fingers and 
clear brains are essential to con- 

stant speed and accuracy in _ business 
service. KARLO, the Ideal typewriter 
support, is unique in this service. No 
other Stand is so rigid, so free from 
wobble and vibration—no other so easily 
moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typewriters at just the right height. Their 
increased output and greater accuracy soon pay the cost. 


et MODEL No. 1 
> METAL 
WITH woop 
.. TOP 

RK ADJUSTABLE 
FROM 

26 TO 38 
INCHES 


Patent 
“D90848” 





DEALERS: Every business furniture display should include 
this business producer. Write for information and prices. 








MANUFACTURING 
COMPANY 
32 lonia Ave., SW., GRAND RAPIDS, MICH. 





government t 
Surplus 


SUBJECT TO PRIOR SALE 


a 
a 


LINE-A-TIME 


UNITS 
IN ORIGINAL CARTONS 


2" SIZE SECRETARIAL MODEL—ORIGINAL PRICE $2750 
OUR PRICE $14.00 EACH LIST 

12" SIZE—Original Price $27.50—OUR PRICE $14.00 EACH LIST 

16" SIZE—Original Price $30.00—OUR PRICE $19.50 EACH LIST 

30” SIZE—Original Price $39.60—OUR PRICE $25.00 EACH LIST 


GENEROUS DEALER DISCOUNTS—QUANTITY PRICES AVAILABLE 


INTERNATIONAL OFFICE APPLIANCES Inc. 


29-31 EAST 22ND ST. NEW YORK 10, N. Y. 
ORegon 4-6400 








REMINGTON 





to be the displaying of the complete line of trans- 
parent tabs available and eliminate the necessity for 
the salesman to take out and open each box, thus 


TRANSPARENT 
INDEX TABS 
qs -) Crown TIP 
| 


\ ors e/8 ‘ 
- 


CELADEX 


OUD Men Ras LOM Maho aa 


NEW CEL-U-DEX DISPLAY CARD 





| losing valuable time. In this way, the salesman will be 


able to take care of several customers at the same 


time. 
—————1— ee —_—_ 


PELOUSE NAMES NEW REPRESENTATIVES 


Announcement was recently made by Pelouse Manu- 
facturing Company, Evanston, IIl., of the appointment 
of C. W. Hunt & Son as representatives for California, 
Arizona and Nevada. The new western representa- 
tives are located at 725 Second St., San Francisco 7, 
Calif., where they have large warehouse space. 

The extensive business of the Hunts was founded in 
1919 by C. W. Hunt, Jr., who was joined by his son, 


























SCHUYLER HUNT 


In 1946, when the son 
doffed his uniform as a lieutenant, junior grade, the 
name was changed to C. W. Hunt & Son. 

Pelouse is offering a complete line of new postal 
scales for office, mail and express, parcel post and air 


Cc. W. HUNT 
Schuyler M. Hunt, in 1939. 


mail uses. Photographic scales with the Pelouse 
Sensitizer are also included in the line. 


a 

COPY-CRAFT APPOINTS GEORGE L. COLE 
W. E. Bradley, president of Copy-Craft, Inc., na- 
tional distributors of carbon paper and typewriter 
ribbons, recently announced the appointment of 
George L. Cole as manager of a new branch office 
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a brand ew profit opportunity! 
CONVERS @CALL := 


OFFICE INTER-COM SYSTEMS 


If your customers have offices with more than one 
room, they need the efficient help of Convers-O-Call. 

Here is the complete line of Inter-Communication 
and Public Address equipment for offices, schools, 
homes and industry. 

30 years of sound transmission experience has engi- 
neered into Convers-O-Call advantages found in no 
other system. 

Built better, priced lower, Convers-O-Call Office 


Inter-Coms are a number one profit opportunity for you. 






. 
* 
8 8 « e 4 
National Inter-Communicating Systems, INC. - + mote js, i 
1531-33 WEST DEVON AVENUE, CHICAGO 26, ILLINOIS ° vith CONVERS wiles " 
30 Years of Sound Transmission Experience * WRITE Now! * 
... that You can profit by Pi bags ¥ ‘ « 
Ce. a 





J Parts, Platens & Supplies 








for Every Make of Typewriter 


Sold from Coast to Coast for 57 Years Past By 


SHIPMAN-WARD MFC. CO. 


325 NORTH WELLS STREET e CHICAGO 10, ILL 


Satisfaction Guaranteed on Every Order 


When you next come to Chicago, visit our big plant and see for 
yourself how expertly we rebuild typewriters throughout. 





Send for Free Copies of Our Catalogs 
Every Office Machine Dealer Needs Them 








OFFICE APPLIANCES, November, 1947 295 











ANNOUNCING... 2 tx. 


























MODERN, STREAMLINED, DIFFERENT 


Graceful curves bring out the natural charm and 
attractiveness of the trim young modern using 
Circladesk. Convenient supply compartments give 
every secretary, typist, or receptionist new effi- 
ciency not possible with any other desk. Imagine 
a desk with room enough to store quantities of 
letterheads, billheads, all sizes of envelopes, 
labels, order forms, even phone books, and right 
at the finger tips. A desk that can be inventoried 


at a glance. Circladesk conserves energy, saves Ww 
time, saves extra steps, keeps office girls fresh ; al 
and lovely for activities after office hours. 


Circladesk is available with table tops finished 
in mahogany, maple and oak. Rounded sides are 
in a selection of natural wood, mahogany, maple, 
oak or in colors to harmonize with modern decora- 
tions. Sizes are similar to present standard office 


b * Desk designed to encircle uses 
* Compartments for every purpose 





desks, but due to round design take up less floor ae * Drawers for personal effects 
space. * (Costs no more than standard desks 
Also available without typewriter well for executive and * Delivery early in 1948 


general office use. 


Dealers now being established! Send for details! de !.C€. G. MORGAN CO., 4616 N. Clark Street, Chicago 40, Ill. 


om fro Nn Tr NEN ANELE WN 
: TANR CINIDRT 


These Extra Comport Advantages Mean 


| BETTER POSTURE . . . EASIER! The gentle COMFRONT slope of the front 
rail coaxes the legs to take their correct natural position squarely on 
















the floor. 


| ELIMINATES RUBBING, SHARP EDGE! The COMFRONT contour-curve re- 
V moves discomforting leg pressure and encourages full use of the back 


support. 
NO CREASES . . . NO SNAGS! The smooth COMFRONT undercurve A 
\V protects clothing and hosiery. 2 
SEND TODAY FOR COMPLETE ILLUSTRATIVE MATERIAL . 
pict 
ws selli 
BNEW INDIANA CHAIR COMPANY jim 
| MANUFACTURERS OF OFFICE AND SCHOOL CHAIRS In 
ae a to b 
No. 1452 Peas aegis fae ttelate thy 





Member WOOD Office : Furniture Institut 
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and warehouse at 45 S. Front St., Philadelphia 6, Pa. 
Mr. Cole was formerly with the F. S. Webster Com- 
pany and was a partner in the firm of Cole & May 
in Berkley, W. Va. 

Mr. Cole will be in charge of sales and merchandis- 














GEORGE L. COLE 


ing in the Philadelphia territory for Copy-Craft, Inc., 
with the home office in New York City. Branch offices 
and distributing points are maintained at Boston, 
Mass., Washington, D. C., and Los Angeles, Calif., be- 
sides the one at Philadelphia. 





UNDERWOOD NEWS WINS INTERNATIONAL AWARD—An- 
drew Cerruti (left), advisory editor, accepts award won by 
Underwood News from William Gentry, representative of the 
International Council of Industrial Editors. The contest was 
recently held in connection with the International Council's 
convention in St. Louis, Mo., and out of 7,000 entrants, the 
publication of Underwood Corporation was honored “in rec- 
ognition of exceptional accomplishments in achievement of 
purpose, excellence of editorial content and effectiveness of 
design.” The editor, Lillian Denton, was in Europe and un- 
able to attend the presentation. 


———— 
PARKER PREPARES FOR SALES TRAINING 


A retail sales training program has been prepared 
by the sales division of the Parker Pen Company, 
Janesville, Wis., and is scheduled to “go on the road.” 

The training school will provide, through motion 
pictures and slide films, a full course in the art of 
selling. Behind-the-counter personnel in retail stores 
from coast to coast will be invited to enroll in sessions 
ranging in length from 20 minutes to two days. 

In addition to the complete schools and short courses 
to be set up on a nation-wide basis, a full sales train- 
ing program will be maintained in the company’s home 
office in Janesville, and company offices at 30 Rocke- 
feller Plaza, New York City; 36 S. State St., Chicago; 
and 220 Post St., San Francisco, Calif. 
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@ A Glass Smooth Plastic Fibre Board 
@ Vise-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 

Furnished in the Following Sizes 


Stock 

No. Size 
200 644"x11” 
203 er x" 
204 9” x12%” 
Packed 24 to Carton 


Stock 
No. Size 
205 9” x15%” 


206 9” x17” 
207 15” x20” 
Packed 12 to Carton 


Write for descriptive circular and latest price list. 


WoovDAL. [NDUSTRIES [NC. 


2035 So. Calumet Ave. 





° Chicago 16, lil. 











MADE RIGHT: PRICED RIGHT 


MAYFAIR DELUXE TRANSFER CASES 


Ask for our catalog—see our 
complete line of office items 


Card Files Ring Binders 
Cash Boxes Smokers 

Desk Dr. Inserts Sorting Trays 
Desks Stationery Racks 
File Stools Steel Box Files 
Lamps, Desk Transfer Cases 


Letter Trays Typewriter Tables 
Personal Files Vertical Files 
Post Binders Waste Baskets 


5. Voucher 






HEAVY 





GAUGE 
STEEL 
NO. SIZE 
|. Letter size 12x 10!/44 x24 
2. Legal 15x 10!/44 x24 
3. Invoice 10x 8x24 
4. Check 9x 4x24 


5%, 8!/,x24 
With or Without Rollers 
PROMPT DELIVERY 


THE MAYFAIR COMPANY 


315 N. DESPLAINES ST. 


CHICAGO 6, ILL. 
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ADDING MACHINE CAN’T 
MAKE A MISTAKE? 








ADDING MACHINE PAYS 
YOU A LONG PROFIT? 




















ADDING MACHINE SELLS 
AND WE DO MEAN SELLS 

















IT’S THE. 


PO _Lightning G MAC 


You'll find that your customers just can't leave if 
alone. Thot's why we're so often told that the Light- 


Cv 








Special New 


DISPLAYS ning “sells itself.” This Desk Model Portable odds 
They're free . wa ; 
raged thy end subtracts as easily as dialing a telephone. it's 
customer - stopping simple to use and easy to demonstrate. Built to take 


disploys you've 
ever seen. Write for 
these individual 
Dispioys for your 
windows or counters 


constant use, it's every inch a man's machine .. . and 
fully guaranteed for one year. Write for details, and 
life-size color photo of the Lightning Adding Machine. 


IMMEDIATE DELIVERY 


LIGHTNING ADDING MACHINE CO., INC. 
543 So. Spring St., Los Angeles 13, California 








TYPEWRITERS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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SHEAFFER MAN SAILS ON WORLD TRIP 
Grant F. Olson, vice-president in charge of advertis- 
ing and foreign service of the W. A. Sheaffer Pen Com- 
pany, sailed on the ‘Queen Elizabeth’ on November 1, 
for England. His mission on the round-the-world trip 

















GRANT F. OLSON 


is to foster closer understanding between Sheaffer’s 
American and Canadian plants and _ distributors 
abroad. 

Included in his itinerary are stops in the British 
Isles, the European continent, South Africa, Egypt, 
the Middle East, India, China, the Philippines, Malaya, 
Java, Australia, New Zealand and the Hawaiian Is- 
lands. He is scheduled to return to the United States 
the end of March, 1948, re-entering at San Francisco. 
With the exception of crossing the Atlantic, the entire 
trip will be made by air. 

2 


TEXAS FIRM TAKES A NEW LOCATION 
Grant’s Typewriter Exchange, Beaumont, Tex., which 
has been located at 736 Pearl St. for the past 32 
years, has moved into new and larger quarters at 760 


| Fannin St. M. V. Booth is manager, with H. A. Emrich 


serving as assistant manager and Paul E. Brumlow as 


sales manager.—JHR. 
Se a 


CANADA'S PRIME MINISTER SEES SPEED TYPING DEMON- 
STRATION.—The Right Honorable W. L. Mackenzie King 
gapes in awe at the flying fingers of Canada’s premier 
typist, Irma Wright, as reflected in a mirror above a post- 
war all-eleciric typewriter (foreground) at the Canadian 
National Exhibition in Toronto. Behind him is Col. K. R. 
Marshall, vice-president of the exhibition, and at right Lee 
Trenholm, Underwood Limited’‘s public relations director. 
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A SELLOUT! 


38,000 sq. ft. of Exhibit Space 
Completely Sold Out 


The NINTH Annual 


Office Management Association of Chicago 


OFFICE EQUIPMENT DISPLAY 


The Stevens Hotel... Exhibition Hall 
February 2, 3, 4, 1948 


held in conjunction with the 


Office Management Association 
of Chicago ANNUAL 
{ SEMINAR 


Northwestern University 














Here’s an easy way for you to prove in your store that Blackbourn Systems sell and repeat 


TRIAL OFFER on Blackbourn Systems 
This Is BLACKBOURN'S will select and ship you only ONE EACH of 25 of their BEST selling Records for 


your approval—if upon arrival and inspection you don't honestly feel they are simpler—more com- 
The Deal plete and sensibly arranged and more salable than any similar records you have ever seen simply 
return any or all of the books immediately for complete credit. 










‘i SOLD BY LEADING 
For : : BOOK AND 
‘ ANTS 
| Fer icy || | pensONA AMO) Maem STATIONERY 
sei Secortty ERs AN ee Hom bcsiancesOnal het 
Social aiding GROCERS ANY BUSINESS =| PROFESSION THROUGH- 
and ers MARKETS ! — For For MEN OUT 
Tox For TAVERNS AND DRUGGISTS ee AMERICA 
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For s 
| SERVICE STATIONS | 


AND GARAGE ie aces For HARDWARE ; 
FES 
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The Blackbourn Systems 
222 S. Cedar Lake Road 
Minneapolis 5. Minnesota 


We will include with your 
trial order: Attractive window and 
counter cards—letter inserts—illustrated catalog 
covering complete line and other advertising helps. 


THE BLACKBOURN SYSTEMS 


222 SOUTH CEDAR LAKE ROAD MINNEAPOLIS 5, MINN. 


| | 
| | 
| | 
: As per your Trial Offer Ad, send the 25 Best Selling 
Backbourn Records less your standard stationer's discount. | 
| | 
| ! 
! | 


Firm 


Street City State 
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BILLFORM 
\\ 47 
PROCESSED BACK STORMS PROCESSED BACK CARBON PAPERS are 


free from curl, easy to handle, and durable. MAY NOW 


CARBON PAPERS BE OBTAINED WITH ATTRACTIVE IMPRINT DESIGN 


ON BACK AT NO ADDED COST. 








IMMACULATE Another “Different” TYPEWRITER CARBON 


CLEAN TO HANDLE, CLEAN 
“SUPER CLEAN’ TO ERASE, FREEDOM FROM 


FEED ROLL OFFSET. 


CARBON PAPERS ; 
H. M. STORMS CO. ihooxtw ie ny. 








for better 
DRAWING 
PAINTING 
WRITING 















Famous for Quality 


eve 





12 Assorted 
Colors 


wByrVEPw LE 
os 


mS SS OTTOYIO M 





in a Smart Box 





retailing 
at 


one" 


thello 


PAINT BOX in pencil form! Intense, brilliant hues 
in matchless lead, so smooth, so uniform, so 
STRONG! For artists, art teachers, grade scholars 
...» for charts, graphs and signalling in busy office 
set-ups. Incomparable value and economy! 


[a Pencil Co.1Nc. 


OVTIUIO W277 vec 


PAS BI OTLTIUIO WM 22727 ro¢ 
YEAS BS OTLTOUQIO M 2772“F ong HW! 
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MARY WITTSTEIN COVERING FIFTH DISTRICT 

While her husband, Herbert H. Wittstein, is recu- 
perating from a recent illness, Mrs. Mary Wittstein is 
pinch-hitting by calling upon the trade in Ohio, Ken- 
tucky, West Virginia, Indiana and Michigan. In this 

















MRS. H. H. WITTSTEIN 


temporary capacity she is representing Columbia Steel 
Equipment Company, Midwest Naturlite Company and | 
Mutschler Brothers Company. Mrs. Wittstein has at- | 
tended many NSA meetings both regional and national, 
is well acquainted with the industry, and for years 
has handled Mr. Wittstein’s record work at home. 


NEW FLO-BALL DISPLAY CARD AVAILABLE 

The Flo-Ball Pen Corporation, 70 Wall St., New | 
York, N. Y., has prepared a striking four-color litho- 
graphed display card holding 12 Flo-Ball “48” pens. 
When it is set up, the wheel-shaped card curves to 
create a 3-dimensional effect. 

A central feature of the display card is the Good 
Housekeeping guaranty seal. 

Slogans on the card tie in with Flo-Ball’s national 


Flo: ae, | | 


WRITES 500 PAGEs 
; wines. REFILLING: / 


* 


ag EP by” @ 
Good Housekeeping 


ward 


wor 4s Adventist ¥ 


FOR LIFETIME QUALITY WRITING 


BLUE, RED OR VIOLET INK 


ot RD Aak 


THE NEW FLO- BALL COUNTER DISPLAY CARD 


ti SOMA, mans FORE AMS MOLL TWOGD. JAAGE IM W8A 
Sieh Piast ini ie hi ig Bar 





advertising campaign. Dealers who are using the new 
Flo-Ball display card report that it has stimulated 
a marked increase in sales. 

The Flo-Ball “48” retails for $1.00. Refill units, com- 
plete with full ink supply and new writing point, 


are 49c. 
———__o—= 


BOOK SHOP OPENS AT MOULTRIE, GA. 


The J. B. Hall Book Shop is a new firm at Moultrie, 
Ga., which handles office supplies, school supplies, 
magazines, and greeting cards. Located at 112 First 
St., S. E., the store is owned and managed by J. B. 
Hall WES. 
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Are Recognized 
Standard for 


over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., INC. 
409-411-413 PEARL ST., NEW YORK 7 


So acadieanll 








Mm. 
FULTON 
Aaya. 


We are now 
filling orders 
for 


Gulion De luxe 
OFFICE PRINTING OUTFITS 


. . « also for DRI-KWIK Stamp 
Pads and Inks and a complete 
line of Numberers, Daters and 
other office specialties. 


























No. 1 FULTON 
LINE DATER 





Write for our 
complete catalogue 








FULTON SPECIALTY CO. 


200 FIFTH AV.., 
FACTORY AT ELIZABETH 1. 
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DEALERS WANTED===—, 


FLASH-A-CALL 


_——=' 








INTER-COMMUNICATION 
SYSTEMS 





As a pioneer in the manufacturer of FLASH-A-CALL 
Inter-Communication and Public Address Systems, we 


offer an extensive, popular priced line. 


lf your organization calls on business firms, regardless 
of size, you can make profits selling Flash-A-Call. No 
inventory required as orders are shipped and billed 
direct from the factory, and your profit sent to you. 
No technical knowledge is necessary to sell or install 
Flash-A-Call. Any radio serviceman or electrician can 
do this, at an additional profit to you. 


Write giving particulars as to lines you now handle, 


number of salesmen, territory, etc. 


INTER-COMMUNICATION SYSTEM OF AMERICA 
2433 So. Indiana Ave. Dept. 625 Chicago 16, Ill. 


_——“<<eeeeeeeoeoeeeeeeeoeoeoee eee eee eee eoe e+ 


_—<—2eee ee ee em ewe ee ee em ee em ee em ee em eee oem eo oe ewe eo eo ee eee ee os 
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RING BINDERS 


Genuine Split Cowhide 


Three-Way Zipper—Black or Brown. No. 3348 Specially 
priced—to retail profitably at $5.00 each 


Overall 13!/x!0!/2 inches, with three-way zipper, opens to nicely | 


finished two-pocket inclosure for loose papers and three |-inch rings 
to accommodate loose-leaf pages. Also 2 rings if desired. 


Made also in simulated leather— 
to retail profitably at $3.50 each 


USUAL DEALER DISCOUNTS 


JOBBERS’ INQUIRIES INVITED—-PROMPT DELIVERY 





SHANK LEATHER GOODS CoO. 


230 FIFTH AVENUE NEW YORK 1, N. 
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WARD’S DISPLAY FEATURES VICTOR ITEMS 

An attention-getting window display installed by 
Ward’s, Stationers, of Boston, Mass., recently featured 
telephone number listing equipment manufactured by 





VICTOR DISPLAY AT WARD'S, BOSTON 


Victor Safe & Equipment Company, Inc., N. Tona- 
wanda, N. Y., and other telephone accessories. This 


| display was timely because it was a forerunner of 


| 


| 








the change in Greater Boston telephone numbers. 
—_—__0—>—0—_—_ 
NORTA OFFERED IN NEW PACKAGING 
Norta Distributing Company, New York, N. Y., has 


recently designed a new package for its plastic type 
cleaner, Norta. The metal box is of the same size 









NORTA PLASTIC TYPE CLEANER IN NEW GARB 





and shape as before but gay colors, yellow lettering 
on a gray backfround, replace the old familiar white- 
and-maroon. A new design features the word Norta 
spelled out on typewriter keys. 


r ‘ ? Cee 

PAT DOES THE HONORS—tThe Justrite soft drink bar in the 
Louis Melind Company, Chicago, booth at the NSA con- 
vention was a favorite “refueling” spot. Pat Varner, charm- 
ing Chicago model, was hostess to thirsty conventioneers 
who perferred a cup of ice cold orange or tomato juice. 
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OF 


CHECK THESE 
EIGHT HILCO 
FEATURES 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 


Automatic Counter. Counts only printed sheets. 


Enclosed Drum. Automatic Inking. 


Hilco Slipsheeter can be attached. 


§gQ 50 50 Plus Tax Automatic Feed. 


IMMEDIATE DELIVERY. Paper Pusher is automatically lifted and carried 


Have you seen our ad on the Technyecepe back to feeding position, to eliminate lint on the 
eats stencil. 


DEALERS Are REQUESTED TO WRITE FOR 
COMPLETE CATALOG AND DISCOUNTS. 


Drums are quickly interchangeable for color printing. 


TECHMVYGRAPH 


TECHNY ILLING 








curls 





DEALERS! ANTICIPATE YOUR ORDERS 


HI G Gin S ART BO 0 kS Yes, year-round enjoyment, and more than year round—for in these 
4 helpful, fascinating books you'll find 5400 hours* — that’s 675 8-hour days — of practical, 
creative entertainment and instruction. For a gift that gives lasting pleasure, to both art stu- 
dents, and professional artists, ask your Higgins Ink dealer for these famous Higgins Art Books. 
*Certified by New York Testing Laboratories. 

SCRIPT AND MANUSCRIPT LETTERING 50c—32 distinctive script alphabets, detailed 
and analyzed, plus an authoritative 10-page section on engrossing; an invaluable refer- 

ence in the field of lettering. 

ARTS AND CRAFTS PROJECTS $1.00—Map making, textile dyeing, al! sorts of fas- 
cinating projects for individual work or classroom use. Hours of practical, constructive 
entertainment and education. 

CARTOONING $1.00—A keen insight into the field, coupling a graphic exposition 
of the theory of humor with many illustrative examples from the best work of America's 
outstanding cartoonists. 















TECHNIQUES 50c—Fundamentals and advanced techniques for all types of ink draw- THE 
ing: brush, pen, wash, scratchboard, spatter and stipple, with applications of these tech- INTERNATIONAL STANDARD 
niques by outstanding artists and illustrators. OF EXCELLENCE 


HIGGINS LNA GO. LNG. 271 sivtn street. paoonty.n 15... y 
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PRECISION 





A complete systems form service for the organization of written records. 





Bonnar-Vawter precision-tailored forms are designed for systems using 
typewriter, teletypewriter, bookkeeping, billing or tabulating machines. 
It's easy to REDUCE re-writing of records with Bonnar-Vawter precision- 


tailored multi-copy business forms. They save time and money. 
WRITE FOR FURTHER INFORMATION 


There is a Bonnar-Vawter systems analysis service for dealers and systems men at no 
cost, no obligation. WRITE TODAY. 


BONNAR-VAWTER 


a. we ns on a Fe ew! 
1717 EAST 30TH STREET . CLEVELAND 14, OHIO 


BONNAR-VAWTER PRECISION PRODUCTS:  Fanforms—Carbinfold—Tabulation—Teletype Continuous 
and/or cut single Snap-a-parts—Strip—Strip Interleave, and both Fanform and Strip Conversion products. 








Executive Desk ACCESSORIES 
THE 762 SERIES 


—in open Stock / 





Matched Leather Desk Accessories for the discriminating executive who demands the best. Genuine 
top grain cowhide, hand tooled with 24 Kt. gold Grecian border. Over 20 different desk items, 
available individually or in any combination of pieces. Colors are Brown, Green, Maroon and Saddle. 


SAINBERG & COMPANY, INC. 


37 WEST 26TH STREET NEW YORK 10, N. Y. 
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FEATURES VICTOR PRODUCTS—This window display of 
Victor Visible reference equipment installed recently by the 
Ivan Allen-Marshall Co., Atlanta, Ga., resulted in numerous 
inquiries and sales over a three-week period. 
————e = 2 —__ 

INCORPORATE FIRM AT SAN ANTONIO, TEX. 

The office of the secretary of state for Texas re- 
cently announced the incorporation of the National 
Printing & Stationery Company in San Antonio. The 
company was incorporated with capital stock of $40,000 
by Floyd E. Jett, Paul G. Miller and G. G. Grabenhei- 
mer.—HORN. 





GUNLOCKE BASEBALL TEAM Is A WINNER—This baseball 

team sponsored by W. H. Gunlocke Chair Co., Wayland, 

N. Y., has had a very successful season, finishing second in 

the western New York league. More to the point, as far as 

the sponsors are concerned, is the fact that it has provided 
an excellent way to maintain public relations. 


— ~<a —_____—— 





PROMINENT BRITISH FIGURE GUEST OF WATERMAN.— 
Herbert W. Holt, general secretary of the Stationers Asso- 
ciation of Great Britain and Ireland (center), confers with 
Charles S. Kernaghan, sales manager, and Col. A. W. J. 
Pohl in International Room at the L. E. Waterman Company’‘s 
sales headquarters, Broadway and Fulton streets, ‘New. York 
City. Shortly after his arrival, Mr. Holt outlined his ‘plan for 
the formation of an international stationery association, 
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INGENTO 


The QUALITY Trimmer 


For all types e cutting. Available in the following sizes: 
6!/5, 8a, 10'/2, 12'/2, 15'/2, 18!/2, 24 and 30 inches. 





PRICES AND DISCOUNTS ON REQUEST 
Manufactured By 


IDEAL SCHOOL SUPPLY CO. 
8318 Birkhoff Ave. Chicago 20, Ili. 















PENCIL 
POINTER 


A point for every purpose—replaceable hollow-ground 
blades — container for shavings — waste-eliminating 
point-stop — smart, colorful plastic case — patented, guar- 
anteed construction — retails at $1 — Write for details. 


IMMEDIATE DELIVERY 
FLECTRO 0-POINTE 
(WORLD-FAMOUS) 
Sharpens Pencils 
Electrically 


Triple EF" 





PRODUCTS CO. 


4515 OLIVE STREET 
ST. LOUIS 8, MO, 

















ORDER 
FOLLOWS ORDER 


When a dealer demon- 
strates Nev-R-Kurl car- 
bon paper, he usually 
winds up with an order. 
One order is usually 
followed by another, 
because the virtues of 
Nev-R-Kurl win custom- 
ers for keeps. Users 
quickly discover Nev- 
R-Kurl’s handling ease. That's because 
it's plastic backed, has more body, won't 
slip or slide, wrinkle or curl. And he who 
pays for it likes it because it's economical, 
produces up to 50% more clean sharp 
copies per sheet. Make a one-sheet trial 
in billing and bookkeeping machines as 
well as typewriters. 


Ppiltyp> 


PROCESS CO., INC. 
192 MILL ST., ROCHESTER 4, N.Y 
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esident TYPEWRITER CLEAR -PRENT 
RIBBON WOOD STAMP see 












CARBON PAPER 


BIG VALUE 
SALE LEADERS 


Profit makers for every stationery counter 


1—PRESTO Stapler 
World's Fastest Selling Desk 
Stapler. 


2—PRESTO Staples 
Build steady repeat business. 


aN 3—Amazing PRESTO 


. 











* 


Staple Remover 
Quickly, easily removes 
staples from checks, docu- 
ments, and other impor- 
tant papers. 





\ 





4—PRESTO 
Personal Paper Punch 
Makes instant ring-binder pages 
of all papers. Punches standard 
V4" hole. 





Write for prices on these ‘’sell on sight’ values. 


Metal Specialties Mfg. Co. 


3200 Carroll Ave. Chicago 24, Ill. 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


There are no signs in the air of constricted business 


| conditions in the Los Angeles area, if reports from the 


large number of people interviewed this month offer 
a true criterion. Business definitely is good and more 
merchandise could be sold if it were obtainable and 
on hand. 

The view right now is toward the holiday season 
and the general feeling is that Christmas trade will 
be very satisfactory. Of course the tremendous growth 


| in population, a growth that does not abate in the 
| least with the passing of time since the end of the 





war, has something to do with the amount of money 
in circulation and the demand for merchandise. The 
opening of three large, new, ultra-modern department 
stores in the last month and the opening of the world’s 
largest drug store are all indications of what is going 
on in the way of development. The Chamber of 
Commerce has nothing to do with this statement; it 
is an open fact visible to all who look. Sie 4 

Most of the boys are back from the convention in; 
Chicago and the general feeling seems tobe that it 
was a great success. oF iG 

~ * * 

James A. Bradley, proprietor of Bradley Stationers 
and Office Supplies, 5443 Crenshaw Blvd., a veteran of 
both world wars and commander of the 14th Armored, 
Division, Post No. 620, American Legion, and five other 
members of the Legion pay regular monthly visits to 
veterans’ Birmingham General Hospital, Van Nuys, 
Calif. They take with them fruit, cigarettes, magazines 
and other gifts to be distributed among the patients. 
In October, 720 pounds of magazines were taken to 
the hospital. 

Mr. Bradley wishes that more people would visit 
these men and see the fine work being done for them 
at Birmingham. 

Blake Lockard, secretary of the Stationer’s Associa- 
tion of Southern California, reports that the Chicago 
convention was one of the best he ever attended. All 
the speakers were excellent and the entire program, 
including entertainment features, were well handled, 
he says. 

x * + 

Clarence J. Keiffer and Mrs. Regine I. Kelly have 
purchased Bates Brothers Stationery, 922 E. Colorado 
St., Pasadena. The new proprietors took possession 


| October 1. Mr. Keiffer was in the commercial depart- 
| ment of The Brown Shop, Pasadena, for a number 
| of years and Mrs. Kelly has been a commercial teacher 
| in Portland, Ore., for the past ten years. 

* * * 


The Harton Office Supply Company, Corcoran, Calif., 
has enlarged its store and increased its stock of sta- 
tionery while Clausing Brothers, 638 Avalon Blvd., 
Wilmington, are enlarging their stationery department. 

* ok * 


John Brown, who established the Boulevard Type- 
writer Shop, 5642 Hollywood Blvd., May 10, has added 
a line of greeting cards. Mr. Brown sells and also serv- 
ices typewriters. 

ok * * 

J. A. Johnson, regional manager of Underwood Cor- 
poration at Los Angeles, recently returned from his 
vacation. He left Los Angeles September 12 and went 
to New York City, visiting the general offices. He 
spent a day at the Underwood typewriter plant at 
Hartford, also visited the general research laboratory 
in that city, and spent a day at the Bridgeport plant, 
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A few of the many styles in| 
America’s finest quality erasers 
—for every erasing requirement. 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 


They Correct Mistakes in Any Language 








Let 5 face the facts 


The present shortage of sheet steel is hamper- 





ing our production to a considerable extent. 
In spite of many such obstacles we are shipping 
a large quantity of Peerless Files to our many 


dealers throughout the country who still insist 


upon buying QUALITY PRODUCTS. 


PEERLESS STEEL EQUIPMENT CO. 


UNRUH AND HASBROOK STS... PHILADELPHIA 11, 
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IT'S DIFFERENT 9m 


The : 
WRIGHT = 
DUPLICATOR ~“™ 


The only one with a Handy Fluid Drain and Paper 
Moistener enclosed within the fluid receptacle—a 

brand new idea that completely eliminates seepage 

and leakage, saves fluid and keeps machine ready for instant 
use. The WRIGHT isa sturdy, full-size Duplicator handling 
paper up to 9” x 15”. Ball bearing roller makes operation 
easy. SATISFACTION GUARANTEED. 


ONLY $4952 List, PLUS TAX. 
F.0.B. MINNEAPOLIS 


Write today for additional information 
about the “Wright” liberal trade discounts. 


1330 Quincy St. N.E., Minneapolis 13, Minn. 


Ds MANUFACTURING COMPANY :- - DecR 


¢ 
‘ \ fo 
\ne™ fe my 


\ ~~" PLYMOUTH RUBBER COMPANY, INC. 


FOUNDED 1896 The Largest Rubberizers of Cloth in the World canton, MASs. 


OFFICE APPLIANCES, November, 1947 





where the Underwood Sundstrand adding machines 
and the Elliott Fisher accounting machines are manu- 
factured. 

The Los Angeles branch has recently employed 
C. M. Link, Jr., as typewriter salesman and he will 
work from the Glendale office. 


Edward L. Hall has | 


been employed as typewriter salesman in the main | 
Los Angeles office and Paul R. Zimmerman, Jr., as | 


typewriter salesman at the Long Beach branch office. 


F. L. Keenan has been employed as supply salesman | 
and will work out of the Glendale branch office. Jack | 
E. Cheatham has been employed as accounting ma- | 


chine salesman at the Los Angeles branch and A, P. 
Martin as adding machine salesman at the Los An- 
geles office. 

M. R. Gordon, formerly manager of the Underwood 
branch office at Glendale, is the new wholesale port- 
able representative for the Pacific Northwest, with 
headquarters in Seattle. 

* * * 

H. A. Jonas, manager of the National Office Furni- 

ture Company, 218 S. Spring St., feels that the months 





ahead give promise of being very good. Volume of | 


business to date has been exceedingly satisfactory, | 


according to Mr. Jonas. 
* * * 

C. F. Sanders, proprietor of the Western Typewriter 
Company, 2516 Gage Ave., Huntington Park, and Mrs. 
Sanders left October 7 by car for a six-weeks’ trip 
to Oregon, Washington and Canada. The trip is for 
both business and pleasure and will include some duck 
hunting and trout fishing. Mr. Sanders has in the 
past few weeks remodeled and rearranged his store, 
adding two new showcases. 

+ * * 

Andrew Bright, proprietor of Bright’s Typewriter 
Exchange, 604 S. Grand Blvd., Glendale, continues to 
be very busy repairing and rebuilding typewriters for 
both the retail and wholesale trade. Mr. Bright has 
planned to retire for some time and hopes to find a 
buyer before long, for he has spent many years in 
active business. e = 4 

H. W. Scott, proprietor of the Beverly Hills Type- 
writer Company, 433 N. Cannon Dr., who recently 
returned from a plane trip to Minneapolis, Chicago 
and New York City, states that he found dealers every- 
where are experiencing the same difficulties in pro- 
curing supplies as those on the West Coast. 

. * * 

E. D. Glossman, proprietor of the Typewriteria, 5216 
Wilshire Blvd., has departmentized his store and has 
added a number of eastern lines in filing equipment, 
* desks, lamps, social stationery and greeting cards. 

- /” * 

Funeral services for Dan Goldman, proprietor of the 
Superior Typewriter Company, 216 W. 7th St., were 
held September 28 at the Hollywood Mausoleum. Mr. 
Goldman died suddenly of a heart attack at his home 

He established his stationery business in 1924 at 
746 S. Spring St., where he remained until 1931, when 
he moved to the present location. 

ok * ” 

H. R. Van Deeven, proprietor of the Van Deeven 

Stationery Company, 6779 Santa Monica Blvd., reports 


that his brother, Rudy, who has been employed in the | 


store since returning from service, is improving nicely 
from a recent attack of polio. He is in a local hospital 
where he is receiving the Sister Kenny treatments 
and these are proving remarkably beneficial, Mr. Van 
Deeven states. 

Mr. Van Deeven has remodeled the interior of his 
store during the past few weeks. 

* + * 

In respect to the memory of Mrs. Grace B. Crosby, 
confidential secretary and advisor to Earl P. Hambly, 
proprietor of Earl P. Hambly and Associates, 407 Santa 
Monica Blvd., the store was closed on Tuesday after- 
noon, October 7, at which time the funeral services 
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The Newest and 


COLONIA Best in a Com- 


plete Line of Spirit and Gelatin 
DUPLICATING SUPPLIES 







COLONIAL 
CARBON 
COMPANY 


Trade Mark 


Liquid and Cream 
Cleansers 
Printing Inks 


Spirit and 
Gelatin Carbons 
Spirit Master Units 
Spirit Duplicating Writing and Stamp 
Fluid Pad Inks 


The most modern in equipment and chemical processes 
are combined to give you COLONIAL quality. Centrally 
located, we promise quick attention to your orders, prompt 
shipment. 

Serving the Wholesale and Dealer Trade Only. 


Private Brand Imprint Supplied. 
Write for samples and prices. 


COLONIAL CARBON COMPANY 


Manufacturers of Finer Duplicating Materials 
5150 Church St., Skokie, Ill. * Telephone Skokie 4258 

















SQUIRES 
Perfection 
SELF CLOSING 
INKWELLS 


For the first time—a dependable self- 
closing inkwell at an attractive low price 
for offices, hotels, institutions, classrooms 





and homes. It is simple yet so positive, 
consists of only 3 parts built to serve a 
lifetime. Attractive, modern design har- 
monizes with all styles of furniture. Easy 
to keep clean. Easy to refill. 


Usual trade discounts. 
Write for sample today. 


ASSOCIATED STATIONERS 
SUPPLY CO. 


229 S. Jefferson St. 
Chicago 6, Ill. 


OR 


SQUIRES 
INKWELL COMPANY 


351 Freeport Road 
Pittsburgh, Pa. 
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Now There Are Two ‘Mites’ 


—The well known 
one pound postal scale 
with all U. S. rates. 
—The brand new 
ounce-gram scale 
9 ounces by |/, ounces 
250 grams by 5 gram units 


Each scale 990 retail. 


$2.75 on West Coast. 





The new ounce-gram "Mite" fills a need for a 
scale calibrated in fractions of an ounce for for- 
eign mailing—and for general use where accurate 
readings and low capacities are required. 


Dealers, jobbers—be sure to order some ounce- 
gram Mites with your next order. 


Exporters—the new Mite ounce-gram scale is an 
ideal letter scale for all foreign countries. 


B-T COMPANY, INC. 


211 E. Erie Street ° Milwaukee, Wis. 

















HOUSEHOLD NECESSITY FOR VALUABLE PAPERS 





a © 
: 1. Lock with Two Keys. 
7 REASONS 2. Recessed Handle. 
3. Two Complete Steel 
Way Ge Walls. 
4. Size Suitable for All 
Standard Business 
Papers. Fits in Bu- 
Fire-Resistant ; reau or Dresser 


Drawer. 


S E C U ke l T Y E '@) xX 5. Extra Protective Lip 


offers more and better protection for ‘ eine tak hati 
- Qu r 
your valuable papers Asbestos Insulation 


BE SAFE RATHER THAN SORRY 7. Me. Motel Gestect 
$@Q00 SLIGHTLY HIGHER between Outside 
LIST IN WEST and Inside Walls. 


Inside Dimensions 812 x 1212 x 314. Weight 101, Ibs. 
Colors—Office Green, Office Gray and Maroon. 





SEND A TRIAL ORDER TODAY 


BISON DISTRIBUTING CO. 


1202 HERTEL AVE. BUFFALO 16, N. Y. 











310 


were held in the Little Chapel of the Dawn, Pacific 
Palisades, Calif. 
« * 7 

D. L. McBride (Mac, The Pen Man), 453 E. Colorado 
St., Pasadena, on October 1 signed a new five-year lease 
at his present location. Mr. McBride states that his 
banner holiday season was in 1946 and that he hopes 
that 1947 will be as good or even better than 1946. 

At times there are nine McBrides at work in :the 
store at the same time. They include Mr. and Mrs. 
D. L. McBride; two sons, Robert E. and John H:, and 
their wives; a brother and sister-in-law, Mr. and Mrs. 
Lester McBride; and Sally, the young daughter, who 
is attending junior college. 

David D. McBride, another son, who during the war 
served in the Marines, is instructor of physical train- 
ing at Pasadena City College, and his wife who works 
in the City College’ office, frequently on school holi- 
days also assists at the store, bringing the number 
up to ten. 

om + * 

A. C. Hauser, proprietor of the Columbia Salesbook 
Company, 315 S. Spring St., attended the National 
Stationers Association convention in Chicago on his 
return from a buying trip to New York and Long 
Island City, where he visited the C. E. Sheppard Com- 
pany. Mr. Hauser noted a business pick-up in all lines. 


* * * 


J. H. Blackwell, proprietor of the Hollywood Sta- 
tionery Company, 5538 Hollywood Blvd., established 
in June, 1946, reports a substantial and steady in- 
crease in business each month. The company special- 
izes in office supplies but also carries a line of social 
stationery. 

* + * 

Kurt Vasen, western regional manager for the Victor 
Adding Machine Company, 720 S. Flower St., Los An- 
geles, states that the new Victor electric adding ma- 
chines are proving to be the sensation of the adding 
machine business. Mr. Vasen reports there has been 
no summer slump in the Los Angeles branch nor in 
the San Francisco, Portland and Seattle branches 
which he recently visited. 

Substantial increases in the sales and service depart- 
ment’s personnel have been made in the Los Angeles 
branch. 

Mr. Vasen recently appointed Gene Crooks national 
accounting representative for the Los Angeles branch. 
Mr. Crooks has until now been a salesman out of the 
Los Angeles branch and this appointment is in the 
nature of a nice promotion. 

* * + 

Earl P. Hambly of Earl P. Hambly and Associates, 
407 Santa Monica Blvd., Santa Monica, Calif., re- 
ports a considerable increase in store traffic since 
moving to the new and larger location. 

Miss Ruby Northington has joined the organization 
and has full charge of the office and bookkeeping 
department and Miss Melva Grafton, formerly of the 
Wilson Stationery Company, Calgary, Alberta, Canada, 
has taken charge of floor sales. E. P. Woodward of the 
floor staff has resigned his position, his resignation 
becoming effective Oct. 1. 

* * ~ 

Rod E. Nern of the Nern Office Furniture Company, 
414 N. Central Ave., Glendale, Calif., had the pleasure 
of furnishing the office furniture for the offices for 
the new Bullock’s-Pasadena department store, consid- 
ered one of the most outstanding and modern depart- 
ment stores in the world. Instead of occupying a sky- 
scraper fronting in a direct line on a sidewalk, this 
store is really a skyscraper laid on its side, resembling 
a vast country club, set back from the sidewalk at 
considerable distance with beautiful landscaped 
grounds in front of it. It is surrounded on two sides 
by what may be considered a park and the extensive 
grounds offer parking space for 600 automobiles. The 
store has attracted visitors from all parts of the United 
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“Ve 
Yew Precise 


TRIMMING BOARD 
SIMPLIFIED CONTROL 


POSITIVE ACTION... 





U.S. Patent 


EXCLUSIVE FEATURES that Clinch SALES! Nos: 3304,262 


2,327,000 














The patented paper guide gives fingertip control for fast, accurate 
trimming. Two scales, white on black, in sixteenths, make horizontal 
and vertical measurements simple, fast, foolproof, saving time, labor, 
paper. The board is finest seasoned hardwood in gleaming ebony. 
Blades of finest steel carefully ground for keen, neat cutting, lasting 
use. Your choice of five sizes; 10!/2""—12!/"—15!/,"—-18!"—24!". 
The "Precise" is top quality throughout with material and workmanship 
guaranteed. 


FINGER-TIP 
CONTROL LEVER 











SEND 
POSTCARD FOR 
DETAILS, 
PRICES 
TODAY! 













@ ALL STEEL 

@ 34w X 18 X 72H 

e@ ADJUSTABLE SHELVES 

@ THREE WAY LOCKING DEVICE STEEL SHELVING 
@e SET UP OR KNOCKDOWN (OPEN OR CLOSE TYPE) 








oLLOW STEEL EQUIPMENT Corp. 


948 Broadway @ New York 10, N.Y. @ Algonquin ase 
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_o Spirit ane | Hectograph Cabs. 
‘om Units 


Made in the widest variety of deep, lasting colors .. . BLACK, BLUE, PURPLE, 
RED, GREEN, BROWN . . . Rose Carbons and Units satisfy and sell more 
people quicker. Their Laboratory Tested quality is added sales ammnunition. 
For faster turnover, consumer satisfaction—WRITE ROSE! 


Pitvaite Imprint Bisinth Supplied 


SPIRIT CARBON PAPER, HEKTOWRITER ROLLS — MASTER 
UNITS, PRINTED OR PLAIN, DUPLICATING FLUID, HAND CREAM 


hOSE 


FCbban dnd Carbon 


MANUFACTURING COMPANY, INC. 























— A TALE w TECHNICOLOR — 














General Offices and Factory: 701 SPRING STREET, ELIZABETH 4, NEW JERSEY 


~ SPENCER amen 








Exclusive with Spencer, this “NO 
SPILL” dispenser is welcomed by 
offices and users everywhere. In 
% |b and 1 Ib sizes, it cuts waste, 
it’s convenient, sturdy and easy to 
use. Looks well on any desk. 


Write for complete information. 


PENCER RUBBER PRODUCTS COMPANY 
= - Vl age 4 —_ Banas 








. s 
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States and has been photographed inside and out for 
leading pictorial journals. There is a frontage of nearly 
1,000 feet on Lake Ave. Mr. Nern classes this office 
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Office VALET Wardrobe Racks 
and Costumers end "wraps" 
problems, keep clothing "in 
press, aired on spaced hang- 
ers; provide ventilated spaces 
for hats, overshoes and um- 
brellas. Save floor space, ac- 
commodate 3 persons per 
square foot. Fit in anywhere. 
Lifetime welded construction. 
Modern lines and colors. 6- 
place non-tipping costumers— 
12 and 24-place 4-foot racks. 
Endorsed by top office plan- 
ers—in industry—institutions— 
municipal buildings—schools— 
professional use. 
















NEW BULLOCK DEPARTMENT STORE IN PASADENA 


furniture sale as one of the most important he has 
ever made in his many years in business in the Los 
Angeles area. 
7 x x 
At the request of a number of office machine dealers 
in southern California, Ronald (“Rick”) V. Beale, pro- 
prietor of the Precision Typewriter Company, 158 W. 
12th St., Los Angeles, has taken the initial steps to- 
ward the organization of an association with the 
proposed name of The Southern California Office 
Machine Dealers Association. 


* * * 


Norbert F. Mayer who recently purchased the French 
Typewriter Company’s interest in the West Coast 
Platen Company, 1358 S. Grand Ave., Los Angeles, 
reports business as very satisfactory. The company 
is a platen and typewriter accessory firm and has 


distribution franchise in the western states for the VOGEL-PETERSON co. 





Shipman-Ward Manufacturing Company of Chicago. Waste POR “The Coat Rack People” 
Mr. Mayer, whose former home was in Scranton, Pa., BULLETIN 624 South Michigan Ave. 
ange’ to Los Angeles shortly after his discharge from No. H-13 Chicago 5, U.S.A. 

e Army. 


Vhe Aristocrat os HAUL 


FINGER TIP CONTROL, WITH THE POP-UP 


pelcesDEty 








A RECENT VISITOR FROM ENGLAND—W. J. Ferigan of 
Messrs. Percy Jones (Twinlock) Ltd., Manchester, England, 
arrived in the United States on September 25 for the purpose 
of making business contacts. He scheduled his visits to 
various industrial and commercial centers so as to be in 
Chicago for the great annual convention of the National 
Stationers Association from September 28 to October 2. 


—— > —__— 


TEXAS TRAVELERS CLUB NOTES 





Virginia Leonard, Correspondent 





OLOR 


Everywhere, one hears comments on the successful FOUR MODEREEIGET 
meeting held by the NSA this year. District No. 9 was Me. 8i0—TELE.OK 
certainly well represented. We hear H. I. Tate (Com- 
mercial Dispatch, Columbus, Miss.) took quite a ribbing 
over getting stung on a “tip” gyp and that Wilson- ~ INDIVIDUALLY 80% 

Jones’ Jimmy Pryor was “up in the air” over having FINCH &McCULLOUCH 


the largest hotel in the world assign him a room 
without bath. Several have started telling that soup MEMORY MASTERPIECES 
story concerning Johnnie Wright (Story-Wright, AURORA, ILLINOIS 


JRERS 





Tyler, Tex.) but they all laugh so hard we’ve never 
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LOOK TO DACO — for these 
items—also for Machine Record 
Ledger Cards and forms. 

For over a quarter of a century 
Daco has manufactured a com- 
plete line of filing supplies, 
forms, cards and guides for 
every office and industrial use. 
Competitive in price and quality, 
Daco supplies are regular busi- 
ness builders. 


Write Dept.O for information 
or quotations. 





wa 


DACO CARD & INDEX CO. 


9 Federal Court , Boston, Mass. 

















A 
BOSTON 


PENCIL 
SHARPENER 





The RANGER A modern, double-bearing 


pencil sharpener—creating a totally new standard of sharpen- 
ing service. Some of its outstanding features are: solid steel 
cutters with 15 cutting edges @ point adjuster giving 
choice of points, peers ay standard and fine @ guide for 
sharpening pencils of various thickness @ automatic stop, 
preventing waste @ double-bearing operation for extra-long 
life @ modern styling. 
Write Today for Information: 


|LOG}! 


PENCIL SHARPENERS 


C. HOWARD HUNT PEN CO., Camden, N. J. 


Manufacturer 
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heard the ending. Seemingly Bob Stampp (Fulton 
Stationery Company, Houston) didn’t mind, because 
he consumed the soup. 

* * co 

The Texas state contracts for office supplies and 
stationery for the next two years will be equally 
divided between the Steck Company and Capitol Of- 
fice Supply, both of Austin. 

ok * * 

Marcell J. Moore, formerly with Industrial Tape 
Corporation, has joined the Houston branch of Car- 
penter Paper Company. 

* * * 

Apex Stationery Company of Dallas is moving to 
1409 S. Ervay St., taking over a three-story building 
containing 14,000 square feet of floor space. John P. 
Ford advises that the entire Apex wholesale organiza- 
tion will operate from the new address. 

* x * 

Jimmy Searcy and L. C. Hodges have opened a com- 
plete office supply store, under the name Searcy- 
Hodges & Company, at 515A N. Akard St. in Dallas. 

ok * * 

Suggs Office Supply has a completely remodeled 
store in Dallas, with new store front and the interior 
having been rebuilt. Additional space has also been 
acquired. OG 


E. W. (Dick) Smith is now sole owner of Best Sta- 
tionery Company, Houston, having purchased Walter 
C. Burer’s interest in the firm. Paul Colby, formerly 
with Cargill Company, Houston, has joined the Best 
Stationery Company organization. 

* * * 


Art Carrow (Speed Products) is back on the road 
after spending a most unpleasant vacation at La Labor 
del Rio, Mexico. Art had the misfortune to break 
three ribs in a fall his first day down there and it was 
two weeks before he could be moved out. 

* * * 

Marvin Wilt now has charge of the order desk at 
The Steck Company, Austin, and will work under 
Henry Moore, store manager. 

* - a 


A new office appliance and printing firm to be known 
as Williamson’s is to open in the new building in the 
1200 block on Clarendon in Oak Cliff (Dallas). 

* ca * 


Archways have replaced the partition dividing the 
R. H. Johns, Inc., store in Galveston and remodeling 
with all new fixtures and complete air conditioning 
is under way. Fred J. Cappadona is now sole owner 
of this firm. a ee 


The Story-Wright organization held a meeting of 
the Lufkin, Jacksonville and-Tyler.stéres in Jackson- 
ville, Tex., October 12. About 30 employees attend- 
ed. Johnny Wright (on stationery) and Earl Story 
(on printing) held a general assembly in the morning 
and in the afternoon Mrs. Inez Helder, in charge of 
social stationery, conducted a meeting for store em- 
ployees and Mr. Wright and Wiley Wood held a round- 
table discussion for all salesmen. J. B. Peatling of 
F. S. Webster Company gave a talk on Webster car- 


bons and ribbons. pe a 


E. R. (Red) Evans has joined the office force of 
Stationers Distributors in Ft. Worth. Mr. Evans for- 
merly covered eastern Texas for Carpenter Paper Com- 
pany, headquartering in Marshall. 

a * ea 

Greer Office Supply Company, owned by E. O. Greer, 

has moved to 322 Procter St. in Port Arthur, Tex. 


* * * 


J. S. (Steve) Topp, Topp Printing & Stationery Com- 
pany, Longview, Tex., is the new president of the Long- 
view Rotary Club. He attended the International Ro- 
tary convention in San Francisco this past summer. 
Mr. Topp says he now realizes why they say the past 
president’s pin is the most coveted thing in Rotary. 
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the mark of quality 


DOPP-BILT 
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° ° . rd 
goods; brief cases, zipper envelopes, aaa 


A name that means the best in leather 


ring binders, catalog cases and brief 
bags made of highest quality leather. 


Nationally advertised. 








CHARLES DOPPELT & CO. 


2024 S. WABASH AVE. CHICAGO 16, ILL. 





= 


No change _ Same policy... 


FIRM prices! 


in prices! 





NATIONAL FIBERSTOK ENVELOPE CoO. 


ALLEGHENY AVE. at 2nd ST., PHILADELPHIA 33, PA. 
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RITE-LINE 


Reg. U. S. Pot. Off 


COPYHOLDER 


The Rite-Line All Metal Copyholder is portable, 
compact, efficient and attractive. Dealers $475 
and stationers find it a ready seller at 15 


Price includes 10" eye guide. Tax extra. 


Extra for 15” extension eye guide $1.10 
Extra for 20” extension eye guide $1.25 
Write for Full Particulars 


RITE-LINE SALES COMPANY, INC. 


28 Maiden Lane, New York 7, N. ¥. @ 407 So. Dearborn St., Chicago S&S, fl. 


nr 
ROLLING ALONG! 


Yes, a steady stream of 
WARSHAW COLORED LABELS 


6 PASTEL is rolling off our fully automatic machinery 
COLORS in fine shape, with uniform perforations and 
smooth even gumming. 











etd ROLLING ALONG! 


GREEN 
PINK Yes, they are rolling out to DEALERS across 
CANARY | the country by the thousands daily, to supply 
BLUE a constant demand for use on file folders, 
WHITE guides, mailing lists, etc. 








They roll up sales and profits too. Order 
a supply today. 





THE WARSHAW MfFG. CO., INC. 
1 MAIN STREET, BROOKLYN 1, N. Y. 
GUIDES INDEX CARDS FOLDERS 


PROTEX STICKONS MENDING TAPE GUMMED INDEX TABS 
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NEWS NOTES FROM NSA DISTRICT No. 8 





Gene Mitchell, Correspondent 





In announcing the departure from this midwest 
territory of our old friend, Peter C. Masterson, Acco 
Products Company, we express the sincere regrets of 
the many good friends Pete has made since he took 
over for Acco. Pete leaves us next January to move to 
California to represent his firm on the West Coast. 
All good wishes to both Mr. and Mrs. Pete and may 
they find prosperity and happiness among their new 
surroundings. 


* * * 


Our most hearty and sincere congratulations to two 
of our very good friends of the Eighth Region: First 
to Fred Downs of Downs-Randolph Company, Tulsa, 
Okla., upon his election to the presidency of NSA for 
the coming year; second to Dan A. MacDougall of Sta- 
tioners Loose Leaf Company, upon his election to the 
vice-presidency of the Field Division for the coming 
year. Two very excellent choices, each with the knowl- 
edge and background required to fill their respective 


positions with honor. 
* * + 


Jim Brown, formerly of Carpenter Paper Company, 
Omaha, Nebr., is now representing Automatic Pencil 
Sharpener Company in the Midwest and northern 
states. We hope Jim has joined the travelers’ clubs in 


his territory. 
* * ~ 


Midwest Travelers Club President Bill Bohart of E. 
Faber Pencil Company announces the appointment of 
Dan A. MacDougall to succeed the late R. C. Moore as 
secretary-treasurer of the club. Dan will serve until 
the next annual meeting of the club at Wichita, Kans., 
during the coming regional convention, when a per- 
manent secretary-treasurer will be elected. Head- 
quarters address remains 204 Dwight Bldg., Tenth & 
Baltimore Sts., Kansas City, Mo. 


+ * 7 


Chosen to succeed our old friend John Rasmussen 
at Omaha Printing Company, Omaha, Nebr., was one 
of the outstanding young stationers of the 8th Region, 
Fred Pfaff, formerly of the Joplin, Mo., store of South- 
western Staty. & Bank Supply. Our hearty congratu- 
lations to John Wachtler, general manager of the 
Omaha firm, on his most excellent choice. 


* * * 


Our former Midwest member, Verle Lee, now a Free- 
port, Ill., stationer, was greeting old friends at NSA, 
all of whom were very happy to see him again. 


* * * 


John Wilmore, who for many years represented 
Cook & Cobb Company, in these parts, is now making 
his home in Hastings, Minn., where he is a department 
manager af Smead Manufacturing Company offices. 


‘. -* <—* 


Quite a few 8th Region dealers took groups of three 
or more from their organizations to the NSA conven- 
tion this year. Among those we recall were S. G. Adams 
Company, and Buxton & Skinner Prtg. & Staty. Com- 
pany, St. Louis; Schooley Prtg. & Staty. Company, 
Kansas City, Mo.; Southwestern Staty. & Bank Supply, 
Lawton, Okla.; Downs-Randolph Company, Tulsa, 
Okla.; Branham’s and Western Bank & Office Supply 
Company, Oklahoma City, Okla.; Latsch Bros., Lin- 
coln, Nebr. 


* * * 


The largest representation present from any one 
dealer from out of the Chicago area was that of Koch 
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FREE DIES 
FREE PROOFS 


ENGRAVED 


Letterheads 
$12.00 for 1,000 


less discount 


Letterhead Engraving Sample Book mailed for deposit of $1.00 which Is 
refunded after receiving $10.00 net of engraving or return of sample book. 


NATIONAL ENGRAVING COMPANY 


BIRMINGHAM 5, ALABAMA 


SALES « ORDER BOOKS 


THOUSANDS OF 
ARE 











SATISFIED DEALERS 


PROFITING BY ERSCO alin 
N 


THE 
OF STANDARD & MADE TO ORDER 


SALESBOOK §S 


ORIGINAL — DUPLICATE — TRIPLICATE 
V FAST DELIVERIES Vv FREE CATALOG 


YOUR IMPRINT ON EACH SHEET 
IS OUR GUARANTEE OF REPEAT BUSINESS 


ERSCO 


CASH REGISTER 


1930 PATTERSON AVENUE 
NEW YORK 61, N. Y. 


“Geared for World-Wide Distribution” 


WRITE FOR LATEST 


Chicage Cash Re 


2810 W. ADDISON ST. 


CATALOG 


gister Parts Co. 


CHICAGO 18, ILL 


"Manwni 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; taq 
holders; bill-fold envelopes; stamp containers, etc 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 

Wirs. 


Markilo Company. 
3633 S. Racine Ave. Chicago 9, U.S.A 
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You can 
@ Vy multiply your volte A 
of business by selling 
stationery and office special SS S 
ties to your customers. We 
supply all necessary advertising 
matter. Send for Price List. Full 
details and a richly illustrated 
100-page catalogue describing 
many unusual items will be 
sent upon receipt of 25 cents 
(coin or stamps) to pay part of cost _—sa® 
Pengad Building 


roa ~ (E /\ D) Bayonne 24, N. J. 


ROLLING STORE LADDERS 
“A” Type Ladders ° Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 
























Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





vend for Folder 
and prices. 








Manufactured by 
4535 N. Ravenswood Ave. 








I. D. COTTERMAN 


CHICAGO 40 








—————___ ,-————— 


rE Al BAG zit 


DESCRIPTIVE LITERATURE ON 


SECURITY 
BRAND 


LEATHER AND CANVAS 
MAIL BAGS 
-_* * 























Bigger Sales — Profits 


Customers and Prospects a Gold Mine 


How to increase Sales and Profits. Color Signals. Look at 
ten Handifax see 200 Customers and Prospects. All facts at 
fingertips—monthly sales—department 
salesmans calls—Salesmanagers birdseye view. 


sales—no selling— 


Ask for FREE Samples and Information. 


Handifax Visible 


RECORDS 


Ross-Gould Co. 
313 North 10th Street 
St. Louis, Missouri 
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New, Volume Seller! 


Maso’s 


ALL STEEL “BARGAIN” 


WASTE BASKET 


with the New 
GRAINED WALNUT FINISH 






Also in Beautiful Office Grecn or Gray 


Of cold rolled steel, has smooth, neat, 
attractive lithographed finish Meets 
your tremendous demand for a good 
looking, serviceable, all steel basket at 
a fast moving price. Top, 14”, bottom, 
10”, height, 14”. A real buy! 


Order Your Supply Today! 


MASO STEEL PRODUCTS 


Dept. A, 500-32 S. Throop St., Chicago 7, I!!! 


FREE--Write today 
for your copy of our 
latest catalog 








waent 


Changeable SIGNS 


for every purpose 





Manufactured for indoor 
and outdoor use. 


Send for illustrated 
literature. 


ACME 


BULLETIN & 
DIRECTORY BOARD CORP. 
37 East 12th St. 

NEW YORK 3, N.Y. 
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MANY STYLES—ALSO 


NON-FOLDING CHAIRS 
TABLET ARMCHAIRS 
—FOLDING TABLES 
immediate Shipment 
from N. Y. Stock or 
Factory 
Don’t Turn Down Chair 
ite. 65 Inquiries! No. 600 


All styles—for classrooms, cafeterias, 
sales meetings, etc. 


ADIRONDACK CHAIR COMPANY 


DEPT. 15-1 1140 BROADWAY 
MUrrayhill 3-1385 





Near 26th St. mY. 2M. ¥. 








BANK PASSBOOKS 

POCKET CHECK CASES 

3-ON CHECK BINDERS 

CREDIT PAYMENT BOOKS 

TAB - CUT LEDGER CARDS 

WANG ally | Oh ail, (Cm -1010),6) 

THUMB - CUT PASSBOOK ENVELOPES 
We make them all... for the TRADE ONLY 


ATIONAL PASSBOOK & SUPPLY CO. 


Cleveland 14, Ohio 


+ + + + + HH 


112 Hamilton Avenue 








Acme No. 1 Saddle back h 


Adjusted instantly 


ACME 








Handy for offices or small binderies—uses 


8) L FE Ya, 5/16, % and 2” leg length staples 
without mechanical change and has 12” 


reach. Saddle back and flat interchange- 


COM PANY able tables are standard equipment. Com- | 
| 
| 
| 


pare the Acme Silverstreak Line of standard 
1648 Haddon Ave. and special capacity staplers, as shown 
CAMDEN, N. J. in the Silverstreak Folder. 


Also Mfr. ACME No. 1—No. 2—-SURESHOT—MIDGET—SIMPLEX 





318 











Favorite! 


RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 





Srock THE Line Taat’s Most Complete 
: MOORE METLHED MAPTACKS 


No other maptack line provides these advantages—all sizes, 
shapes and colors. Plain, numbered, lettered or special 
markings. Over 3,000 different combinations. Sturdily made 
with sharp steel points. Nationally advertised. And further 
proof that Moore Metlheds are tops is that map companies 
sell them—EXCLUSIVELY. 


Use Moore Marking Tacks for price boards, 


bin markers, counter and window displays. 
MAKERS OF FAMOUS MOORE PUSH-PINS AND PUSH-LESS HANGERS 


MOORE PUSH-PIN CO. 


113-28 BERKLEY STREET - PHILADELPHIA 44, PA. 
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Bros., Des Moines, Iowa, who had a ten-man delega- 
tion. In addition to President Bill Kock, Vice-Presi- 


dent Blaine J. Bristoll and Sales Manager Ed Dawson, | 


there were seven inside and 
* . 

It is most regrettable that the entire dealer group 
should not have been present to hear Leonard B. Wil- 
cox of Roberts Prtg. & Staty. Company, Hutchinson, 
Kan., address the meeting of the Wood Office Furni- 
ture Institute on Saturday morning prior to the con- 
vention opening, when he informed the wood furniture 
manufacturers and their representatives of the 
“gripes” of the dealers. Honestly, folks, his talk was 
a “lulu” and if every manufacturer and salesman did 


outside salesmen. 
* 


not learn something about himself, it wasn’t because | 


Leonard did not make himself clear. He made a very 
interesting and informative talk following which he 
received a standing ovation from the entire audience. 
An excellent choice by the program committee. 


cat with only one eye.) 


NEWS NOTES FROM NSA DISTRICT NO. 5 





Bill Wintrich, Correspondent 





Sid Glueck of the General Office Supply Company, | 


Cleveland, Ohio, 
District No. 5 


is our newly-elected governor of 


for a successful year. It is our desire to give Sid 
our full support and co-operation. 
* * * 

After 30 years in the office supply business, Otto W. 
Lintner, well-known owner of the State Office Supply 
Company, Columbus, Ohio, and treasurer of the Ohio 
Stationer’s Club, has retired and turned over his 
interests to his loyal employees. The new officers of 
the company are Jim Walsh, president, and treasurer; 
Border Lime, vice-president; 
and Jack Kight, assistant secretary. We hope that Mr. 
Lintner enjoys his well-earned rest and extend our 
best wishes to the new management for a prosper- 
ous future. oo -« 


Ex-governor of the District No. 5, Merritt Ober of 
Stationers, Inc., Indianapolis, Ind., was married on 
September 14 to Miss Frances Fisher at the Central 
Avenue Methodist Church, Indianapolis. The couple 
spent an exciting honeymoon dodging the recent 
Florida hurricane. To you both—many years of hap- 
piness. Pena 

Business Utilities, Citizens Bank Building, is a new 
account in Wadsworth, Ohio. H. L. Kernan is the 
owner. 

H. C. Walden, Wilson Jones Company, reports that 
the first luncheon meeting of the Indianapolis Chap- 
ter of the District No. 5 Travelers Club, held on Sep- 
tember 8 at the Lincoln Hotel, was a success. Brief 
interesting talks were given by Merritt Ober, W. J. 
Carroll and Ron Douglas. Among the 18 present were 
the following travelers from other cities: George Long, 
Cincinnati, Ohio; Gordon Kickels, Chicago; George 
Handorf and Floyd Zinkhorn of Cincinnati. It was 
decided at the meeting to hold regular luncheon meet- 
ings the second Monday of each month at 12 o’clock 
at the Lincoln Hotel, Indianapolis. Make a note of 
this, travelers, and be there if you can. 

* * * 

Our thanks to Frank Willenborg, Willenborg Sta- 
tionery Company, Cincinnati, Ohio, for obtaining the 
facilities of the Kenwood Country Club, scene of our 
golf outing and dinner, Friday, October 10. Sixteen 
travelers and 11 dealers attended. First golf prize 
went to Lynn Carlson, Redeker and Dick, Inc. What 
was your score, Lynn? Jack Busch, Pounsford Station- 
ery, hit the jackpot for $32.00. Incidently, Jack is 
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(Inci- | 
dentally, you might ask Leonard to tell you about the | 


(Ohio, Michigan, Indiana, Kentucky | 
and West Virginia) and we, as the travelers club, ex- | 
tend our heartiest congratulations and best wishes | 





Earl Lloyd, secretary; | 


HERE’S THE CHAIR 


that’s making 
friends, quickly 















For Every Modern Filing Need 


There's a Cook Signal for everything to be remembered, 
graded or classified. A few uses for these signals are: 





keeping track of sales, credit, production, deliveries, 
| debts, shipments, inactive customers, etc. 


| Made of stainless steel and finished in fast, non-chipping 
| enamels; choice of 12 brilliant colors. They grip firmly, 
_add practically nothing to file bulk. Samples on request. 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


m “ONE HUNDRED PERCENT DEALER PROTECTION’ 
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SMOKER No. 25 


Streamlined and durable, this stand 
favors office or residence. Smoke- 
proof. Requires infrequent emptying. 
Skillfully designed, it is finished in 
plated chrome or bronze. Tray 8". 
Ash compartment in tube 18" long. 
Solid steel 8" base. 


SMOKER No. 10 
Smart and sturdy acces- 
sory for varied surround- 
ings—walnut finish shaft, 
heavy metal, 8 inch re- 
movable amber tray, 
broad tip-safe base. 

Height 28 inches 


Stands for every pur- 
pose in chromium or 
bronze. Literature on 
request. 





NESTLER-FIELDS 
Manufacturing Co., Inc. 

AVE. 

NEY. 


602 WYTHE 





BROOKLYN 11, 

















Have You 


a Friend—o business acquaint- 
ance who might like to keep in touch | 
| with office equipment by reading 
| Office Appliances? If so, send us the | 
| name, address and business and we will | 
send a sample copy with our com- | 
pliments. 
THE OFFICE APPLIANCE COMPANY | 


600 WEST JACKSON BOULEVARD, CHICAGO, U. S. A. 


| now P. A. for Pounsford’s. 
| Inc. won a non-players prize of a bottle of Scotch. 
| Billy Kane was unable to attend as he was celebrating 
| his twentieth wedding anniversary. Dealers from out 

















A Snappy Salesman 


of fifty years ago looked like this. To- 
day he has doffed the checks, the high 
hat and the walrus mustache, but he 
still depends upon his 


Beach’s as 
“Common Sense” 
Expense Book 


to give him a quick, accurate record of 
his traveling expenses. 


BEACH PUBLISHING CO. 
7338 Woodward Ave., Detroit 2 
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Vern Beaver, Stewart’s, 


of town were Bob Schuder and Walt Fischer of Roth 


_ Office Equipment Company, Dayton, Ohio, and Vern 
| Beaver of Stewart’s, Inc., Indianapolis, Ind. 
| - * 


7 


W. J. “Dixie” Carroll’s new address is 11820 Lake 


——— 
SOUTHERN TRAVELER NEWS NOTES 


| Ave., Apt. 205 E, Lakewood, Ohio. 





Jack Autry, Correspondent 





L. L. Mayo of Atlanta is a new representative for 

Esterbrook Pen Company. 
* * * 

Hoyt Brown, formerly with J. W. Burke Company, 
Macon, Ga., for 19 years, is now with the Foote & 
Davies Company, Atlanta. 

*~ * * 

Jeff Place, formerly with Eberhard Faber Pencil 
Company, is the new vice-president of Bill Shaw Com- 
pany, Charlotte, N. C. The Shaw Company is enlarg- 
ing its sales force. 

* Oo 4 

Pat J. McGuire of Atlanta is serving as a new repre- 
sentative of Royal Metal Manufacturing Company, 
Chicago. He will cover the southeastern states while 
Ray Andrews travels in Virginia and the Southwest. 

*” * * 

Carl J. Kirby of Baltimore, Md., is taking part of 
the territory formerly traveled by J. Leon Coles for 
E. Dietzgen Company. Mr. Coles has been in poor 
health since June. 


* * * 


Mr. and Mrs. Rod Turnbull of Harper Brothers 
store at Greenwood, S. C., are parents of a daughter, 
born recently. 


ce 


Arne Skagseth of Skagseth Stationery Company, 
Miami, Fla., is at Jackson Memorial Hospital, Miami, 
for an operation. 

a * oo 

Gov. Zac Smith is up and at ’em again after having 
spent a week in the Jefferson Hospital in Birmingham. 
Zec attended the NSA at Chicago and now appears 
fit as a fiddle. 


* * * 


We’re happy to hear that Claude Haines of Office 


| Equipment Company, Tampa, Fla., is on the way to 
| recovery and is back on the job after a hospital stay. 


* * * 


Billy King, Jr., son of Mr. and Mrs. William G. King, 
Office Equipment Company, Greenville, S. C., was 
drowned recently while swimming. Our sincere sym- 
pathy to the Kings. 

* * * 

Leo Lotz and Clarence Asher, formerly of Dameron- 
Pierson Company, New Orleans, La., have jointly taken 
over management of the stationery and furniture 
department of Henri Beaudean Company, New Orleans. 

* * * 

A. J. Skidmore of Pound & Moore Company, Char- 
lotte, N. C., has opened the Modern Office Supply Com- 
pany, 821 W. Morehead St., in Charlotte. Another 
bit of news concerning the Skidmores is that they 
are the parents of a new daughter. 


* * * 


We are glad to report speedy recovery of Mrs. Ted 


| Vaughn (wife of Ted Vaughn of Marshall-Bruce Com- 
| pany, Nashville) after a recent operation. 
| + * ~ 


| 
| 


Those of you who missed Zac Smith’s formal open- 
ing of new warehouse and plant really missed some- 


| thing. The fine furniture and office supplies and 


machine display was only surpassed by the wonderful 
buffet lunch served to all visitors. 
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is the best hag 


are the best buy 
in Stencils. 
Let us prove it. 


CONTINENTAL INK CO. 


3142 S. Austin Bivd., Cicero 50, tll. 
Products that make friends. 











The Last 
Word in 
Desk Files 


FILO 


Sturdy. Accommodates 
the largest telephone 
books and the thinnest 





folders. This file will in- 
terest you. Get particu- 
lars today. List $7.95. 
Proper discounts. Mini- 
mum shipment 3 files. 


ic Rebate Re 


PAT. APPLD. FOR 
Finger tip adjustment. No screws. 
No rods. Efficient. Attractive. 


Weber Office Specialty Co. 


1328 W. 6th St. Los Angeles 14, Calif. 








MARTENS 
TYPE CLEANER 


THE 
PERFECT FLUID 
PARTEN AND NEW 
Mi PATENTED 
APPLICATOR 


» 

Request sample and 
full details on your 
letterhead 
co 


THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 

















Stop Petty Thefts 


No. 10 WONDER [OCK does everything the or- 
dinary lock can do—plus many things 
no other lock has ever done before. 
Instantly applied and will securely 
lock every kind of a drawer, file or 
door, (See illustration}. Also made 
to protect the contents of show cases. 
No holes to drill—no nails or screws, 
no tools required. Two drawers may 


be secured with one WONDER [ocK 
by the use of brace plate furnished. 





List Price $2.50 


Every store, office, factory and home a prospect. Used by U. S. 
government. Write at once for price and full particulars. 


Prompt Shipments 


VWWONDER [OLK 53 W. Jackson Bivd. 


Chicago 4, Ills. 








SELL 


Stenographers report:— 
“Delightfully soft” 
“Amazingly fast’ 

“Wonderful action” 
“Always clean” 

DEALERS ENJOY selling these 

exceptionally satisfactory typewriter keys. They are good 

will builders. Write for information. 


SPEED KEY CORPORATION 


334 COLUMBUS PLACE BROOKLYN 33, NEW YORK 





MEILICKE CALCULATORS 


Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card : 

and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke Systems, Inc, Sitters cu st 











IMMEDIATE DELIVERY 
POSTBINDERS 


First grade blue canvas . . . Black imitation leather corners . . . 
Metal hinge. Also full black imitation leather. 
SIZE 914" x 117%,” LIST $3.50 EACH 
all other sizes also carried in stock 


RING BINDERS 


Finest quality black flexible imitation leather with 3 rings. 
SIZE 11” x 82” 1” capacity LIST $2.30 EACH 
all capacities and sizes also carried in stock 


SPECIAL BINDERS 
We offer very prompt delivery on all special manufactures. 
USUAL DEALER DISCOUNTS 


CONSOLIDATED LOOSE LEAF INC. 


‘Manufacturers to the Trade" 
$36 PEARL ST., NEW YORK 7, N. Y. 
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EXTRA 
CAPACITY c 
a 
ROUND BACKS 
+ 


REGULARS 
JUMBOS 
s 


HEAVY BOARD 
CONSTRUCTION 


. 
Fibre board, marble covered, Trunk |MPRINT ORDERS 
clasp. Quality index, 16 Division, ACCEPTED 
plus fly lea ° 





Write for quantity price schedule GOOD 
and literature. DELIVERIES 


THE COLONIAL COMPANY 





| 648 Rogers Avenue ° Brooklyn 26, N. Y. 
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IN INDUSTRIAL SEATING @Onbe Ort 
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_...-..----e ROYAL'S MaAheMAyd 


CUSHION SEAT 
CHAIR 


DOWN goes fatigue—up goes production—when you 
seat your operators in the scientifically-designed comfort 
of Royal’s new Cushion-Seat Chair. What makes this 
new industrial chair outstanding? This: 


Finst—it features a new type of Seat Cushion made of the 
finest rubberized hair protected top and bottom by jute 
pads. Cushion is reversible for doubly long wear, 141%” 
square for ample sitting ease and 3” thick for real 
resiliency —it won't break down at the edges. 


SECOND—it's made of all welded tubular steel—made to 
take years of punishment with no breakage and no 
| maintenance costs—carrying Royal's 10-year guarantee on 
mange ating. 704 oo adic metal construction. 


up, down, for- <i Cour. 
word or bock- }} : 
Bi ,- — Heavy gevge If it’s all-work-day efficiency you want, there’s no other 
is a eal aa industrial chair like Royal’s new Cushion-Seat. 
Backrest hand- ee as 2 eatin 2 
cS —cushion con 


ae slide or foll off. WRITE TODAY FOR CATALOG E 


ment optional. 


Finished |] i Ai Tool Steel Screw i 
inished in toupe // L | \\ Stem in oversize 
color oven ee |e housing swivel = 
baked enomel. di it | \y mechanism pre- - 
ee vents wobbii- oO 
> ae \y ness. 


i) 


ena eencieoaccaree pata ROYAL METAL MANUFACTURING COMPANY 


telescopic or stationary legs also avail- 
able for prompt delivery. 175 North Michigan Avenue . Chicago 1 
Branch Office.¢,25 W. 26th. $t., N.Y. 10 


MAKERS oF DISTINCTIVE ROVALCHROME FURNITURE 
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Tuts handy LETTERGRAPH is the 
right answer for small duplicating jobs. Advertising cards, 
notices, envelope stuffers, shipping tags, labels — yes, for 
every small size printing job. 

Useful every day in shops and stores for printing inex- 


pensive announcements—popular in offices for price change 


notices, acknowledgments, operating forms, etc.— hundreds 

of uses in schools, clubs, lodges, churches and the like. 
The exceptional low price of the LETTERGRAPH 
Post Card Printer plus the surprisingly low cost 
of operation make it « valuable investment where- 
ever duplicating is needed. 


Higher Quality Since 1903 


SIMPLE AS A. B. C. 
A—Message typed or hand written 
on small inexpensive stencils. 
B—Squeeze tube of ink into Printer for — 
several thousand impressions. 
C—Lugs of Printer placed into slots of 
printing base. Printer is merely rocked 
over the paper and back into slots .., 
Assures perfect registration—no waste, 
COMPLETE gis includes sturdy feather. — 


covered carrying case; six 
steneiiss 3 tubes of Tih convee- 





THE HEYER* CORPORATION, eitttel tetel ‘ILL. 
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FOR PROFIT AND PRESTIGE 
...show and sell Underwood's “Big 3” 


You can demonstrate the new Underwood Port- 
ables with both pride and assurance. There are 
so many good talking points about Underwood’s 


“Big Three” line — Universal, Champion and 


Noiseless 77. 

Yes, you can sell Underwood Portables with 
full confidence that they will serve your customers 
long and faithfully. For these Portables carry the 
name of the Typewriter Leader of the W orld with 
a sales record of more than SEVEN MILLION 


office size and portable typewriters. 


Today, more than ever, the Underwood Way 


Gives Wings to Words — for youngster’s school 


work, for Mother's personal and social letters, for 
Father’s business home work. This is a great and 
growing market for you—-with the Underwood 
“Big Three.” 

When it comes to durability, smart styling, 
customer satisfaction .. . for profit, prestige, and 


protection sell Underwoods. 


Underwood Corporation 


Typew riters... Accounting Machines... Adding Machines... 


Carbon Paper ... Ribbons and other Supplies 
I PI 


One Park Avenue New York 16, N. Y. 


Underwood Limited 
135 Victoria Street Toronto 1, Canada 


Sales and Service Everywhere 
©1947 
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